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ENERGY AND ENTERPRISE. 


Closely identified with each line of work are the names 
of those who have imparted to it something of their own 
forceful character. Mention of any of the great indus- 
tries of the country brings to mind the personality of 
those who have shaped its 
affairs. When the lumber 
trade of the country is dis- 
cussed by the daily press the 
names of certain leaders usu- 
ally are mentioned. When 
the trade press refers to 
lumber affairs the names of 
those who have achieved 
prominence in the district in 
which they operate uncon- 
sciously are brought up for 
review. Every district has 
its galaxy of pioneers and 
its constellations formed by 
the younger generation. Be- 
tween these two extremes are 
those whose experience was 
gained in the service of the 
pioneers and who today have 
charge of the big things. 

From time to time there is 
a shifting about of these 
important elements of the 
industry. When they sever 
their connection with one 
concern to become identified 
with another the outcome 
usually is to reshape the 
trade. The positions they 
vacate may be filled accept- 
ably and the old organiza- 
tions continued seemingly 
without change. A very pro- 
nounced change, however, is 
wrought in the affairs of the 
new concern with which the 
individual becomes identified 
and whose experience fre- 
quently is employed to re- 
vivify and intensify its work. 

A ease in point is fur- 
nished by the resignation of 
Clifford I. Millard as secre- 
tary of the Chicago Lumber 
& Coal Company, to accept 
the position of general sales 
manager for the J. J. New- 
man Lumber Company. Mr. 
Millard has been identified 
with the Chicago Lumber & 
Coal Company and the work 
carried on by those who 
founded it for many years. 

Mr. Millard entered the 
lumber business when white 
pine was the main depend- 
ence of builders and manu- 
facturers. His experience was 
varied, embracing not only 
the manufacture of lumber 
but its care at the mill, the 
sale of the product and also the purchase of large quan- 
tities for redistribution. He was associated with M. T. 
Greene, Robert and S. H. Fullerton and other makers of 
lumber history. For many years those with whom Mr. 
Millard was associated confined their attention exclu- 
sively to. handling white pine products. Being lumber- 
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men these operators recognized fully the part which 
yellow pine was destined to play and shaped their affairs 
so as to become one of the big yellow pine manufactur- 
ing and distributing interests. 

Clifford I. Millard is the son of George Millard, who 
for many years lived at Fairhaven, Vt. His mother, whose 





CLIFFORD I. MILLARD, OF ST. LOUIS, MO.; 


maiden name was Celestia Baker, also was a native 
of New England. His father was identified with the 
lumber business of New England and later operated at 
Tioga, Pa., for several years. He was the first lumber- 
man to use the pony circular saw in Pennsylvania opera- 
tions. The family came west in 1858 and settled. at 
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Burlington, Iowa, where Mr. Millard, senior, engaged in 
the sash and door business. He later bought a saw mill 
and ultimately opened up a line of retail yards, which 
business he introduced into Iowa shortly after 1860. 
C. I. Millard was born at Burlington, Vermont. He spent 
his boyhood days in that city, attending the public 
schools, graduating from the 
high school in 1880. 

He is a type of thousands 
of American business men 
who are indebted to the pub- 
lic schools of this country 
for the foundation of their 
education. His early life 
was passed amid _ scenes 
which support the poet’s 
assertion that ‘‘life is real 
and life is earnest.’’ While 
yet identified with school life 
he began as student in the 
more rigorous school of busi- 
ness. His vacations were 
spent in learning office meth- 
ods and acquiring a knowl- 
edge of lumber grades and 
how to make them. His 
student life terminated when 
he was 18 years old, at 
which age he entered as 
freshman in the exacting in- 
stitution of practical expe- 
rience. He was employed at 
his father’s mill at Burling- 
ton in the office as book- 
keeper and later had charge 
of the sales department, 
both local and wholesale. 
Later he traveled for several 
years as salesman in Mis- 
souri and Iowa, principally 
along the river cities, occa- 
sionally making trips to the 
interior. 

This brief recital of early 
history completes the record 
until 1886, when he entered 
the service of the Chicago 
Lumber Company, at Atchi- 
son, Kan., having been ten- 
dered the important position 
of buyer for that company. 
At the time stated the Chi- 
eago Lumber Company 
owned and operated about 
seventy retail lumber yards, 
handling white pine almost 
exclusively. Lumber for these 
yards was secured from mills 
along the Mississippi river 
in Wisconsin and Minnesota 
and from interior points. At 
that. time Chicago was the 
greatest wholesale white pine 
market of the country, with 
a turnover of more than a 
billion feet to its credit each 


Notable Among Makers of White and Yellow Pine Lumber History. year. Chicago was supplied 


mainly by the mills at or 
The price of lumber and the 
transportation charges were low, enabling Chicago to 
dominate the white pine lumber market. A uniform sys- 
tem of grading had been established, the Chicago associa- 


accessible to lake ports. 


tion having secured a charter from the state authorizing 
(Concluded on Page 61.) 
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OF SPECIAL INTEREST TO 
ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
31, 1907, was 13,744 

The average number of copies dis- 
tributed weekly during the six months 
ended December 31, 1907, was 13,961! 

The average number of copies distrib- 
uted weekly during October, November 
and December, 1907, was 13,981! 

The average number of copies distrib- 
uted weekly during January, February 
and March, 1908, was 14,080 

This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
Papers. 


State of Illinois, County of Cook, ss. 
I, J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemnly swear that the above 


figures are correct. 
J. E. DEFEBAUGH. 


Subscribed and sworn to before me this 15th day 
of April, 1908. ¢ 


HENRY S. LOVELY, Notary Public. 























COMING CONVENTIONS. 


_ January 19-20—Tristate Retail Lumber Dealers’ Associa- 
tion, Evansville, Ind. 


_ January 19, 20 and 21—Northwestern Lumbermen’s Asso- 
ciation, Minneapolis, Minn. 

January 19-20—Hardwood Manufacturers’ Association of 
the United States, Louisville, Ky. 

January 19-20—Union Association of Lumber Dealers, To- 
ledo, Ohio; headquarters Hotel Secor. 

_ January 19-20—Yellow Pine Manufacturers’ Association, 
New Orleans, La.; headquarters Grunewald hotel. 

January 21-22—Nebraska Retail Lumber Dealers’ Associa- 
tion; headquarters Rome hotel, Omaha, Neb. 


January 26—Northern Pine Manufacturers’ Association, 
Minneapolis, Minn. 

January 27—Hardwood Lumber Manufacturers of Wis- 
consin, Milwaukee, Wis.; headquarters Hotel Pfister. 

January 26-29—Southwestern Lumbermen’s Association, 
Kansas City, Mo. 

January 27—Annual meeting of Pennsylvania Lumber- 
men’s Association, Incorporated, Philadelphia. 

January 28-29—Retail Lumber Dealers’ Association of 
Pennsylvania, Johnstown, Pa. 

February 2—Northwestern Hemlock Manufacturers’ Asso- 
ciation, Milwaukee, Wis.; headquarters Hotel Pfister. 

February 2, 3, 4 and 5—Western Retail Lumbermen’s Asso- 
ciation, Spokane, Wash. 

February 4—Southwestern Iowa Retail Lumbermen’s Asso- 
ciation, Oskaloosa, Iowa. 

February 4 and 5—Retail Lumber Dealers’ Association of 
the State of New York, Albany, N. Y¥.; headquarters Ten 
Eyck hotel. 

February 4-5—Southern I!linois Retail Lumber Associa- 
tion, Cairo; headquarters Halliday house. 

February 9-11—Cement Users’ and Contractors’ Convention 
and Manufacturers’ Exhibition, Oklahoma City, Okla. 


February 9, 10 and 11—Michigan Retail Lumber Dealers’ 
a crane Grand Rapids, Mich.; headquarters Livingstone 
otel. 
February 16-17—Kentucky Retail Lumber Dealers’ Associa- 
tion, Louisville, Ky.; headquarters The Seelbach. 
oe 17-18-19—Illinois Lumber Dealers’ Association 
and Illinois Masons’ Supply Association, Chicago. 
February 18-24—Second Annual Cement Show, Chicago. 
February 23, 24 and 25—Wisconsin Retail Lumbermen’s 
Association, Milwaukee, Wis. 
February 23, 24 and 25—Lumber, Sash & Door Traveling 
Salesmen’s Association, Milwaukee, Wis. 
March 2-3—National Wholesale Lumber Dealers’ Associa- 
tion, Philadelphia, Pa.; headquarters Bellevue-Stratford. 
March 2 to 5—Northwestern Cement Products Association, 
Minneapolis, Minn. 


April 13-14-15—Lumbermen’s Association of Texas, Gal- 
veston. 





April 15—National Hickory Association, Cincinnati, 
Ohio. 
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CHICAGO BUILDING RECORDS. 


Below is shown a comparative statement of Chicago 
building operations during 1906, 1907 and 1908. 

Though it was to be expected that a financial disturb- 
ance of such a character as that which afflicted this coun- 
try in 1907 and 1908 would make itself most strongly 
felt in a city like Chicago, yet the table below plainly 
shows that the actual effect of the disturbance was 
neither so serious nor so protracted, in building opera- 
tions at least, as it has been represented. 

A study of the table for 1906 shows what may be 
called a comparative stability of building operations, for 
the monthly aggregate cost of construction was fairly 
uniform throughout the year, with the exception of April. 
The unusually large amount for that month was due to 
an unprecedented activity in the erection of downtown 
skyscrapers. For it will be noted that while the varia- 
tion in the number of permits during April, May and 
June, 1906, was comparatively small, yet the aggregate 
cost of construction for April was equal to that of May 
and June combined. 

The history of building operations during 1907 does 
not greatly differ from that of 1906, operations being 
fairly uniform throughout the twelve months, there 
being no specially high month to correspond with April, 
1906. 

The real interest in the tables centers in that of 1908. 
The panicky period in financial affairs began in October, 
1907, so that it was to be expected that its effect would 
be most noticeable in that and the months immediately 
following. Yet October, 1907, held up close to the aver- 
age for the twelve months of 1906, including in the aver- 
age the high month of April, 1906, which, as already ex- 
plained, was an abnormal month. November, 1907, 
showed emphatically the effects of the financial flurry, 
for it was the lowest month of the three years and 
brought the average for the year down below that of 
1906. 

Though there was an apparent recovery in December, 
1907, yet 1908 began at the bottom, it being practically 
the same as November, 1907, just pointed out as the low- 
est of the thirty-six months now being considered. 
There was a substantial monthly gain throughout the 
first half of 1908, the gain being maintained until the 
vacation months, July, August and September. 

October, 1908, showed a 20 percent increase over 
October, 1907. The aggregate of building operations for 
November, 1908, rose close to that of the abnormal 
month, April, 1906, and December, 1908, was more than 
60 percent above December, 1906, being substantially 
the same as December, 1907, while the average for the 
twelve months of 1908 was above the average of 1906 
and 1907, and the total for 1908 exceeded that of 1906 
and 1907, respectively. " 

The following is a comparative statement of building 
permits for 1906, 1907 and 1908: 


—1906.—- —1907.—— —1908.— 

No. Cost. No. Cost. 0. Cost. 
Jan.. 495 $2,830,200 484 $3,285,500 476 $2,570,050 
Feb.. 640 4,600,400 568 3,338,750 520 8,634,600 
Mar.. 926 4,267,650 1,083 5,906,400 1,104 ’ 300 
Apr.. 1,105 12,139,875 1,077 5,336,950 1,229 6,130,850 
May.. 1,071 6,495,620 1,022 6,130,750 968 049, 
June. 1,092 6,491,500 896 6,043,850 1,108 6,161,225 
July. 934 49,960 923 5,376,50( 952 5,432,390 
Aug.. 991 5,439,175 872 ,492,275 922 »641,050 
Sep.. 1,085 4,599,200 798 5,523,605 950 65,147,850 
Oct.. 945 5,219,900 901 4,957,150 980 6,242,815 
Nov.. 760 4,615,300 4496 2,205,150 818 897, 
Dec.. 595 3,203,250 269 5,505,900 74 467, 





10,639 $64,732,030 9,389 $58,102,780 10,771 $68,204,080 
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WHERE LOG AND LUMBER SCALES AGREE. 


In a very able paper on ‘‘ Forest Preservation Stand- 
points,’’? prepared by George H. Emerson, of Hoquiam, 
Wash., and given place in a recent issue of the AMER- 
ICAN LUMBERMAN, statements of cost and yield were 
given in which log scale and mill lumber scale were the 
same—that is, the logs were assumed to produce exactly 
the same quantity of lumber as the logs scaled. 

To those familiar only with eastern methods this sug- 
gested the inquiry if the omission of any allowance for 
overrun did not invalidate the argument; if in fact 
there was not more lumber produced from the logs than 
was accredited to them, and therefor a better net result 
than claimed. Mr. Emerson is one of the ablest and 
most experienced lumbermen on the Pacific coast, and his 
statement, somewhat questionable to those not acquainted 
with the man nor the facts, justifies a brief explanation. 

Mr. Emerson was entirely right, and the reason for 


making no allowance for overrun but for considering the 
mill and log scales identical is found in. the logging 
industry, as distinguished from the lumber and shingle 
industry of western Washington. A few weeks ago the 
LUMBERMAN discussed some features of the logging busi- 
ness, its origin, why it persists and its effect upon the 
lumber manufacturing business and the lumber market. 

A majority of mills located on Puget sound, Grays 
harbor and the Columbia and Willamette-rivers are sup- 
plied with their raw material by loggers who own the 
stumpage, cut it and transport the logs to the mills. Of 
those millmen who own timber probably one-half buy 
logs and hold their stumpage intact, while practically 
all the mills that have timber back of them buy more 
or less of the market logs. Probably the loggers supply 
75 per cent of all the timber cut by the tidewater 
mills. How this great and independent industry was 


developed has been previously explained by this paper. 

This fact is patent that logging methods and cus- 
toms will be largely dictated by the concerns that are the 
chief factors in regard to them. Naturally the loggers 
will not furnish timber for which they do not get paid, 
and if there be an overrun in the lumber output the log 
scale will be quickly adjusted so that the stumpage owner 
and logger (usually the same person or company) will 
get paid for all the lumber in the log. 

Conversely, if the log scale will not hold out in the 
mill, the millman objects. Therefor it is that in western 
Washington lumber and log scale agree. They agree so 
closely on the usage that the difference is absolutely 
immaterial. Mills differ and logs differ, but the lumber 
output is never 5 percent below log scale and never 5 
percent above it. In a year’s run a mill will strike an 
even balance between its log and lumber scales. 





MANUFACTURE BETTER LUMBER AND CARE FOR IT BETTER. 


Lumber producers of all classes are continually sub- 
ject to losses by deterioration of standing timber in the 
forests, of logs on the ground or in the pond, of lumber 
in the pile or even in the dry kiln. Rot, which is simply 
the operation of some form of fungus growth; insect 
ravages, dote, splits, stain, unaccountable warping of 
sawed stock, and a thousand and one things that may 
happen to lumber, mean a deterioration in the value 
of the product as it is put on the market which if it 
could be saved would add a large percentage to the 
value of any mill output. 

Most lumbermen give a casual sort of attention to 
these matters; but few give them serious consideration. 
If they consider the subject of economies, it is along the 
line of cheaper production; but so far as caring for 
their product is concerned they content themselves with 
getting logs into the water or through the mill before 
deterioration is too apparent, and with more or less care 
in the handling of their product and storing it. In 
spite of all their care impairment of values to a greater 
or lesser extent takes place, yet few give genuine con- 
sideration to or seek to find out the scientific reasons 
for their troubles that thereby they may be avoided, or 
in any effective way seek to apply remedies. 

Damages of this sort vary with different mills, with 
different sections and with the seasons. Lumbermen 
leok:for certain troubles under certain conditions. Warm, 
dump weather they know is favorable to stain; too rapid 
drying they know will check and split lumber and even 
logs; if they leave logs too long in the woods they know 
they are likely to be attacked by worms. But those who 
hive been successful in avoiding any one of these and the 
many other causes of damage fail to pass along a knowl- 
edge of their methods, so that after all the average 
manufacturer—we might say every manufacturer—is 
working out his own problems in an experimental way, 
and-not doing any very intelligent experimenting at that. 

Things that have occurred in the hardwood business 
of the central south during the last year give particular 
point to this subject. It has been an unusually long 
and open season, with everything favorable to wood dis- 
eases, with the result that some forms of these troubles 
have been particularly apparent. Probably the southern 
manufacturers of hardwood had to contend with the 
greatest losses in 1908 in both logs and timber that have 
ever been experienced in that section. It was an excel- 
lent logging year and an extraordinary amount of tim- 
ber was felled, much of which was not properly taken 
care of, as owing to the lumber market conditions many 
lumbermen preferred to leave their logs in the woods 
rather than put them into lumber. The same climatic 
influences affected lumber in pile, and unprecedented 
damages were caused by dote, stain and worms. 

All these losses could have been avoided or lessened by 
proper methods in handling. That is easy to say and 
is recognized as a fact; and yet the methods as a whole 
are unknown to any one person and few have had the 
time or inclination to go deeply into causes and rem- 
edies. 

It is a known fact that if hardwood logs are taken 
within a reasonably short time from the stump to the 
mill and put into the pile as lumber the profits are con- 
siderable, not only by avoiding carrying a large number 
of logs on the skids at the railroads but due also to the 
fact that the product of freshly cut logs does not season 
check as seriously as that which is produced from logs 
which have lain some little time. 

A hardwood lumberman who is a student of these mat- 
#58, claims that a log dries but slowly; the ends may 
Rem “try, while the center section is still green. He 
GGRsesis that perhaps this partial drying produces un- 
aqual strains in the log which exhibit themselves whenever 


the log is cut, as shortly after coming from the saw many 
boards will split their full length for no visible reason; 
whereas if the logs were put through the mill green, 
then the boards would be of the natural condition of the 
log and would dry out uniformly and straight without 
splitting. 

In some localities it is almost impossible to get logs 
directly from the stump to the mill, as in the bottom 
lands, where, with ordinary facilities, it is impossible 
at some seasons to move them. Efforts have been made 
to handle these logs by steam skidders, with more or less 
success, but in no operation is it practicable to deperd 
entirely upon the skidder. In swampy locations logs 
must be hauled in the summer time to the railroad track 
so that during the winter months they can be gathered 
in and hauled to the saw mill to be sawed into lumber. 
Logs thus left awaiting transportation and manufacture 
are liable to damage on the ends and sides from dote 
and worms. Even when logs are placed in water they 
are more or less exposed to these attacks. 

As to this point of prompt handling of logs, there is 
a hardwood lumber operation in Arkansas, of modest 
proportions, which manages to take its logs, by the use 
of a steam skidder and careful timing of operations, 
from stump to mill with little delay. This mill's product 
is noticeably free from splits of the sort which lower 
the grade. 

Any material damage to logs which have to lie ex- 
posed is avoided by some producers by painting Their 
ends. This to a large extent prevents the-end checking 
of the logs and probably retards their drying; at any 
rate, when put through the mill the product is said to 
be not so liable to split as that of logs not so treated. 

Lumber in pile, aside from checks and splits which to 
a certain extent are kept down by proper cross piling, 
is liable to damage from stain, which is the result of 
fungus growth, also to infection from the stickers or 
cross pieces. 

Instances might be cited wherein some of these prcb- 
lems have been met and solved by some of the more 
progressive and larger manufacturers in efforts to im- 
prove the class of their product. One large manufacturer 
who secured his logs by stream discovered that the water 
affected the strength of his timber. When he stated this 
to some of his friends it was disputed, but further in- 
vestigation showed it to be absolutely the case. 

This refers only to certain species of timber, whereas 





BASIS OF SETTLEMENT IN 2-CENT 

YELLOW PINE REFUND CASES. 

[Special telegram to the AMERICAN LUMBERMAN.] 

ATLANTA, GA., Jan. 14.—Settlement of lumber 
rate claims effected Tuesday of this week between 
Wimbish, Watkins & Ellis, counsel for many of 
the claimants, and attorneys for the various rail- 
roads, does not include suits of the seventy-five 
original cases, aggregating about $200,000. Dis- 
patches received from Macon are to the effect that 
Georgia and Florida producers have not reached an 
agreement and are still making a fight for their 
money. J. N. Talley, of Macon, is working out 
opinions as rapidly as possible and reporting to 
Judge Emery Spear for confirmation. It is stated 
that only clients of Wimbish, Watkins & Ellis will 
participate in the settlement of the basis an- 
nounced. 











water is known to have a very beneficial effect upon most 
classes of timber. 

Another millman learned that he could prevent dote on 
his logs by the use of a simple creosote preparation 
which, at a cost of not over 5 cents a thousand, has 
saved him thousands of dollars, This particular pre- 
ventive was developed as the outcome of careful investi- 
gation on the part of a scientific member of the Forest 
Service staff and is described in a bulletin on the subject 
of creosote. This manufacturer also found that tie 
peeling of timber, as is now being done in Georgia with 
gum logs, had a remarkably advantageous effect in main- 
taining the quality of the logs and their product. 

Other manufacturers have learned that it is possible to 
prevent stain and blackening of lumber, at least to an 
important extent, by the use of a small amount of bi- 
carbonate of soda. Yet to use so simple a preventive as 
this requires some chemical knowledge, or experience in 
chemical results. A lumber manufacturer using this 
method, but not knowing the strength of the mixture, 
would be likely to spend a dollar a thousand for the 
chemical, whereas possibly an expenditure of 5 cents 
might be ample. 

Perhaps no other question is so perplexing to many of 
the southern hardwood manufacturers today as the dam- 
age caused by what may be termed “sticker rot.” That 
is a form of dote which originates where the eross sticks 
come in contact with the boards and spreads. Instances 
have been brought to light whereby losses in grade of 
from 50 to 80 percent of high grade lumber have been 
caused by the use of infected cross sticks. One partie- 
ular shipment has been called to our attention wherein 
75 pereent of the stock was reduced to the common 
grade because of sticker rot, whereas 90 percent of the 
boards in this shipment were clear of Nature’s defects. 
But if stickers must be renewed every few months it 
means a tremendous expense to the producer, because 
many of the larger plants have practically a million feet 
of lumber in the shape of cross sticks, which are usually 
one inch in thickness by one and one-half inches wide, 
and four and one-half to six feet long. 

What shall be done with this problem? The use of 
cross sticks can not be abandoned. It is too expensive 
to replace them two or three times in a season. Treat- 
ing them with a disinfectant probably would serve the 
purpose, but plants for this purpose cost a good deal of 
money; and would it be possible to devise a practicable 
economic method for treating them? 
that must be studied. 

Many other problems are important to the manufac- 
turer of hardwoods. Frequently a sales manager will 
offer a certain class of oak for sale. This oak may be 
of more open texture than that which the particular 
furniture manufacturer to whom it is sold has been using. 
When the furniture made from it is turned over to the 
finishing room it may be found that the results do not 
prove satisfactory, the wood is too soft. 

Shall the furniture manufacturer buy a different 
quality of oak, or shall he change the characteristics of 
his filler, which does not serve the proper purpose with 
that particular kind of stock? 

This is a question in which the lumber producer should 
interest himself, and there are many others of a similar 


sort which invite the careful study of the scientific ex- 
perimenter. 

The lumberman is usually too busy, or lacks the ability 
and special knowledge necessary for this class of work. 
What can be done in such directions may be instanced by 
the experience of the Southern Cypress Association, which 
developed an entirely new use for its commodity by ascer- 
taining by scientific research that cypress is an excellent 
substitute for white oak in the making of wine casks. 
The problem of wood substitution is one that is con- 
stantly before the trade and attracting the attention of 
every lumberman, but the problems it involves have 
reached a stage where they are beyond the average lay- 
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man, and demand the services of skilled investigators. 

This whole subject seems to lead up to the proposition 
that nothing is now more important to the lumber man- 
ufacturers of this country than to answer these perplex- 
ing questions with scientific exactness. The lumber asso- 
ciations are the proper organizations to father this work, 
or would be were it not that so many of their members 
are more or less indifferent te losses if the net result 
of their business is, in spite of losses, reasonably satis- 
factory. Perhaps special organizations, composed of men 
who appreciate such things and who are willing to pay 
money for money results, might be instituted for the 
purpose. However it is brought about, the proper ex: 
penditure of a few thousand dollars annually for careful, 
persistent and expert scientific investigation of the lum- 


bermen’s problems would pay profits of thousands of per- 
cent annually. 

The Forest Service is doing a great work in this direg- 
tion, but it needs the advice and codperation of lumber- 
men, and its work may be profitably supplemented by 
the work of lumbermens organizations which shall direct 
the application of scientific knowledge to the particular 
problems that most interest them. 

Suppose that splits in hardwood lumber sufficient in 
extent to lower the grade could be entirely prevented, how 
many hundreds of thousands of dollars would it be worth 
annually to the hardwood interests? How much could 
the industry afford to pay to prevent sticker rot? How 
much could the yellow pine industry afford to pay abso- 
lutely to abolish “blue stain?” We venture to say that 


1 percent of the losses incurred as a result of prevent- 
able causes would suffice to discover and apply the pre- 
ventives. 

Lumbermen north and south, east and west, in all 
classes of timber, have these problems confronting them 
every day, whether they recognize them or not. Let any 
saw mill man spend an hour going through his yard with 
his eyes open and he will see these unnatural defects in 
the lumber, and practically everyone of them can be 
entirely or in part avoided... Why then should not pro- 
gressive lumber manufacturers associate themselves to- 
gether in an organization for the investigation and’ cure 
of these evils? Nothing less should be expected from 
men of such caliber-as the leaders of the great lumber 
industry. 
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DEPRESSION IN THE COOPERAGE TRADE. 


Probably no branch of the lumber business has suf- 
fered a greater proportionate loss as a result of the 
financial depression of 1908 than the cooperage business. 
The stave business is a very sick patient; has been flat 
on its back for several months, but now is happily a 
convalescent and on the broad highway to recovery. 
The change for the better came with the turn of the 
new year. 

The meeting of tight stave manufacturers at Mem- 
phis last week was significant and prophetic. Inasmuch 
as they discovered a satisfactory improvement in general 
conditions surrounding the cooperage industry, this 
diagnosis may be taken also as reflecting the conditions 


attaching to all other branches of the lumber business. 
Tight stave men recently sent out circular inquiries to 
the distilling trade asking for an expressiow regarding 
the prospects for 1909, their plans for the season ete. 
The net result of this general inquiry, as tabulated and 
read at the Memphis meeting, was gratifying. The dis- 
tillers say that they will start to run after January 


and expect to run steadily and at full capacity making. 


green whisky. This activity will create a good demand 
for tight staves, headings ete., something that has not 
been in evidence for several months. 

It is predicted that the demand from the Coast for 
wine and spirit staves will possibly not be up to the 


1S 


standard. Nevertheless producers of this class of stock 
anticipate a healthy trade, notwithstanding the fact 
that substitutes of native and other woods have been 
freely offered. 

Statistics read at the Memphis meeting show that 
stocks of oil barrel staves in first hands are not very 
heavy. Red oak staves are being offered by some manu- 
facturers at ridiculously low prices. Export trade is 
dull, owing to the foreign markets being overloaded with 
stock. Consumers abroad say they do not think that 
their needs will be very great until full recuperation is 
experienced from the financial depression which has been 
world wide. 





THE TIMBER CLAUSE OF THE CURRENT TARIFF SCHEDULE. 


The first paragraph in schedule ‘‘D’’ of the Dingley 
tariff bill of July 24, 1897, which is section 194 of the 
act, reads as follows: ‘*‘ Timber, hewn, sided or squared 
(not less than eight inches square) and round timber 
used for spars or in building wharves, 1 cent a cubic 
foot.’’ 

Ilere is a duty amounting to only 8314 cents a thuu- 
sand feet, board measure. ‘There are some who have 
doubted that this paragraph applies to anything but 
hewn timber, the words ‘‘sided’’ and ‘‘squared’’ refer- 
ring to the form in which the hewing is done. But this 
is not properly capable of any such interpretation on its 
face. Iurthermore the treasury department has declared 
that it means timber eight inches square or larger, 
whether prepared by hand or saw. 

So far this low duty has not had serious effect, simply 
because the general lumber conditions have not been such 
to encourage the importation of heavy timber from 
Canada and the business has not been developed as it 
will be. Even now, however, there are facts in our do- 
mestie trade which indicate clearly that when the trade 
between the Pacific coast and the Atlantie coast markets 
is increased, as it will be with the opening of the 
Panama canal, this low duty will have a marked influ- 
ence upon the direction of the trade. This influence 
will be the more important because of the advantages 
enjoyed by foreign manufacturers with respect to ship- 
ping. 

One concern on Puget sound has shipped as high as 
14,000,000 feet a year by vessel around the Horn to New 
York and other Atlantic ports, principally timbers which 
come under this class. This is done because it is more 
easily stowed than lumber, less liable to damage and 


more readily handled. Arriving at destination they are 
ready to use in the shape in which they come or may be 
resawed to meet the needs of buyers. In Canada the saw 
mill industry or the hand sawing industry is maintained 
by the peculiar tariff of that country which assesses a 
duty by the piece instead of by the contents of the 
piece, so there may be developed on the Atlantic coast 
a sawing industry which will work with the large tim- 
bers thus brought by water from the Pacific coast or 
elsewhere. Indeed, such an industry already has been 
established. If the present duties on forest products are 
maintained the trade is likely to see a large increase in 
the importation of timbers from British Columbia and 
from Asia via the canal, for the freight advantage of 
foreign lumber shippers, as compared with American 
shippers to American ports—the latter being hampered 
by the operation of our shipping laws, which forbid for- 
eign vessels to compete in our domestic trade—will far 
more than equal this duty of 83 cents and in most cases 
will equal or exceed a $2 duty. 

Given a short route via the canal, the foreign timber 
under present tariff conditions is certain to dominate 
the eastern markets. Even around the Horn the vessel 
rate is lower than the railroad rate across the conti- 
nent. When the canal is opened—as it certainly will 
be within six to eight years—foreign timbers via that 
route will flood the eastern markets and be sent into 
the interior by rail from New York, Boston, Balti- 
more and Norfolk. This may be done owing to the heavy 
advantage in vessel rates, unless in the meantime this 
government shall abolish or greatly modify its ship- 
ping laws and open our Coast trade to foreign tonnage. 

In British Columbia is found timber equal in. size 


to any in the world with a decidedly lower cost for 
stumpage than in Washington, Oregon or California, On 
the Yalu river in Manchuria and Siberia are enormous 
forests. These forests are not composed of large tim- 
bers but they will square up to eight inches. Korea has 
in its northern portions forests of large coniferous woods 
which are susceptible of early exploitation. Japan is 
able to export to this country and wiih the advantages 
of the canal, low rates and quick service, which the 
canal will provide, Pacific coast fir operators and yellow 
pine men of the south may find their markets seriously 
affected by the inroads ot foreign timber. 

Let no one say that this is problematical and that we 
can cross the bridges when we get to them. The essential 
facts are as stated above.. ‘hey are indisputable and 
have already shown their power. What Congress should 
do is at once to put timber of all sorts, except logs 
and such other forms as good judgment may indicate that 
we should import, including round or hewn cabinet woods, 
on a basis of not less than $2 a thousand feet, board 
measure, duty. 

Undoubtedly the framers of the tariff had in mind 
the manufacture of timber from its squared form into 
boards and planks by American saw mills. There is, of 
course, some compensation in this way for the importa- 
tion of foreign timber, but insofar as this businéss is 
developed of handling foreign timbers in our American 
ports, just so far will it take away business from already 
established American mills in lumber sections and fur- 
ther diminish the value of American stumpage. This is 
a subject which should at once have the prompt 
and serious consideration of those who make our tariff 
laws. 





PLAIN TALK ON PERPETUATION OF FORESTS AND WHAT IT INVOLVES. 


The chief difficulty in the path of forest conservation 
is our federal form of government. Authority is so 
assigned that forest preservation must be the work of 
the state, and the government of no state would dare, 
if it could, to inaugurate and carry out the necessary 
measures for perpetuating its forests; if it dared and 
succeeded the next election would see it overturned. 

Thoroughgoing and eflicient measures to this end 
adopted and enforced by any one state would simply 
drive from that state or close down the saw mills. 
Either taxation would practically cause confiscation of 
timber properties or else the revenues of the state would 
be so redueed and there would be such an impairment 
of means of livelihood the people and the prosperity of 
the commercial interests, which in the lumber states so 
largely depend upon lumber manufacture, that there 
would be an uprising of the people that no state adminis- 
tration could resist. 

In twenty-five states lumber manufacture is one of 
the leading industries—an industry so prominent that 
any serious injury to it would be felt by the great mass 
of the citizens. Perhaps more than twenty-five states 
are of this sort, but certainly among them must be 
placed Maine, New Hampshire, Vermont, Pennsylvania, 
West Virginia, Virginia, North Carolina, South Carolina, 
Georgia, Tennessee, Kentucky, Michigan, Wisconsin, 
Minnesota, Montana, Idaho, Washington, Oregon and 
California, 

In any of these states so large a percentage of its 
citizens are interested somewhat directly in the lumber 
business that the crippling of the industry would not 
be endured. Perhaps other states might be added to the 
list, though in many of them the lumber industry is 
not of such magnitude that injury to it would be re- 
sented in a political way, but in these states named the 
lumber industry, directly or indirectly, touches the wel- 
fare of a majority of the citizenship. 

The individual state can do nothing, simply because 
competition exists throughout the lumber business, and 


forest conservation methods to be efficient must be so 
stringent that, if adopted by any one state, they would 
drive the business from that state to the adjoining ones. 

If, for example, Louisiana should decree that no tim- 
ber less than 14 inches in diameter on the stump should 
be cut, or that if the ground be cleared it should be 
replanted to timber under the direction of the state 
forest commission, and that in all cases the debris of 
logging operations should be cleared away, that fire lines 
aud patrols should be established and maintained, and if 
such regulations were not in force in Texas, Arkansas 
and Mississippi saw mill and logging operations in 
Louisiana would have to be suspended and the timber 
allowed to stand untouched until, by repeal of such legis- 
lation or by its adoption by competitive districts, it were 
possible again to operate without loss; though, in the 
meantime, by taxation and the loss of interest on the 
investment a heavy depreciation in capital would take 
place. 

Since competition in the lumber business is country 
wide all the leading states would have to take practically 
identical action in order not to bring ruin upon their 
own lumber industry, seriously affect the prosperity of 
the people, and thus lead to an overturn of the govern- 
ment responsibility for the disaster. If, on the other 
hand, all or nearly all of the lumbering states named 
should adopt the radical measures necessary for the per- 
petuation of their forest resources, then the lumber busi- 
ness would not be seriously injured and the effect would 
be seen, as soon as the_essential adjustments could be 
made, in the higher prices of lumber and other forest 
products paid by the consumers. 

Pretty nearly anything can be done with money and 
the present forests can be preserved or reproduced and 
the cutover lands, now almost barren, can be reafforested 
with the expenditure of money enough. If the people are 
willing to make the necessary sacrifice to pay the price 
our forest resources can be preserved. 

They can pay the price in two ways: either by the 


adoption of uniform laws in the timbered states, of 
which the cost would be distributed over the entire 
consuming elements of the community, or by appro- 
priations by the state governments for taking over and 
operating the timbered lands now privately owned. 
There seems no escape from this conclusion. There seem 
to be no other ways to accomplish what is demanded by 
so many people for the general good of the country as 
well as for the states themselves. 

Yet when it is considered how difficult it always has 
been to secure uniformity of laws and their uniform 
application in the different states the prospect for any 
really effective conservation movement seems an idealistic 
dream. Yet this dream must be realized if we are to 
have anything in the way of forest conservation worth 
having, and the organization of governors can not do 
any better work than to study this subject with the aid 
of the ablest advisers that are to be had, and map out 
a series of legislative enactments to be presented to 
the legislatures of the states concerned and which shall 
be effective only when the necessary majority of the 
states join in the movement. 

The people of these United States might as well dis- 
abuse their minds of the idea that the forests are going 
to be preserved just by talking about it or by appealing 
to the public spirit of lumbermen and timber owners. 
The former ends as it begins. The latter asks one class 
of citizens to sacrifice its own interests—to contribute 
not only in its profits but from its capital—to the wel- 
fare of the community at large. 

Make timber cutting and forest control legislation as 
stringent as possible and so long as the measures be geu- 
erally in effect throughout the timber states the lumber- 
men will survive; they will meet the new conditions by 
distributing the cost of such measures, in the form of 
higher prices, among all the consumers of forest prod- 
ucts—from the man who buys a box of matches or a 
bunch of wooden toothpicks to the man who builds a 
house or a railroad, 
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FOREST PROTECTION LAWS IN WISCONSIN. 


Elsewhere in this issue are considered the plans for 
forest conservation in Michigan. Wisconsin is taking 
active steps in the same direction. Previously referred 
to in the AMERICAN LUMBERMAN have been proposed 
laws for conservative taxation of timber lands and for 
the burning of slashings, which have been introduced in 
the state legislature. 

The essential feature of the bill regarding taxation of 
timber lands is that in consideration of the publie benefit 
to be derived from forestry management upon a con- 
siderable area of the timber lands within the state the 
owner may apply for an examination by the state board 
of forestry, for which he shall pay, and if the state 
board finds that the management of such land under 
forestry regulations would be of public benefit it may 
enter into a contract with the owner that he shall thus 
manage his lands, whergafter the assessors in making 
the annual assessment shall assess only the value of the 
land and no tax shall be paid upon the timber until it is 
cut, and in no ease shall the land itself be assessed at a 
higher rate than cutover, wild or nonagricultural land in 
the same town. When the owner cuts from his lands 
any forest products he shall pay, before they are sold or 
removed, 5 percent of the appraised value of the products 
as determined by the assessors, in lieu of the usual 
annual tax upon the timber. 

Directly dependent upon this relief from annual taxa- 


tion of standing timber is the proposed act requiring all 
holders of timber lands in the timbered counties of the 
state, comprising practically all the northern and north- 
western portions of it, to pile tops and refuse as timber 
cutting proceeds, and within one year thereafter burn 
the piles; in burning taking all reasonable care not to 
damage timber left standing or adjoining property. No 
burning shall be done during dangerously dry weather. 
If any person fails to comply with the law the state 
board of forestry may cause the tops and refuse to be 
properly piled and burned and the expense of doing so 
shall be a lien on the timber or other forest products 
eut from the land and shall also be a lien upon the land 
itself, : 

A late report from E. M. Griffith, Wisconsin state for- 
ester, says that as shown by the reports of the town fire 
wardens 1,209,482 acres were burned over during 1908 
by the 1,435 individual fires that came to the attention 
of the wardens. It is estimated that 499,495,800 feet of 
merchantable timber, valued at $2,999,975, was damaged 
by fire, while the damage to the young growth was esti- 
mated at $6,047,000. Of this large amount of timber 
burned most of it will be salvaged, so that out of the 
valuation of about $3,000,000 given to the damaged 
timber the loss will actually be probably only from 10 
to 25 percent, and in only a few cases so great as the 
latter figure. 


The most serious loss was, as stated by the AMERICAN 
LUMBERMAN, to the young growth, and that is a loss 
which will be felt more acutely as time goes on. Never- 
theless, the loss to lumbermen was serious, a large 
expense in fighting fire was incurred and the disturbance 
to business and the moral effect of the fires are impos- 
sible to estimate. 

In addition to the $43,850 expended by the towns in 
fire fighting, an additional $55,820 is known to have been 
spent by lumber companies, and the actual amount was 
probably much greater. 

It is no wonder, in view of the constant menace from 
brush fires to lumber interests under conditions as they 
now exist, that not only the state itself should be con- 
sidering steps to lessen the danger but that the lumber- 
men are combined to the same end. 

It will be recalled that the Timberland Owners’ Asso- 
ciation recommended that the present town fire warden 
system be enlarged to include an adequate patrol system 
for the northern counties during the summer months, and 
that an annual tax of 2 to 2% cents an acre be levied 
on wild and unimproved lands as a forest fire fund, and 
that a law should be passed requiring the refuse of 
lumbering operations to be piled and burned. It was 
largely in response to that recommendation that the 
bills referred to above were introduced in the state 
legislature. 





A SOURCE OF RELIABLE INFORMATION ON LUMBER TARIFF MATTERS. 


Tariff legislation was promised by the two great 
political parties during the campaign last fall. Just 
why the tariff should have been made an issue can not 
easily be determined. Reference to the most complete 
history of lumber tariff legislation ever published, that 
given in the *‘‘Tlistory of the Lumber Industry of Amer- 
ica,’’ shows that agitation along this line frequently 
has been the result of political considerations. Econom- 
ical and financial reasons have carried some weight. 

The protective feature of the various tariffs on lum- 
ber and forest products has related almost exclusively 
to imports from Canada because of the close proximity 
of the eastern Canadian centers of production and the 
volume and relatively low prices of the product. The 
free admission of lumber from Canada always has had 
a depressing effect on low grade lumber of the northern 
frontier and indirectly has affected prices of lumber in 
other localities. 

Owing to the rapid development of the lumber indus- 


* History of the ‘‘Lumber Industry of America,’’ 
by J. E. Defebaugh, published by the AMERICAN 
LUMBERMAN, Chicago. Volumes I and II now 
ready for distribution, price $5 a volume. 


try on the Pacific coast, in the United States and 
Canada, operators on this side of the line have sought 
and enjoyed the protection of tariffs and, with few 
exceptions, lumbermen in all parts of the United States 
have claimed an interest in the tariff policy and believe 
it should not be lowered. 

Regarding the general working and application of the 
tariff the ‘‘ History of the Lumber Industry of America’’ 
in the chapter devoted to Tariff Legislation has this to 
say: 

Since 1897 there has been a decided change in the 
attitude of Canadians toward this whole subject. Bit- 
terly oppesed at first to the reimposition of a duty on 
lumber imported into the United States after the period 
of free admission accorded by the Wilson tariff, they 
now profess satisfaction with the results of that measure. 
The prohibition of log export, coupled with the United 
States duty, was seen to be of value as checking a too 
rapid expansion of the industry in Canada. 

The review of tariff legislation of the United States 
given in the ‘‘ History of the Lumber Industry of Amer- 
ica’’ is a valuable one. Since the publication of this book 
many questions regarding phases and workings of the 
tariffs have been answered by quoting directly from the 
work. The subject is one in which every lumberman has 
an interest and the information contained is of great 


value at this time when the tariff is up for general dis- 
cussion and possible revision. 

The history takes the subject from before the founda- 
tion of the republic and gives a brief review of the 
‘English enactments and then follows in chronological 
order every law relating to wood and manufactures of 
wood until the adoption of Schedule D of the Dingley 
bill, July 24, 1897, the schedule now in force. It also 
contains a resumé of the work of lumbermen who suc- 
ceeded in having the duty on wood and manufactures 
thereof reimposed under the Dingley law. 

A special feature of importance is the summary of 
the duty imposed by the various lumber tariffs that 
have been adopted and enforced in the United States, 
beginning with the act of July 4, 1789, to and includ- 
ing Schedule D of 1897. 

This is a work which should be in the hands of every 
lumberman in the United States. The book is just as 
thorough in describing other matters as it is in handling 
the tariff legislation, and with this volume in the posses- 
sion of lumbermen it would not be necessary for them 
to incur the delay and annoyance of having to write so 
frequently to the AMERICAN LUMBERMAN for informa- 
tion that they could secure for themselves by reference 
to the history. 





LAKE TRANSPORTATION AND CHICAGO COMMERCE. 


Study and discussion of water transportation have 
caused it to be pointed out that the railroads largely 
dominate the package freight business on the Great 
Lakes. In a recent report by George C. Sykes to the 
Chicago Harbor Commission that gentleman devotes 
considerable space to this question. 

For the transportation of the bulk commodities that 
constitute the great proportion of the tonnage of lake 
commerce, commodities like iron, ore, grain, coal and 
lumber, there is keen competition among the lake car- 
riers, under which rates have gone down markedly 
during the last twenty years, despite which reductions 
the testimony shows that the vessel business has been 
profitable. On the other hand, lake and rail rates and 
canal and lake rates on classified commodities have 
increased by changes in classification and by advances 
in rates. 

Prior to 1901 the standard lake and rail rates from 
New York to Chicago were 54 cents for first class down 
to 23 cents for fifth class and 20 cents for sixth class. 
The present rates are 62 cents for first class, 25 cents 
for fifth class and 21 cents for sixth class. Canal and 
lake rates have advanced much more in proportion. In 
1892 these rates ranged from 30 cents for first class to 
14 cents for sixth class. The present rates are 42 cents 
for first class, ranging down to 18 cents for sixth class. 
The percentage of increase on the first class lake and 
rail rates is approximately 15 percent and canal and 
lake 40 percent. The canal and lake increases below 
first class are in the neighborhood of 30 percent. 

These increases of rates have taken place while com- 
petitive lake rates on the principal bulk commodities 
of lake commerce have gone down. The reason for this 
difference is found in the fact that the commodities are 
carried by lines that are independent of the railroads 
and ply to and from independent docks, while the class 
commodities largely originate or have to be delivered 
at rail connections or require dockage whence the ear- 
goes can be lightered or otherwise distributed. . 

Mr. Sykes points out that at present the package 
freight business between Chicago and Buffalo is han- 
dled exclusively, with a single unimportant exception, 


by boat lines owned by railroad companies, and from 
a practical standpoint only boats owned by the rail- 
roads may engage in the package freight business be- 
tween Chicago and Buffalo. If these two cities were 
destination points for traffic, nonrailroad vessels could 
not be excluded from competition, but Buffalo is not a 
destination point; it is a transfer station. Goods reach- 
ing Buffalo by lake must go east by rail or canal; like- 
wise, freight from the east reaching Chicago by water 
must be brought to Buffalo by rail or canal, The rail- 
road makes with its own boat line a through route with 
a joint rate from Chicago to the eastern destination, 
or vice versa. The local rail rate between Buffalo and 
the eastern destination is so high that little would be 
left the independent boat for its lake haul after pay- 
ing the local rate for the rail haul. Moreover, the 
railroad would not give the independent boat the bene- 
fit of its dock facilities in Buffalo, either for taking on 
or discharging a cargo. The independent boat would 
be required to unload at some other dock and team the 





JANUARY. 
An Old Year passes softly in the night; 
A New Year rises with the rising sun. 
The dawn’s erasing fingers earthward run 
And, by the alchemy of dawning light, 
The blotted page is turned again to white. 
Now we are done with all that has been done, 
And new-born hours and new-born fields invite 
To untried tasks the New Year has begun. 
Behind us lie the unreturning days; 
Before us stretches Opportunity. 
We shall not linger in the traveled ways 
While at our feet waits Time’s untraversed sea. 
For, January, through thy wintry haze 
Old dreams, rekindled, beckon with their blaze! 











goods to the receiving station of the railroad. To make 
matters still worse the railroads own nearly all the 
water front property in Buffalo which may be regarded 
as available for dock purposes, much of which lies idle 
and unimproved, 

The deliberate intent of the railroads to dominate 
the lake traffic situation through the control of the 
Buffalo water front can hardly be mistaken. The Erie 
canal does not give much relief under present condi- 
tions, though it probably will when it is enlarged. 
Further, the canalboat owners, with a few exceptions, 
are organized into a union. The claim is made, backed 
by much evidence, that the boatmen’s union acts in 
harmony with the railroads and refuses to have busi- 
ness dealings with independent lake boats that wish to 
enter into competition with the boat lines owned by the 
railroads. 

In Chicago dockage is insufficient to take proper 
care of any considerable amount of package freight 
business, while everybody knows that the bulk com- 
modities delivered direct to industrial or storage docks 
have to combat river obstructions of various sorts; yet 
the package freight business is extremely important. 

Water, like rail routes, must have terminals. Mr. 
Sykes points out that it is as ridiculous to expect a 
package freight route between Chicago and Buffalo or 
New York to do a successful business without adequate 
terminal facilities as it would to expect a railroad to do 
the same. The Chicago public does not seem to appre- 
ciate these facts, nor the further fact that the package 
freight, even under present conditions, that is brought 
into Chicago by water is of much more value than the 
bulk commodities. For example, in 1905 the total value 
of lumber brought into the Chicago harbor by lake had 
only two-thirds the value of the Marshall Field Com- 
pany’s lake receipts. The iron ore brought into the 
port in the same year, principally into South Chicago, 
was valued at only one-half the receipts of that great 
commercial company. The hard coal receipts at Chi- 
cago and South Chicago-in 1905 were worth on the 
basis of the Buffalo price $4,330,719, while the Mar- 
shall Field Company’s receipts by lake that year were 
worth about $12,000,000. This company is merely one 
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of many which use or would use the lake route to 
great advantage if it were properly developed. 

In 1907 Chicago’s receipts of unclassified freight 
exceeded the tonnage of unclassified passing both ways 
through the Soo canal. The value of the latter in 1906 


was $170,000,000. This value was probably exceeded 
by the unclassified freight receipts at Chicago, so that 
this one item in Chicago’s lake commerce would prob- 
ably be $50,000,000 in excess of the total value of the - 
iron ore traffic passing through the Soo, which was 


valued at $121,981,000; yet this great business is being 
conducted with constantly increasing rates, handi- 
capped in every imaginable way, and must be further 
decreased, as it has been already, unless it is given at 
least a fair show in comparison with the rail routes, 





CREOSOTED WOOD AS A PAVING MATERIAL. 


Macon, GA., Jan. 1.—Editor AMERICAN LUMBERMAN: Your 
Build Now campaign as well as your exploitation of red gum 
were both so successful that we are anxious to have you 
now take up creosoted wooden paving blocks. We _ under- 
stand that the United States government has made very 
severe tests and proved wooden block paving to be the most 
substantial and most serviceable. 

During the worst part of 1908 the demand for yellow pine 
lumber for paving blocks was a very great relief to the 
manufacturers in this territory and that is what im- 
pressed us. 

We have recently sent on samples of red gum for paving 
blocks and think it better even than yellow pine. 

We do not know of anything that the lumber trade jour- 

nals could do that would be more beneficial to the lumber 
industry than to get the whole country aroused over using 
these paving blocks. 

MASSEE & FELTON LUMBER COMPANY. 

From time to time the AMERICAN LUMBERMAN has 
published articles setting forth the superiority of 
creosoted wood as a paving material. One of the 
most severe tests that has been made with creosoted wood 
blocks has been in Chicago. For about half a block in 
front of the Auditorium hotel Michigan avenue was 
paved with cresoted blocks about ten years ago. The 
street so far as is known has not been repaired in any 
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‘SHIPMENT OF NORTHERN PINE AND 


Shipments of lumber by members of the Northern 
Pine Manufacturers’ Association for the first eleven 
months of 1908 show to poor advantage when com- 
pared with those for the same period in 1907. The 
decrease was 476,861,880 feet, or 31 percent. The dis- 
tribution for eleven months of 1908 was a little over 
1,000,000,000 feet; for 1907 it was in excess of 1,500,- 
000,000 feet. The heaviest shipments were made in 
October, when the total reached 144,000,000 feet, which 
represents approximately the average monthly ship- 
ment for the first eleven months of 1908. The dis- 
tribution in November was 111,501,968 feet, which was 
15 percent greater than the quantity sent out in No- 
vember, 1907. The October and November business 
in 1908 shows an increase over that for the same 
months the previous year. Shipments for eleven 
months of 1907 and 1908 are given: 





Pct. de- 

1907. 1908. Difference. crease. 

January 108, 647, - 47,298,924 61,850,124 56.4 
February 8, 61,987,374 46,111,307 42.6 
eee 73,953,660 68,770,083 48.1 
ere 85,783,91 1 66,419,732 43.0 
. see 72,730,766 104,242,581 69.7 
PERG issanae 99,955,792 59,193, ids 37.1 
\ | errr. 115,609,658  24,937,5 17.7 
August ...... 121,048,479 49'827 275 29.1 
September 125,677,055 14,213,673 10.0 
October 144,004,870 3,278,328 *2.3 





96,576,804 


November 111, 501,968 14,925,164 *15.4 


Totals ..1,536,412,337 1 059,550, 0,457 476,861,880 31.0 


*Increase. 


Relatively shipments of hemlock show to better ad- 
vantage than northern pine, the decrease for the first 
eleven months of 1908 compared with those for the 
same period in 1907 being 18.7 percent. From Janu- 
ary to August, 1908, shipments were below those for 
the same months of the previous year. For the first 
five months decreases of 46.2 to 70.3 percent were 
shown. In June the movement was about on the same 
basis as for the same month of the previous year, while 
for July a decrease of only 6.3 percent was shown. 
August showed the first gain, but the record was a very 
satisfactory one for the five months following July, 
during which increases ranging from 22.9 to 49 percent 
were made over the same months of 1907. The net 
decrease in hemlock shipments during the first eleven 
months was 50,794,416 feet. Detailed figures are given 
herewith for two years: 











Pct. de- 
1907. 1908. Difference. crease. 
January ...... 24, 905,707 9,276,131 15,629,576 62.6 
February ..... 591,138 13,212,669 11,378,469 46.2 
I erree 32,090,829 17,252,236 15,488,993 47.2 
area 34'012:178 17,217,320 16,794,858 59.3 
ee ere 27,669,096 8,197,279 19,471,817 70.3 
RS oe 19,976,652 19, 861, 3 5 115,259 a 
<r 21,740,654 20/353,357 1,387,297 6.3 
UME i asislae 27,580,000 37,520,000 9,940,000 *36.0 
September 20,876,638 31,115,179 10,238,541  *49.0 
sat gn 20,028,309 25,493,461 5,465,152 *27.2 
November 16,465,375 20,243,135 3,777,760 *22.9 





Totals ....270,536,576 219,742,160 50,794,416 18.7 
*Increase. 


\ statement showing the production and shipment 
of northern pine and hemlock lumber has been com- 
piled by J. E. Rhodes, Minneapolis, Minn., secretary of 
the Northern Pine Manufacturers’ Association and 
the Northwestern Hemlock Manufacturers’ Associa- 
tion, and is reproduced herewith: 


way and today is as good as when the work was done. 
The traffic on this thoroughfare is very heavy, although, 
being a boulevard to all practical purposes, it is not sub- 
jected to the wear and tear caused by the passing of 
heavily loaded trucks, the big automobiles, cabs and 
earts constituting the greater part of the traffic on 
Michigan avenue. 

At the time this paving was put down a part of Rush 
street bridge also was paved with the same material, and 
it still is in good condition. Within the last two years 
several of the down town streets in this city have been 
remade and creosoted wood paving blocks used. In 
Minneapolis, Minn., between eight and ten miles of 
thoroughfares have been laid with creosoted wooden 
blocks. : 

One reason why wood as a paving material has been 
held in light repute was due to the employment of round 
cedar blocks put down in a very haphazard manner on 
an insecure foundation. Naturally there were many open- 
ings between these cross sections of small trees, and these 
collected and held water, causing the sap to rot quickly 
Where laid on soft ground and subjected to heavy traffic 


the blocks were pressed into the earth or ground to 
pieces under the wheels of the heavy wagons. At one 
time Chicago probably had several hundred miles of 
streets paved with cross sections of cedar trees, each 
about six inches long. 

A modern wooden pavement is expensive. First a 
substantial bed of concrete, so shaped as to allow the 
water to drain into the gutters, is put down. Over this 
is spread a thin layer of screened sand and the blocks 
are embedded in this sand, making the surface almost 
as smooth as a floor. Creosoted blocks are used now 
almost entirely. After the street is made every crevice 
is filled by coating the surface with hot asphalt. This 
extra precaution keeps out the water, and in this respect 
the street is almost as impervious to moisture as an 
asphalt pavement. 

The greatest advantage of a wooden pavement is its 
durability. A street so paved is practically noiseless. 
The cost is not greatly in excess of that for other 
approved materials and if considered on a basis of 
length of service is much below either granite, vitrified 
brick or asphalt. 





HEMLOCK LUMBER. 


TOTAL SHIPMENTS BY STATES. 
November, 1908. 
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SHIPMENTS, 1908. 
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Reports. Lumber. Lath, Reports. Lumber. Lath. 
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INTEREST OF HARDWOOD PRODUCERS IN THE TARIFF. 


Many hardwood lumbermen seem to think they have 
no interest in the tariff question and can afford to 
occupy a neutral attitude, withholding the influence that 
might avail to maintain the present status or even to 
favor the removal of the duty, on the ground that it 
will not help themselves and will please the public. Such 
an attitude is undoubtedly characterized by amiability 
but it does not indicate any broad, farsighted view 
of the tariff question in general or of the interests of 
the lumber business or of their own interests in par- 
ticular. 

It may be admitted without equivocation that a pro- 
ducer of quarter sawed white oak need not fear any 
competition in that particular commodity. It may be 
admitted that there is. no wood available in important 
quantities elsewhere to directly compete with and abso- 
lutely take the place of yellow poplar. But this is a 
time of substitution in the uses of wood and it is not 


safe to conclude that indirectly the tariff may not affect 
the producers of quartered white oak, walnut, cherry, 
hickory or even of mahogany or catalpa. 

Some sections of the hardwood trade directly com- 
pete with Canada, or would if the duty were removed. 
Canada produces birch, maple, certain kinds of poplar, 
whitewood, basswood and, in small quantities, butternut, 
hickory, red oak, white cak and some other woods, al- 
though the output is not and never will be important in 
these latter varieties, but if there is no competition what- 
soever in hardwoods, is there no competition between 
hardwoods and yellow pine? Once oak entered into car 
construciion. Yellow pine now has driven it almost 
entirely from that field. Norway ear sills also sup- 
planted oak. Longleaf yellow pine has taken the place 
of ash in the manufacture of agricultural implement 
tongues. 

In the box industry there is constant competition 


going on between certain grades of hardwoods and the 
coniferous woods. Any lumberman familiar with the 
lumber trade for the last twenty-five years can think of 
scores of instances of this sort of substitution. Who, 
then, can say that their particular branch of industry 
may not be affected by anything which seriously and 
directly affects the market conditions in white pine, hem- 
lock, yellow pine, fir, spruce, sugar pine, redwood and 
other woods which find their direct substitutes outside 
of this country in Canada and Mexico, in the West 
Indies or in Asia. Any hardwood manufacturer who 
today is indifferent to the tariff question or complais- 
antly willing that the duty should be removed to please 
someone else because he thinks is will not hurt him is 
likely within a year or two to discover his mistake and 
bemoan the loss of an indirect product which not so 
plainly to be seen in his line nevertheless has been of 
great real importance to him. 





LOW TEMPERATURES BRING HEAVIER DEMAND FOR COAL. 


Weather conditions during the last week have been 
favorable for the coal trade. Low’ temperatures 
brought the usual activity, but with less than the 
accustomed rise in values for a period of this kind. 
There seemed to be an abundance of coal to meet 
every want, far and near, and for all grades. Or, if 
substitutions were made necessary, the disparity in 
grades was not sharp. Of some kind of fuel there 
seemed to be in most if not all regions an ample ton- 
nage, the possible exceptions being in the remoter con- 
suming districts far from distributing centers. The 
easy car and locomotive supply is of course primarily 
the true explanation for the ease with which orders 
have been filled, but there is more than that consid- 
eration to be named. For not in recent years have the 
shippers been so forehanded in anticipating the fuel 
necessities of the west and northwest and in provid- 
ing for prompt deliveries. At some distributing cen- 
ters coai has been accumulating moderately, in spite 
of the general disposition of sellers to keep the ex- 
cessive tonnage down to reasonable quantities. But 
when comparisons are made with previous years the 
amount of coal on track with which to meet emer- 
gency requirements of the dealer and consuming 
trades has been small. And in addition to this pau- 
city of tonnage available the stocks in possession of 
the buyers is aceredited with a secantiness that might 
presuppose hardship if not temporary suffering with 
the advent of severe weather. But in spite of these 
more or less cyclonic conditions current wants have 
been cared for in a most admirable manner. Ship- 
pers have been watching the weather developments as 
never before and upon the first intimation of zero 
temperatures have wired mines for immediate ship- 
ment of increased tonnages, the coal-getting away the 
same day and in some instances reaching the destina- 
tion before the arrival of the blizzard it was intended 
to combat. Under the slower movement of coal in 
former years there would have been delays, conges- 


tions of traffic and blockades even if the coal had 
been ordered from mines so promptly as now. That is 
the distinctive feature of the present sharp inquiry 
for coal, a special alertness among shippers to re- 
spond. No doubt surplus stocks on track have 
dwindled during the brisk buying of coal and a pro- 
longed continuation of cold weather, or a serious 
snowstorm which would destroy the rapid movement 
of trains, might bring out a quite different phase of 
the market, but the extreme watchfulness of shippers 
and the celerity with which the coal has been forward- 
ed combined to produce unusual results, a generally 
satisfactory delivery and a steadiness of prices under 
brisk orders. 

The maintenance of the present levels is all the 
more remarkable when their lowness is considered. 
In some instances quotations have been marked up 
somewhat, especially in territory where competition 
does not exist, but at the larger cities there has been 
no radical change in values, nothing like the spurt 
that commonly attends the thermometrie drops. The 
ampleness of stocks at the upper lake docks is an- 
other element in the present easiness of conditions. 
In fact, the movement of the coal from docks on the 
shores of Lakes Michigan and Superior has been dis- 
appointingly light since cold weather set in. The 
current demands have been met to more than the 
usual degree by rail coal, that in the extremer north- 
west by all rail shipments from western mines, that 
in territory tributary to Lake Michigan by means of 
ferry coal. The latter has been moving so steadily 
and commandingly as to displace the dock coal notice- 
ably and railroad men have been considering this 
week whether some readjustment in the freight rates 
on eastern coal is not necessary in order to give the 
dock coal a chance to find its accustomed market. 
With both rail and Jake stocks in abundance the 
northwestern fuel buyer is thus ammunitioned beyond 
his accustomed wont. 


This same freedom of movement applies to anthra- 
cite coal, so that western requirements have been 
served in recent weeks and months more generally 
from the car direct from mines than from the reserves 
piled up on western docks against the calls of deep 
winter. But in respect to anthracite coal there recent- 
ly has been a shifting from rail to dock coal. Rail 
coal from the anthracite mines is not arriving so plen- 
tifully as it did a few weeks ago. The sale in more 
eastern territory hs sufliciently expanded to more 
completely absorb the output of mines. Apparently 
from now on the shipments of anthracite from upper 
lake docks will be more general. This gives rise to 
just the barest concern among farsighted factors of 
the trade. For there is the possibility of labor com- 
plications in the spring. The formulations of demands 
by the miners, effective after the present wage agree- 
ment expires April 1, have received some attention 
and negotiations with the operators will doubtless be 
renewed in the near future. In the event of suspen- 
sion of operations at anthracite mines in the spring 
generous stocks on docks at upper lakes would be de- 
sirable. There is not the usual searecity of chestnut 
coal this season. At least one or two large shippers 
have enough coal of that size to meet current orders. 
There is not believed to be any relative decrease in 
the consumption of chestnut coal in the west, but the 
producing companies are said to be breaking down 
more coal to the finer sizes by the installation of spe- 
cial machinery for that purpose. 

Retail dealers have enjoyed a decided stimulation 
of their own coal business during the week and have 
consequently considerably reduced the quantity of 
coal in sheds. Where some slight delay ensued in the 
filling of orders placed by them with wholesalers the 
situation generally has been accepted with composure, 
so that duplicate orders have not been placed with 
other shippers. This has minimized the chance of a 
spurt in prices. 





MODERATE DECREASE SHOWN BY BUILDING RECORD FOR 1908. 


One of the remarkable features of the reports of build- 
ing operations in forty-seven of the leading cities of the 
country is an increase of 4,524 structures for which per- 
mits were issued. In many cities where the aggregate 
eost for the year shows a decrease an increase in the 
number of buildings is reported. In Seattle, for ex- 
ample, there was an increase of only 1 percent in the 
cost and a gain of 3,013 in the number of structures. In 
Milwaukee there was a gain of 516 in the number of 
structures and a decrease of 5 percent in their cost. 

The records show an inerease of about 3 percent in 
the number of buildings and a decrease of 5 percent in 
their cost when the totals for the forty-seven cities are 
compared with those for 1907. This is regarded as a 
clear indication of the adoption and application of the 
recommendations made in the Build Now campaign, 
bringing about general activity on the part of those con- 
templating the erection of residences for themselves. A 
close study of the accompanying table, showing the num- 
ber and the estimated cost of structures for which per- 
mits were issued in the larger cities, develops this fact 
conclusively. 

Comparative totals for the same cities in 1906 are not 
available. However, the building in 1907, owing to the 
tremendous impetus in the early part of the year was 
about on a parity with that of 1906, except in some of 
the larger eastern cities. With respect to value only 
the increase in New York city was greater than that of 
any other city, a gaa of over $9,600,000 being reported. 
Chicago was ¢lose in line with an increase of $9,325,000. 
The heaviest deerease was shown by the records of 
Brooklyn, the cost of the buildings in 1908 being more 
than $20,000,000 below that of 1907. In Denver a gain 
of $4,000,000 was recorded. In Cleveland a loss of nearly 
$6,000,000 was shown; Los -Angeles, a loss of about 
$3,400,000. In Cincinnati building decreased 49 percent, 
the record being $6,420,373 in 1908, against $12,650,082 
in 1907. The number of buildings put up, however, was 
greater by 414 in 1908 than in 1907. 

In percentage of increase Salt Lake City took first 
rank, with a gain of 118 percent. Second came Denver, 
with an increase of 61 percent; then Paterson, Pie aba 
and Birmingham, Ala., each of which did 29 percent 
more building in 1908 than in 1907. New Orleans, San 


Antcnio and Pueblo show gains of 21, 22 and 28 per- 


cent, respectively. Chicago shows an increase of 15 
percent, New York 9 percent, Portland, Ore., 5 percent 
and Washington, D. C., 11 percent. The record shows 
gains in twenty cities, ranging from 1 percent for Omaha 
to 118 pereent for Salt Lake City. 
In the loss column the decrease 
of greatest importance was shown | TowN— | F 
by Brooklyn, where the 1908 New York, including 
Meee ae : a Manhattan and 
building was 33 percent below that Rone .....<. .s< 
of 1907. In Cleveland the loss Chicago 
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pats ad gr eat ines Philadelphia ...... 
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lt is believed that this year will 
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show a heavy increase Ver 1908, as Indianapolis ...... 
it is believed that the building in- gy eee ee eee 
dustry is now entering upon a new Omaha ........... 


era which will undoubtedly establish ‘Tacoma 
new high records, and as long as it Memphis 
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: : : Grand Rapids 

uctual pressing needs and is devoid Paterson 


is for the purpose of providing for 


of speculation there 1s no occasion ‘Toledo ........... 
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2 eee are Chattanooga ...... 

Irom the heavy gains of the re- San Antonio ...... 
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for the next few months, as it is pay; er 


only a matter of how great the in- Pueblo ........ rad 
crease will be, and in this respect it Cedar Rapids ..... 
will not be well to place the figures Columbus ......... 
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has been wide of the mark, the expectations of the most 
sanguine having been surpassed by the facts. 

Totals of the building for forty-seven cities for 1908, 
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THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


Country yards are buying freely in stock sizes of 
all kinds of millwork. As the factories here have good 
supplies of all classes of stock goods on hand, prompt 
deliveries are being made. The impression among 
manufacturers and jobbers of sash and door is that 
trade will be extremely active during the next three 
months and that the stocks which are now on hand 
will be disposed of with but little difficulty. Prices 
are unchanged on all kinds of glazed sash and door 
as the advance in prices of window glass had been 
anticipated by the manufacturers. 

* * * 


The general situation in window glass is practically 
unchanged. The demand for glass has not improved 
to any extent and no further announcement in regard 
to advances in prices has been made. Several addi- 
tional factories have resumed operation during the 
week. A number of independent companies have 
signed the new scale. Members of the manufacturers’ 
wage committee went into session at Fort Pitt hotel, 
Pittsburg, Pa., last Thursday and it was decided that 
a call would be issued as soon as possible for a meet- 
ing to be held at Columbus this week. 

* * ” 

The demand for stock goods with the Kansas City 
jobbers is fully as good as usual in early January. 
There is some ear lot buying being done, but no large 
volume of business of this kind. Buying for the spring 
trade will hardly be active for another month, but the 
sash and door people here say the prospects are excel- 
lent for an active season. Prices are gradually stiffen- 


ing and the opinion among sash and door men is that 
the market will be well maintained by the time the 
dealers come into the market for their spring stock. 
The millwork situation locally is good. 

* * + 


The door mills of Buffalo, N. Y., are still active, one 
large mill running ten hours a day, while the parts of 
the plant devoted to other uses are only running eight 
hours a day. Of course the open weather and the ac- 
tivity in building circles is responsible for this. East- 
ern trade is good and promises to continue so through 
the winter unless something unforeseen turns up. 

* ” * 
The Minneapolis and St. Paul factories have had 


little holiday rest, and while they have cleaned up 
most of the odd work on their order books, they are 


now running at nearly full capacity on regular stock - 


sizes to supply the spring trade, having little stock 
made up at this time. The buying movement is light 
at this time and nothing else was expected, so prices 
are at a standstill, but some advances are expected 
when the dealers begin to place orders for spring de- 
livery. 

* * * 

The sash, door and blind trade at Baltimore, Md., 
has picked up considerably since the holidays, chiefly 
on account of the open weather, which enables build- 
ers to continue at work with few interruptions. Dur- 
ing the last week the temperature has been almost 
springlike, so that masons and brickleyers could keep 


on, to be followed by the carpenter. In the case of 
frame cottages in the suturbs it has been possible to 
complete foundations, and the erection of superstruc- 
tures will proceed even when freezing weather comes. 
There is still much competition among the handlers 
of sash, doors and blinds, but they have a fair number 
of orders for standard sizes on their desks and busi- 
ness is being done at a more advantageous figure than 
was the case some time ago. In addition the pros- 
pects are considered good. 
* * * 

The market at St. Louis, Mo., for sash and doors 
is unusually firm, owing to the fact that the manufac- 
turers and jobbers are as a rule well supphed with 
orders and are not soliciting any new business for 
the present time, having all the can well furnish, pre 
ferring to await the advance in prices to booking or- 
ders at the present values. 

* * * 


The sash and door situation in New York city is 
firm and most of the large jobbers report good busi- 
ness from small warehouses and large consumers who 
are putting in some standard stocks preparatory to 
spring trade. Local plants find more special business 
than last month, but conditions are far from being 
altogetner satisfactory. Wholesalers of white pine, 
cypress and hardwoods, who cater to millwork trade, 
report an increase of orders from this source, but 
note an entire lack of snap to the demand. It is 
hardly expected that conditions will materially im- 
prove before March 1. 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


The feature of the market which is considered of 
geratest importance by manufacturers and dealers at the 
present time is the unusual number of inquiries afloat. 
The market is not unusually active as far as actual sales 
are concerned, although certain sections are enjoying an 
exceptional demand, considering the season. _ The in- 
quiries for all elasses of lumber reported from the 
larger markets, however, are far in excess of the number 
usually recorded at this period. As a result of this fact, 
the steadily predicted advances in prices of a number 
ot varieties of lumber have made their appearance. It is 
possible that these advances have had something to do 
with restricting trade for the time being, but they all 
appear to have been warranted by prevailing conditions 
and really represent the actual market today. 

The weather has been such as to permit of an unusual 
amount of building and much work of this character is 
going on, thereby bringing about a spotted retail de- 
mand for building materials, whieh gives promise of 
continuing until retail trade opens up in earnest in the 
spring. The Mississippi river territory north of the 
Ohio seems still a point or two behind the rest of the 
country in demand, but dealers predict continued close 
adherence to the prices now quoted and a better trade 
as the season progresses. The factory demand is only 
fair, and where the election seemed to be the turning 
point a few months ago consumers are now inclined to 
talk about what they expect to do after March 4. This 
trade, however, has shown so material an improvement 
over conditions of last fall that there is little ground 
for serious complaint now. 


HEMLOCK. 

The advancing yellow pine market has carried hemlock 
along with it, and both in the north and east advances 
are being made. The eastern demand particularly is 
active and Pennsylvania producers have advanced their 
prices 50 cents. 


WHITE PINE. 


rom the Minnesota field the movement of lumber is 
about normal. The new list fairly represents present 
asking priees and it seems that the advances have acted 
as a slight curb upon the placing of orders for stock 
which was not absolutely required. It is. possible, how- 
ever, that there will be no recession of white pine prices. 
As far as the Canadian field is concerned the supply of 





A DAMPER ON BUSINESS. 

Cold weather on the Pacifie coast has played 
havoe with the lumber manufacturing business. 
Portland, the city of roses, has had the most 
severe snow storms and the lowest temperature 
within the memory of many of those residing in 
the city. The cold wave has been general along 
ihe Paeifie coast, extending from Vancouver to 
San Francisco. 

It is estimated that the saw mills of Oregon 
iid Washington will be out of commission for 
at least two weeks on account of weather con- 
litions and this means a tremendous eurtail- 
ment of production, and the lessened activity 
will come at a time when stocks are unusually 


low. 














stock is large, but it is held at the advanced quotations 
without concession. As a result, imports are showing 
a considerable falling off for the time being. Stocks of 
white pine in the wholesaling markets are broken and 
handlers are waiting for devleopments before placing 
orders which will aggregate large figures. 


CYPRESS. 


The new cypress list will be ready for distribution 
during the week and will show advances on tank stock, 
A. B. and C, finish, A. and B. flooring, ceiling partition, 
casing, base, A. and B. bevel siding, flat pickets, window 
and door frame stock, car siding and roofing. No 
changes are made in the lower grades. Generally speak- 
ing, the new list will represent actual prices now 
being obtained. Stocks at the mills are low and, while 
business just now is below normal in volume, manufac- 
turers have every confidence in the appearance between 
now and spring of a demand which will clean up their 
supplies sufliciently to make the new list effective. 


YELLOW PINE. 


The yellow pine field reports some improvement in 
the volume of orders. The business is not uniform, 
but varies largely in the different sections, and is most 
pronounced in factory stock. No increase in produc- 
tion has been apparent of late and the demand is below 
that of December, so that the danger of overloading 
the market is not imminent. Demand for export is quiet 
bui, as with the domestic trade, the number of inquiries 
from «broad is unusual. The yellow pine mills have not 
received as many inquiries from any source in many 
months as are now coming in. On the whole, prices are 
firm ond of late there has been no active scramble 
for business. Some items are quoted at 25 and 50 cents 
a thousand higher than in December and on others con- 
cessions made last month are now being declined. Pre- 
(lictions are made in some quarters of a car shortage a 
little later on but just how great this will be has not 
been determined. A favorable indication is the fact 
that some of the larger producers are asking a little 
above the market and seem to be convinced that their 
stock is worth the price they want for it. 


NORTH CAROLINA PINE. 


Stocks of North Carolina pine at mills are now lower 
than before the holidays on account of a number of 
mills having shut down for repairs. The whole avail- 
able supply of stock would not be more than sufficient 
to supply even a fair demand during the next sixty 
days, and with this condition of affairs prevailing, of 
course, prices are strong. The mills which do a cargo 
business are in many instances compelled to hold up the 
filling of orders until they can aeceumulate sufficient 
stock to complete the assortments called for. 


EASTERN SPRUCE. 


Aside from few large orders, the market is com 
paratively quiet. While buyers are convinced that frames 
have not reached bottom, wholesalers seem to be very 
doubtful in their views and mills somewhat lacking in 
confidence. With a reasonable increase in retail buying, 
however, there is every prospect of prices strengthening. 


HARDWOODS. 


Orders placed and accepted are not numerous. Offers 
to buy are in many eases rejected on account of the 
price and every tendency of the market is upward. Pop- 
lar and basswood are in active call and better grades 
of oak have strengthened daily, there being some demand 
from the railroads. 

There is in faet a decided snap to the market and 


those who have stock are almost afraid to part with it. 


on the present basis. Cottonwood and gum show some 
improvement as box factories increase their requirements. 


Generally speaking, low grade gum is more active than it 
was in December and some of the immense supply has 
been disposed of. 

The general shortage of dry firsts and seconds is so 
marked that if there is any buying at all during the 
next sixty days those who want stock will have to pay 
in advance. 


WHITE CEDAR. 


From developments at the meeting of the Northwestern 
Cedarmen’s Association this week it seems that the long 
demoralized condition of white cedar, particularly the 
pole market, will soon be a thing of the past. Stocks 
of most items are below what they were at this time last 
year; about the only thing of consequence showing an 
increase is shingles, and it will be remembered that the 
supply of white cedars on hand last year, when the an- 
nual report of stocks was made, was unusually low. 
This year shingles are in about average supply. 


ON THE WEST COAST. 


California is making a favorable showing, both as to 
demand for its own lumber products and in consumption 
of fir. Sugar pine is reported in light supply with an 
increased call for this lumber to be used as a substitute 
for white pine. Redwood is enjoying a little better 
trade lately, although prices have not yet responded 
proportionately to the increase in eastern business. 

The movement of fir lumber is showing a falling off, 
as the retail and line yard demand in the east is prac- 
tically eliminated from the market. The upper grades 
are now enjoying the best of the demand. Local econ- 
sumption is about average but not equal to thirty days 
ago. Export business is sufficient to justify an increase 
in charters and coastwise trade is firm. Railroads have 
been buying freely and, on the whole, the market seems 
fully up to the expectations of the trade. 

The shingle market shows little change from last 
week; if any, it is found in a firming up of prices. 
The supply in sight is light and speculative buying is 
at a standstill. On a 55-cent rate Minneapolis quota- 
tions are: Stars, $2.73; clears, $3.19-$3.24. Stocks at 
the transfer are materially reduced. 





WHY DUTY SHOULD NOT BE REMOVED. 


Vancouver, B. C., Jan. 9.—Arthur Camwell, 
who has secured the contract for the deliv- 
ery of 400,000 feet of timber to the United 
States government, is interested on Vancou- 
ver island, and it will be from there that he 
will draw his supply for the contract. He 
outbid the mills at Portland, which were not 
after the order, the average bid being $10 
a thousand. E. E. McClaren, a lumber manu- 
facturer of Portland, declares that this is 
proof that the duty on“lumber should be 
raised instead of lowered. In British Colum- 
bia, he says, the saw mill men get all the logs 
they want by simply paying the crown a 
rental each year of $140 a section. In the 
United States they have to own the land 
from which the timber is taken, and a section 
now costs $60,000. In other words, the Brit- 
ish Columbia manufacturer pays about 20 
cents a thousand stumpage, while the Oregon 
or Washington man pays from $2 to $4. 
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BASIS FOR SETTLEMENT REACHED IN THE 2-CENT OVERCHARGE ON YELLOW PINE. 


End of Six Years’ Rate Litigation in Sight—Complainants Fully Protected—Terse History of the Fight by Lumbermen’s Attorney. 


ATLANTA, GA., Jan. 13.—As the result of a conference 
Tuesday afternoon between Wimbish, Watkins & Mills, 
representing the Jumbermen’s interests, and attorneys 
for the various railroads involved, a settlement was 
effected of all the reparation cases which have arisen 
in connection with the famous H. H. Tift and the Cen- 
tral Yellow Pine Association cases involving the legality 
of 2 cents a hundred pounds in the rates on yellow pine. 

One of the claimants did not figure in the settle- 
ment. This was the Kaul Lumber Company, of Bir- 
mingham, Ala. This ease has complications, for it in- 
volves the tap line question, i. e., the rights of a 
plaintiff to collect the refund when that plaintiff 
owns a railroad which figured in the haul and the 
rate under protest. 

The settlement effected Tuesday afternoon involves 
claims to the amount of about $500,000, and it is un- 
derstood that it was made on a basis of 65 percent. 
The cases have been in the courts since June 22, 1903. 

At the special request of the AMERICAN LUMBERMAN 
representative, Wimbish, Watkins & Ellis furnished 
the following explanatory statement bearing on the 
settlement: 


About a year ago we submitted to our clients for rati- 
fication a proposed agreement with the railway companies 
for the adjustment of the claims for reparation arising ont 
of the 2-cent advance in the lumber rate, which had been 
condemned in the Tift and Central Yellow Pine cases. Un- 
der that proposition the railway companies were to pav 
72% percent of the face of the proven claims without 
interest, such payment to be made 20 percent in cash and 
the balance in four equal quarterly instalments. The rail- 
way companies reserved the right to contest any elaim on 
its merits, and further provided that duplicate or conflict- 
ing claims should not be paid until after the rightful claim- 
ant had been adjudicated. The proposition was submitted 
to our clients, and we received authority from them to accept 
it. This agreement failed of consummation because the 
earriers were unable to agree among themselves upon its 
acceptance. 

Negotiations recently were resumed looking to an adjust- 
ment and settlement of these claims, which are pending be- 
fore the Interstate Commerce Commission. <A conference 
was held in this city on Saturday, January 9, with the 
representatives of the railway companies. Inasmuch as all 
of these cases ,had been set down for hearing before the 
Interstate Commerce Commission for next Tuesday, the 
19th of January, it was necessary that a conclusion should 
be reached. Believing the proposition to be on the whole 
more advantageous to us than that of last winter, we felt 
authorized to act in behalf of our clients, and the proposi- 
tion of the railway companies therefore has been accepted. 
The railway clearing house presented to us detailed siate- 
ments of the result of their checking of our claims. We 
were led to believe that this work has been carefully and 
accurately done, and we have therefore adopted the clearing 
house figures as the basis for our settlement. The proposi- 
tion may be briefly stated as follows: 

From the face of the claims as submitted by us the fol- 
lowing deductions were made: 

(a) All duplicated items, that is, where a claimant had 
himself made more than one claim on the same shipment. 

(b) Claims for shipments that did not take the ad- 
vanced rate, and on which no reparation was due. 

(c) All shipments made f. o. b. and on which the 
claimant did not pay the freight. 

(d) Reparation on shipments to the Buffalo-Pittsburg 
zone were reduced to 1 cent per one hundred pounds for 
the reason that it appears that while the advance to this 
territory was originally 2 cents per hundred pounds, it 
was almost immediately thereafter reduced to 1 cent per 
hundred pounds so that the 1 cent represents the over- 
charge actually paid. ‘The same observation applies to one 
or two other instances of relatively minor importance. 

These deductions being in our opinion proper, we did not 
think that we could successfully resist them, and therefore 
they have been admitted. ‘The amount agreed upon will, in 
our opinion, after making these deductions pay each of our 
clients between 65 and 70 percent of the provable items of 
their claims. 

There were .cogent reasons which led us to the con- 
clusion that the acceptance of tkis proposition would be to 
the interest of our clients, and that it was upon the whole 
better than the proposition which we were authorized to 


accept about-a year ago. Among the reasons influencing us 
may be mentioned the following: 
(a) The settlement is to be made cash, all payments io 


be within sixty days. 

(b) _All further litigation of any kind and character is 
avoided. 

The defenses made by the railway companies before the 
commission were numerous, some of them being in our 
opinion merely technical, while others appeared to us to be 
dangerous. The commission had issued an order allowing 
the railway companies on the 19th of January to introduce 
evidence to show that the advance from eastern Alabama 
and from Florida and from all territories to points south 
of the Ohio river were not unjust and unreasonable, and 
this question could have been litigated for a long time with 
the possibility of our losing out in the end. As to nearly 
all of the claims the railway companies pleaded that no 
protest had been made at the time of shipment; that the 
claims were barred by the statute of limitations, and 
that in point of fact the person paying the freight had 
not been injured for the reason that he had added the 
advance to the selling price of his lumber. The commission 
would have heard the evidence and argument of the rail- 
way companies on all of these propositions on the 19th. 
Whatever may have been the decision of the commission 
these questions could also have been litigated for years 
before a final determination. Other defenses were made 
not necessary now to enumerate. Upon the whole we 
became satisfied that we could not expect to obtain actual 


payment of any of these claims until after years of litiga- 
tion. It should be understood that after we had obtained 
orders from the commission it would have been necessary 
to file separate suits on each claim in the circuit court, and 
the judgment of the court in each case would have been 
subject to appeal to the circuit court of appeals, and from 
that to the Supreme Court of the United States. The com- 
mission itself found its machinery clogged by the great 
number of these claims, and we could not expect a final 
adjudication from that forum until after months of delay. 

Upon the whole case, after giving it the most careful 
and conscientious consideration, we arrived at the con- 


clusion that the interests of our clients would be promoted 
by a speedy settlement of these claims on the terms pro 
posed, and we felt that we were not only justified but 
required in their interest to accept the proposition. Some 
few of the items of the claims represented by us are in 
conflict with claims filed at Macon by persons shipping 
f. o. b. the mill. As to these all that is required is that 
our client shall agree to refund such specific payment as 
may be made on this account in the event the claims of the 
f. o. b. shipper are sustained by the courts. This we re- 
gard as a formality merely, since we do not believe thiut 
the f. o.b. claims can ever be sustained. 





CHRONOLOGICAL HISTORY OF THE 2-CENT LITIGATION. 


[Special telegram to the AMERICAN LUMBERMAN.] 

In April, 1903, H. H. Tift and other members of the 
Georgia Saw Mill Association filed a bill in the United 
States district court at Macon, Ga., to enjoin a proposed 
advance of 2-cents a hundred pounds in the lumber rate 
to Ohio river crossings and points basing thereon. A 
temporary injunction was obtained from Judge Emory 
Speer. 

The case was heard May 16 on the question of injune- 
tion and on demurrer filed on behalf of the railroads. 
The court overruled the demurrer but referred the 
question of reasonableness of advance to the Interstate 
Commerce Commission. 

Evidence was taken by the commission in Atlanta 
during October. The case was argued before the com- 
mission in February, 1904. 

After holding the case under consideration twelve 
months the commission, in February, 1905, decided the 
advance was unreasonable and unjust. 

The case then came on for final hearing in court late 
in June, 1905, and July 8 the court entered a decree con- 
firming the order of the commission and permanently 
enjoining advance. 

The railroads appealed to the circuit court of appeals 
and obtained supersedeas upon giving bond for $500,000. 
The question was argued in the court of appeals at New 
Orleans in February, 1906. Judge Speer’s decree was 
affirmed. 

From this decision appeal was taken to the United 
States Supreme Court, where, in May, 1907, the decrees 
of the lower courts and the order of the commission 
were affirmed, thus giving final victory to the lumbermen. 


At the same time the Supreme Court decided in favor 
of the Mississippi lumbermen in their ease. 

The railroads, having in the meantime collected the 
advance, claims for reparation aggregating on their 
face large amounts were filed with the Interstate Com- 
merce Commission. The claims of members of the 
Georgia Saw Mill Association were filed in court at 
Macon. The railroads have made every possible defense 
and apparently did everything in their power to prevent 
or cut down payments. 

About a year ago it was thought settlement would be 
reached, but negotiations failed, whereupon application 
was made for an order directing payment of the fund 
into court. The order was made requiring payment of 
$500,000 for the benefit of all claimants. 

An appeal was taken from this order and the question 
was argued in the court of appeals in October but has 
not been decided. 

Negotiations recently were resumed and have resulted 
in settlement of our claims before the commission, ex- 
cepting one large claim, regarding which peculiar cir- 
cumstances existed and which is reserved for future 
adjustment. 

Roads are allowed sixty days to complete their check- 
ing when payment in cash is to be made. 

We estimate our clients will receive about 65 per- 
cent of provable claims. 

Claims of members of the Georgia Saw Mill Associa 
tion represented by us at Macon are not included. 

The full proven value of these claims will be paid, 
and we think all will be paid within sixty days. 

Atlanta, Ga., January 14. W. A. WIMBISH. 





ACTIVITY IN THE LOUISIANA CYPRESS FIELD. 


New OrLEANS, LA., Jan. 12.—Possibly the most im- 
portant feature of the week’s news is the purchase, by 
the Lutcher & Moore Cypress Company, of 150,000,000 
feet of cypress stumpage from James D. Lacey. The 
newly acquired timber adjoins the company’s present 
holdings in St. James parish, and will be manufactured 
in the company’s present plant, being readily accessible 
by the extension of logging lines ete. to bring the logs 
to the saws. Recently Mr. Lacey has also sold to a 
party of associated capitalists headed by Messrs. Rath- 
borne, of the Louisiana Cypress Company, at Harvey, 
and Keep, of Washington, 175,000,000 feet of cypress 
timber in Ascension parish, and it is understood that 
the new owners, under the style of the Excelsior Cypress 
Company, will erect a plant for its manufacture at a 
point called Timbertown. 

Mr. Lacey’s cypress timber holding was one of the 
largest in the south. After these sales he still retains 
about 250,000,000 feet of stumpage in St. James and 
adjoining parishes, a holding, which in the hands of a 
nonmanufacturer, is probably only surpassed by the 
tracts owned by Hackley, Hume and Joyce, which is 
estimated to contain about 400,000,000 feet of cypress. 
art of this is involved in the litigation growing out 
of the passage of the Wilson Land bill by the Louisiana 
legislature, but it is confidently believed that t..< present 
owner’s title to it will be confirmed by the courts. 

Asked the other day regarding the effect of the Wil- 
son bill’s passage upon the purchase of Louisiana timber 
lands, Mr. Lacey replied that it had virtually stopped 
for the time being the purchase of these tracts by in- 
vestors outside of the state. The unwillingness to invest 
in a state which attacked its own unconditional titles, 
he suggested, was not unnatural, the logical argument 
being that if the sovereign attacked its own titles in- 
vestment must be regarded as hazardous. 

Regarding the general tendency to increase the assess- 
ments upon timber lands, Mr. Lacey holds with many 
others who are thoroughly posted on the subject, that its 
tendency is to force the cutting and manufacture of the 
timber even by those holders who would prefer to con- 
serve it. The tax burdens upon property which yields 
no steady annual return are rapidly becoming too heavy. 
Taking them with the interest charges and other ex- 
penses they have reached the point where the gradual 
enhancement of values on standing timber is practically 
consumed. Over a period of ten years, for example, the 
expense of holding the land, compounded annually, will, 
in not a few cases, offset the timber’s increase of value. 
With the hope of return cut off the tendency of the 


holders is naturally to shake off the burden either by 
disposing of their timber to manufacturing concerns 
which will turn it into lumber or by engaging in its 
manufacture themselves. The effect in either case is to 
hasten the cutting of the timber, whereas its conservation 
is now generally urged in the public interest. 

BBP eee 


TRAFFIC OPENS ON WESTERN PACIFIC. 

Sait Lake Ciry, Urau, Jan. 9.—The inauguration of 
regular traffic on the Western Pacific from Salt Lake 
to Elko, Nev., is fulfilling the expectations of the lum- 
bermen of this section as to probable movements into 
the territory tapped by the new road. ‘Trafiie on the 
line is rapidly and steadily beginning to open up as 
regards lumber shipments, and with the winter in 
Nevada fairly broken and the January thaw on, the 
volume of lumber business is expected to be a very im- 
portant feature of the local market. Local jobbers and 
hardwood men are becoming actively interested in the 
agitation being so vehemently waged in Salt Lake City 
regarding alleged discrimination in freight rates against 
this city. The organization of the Freight Traffic 
Bureau, whose members comprise the largest and most 
influential shippers of this city and territory imme- 
diately contiguous and the getting of data of freight 
rates in and out of Salt Lake City for presentation be- 
fore the Interstate Commerce Commission, has been a 
matter of the last three weeks, and among other com- 
modities the bureau has interested itself in lumber rates, 
with a result that promises to bring this agitation to the 
attention of Utah lumbermen very emphatically in the 
near future. There is little doubt but what lumber 
jobbers in this city are entitled to more favorable rates 
than are quoted them, and this is particularly true of 
the mill houses; for instance, wood mantels are shipped 
from New York to Salt Lake City at the rate of $2.23 
a hundred pounds; the same mantels are carried by the 
railroads from New York to San Francisco via’ Salt 
Lake City for $1.50 a hundred pounds, imposing 
handicap on the Utah and Salt Lake dealers of 73 cents 
a hundred pounds. This is but an ineident of the dis 
crimination being brought to light by the newly organ 
ized ‘traffic bureau and which vitally concern local lumbet 
interests. Future developments in this matter are looked 
forward to by the dealers and it is thought that in all 
probability the railroads undoubtedly will be prevailed 
upon to grant relief in some measure, as Utah is rapidly 
assuming a more important place in intermountain ship- 
ping territory. 
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WHY LUMBER TARIFF SHOULD BE RETAINED. 


National Lumber Manufacturers Association and Representatives of Other Districts Demonstrate Necessity 
for Care in Handling Lumber Tariff Schedule—Strong Preamble and Resolutions Adopted—Amer- 
ican Forestry Congress Advocates More Reasonable and Just Taxation of Timber 
Lands—Personnel of a History-Making Conference—Support From 
West Coast—Views of Southern Pine Manufacturers. 


WASHINGTON, D. C., Jan 12.—A called meeting was 
held here this morning in the New Willard hotel of 
members of the board of governors of the National Lum- 
ber Manufacturers’ Association and a few others, lum- 
bermen from territory not represented by the associa- 
tion, who, with the association, are vitally interested 
in the threatened assault by Congress on the tariff on 
lumber. The following «were the constituents of the 
meeting: 
hk. A. Long, Kansas City, Mo.: Long-Bell Lumber Company, 

president. 

J. A. Freeman, St. Louis, Mo.; Freeman-Smith Lumber Com- 
pany, treasurer. 

J. B. White, Kansas City, Mo.; Missouri Land & Lumber 
Exchange Company, representing the Yellow Pine Manu- 
facturers’ Association. 

William Irvine, Chippewa Falls, Wis.; ex officio member of 
the board. 

Edward Hines, Chicago, Ill.; Edward Hines Lumber Com- 
pany, representing the Northern Pine Manufacturers’ As- 
sociation. 

J. H. Bloedel, Bellingham, Wash.; Larson Lumber Company, 
representing the Pacific Coast Lumber Manufacturers’ As- 
sociation. 

E. C. Fosburgh, Norfolk, Va.; Fosburgh Lumber Company, 
representing the North Carolina Pine Association. 

George K. Smith, St. Louis, Mo.; secretary. 





The others in attendance included: 

W. B. Stillwell, Savannah, Ga.; Southern Pine Company of 
Georgia, representing the Georgia-Florida Saw Mill Asso- 
ciation, 

Robert Fullerton, Des Moines, Iowa; Chicago Lumber & 
Coal Company, St. Louis, Mo. 

D. E. Skinner, San Francisco, Cal.; Port Blakeley Lumber 
Company, Port Blakeley, Wash. 

L. K. Baker, Odanah, Wis.; Stearns Lumber Company. 

J. . Rhodes, Minneapolis, Minn.; Northern Pine Manufac- 
turers’ Association. 

J. W. Parker, Portland, Me.; Rufus Deering Company. 

Thomas Shevlin, Minneapolis, Minn.; Shevlin-Carpenter 
Lumber Company. 

W. TP. Jackson, Salisbury, Md.; Jackson Bros. Company. 

W. E. Wheeler, Portville, N. Y¥.; Chicago Lumbering Com- 
pany, Manistique, Mich. 

W. G. Edgar, Charlotteville, W. Va.; Jacob Mortenson Com- 
pany, Wausau, Wis. 

Alexander Stewart, Wausau, Wis.; Jacob Mortenson Com- 
pany. 

E. B. Grandin, Washington, D. C., Missousi Lumber & Min- 
ing Company, Grandin, Mo. ; the Louisiana Central Lumber 
Company, of Clarks, La., and the Louisiana Longleaf Lum- 
ber Company, of Fisher, La. 

John MeMasters, Seattle, Wash., representing the shingle 
interests of that state. 

D. A. Ford, Snohomish, Wash.; Ford-Shaw Lumber Com- 
any. 

a A Lumber Conference. 

The meeting was called to order in room 128 of the 
New Willard hotel at 11:19 a. m. by R. A. Long, presi- 
dent of the National Lumber Manufacturers’ Associa- 
tion, who asked to be relieved of the chairmanship, but 
by unanimous vote was prevailed upon to preside. George 
K. Smith acted as secretary of the meeting. He read 
a list of ‘prominent lumbermen who had sent regrets for 
their unavoidable absence. Mr. Long explained his ab- 
sence from the last meeting, in December, by stating that 
at the time he was sick and unable to leave his home, 
and he declared himself heartily in sympathy with the 
objects of the meeting and glad to do what he could 
in furthering them. 

Secretary Smith stated that briefs prepared by the 
November 20 conference had been filed following the 
oral hearing before the ways and means committee of 
the house of representatives; that it would be found in 
No. 17 of the tariff hearings. The printed material at 
hand ineluded the brief prepared by the special com- 
mittee, consisting of J. B. White, Edward Hines, J. A. 
Freeman, H. H. Foster and D. E. Skinner, representing 
nearly or quite all the lumber manufacturers’ associations 
of the United States. Incorporated with this brief was 
an exhaustive one representing the Pacific coast lumber 
and shingle interests and the 190,000 wage earners em- 
ployed in those industries on the Pacific coast; also a spe- 
cial brief regarding southern yellow pine and cypress 
lumber. It was explained that twenty-two engravings 
to illustrate and verify the Pacifie coast brief will appear 
in the permanent special reprint. 


A Review of Pacific Coast Conditions. 


Kdward Hines suggested that D. E. Skinner, chairman 
of the previous conference, make a report on progress 
but Mr, Skinner thought that detailed discussions might 
better be postponed to a further meeting and that in- 
formal discussions be the feature of the present one. 

In the direction of work accomplished he reported the 
Coast interests engaged in the preparation of a pamphlet 
which will show the actual forest conditions in that 
section as influenced by the log market. It will show 
that when lumber and logs are low in price wasteful cut- 
ting is necessary. These conditions will be contrasted 
With those under profitable prices when the material on 








the ground is utilized to the highest degree. The pur- 
pose of this pamphlet is not only educational! ju a gen- 
eral way, but to demonstrate to the Forest Service the 
deplorable results of unprofitable trade conditions on the 
acific coast. 


Southern Pine Manufacturers’ Interest. 


J. A. Freeman, of St. Louis, proposed the class meeting 
method of procedure and that those present, particularly 
those who had been actively at work in the matter, 
should report what had been done and what seemed to 
them to be the outlook for the future. 

Mr. Stillwell stated that Congress was not so opposed 
to the present lumber duty as has been generally thought, 
and that it would be desirable to learn what policy re- 
garding the lumber duty would be approved by its 
friends in Congress. 

Individual reports were made of progress in various 
sections since the previous meeting, D. E. Skinner relat- 
ing the specially favorable efforts with the legislatures 
of the Pacific coast, in regard to which he said that those 
of Washington, Oregon, Idaho, Montana and, presum- 
ably, California had already taken action in line with 
the contentions of the lumber industry with reference to 
retention of the present duty on lumber. 

In this connection J. E. Defebaugh, editor of the 
AMERICAN LUMBERMAN, reported the receipt of the fol- 
lowing telegrams, the first from its Pacific coast repre- 
sentative, Fred H. Gilman, dated January 12: 

Both houses of the Washington legislature at the first 
session yesterday adopted a memorial calling upon Congress 
to maintain the existing duty on forest products. The total 
vote was 124 for and 8 against the memorial, which was 
wired to the ways and means committee of the house of 
representatives. 

The second was from John L. Kaul, of Birmingham, 
Ala., also dated yesterday: 

Tennessee and Texas are the only states whose legisla- 
tures are in session in the south at present. The Pennsyl- 
vania legislature is in session. I will take up the tariff 
matter with friends in the respective states. You do like- 
wise. 

The suggested action had already been taken, exten- 
sively and exhaustively, and is being followed by further 
efforts by the LUMBERMAN. 

The remaining part of the session, which lasted until 
12:50 p. m., was devoted to discussing plans for the 
furtherance at this time of the purposes of the meeting. 
The meeting will resume its deliberations Thursday 
morning at 10 o’clock. 


LUMBER INTERESTS STRONGLY REPRESENTED. 


[Special telegram to the AMERICAN LUMBERMAN.] 

WASHINGTON, D. C., Jan. 14.—At 10 o’clock this 
morning R. A. Long, of Kansas City, Mo., on behalf of 
the lumber industry of the United States, called to 
order a meeting which was attended by representa- 
tives from every section of the country. 

It was recommended that a series of strong resolu- 
tions be prepared copies to be sent to each of the 
lumber manufacturers’ associations interested in this 
question, which resolutions should set forth the facts 
upon which the lumbermen’s contentions for the re- 
tention of the duty are based and also serve as a 
foundation for framing memorials by individuals, lum- 
ber organizations, boards of trade, chambers of com- 
merce and all other organizations which would appre- 
ciate the importance of maintaining a prosperous con- 
dition in the lumber industry which has a direct bear- 
ing upon the general welfare of the country. 


Timber Taxation. 


The lumbermen in attendance were invited to at- 
tend a meeting of the American Forestry Association 
to be held during the afternoon. This courtesy was 
accepted and a committee, consisting of J. B. White, 
William Irvine, D. E. Skinner and R. A. Long, the 
latter appointed by special motion, were chosen to 
assume the responsibility for the lumbermen of dis- 
cussing timber taxation. _ 

Urging Retention of Lumber Duty. 

D. E. Skinner read a telegram from the governor of 
Washington, addressed to the ways and means commit 
tee, in which a strong protest was made against any 
change in the present duty, asserting that such a step 
would be disastrous to the lumber business of the entire 
northwest and retard the development of Washington 
as a whole for many years. 

John MeMasters, of Seattle, Wash., representing the 
shingle interests of that state, asked that with every 
mention of the duty on lumber shingles be associated 
and the committee having this matter in charge was so 
instructed. 

J. W. Parker, of Portland, Me., requested that equal 
prominence be given to lath. He stated that while 
this was not a matter of general interest it was of 
particular importance to the lumber manufacturers of 


Maine and that a duty of 50 cents instead of 25 cents 
a thousand would be more reasonable, in view of the 
conditions prevailing along the northeastern border of 
the United States. 

Canadian-United States Lumber Trade. 

A question was raised regarding the relative 
amounts of lumber interchanged between the United 
States and Canada, it having been asserted that Can- 
ada imports more lumber from the United States than 
is exported from that country. 

J. E. Defebaugh, editor of the AMERICAN LUMBER- 
MAN, read a statement of imports from Canada show- 
ing that during the last fiscal year there was imported 
into this country 792,800,000 feet of sawed lumber, 
valued at $14,980,000. For the same period exports 
to British North America aggregated 150,000,000 feet, 
valued at $4,270,000. 

Regarding shingles, D. A. Ford, of Snohomish, 
Wash., said that 4,400 cars were imported from Canada 
last year and ninety-one cars exported to that country. 

At noon the meeting adjourned to meet at 2 o’clock 
at the meeting of the American Forestry Association 
and at 4 o’clock for a general discussion of questions 
that might come up in the meantime. 


TIMBER LAND TAXATION. 
[Special telegram to the AMERICAN LUMBERMAN.] 

WASHINGTON, D. C., Jan 14.—At 2 o’clock this after- 
noon the committee of lumbermen appointed at the morn- 
ing session and a number of others not on committee at- 
tended meeting of the American Forestry Association. 
A long series of resolutions were read by Alfred Gaskill, 
state forester of New Jersey, and chairman American 
Forestry Association’s resolution committee. 

The first resolution of particular interest to lumber- 
men was one declining action on any political subject. 
Speaking to resolution, J. B. White said that while the 
association should not perhaps as a body commit itself 
on political questions, such questions entered into the 
main purpose of the organization and should properly 
be studiea by the association. Such a question is the 
tariff on lumber. He ably illustrated his point by 
the history of yellow pine industry and effect on it of 
lumber duty and said that forest conservation depended 
largely on the fullest utilization of timber, which is 
possible only when profitable conditions are protected 
by duty, especially on low grades. 

A Plea for Retaining Lumber Duty. 

Following Captain White, W. S. Harvey, of Phila- 
delphia, chairman of forestry association, gave a spir- 
ited address, recounting history of lumber tariff and rea- 
sons for the $2 duty, and influences which prevented gift 
of duty to Canada as reciprocity measure and defeated 
work of joint high commission. He made eloquent 
plea for retention duty at this time as necessary to forest 
conservation. 

Next resolution of particular interest to lumbermen 
was the announced discussion of the question which in- 
duced attendance of the lumbermen represented by a 
committee composed of J. B. White, William Irvine, D. E. 
Skinner and Robert A. Long. The resolution was as fol- 
lows: 

WHEREAS, No law is equitable or just which obliges the 
owner or owners of forest lands to pay all the taxes upon 
lands from which they receive no more benefit than the rest 
of the community, and 

WHEREAS, No law is equitable which imposes a greater 
tax upon a crop of growing timber than it does upon a crop 
of growing corn or other grain; therefore be it 

Resolved, That the American Forestry Association recom- 
mends that its members do all in their power to secure 
within their respective states the enactment of such laws as 
may be constitutional therein as will remove the taxes from 
standing timber and substitute instead an jncome tax when 
the timber is cut. 

Timber Land Taxation. 

J. A. Freeman spoke on inequitable taxation of timber 
lands and depreciated influence of uninformed news- 
papers and magazines. He contrasted the heavy taxation 
in Minnesota and Wisconsin with light taxation in 
Canada and, while he indorsed the spirit of the resolu- 
tion, he was not hopeful that legislative or other effective 
action would follow it. To this statement Dr. J. T. 
Rothrock, of the Pennsylvania Forest Preservation Com- 
mission, replied that it was expected to pass a bill at 
this session of the Pennsylvania legislature along those 
lines, after twenty years’ efforts. Mr. Rothrock also 
enthusiastically welcomed and urged the necessity for co- 
operative influence and friendship between foresters and 
lumbermen. B. L. Elliott, of the same commission, out- 
lined the proposed Pennsylvania statute by which lands 
devoted to forest growth are practically exempted from 
taxation, 

R. A. Long spoke on this subject, contrasting in- 
justices in taxation as between farmers and timber own- 
ers, the former being taxed only once for each crop, 
whereas timbermen were taxed every year for possibly 
100 years on one crop. He instanced various other phases 
of inequalities and injustices of timber taxation, going 














38 


AMERICAN LUMBERMAN. 


JANUARY 16, 1909 





into incisive details. A resolution was passed asking 
cancelation of the timber and stone act and calling for 
disposal of timber, stone and other natural resources on 
the basis of actual values. 


In an Appreciative Vein. 


At 4 o’clock this afternoon lumbermen reassembled. 
Session was opened by following remarks by J. A. Free- 
man: ‘‘It has occurred to me that in our haste we 
have overlooked one factor in our work here that it would 
be well for us to recognize. I know that it was not 
because of any purpose, but there is no man connected 
with the lumber business who has done more to further 
its interest than the editor and proprietor of our lead- 
ing lumber paper. I do not remember any time when 
there has been any good work to be done for lumber- 
men when Mr. Defebaugh has not been on hand in the 
inost generous way; and I believe no man in the lum- 
ber business is possessed of a more intelligent knowledge 
of the true situation that we are confronted with today, 
and I ask that he be made a special adviser to anybody 
that may act for us.’’ 

This statement was emphatically indorsed by Mr. 
Hines and was further indorsed by unanimous rising 
vote. 


PREAMBLE AND RESOLUTION SETTING 
FORTH NECESSITY OF GIVING LUM- 
BER INDUSTRY AT LEAST 
REVENUE PROTECTION. 


The session then considered a revised set of resolutions, 
submitted at morning session, and adopted the following: 


WHEREAS, The press dispatches from Washington, 
forecasting the probable action of the ways and means 
committee on the various tariff schedules, recite the fact 
that lumber is being named as one of the commodities 
to go on the free list, or to sustain a heavy reduction, 
and rs 

WHEREAS, Such action would mean serious and wide- 
spread demoralization to all business interests, in that 
further depression in lumber prices would permanently 
cripple many of the saw mill and other woodworking 
industries, and at the same time affect disastrously the 
wage earning power of a vast army of day laborers, 
and 

WHEREAS, The lumber industry of the United States 
today ranks first in the consumption of farm products, 
third in the volume of tonnage furnished the railroad and 
transportation lines and second in the employment of 
labor, agriculture alone employing a larger number of 
hands, and 

WHEREAS, A bushel of corn, or wheat, a ton of hay, 
a bale of cotton, or any other farm products will pur- 
chase more lumber today than at any previous time, and 

WHEREAS, The present specific duty of $2 a thousand 
feet amounts to an ad valorem tax of about 11 percent, 
and reduces the tariff on lumber to the basis of a tariff 
for revenue only, as illustrated by the fact that the 
present law represents an average of about 40 percent 
on all dutiable commodities, and 

WHEREAS, The repeal of the tariff on lumber, lath 
and shingles would prove disastrous to the industry 
throughout the whole country for the reason that lumber 
produced in Canada, and that which would be produced 
in Mexico, largely by oriental and peon labor at a cost 
far below that in this country, and cut from stumpage 
varying in price from one quarter to one-half less than 
American timber, and at a vastly less tax, and 

WHEREAS, Lumber, lath and shingles from Canada 
can be delivered in the Atlantic, Pacific and Great Lake 
states ports on a much lower freight rate in fcreign and 
American bottoms than we have from the south and 
west, or from any other lumber producing district to the 
same ports, where much of the American lumber is 
marketed and consumed, and would therefore deprive 
American manufacturers of many of their principal mar- 
kets, which in turn would seriously affect the banking, 
shipping and other interests allied with lumber, and 

WHEREAS, Tre recent election has emphatically 
demonstrated that an overwhelming majority of the 
people are in favor of the protection of American indus- 
tries, and believing that the disturbance of existing tariff 
would result to the extreme detriment of American capital 
and labor, and 

WHEREAS, The class of lumber which our foreign 
competitors would seek to dump into the markets of the 
United States would prevent the conservation of our 
forests, which should be utilized to the fullest possible 
extent; therefore, be it 

RESOLVED, First, By the National Lumber Manufac- 
turers’ Association, in convention assembled, representing 
the lumber interests of the United States, do most earn- 
estly protest against any change in the present tariff on 
lumber, lath and shingles; 

RESOLVED, Seccnd, That the president and secretary 
of this association be, and they are hereby instructed, 
to transmit a copy of these resolutions to the ways and 

“means committee, and furnish the senators and repre- 
sentatives in congress with a copy cf same, requesting 
their support and co-operation with that of their own 
people to prevent any repeal or modification of the present 
lumber schedule of the Dingley tariff, upon the ground 
that the lumber industry cf the United States has be- 
come an integral part and so interwoven with the bank- 
ing, transportation, shipping, railroad, manufacturing, 
commercial and industrial interests that any legislation 
harmful to lumber would sooner or later disastrously 
affect labor and every other interest; 

RESOLVED, Third, That we favor the conservation of 
the forest rescurces of this country and stand ready to 
co-operate with the forest service of the government for 
the promotion of this great principle; yet we assert that 
the removal or reduction of the present tariff on lumber 
will hasten rather than delay the destruction of our 


forests and defeat rather than accomplish an enlarged 
and more successful practice of this great work already 
inaugurated. We predicate this statement upon the fact 
that the average saw mill to be operated successfully 
must cut at least its minimum capacity. If, therefore, 
the mill man is compelled to leave 25 percent of the trees 
in the woods to rot and burn that he now uses, because 
of no market for the manufactured product thereof, he 
will find it necessary to cut approximately 25 percent 
more trees to keep his mill logged and make good this 
shortage, and in equal proportions reduce the forest area 
of this country 25 percent faster. 


After hours’ consideration of routine matters meeting 
adjourned sine die. 





PROSPERITY UNDER PRESENT TARIFF. 
“[From the New York Herald, Jan. 12.] 

T. S. Shevlin is one of the best known lumber dealers in 
the country. He is president of the Shevlin-Carpenter Lum- 
ber Company, of Minneapolis, Minn., and other allied con- 
cerns which are among the biggest factors in the lumbér 
market, turning out 250,000,000 feet of lumber a year and 
giving employment to more than three thousand men. 

“f have spent the day in the financial district,’ said Mr. 
Shevlin when seen at the Waldorf-Astoria, “and on every 
side I have heard nothing but commendatory comments 
regarding the Herald's attitude. The men I have talked 
with are among the best known in the financial district, 
and they indorse the Herald's sentiments. I am on iny 
way to Washington to attend a conference of lumbermen 
which will protest against taking the tariff off lumber, 
though we of the north would not be hurt by such a pro- 
cedure so much as the lumbermen of the south. Why, they 
didn’t make a dollar the whole of last year, and now there 
is talk of dumping Canadian lumber into the market. 

“It may be all right for a lot of theorists who have 
never known anything about making money to talk about 
tariff reform and free trade, but men of affairs don’t want 
revision of the tariff at such a time as the present. <A 
moderate revision might be acceptable under other circum- 
stances, but as the Herald points out, there is danger in 
tinkering with the tariff when we have just recovered from 
the panic of last year. 


Great Prosperity Now. 

‘““We have had great prosperity under the present tari‘. 
A reasonable reduction, I think personally, would not do 
harm. But an unreasonable reduction would reduce the 
price of labor very materially in this country, and at the 
same time affect the manufacturing interests of the country 
seriously. I do not think any country that has had such 
great properity as we kave experienced—particularly during 
the last ten years—can afford to experiment. 

“Take some concret2 instances of how prosperity has 
come to my part of the country during the last ten years. 
Deposits in the banks of Minnesota have grown in that 
time from $52,000,000 to $179,000,000. Those in the banks 
of North Dakota have increased in the same time from 
$9,000,000 to $50,000,000, while those in South Dakota 
banks have jumped from $11,000,000 to $63,000,000. Every 
thing that grows out of the ground is bringing a fair price. 
Everybody engaged in farming is exceedingly prosperons. 
Now anything that would tend to destroy the prosperity 
of the east would be felt by the farmer in a_ lessened 
demand for what he produces. 

“The country is suffering from a want of railroad de- 
velopment, in the west especially, but many roads would 
be constructed, providing the builders could see fair com- 
pensation for capital that would have to be employed and 
not an antagonistic feeling toward them on the part of 
the public. Personally, I believe the pendulum is going 
to swing the other way, and that the public is going to 
exhibit willingness that investors in railways shall have 
fair compensation and fair treatment. At present the 
service given by the railways of the United States, com- 
pared with that of ten years ago, is like riding in an auto 
mobile, compared with riding in a stage coach. The rail- 
ways now bring you into the heart of New York with 
electricity, avoiding the smoke and gases incident to stear. 
They are tunnelling the North river and building palatis! 
stations in this and other cities. These are simply exam- 
ples of what the railways are doing. If we make an unree 
sonable revision of the tariff, we shall cause many of these 
improvements to be discontinued, factories will be compelled 
to shut down, throwing tens of thousands out of employ 
ment, and these, if they are so fortunate as to get work 
again, will find it only on the basis of a much reduced 
wage, a tremendous hardship when you consider that bread 
stuffs and the necessaries of life are very high, and that 
the great production of gold in the last ten years has 
greatly lessened the purchasing power of the dollar.” 





TWIN INTERESTS SEEK PROTECTION. 


WASHINGTON, ID. C1. Jan. 13.—Among the many briefs 
that have recently been filed with the ways and means 
committee by those interested in various phases of the tariff 
is one by the Tellico Extract Company, of Tellico Plains, 
Tenn, engaged in the manufacturing of tanning extracts. 
It states that when it first went into the business it rep 
soned, as did certain members of the committee, that the 
matter of first importance was to secure an ample supply 
of timber and to locate its factory in the timber. Thai 
made it necessary for it to leave the thoroughfares and to 
provide its own roads and means of conveying the timber 
to the factory. It could not do this satisfactorily with 
teams and wagons, so it was found necessary to build 
railroads into the mountains, and this it has done at a 
cost varying from $6,000 to $10,000 a mile, in order to 
get at its raw material. It now is using sixteen miles of 
standard and six miles of narrow gage read that it has 
constructed for the purpose named. 

Of these two roads the standard gage is used also by a 
lumber company, but the narrow gage is used exclusively 
for its own business and brings it in no returns. it has 
found that it would be practically impossible for it to oper- 


ate standard roads entirely for its own business, but opera: 
ing jointly with the lumber company, whose byproduct 
uses, each contributes to the expense and makes it possilc 
to get out the timber. It is argued to the committee that it 
can readily see that material hauled on private roads, bui 
entirely in mountainous countries necessarily is subjected (o 
the payment of more in freight than would be the case if it 
were to be hauled over trunk lines doing a large gener:|! 
business. 

Another feature of the case is that this wood is usually 
secured in very rough country, and much of it is cut on 
hights which are inaccessible to teams and must be moved 
down the mountains several hundred feet by hand before 
it can even be loaded on a wagon or sled. If the company 
can get its wood to the factory at a cost of $4.50 a cord 
it thinks it has done well, and it sometimes costs as much 
as $5 a cord. 

It also has called the attention of the committee to the 
fact that it can not compete with foreign tanning extracts 
because of the freight rates, as the ocean freight rates are 
less than the railroad rates. 

As a further argument in favor of protection the company 
calis the committee’s attention to the fact that when a tariff 
stimulates the production of a commodity in this country, 
it keeps the price of that commodity down to actual cost 
and a reasonable profit to the manufacturer. On the other 
hand, if the domestic manufacturer be driven out of the 
business, giving the field over to the foreign manufacturers, 
they never fail to extort from the consumer a_ speculative 
profit. It is claimed that this jndustry is in its infancy ; 
that the larger number of the present extract factories have 
been built within the last ten years and, of course, if the 
company is to continue to exist, as it must if the American 
tanner is to continue to get his extracts at a reasonable 
cost, it must have protection. 





RETENTION OF TARIFF OFFICIALLY URGED. 


[Special telegram to the AMERICAN LUMBERMAN.] 

SEATTLE, WASH., Jan. 13.—Following closely upon thie 
action of the state legislature in adopting a memorial 
to Congress in which a vigorous protest was made 
against the removal of the duty on lumber Governor 
Mead yesterday sent the following telegram to the ways 
and means committee: 

Ways and Means Committee, Washington, D. C.: The 
prosperity of the entire state of Washington depends upon 
retention of tariff on lumber. Removal of tariff will 
stop development, stagnate business and cause serious 
financial depression throughout the northwest. In behalf 
of entire state I urge retention of present duty on lumber. 

Albert E. Mead. 

The various commercial organizations of fifteen 
Pacific coast cities, including Seattle, Tacoma, Spokane, 
Portland, San Francisco, Oakland and Bellingham have 
telegraphed their protests to the ways and means com- 
mittee. The business interests of the entire western slope 
fear serious results should the tariff be removed and 
have demanded its retention. It is probable the legisla- 
tures of Oregon, Montana and Idaho this week will adopt 
protests similar to that of Washington. 





BUILDING IN 1908 IN SOUTHERN CALIFORNIA. 

Los ANGELES, CAL., Jan. 9.—Last year closed with a 
total of $9,934,198 showing in new buildings erected in 
the twelve months. This great sum represents the cost 
of 7,367 structures, permits for which were issued by the 
department of buildings. This record is compared with 
7,599 and a valuation of $13,304,696 in 1907, and with 
that of 1906, which was 9,027 permits, valued at $18, 
158,520. 

At Pasadena 1,001 building permits were issued during 
1908, the value for which aggregated $1,340,241,40. Dur- 
ing the month just passed, December, 1908, the permit 
issue doubled that of the previous December, totaling 
$110,998. Despite the fact the last three months of 1908 
showed clearly 100 percent gain over the corresponding 
months of 1907, the permits issued for 1908 fell off 
$147,000 from the total of 1907. This is due to the fact 
that the Chamber of Commerce building and several 
school buildings, aggregating nearly $1,000,000, were 
taken out in the previous year. The -residence con 
struction the last year exceeded that of the year pre 
vious by 80 percent. 

At Pomona building improvements for 1908 amounted 
to $800,000. There was advancement in the character of 
the buildings erected. December permits reached 
$70,000 for this city alone. Pomona’s total for the 
year was $483,600, or $86,526 more than 1907. Three 
hundred and twenty-seven permits were issued. At Clare 
mont the total reached $100,000. 

San Dimas had a total of $75,000, the new packing 
house alone costing $30,000, . 

San Bernardino experienced the greatest year of 
building activity in its history. The total amount of 
new building was $603,584 and permits were issued for 
$508,574. No permit has been issued for the Santa Ie 
viaduet, which has been completed at a cost of $75,000, 
or for a number of new homes built outside the city 
limits in the Palms traet, which go in to make the total. 
This is a gain of $220,943 over the total amount of new 
building for 1907 and is $311,232 greater than 1906. 

At Riverside the building record closed the year with 
the very creditable total of $507,350. This was about 
$50,000 in excess of last year. 

The last year has been a great one in the building lines 
in San Diego, notwithstanding the faet that it opened 
with untoward financial conditions throughout the coun 
try and was also the presidential election year. The total 
valuation of the permits issued was $2,383,540, as com 
pared with $2,297,915 for the previous twelve monthis. 
In numbers the individual permits aggregated 1,209 for 
1908, as against 1,050 for 1907, These figures show an 
inerease in numbers of 159 and increase in valuation of 
$85,62 The last permit to be taken out was issued 
the last moment before the office of the board of public 
works closed on December 31 and was taken out by the 
American Land & Building Company for a $250,000 
10-story reinforced concrete block at the northeast corner 
of Fifth and D streets. 
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PROMINENT MINNEAPOLIS TIMBER OWNER ON FOREST CONSERVATION. 


Practical Features of the Question Reviewed, Also Best Methods of Handling Timbered Lands—Shows How and Why Waste Is Incurred. 


In the January issue of the National Magazine T. B. 
Walker, reputed to be the largest owner of timber in the 
United States, gives a review of forest conservation, 
treating the matter from the standpoint of one who 
knows. Mr. Walker confined himself to the practical 
features of the question. He shows how and why waste 
is incurred and also the pest methods of handling tim- 
bered lands, particularly those covered with coniferous 
timber. The article in full is reproduced herewith: 

If the consumption of our timber supply continues at 
the rate that has prevailed in the past, it will practically 
exhaust our forests within thirty years, unless effective 
means and measures are devised and put into operation for 
the protection and conservation and reforesting for a future 
supply. 

The case is a serious one, but is not past all surgery 
by any means. Nor is it an incurable malady, but it is 
one that requires well considered and vigorous treatment 
along practical lines. ‘he general policies to be devised 
and the plans to be put into operation should cover not 
only the government timber, but also private holdings. Suc- 
cess will require radical departures from present methods, 
and development of more economical processes of manufac- 
ture and use, and effective plans for reforesting. 

Careful investigation should be made of existing condi- 
tions to ascertain the extent and location of our present 
supplies and how they are being utilized. But more than 
this, there shouid be included a careful investigation of 
the causes that have been responsible for the denuding of 
our forests. In this way only can past errors be dis- 
covered antl avoided and a comprehensive plan be worked 
cut for the conservation of our timber resources for 
future use. 

According to the best general estimate there has been 
cut and utilized in a very wasteful manner about 35  per- 
cent of our coniferous or pine forests. About 15 percent 
more has been wasted, leaving about 50 percent of the total 
original supply for future use and waste. 

Of our hardwood forests, it may be estimated that about 
25 percent has been utilized more or less wastefully, about 
55 percent wasted without being utilized, and in round 
humbers something like 20 percent remains for future use. 

During the nineteenth century, mainly, we consumed or 
wasted about four-fifths of our hardwood timber and about 
one-half of our pine timber. 

During that period the use of the hardwood relieved the 
pressure on the pine supply. ‘The hardwood being now 
largely exhausted, the future burden of this and succeeding 
centuries must be borne in large part by the coniferons 
timber. 

If the per capita demand continues as in the past at 
the present time, it would require more than four times 
the quantity during this century compared with the last. 
If we have only the one-half of the original supply left, 
it must be conserved and multiplied at least four times to 
supply this century, and to have an amount standing at 
the end equal to or greater than the amount started with, 
as an absolutely necessary beginning for the next century 

Irom this may be appreciated the seriousness of the 
necessity for conserving our present supply and of increas- 
ing it to the utmost for the future. Eighty percent of the 
existing timber supply has been transferred to private 
ownership, hence the necessity in the general interest for 
cobperation between the private owners and the government 
in the work of conservation. 

How Waste Has Occurred. 

Conservation means use without unnecessary waste and 
With proper provisions for renewal of supplies. 

lorest fires have seriously wasted the timber. The de 
struction of standing timber by wind and fire has more 
than balanced the normal growth of the forests. 

Immense quantities of timber have been wasted in the 
production of lumber. ‘There has been great waste in log- 
ging. Only the better trees and logs have been taken, 
others being left for destruction by fire, wind and decay. 
There has also been great waste in manufacturing. Un- 
necessarily thick saws have been used; wastefully thick 
slabs have been cut; lumber has been cut thicker than 
hecessary, and wasteful trimming and edging have con- 
signed to the woodpile or burners vast quantities of good 
material, which might have been utilized if the market 
demand had warranted its being saved. 

And there has been wanton wastefulness on the part of 
the people themselves in the use of our lumber supplies. 
Thicker and better grades than necessary have been de- 
manded, making waste in quality. There also has been 
reckless waste in quantity. Over 40 percent of all the pine 
lumber produced goes into boxes. After being once uséd 
these are broken and burned. Unnecessary waste in quaii- 
tity and quality is found on all sides in construction of 
houses and in other uses of lumber. 

As a part of a general conservation scheme, the private 
oWhers might reasonably be expected to do all the neces- 
sary cleaning up on their own lands, in preparation for the 
periodie burning to be carried on by the government. 


Present Conditions of Pine Lumber Production. 
Under the existing policy of our government in its dis- 
posal of timber lands, it has been difficult or impossible 
jumbermen to acquire tracts of land sufficiently large 
and compact to make practicable the economical production 
lumber. As the lumbermen can not acquire timber land 
cepting through purchase from holders of small pieces, 
inany such holders must be dealt with, and the lumbermen 
forbidden by law to devise any plan by which they 


pact holdings. 
his indirect method of transferring to the lumberman 
lumber lands that only he can use, through the specu- 


night secure timber lands at lower prices or in more com- ~ 


lative middleman, who makes a big profit, renders the orig 
inal cost of pine timber supply unnecessarily high. 

Under this policy the lumberman is compelled to invest 
large sums in timber land, the annual interest charge on 
which necessarily adds greatly to the cost of stumpage, 
as a charge on tie consumer or a loss to the manufacturer. 

In addition standing timber is generally taxed heavily 
by state and local authorities, the only unharvested crop 
is subject to taxation. 

These heavy annual charges render it necessary to con- 
vert the timber into cash as promptly as practicable, and 
to follow the wasteful methods of cutting and manufactur 
ing previously referred to. The conditions act as an ef- 
fectual bar to forest conservation. 

Responsibility for Denuding the Forests. 

The largest share of the responsibility for the destrue- 
tion of our forests will, upon investigation, be found to 
lie at the door of our national government and an adverse 
public sentiment. 

Until recently, practically no heed has been paid to the 
necessity for timber conservation, and if it had been pre- 
determined to compel the wasting of our timber supplies, 
there could hardly have been devised methods more certain 
to produce that result. 

The fundamental condition for economical production of 
lumber is access to large compact tracts of suitable tim- 
ber at minimum expense for carrying charges of interest and 
taxes, and protection from foreign competition having ad- 
vantages over the home producer. 

The national government should not have parted with 
the title to the pine timber lands. The timber itself 
should have been disposed of in suitably large tracts direct 
to those who intended to use it in supplying the public 
with lumber. The timber should have been cut under rules 
calculated to prevent waste and to provide for a renewal 
of supply by reforesting and should have been paid for 
cut at prices corresponding with those paid by our Canadian 
competitors. Such sutliciently large tracts would warrant 
expenditures sufficiently large to provide for economical 
production by installing large plants with the best of ma- 
chinery for cutting and handling the logs and lumber. In 
this way could have been secured for all future time the 
best and most satisfactory and economical way to supply 
the public demand for lumber. 


‘‘Free Lumber’’ Hostile to Forest Conservation. 

The impression prevails that removing the small duty 
now imposed on foreign lumber would help to conserve our 
forests. But investigation will show that “free lumber” 
would in fact hasten the destruction of our remaining tim- 
ber supply. 

Profiting by our experience, Canada has adopted a_ tim- 
ber policy much wiser than ours. The Canadian govern- 
ment retains the title to practically all the timber lands. 
It grants to lumbermen at a nominal annual charge the 
right to cut timber on large compact tracts of land, the 
lumber to be paid for as cut. In this way lumbering in 
Canada is performed under most advantageous conditions. 
Canada imposes no taxes on the timber, the logs or the 
mills. So the Canadian iumberman is not required to 
make provision for either taxes or interest charges on his 
timber supply. 

Having his timber land assured in large compdct tracts, 
the Canadian lumberman can build his mills and other lum- 
bering facilities in such a way as to secure the most eco- 
nomical production. 

Under these conditions, even with wages equal in the 
two countries—which they are not, except in Ontario and 
the Rocky mountain section, and were not anywhere until 
recently—the Canadian lumberman has advantages of pro- 
duction over our lumbermen equal to at least twice the 
present tariff on lumber. 

Whatever presses the timber owner to hasten the con- 
version of his timber works against economical production 
and against the conservation of forests owned by him? 
Removing the small duty now imposed on foreign lumber 
would not delay the cuiting of our timber, but would tend 
to increase the cutting and increase the wastefulness of 
it. “Free lumber’ would have the opposite result from 
that hoped for by some of its advocates, 

Conservation by Making Composition Lumber. 

A practical way to increase greatly the usefulness of 
our timber supply, thus conserving our timber resources, is 
by making what may be called “composition” lumber. This 
can be accomplished by cutting thin veneering from steamed 
logs and cementing three or more of these thin sheets to- 
gether. Or two of these thin sheets, with a sheet of cot 
ton canvas between, can be cemented together. These thin 
composition boards will be much stronger, in proportion to 
thickness, and less likely to warp, than ordinary lumber, 
and will serve equally well a large number of purposes 

It will cost more per square foot to manufacture this 
composition lumber than the old style of rapidly sawed lum 
ber. But, as so much greater amount of surface measure 
can be made from any given quantity of timber, the extra 
expense of manufacture may be more than balanced by the 
increased product. As finishing lumber it would probably 
bring as high or higher prices. 

The making of this composition lumber, taken in connec 
tion with other economics made possible by better condi 
tions of manufacture, would produce three times as much 
surface measure of lumber as would be afforded by the 
same timber if handled by the wasteful methods that have 
prevailed. This would be equivalent to working a very ma- 
terial enlargement of our timber supply. 

Conservation Demands Codperation. 

As the national government now owns only about 20 

percent of our remaining timber lands, the rest being in 





is 


the hands of states and private owners, the general gov- 
ernment can not in and of itself secure adequate conserva- 
tion of our forests. To accomplish satisfactory results in 
the way of conservation will require the coéperation of the 
national government, the states, the timber counties and 
the individual owners. This will require mutual consid- 
eration and mutual concessions in the interest of a wise 
public policy—a policy which in the end will work vast 
good to all concerned and to the public at lar 


re 
ge. 





WESTERN HOO-HOO DOINGS. 


Under the caption ‘‘Society Kitten Show,’’ W. B. 
Mack, Vicegerent Snark of the Western District of 
Washington, is sending out literature, gotten out in 
true Macksonian style, advertising the concatenation 
to be held January 18 at Anacordes, Wash. 

The rules ‘and regulations governing the concatena- 
tion are as follows: 


All kittens must be black, if your kittens are of a lighter 
hue, lamp black will be furnished at the hall. 

All kittens must be standard bred, and pedigree forwarded 
for entry. 

Kittens with straight tails must appear before the Head 
Sawyer, where their tails will be subjected to nine turns 
around the saw mandrel. Bob-tailed kittens will be excused 
from this trying ordeal. 

All kittens who enter must participate in a rat killing 
contest. Each kitten will be required to kill nine or more 
rats. The kitten catching the greatest number of plague 
infested rats will be awarded the first prize. 

All kittens must be of the mail sex. 

Each kitten will be required to show his agility by dodg- 
ing brickbats, bootjacks and other missiles that will be 
hurled at him at various intervals during the evening. 

All kittens will be arranged in classes, according to pedi- 
gree and agility. The fine points of the kittens to be 
passed upon by competent judges. 

The vocal organs of all classes entered will be tested b 
the musical director, accompanied by the Caterwauling band. 
ENTRY FEES. 

All entries must be made and final blanks filled out before 
7 p. m., January 18. The entry fee, $11.65, must accompany 
the application. 

IMPORTANT. 

Judging will begin promptly at 7:30 p. m. At that time 
the lights will be extinguished, all doors and windows barred 
to prevent the escape of any of the kittens, and also to 
prevent interruption of the ceremonies. If you wish to be 
u spectator at this show, and secure a prominent box, you 
will bear the above in mind. 

NEW STUNTS. 

Owing to a serious conflagration on the roof of the Hoo- 
Iloo storeroom, all paraphernalia has been destroyed. En- 
tirely new stunts have been imported from [oo-Hoo land 
and will be inflicted on the unsophisticated and unsus- 
pecting. 

ON THE ROOF. 

After the prizes have been awarded, those kittens 
who feel able will be privileged to mingle with the 
old cats on the roof. Catnip tea, milk and other deli- 
eacies known to cat land, are expected to be lapped up 
with great eagerness. 





CONCATENATION TO BE HELD IN MICHIGAN. 

In connection with the annual meeting of the Mich- 
igan Retail Lumber Dealers’ Association at Grand 
Rapids, February 9, 10 and 11, Vicegerent Jeff B. Webb, 
of Grand Rapids, is arranging a great convention con- 
catenation, which will show the Hoo-Hoo in that state 
and their outside friends that they are very much alive. 
The coneatenation will be held on the night of February 
10. Mr. Webb says: 

The Hoo-Hoo are going to use this opportunity for a 
meeting that will surpass anything ever held in this section. 
The Michigan members showed the way last year, but this 
meeting will make the last one look like a bush league 
affuir. There will be the largest class of candidates toat 
ever crossed the onion bed in this state. The entertainment 
will be the best that can be secured, and you can get some 
entertainment in Michigan. 


A meeting of the Grand Rapids members will be held 
in a few days and the features arranged. Vicegerent 
Webb has appointed the committees who will have charge 
of the meeting. They are as follows: 

Executive—Preston Rice, H. J. Dudley, Charles McQuewan 
and Charles Dregge, of Grand Rapids; John Shaw, of De- 
troit, and 8S. J. Rathbun, of Battle Creek. 

Finanee—Carl Schneider, N. J. G. Van Kuelaen and Fred 
Andrews, of Grand Rapids, and Charles Weeks, of Detroit. 

Entertainment—Theodore Schneider, Frank Wurzburg and 
IIarold Davis, of Grand Rapids, and W. P. Vivian, of De- 
troit. 

Advertising—George TP. Sweet and John Wood, of Grand 
Rapids. 

Concatenation—Fred Verkerke and William Cowlishaw, of 
Grand Rapids; John Comerferd, of Detroit, and L. C. Ste- 
vens, of Cadillac. 

On The Roof—John Wood, Theodore Schneider and Carl 
Schneider, of Grand Rapids. 


Applications can be sent to Jeff B. Webb, Vicegerent, 
155 South East street, Grand Rapids; George P. Sweet, 
47 North College avenue, Grand Rapids; Carl Schneider, 
treasurer, 513 Murray building, Grand Rapids, or Charles 
Weeks, 88 Griswold street, Detroit. 





LUMBER, SASH & DOOR SALESMEN ELECT 
OFFICERS. 
[Special telegram to the AMERICAN LUMBERMAN.] 

INDIANAPOLIS, IND., Jan. 14.—At the seventeenth an- 
nual meeting of the Central Association of Lumber & 
Sash & Door Salesmen, which convened in this city today, 
the following officers were elected for the ensuing year: 
Peter I. Ahrens, president, Chicago; Walter C. Cook; 
vice president, Terre Haute, Ind., and Jay L. Peek, sec- 
retary and treasurer, Chicago. The following directors 
were also elected: Charles D. M. Houghton, Indian- 
apolis, Ind.; William H. Matthias, Chicago, and C, 8, 
Corse, Chicago. The question as to whether or no the 
Minneapolis (Minn.) code of ethics should be adopted 
resulted in a recommendation for its adoption. 
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ANNUAL REPORT OF INTERSTATE COMMERCE COMMISSION. 


Railroad Earnings—Hearings of Complaints—Injunctions—Status of Advances Pending Hearing—New Bill of Lading—Statistics. 


The twenty-second annual report of the Interstate Com- 
merce Commission states that the temporary financial de- 
pression from which the country is now emerging re- 
sulted in the diminution of railway revenues consider- 
ably below the high point reached in 1907, the banner 
year in American railroad history. In view, however, 
of the widely circulated reports that the loss inflicted up- 
on the railroads was so severe as to warrant universal 
advances in rates or reduction in wages, or both, it is 
interesting to note that the gross earnings of all rail- 
roads for 1998, although $164,464,941 less. than the gross 
earnings for 1907, were $98,875,470 in excess of the gross 
earnings for 1906 and $342,158,281 in excess of those for 
1905, and that the net earnings for 1908, although $111,- 
051,006 less than for 1907 and $59,349,138 less than for 
1906, were $37,658,504 in excess of those for 1905. These 
figures indicate that whatever may have been the fact 
in individual cases, the railroads of the country, as a 
whole, did not suffer so severely in .comparison with 
years of normal traffic and business conditions as may 
have generally been supposed. 


Complaints Before the Commission. 

During the year 5,194 complaints, formal and informal, 
relating to the rates and practices of substantially all 
railroads in the United States, have been filed with the 
commission for consideration and action. The number 
of formal cases and investigations instituted during the 
year was 554, or an increase of 33% percent over the 
previous year. In 1908, 573 hearings and investigations 
of alleged violations of the act to regulate commerce 
have been had at Washington and at special sessions 
throughout the country. More than two-thirds of the 
informal complaints received by the commission have 
been satisfactorily adjusted through correspondence 
without necessity for hearing or special investigation. 
The commission is now practically abreast of its work 
and that all complaints, whether formal or informal, are 
disposed of with such delay only as is inherent in the 
nature of the particular case. In addition to an ef- 
fective force, this result is believed to be due in large 
part to the more perfect unification and coérdination of 
the several branches of the commission’s work. The 
radical difference between decisions of the courts and of 
the commission, is that the ordinary court decision in- 
volves only the rights of the parties to the case, whereas 
any important readjustment of rates applies not only to 
complainant but also to all shippers under those rates, 
and frequently, as a commercial necessity, to carriers 
who are not before the commission in a particular case, 
and therefore the proper discharge of its duties by the 
commission requires consideration, not only of the facts 
before it, but of the probable commercial effect of its 
orders upon communities, carriers, and shippers who are 
not represented in the particular case. 


Suits to Annul Commission Orders. 
Previous to July 1, 1908, only one suit had been filed 
to set aside an order of the commission. Since that date 
sixteen suits have been begun for that purpose, and 
few orders of important significance have been permitted 
to go without contest. The questions presented by these 


various suits are fundamental. The right of congress 
to delegate to any tribunal authority to establish an in- 
terstate rate is denied. Perhaps the most serious prac- 
tical question concerns the right of the courts to review 
the orders of the commission. 

In twelve of the seventeen cases preliminary injunc- 
tions were prayed for, being granted in six and refused 
in six. It has been from the first well understood that 
the success of the present act as a regulating measure 
depended largely upon the facility with which temporary 
injunctions could be obtained. If a railroad company, 
by mere allegation in its bill of complaint supported by 
ex parte affidavits, can overturn the result of days of 
patient investigation, no very satisfactory results can be 
expected. The railroad loses nothing by these proceed- 
ings, since if they fail it can only be required to estab- 
lish the rate and to pay to shippers the difference be- 
tween the higher rate collected and the rate which is 
finally held to be reasonable. In point of fact it usually 
profits, because it can seldom be required to return more 
than a fraction of the excess charges collected. 

All these cases are preceeding under the expediting 
act. Several of them are before the Supreme Court of 
the United States for argument already, and the rest will 
be at once taken there. 


Restraint of Rate Advances Pending Proceedings 
‘ Before the Commission. 


No proceeding can be begun before the commission 
until the schedule establishing the rate has been filed. 
The order of the commission when made can not take 
effect in less than thirty days. If the investigation is 
to be one in reality as well as in name, if all parties are 
to be heard as they should be, several weeks, and usually 
several months, must elapse before a conclusion resulting 
in an order can be reached. Meantime the rate estab- 
lished by the carrier remains in effect. 

Attention is called to a case in which the commission 
has recently held that a rule in official classification 
territory prohibiting the consolidation at carload rates 
of shipments belonging to different individuals is unlaw- 
ful. The carriers secured from the circuit court an in- 
junction suspending the order of the commission during 
the pendency of a suit to determine its lawfulness. Car- 
riers in southern and western classification territory have 
not in the past prohibited such consolidation, but trans- 
continental lines have now filed tariffs establishing the 
same rule, effective January 1. The commission is in 
receipt of earnest protests from shippers against such 
action. It is asserted that 80,000 shippers are affected by 
it, and that business conditions will be seriously inter- 
fered with. There is every reason why such a rule 
should not take effect until the Supreme Court of the 
United States has passed upon the lawfulness of the 
regulation. It ought not, in the opinion of the commis- 
sion, to be left to the grace of the carriers themselves 
to say whether such postponement shall or shall not be 
granted. 

In several cases courts have granted injunctions 
against changes in rates pending proceedings hefore the 
commission, but such injunctions have run only in favor 


of complainants, with the result that at the present time 
these carriers have established and are collecting one 
rate under their tariffs, and, under an order of court, 
are collecting another rate from parties to the proceed- 
ing. The jurisdiction of the courts to grant such in- 
junctions is vigorously combated by the railways, and 
very difficult questions arise where the several carriers 
making up the through line are in the jurisdiction of 
different courts. As a practical matter, in such pro- 
ceedings the small shipper who can not file bond to se- 
cure an injunction can not and does not continue in busi- 
ness under the higher rate. It would be easy to multiply 
instances and illustrations showing the confusion and 
discrimination which now exist in this respect. The 
commission renews its recommendation of one year ago 
that it be given authority to restrain the advance of a 
rate or the change of a railway regulation or practice, 
pending the proceeding before it to determine the rea- 
sonableness of an advance or change, and it earnestly 
calls attention to the necessity for immediate action. 


Uniform Bills of Lading. 


During the current year, as a result of proceedings 
which have been pending before it since 1904, the com- 
mission recommended the adoption by all carriers in the 
United States of a bill of lading which had been agreed 
upon by a joint committee of carriers and shippers, and 
substantially all of the leading carriers in the United 
States have already adopted the new bill. The results 
of practical operation may disclose defects not at pres- 
ent perceived, and further adjudications by-the courts 
may require a change in some of its provisions, but the 
commission is of opinion that it should be given an 
honest trial, and is convinced that it will be found fairly 
suited to the needs of the business community. 


Statistics. 


The report has in past years included a statement of 
the operating revenues and operating expenses of rail- 
ways for the fiscal year ending June 30 immediately pre- 
ceding its date of issue, such statement having been com- 
piled from the annual reports of the carriers in advance 
of their final compilation. The bureau of statistics and 
accounts has this year substituted for such a prelim- 
inary report a compilation based upon monthly reports of 
revenues and expenses received for the twelve months 
ending June 30, 1908. This report shows that on a basis 
of average mileage operated during the year of 226,121 
miles, the freight revenue was $1,665,119,842, passenger 
revenue $566,905,109, all other revenue from transporta- 
tion $167,873,795, revenue from operations other than 
transportation $24,687,932, making total operating rev- 
enues $2,424,640,637, or $10,722 per mile of line. The total 
operating expenses were $1,695,101,879, or $7,496 per miie 
of line, leaving the net operating revenue $729,538,758, 
or $3,226 per mile of line. Deducting from the net oper- 
ating revenue taxes in the sum of $83,860,516, the net 
operating income for the year ended June 30, 1908, was 
$645,678,242 for the entire mileage, or $2,855 per mile of 
line. The ratio of operating expenses to earnings as 
shown by this report was 69.91 percent. 





BRIEF OF LUMBERMAN IN SUPPORT OF NECESSITY FOR TAP LINE DIVISION. 


Justly Entitled to Compensation by Reason of Service—Salient Features of Owners’ Position—Unraveling the Problem. 


NacoGbpocHES, Tex., Dec. 30, 1908. 

The Interstate Commerce Commission, Washington, 
D. C.—Gentlemen: In resume of the Star Grain & Lum- 
ber Company case with its interjected ‘“‘Tap Line Inves- 
tigations,” heard in the city of New Orleans recently, 
before your honorable body, Commissioner Clements 
made record of the following utterance: 

“What we want is the truth—and we will hear from 
anyone who is able to give us the truth.”’ 

Predicating this letter upon such assurance, it does not 
occur to me as being inconsistent upon the part of the 
commission to embody such facts as I may have to set 
forth in regard to this particular company (and which I 
may add, are facts, quite likely typical to similarly sit- 
uated lines of railroad within the State of Texas), as 
a part of the record in the Star case as it refers to tap 
lines. 

Identical to any subject of any moment whatsoever, 
there is much to be said in its favor, while on the other 
hand, arguments can be readily disclosed which would 
indicate an evil in the practice of some so-called ‘‘tap 
line,’” and to the end that I may express myself fully 
as to both phases without reservation, I am addressing 


* this letter to your honorable body. 


To begin with, in this particular case, and which I 
have stated before, is parallel to many in Texas, this 
company is duly incorporated and chartered under the 
laws of the state and by virtue of such charter and 
incorporation, assumes precisely all of the burdens as 
well as benefits which accrue to the trunk lines. It is 
subject to the same identical penalties for fractures or 
violations of such laws, both state and federal, that the 
larger carriers are and has no advantage whatsoever 
under such laws that is not equally enjoyed by the trunk 
lines. 

Its interchange of traffic is accomplished under through 
billing and in the adjustment of freight claims for over- 
charge or loss or damage, it assumes its pro rata pro- 


portion of such loss and damage or overcharge, based in 
some cases on mileage, in others revenue, carrying out 
in full the rules, regulations, and constitution of the 
Freight Claim Association, to which it is a party or 
member. It assumes the burden of paying per diems to 
the several owners of equipment in accordance with its 
interchange connection. It serves all who may come 
without discrimination to one or favor to another; oper- 
ating its regular passenger and freight train once each 
way over its 16 4/10 miles of road as is required by law. 
In substance, if it fails to perform any of the duties re- 
quired by law or under its charter and incorporation, 
such failure is a matter of ignorance of requirements 
by its management and not an effort to evade any part 
of such laws. 

At the time of building its line of railroad, like prac- 
tically all others, its line of construction pursued its way 
into forests and communities that had never been served 
with transportation facilities, undertaking the burden of 
development which the larger carriers decline and fear- 
lessly investing the funds of its stockholders that must 
of necessity lie dormant many years possibly, until the 
era of development returns in freight tonnage what was 
at that time conspicuously absent. 

The salient point for consideration in deciding the 
question of the so-called ‘‘tap lines’? and their divisions 
of through rates involves not only one of mere divisions 
but the matter of franchise as well. It involves the jus- 
tice of physical valuation of the ‘‘tap lines,” line of raii- 
road, or a valuation that includes the right of way. The 
“tap lines’ contention is that it made the right of way 
vaiuable by building a line of railroad through a new 
country, which could not for years pay the operating ex- 
penses of the road. It contends that the investors bought 
their stock on the strength of this right of way, as a 
factor of earning power, being also capital. Each stock- 
holder had really bought a fraction of such earning 
power, of such right of way, therefore, in view of the an- 


nounced position of the Santa Fe company, why should 
these stockholders be deprived py confiscatory legislation 
of their purchases? Have they not a right to a fair in- 
terest on this part of their investment as well as what 
they purchased in the way of locomotives, cars, steel 
rails etc., therefore, in my opinion, it should avail not 
upon which end of the tap line’s line of railroad the ma- 
jority of its tonnage originates, or as to what actual 
service has been performed by the tap line in getting 
its traffic to its next connection; the earning power of 
its right of way invested in by its stockholders is the 
one powerful factor that should be considered and if 
this so called tap line has developed that, or any portion 
of its right of way into a paying investment, then the 
benefits of such investment, energy and development, 
should in all fairness belong to the stockholders of the 
tap line. 

It is folly to think for one moment that the larger 
carriers would entertain a proposition from any saw 
mill company to build a line of railroad at their own 
expense to foster such saw mill enterprise, taking thcir 
chances on originating sufficient tonnage to pay them 
for their expenditure, therefore it becomes absolutely 
necessary for the saw mill people to go into the railroad 
business, so when they do go into the railroad business, 
they go into it legally, they comply with all laws and 
they serve a public as well as themselves. 

From these socalled “tap lines’ have sprung integral 
parts of great railroad systems, the trunk lines absorb- 
ing the tap line after the development of the country, 
after the pioneer work has been done, the risks and hard- 
ships overcome, never before. Sections of country have 
been opened and developed by these same tap lines which 
of necessity must have remained a wilderness for many 
years, awaiting the arrival or penetration of the larger 
carriers or trunk lines. Mail contracts have been entered 
into between these same tap lines and the United States 
government and settlers, who have never known that 
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luxury of present day civilized life, have for the first 
time their mail brought to their doors. Telegraph lines 
are built and worked in connection with the Western 
Union Telegraph Company, affording communication and 
touch with the outside markets of the world. Freight 
and provisions of all kinds are brought to these villages 
whose inhabitants had never before known other means 
of transportation than that of wagons over long and 
circuitous routes. Industries, even though they be small, 
have sprung up along these tap lines and hamlets have 
expanded into iowns and cities. The avenues for the 
penetration of civilization and the changes and habits of 
the present century have been opened by these same tap 
lines and their progressiveness. After these changes 
have been brought by the tap line, villages supplanting 
the wilderness, industries placed on a firm footing, ave- 
nues of endeavor opened to all who had previously known 
nothing and the hand of nature generally replaced with 
the hand of man, comes then the trunk line to absorb 
and gobble up the tap line, not in the accepted fair 
manly way, offering to pay the tap line stockholders a 
fair return for its property or for its efforts in the de- 
velopment of the country, but on the other hand with 
silent and underground methods of depreciating the tap 
line with such methods as canceling divisions and joint 
rates, until at last the tap line wearies of the unequal 
battle, the stockholders part with their property and the 
tap line becomes an integral part of a great railway 
system. 

It is wholly unfair that the trunk lines should. offer 
and extend inducements in the shape of divisional ar- 
rangements with the tap line to induce it to open and 
develop a section of country, leading it to believe that 
they will at all times treat and deal with it fairly, 
allowing the tap line to do the rough, objectionable piv- 
neer work, fraught with considerable danger to the in- 
vestment and then break such agreements by appeal to 


such methods as the Santa Fe has pursued in the Star 
Grain & Lumber Company’s case. 

There is no evil in such lines as I have described and 
no allowance in a matter of a division of a joint through 
rate could possibly be construed in the nature of a re- 
bate, but there is an evil in according divisions to lum- 
ber companies by the trunk lines, where the only excuse 
is a temporary track thrown down for the one and only 
purpose of hauling logs, incorporated under no laws, hav- 
ing no objective point and moved from time to time as 
the case may require. Such tap lines as these are en- 
tirely dissimilar to what I am attempting to describe in 
this letter and the allowance of divisions by trunk lines 
amounts to nothing more nor less than a rebate. 

This company has expended approximately $17,000 a mile 
in the total cost of its road, equipment and franchise and 
is the equal of any line of railroad in east Texas. There 
are many more just like it and there are many in the 
class that I have described as being unentitled to a di- 
vision of joint through rates. 

The majority of trunk lines recognize the fairness and 
legality of subdivision of joint through rates with such 
lines as mentioned as being identical with this one, and 
these same trunk lines in many instances have come out 
openly and have asked that they be not compelled to 
repudiate understandings and agreements made in good 
faith before these lines were built and in common jus- 
tice to each, the integrity of the one to the other, no 
such ruling should emanate prohibiting the observance of 
such agreement, unless it can be shown that the carry- 
ing out of such agreements constitutes a violation of the 
law, and if such can be shown to be the case I have no 
doubt but what every owner or owners of tap lines will 
willingly join in the assistance toward the proper up- 
holding of the law. 

The question of what is and what is not a reasonable 
division of a joint through rate and what the tap line is 


and what it is not entitled to in such connection will 
very likely give rise to a knotty problem that will have 
to be solved. Some of the trunk lines will possibly take 
the position that the tap line is only entitled to a switch- 
ing charge, while if the value of right of way and fran- 
chise counts for anything, such a division is of itself, 
manifestly unfair, while on the other hand, a percentage 
of the trunk lines will gladly accord such divisions of 
joint through rates as they have heretofore accorded and 
with due consideration given to both sides of the case, 
it would occur to me that that should be a matter to 
be decided upon between the trunk lines and their sey- 
eral tap line connections. 

I am of the opinion that all of the tap line owners 
will gladly work with the commission to the end that 
a full, complete and comprehensive knowledge of the en- 
tire matter can be had, and for my part I trust that a 
hearing for such a purpose will be held at an early date 
and the subject disposed of at that hearing. There are 
many tap lines at this time who concur in trunk line 
joint tariffs naming through rates as applicable from 
their stations, yet do not receive any division whatso- 
ever. To get a division involves the necessity of can- 
celing such through rates and using a combination of 
local rates which is, of course, manifestly unfair to the 
tap line industries, so between the two fires, they are 
put to the necessity of handling certain classes of traffic 
where rates are made on low basing points for nothing, 
for while the through rates apply they can not legally 
add an arbitrary for their own purpose and such condi- 
tions will maintain until the Honorable Interstate Com- 
merce Commission has in no uncertain terms defined em- 
phatically the legal status of the socalled tap line. 

With many thanks to the commission for whatever 
time it may consume in the reading of this letter, I have 
the honor to remain, very respectfully, 

M. C. Bay, General Manager. 





CONFERENCE OF NORTHWESTERN FIRE ASSOCIATIONS AT SPOKANE. 


Large Interests Represented—State Association Reports—Work of State Boards—Discussion of Policies—Recommendations of Committees. 


SPOKANE, WAsH., Jan. 9.—Timbermen representing 
four states—Washington, Oregon, Idaho and Montana— 
met in the office of A. L. Flewelling, Spokane, Monday 
morning, January 4, at 10 a. m. The call for the meet- 
ing was issued through the initiative of the North Idaho 
Forestry Association, an association representing the 
four forest fire protective associations that have been 
concerned in the protection of the north Idaho forests 
from fire. 

Those Present. 


Frank J. Davies, Spokane, Wash., Rutledge Timber Com- 
pany. 
. D. P, Simons, jr., Seattle, Wash,, Simons Timber Com- 
pany, Sage Land & Improvement Company, and chief fire 
warden of the Washington Forest Fire Association. 

k. N. Brown, Lewiston, Ida., secretary Clearwater Tim- 
ber Protective Association. 

George S. Long, Tacoma, Wash., agent of the Weyer- 
haeuser Timber Company, and president of the Washington 
Forest Fire Association. 

Vv. BP. Greeley, Missoula, Mont., United. States Forest 
Service. 

J. BP. MeGoldrick, Spokane, Wash., McGoldrick Lumber 
Company. 

G. W. Millett, Kalispell, Mont. 

T. J. UWumbird, Sandpoint, Ida., Humbird Lumber Com- 
any. 

Clark W. Thompson, Cascade Locks, Ore., Wind River 
Lumber Company and the Oregon Lumber Manufacturers’ 
Association. 

Major F. A. Fenn, Kooskie, Ida., United States Forest 
dey 

E. T. Allen, Portland, Ore., district forester, Sixth Dis- 
trict, United States Forest Service. 

M. P. Hunt, Seattle, Wash., western representative A. L. 
Flewelling, and secretary of Washington Forest Fire Asso 
ciation. 

Cc. H. Fancher, Spokane, Wash., Milwaukee Land Com- 





pC. Knapp, Portland, Ore. 

Frank H. Lamb, Hoquiam, Wash., Lanib Timber Com 
pany, and member Washington state board of forestry. 

William Deary, Potlatch, Ida., general manager Potlatch 
Lumber Company, and representing Potlatch Timber Pro- 
tective Association. 

The meeting was ealled to order by Mr. Long and 
Mr. Davies was made chairman of the conference. 
The morning session was devoted to a discussion of 
the efforts made during the last year to control forest 
fires in the different states, and with suggestions for 
the improvement of the laws in the different states, 
and for better codperation along the lines of private 
associations, 

Mr. Davies explained in detail the work of the four 
north Idaho timber protective associations, compris- 
ing the Clearwater, the Potlatch, the Coeur d’Alene 
and the Pend d’Oreille. It was shown how these asso- 
ciations were made possible under the Idaho forest 
fire law of 1907, which provides that the state can 
make the rangers and deputies of the associations 
police officers with power to arrest, and also provides 
that the state, as an owner of timber lands in these 
different localities, can codperate on a pro rata basis 
in the cost of the work. 

Krom the reports of these associations it wis brought 
out that the Clearwater association, at a total cost 
of $7,127.69 patrolled an acreage of 288,790 acres, or 
a cost of $.0246 an acre. Of twelve fires reported 
by the patrolmen all were caused by lightning. In 
this territory only about 4,000,000 feet of standing 
timber was destroyed by fires during the last season. 


Loss by Fire. 


The Potlatch Timber Protective Association ex- 
pended during 1908 $9,739.36, the larger portion of 
which was devoted to the cutting of trails and roads. 
The acreage of the association was 314,658 acres. The 
loss of timber was only 60,000 feet. Six out of ten 


fires reported by patrolmen were caused by lightning. 

The Coeur d’Alene Timber Protective Association, 
comprised of thirteen members, with a total acreage 
of 358,060 acres. Expenditures for the season, $26,- 
748.98. The season was one of the most disastrous in 
the history of the association, and had it not been for 
the work of the association the damage would have 
been inconceivable. Total loss of timber, 25,000,000 
feet. 

The Pend d’Oreille Timber Protective Association, 
comprising twenty-three members, with a total acreage 
of 300,839 acres. Expenditures for the season, $8,- 
670.06, making the cost per acre $.0288. One hundred 
and thirty-three fires were reported, many of consid- 
erable magnitude. The loss from fire was largely con- 
fined to cutover lands. 

Mr. Simons reported on the work of the Washington 
Forest Fire Association, showing a membership of 130, 
with an acreage of about 2,500,000 acres. Collections 
for the season were $25,000, of which more than $23,000 
was expended for patrolmen and fire fighting. The 
work was well organized, the state being divided into 
supervisory districts with well defined patrol lines. 
The association expects next year to have $50,000 
available, and expects to have 150 patrolmen in the 
woods during the dangerous season. 

George M. Cornwall presented a report of the work 
done in Oregon, showing that the private work was 
confined to agreements among the owners in certain 
localities, by which some one member will take charge 
of the work of a certain area and the cost was borne 
by the owners pro rata. It was estimated that about 
$25,000 was spent in this way in Oregon. Mr. Corn- 
wall also called attention to the difficulty of securing 
adequate state legislation for the protection from for- 
est fires, the state not owning any state timber lands, 
and the electorate being made up largely of agricul- 
turists, there has been a hesitancy in making an ap- 
propriation for the protection of timber lands, but 
Mr. Cornwall believes that a moderate appropriation 
could be asked for and probably obtained at the com- 
Ing session, 

Work of the State Board. 

Frank H. Lamb reported regarding the work of the 
Washington State Board of Forestry, the existence of 
which dates from 1905, when a law was passed pro- 
viding for a state fire warden and county deputies, 
and carrying an appropriation of $7,500 for the work 
of 1905 and 1906. The work for the year 1906 was 
supported by voluntary subscriptions entirely, amount- 
ing to $12,000. In the session of 1907 $26,000 was 
appropriated for the two years, 1907 and 1908. The 
detects of the law as pointed out were of a minor 
nature, excepting that the specified wages for county 
deputies was entirely insufficient to obtain good men, 
and should be raised from $3 to $5 a day. It was 
shown that the appropriation available was barely 
sufficient to cover the cost of the state warden and 
the county deputies. The organization had to be main- 
tained in twenty-two counties for an average of nearly 
100 days during the season, which left only about $5 
a day for the work in any one county. It is the in- 
tention of the board during the coming season to 
ask for an appropriation of $50,000 for the ensuing 
two years, which will give about $10,000 per annum 
that can be expended in the handling of dangerous 
fires, should such occur. 

The members of the conference were invited to 
dinner at Davenport’s through the kindness of the 
Spokane delegation. 


Afternoon Session. 


In the afternoon session the question of forest taxa- 
tion was discussed informally and the consensus of 
opinion was that the efforts of the members should 
be directed toward securing uniform assessments on 
all classes of property. It was shown that in a great 
many counties timber land was assessed at from 60 to 
85 percent of its actual cash value, whereas other prop- 
erty, particularly farm land and city property, was 
not assessed for more than 20 to 30 percent of its 
actual value. The timberman does not object to pay- 
ing his share of taxation upon the same percentage 
of valuation, but it was pointed out that the effort 
to tax timber land at more than its pro rata share 
would necessarily result in the cutting of large tract 
that would otherwise be left until a later period. 

It was urged also that cutover lands could profitably 
be taxed only upon the basis of wild and unimproved 
land, and that any returns from these lands in the 
future should pay a tax when the property «was re- 
moved therefrom. Unless some arrangement of this 
kind can be made, cutover lands must ever be sold 
for whatever can be obtained or else revert to the 
county for unpaid taxes. 

The question of the disposal of limbs, tops and 
debris left from logging was also discussed, and con- 
siderable divergence of opinion resulted, due largely, 
however, to the fact of a difference in the meaning 
between the indiscriminate burning of slashings with- 
out any preparation and the burning of slashings 
after the proper piling of brush, so that the fire would 
not extend over the entire territory, so that young 
timber left standing and the low grade material left 
on the ground would not be consumed. 

It was recognized that conditions in the different 
forests in the vast territory represented called for dif- 
ferent treatment, and that general legislation pro- 
viding for the burning of all slashings without re- 
strictions could not be enacted. But the opinion was 
uniform that in a majority of cases if this debris 
was properly piled and burned at the proper season, 
preferably in the fall, and burned in such a way that 
young timber would be protected, and the waste mate- 
rial on the ground left unconsumed, this course would 
be advantageous. 

To give these subjects more thorongh consideration, 
and to frame recommendations along these lines, two 
committees were appointed, one on forest fire protec- 
tion and forest conservation, consisting of Frank H. 
Lamb, Clark W. Thompson, G. W. Millett, J. P. Me- 
Goldrick. Also a committee on taxation, consisting of 
I’. C. Knapp, George 8. Long, T. J. Humbird, George 
M. Cornwall. These committees met in the evening 
and formulated the following resolutions: 

Your committee appointed to consider the matter of forest 
fire protection and forest conservation begs to report as 
follows: We have considered the subject from the stand- 
point of the various states represented and believe that the 
objects of the delegation can best be carried out by the 
amendment of the existing forest fire laws where such 
laws now exist. In case of general recommendations that 
apply equally to all the four states represented we shall 
take these up in the latter part of the report. 

In the case of Montana there is at this time no forest 
fire law, we recommend that our membership from that 
state take steps in the preparation and introduction to the 
the legislature of a forest fire law. Recognizing the great 
percentage of the electorate of the state are agriculturists 
and also that for a new proposition of this sort it is very 
difficult to obtain an appropriation, we recommend that 
the law for Montana incorporate the main features of the 
Idaho and Oregon laws, which do not depend for their en- 
forcement upon state appropriations. At the same time we 
think it might be possible to incorporate the feature that 
the state should contribute toward forest fire protection to 
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the extent of*its pro rata share upon the state timber 
lands the state owns. Also if there is any possibility of 
obtaining even a small appropriation for the support of a 
es central authority, we believe the attempt should be 
made. 

Regarding the state of Washington we recommend that 
Section 5 be amended to read so that county deputies be 
paid $5 a day and necessary expenses includifg provisions 
for the use of a saddle horse instead of $5 a day and no 
expenses as at present. 

Also that Section 1 be amended so that the state board 
should receive an adequate per diem and actual expenses 
for such time as is spent in the discharge of their duties. 

We think a revision should be inserted stipulating that a 
person desiring to burn a slashing should be required to 
have adequate help at hand to properly bandle the same so 
as to prevent its spreading. 

We believe that railroads should be made directly re- 
sponsible to adjoining owners for the destruction of prop- 
erty adjacent to their tracks, through fires caused by their 
locomotives, and the damaged party should not be required 
to show that the railroad or its agents were negligent. 

We recommend that one-half of the fines that may be col- 
lected under the provisions of the act, be paid to the person 
furnishing the information that leads to the arrest and 
conviction. 

We recommend that Section 12 of the act—a compromise 
section provided for the burning of slashings under certain 
conditions be stricken out entirely, as it is indefinite and 
makes a loophole for a great deal of dangerous burning 
of slashings. 

We recommend that an appropriation of $50,000 be asked 
for the support of the work for the next two years. 

IpAHO—We recommend that one-half of all tines be paid 
to the person giving information leading to the arrest and 
conviction of any violation of the Idaho forest fire law. 

We recommend that the method of payment for aid in fire 
protection be changed so as to be more direct and more 
expeditious. 

We recommend that the act be amended so that the state 
will make an appropriation to cover the cost of the state’s 
pro rata share in the cost of the forest fire protection in- 
stead of the indirect participation as at present. 

OrEGON—We recommend that a strong effort be made to 
provide an appropriation for a strong state officer and 
deputy system; this must be by direct appropriation since 
the state owns very little state timber lands and could not 
coéperate adequately as provided for under the Idaho law. 

Kegarding the general recommendations that apply equally 
to all the four states here represented, we recommend first, 
that a provision be incorporated in the forest fire laws of 
all the states, providing for piling and burning, or other- 
wise disposing of all tops and limbs and debris etc., and 
resulting from logging which are from 4 inches or under in 
diameter, and in such a way that the two-fold object of 
protection and forest reproduction may be best guaranteed, 
and that such burning or otherwise disposal of such ma- 
terial be in such a manner and under such general regula- 
tions as the state fire warden or other proper constituted 
authority in the several states may designate and provide. 
Secondly, we recommend that this committee lend its aid, 
encouragement and support to any proper measure of forest 
conservation and especialiy to enact that will outline for 
the state represented here, a state forestry policy, for the 
holding of the nonagricultural cutover lands as a permanent 
state forest reserve, and their management so that repro- 
duction may follow and the land protected from fire so 
that they may become future forest crop producers. 

We believe also that cutover lands should properly be 
purchased by the states and these tracts added to the state 
forestry system. 

Thirdly, we recommend that in each state the three 
agencies now concerned in forest fire protection of the For- 
est Service; the state and private associations through their 
representatives meet jointly previous to the opening of 
each dangerous season, and that they formulate a scheme of 
coéperation, especially in the determination of patrol dis- 
tricts, so that the entire area of the state may be more 
thoroughly covered, and with less duplication of effort. 

FRANK H. LAMB, Washington. 
CLARK W. THOMPSON, Oregon. 
G. W. MILLETT, Montana. 

J. P. McGoLprick. 


Committee on Taxation. 


Your comn&ttee on taxation begs to report that there are 
no specific recommendations as to legislation that it could 
offer at this time. $ut could recommend that the timber 
owners in each state associate themselves into groups and 
maintain traveling representatives, whose duties it would 
be to visit each county seat and check over the different 
valuations and special levies to’ the end that standing timber 
be not asked to carry more than its just proportion of 
taxation. Experience in Michigan and other states has 
proven the undoubted wisdom of the adoption of this plan. 

We should also suggest that a campaign of education be 
carried forward with the county and state boards of equali- 
zation, and through the press with a view of creating a 
healthy, public sentiment to the end that we demonstrate 
to the public at large that unjust and excessive burden of 
taxation on timber lands stimulates the removal of timber 
and consequently decreases the taxable valuation of the 
counties, thereby defeating the conservation and preserva- 
tion of our forests, which is the end to which every energy 
should be devoted. 

Constitutional amendments, if necessary, should be enact- 
ed in Washington, Montana, Idaho and Oregon, providing 
for the minimum taxation of cutover lands during the 
period of reforestation and we believe that any efforts look- 
ing to this end should be productive of most excellent re- 
sults by providing for a continuous growth of timber be- 
sides insuring to the counties an adequate and fair cumu- 
lative tax. F. C. KNAPP, 

GEORGE S. LONG, 

GEORGE M. CORNWALL, 

T. J. HUMBIRD, 
Committee on Taxation. 


TUESDAY SESSIONS. 


The conference met at 10 a. m. and considered the 
reports of the committees mentioned above. The re- 
ports of the committees were adopted and the com- 
mittee on taxation discharged. The committee on 
forest fire protection and conservation was continued 
as a permanent committee, with instructions to pre- 
pare laws embodying the recommendations set forth 
for the four different states, and present same to their 
respective legislatures. 

A telegram was received from E. E. Skinner, chair- 
man of the tariff committee, regarding the tariff on 
lumber, and a telegram was sent to the ways and means 
committee and to Gifford Pinchot, Forest Service, 
Washington, D. C., setting forth the fact that the 
timber land owners of the four states—Washington, 
Oregon, Idaho and Montana—believed that the re- 
moval of the tariff would have a tendency to unsettle 
conditions, increase competition and materially lower 
prices, and that the result would be a greater waste 
in the use of forest material. The competition of 
British Columbia low grades would force the manu- 
facturers to run more largely to the higher grades, 
leaving the lower grade material in the woods, a con- 
tinual menace to forest fires. 

After discussing the matter informally a committee 
was appointed to outline a plan of permanent organ- 


ization, and at the afternoon session the following 
articles of organization were presented and adopted: 
ARTICLE I. 
NAME OF THE ASSOCIATION. 


The name of this organization shall be the Pacific North- 
west Forest Protection and Conservation Association. 


ARTICLE II. 
PRINCIPAL PLACE OF BUSINESS. 


The principal place of meeting of this Association shall 
be at Spokane, Wash. 


ARTICLE III. 
BOARD OF TRUSTEES. 


The affairs of this association shall be controlled by a 
board of five trustees, to be elected at the regular April 
meeting of the association. 

ARTICLE IV. 
MEMBERSHIP. 

Any association formed for the purpose of organized 
effort in the protection of forests from fire and for the re- 
forestation and conservation of the forest resources of the 
states represented shall be eligible for membership. 

ARTICLE V. 
OFFICERS. 

The officers of this association shall be—president; one 
vice president from each state represented ; secretary; treas- 
urer. The officers of the association shall be elected at the 
regular April meeting of the association. 

ARTICLE VI. 
TIME OF MEETING. 

Regular meetings of the association shall be held on the 
first Monday in April and December of each year. Special 
meetings may be called by the president, or by the vice 
presidents of their respective states at any time and place 
after due notice to the members. 

ARTICLE VII. 
FIRST BOARD OF TRUSTEES. 

Until the next regular meeting of the association the fol- 
lowing shall constitute the board of trustees—George S. 
Long, Washington; F. S. Knapp, Oregon; T. J. Humbirda, 
Idaho; John R. Toole, Montana; John R. O'Neal, Cali- 
fornia. 

Upon motion duly made and seconded the report of 
the cummittee was accepted. 

The association then proceeded to the election of 
officers with the following result: 

A. L. Flewelling, Spokane, Wash., president. 

TY. J. Humbird, Sandpoint, Ida., treasurer. 

Frank H. Lamb, Hoquiam, Wash., secretary. 

a President for Washington—D. P. Simons, jr., Se- 
oe President for Oregon—Russell Hawkins, Portland. 

Vice President for Idaho—F. J. Davies, Spokane. 

Vice President for Montana—G. W. Millett, Kalispell. 

Vice President for California—T. B. Cox, Madera. 

The trustees provided for by the articles of the 
association are given above. 

It is the consensus of opinion that the meeting was 
an extremely important and valuable one. ‘In fact, it 
is thought that it was the first organization of timber 
land: owners to be formed in the United States—cover- 
ing the territory of the extent embraced. It is the 
intention of the association to secure the membership 
of all forest fire protective associations and the differ- 
ent conservation associations embraced in its  terri- 
tory. And its work will largely consist in a campaign 
of education that will bring home to the people of 
the Pacific northwest states the fact that they possess 
practically 50 percent of the standing timber of the 
United States, and that the interest of the owner of 
this timber is a very small matter as compared with 
the interest of the people of the states at large. 

This may be represented by a statement of George 
8S. Long that ‘‘a fire which started from a rancher’s 
slashing in 1902 burned more timber in twenty-four 
hours in Clarke and Chehalis counties than was manu- 
factured into lumber that year in the state of Wash- 
ington. Whose was the loss? The owners of the trees, 
of course; but how about the public at large? Fully 
80 percent of the average selling price of lumber is 
paid to labor and supplies to convert the tree into 
lumber. September 10, 1902, a forest was destroyed, 
which if spared would have yielded good profits to the 
owners and $25,000,000 besides to labor and for sup- 
plies to the people of western Washington. _ When a 
forest is destroyed by fire a great natural wealth is 
not only annihilated, but the hand of man can not 
replace it nor can insurance against loss be obtained. 
When San Francisco was burned many millions of the 
loss sustained was replaced from insurance funds, and 
an army of labor was summoned to rebuild the city. 
When a forest is burned the owners’ loss may be a 
total one and labor is driven away empty handed.’’ 

The same conditions obtain in every timber locality 
of the nation, and it is extremely fortunate for the 
people of the Pacific northwest that the timber land 
owners have awakened to a realization of this fact, 
and are spending a large amount of money for its 
protection. 

As shown above, in the three states, Oregon, 
Washington and Idaho, last year private owners spent 
nearly $100,000, but it is as much the duty of the 
puvlic at large to protect this property, as it is the 
duty of the people of the city to protect its buildings 
from conflagration, and the meager appropriation of 
$13,000 a year for Washington, and $250,000 a year 
for Oregon stand as an impelling indictment as a lack 
of appreciation of these facts on the part of our legis- 
lators. It is to correct this indifference that this asso- 
ciation was formed. It looks forward to the time 
when these states will appropriate amounts that are 
justified by the interests involved. It also looks for- 
ward to the encouragement of the formation of private 
associations toward the same end. 

One million dollars annually spent in protecting the 
timber covered by the association would not be more 
than 1 per cent upon the valuation of the interests 
involved. 


HOO-HOO DOINGS. 


PIPPI ILPP 


COMING CONCATENATIONS IN THE JURISDIC- 
TION OF THE JUNIOR HOO-HOO. 

R. H. Morehouse, Vicegerent for Nebraska, has an- 
nounced that he will hold a concatenation at Hotel 
Rome, Omaha, on the evening of January 22. Brother 
Morehouse advises that this will be the ‘‘best ever,’’ 
and from the successful concatenation he held on No 
vember 22, and also from the fact that Hoo-Hoo in 
Nebraska is a live issue, and from the extremely large 
classes that- have been initiated in the past, no doubt 
this will be a splendid meeting. 

kK. B. Eckhard, of Carbondale, Ill., has sent out the 
enclosed invitation to Hoo-Hoo in his district, to at- 
tend the concatenation to be held at Cairo, on Febru- 
ary 5, during the meeting of the Southern Illinois Re- 
tail Lumber Dealers’ Association. As this is the hot- 
bed of Hoo-Hoo and some of the most successful con- 
catenations have been held in that city, it is safe to 
say under the careful guidance of Vicegerent Eckhard, 
this one will be no exception to the rule. 

J. M. Furlong, of the southern district of Iowa, will 
hold a concatenation during the meeting of Southern 
Iowa & Northern Missouri Retail Lumber Dealers’ 
Association. This meeting will be held between the 
6th and 10th of February, but the date and place 
have not been decided on. He expects a large class, 
and states he already has a number of applications in 
hand. 

W. R. Anderson, of Milwaukee, vicegerent for Wis- 
consin, has announced his intention of holding a con 
catenation in Milwaukee Saturday evening, February 
13. This is a hoodoo day, and certainly will be a hoo- 
doo for a large number of kittens whose applications 
Brother Anderson holds at this time. It is possible 
another concatenation will be held in Wisconsin dur- 
ing the Wisconsin Retail Lumber Dealers’ Association, 
February 23 to 25. 


CONCATENATION AT BALTIMORE. 


BALTIMORE, Mp., Jan. 13.—The appointment of Will- 
iam T. Kuhns as Vicegerent Snark for Baltimore has 
been speedily followed by a concatenation of the local 
branch of the Hoo-Hoo after a rather protracted inter- 
val. The event took place last Saturday afternoon and 
evening at the Merchants’ Club on East German street, 
which has become a kind of headquarters for the lumber- 
men of this city, and attracted not only a large attend- 
ance but proved to be highly enjoyable. The initiation 
of four candidates proceeded with a vim and the subse- 
quent social session, with its accompaniment of buffet 
dinner, negro quartet, humorous recitations and other 
things, kept the cats and kittens in high spirits. The 
dinner included oysters in various styles, Smithfield ham, 
salads, cold turkey, chicken croquettes and similar things, 
all prepared in the best style and well served, was enough 
to delight an epicure, while the negro quartet proved so 
diverting that at times the whole company joined in. 
Stricklan W. Gillilan’s monologues were not less thor- 
oughly enjoyed and the kittens had a fine opportunity to 
recover from the ‘‘cat-astrophe’’ of the afternoon. Vice- 
gerent Snark Kuhns acted as toastmaster and introduced 
Maurice W. Wiley, Henry C. Matthews, William D. 
Gill, William M. Burgan, Robert Ramsey, W. A. Cox 
and others, who made impromptu addresses in a happy 
vein. The four candidates initiated were M. H. Jacobs, 
W. W. Tingle, C. E. Christopher and C. E. Wood, and 
the various offices were filled as follows: 

Vicegerent Snark—W. T. Kuhns. 

Senior Hoo-Hoo—Robert Ramsey. 

Junior Hoo-Hoo—W. D. Gill. 

Scrivenoter—E. C. Mantz. 

Custocatian—W. J. Cromwell. 

Bojum—kE. P. Gill. 

Jabberwock—George H. Poehlmann. 

Arcanoper—John J. Duffy. 

Gurdon—S. R. Eccles. 

Maurice W. Wiley, Supreme Jabberwock and member 
of the Supreme Nine, was on hand to see to it that the 
ceremony was conducted with the proper degree of dig- 
nity. The cats who turned out were: 

John L. Alcock, Ridgaway Merry- J. H. Yost, 
2. Healy, man, Cc. E. Wilson, 
L. C. Pattillo, J. W. Lee, 





J. D. Virdin, J. P. Rowe, W. T. Hunter, 
Parker D. Dix, W. H. Edwards, H. L. Bowman, 
S. Robert Eccles, W. T. Kuhns, F. R. Ing, 


F. C. Fenhagen, J. H. Asendorf, 
W. E. F. Armstrong,J. D. Stack, 
Maurice W. Wiley, J. R. Jorrs, Walter Ancker, 

J. J. Duffy, jr., John A. Berryman, James Blake, 

G. H. Poehlmann, L. W. Freund, J. Engler, of Lin- 
Henry Louis, Robert Ramsey, dood, Md., 

David Senft, J. S. Helfrich, Cc. F. Steiner, 

W. J. Cromwell, William D. Gill, jr., J. S. Bowen, 

E. P. Gill, A. W. Edwards, H. F. Reid, 

. J. Matthews, Henry C. Matthews, Jas. McDougall, jr., 
. C. G. Sack, William A. Cox, William M. Burgan, 
Garrett L. Helfrich, Paul Coriell, A. Smelzer, 
Henry Becker, George E. Waters, J. H. Kraft, 

W. T. Moore. 


CONCATENATION AT CHICAGO. 

F. L. Johnson, jr., Vicegerent Snark for the northern 
district of Illinois, has issued announcements of the con- 
catenation which is to be held in connection with the 
annual meeting of the Illinois lumber dealers at the 
Sherman house, Chicago, on the evening of February 17. 
All visiting Hoo-Hoo are cordially invited and it is 
the hope of the Vicegerent Snark of Hoo-Hoo, E. H. 
Dalbey, under whose direction this concatenation will be 
held, that every member of the order in Cook county 
will be present and have a candidate with him. There 
are many reasons why the concatenation this year should 
be a record breaker and it is important that every Hoo- 
Hoo do his part in making it a success. Applications 
can be had by addressing the Vicegerent Snark, F. J. 
Johnson, jr., 625 Stock Exchange building, telephone 
Main 106. 


George Schumacher, 
George B. Hunting, 
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ANNUAL INSPECTION TOUR OF BIG YELLOW PINE CONCERN’S CORPS OF SALESMEN. 


Educational Side of Outing of Great Value—Thoroughly Instructed as to Improved Methods of Manufacturing Adopted by Company. 


The Long-Bell Lumber Company, of Kansas City, Mo., 
one of the largest yellow pine concerns in the country, 
has always taken the stand that the greater acquaintance 
its salesmen and sales managers had with the details of 
the business of the company, especially so far as the 
manufacture of lumber is concerned, the more satisfac- 
tory work they would be able to do. 

lor a number of years the Long-Bell Lumber Com- 
pany has taken the lead among all the lumber manu- 
facturers of the United States in educating its sales 
force and has used every effort to bring the members 
of the sales department into direct contact with the 
manufacturing department. With the new inventions 
and improvements which have been made in all saw mills, 
and with constant changes, so far as the installation of 
new machinery is concerned and the improvement of the 
output, it is necessary for the salesman to visit the mills 
he represents at the shortest possible intervals. 

In practically all mills manufacturing flooring, ceiling, 
partition, casing, base and moldings, the machinery has 
been constantly improved and the output of the mills 
has shown a corresponding change for the better. 

These annual trips of the salesmen of the Long-Bell 
Lumber Company have acquainted the sales force with 
the improved methods of manufacturing adopted by the 
company and they have been made thoroughly cognizant 
of the improved machinery which has been installed at 
the various mills of this company. 

S. E. Barwick, the Chicago sales manager of the Long- 
Bell Lumber Company, went over the route with the 
salesmen of the company on their trip which ended early 
in January and states that in his opinion the selling 
force is, as a result of this trip, in much better position 
to present to the public the advantages of the lumber 
manufactured by the Long-Bell Lumber Company than 
at any time heretofore. 

As has been the custom of the company for a number 
of years, each salesmen is allotted some problem or 
lumber selling question to discuss. After the close of 
each of these papers the other salesmen enter into a gen- 
eral discussion of this particular subject and not only 
give assistance to each other by their remarks but at 
the same time give the oflicers of the company by which 
they are employed an idea of the particular difficulties 
which confront the salesmen. These subjects are allotted 
by Mr. Nelson, general sales manager of the company, 
and on the trip made to the southern mills holiday week 
resulted in a very many interesting discussions. 

The party of sales managers and. salesmen left Kansas 
City, Mo., in a special car on the night of December 26 
over the Kansas City Southern, arriving at De Ridder, 
La., the following Monday morning in time for break- 
fast. All day Monday was spent in inspecting the stocks 
and the saw and planing mills of the company at this 
plant. By the courtesy of Superintendent Sweet and his 
assistant, Mr. Tennent, the salesmen were given thorough 
instructions on the methods of lumber manufacture at 
this mill, which is one of the newest and is of the most 
improved type of saw mill in the south. 

After thoroughly inspecting the mill and talking over 
the grades being turned out, the salesmen were taken out 
into the timber controlled by the Long-Bell Lumber 
Company in this section and were given an example of 
the careful methods of lumbering carried on by the com- 
pany, all of which tended toward the conservation of the 
timber resources controlled. While in the woods near 
De Ridder the salesmen were given an idea of the log 
loading methods employed by this company, which insure 
a large supply of logs at all the mills and make it un- 
necessary to close down for lack of logs at any time 
during the year. 

After becoming thoroughly acquainted with the facili- 
ties which the mill at De Ridder had for turning out 
lumber, the party was taken to Bon Ami, La., where all 
the salesmen did ample justice to a dinner that had been 
arranged by the mill officials at that point. Superin- 
tendent Prickett welcomed the salesmen and showed them 
over the plant of the King-Ryder Lumber Company, 
which in size is second only to the new mill of the Long- 
Bell Lumber Company at Longville. The plant at Bon 
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THE LONG-BELL BUNCH TRYING TO LOOK PLEASANT. 


Ami has a capacity of 300,000 feet a day. The timber 
holdings which the Bon Ami mill and the De Ridder 
mill work upon are adjacent and are generally known to 
contain some of the choicest Calcasieu longleaf yellow 
pine in the south. The lumber manufactured at these 
two mills is particularly adapted to railroad and other 
heavy construction work, requiring heavy specifications. 
These two mills can manufacture and dress timbers to 
any size up to 20x30 inches and fifty feet long. 

A part of the following morning was spent in inspect- 
ing the yard and shed stock which was on hand at the 
Bon Ami mill. About noon the entire party went to 
the new mill of the Long-Bell Lumber Company at 
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Longville, La. As this mill only began operations a few 
weeks ago and is the largest of the string of manufac- 
turing plants controlled by the Long-Bell Lumber Com- 
pany, all of the salesmen were much interested. Mr. 
Smith, superintendent of the new mill, who was formerly 
in charge of the mill at Bon Ami, took charge of the 
party and showed them over the plant. 

At Lake Charles the salesmen were met by the super- 
intendents and managers of all the mill plants, includ- 
ing Superintendent Martin, of the Globe Lumber Com- 
pany, at Yellow Pine, La.; Superintendent Stack, of the 
Rapides Lumber Company, Woodworth, La.; Superin- 
tendent Morris and Assistant Superintendent Hayes, 
from the Lufkin Land & Lumber Company, Lufkin, Tex. ; 
Superintendent Sweet, of the De Ridder plant; Superin- 
tendent Prickett, of the Bon Ami plant, and Superinten- 
dent Smith, of the Longville plant. 

Manager Martin, of the Globe Lumber Company, who 
for a number of years has been in charge of the mill 
at Yellow Pine, La., read the first paper. He discussed 
at considerable length the question of orders calling 
for special working. He handled this subject thoroughly 
and gave a number of new ideas to the salesmen on the 
manner in which such orders should be sent to the mill. 
A number of the other mill superintendents gave their 
views on classes of orders which they consider unde- 
sirable and the points brought up by this discussion 
were thoroughly argued. The formal meeting closed 
with a general discussion of the question of claims. 

The sales managers and salesmen who were on this 
trip were: 

M. B. Nelson, general salesmanager, Kansas City, Mo. 

S$. E. Berwick, Chicago, 

Rk. L. Treadway, Kansas City, Mo. 

W. H. Jobe, Kansas City, Mo. 

. R. Fifer, Valley Falls, Kan. 

C. L. Knowles, Delphos, Kan. 

W. M. Simpson, Lincoln, Neb. 

S. P. Skeen, Indianapolis, Ind. 

. C. Lingham, Cleveland, Ohio. 
R. B. Bearden, St. Louis, Mo. 

:. A. Houston, St. Louis, Mo. 

(¢. W. Thornton, Kansas City, Mo. 
H. M. Nichols, Lake Charles, La. 
R. W. Latshaw, Oklahoma City, Okla. 
J. B.. Kennard, Wqco, Tex. 

H. C. Eaton, Waco, Tex. 
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SUGGESTED STANDARD RULES FOR GRADING VEHICLE WHEEL HICKORY WOOD STOCK. 


National Hickory Association Formulates Standard of Quality—Framed in Accordance with Forest Service Recommendations—Text of Rules Advocated. 


H. D. Hartley, of Detroit, Mich., secretary of the 
National Hickory Association, has supplied the AMER- 
ICAN LUMBERMAN with a copy of the recommendations 
governing the grading of hickory wheel stock. These 
recommendations were made at a meeting held Decem- 
ber 28, 29 and 30 last and are to be submitted to users 
of this class of material and criticism invited, and the 
resuit of this correspondence will be presented at the 
annual meeting of the National Hickory Association 
to be held in Cincinnati, Ohio, April 15, 1909. The 
rules were drafted in accordance with the recom- 
mendations of the forest service, which recommenda- 
tions were based on the results shown by a series of 
tests relative to the strength and durability of differ- 
ent kinds of hickory. The movement to broaden the 
use of hickory stock is in line with the current ideas 
on the conservation of natural resources, They are 
given herewith in full: 


Spokes. 


Based upon the strength of hickory wood stock as deter- 
mined by the mechanical tests of the Forest Service of the 
United States government, in which it was found that red 
or red and white mixed hickory of equal dry weight and 
having similar defects was of the same strength as white 
hickory, and should be graded with reference to its quality 
regardless of its color. 

These tests having been approved and accepted by the 
manufacturers of vehicle wheel wood stock and the manu- 
facturers of vehicle wheels, it has been determined that 
there shall be five grades, to be known as A, B, C, D and E 
respectively. 

The various recommendations for grades which are here- 
with made were prepared upon consultation with the repre- 
sentatives of all vehicle interests actively engaged in the 
production of hickory vehicle wood stock, and the advice 
of a representative of the Forest Service of the United States 
department of agriculture, and a close following of the rec- 
ommendations issued by the Forest Service of the United 
*States department of agriculture, in Circular No. 142, which 
is a compilation of a large number of mechanical tests made 
at a government experimental station of the Forest Service, 
through the cojperation of the National Hickory Association. 

The main recommendations in this circular are as follows: 

Defects in spokes commonly include iron streaks, bird 
pecks, cross grain, knots and worm holes. A spoke con- 
taining a worm hole is dangerous, as it is impossible to 
tell to what an extent the spoke has been bored on the 
inside. 

Iron streaks are supposed to be caused by the in- 
filtration of foreign coloring matter through bird pecks. 
Iron streaks and bird pecks, when they show only 
slightly, apparently do not affect the mechanical quali- 
ties of a spoke. ‘They are not generally found in the 
heaviest spokes, but among those of medium or light 
weight. 

Spokes failing from cross grain generally break into 
two pieces. 

Defects, such as knots, have greater weakening effect 
when near the center than when near the ends. 

The spoke tests definitely show three things: First, 
that the present system of grading buggy spokes does 
not correspond to their strength and toughness; second, 
that the factor denoting the strength and toughness of 
clear spokes varies directly with the weight; third, that 
red, white or mixed spokes of equal weight have prac- 
tically the same resilience factor. 

GRADING SUGGESTIONS. 

The terms “second growth” and “forest growth” are 
so loosely applied in the designation of grades that they 
are contusing and might well be discontinued. These 
terms, as used by the trade, distinguish between good 
and poor wood and disregard the true meaning of the 
words. 

In order to use the terms in their correct sense the 
particular species and conditions of growth would have 
to be known for each piece of material. Commercially 
this is impossible. In reality a large percent of the 
stock which is classed as “second growth” is forest 
grown stock of good quality. 

As changes in the forest take place, due to lumbering 
and new growth, it may be asked at what point does the 
wood cease to be “forest grown’? and become “second 
growth.” 

The manufacturer can not definitely answer this ques- 
tion and can not tell but what it is possible to secure 
both kinds of stock from the same tree. The term 
“black hickory” is also confusing when used to designate 
a grade, because it is the accepted common name for 
certain species. 

There is much discrimination in the trade against 
defects, such as knots and checks, but little is said about 
cross grain, ‘The tests have continually shown that in 
such material as spokes that cross grain is one of the 
most serious defects. Defects that will be removed in 
finishing should not be considered defects by the in- 
spector. Clauses in grading rules, such as ‘clear of any 
defects impairing the strength,”’ are too indefinite. 

The representatives of the vehicle wood stock trade above 
mentioned recognize the importance of the recommendations 
from the United States government, and these grading rules 
are prepared to the best of their ability, in accordance with 
the above recommendations and which at the same time 
could be commercially applied to their business. 

The most useful result of the vehicle wood investiga- 
tion is the placing of red hickory in its proper class. 
The real worth of red hickory, as shown by the test and 
not by the color, is a point that should not be lost sight 
of in grading hickory stock. 


. Definitions of Terms. 


Very DENSE GROWTH—A very dense growth is a growth 
in which the nonporous part of the annular ring covers over 
three-quarters of the area of the annular ring; and the 
remaining one-quarter contains a small number of pores. 

DENSE GROWTH—A dense growth is one in which the non- 
porous portion of the annular ring occupies at least one-half 
of the annular ring, and is slightly more porous than the 
very dense growth, and accordingly that timber which con- 
tains a less percent of nonporous growth and a larger per- 
— of porous growth is representative of a lower grade of 
timber. 

BLEMISHES—A blemish is that which while marring the 
aqme of the spoke does not affect the strength of the 
timber. 

(a) Stains. A stain is a discoloration caused by improper 
care or handling, by improper piling, by being left in the 
weather or on the ground during the warm and wet seasons. 

(b) Iron streaks. An iron streak is supposed to be caused 
by the infiltration of foreign coloring matter through bird 
— but does not affect the mechanical quality of the 
spoke. 

Birp Pecks—A bird peck is a slight defect caused by the 
bird pecking a hole in and through the bark of the tree into 


which there settles foreign substances that discolor the 
timber. 

BastarD SpokE—A bastard spoke is one in which the 
growth or annular rings do not run across the narrow way 
of the spoke. 

Cross GRAIN—A crossgrain spoke is a spoke in which the 
growth or grain of the timber does not run parallel with 
the center line of the spoke. 

SouND KNot—A sound knot is one in which the wood is 
as solid as the wood surrounding the knot. 

SHorgT CURVE OR DIP IN THE GRAIN OR GROWTH—A short 
curve or dip in the grain or growth is a curvature or de- 
flection caused by a knot. 

SNARL—A snarl is a twisted grain or growth in the wood. 

GruB HoLeES—A grub hole is a hole about one-quarter 
inch in diameter caused by a grub worm boring a hole, 
usually lengthwise of the growth of the timber. 

PowbrerR Post—A powder post piece of hickory timber is 
caused by a very small worm that continues to work in the 
timber after it has been cut, seasoned and even manufactured 
into the finished vehicle. While his work does not fre- 
quently appear on the outside, the inside may be entirely 
reduced to powder—hence the term powder post. 

WorM HoLes—A worm hole is a clean, open hole about 
one-sixteenth inch in diameter, and is easily visible, caused 
by a bug usually working in partly seasoned timber. 

Sun CHECK—A sun check is a season check caused in sea- 
soning and usually takes place in the best quality of timber. 
In some instances these checks are so very small that they 
do not impair the use or strength of the timber and should 
be used at least in the lowest grade. 


Spoke Rules. 


“A” GraDE—"“A” grade is the first and highest grade. Of 
all white timber of very dense growth; must be straight 
grain and free from streaks, stains and all defects. 

“B” GrRADE—B” grade is the second grade and must be 
practically straight grain, of dense growth. Of all white, 
and of red or part red and part white timber. The red or 
part red and part white must be fully equal to or better in 
quality than the white in this grade. 

All spokes in this grade must be free from all defects 
and no spokes siall be more than one-quarter bastard. 

“C” GRADE—"C” grade is the third grade and must be of 
medium quality of either white, red or white and red mixed 
timber. ‘This grade will admit of spokes of good quality 
timber not admitted in the A and B grades on account of 
cross grain and all slight blemishes, such as iron streaks 
and stains, but that are equal in strength to a clear spoke 
of this grade. 

Cross grain—The grain shall not run in the length of 
the spoke at any place at a greater angle than one inch in 
eighteen. 

Short curves or dips in the grain not to be included in 
this grade. 

“D” GrRADE—‘‘D” grade is the fourth grade. The timber 
in this grade although clear and straight grain, of white or 
red or white and red mixed, is of a weight and quality not 
admitted in the higher grades. Also, spokes of a high qual- 
ity of timber, equal in strength with the straight grain 
spokes in this grade, but with blemishes such as iron streaks 
and stains, and defects such as knots and bird pecks that 
are sound; also cross grain, provided the grains shall not run 
in the length of the spoke at any place at a greater angle 
than one inch in twelve. Short curves or dips in the grain 
shall not extend more than one-third of the width or thick- 
ness of the spoke. 

“” GraDE—"E” grade is the fifth and lowest grade, con- 
sisting of spokes that can be used, but such as are not 
admitted in the higher grades on account of quality of 
timber and defects. Spokes with defects such as powder 
post, worm eaten timber, and with open defects such as grub 
holes, checks, splits, bird pecks and otherwise unsound, and 
spokes with defects such as knots, large bird pecks or snarls 
in the head, throat and rim end, and very brash timber such 
as has practically no fiber and strength will not be admitted 
in this grade. Spokes with slight season checks may be used 
in wheels of this grade. 





Rims. 

Based upon the strength of hickory wood stock as de- 
termined by the mechanical tests of the Forest Service of 
the United States government, in which it was found that 
red or red and white mixed hickory of equal dry weight 
and having similar defects was of the same strength as 
white hickory, and should be graded with reference to its 
quality regardless of its color. 

These tests having been approved and accepted by the 
manufacturers of vehicle wheel wood stock and the manu- 
faciturers of vehicle wheels, it has been determined that 
there shall be five grades, to be known as A, B, C, D and E, 
respectively. 


The various recommendations for grades which are here- 
with made were prepared upon consultation with the repre- 
sentatives of all vehicle interests actively engaged in the 
production of hickory vehicle wood stock and the advice of 
a representative of the Forest Service of the United States 
department of agriculture and a close following of the 
recommendations issued by the Forest Service of the United 
States department of agriculture in Circular No. 142, which 
is a compilation of a large number of mechanical tests made 
at a government experimental station of the Forest Service, 
through the codperation of the National Hickory Association. 

The main recommendations in this circular are as follows: 

Defects commonly include iron streaks, bird pecks, 
cross grain, knots and worm holes—as for instance, a 
rim containing a worm hole is dangerous, as it is im- 
possible to tell to what an extent the rim has been bored 
on the inside. 

Iron streaks are supposed to be caused by the infil- 
tration of foreign coloring matter through bird pecks. 
Iron streaks and bird pecks when they show only 
slightly apparently do not affect the mechanical quali- 
ties of a rim. ‘They are not generally found in the 
— timber, but among timber of medium or light 
weight. 

Hickory timber failing from cross grain generally 
breaks into two pieces. 

The tests definitely show three things: First, that the 
present system of grading does not correspond to their 
strength and toughness; second, that the factor denoting 
strength and toughness of clear timber varies directly 
with the weight; third, that red, white or mixed color 
in timber possessing equal dry weight have practically 
the same strength. 

GRADING SUGGESTIONS. 


The term ‘second growth” and ‘forest growth’ are 
so loosely applied in the designation of grades that they 
are confusing and might well be discontinued. 

These terms as used by the trade distinguish between 
good and poor wood and disregard the true meaning of 
the words. 

In order to use the terms in their correct sense, the 
particular species and conditions of growth would have 
to be known for each piece of material. Commercially 
this is impossible. 

In reality a large percent of the stock which is classed 
as — growth” is “forest grown” stock of good 
quality. 

As changes in the forest take place, due to lumbering 
and new growth, it may be asked at what point does the 


wood cease to be ‘forest grown” and become “second 

growth.” The manufacturer can not definitely answer 

this question and can not tell but what it is possible to 
secure both kinds of stock trom the same tree. 

The term “black hickory” is also confusing when used 
to designate a grade, because it is the a€cepted common 
name tor certain species of hickory. 

There is much discrimination in the trade against de- 
fects, such as knots and checks, but little is said about 
cross grain. The tests continually show that cross grain 
is one of the most serious defects. Defects that will be 
removed in finishing should not be considered defects by 
the inspector. Clauses in grading rules, such as “clear of 
any detects impairing the strength,” are too indefinite. 
The representatives of the vehicle wood stock trade above 

mentioned recognize the importance of the recommendations 
of the United States government and these grading rules are 
prepared to the best of their ability, in accordance with the 
above recommendations and which at the same time could 
be commercially applied to their business. 

The most useful result of the vehicle wood investigation 
is the placing ef red hickory in its proper class. The real 
worth of red hickory, as shown by test and not by color, is 
a point that should not be lost sight of in grading hickory 
stock. 

Definition of Terms. 

Very Dense GrowTH—Very dense growth is a growth in 
which the nonporous part of the annual ring covers over 
three-quarters of the area or the annular ring, and the re 
maining one-quarter contains a small number of pores. 

DENSE GRrOoWrH—A dense growth is one in which the non- 
porous portion of the annular ring occupies at least one-half 
the annular ring and is slightly more porous than the very 
dense growth, and accordingly that timber which contains 
a less percent of nonporous growth and a larger percent of 
porous growth is a representative of a lower grade of timber. 

BLEMISHES—A blemish is that which while marring the 
appearance of the timber does not affect the strength of the 
timber. 

(a) Stains. A stain is a discoloration caused by improper 
eare or handling, by improper piling and by being left in 
the weather or on the ground during the warm and wet 
seasons. 

(b) Iron Streaks. An iron streak is supposed to be caused 
by the infiltration of foreign coloring matter through bird 
pecks, and when shows but slightly apparently does not 
affect the mechanical qualities of the timber. 

Birp PEcKS—A bird peck is a slight defect caused by the 
bird pecking a hole in-and through the bark of a tree into 
which there settles foreign substances that discolor the 
timber, and when showing slightly apparently does not af- 
fect the quality of the timber. 

BAstTarp RiM—aA bastard rim is one in which the growth 
or annular rings do not run parallel to the tread of the 
wheel. 

Cross GRAIN—A crossgrain piece of timber is one in 
which the growth or grain of the timber does not run par- 
allel to the center line of the piece. 

SounpD Knor—A sound knot is one in which the wood is as 
solid as the wood surreunding the knot. 

SuorT CURVE or Dip IN THE GRAIN OR GROWTH—A short 
curve or dip in the grain or growth is a curvature or de- 
flection caused by a knot. 

SnarL—A snarl is a twisted grain or growth in the wood. 

Grus HoLes—A grub hole is a hole about one-quarter 
inch in diameter caused by a grub worm boring a hole, 
usually lengthwise to the growth of the timber. 

PowpDEeR Post—A powder post piece of hickory timber is 
caused by a very small worm that continues to work in the 
timber after it has been cut, seasoned and even manufac- 
tured into the finished vehicle. While his work does not 
frequently appear on the outside, the ingide may be entirely 
reduced to powder. Hence the term ‘powder post.” 

WorM HoLes—A worm hole is a clean open hole about 
one-sixteenth inch in diameter and is easily visible, caused 
by a bug usually working in partly seasoned timber. 

Sun CuHreck—A sun check is a season check caused in 
seasoning and usually takes place in the best quality of tim- 
ber. In some instances these checks are so very small that 
they do not impair the use or strength of the timber and 
should be used at least in the lowest grade. 


Rim Rules. 

“A” GrapE—‘A” grade is the first and highest grade. In 
rim strips of sizes 14% inch square and smaller the timber 
must be all white, of very dense growth, straight grain and 
free from streaks, stains and all defects; in sizes larger than 
1% inch the timber may be either all white or part red and 
part white mixed, of very dense growth, straight grain and 
tree from streaks, stains and all defects. 

The red timber in these larger sizes must not exceed one- 
half the size of the stick. 

“B’ GrRaDE—“B” grade is the second grade and must be 
practically straight grain, of dense growth. Of all white 
and of red and part white and part red timber. The red and 
part red and part white must be fully equal to or better in 
quality than the white in this grade. 

All rim strips in this grade must be free from all defects 
and no strip shall be more than one-quarter bastard. 

“C” Grape—"C” grade is the third grade, and must be of 
medium quality of either white, red or red and white mixed 
timber. ‘This grade will admit of timber of good quality not 
udmitted in the A and B grades on account of cross grain, 
and all slight blemishes such as iron streaks and stains, but 
that are equal in strength to the clear strips of this grade. 

Cross grain—The grain shall not run in the length of the 
strip at any place at a greater angle than one inch in 
eighteen. 

Short curves or dips in the grain not to be included in 
this grade. 

“D” GraDE—“D” grade is the fourth grade. The timber 
in this grade although clear and straight grain, of white or 
red or white and red mixed, is of a weight and quality not 
admitted in the higher grades. Also strips of a high quality 
of timber equal in strength with the straight grain strips in 
this grade, but with blemishes, such as iron streaks and 
stains, and defects such as knots and bird pecks that are 
sound; also cross grain, provided the grain shall not run in 
the length of the strip at any place at a greater angle than 
one inch in twelve. 

Short curves or dips in the grain with a length of less 
than four inches and more than *%-inch in depth will not 
be admitted in this grade. 


Curves running longer than four inches and dips deeper , 


than %-inch would be considered cross grain. 

“BE” GRaDE—"“E” grade is the fifth and lowest grade, con- 
sisting of strips that can be used, but such as are not ad- 
mitted in the higher grades on account of quality of timber 
and defects. fs 

Strips with defects such as powder post worm eaten tim- 
ber, open defects such as grub hoies, checks, splits, bird 
pecks, snarls and otherwise unsound, and very brash timber 
such as has practically no fiber and strength will not be 
admitted to this grade. Strips with slight season checks 
should be used in wheels of this grade. 


AN EDITOR, being merely human, naturally is 
pleased to receive an expression like this: ‘‘Our day’s 
work never is considered complete until your paper 1s 
looked over.’’ 
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LOGGING ROAD DIVISIONS UNDER DISCUSSION. 


Continuation of the Cases Before the Interstate Commerce Commission at New Orleans—Freight Agents 
Testify—State Encouragement of Tap Lines—Their Contribution to Local 
Development—Effect of Cancelling Division. 


The testimony published in the three preceding issues 
of the AMERICAN LUMBERMAN adduced at the hearing 
before the Interstate Commerce Commission December 
17, 18 and 19 at New Orleans, La., relative to the in- 
quiry into tap line matters, included the testimony up to 
the end of the first day of the hearing. The inquiry was 
resumed on Friday, December 18, the Santa Fe road, 
through Mr. Norton calling to the stand J. J. Coleman, 
assistant general freight agent. He was questioned by 
Mr. Norton: 


Q. AS assistant general freight agent, what are your 
duties A. I look after the coal and lumber traffic. 

Do you know S. H. Fullerton, of the Chicago Lum- 
ber & Coal Company? A. I do. 

Q. Did you have any conference or conversation while 
the Santa Fe was constructing from De Ridder La., east 
in the year 1906? A. I did. I called on Mr. Fullerton, 
having learned that the Gulf Lumber Company had made 
the purchase of what is Known as the Wright-Blodgett 
timber holdings, with the idea of getting him to offer 
some encouragement to the Santa Fe Railway, which 
road was constructing a line over into Louisiana, and 
proposed to him that 1 would gladly recommend a change 
of the line if it looked pr: icticable, if he wished us to 
do so, and we would accommodate him with our direct 
facilities. He said that he did not want us to come any 
closer than the line was located, and that that would be 
close enough to his mill site; that he was going to build 
a railroad down to us, and he would do business with us. 

Q. Your proposal was as to the construction from De 
Ridder to Oakdale? A. ‘The line was under construc- 
tion from De Ridder to Oakdale. 

Q. The proposal was to shift the surveyed route nearer 
to this plant? A.. We ran near the edge of the timber. 

Q.. And he did not want you to get nearer? A. Well, 
he shid so; that is the only way we have of knowing 
what he wanted. 

Q. Do you know C. I. Millard, at that time secretar 
of the Chicago Lumber & Coal Company? A. I do. 

Q. I will ask you whether Mr. Millard subsequently 
talked with you any about establishing on the Fullerton 
track, on the Gulf & Sabine, through rates and divisions, 
and, if so, what? A. Well, he made several calls upon 
me, and seemed very solicitous for through rates and di- 
visions. At the times of his tirst few calls we were still 
paying divisions to the logging railroads, and I told him 
that if he wanted to accept the same as we were paying 
the other logging railroads we would be glad to offer 
him the opportunity, but that we did not like the idea 
of paying divisions to logging railroads; that we took up 
with it on account of necessity, our preserves having 
been encroached upon. 

Mr. Dillard—What expression was that? I did not 
quite catch it. That your preserves were encroached 
upon? 

The witness—Well, our mills on our lines were being 
connected up with other lines. And I told him that we 
would not guarantee them only from day to day; that 
we intended to get away from the practice just as soon 
as we could. He then spoke to me about divisions on 
general merchandise and I told him we would not put 
divisions in on general merchandise anyway. So later 
on, after their road got in operation, we had discon- 
tinued paying tap line divisions, and while he called at 
the office he never made any formal application after 
that. He simply said that he thought we ought to do 
like other roads did. 

7 Norton—Was that the sum of your conversations? 
. ® es. 





Rates in the Blanket Territory. 

Mr. Norton—If the commissioners please, the testimony 
so far has been with respect to tap line divisions and, 
as I understand, is applicable to the Star Grain case, and 
also to the Chicago Coal case, Docket No. 1438. I want 
to ask Mr. Coleman now a few questions in case 1438, 
the Chicago Lumber & Coal case, respecting the reduc- 
tion of rates. 

Mr. Caylor—I think as to that question as just put to 
your honors by Mr. Norton, the commission might give 
us some idea about this record. 
record taken here is taken for ail purposes, in all cases? 

Commissioner Clements—So it is; that is our under- 
standing. 

Mr. Caylor—And it is not to be distinguished, one 
part from another. We will get the benefit of all the tes- 
timony in our record? 

Commissioner Clements—Yes. 
ing; go ahead. 

Mr. Norton—In case, Docket No. 1438, the prayer asks 
for a reduction of 2 cents a hundred pounds on lumber. 
That is the Chicago Lumber & Coal Company against 
the Tioga & Southeastern company; 2 cents a hundred 
pounds to Central Freight Association territory. I want 
to know how the through rates in effect at present are 
arrived at, from saw mill points on the Santa Fe in 
Texas and Louisiana. A. They are arrived at by using 
the Cairo basis of 16 cents a hundred pounds, plus the 
local rates from Cairo beyond by the several lines. 

Has the Santa Fe ever used less than 16 cents a 
hundred pounds as a basing rate? A. No. 

Q. Would the reduction asked for work a hardship on 
the Santa Fe? A. Extremely so. 

Q. Have you prepared any data to show the commis- 
sion the effect of a reduction? <A. I have. 

Commissioner Clements—You are talking now about 
Louisiana and Texas points of origin? <A. Yes, from 
this territory to Central Freight Association territory. 

Mr. Caylor—In Santa ,Fe territory? When we present- 
ed our case we distinguished between northern Louisiana 
territory and 

Commissioner Clements—Well, the record heretofore 
shows what the divisions of territory were. 

Mr. Norton—If the commission please, to hurry the 
thing along I would like to say that we have this tab- 
ulation which we offer as an exhibit, and it displays the 
through rates to twenty-four representative points in 
the Central Freight Association territory, in Illinois, Indi- 
ana, Ohio and Pennsylvania. The table also shows the 
Santa Fe proportions, together with the average dis- 
tances and the per ton mile earnings. It shows also that 
the Santa Fe’s shortest haul is 1,311 miles, and its long- 
est haul is 1,405 miles to its junction with eastern con- 
nections to which the traffic is given. 

Mr. Norton—Did you use Beaumont, Tex., as your bas- 
ing point for estimating these distances? A. Yes, sir; 
this central point for estimating the distance. 

Mr. Norton—The exhibit shows that the highest rate 
per ton per mile resulting is 3.58 mills; the lowest is 2.3 
mills. And this exhibit. we ask careful consideration 
for by the commission, as showing that a reduction of 
the rates as prayed for would result 


That is the understand- 
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Commissioner Clements—Are these points of origin, 
covered in this statement, points from which the rates 
were increased in 1903? 

The witness—No, sir; we never increased any. 

. They are mostly ‘points from which the rates were 
reduced, are they? A. Yes, sir. 

Is there any application here to reduce those rates 
to 14 cents? I do not understand any complaint here 
asks to have rates further reduced. 

Breaking Up the Blanket Territory. 

Mr. West—It is the blanket territory, and when the 
rates were increased from the northern part of the 
blanket they were not disturbed in some instances, and 
in some they were reduced, in the southern part of the 
blanket. 

Mr. Norton—That is what I understocd to be a fact. 

Mr. West—If they reduce it, it takes off 2 cents from 
the whole blanket territory to this Central Freight As- 
sociation territory. 

Commissioner Clements—I do not understand that any 
petition here asks for a reduction from these points of 
origin as described by your exhibit, to 14 cents. 

Mr. Norton—We so understood it. What do you un- 
derstand, Mr. Coleman? 

The witness—Well, we were preparing for the conse- 
quences. Commissioner Clements canvassed the situa- 
tion and it is barely possible that we may have had in 
mind the splitting up of a group, and we felt, in order 
to make our showing, which we thought was hazardous, 
we had better spread on the record 

Commissioner Clements—That is all. right; it will be 
accepted, but I simply wanted to save time in the ex- 
amination of the witness in respect to these things, be- 
cause I do not understand that there is any attuck on 
those rates. 

Mr. Pierce—That is not in accordance with Mr. Mil- 
lard’s statement at the last hearing, because he was the 
principal witness for the complainant and he was asked 
the specific question as to whether his complaint involved 
the breaking up of the blanket territory or a main- 
tenance of the blanket territory, and his reply was, as 
I recall it, that inasmuch as interests were built up here 
the lumber mills in the southern part of this territory 
had bought territory and made investments, that his 
opinion was that the blanket rate should not be broken 
up, and his complaint did not involve the breaking up 
ot that territory. Now, if his complaint is brought upon 
the theory that the blanket territory is to remain un- 
disturbed it necessarily follows that his complaint does 
involve an attack upon the rates from the entire blanket 
territory. 

Commissioner Clements—That may be what he said in 
his testimony, but General Miller and others here stated 
that they were not attacking any rate that was not in- 
creased in 1903, so far as the petitions go. But let us 
not waste time. ‘There is no harm in putting in all of 
these facts, and probably they may be material. 

Mr. Pierce—I think they are and ought to go in. 

Commissioner Clements—The two features? 





Divisions on General Merchandise. 

Mr. Caylor—This conversation with Mr. Millard, when 
was it? 

The witness—We 
possibly in 1906. 

Q. How late in 1907 did you have any conversation 
with Mr. Millard with respect to the giving of divisions? 
A. Well, I think shortly after we quit paying; I think 
in September. 

am talking with respect to the giving of di- 
visions to this proposed company which was going to de- 
velop the lands now known as the Gulf Lumber Com- 
pany? A. We had informal talks at that time. 

What division did you. offer Mr. Millard? A. I 
offered him the same divisions that we were paying to 
all logging roads that the Santa Fe was paying to, and 
they paid to everybody that was willing to incorporate 
and accept them, which was 2 cents a hundred pounds 
on lumber to points on the Missouri river and west, and 
1 cent east of the Missouri river on the Santa Fe, but 
nothing when going beyond. 

Mr. Caylor—Did you offer to give him any divisions 
at all on general merchandise? I did not. 

Q. Did you iead him to believe that you would give 
divisions on general merchandise? A. I did not.aim to 
do so. 

Q. Did*he not tell you that they expected to build a 
railroad in that territory, and expected to develop that 
territory and operate as a common carrier and haul gen- 
eral merchandise, and expected to build a big town there 
ealled Fullerton? He told you that, did he not? A. Yes, 
sir. 

Q. That town has grown very rapidly in the last year, 
has it not? A. Well, it had great evidences of it the 
last time I was there. 

Q. How many people do you say are in Fullerton now? 
A. I could only make a guess; I should say about 2,000. 

Q. It is still growing? A. It is very natural, it can 
not help it, and will for a long while. 

Q. Did he not tell you that they wanted to bring a 
road from Staples down into that territory? A. He 


had several conversations in 1907, 


Q. Staples is where they have another mill, is it not? 
A. That is supposed to be their mill; I am not familiar 
with it, only as he said to me. 


A Temporary Policy. 


Q. Did you tell him at that time, when you had a 
conversation with him, when you offered him 2 cents, 
that you expected to withdraw that at any time in the 
future; and that it was only a temporary. offer, only 
from day to day? A. It was simply in line with’ what 
we were doing, and everyone else had the same under- 
standing, that we were going to get out of the tap line 
arrangements just as soon as we could see our way clear 
to and feel that we would be safe on it. 

Q. You were then speaking for the Atchison, Topeka 
& Santa Fe Railway Company and its allied interests, 
were you? You were talking about its general policy? 
A. I have no other occupation. 

. You represented the entire system in your business 
as a lumber and coal man, is what I mean. A. Well, I 
represent the system officers in Chicago. 

. And you told him that it was the policy to with- 
draw divisions, because you did not believe in them? 
A. I would not want to say that I told him “because 
we did not believe in them,” but I told him we never 
wanted to go into it, but we felt forced to pay them, 
and we were going to discontinue the practice just as 
soon as we felt we could safely do so. 

Q. Suppose the Santa Fe Railway Company gets di- 
visions from the logging business, is it your policy to 
carry out and refuse to take those divisions, if you get 
them in the same way that you say it is your policy now 


to give them? That is, if it should appear from this 
testimony that the Santa Fe gets divisions from no hauls 
at all on the logging business is-it the policy of the 
Santa Fe Railway Company to refuse getting these di- 
visions because it does not give them? A. Well, I would 
like to see you make the demonstration. 

Divisions With the Watkins Road. 

_Q. There is a mill at Elizabeth, is there not? A. Yes, 
sir. 

. There is a mill at the junction of the St. Louis, 
Watkins & Gulf with your road at Oakdale? A. Yes, 
sir. 

Q. How far is it from Elizabeth to Oakdale? A. I 
think it is about twenty or twenty-three miles. 

How far is it from the Park mill to Oakdale? A. 
I do not know what you mean by the “Park mill.” 

Q. Well, the Industrial Lumber Company mill. A. 
They have two mills. 

Q. What is the nearest mill to Oakdale on the Santa 
Fe, not the one at the junction but toward Elizabeth? 
A. I never did any surveying over there; they are both 
right there at Oakdale; how can I tell? 

Q. Can not you tell whether it is one mile or ten 
miles? A. They are right there at Oakdale, possibly a 
mile apart; the planing mills are right tog ether. 

Q. Is. it not true that you get a division from the 
Watkins road for hauling about ten miles on your road 
of four cents? A. Are you talking about lumber, live 
stock, merchandise, or what? 

. Lumber. A. I do not think we have any divisions 
with the Watkins road. 

Q. Is it not true that on a mill at Oakdale, that 
offers no haul at all, you merely turn it over? T hat is, 
one of the plants of the Industrial Lumber Company, 
and that you turn it over to the Watkins company with- 
out any haul, and get a division of four cents a hun- 
dred pounds? A. What is the destination? 

Q. Well, the destination that we were talking about 
here. A. Yes, when going beyond the Watkins road 
we have divisions, and we get 4 cents a hundred pounds. 

“Easy” Divisions. 
_ Q. That is, you get a division for nothing but turning 
it over at the junction point at Oakdale? You have 
no haul? A. I really do not know. Is it your point that 
we have no right to earn money out of transportation? 

Q. I am not telling you what my point is, but I am 
asking you as to the facts. <A. Certainly, we get di- 
visions; that is the business we are engaged in. 

Q. My question is, for no haul, and turning it over 
to the Watkins road, you get a division of 4 cents a 
hundred pounds? A. No haul at all? 

Q. Yes, just simply turning it over from the mill at 
—— A. I would feel that was a good thing if we 
1ad it 

Q. Well, do you? A. I do not think so. 

@. Is there any way by which you can find out? A. 
Why, yes, but—— 

Please find out and tell the commission what ar- 
rangement you get for turning over lumber, the manu- 
factured product, to that road at that point-—— 

Commissioner Clements—From where? 

Mr. Caylor—From right at the junction point, at a 
mill located there and operated by the Industrial Lumber 
Company, the one to which they loaned $2,500,000. 

Commissioner Clements—Can you tell us what the 
fact is? 

The witness—I can tell you what our arrangements 
are with the Iron Mountain road, made by the Iron 
Mountain people with reference to Central Freight As- 
sociation territory. This situation as exhibited there, 
being so extremely burdensome, after we got the con- 
nection at Oakdale our aim was to take minimum earn- 
ings and the short haul to Central Freight Association 
territory, turning the business over to the Watkins road, 
which is part of the Gould system, and we get 4 cents 
from Elizabeth, mills at Elizabeth and east, which would 
embrace a territory of about twenty-three miles. We 
get 5 cents from De Ridder to Elizabeth, which would 
embrace a territory of about ninety miles. We get 6 
cents from all milling points west of De Ridder, which 
will average, I think, in the neighborhood of 200 miles, 
to Oakdale. 

Mr. Caylor—Just with respect to the Oakdale mill, 
what is your answer? You get 4 cents, do you not? 
Yes, sir. 

And Oakdale is the junction point of the Santa Fe 
and Watkins road? A. Yes, sir. 


“Egyptian’’ Basing Points. 


Mr. Pierce—I think you said that your rates were made 
on the Cairo and Thebes combination, these rates from 
your line to Central Freight Association territory. That 
means that if the basis rates to Thebes and Cairo were 
reduced it necessarily reduces your rates, does it? A. 
Yes, sir. . 

Mr. Pierce—So that any reduction which is made in 
the lumber rates from Arkansas and Louisiana, whether 
over the Santa Fe lines or Iron Mountain lines, or Cotton 
Belt or other lines leading direct to those crossings, 
necessarily results in the reduction of rates over your 
lines? A. Not if Commissioner Clements can save us. 

Q. As long as the present system its maintained, your 
rates are made on that basis? A. Yes. 

Q. And being made on that basis, any reductions to 
the crossings would necessarily reduce the rates over 
your line; that is, your earnings? <A. Yes, sir. 

Q. What would be the effect on your lines and the in- 
dustries on your lines if the blanket adjustment was 
broken up and you ceased to use the crossings at Catro 
and Thebes as basing points for shipments originating 
on your lines to Central Freight Association territory? 
A. It would be very serious now with the low prices of 
lumber. If lumber were up where it was a year and a 
half ago, $6 or $7 profit or such a matter, the thing would 
adjust itself; they would have to take less prices. 

. That would mean that the lumber people on your 
line would absorb the difference in the transportation 
charges if the business was sufficiently prosperous to en- 
able them to do so and continue in business? A. Yes. 

Q. And, whether they were prosperous or not, if they 
continued in business they would be to just that much 
disadvantage compared to the lumber interests operating 
in territory where the rates were still made on Cairo 
and Thebes, would they not? A. Well, when we talk 
about Central Freight Association territory markets from 
our line and undertake to make any determination based 
on our rates we are just simply laboring under a delusion 
It is guesswork. 


Discrimination Between Sections. 


Q. Weill, that is getting off into another field of spec- 
ulation which I was not inquiring about. I am speaking 
now particularly with reference to rates, and assuming, 
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as is always claimed by shippers, that the rates do af- 
fect the business. If the rates were reduced from the 
other territory 2 cents, and the shippers on your line con- 
tinued to pay the present rates, there would always be 
that difference of 2 cents between shippers on your line 
and from other lines where the rate was reduced in 
Central Freight Association territory, would there not? 
d You mean the present published rates? 

Commissioner Clements—I can answer that; we all 
know that. One pays 16 and the other 18, 2 cents more 
than the other. That is simple enough. 

Mr. Pierce—lIt is a plain question, if Mr. Coleman would 
just answer it. It is really a self evident proposition. 

Commissioner Clements—It is hardly worth while to 
ask it. 

Mr. Pierce—I think not, but I just wanted to put it 
into the record. 

The witness—Mr. Commissioner, if you will allow me 
to explain, if the purpose of the inquiry and these ques- 
tions is to get at cause and effect, I hold that these 
published rates, if the rate is 18 cents from one point to 
St. Louis on the Santa Fe and 16 cents from a point on 
the Iron Mountain to St. Louis, it depends on alto- 
gether how many other points that may have lots of 
lumber that will have a net basing rate of 11 and 12 
cents. Now, we have been out of the Central Freight 
Association business 

Commissioner Clements—We understand what you 
mean by that, but if you will just answer his question 
and then proceed to tell how it does not apply to the 
situation as you think it does—— 

The witness—But he asked me about the effect. 

Commissioner Clements—Well, the effect on the basis 
of his.assumption that one pays 2 cents more than the 
other, if that was all there was of it—what would be 
the effect? You take a point on your line and a point 
on the line up in Arkansas, where there is a 2-cent dif- 
ference between the point in Louisiana and the point in 
Arkansas, and there is no tap line allowance in it. If 
you will answer that, I think it will answer his question, 
and then you can say anything else that you think ought 
to be necessary to present the situation as it is. A. 
Well, if I may further explain—— 

Commissioner Clements—Now, how about that? Will 
you answer his question? <A. Is not that answered? 
Why, I say yes. 

Commissioner Clements—It is answered before it is 
asked, but he wants it in the record. 

Mr. West—He answered yes. 

Commission er Clements—Now, what was it you wanted 
to say? 

The linen —I wanted to say in short that anything 
from 10 to 11 cents net is what we sometimes term a 
dummy, no good, paper rate. 

Commissioner Clements—Well, why? What makes it a 
dummy? A. Because it is inoperative, because they are 
fictitious. They all publish the same, and some of them 
reduce down to 10 cents. 

Commissioner Clements—You mean by these tap line 
allowances? res. 

Commissioner Clements—We have been all over that, 
and I guess we understand. A. Well, but he was mak- 
ing an explanation to me about cause and effect. 

Commissioner Clements—It is all right for you to do 
it. but I guess we understand your position about it, and 
what the practice is. Any further questions, Mr. Pierce? 

Mr. Pierce—I do not think so. 





Short Haul Divisions. 

Mr. Norton—Did I understand that you made the rates 
from Oakdale east to Central Freight Association terri- 
tory, and turned over the lumber business to what you 
eall the Watkins road, and took the short haul and small 
division to that territory rather than at a low earning 
power per ton per mile, coun of the lowness of the 
rate? 

The witness—To the extent that it is practicable; of 
course, we can not get all the cars we want. We still 
have to keep open the other gateways for the reason we 
want to accommodate our own shippers, but to the extent 
we can utilize the Oakdale route, we avail ourselves of it. 

Mr. Wood—I understand this blanket system was 
created about 1903? Is it not a fact that the lumber 
industries on your line have very largely developed since 
that time? 


The witness—Why, yes. You are referring now to 
Central pees ne iation territory? 
Mr. Weod—N Il am referring to the development of 


the lumber industry on your line. A. I did not know 
there was any question about lumber industries on our 
line developing. If you mean with reference to the 
merits of Central Freight Association territory, I will say 
no, we did not develop any business. 

Mr. Wood—I am not talking about business to the 
Central Freight Association territory, but what I am 
asking you is if the lumber business on your line, in the 
development of it, has not been very largely since 1903? 
A. That was demonstrated in the hearing of the Star 
Grain case, that you attended at Kansas City. The ex- 
hibit went in there and was a recitation of the whole 
business back. 

Mr. Wood—Is it not a fact that there has been a great 
development of the lumber business generally in southern 
Louisiana and Texas since the creation of the blanket? 
A. Well, the blanket has been in operation ever since I 
have — with the Santa Fe, and to my knowledge be- 
fore that. 

Mr. Wood—Well, say since 1908, there have been very 
large investments made in saw mill plants and lumber 
i in the southern part of the blanket since 1903? 
ra 

Mr. “Ww ood—Do you know whether the center of pro- 
duction has moved north during that time? A. I could 
not say that I am very familiar with the northern part. 
Perforce it is beinggcut out very rapidly, and we have no 
relations with the interests up there at all. I only know 
in the abstract. I assume the center of production, of 
course, is forcing its way south. (Witness excused.) 

Mr. Norton—That is all. 

Commissioner Clements—The understanding was that 
we would take up the witnesses on behalf of the tan 
lines, and we presume you have arranged, in some way, 
to present them orderly with reference to the typical in- 
stances of the different classes of tap lines. 

Santa Fe’s Attitude. 

Mr. Norton—If the commissioners please, before that is 
entered into, I would like to say a word or two, which 
I probably should have said by way of an opening state- 
ment yesterday; particularly I make it in view of some 
sarcastic comments made in the cross examination of 
witnesses, of the high moral attitude of the Santa Fe, 
and its criticism of other roads. I say we are offering 
no criticism, and are not in a position to criticise other 
roads, but we are here to lay before the Commission all 
the facts we are able to, and let the Commission pass 
upon the effects of these facts, and offer any criticism to 
be made. We have been forced under stress of circum- 
stances, at other times, to do what some carriers here 
are now doing, and for that reason, if for no other, we 
have no criticism; but in the progress of events we have 
concluded this is a’ bad situation. We may be wrong 
about it, but that is our conviction. and it particularly 
makes impossible the maintenance of the rates which the 
Elkins law and the Interstate Commerce Commission 
law, as amended to date, are designed most chiefly to 
maintain; and our sole purpose here is to give the Com- 
mission the fullest facts we can gather up. And with 
that, we have no comment to make on the attitude of 
any others involved in the reduction at all. 

Mr. Dillard—I can only say for our lines that we have 
no desire to hold back any facts, and are only desirous 
of assisting the Commission in arriving at what we be- 
lieve to be just and equitable. 

Commissioner Clements—We understand that all par- 





ties here are willing to co-operate in presenting the 
situation just as it is, so that the Commission may have 
before it all that is necessary in order to come, as nearly 
peed it may, to a proper conclusion on the questions in- 
volved. 

State Commissions and Tap Lines. 


Mr. Garwood—By consent of my associates, I wish to 
introduce on behalf of the Moscow & Camden road, a 
small Texas line, and the Eastern Shreveport & Gulf, a 
very short line of testimony, but before doing so, how- 
ever, I crave the permission of the Commission to state 
that we introduce the testimony at this point in response 
to the invitation of the Commission yesterday. The 
Commission will understand that in the Star Grain & 
Lumber case there were none of these so called tap lines 
in Texas, so far as I am advised, parties to that litiga- 
tion. 

The industry there has grown up under the fostering 
care of all the trunk lines of Texas, and with full re- 
liance, absolute reliance, upon the absolute acquiescence 
upon the part of all constituted authorities upon the 
principles iaid down in the Yellow Pine case. o many 
thousands of miles of railway and so many millions of 
dollars invested in these so called tap lines, that speak- 
ing for those of them that I represent, I wish to say that, 
appearing here by the general and informal invitation to 
give testimony almost as friends of the Court in a case 
of such vital import: ince, without that proper preparation 
which always follows the joinder of an issue when we 
are made parties to a suit, I can but feel that those lines 
represented by myself, and I feel that I do but reflect 
the general situation in my state, when I say that we do 
not feel that at this time any order should be made by 
the Commission as affecting those lines, because they 
were not parties to the litigation. They are not now 
parties joined to it. There was no joinder of issue upon 
that proposition in the original case, and now to bring up 
a matter that involves in fact an overruling, if the posi- 
tion taken by the Gulf, Colorado & Santa Fe and the 
Atchison, Topeka & Stanta Fe is correct, overruling the 
former opinion of the Commission, and the reversal of a 
line of practice under which rights involving millions of 
dollars would have accrued—to take so vital and im- 
portant a step here, almost in the nature of a postscript 
to another investigation, we believe would not be treat- 
ing a very serious situation with that consideration 
which it deserves’ and I beg, therefore, to say that if 
in the opinion of the Commission there is sufficient im- 
portance in this matter, if facts have arisen which would 
demand a reversal of the line of practice upon the part of 
the Commission itself, and upon the part of the very 
trunk lines that are now attacking it, if it should be 
the opinion of the Commission that there is enough before 
the Commission to suggest that course of action upon its 
part, then we wish to have a hearing upon that proposi- 
tion, and to assist the gentlemen in throwing light upon 
this matter, and throwing light upon those institutions 
which appear in opposition to this line of practice, which 
has become almost a fundamental axiom in the lumber 
trade. We would wish other witnesses. It appears here 
that this investigation can not properly go forward with- 
out the testimony of Mr. Kirby and Mr. Ripley, and 
others perhaps, and we would ask the Commission if, 
after this initial glancing over the field, which, I take 
it, is what the Commission is taking today, if in their 
minds there is enough to justify a further investigation 
of it, that there be a square issue joined under it, and 
parties there cited. We understand that the general 
order made in this case would not affect any of those who 
are not parties to this suit. 


Common Carrier Defined. 


Commissioner Harlan—Do you intend the Commission 
to understand that you and other carriers understood 
the previous ruling of the Commission to be that the 
mere incorporation of a tap line as a common carrier 
would justify the continuance of these i eccepa lg even 
though it was not in fact a common carrier? 

Mr. Garwood—Provided it had assumed the burdens of 
a common carrier. 

Commissioner Harlan—But suppose, assuming that bur- 
den in that paper way, if I may so use the phrase, it had 
no traffic except as it hauled for the industry whicn 
owned the tap line? 

Mr. Garwood—If, as a matter of fact, it holds itself 
out as a common carrier and answers all the laws ap- 
plicable, and assumes the burdens, whether it receives 
appreciable benefits or not 

Commissioner Harlan—If it has assumed the burdens 
of a common carrier? 

Mr. Garwood—Yes, if it holds itself out, and is attempt- 
ing to get the traffic, and has assumed all the legal bur- 
dens applicable to that situation, then as a matter of 
law, it becomes entitled to its proportional parts, and it 
is a matter of fact, whether it gets too much or too little, 
in a particular case. 

Commissioner Harlan—I just wanted to get your view 
in connection with what you have said. 

Mr. Garwood—Yes, and I so understand that the opin- 
ion directly so holds. Now, we are prepared, and with 
that understanding, I have one or two witnesses. here 
that I would wish to put on to illustrate in a general 
way our situation. 

Divisions and Rebates. 


Commissioner Harlan—Well, of course, what has been 
said in regard to this former decision must be taken in 
conjunction with what has been said in other cases. We 
had once, for instance, a careful investigation of the al- 
lowance made by the railroad that was controlled by the 
Harvester company in Chicago, which was to a large 
extent an industrial road for the plant of that institution. 
But it had grown into a business in which it served others 
as a common carrier, and the Commission, notwithstand- 
ing, while it recognized on the facts in that case the le- 
gality of the division in through rates, held that on the 
face it was excessive, and to the amount that it was ex- 
cessive, it was to all intents a rebate. Now, assuming 
that your construction of the decision of the Commis- 
sion in these cases heretofore made was in law correct, 
and that it means what you say it does, there would still 
be. the question as to how much of these allowances, if 
any. are in excess of the fair division, and amounts to 
a rebate, which appeared to favor some at the expense of 
others, and so that would be a secondary question, as- 
suming that your interpretation of the other decision is 
correct. But there is this error frequently made, that 
it seems to me to be understood by a good many people 
that there can not be a common carrier unless it is in- 
corporated, anybody can be a common earrier by rail. 
There are not many of them, perhaps, and they always 
prefer to be incorporated, but the law does not require 
an incorporation, and perhaps the mere incorporation of 
a concern which is not in fact a common carrier would 
not make it one. I do not know how far you find author- 
ity in the decision referred to for contention the other 
way. It comes up in two ways, this general investiga- 
tion does. ‘This Star Grain company case presented the 
question and suggested the propriety of a general inquiry 
looking into this situation and these practices, and the 
law requires the Commission to keep itself informed and 
to make general inquiries in regard to these matters. It 
sometimes takes that preliminary step, to see whether it 
ought to do anything else or not, and is careful always 
not to undertake to make a specific order against a par- 
ticular person or carrier without the fullest inquiry and 
opportunity on the part of that particular concern to be 
heard in all respects as if an issue was joined and upon 
issue joined before it undertakes to make that kind of 
an order. 

Then this question broke out again in connection with 
these complaints against the 2-cent increase heard in 

St. Louis last summer, and in regard to the question of 
reparation. And so it seemed to us the right thing to do 





would be, upon notice to all parties, inasmuch as it 
was pertinent in these thirty-odd cases, inasmuch as th 
were before us and as we thought it would come near) 
to getting the facts to enable us to do justice in tho: e 
cases, independent of the general practice, if we wou! 
ascertain the situation as it was, that the proper thine 
to do was to consolidate the whole business and hear 
what all hands had to say about it, not with the idea tht 
we would immediately make a specific order which woul 
foreclose anybody’s rights at all, except where issue his 
been joined, as it has been joined in so far as the iy 
crease in the rates, and so far as that question pe: 
tains to these cases, it is at issue. 

Mr. Garwood—What we wished to suggest, may ii 
please your honor, was that any general statement, cr 
the laying out of any general proposition of law, or pra 
tice upon the part of the Commission in this case, upon 
this specifie matter, these men not being prepared, and 
au vast section of our country really not being advised 
as to the issue that was to be raised, however generil 
it may be, if announced by your honorable body, will 
operate to the disadvantage of numerous interests, just 
as much as though a specific order was made upon each 
of them. As, for example, in the Star Grain & Lumb: 
ease, while there was no issue joined in that case, whil: 
no tap line in Texas, so far as I am advised, was a party 
to it, and while this Commission did not in that case, as 
I construe the decision, in any way whatsoever pass upon 
the question of tap line divisions, yet that decision has 
been used by certain interests where it suits their in 
terests, as (I will not say a club, because that has a 
rather hostile meaning to it)—but it has been spreovd 
abroad that that was the effect of your honors’ decision 
So that the proposition that I wish to submit is that in 
this cause no order be made with reference to this matter 
if the Commission is of the opinion that enough has been 
developed to go ahead with the investigation,-and if your 
honors have reached that point in this investigation, that 
then the matter be submitted in a formal way, and let 
the matter be threshed out fully. 

Mr. Norton—But there were tap line defendants in th: 
Star Grain case. 

Mr. Garwood—I do not think there were any Texas 
lines, but if we have a correct copy of your petition, 
there were very few. I haven't it before me. I think the 
Louisiana & Arkansas is a tap line about 200 mile 
long. I think it was a party, and if there were any 
others, I haven't it before me now. 

Commissioner Clements—All the suggestions made will 
have careful consideration, to the end that we will striv« 
not to do injustice to any party concerned here. We 
rather hope that you will be able to take proper care of 
your interests in this general investigation in such a 
Way as to enable us to get through today, if possible, 
with this branch of the question. We make this sug- 
gestion with the idea that there are so many gentlemen 
here who want to get home by Monday morning, for 
Christmas, that we may not be compelled to require them 
to stay over here until next week and finish it. But we 
do not want to say that in any way as using a club to 
influence anybody to forego a fair presentation of their 
interests in the matter. 

Cost of Tap Lines. 


W. T. Carter, a lumberman from Houston, Tex., was 
questioned by Mr. Garwood: 

Mr. Garwood—Where do you live? <A. In Houston, 
Texas. 

Q. Do you know where the Moscow & Camden rail- 
road is situated? <A. Yes, sir. 

Q. Where? A. It is in Tioga county, about eighty- 
seven miles north of Houston, branching out from Moscow 
on the Houston East & West Texas railroad east. 

Q. Is that a regularly incorporated road under the law 
of Texas? A. Yes, sir. 

Has it been recognized as a publie carrier by the 
Commission of that state? <A. Yes, sir. 

Q. What is the length of the road? <A. Seven miles. 

Q. What is the cost per mile of its track, road bed 


A. I think the seven miles cost $41,000. I just spenk 
from memory, you understand; I can not undertake to be 
accurate about it. 

Q. What equipment has it? A. It has a locomotive; 
it has purchased fifteen standard gauge box cars, five 
standard gauge flat cars and a passenger coach. 

Q. Was the purchase ot these cars in obedience to 
an order of the railroad commission of Texas, passed in 
pursuance of the laws of that state? <A. Yes, sir. 

Q. Do you render a daily passenger service in com- 
pliance with the statutes of Texas? <A. Yes, sir. 

Volume of Tap Line Business. 

Q. Do you carry mail? 

Q. Have you any expres 
company operating on the line. 

Q. You carry express? A. We carry express from 
Moscow out; that is, we take it from the express com- 
pany and carry it out. 

Q. Do you ‘doa general freight and passenger busi- 
ness? <A. Yes, sir. 

Q. About what is the extent of it in general terms. 
Mr. Carter? A. Well, for the plant of W. T. Carter & 
Brother, we haul the stuff of that plant, about one hun- 
dred cars a month when they are in operation. There is 
another plant in which we have no interest, for which we 
carry about twenty-five cars of lumber a month. There 
is another small mill in the interior which delivers lum- 
ber to the end of the road. I suppose they are not work- 
ing now, but when they do work, about ten cars a 
month, and we furnish all these different interests with 
their general merchandise supplies. In addition to that, 
out from the end of our line there are four different mer- 
cantile concerns which get all their freight from our 
station, little concerns out in the interior. 

Q. About what will your general freight amount to a 
month in general terms? 

Commissioner Clements—By ‘‘general freight’? you mean 
to include outside of the lumber? 

Mr. Garwood—Outside of the lumber hauled from the 
mill in which he is interested. 

The i I declare I can not make anything like 
an accurate statement. 

Mr. Garwood—Just an estimate. ‘You are not prepared 
with the figures because you did not expect to be a wit- 
ness, but if you can do so—— A. Well, I would say in 
round figures $600 or $700 a month, $500 or $600. That 
includes the lumber from these mills in which we have 
no interest. 
oa From the other mills situated on your line? A. 

es, sir. 

. I presume that appears on the report to the Inter- 
state Commerce Commission? <A. Yes, sir. 

. You make these reports to both the state and the 
interstate commission? A. Yes, sir. 

Q. Now, this line runs from the Houston East & West 
Texas eastw: ardly? <A. Yes, sir. 

Q. Where is your mill situated on that line? <A. It 
is at the end of the line. 

. It is at the end of the line? A. Yes. 

Q. You mean the eastern end? A. The eastern end, 
yes, sir. 

Q. About how far from the Houston 
Texas? A. It is seven miles. 

You haul the finished product, then, over this line 
seven miles to a connection with the Houston East & 
West Texas? A. Yes, sir. 

Q. I understand you to say that there are other mills 
situated on your road in which you have no interesi? 
A. Yes, sir. 

Q. And they are in no wise interested in the railroad 
in any sense? A, Yo, sir, none whatever. 

¢ Where are those mills situated? A. Well, there 
is one about half way out from Moscow to Camden, three 
or four miles, perhaps, out of Moscow, and the other is 
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three or four miles from the end of the line out in the 
country. They bring the stuff in in wagons. 

Q. Beyond your terminus, and they bring the finished 
product in to your line? A. Yes, sir. 

@. How many of these are there? A. One saw mill, 
ind about ten or twelve miles further out there is a 
shingle mill that occasionally will have a carload of 
shingles to sell, and they bring them in and ship them 
out. Also we ship a good deal of wood for people out in 
the country to the city of Houston. 

Q. If your right as a common carrier is withdrawn, 
is it not a fact that those mills that have no interest 
there in your mill or in this line would be compelled to 
pay the local rate prescribed by the railroad commission 
of Texas to your junction with the Houston East & West 
Texas, and then the through rate on from that point, 
making a combination of the rate from your junction 
with the Houston East & West Texas and the. Texas 
local rate to the point of origin? <A. I think that is 
true; I do not think the road would want to haul it for 
nothing. 

Q. Then, to that extent these independent interests 
would be at a disadvantage? A. res, sir. 

Mr. Norton—In the Texarkana case that was found to 
be an advantage. 

Percentage of Divisions. 

Mr. Garwood--What division are you getting now, or 
have you been getting heretofore? 

The witness—To what territory? Interstate or intra- 
state? 

Mr. Garwood—Both. <A. On interstate business the 
proportion we get south of Ft. Worth is 20 percent of 
whatever accrues to the lines south of Ft. Worth. That 
is about the only getaway we have to interstate business, 


is via Ft. Worth. To Texas points where there are not 
more than three lines participating in the through rate, 
we get from 3 to 4 cents. 

Q. How long has that arrangement been in effect? A. 
Ten years. 

Q. In a general way I will ask you, Mr. Carter, how 
the divisions you have been getting during this period 
compare with the local Texas rates for the same dis- 
tance? A. Well, at one time it was less than the Texas 
local rate, but I am not sure now what the local Texas 
rate is for a 10-mile haul, or shorter, and I think our 
division on interstate business is practically about the 
same as the local haul would be for that distance. 

Q. And to the interstate it is less A. A great deal 
less. 

Q. Do you get divisions on the merchandise that you 
haul for the merchants situated along your line and at 
your terminus, and for the use of these mills? A. Yes, 
sir. 

Q. I know you are not a traffic man, but can vou 
state in a general way as to these divisions? A. No, 
sir, I do not Know what that division is. The division 
was arranged many years ago and has not been dis- 
turbed; I do not know what it is. 

Q. I know that you are not prepared with statistics 
upon this matter, but I will ask you in a general way, 
if it is not a fact that large sums of money and exten- 
sive and expensive lines of road have been built in Texas 
upon full faith and reliance of the practice for years. 
relative to the right and propriety of these divisions with 
tap lines and the trunk lines? A. Now, you refer to 
those lines that are duly incorporated and recognized by 
the railroad commission? 

Mr. Garwood—Yes. A. I can not say for the state 





what it might be. It would be an approximation, but 
within my immediate locality there have been no less 
than $2,500,000 to $3,000,000 spent for lines of this char 
acter, what you would term here tap line railroads 

Now, this railroad, the Moscow & Camden, I un 
derstand in a general way that the stock ownership of 
that is largely the same as is in your lumber company, 
the W. T. Carter Lumber Company? A There are 
three parties interested in the W. T. Carter Lumber Com 
pany, and there are a number of them interested in the 
railroad, and I know of one party who has no interest 
whatever in the milling business, who has nearly $1,000 
of stock. ; 

Q. Absolutely independent? A. Absolutely independ 
ent, and has no relation whatever, and there are a num- 
ber of people who have just qualifying shares and who 
have no interest in the plant whatever 

Q. But the majority, however, of the stock of the rail- 
road company is owned by the stockholders of the lumber 


company? A. It practically belongs to the lumber 
company. 
Q. 3ut do I understand you to say that these other 


mills that are located upon your line, and furnish vou 
with a finished product for your haul to your connection 
with the Houston, East & West Texas, have absolutely 
no interest of any character, either in your lumber com- 
pany or in the railroad? A. None whatever. They are 
entirely separate concerns ‘ 

Commissioner Harlan—Was the line built by the lumber 
company or by the incorporated railroad company? A. It 
was built in this way: It was incorporated and the railroad 
company borrowed money from W. T. Carter & Co. to build 
it, and it was charged up to the railroad. 


(To Be Continued Next Week.) 
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HOLIDAY DEER HUNT BY LUMBERMEN OF CENTRAL SOUTHERN ARKANSAS. 


First Deer After Three Hours Hunt—aA Typical Case of “Buck Fever” —Methods Employed Described. 


A representative of the AMERICAN LUMBERMAN was 
in Warren, Ark., during the recent holiday season and 
was extended a cordial invitation to accompany a party 
of lumbermen and others to the hunting grounds between 
Macon lake and the Mississippi river, near Gaines Land- 
ing, and being promised an opportunity to make some 
photographs of camp life, in which deer and_ possibly 
bear would form a part of the scenic composition and 
the bill of fare, the alluring invitation was promptly 
accepted. The accompanying flashlight photograph, made 
on the evening of the second day of the hunt, shows 
that it was successful. 

The region selected has been the hunting ground for 
several years of N. H. Clapp and O. O. Axley, of the 
Southern Lumber Company, and C. J. Mansfield, of the 
Arkansas Lumber Company, of Warren, Ark. In the 
present instance the Warren party consisted of O. O. 
Axley and lL. T. Metz, of the Southern Lumber Com- 
pany, and J. B. Hurley, S. B. Meek and John Kyle. 
After a railway journey of fifty miles the party was 
joined by W. P. Daniels and his son, W. A. Daniels, 
Leon Adams and Llewellan Saunders. Mr. Daniels is 
manager of the extensive plantation at Macon lake and 
is an oldtime hunter, to whom the killing of a bear would 
be a reminder of many similar occasions. He was sure 
the present expedition would find bruin at home in the 
cane thickets about three miles east of the plantation on 
the other side of Mason lake. Numerous showers made 
it impracticable to work in the cane, so that part of 
the hunt was abandoned. 

The camp, consisting of two sleeping tents, a kitchen 
tent and a shelter tent for twenty dogs, had been in- 
stalled upon the bank of a waterhole located on an old 
levee of the antebellum days. The greater part of the 
hunt occurred on what was originally the Walker planta- 


tion, now grown up with young hardwoods and cane 
thickets. Its location was so close to the trail of the 
deer that within three hours of starting the hunt, Mon- 
day, December 28, the first deer was killed less than 500 
feet from the tents. The following day, while all hands 
were at dinner, another passed within 100 feet and was 
fired at by one of the negroes. In spite of these ocecur- 
ances, which would seem to indicate that the deer are 
very plentiful, one experienced hunter in the party has 
not obtained a shot in the last three seasons. 

A description of the manner of conducting the hunt 
may not be new to everyone, but is necessary to an 
understanding of the experience of the tenderfoot whose 
ambition to kill a deer was unbounded. 

The captain of the hunt designates the places which 
each of the hunters are to guard, which are termed 
‘*stands.’’ After a breakfast by lamplight each is 
guided to his stand. Knowing the contour of the coun- 
try the captain selects such points as are most likely to 
be followed by the deer when disturbed by the dogs and 
impressed upon each man that he is to stay in that one 
spot. The captain then returns to camp. One-half 
of the dogs are loosened and follow the horses upon 
which the captain and his assistant are mounted to a 
point where a deer trail is likely to be found. After 
the chase begins the riders may be able to deflect the 
deer in the directions of the stands and can usually pre- 
vent them from doubling on the hounds. They may get 
a shot and are in a position to most enjoy the music of 
the trailing hounds—a music sweeter to the true sports- 
man than any trained orchestra can render for him. 
To the lonely marksman a mile or two away the bay of 
the hounds grows more and more enchanting as they ap- 
proach his stand. From the moment he first hears it he 
is on the alert for the rustle of the bushes ‘which will 





RESULTS OF EASTERN ARKANSAS DEER HUNT DEPICTED ON THE SECOND NIGHT IN CAMP NEAR GAINES 
LANDING, ARK. 


announce the approach of the game. The dogs seldom 
chase the deer; they follow by scent. The deer runs 
much faster than the dogs ean trail and usually before 
the hunter can determine whether the dogs are coming 
in his direction the deer may dart out of the thicket 
and his chance has come. Should the deer go beyond the 
region where the hunters are stationed, the dogs are 
called off the trail by the hunters’ horn. They are so 
well trained they will give up the chase for their mas- 
ter’s horn but not for that of a stranger. 

The AMERICAN LUMBERMAN photographer accompanied 
the tenderfoot of the camp to his stand on the third 
day of the hunt, hoping to see him distinguish himself. 
His armament consisted of a double barreled shotgun 
and rifle combined. After an anxious ten minutes a 
slight rustling in the bushes ahead preceded the appear- 
ance of a good sized deer running at an easy lope. His 
gun went to his shoulder as the animal broke cover 
and a report like a charge of dynamite rent the air. The 
deer made a spasmodic jump at the sound and rapidly 
disappeared. The astonished and somewhat shocked 
tenderfoot hastily examined the gun to see what had 
happened. It was another case of the famous ‘‘ buck 
fever.’’ In his excitement he had pulled both triggers 
and the mechanism being so arranged that the right bar- 
rel also discharged the rifle the three loads were dis- 
charged simultaneously in the approximate direction of 
the astonished deer, which probably is running yet. His 
ambition to have a photograph made while standing over 
the prostrate form of an antlered specimen was not real- 
ized; the ‘‘sympathy’’ extended by his brother hunters 
upon his return to camp filled his cup of bitterness to 
overflowing. He left camp next day. Five deer were 
shot by the various members of the party. O. A. Axley 
and L. T. Metz each secured one. 





DEER SLAYER O. OG. AXLEY, SALES MANAGER SOUTH 
ERN LUMBER COMPANY, WARREN, ARK. 
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NORTHWESTERN CEDARMEN MEET AT MINNEAPOLIS. 


All Indications Point to An Improvement in the Demand for White Cedar Products—Car Stake and Insur- 
ance Matters Are Discussed—Membership Fee Increased—Election of Officers Results 
in Promotion of Efficient Committeeman—The Annual Banquet. 


The annual meeting of the Northwestern Cedarmen’s 
Association was held at the West hotel, Minneapolis, 
Minn., Tuesday and Wednesday, January 11 and 12. 
The attendance was larger than usual and the reports 
submitted at the meeting indicated that the cutlook is 
favorable for material improvement in the cedar situa- 
tion as a result of the heavy depletion of stocks and 
material curtailment of production of all classes of 
white cedar products. The cedar situation has been far 
from gratifying during the last year, the demand for 
poles having been most adversely affected by the finan- 
cial reverses of 1907-8, while shingles have been decidedly 
weak as to price considering the consumption of recent 
months. Members of the association who are well in- 
formed and close observers of market conditions, how- 
ever, expressed themselves at this meeting as being able 
to discern signs of improvement and inclined to the view 
that, considering the amount of stock on hand and the 
probability of resumption of work by railroads, telephone 
and telegraph companies ete., the demand will increase 
sufficiently to wipe out the price demoralization of recent 
months. 

The first session of the convention was called to order 
in the clubroom of the West hotel by President A. T. 
Naugle at 11:30 o’clock Tuesday. After the reading of 
the minutes of the last meeting, which was held in Chi- 
cago, and their approval as read, President Naugle ad- 
dressed the meeting as follows: 


President Naugle’s Address. 


If I had happened to be president of this association 
during the year 1907 1 should certainly have claimed the 
eredit for the good business we enjoyed that year. I deny, 
however, all responsibility for conditions in the cedar busi- 
ness, particularly the pole part of it, during the last year. 
My predecessor, Mr: Raber, did not turn over the office to 
me until after he had run the market into the ground so 
deep that I have never been able to find it. I trust that my 
successor will prove to be a good man with a spade, and 
able to dig it out. a 

One thing, at least, we may pride ourselves on—if our 
pride takes this direction—and that is that in these days 
of wicked trusts and combinations who grind the poor down 
into the earth, we have remained innocent and pure. 

After we go to the poorhouse this will probably be the 
greatest consolation we will have. 

Undoubtedly the coming year will be a more prosperous 
one for our members than the one past. When a thing gets 
so bad that it can’t get worse it generally gets better, 9nd 
with the able assistance of Mr. Taft we should be able to 
boost things a little. 

1 wish to thank the committee members for the time they 
have so cheerfully devoted to the work of the association 
during the year past, and feel sure that you will find their 
reports most interesting. 

I personally regret very much, and am sure that you all 
do, the inability of our vice president, L. R. Martin, to be 
with us this year on account of. ill health. 

I have for a long time believed that our fee is ridiculously 
low and I think it should be raised to $200. It has cost us 
something to get the association going properly and I believe 
that it is easily worth $200 to become a member. I trust 
that some one will present a resolution to raise the initia- 
tion fee to $200 and that it will meet with your approval. 

We have had considerable difficulty with the railroads on 
our overweight claims on the 8-inch top poles on account of 
there being no weights given on this size top in our schedule, 
and would suggest that the pole committee prepare a list 
of weights and present the same for the consideration of 
the association at this meeting. 

Our committees have all done good work during the year, 
but I believe we should be especially proud of the work of 
the insurance committee. It has done us more good than 
anything else the association has done during the year, and 
has saved us a lot of money. 

In conclusion I beg to thank you all for your attention 
and to wish you all a very happy and prosperous new year. 





Secretary M. O. Nelson then presented his annual re- 
port, embodying a review of the year’s work by the 
association and its committees, as follows: 


Secretary’s Report. 


The comparatively low and dull market of the year 1908, 
while doubtless reducing the volume of trade and profits in 
cedar has apparently not reduced the value of codéperative 
effort among members of this association. For the amount of 
money expended the association has been to its members 
this year probably a better investment than ever before. 
The movement set on foot at your last meeting for a more 
equitable rate of fire insurance on cedar proved that the 
then existing rates were unreasonably high and the quick 
reduction that followed your action has been a source of 
considerable saving this year to every member of this asso- 
ciation. The action seems to have been timely in the light 
of the fires that eccurred during the unprecedented drouth 
of last summer. Yet even considering the cedar losses by 
fire during the year the present rates are abundantly high. 

During the year there has been more than the ordinary 
eall for official ‘inspection to determine grades in dispute 
between buyer and seller. We have been able to send a 
satisfactory inspector in every case where called for; and 
because we were ready for this work we have been able to 
aid in settlements without the actual services of the in- 
spector. 

An interesting case of settlement of a dispute through the 
secretary's Office was recently brought about, the details of 
which might be worth repeating. A member of this associa- 
tion received an order from a telephone company for poles 
among which were a few 45-foot and 50-foot pieces. The 
order read “fill the balance of load with 7”—35’.” The 
long poles necessitated the use of two cars, and the accept- 
ance of the order contained the clause “balance of double 
load, 7”°—35’."" When the shipment reached its destination 
the car containing the long poles had been coupled to an 
idler and the 7”—35’ poles were delivered as a_ separate 
load. ‘The purchaser refused to receive the car, and they lay 
on the track accumulating demurrage charges. He denied 
having received the acceptance with the clause about thé 
“double load.” The best offer he would make was to unload 
the poles and take them in the spring if he wanted them. 

The correspondence was then taken up through the secre- 
tary’s office with the suggestion that tbe poles be imme- 








diately unloaded and the dispute be submitted to abitration. 
After an interchange of three or four letters the matter was 
settled by the purchaser giving his note payable May 1 for 
the poles, assuming the demurrage charges. The only con- 
cession made by the seller was the interest on the note. 
This incident may not be of any general value to the asso- 
ciation, but it was thought in this case that possibly the 
weight of the association back of the correspondence made 
settlement more prompt and fair. 


New Freight Rate Book. 


On April 1 the secretary’s office issued a new western 
freight rate book to which correction sheets have been added 
from time to time throughout the year. The eastern book 
has not been revised, but a new tariff covering eastern terri- 
tory to take effect February 15 will probably make such 
revision immediately necessary. Changes in the Soo rates in 
Minnesota and the two Dakotas effective yesterday, together 
with the now rather long correction sheet, may also make an 
immediate revision of the western book advisable. Sug- 
gestions to the secretary of means for better safeguarding 
the : who quotes delivered prices will be kindly re- 
ceived. 

Probably no member of this association passes a year 
without losing more or less money by quoting a rate lower 
than the existing rate. The multiplicity of tariff amend- 
ments, supplements to amendments, amendments to supple- 
ments, obscure footnotes and exceptions to footnotes, make 
it necessary that in every shipper’s office there be developed 
a specialist on freight rates whose hand shall be continu- 
ously on his railroad paper rags ready to pick out the fatal 
exception from the undigestible mass. That more money is 
not lost by reason of such errors is to be wondered at; but 
it is reasonable to suppose that the annual cost of this 
association could be paid by the money thus lost. While 
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this association can not undertake to absolutely guard its 
members against their own ignorance the invention of some 
further safety device for this purpose would be worth while 
if possible. 


Threatened Advance in Rates Did Not Materialize. 


The attitude of the association toward the railroads this 
year has been one of armed peace. The questions of cedar 
classification, of concentration rates and of minimum car 
loads have been taken up during the year by the railroad 
committee, and correspondence with members has been car- 
ried on through this office. The threatened advance in rates 
east and west did not materialize, certain new concentrat- 
ing rates were put into force and the question of charges 
for actual weight where the cars could not be loaded to 
minimum apparently corrected itself in western territory, as 
complaints on this score seem to have been almost wholly 
eliminated. This appears in a measure due to an attempt 
on the part of the roads to furnish cars of adequate size 
for cedar shipment. 

There is a call from a lower Michigan member for a con- 
ference at Lansing, Mich., on the 21st of this month, with 
the railroad commission of that state regarding the question 
of cedar rates and minimum weights. It is asked that the 
association send a representative to participate in this con- 
ference. 


Trouble with overweight claims this year has been singu-* 


larly slight. It is stated as the opinion of some of our 
members that the railway weighing service has been im- 
proved. Probably the fact that stocks this year have been 
unusually dry and that railway traffic has not been as 
congested as usual have been the chief causes of our im- 
munity from the pestilence commonly emanating from the 
weighing associations. 

You have in your hands a compilation of estimates as to 
the probable cut of cedar this winter, which shows a very 
considerable decrease from the cut of a year ago. If it 
were not for the fact that much cedar is cut from lands 
that must be cleared within given time limits, doubtless this 
reduction of product would be still less. 

The condition of dry stocks on hand January 1 is prob- 
ably very satisfactory to you. The only considerable in- 
crease in stock over last year is in one spot already well 
known to the trade. ‘The secretary by instruction asked 
for reports by districts, and such reports were quite 
promptly and generally made out. The only lack is that 
a portion of our members did not give report of the cor- 
responding stocks of last year by districts, so that no com- 
parisons can be made. But these figures are valuable as 
showing where the dry stock for this season’s trade is 
located. I am pleased to state that this summary contains 
reports from thirty-one of our thirty-five members. 

It would be conducive to a more satisfactory and com- 
plete compilation of statistics if our annual meeting were 
held a few days farther away from January 1. Some ‘of 
the members who have been overworked to get reports in 
thus early have suggested that about January 20 would be 
a more comfortable date for the meeting. 


The report of the secretary, on motion, was accepted 
and placed on file, after which a roll eall was had, show- 
ing that twenty-four firms, individuals and corporations 
members of the association were represented. 

Report of the Treasurer. 

The next order of business was the report of Treasurer 

B. W. Thomas, which is here given: 
RECEIPTS. 


jalance on hand January 6, 1908................ $ 878.76 
Received in tees from two members.............. 50.00 
Received in dues from thirty-five members........ 2,625.00 


Total receipts 
DISBURSEMENTS. 
Paid out, youchers 68-82, inclusive 


Balance on hand January 6, 1909 





The report of the treasurer was accepted and placed on 
file, after which E. L. Clark presented the report of the 
carstake committee, which is here given: 


Report of Car Stake Committee. 

Your car stake committee has nothing whatever to report 
this year other than to mention that the car stake and 
equipment complaint committee of the lumber dealers have 
been trying their best during the year to get us to subscribe 
additional funds toward paying their debts. We do not feel 
obligated in addition to what we have already done for this 
committee. It has clearly been demonstrated as time goes 
on that the lumbermen’s actions in pursuing this car stake 
matter before the Interstate Commerce Commission was an 
entirely selfish proposition from the standpoint of lumber- 
men. ‘This, we think, was realized by the Interstate Com- 
merce Commission when they rendered their decision to the 
effect that the railroads should not be called upon to equip 
cars with permanent stakes. The matter today stands just 
where it did a year ago. We are securing our 500-pound 
allowance, which is allowed lumber shippers as well as 
other shippers using open equipment. Our members, we 
believe, should be allowed more than 500 pounds for equip- 
ment of open cars, flat cars in particular, as the character 
of stakes which we are called upon to use under the present 
loading rules will weigh more than 500 pounds, in fact, 
nearer 1,000 pounds, and your committee would like a dis- 
cussion of this matter to get the views of the various mem- 
bers as to the best manner in which to proceed toward 
securing a thousand pound allowance on flat cars on which 
telegraph poles are loaded. 

It can be readily demonstrated that where a shipper is 
called upon to use from eight to twelve stakes on a car 
these stakes will average pretty close to 100 pounds 
each, and with the wire would easily average a thousand 
pounds a car in the equipment of fiat cars. We believe, 
however, that the car stake committee, as a committee, has 
outlived its usefulness, in fact, has accomplished all that it 
can, and would suggest that our plea for an additional 
allowance on flat cars be followed up by the railroad com- 
mittee of this association, as it is a matter of negotiation 
between the shippers and the railroad companies, and while 
nothing may be accomplished yet at the same time it is 
worth the effort. 

One thing is a certainty, the 500-pound allowance has 
saved the members of our association a great many hundred 
dollars thus far, and if we could secure an additional 500 
pounds on flat cars it would no more than compensate us 
for the extra equipment we are called upon to use and pay 
freight on. Respectfully submitted, 

J. C. KIRKPATRICK, 
H. S. GILKey, 
Ek. L. CLark, Chairman. 

In addition Mr. Clark stated that a member of the 
association had suggested that in the report of the 
committee some mention be made of the restrictions 
placed by some of the railroads on the use of tamarack 
stakes, particularly in localities where hardwood stakes 
are not available or involve great expense. 

The advisability of asking the railroads for an addi- 
tional allowance of 500 pounds for carstake equipment 
was discussed but it seemed to be the consensus of 
opinion that it would not be expedient at this time to 
take up the matter with the carriers in an attempt to 
force them to make such an allowance. Mr. Clark sug- 
gested that it would be well to keep the matter in mind, 
as it might be possible at some future time to convince 
the railroads that an allowance of 1,000 pounds would 
be fair. He asked, however, that the carstake committee 
be discharged, urging that any further action along this 
line would be within the province of the railroad com- 
mittee. Mr. Reed said he thought the committee should 
be retained in order to take up the question of tamarack 
stakes. It did not seem reasonable to him that when 
the Omaha division of the Chicago & North-Western 
railroad would accept tamarack stakes that the North- 
Western line would not accept them in northern Michi 
gan. Hardwood stakes, he said, can be obtained in 
northern Michigan only at great expense, and the matter 
should be threshed out and a ruling obtained which 
would be fair to all shippers. President Naugle replied 
that the matter could be taken up with the earriers by 
the regular railroad committee, as this special committee 
related more to the matter of carstake equipment of a 
permanent nature than to matters of this kind. Finally, 
on motion, the report of the committee was accepted and 
the committee discharged. 

Mr. Clark then offered the report of the fire insurance 
committee, which was as follows: 


Insurance Committee Report. 


The most interesting and successful committee of the year 
has been the insurance committee appointed by your presi 
dent early in 1908, said committee comprising the following 
members: G. B. Shaw, P. W. Raber, M. H. Coolidge, J. ©. 
ee E. L. Clark, as chairman. 

While this committee has not been able, owing to our 
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places of residence being so widely separated, to get to- 
gether in our meetings, yet the individual efforts of the 
members of this committee, assisted by your president, your 
directors and others interested in the association work, 
started out with a view of securing a very material decrease 
in our insurance rates. You will recall at our last meeting 
in Chicago several plans being outlined by individuals inter- 
ested in the organization of various mutual companies and 
which were submitted to the association and taken under 
consideration, the object being the formation of a mutual 
organization among the cedar pole, tie and post producers. 

Your committee did, however, in the early part of the 
season, get atter the various board insurance companies, 
what are known as the old line companies, submitted to 
them the reports showitg what our premiums had been over 
the last five years, as also our losses, with the result that 
reductions have been made in our premium rates, rang- 
ing all the way from 10 percent to 40 percent. It might 
be interesting to show the various members what the indi- 
vidual saving meant to certain members of our association, 
as also estimate approximately what the total saving meant 
to association members. One of our largest members writes 
your chairman as follows: 

Members Testify to Big Saving. ° 

“We beg to say that the saving brought about by our 
insurance agitation this year means a saving to our com- 
pany of between $5,000 and $6,000 over what the ‘same 
insurance would have cost us prior to the time this matter 
was taken up by the committee of which you are chairman. 
In a number of instances it reduced our premiums 2 percent, 
others all the way from \% percent to 1% percent, and we 
feel positive that if it had not been for the efforts of the 
insurance committee we would still be paying the insurance 
company the old rates.’ 

Another company, represented in this association, states 
as follows: 

“IT am pleased to submit to you some figures showing rates 
paid this year on the same yards under nearly similar con 
ditions. We paid out in premiums about $18,000, which is 
about 80 percent of what it would have cost us under the 
old rates. Without selecting any special yards, wish to list 
the following: 

‘2.87 for 1908, as against $3 

4 for 1908, against 
4 for 1908, as against 
34 for 1908, as against 
$3.00 for 1908, as against § 5 for 1907. 
“These are in board companies. We could have placed 
our entire line of insurance with other companies for less 
money. Certainly publicity and attention has brought about 
wonderful results, and we feel that in this one item alone 
we have be ‘en more than repaid for our connection with the 
association.’ 

Another member writes your committee as follows: 

“There has been a reduction made in our insurance at 
one of our yards from $3.50 to $2.60, and as we carry a 
minimum of ),000 our benefits derived from that reduec- 
tion would be anywhere from 300 to $500 a year saving.” 

Another one of our members reports the following reduc- 
tions on yards: 

Rate in 1907, $2.00; in 1908, $1.88. 

Rate in 1907, $1.50; in 1908, $1.35. 

Rate in 1907, in 1908, $1.68. 

Rate in 1907, § in 1908, $1.78 

“The above four y: ards are all free from any woods risks, 
and have water protection of some sort or other, and thus 
receive very low rates. 

Another large company reports as follows: 

“One board company reduced their rates on eur northern 
yards, which average from $3.37% to $3.75. to a rate of 
$2.16 straight. At one of our Michigan yards we also re- 
ceived a reduction of 33% percent. 

It is very hard to estimate the actual saving made to our 
various members 2s a whole, but it is safe to estimate an 
average reduction of 20 percent, which as near as can be 
estimated would make the total saving to our members any- 
where from $20,000 to $25,000 a year in premiums. 

We believe that if the various members were a little more 
careful in the yarding of their material in complying with 
the rules laid down by the insurance companies that for 
a very slight expense they possibly could secure individual 
reductions of from 10 percent to 15 percent, and we believe 
that it is the duty of every cedarman to pride himself on 
the character of yard which he is operating, keeping same 
clean, free from bark and shavings, and having wide alleys, 
water barrels and, further, putting in his yard Babcock fire 
extinguishers, which can be purchased at a very small price 
compared with what one small fire might amount to. 

Respectfully submitted, 
G. B. SHaw, 
P. W. RABER, 
M. H. CooLipGr, 
J. C. KIRKPATRICK, 
Ek. L. CLark, Chairman. 


50 for 1907. 
22 for 1907. 
70 for 1907. 
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This report was received with applause and a vote of 
tnanks was tendered Mr. Clark and the committee for 
the work done in reducing the cost of fire insurance on 
cedar yards to a more reasonable basis. 

Mr. Clark seemed to have a monopoly on the chairman- 
ship of special committees and was next called upon for 
the report of the advertising committee, which was accom- 
panied by a quantity of matter in the nature of sugges- 
tions ete. The report is here given: 

Report of Advertising Committee. 


During the year just past, owing to the depression of 
the general cedar business, a large number of our members 
have had more time on their hands than usual, and which 
led to a discussion as to whether something could not be 
done to lessen the expense of the various members in the line 
of advertising in trade journals. An informal meeting was 
called in the president’s oflice in Chicago, and the matter 
there discussed. It was agreed that the proper thing to do 
would be to submit the matter to our various members, and 
a letter was sent out October 2 to the various members, 
asking if they would be willing to have a committee ap- 
pointed to consider the matter of joint advertising from the 
standpoint of making a general saving for the various 
members of our association, and the secretary received and 
forwarded to the president various replies received from the 
members. A great many of the members agreed to the 
appointment of the committee and the result being Mr. 
Naugle, on October 25 last, appointed a committee consisting 
of C. H. Wercester, A. D. Watson, H. W. Reade, Herbert 
Gilkey and E. L. Clark, Mr. Clark being appointed chairman. 
A number of informal meetings were held by this committee, 
considering the matter of joint advertising, and innumerable 
propositions were offered to our association, all of which 
propositions are attached hereto and are to be considered 
part of this report. 

Time will not permit of a general detailed report as to 
the work done by your committee on joint advertising, but 
any member is at liberty to look over the papers attached to 
the report and thus ascertain for himself the amount of 
work that it took to accomplish what we did. However, after 
very mature deliberation and with practically a full meeting 
of our committee on Saturday, December 12, said committee 
met in Mr. Clark’s office in Chicago and with the assistance 
of W. T. Watkins, who is one of our directors, as also our 
president, and J. W. Benham, our joint conclusions were 
that joint action on the part of our various members would 
not be feasible from an association standpoint ; furthermore, 
some of the trade papers would not make any reductions at 
all in price, claiming that they could not under the law, and 
the result was that the matter is entirely dropped. 

The committee went into this matter very thoroughly, as 
you will see by referring to all of the papers attached, and 
if there is no further work to be done in this matter we 
would respectfully request that the president discharge said 
committee. Respectfully submitted, 

Cc. H. WORCESTER, 

A. D. WATSON, 

H. W. READE, 
HERBERT GILKEY, 

2. L. CLARK, Chairman. 





On motion it was ordered that the discussion of the 
recommendations contained in the report of the adver- 
tising committee be postponed to a later session, and this 
concluding the morning’s program a recess was taken for 
Juncheon. 

AFTERNOON SESSION. 

The afternoon session was called to order at 3:30 
o’clock and President Naugle called upon J. E. Gerich 
for the report of the committee on posts and shingles. 
Mr. Gerich stated that the committee had not prepared a 
report and had nothing to present to the association. 
M. H. Coolidge, chairman of the committee on poles, said 
he had no report to offer. On behalf of the official in- 
speetion committee, H. 8. Gilkey said: 

We have nothing in particular to report, except that 
the matter of the weight of piling was referred to this 
committee and I have received considerable correspondence 
from members as well as from the secretary. The president 
suggested in his opening address that this matter be referred 
to the pole committee, which is proper, and I think the pole 
committee should take some action to regulate the weight 
of 8-inch poles and piling. . 


After some diseussion Mr. Gilkey iffered a motion 


to the effect that the matter should be taken up by the 
pole committee, to report the following day. The mo- 
tion carried. 

The next subject of discussion was a proposition to 
inaugurate a bureau of information in connection with 
the secretary ’s office. A number of instances were cited 
where unfair claims had been made by customers and 
after thorough consideration it was decided that the 
secretary should hereafter collect information regarding 
unfair and undesirable customers, sending such infor- 
mation without comment to the members. 

Mr. Gilkey stated that the committee on legislation 
had nothing to report, after which Mr. Benham, on be- 
half of the railroad committee, submitted the report of 
that body, as follows: 


Report of Railroad Committee. 


I regret exceedingly that on account of the illness of Mr. 
Martin it has necessitated someone else acting as chairman 
of the railroad committee. As there were a majority of the 
members of the railroad committee in Chicago the mantle 
naturally fell to one of the Chicago gentlemen, and through 
the courtesy of Mr. Genge and Mr. Bowring I was asked 
to act in this capacity. 

As I only have been identified with the cedar business for 
the last three years I felt a hesitancy in taking up the 
work, but through the courteous assistance of not only the 
railroad committee but all the other Chicago members of 
the association I beg to make the following brief report: 

During the year of 1908 there have been several matters 
presented to our committee. One was regarding the general 
raise of 10 percent which was contemplated by all roads on 
practically all freight. The committee met and discussed 
this question pro and con and a semiofficial protest was 
made by myself through the traffic club of the Illinois 
Manufacturers’ Association and by letters to our congress- 
men protesting against this general raise. About this time 
the matter was taken up in an organized manner by large 
business interests throughout the United States and as you 
know has presumably quieted down, although there have 
been some raises that you are all aware of, but no general 
raise. I do not believe I would miss it far if I say that I 
believe that instead of making a general raise the roads are 
contemplating making these raises in small isolated places 
first and gradually making the raise all along the line, but 
doing it in such a manner that only one section at a time 
will be affected, in this way getting the desired results 
without attracting enough attention to get a concentrated 
general fight on their hands. 

Regarding the above I beg to suggest that the association 
draw up a formal protest to be presented to the Interstate 
Commerce Commission. 

A recent tariff of the Chicago & North-Western railway, 
G. F. D. No. 11590 A, has made a considerable raise in the 
concentrating rate to Green Bay and other concentrating 
points on the North-Western. In this same tariff the North- 
Western has raised the minimum weight on concentrating to 
40,000 pounds. We, the members of the _ railroad 
committee, without exception believe’ that the con- 
contrating rate on various roads is Il y a_ personal 
fight. We do not believe that this is an association matter. 
This decision may be a wrong one, and we beg to suggest 
and advise a full discussion regarding this and after a 
decision has been reached that the incoming railroad com- 
mittee be instructed how to act in regard to protests 
received from members during the ensuing year and more 
fully outline the duties of the railroad committee in regard 
to these rates ete. 

An Unjust Regulation. 

Regarding the 40,000-pound minimum there is no question 
that this is an unjust regulation and we recommend that the 
association pass resolutions condemning this regulation and 
instructing the railroad committee to actively open a fight 
to have this regulation modified, at the same time passing 
resolutions here and having copies of the resolution sent to 
such railroads as have established such regulations on which 
concentrating is done by members of the association. 

The railroad committee received copies of correspondence 
from our secretary that were forwarded to him by Messrs. 
McGillis & Gibbs, National Pole Company, Kellogg Switch- 
board & Supply Company and Francis Beidler & Co. Ata 
meeting of the railroad committee held March 11 this corre- 
spondence was carefully gone over and practically the same 
decision arrived at as I have previously stated; that the 

concentrating rate was a local and personal matter with 
individual members and that we, the railroad committee, did 
not have the information which we thought was necessary to 
successfully appear before the railroads in Chicago and make 
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a case. Our report was forwarded under date of March 11, 
and in this report we asked Secretary Nelson to please advise 
the various companies interested of our decision. 

On motion offered by Mr. Clark it was ordered that 
the report of the railroad committee be accepted and 
placed on file and that the recommendations contained 
therein should come up for consideration at the next 
session. 

New Business. 


Under the head of new business Mr. Clark presented 
a proposition to invite producers of Idaho cedar to join 
the association, in their case waiving any initiation fee 
and giving them all the benefits of the organization 
upon payment of the annual dues. He explained that 
the association would derive great benefit from having 
the members of the Idaho Cedarmen’s Association, about 
eight in number, join, for the reason that it would then 
be possible to include the stocks of Idaho cedar in the 
association’s stock reports each year, something that is 
not now done. Many of the eastern dealers, he said, 
carry stocks of Idaho poles ete., but are not in the habit 
of reporting that stock in making their annual report 
to the secretary. It would be necessary to list Idaho 
poles in a separate report, of course, but the informa- 
tion would be obtainable under such a plan and would 
be of considerable value, in return for which the west- 
ern producers would be getting all the numerous benefits 
of the Northwestern association, including all of its 
reports ete. It was finally decided that the best way to 
arrive at some decision was to refer the matter to a com- 
mittee, and Messrs. Clark, Coolidge, Page, Gilkey and 
Bradley were appointed to take the matter under con- 
sideration and report later. 

Mr. Partridge, after brief reference to the unsatis- 
factory condition of the pole business during the last 
year, said that any plan which would tend to liven up 
the market ought not to meet with any opposition from 
within the association, and he believed that the organi- 
zation should do something to aid in promoting new 
enterprises, such as the proposed independent telephone 
company in Chicago. He offered a motion that the 
president be authorized to use the influence of the asso- 
ciation in furthering such projects. An amendment was 
offered to this motion substituting the board of direc- 
tors for the president, and in that form it carried. 


Initiation Fee Increased. 


The next subject of discussion was the matter of 
initiation fee. It was generally agreed that the initia- 
tion fee of $25 was too low, not being adequate to cover 
the actual material benefit to be derived from a brief 
membership in the organization. A proposition was 
made to fix the fee at $200, but this did not meet with 
unanimous favor and it was finally withdrawn in favor 
of a motion to fix the initiation fee at $100, without 
prejudice to any applications which might be in the 
hands of the secretary. This carried unanimously. 

Mr. Benham introduced the following resolution, which 
carried ynanimously: 

Wuereas, On the first day of the session of Congress a 
year ago Senator Fulton introduced a bill providing approxi- 
mately as follows, towit: That no change shall be made in 
rates except after thirty days’ notice to the Interstate Com- 
merce Commission unless the commission for good cause 
shown allows such changes upon less notice. In the event 
of objection against a proposed increase in rates any shipper 
or any number of shippers may file with the commission .a 
protest which shall operate to continue existing rates until 
the reasonableness of the increase shall have been determined 
by the commission, and, ‘ 

WHEREAS, On January 6, 1909, Senator Elkins, from the 
committee on interstate commerce, reported adversely to the 
senate the Fulton bill to prohibit railroads from enforcing 
increased rates pending the determination of a protest; 
therefore, be it 

Resolved, That the foregoing bill is a proper one and 
should be embodied in the interstate commerce laws as a 
just and reasonable law, and, as large shippers of cedar 
products, we are constantly having trouble and annoyance 
from the various changes of rates which at times endanger 
our business and might work great hardship to us, and we 
can not see where it would be in any way detrimental to 
the railroads, we petition Congress to pass the Fulton bill 
as introduced. And be it further 

Resolved, Yhat copies of this resolution be mailed to the 
senators and representatives from the states of Minnesota, 
Jowa, Michigan, Wisconsin and Illinois, we being constituents 
of these gentlemen and heavy taxpayers in their states, in 
the belief that our request should carry some weight. 

The secretary was desirous of knowing just what was 
expected of him in connection with the revision of the 
freight rate books, and the query precipitated much dis- 
cussion, revolving upon the questions of what basing 
points are most desirable, what additions would make 
the books more valuable ete. On motion the matter was 
referred to a committee with power to act in conjunc- 
tion with the board of directors, and the president ap- 
pointed H. 8. Gilkey, L. A. Page and H. F. Partridge 
on this committee. On motion offered by Mr. Coolidge 
it was ordered that this committee notify the members 
of the association when it expected to be in session, so 
that they may have an opportunity to appear and give 
their views on the matter of revision. 

President Naugle appointed as a nominating commit- 
tee Messrs. Raber, Gerich, Mueller, Worcester and Cool- 
idge. This concluded the business of the second session. 


WEDNESDAY’S SESSION. 

The association again convened at 11:40 a. m. Wednes- 
day and President Naugle called for the report of the 
pole committee on the matter of weights of 8-inch top 
poles and cedar piling. H. M. Coolidge, chairman of the 
committee, reported that the committee had decided to 
recommend that the weight of S8-inch top poles should be 


fixed us the same as 7-inch poles 5 feet longer. This rec-. 


ommendation seemed to be satisfactory to most of the 
members and after some discussion Mr. Worcester offered 
a motion to the effect that all 8-inch top poles be listed 
at the same weights as 7-inch poles 5 feet longer, and 
that 8-inch top piling be eliminated from the list, with 
the weight of 9-inch tops remaining the same as here- 
tofore. 


Mr. Bradley suggested that such action would leave 
the association without any weights for short lengths of 
8-inch piling, and offered an amendment providing that 
8-inch tops, 12 to 18 feet long, should be listed at 20 
pounds per running foot. The amendment was accepted 
by the mover of the original motion and in that form 
both carried. 

President Naugle referred to a letter which had been 
received from Mr. Sterling asking that some one be 
delegated to represent the association before the state 
railway commission, at Lansing, Mich., at a hearing to 
be held about January 21. Mr. Clark suggested that Mr. 
Genge be authorized to represent the association and 
said that he also would be present at the hearing. On 
motion Mr. Genge was authorized to go to Lansing as 
the official representative of the organization, his ex- 
penses to be defrayed by warrant on the treasurer. 


To Abolish Ad Valorem Duty. 


Mr. Benham offered a resolution urging upon Congress 
the establishing of a fixed duty upon cedar imports, as 
follows: 


Resolved, That the members of the Northwestern Cedar- 
men's Association, realizing the injustice of an ad valorem 
duty on cedar products (providing there is to be a duty at 
all) respectfully petition and recommend that such duty be 
made a specific rather than an ad valorem duty. And fur- 
ther, that a copy of this resolution be sent to each represen- 
tative and senator from the states of Minnesota, Wisconsin, 
Michigan and Illinois, and to the members of the committee 
on ways and means at Washington. 

We make this recommendation, appreciating the difficulty 
of ascertaining at what price an ad valorem duty is to be 
based. We beg to call your attention to the fact that lumber 
is under a specific duty and we see no reason why cedar 
products, such as posts, ties and poles, cannot also be put 
under a specific duty or on the same basis as lumber; posts 
per piece, 7, 8, 10, 12, 14, 16, 18, 20 feet, ties (per tie 
standard specifications) and poles according to their length, 
beginning with 25 feet to 65 feet. As all poles are cut in 
multiples of five feet, this could be satisfactorily done. 
Under the present law it is very difficult to be sure that you 
are passing cedar at a valuation that may be satisfactory to 
the officials as the market price. As an example, we beg to 
submit the following: A contractor may buy cedar in 
Canada in July of one year for the next May’s delivery at 
35 cents a tie; in October the same contractor may require 
a number of ties to fill a contract and may pay 40 cents a 
tie. The market may then fall and in December he may 
buy ties at 33 cents each. On the other end of the transac- 
tion a railroad may purchase ties in October for the next 
season's delivery, delivered in, say, the port of Chicago, and 
pay 60 cents a tie delivered, and in April only 50 cents. All 
these ties may be imported into the United States on the 
same boat, as the ties cannot be kept separate they are 
mixed in loading on the boat and we respectfully ask you on 
what basis should we pass this cargo under ad valorem duty. 

Realizing these difficulties we ask that this be well con- 
sidered, and if the duty is not removed entirely we respect- 
fully petition that it be made a specific duty, and in any case 
cedar put on the same basis as lumber. 


This resolution passed without dissent, after which Mr. 
Collidge offered the following: 

Resolved, That this association expresses its regrets at the 
absence of L. R. Martin from this meeting and that the 
secretary be instructed to advise him accordingly. 

Mr. Benham—I think it is in order to thank the Minne- 
apolis people who have entertained us so royally and accord- 
ingly move a vote of thanks. 

The vote on the resolution of thanks was unanimous 
and hearty. 

The next order of business was the report of the nom- 
inating committee, — was as follows: 

President—E. L. Cla 

Vice president—F. a ‘Partridge. 

Treasurer—M. B. Thomas. 

Directors—J. W. Benham and A. D. Watson. 

On motion the secretary cast the ballot of the entire 
association for the nominees and they were declared 
elected, after which President Clark occupied the chair 
and made a brief address wherein he thanked the asso- 
ciation for the honor and promised to try to dig the cedar 
business out of the ground during the next year, with 
facetious reference to the efforts of his predecessors 
along that line. 

Vice President Partridge, Treasurer Thomas and Di- 
rector Benham were also heard from, after which, there 
being no further business, the meeting adjourned. 

Directors in Session. 

The meeting of the board of directors was held im- 
mediately after the adjournment of the association and 
Secretary M. O. Nelson was reémployed for the eurrent 
year. 

The Backus-Judd Lumber & Cooperage Company, of 
Minneapolis, was elected to membership, and action was 
taken with a view to increasing the efficiency of the 
secretary ’s office. 





Those Present. 
Ii. W. Anthes, Torrey Cedar Co., Clintonville, Wis. 
J. W. Benham, Naugle Vole & Tie Co., Chicago. 
M. K. Bissell, Erickson & Bissell, Escanaba, Mich. 
T. P. Bradley, Duluth Log Co., Duluth, Minn. 
G. J. Backus, Backus-Judd Lumber & Cooperage Co., Minne- 
— Minn. 
" - Brooks, Hall L. Brooks Co., Tomahawk, Wis. 
Neil “Burrell, The Valentine-Clark Co., Chicago. 
Kk. L. Clark, The Valentine-Clark Co., Chicago. 
Ww. C. Church, W. C. Church Lumber & Coal Co., Des Moines, 
Iowa. 
M. Hl. Coolidge, M. If. Coolidge Co., Minneapolis, Minn. 
H. M. Dixon, Cloquet Tie & Post Co., Cloquet, Minn. 
George Everson, Deer River Lumber Co., Deer River, Minn. 
George J. Farnsworth, Bay De Noquet Co., Nahma, Mich. 
J. Kk. Gerich, MacGillis & Gibbs Co., Milwaukee, Wis. 
R. R. Genge, Francis Beidler & Co., Chicago. 
Hl. S. Gilkey, Pendleton & Gilkey, Minneapolis, Minn. 
L.. L. Hill, Page & Hill Co., Minneapolis, Minn. 
J. C. Kirkpatrick, National Pole Co., Escanaba, Mich. 
A. D. MeIntyre, National Pole Co., Escanaba, Mich. 
J. A. MeDavitt, Cloquet Tie & Post Co., Cloquet, Minn. 
a P. Miller, Minneapolis Cedar & Lumber Co., Minneapolis, 
inn. 
William Mueller, jr., William Mueller Co., Chicago. 
W. C. Moss, McCulloch & Moss, Minneapolis, Minn. 
 F. a. Naugle Pole & Tie Co., Chicago. 
J. W. Naugle, Naugle Pole & Tie Co., Chicago. 
M. O. Nelson, secretary, Minneapolis, Minn. 
Ik. C. Norton, Kellogg ‘Switchboard & Supply Co., Chicago. 
4 A. Page, Page & Hill Co., Minneapolis, Minn. 
T. M. Partridge, T. M. Partridge Lumber Co., Minneapolis, 


Minn. 
a Partridge, T. M. Partridge Lumber Co., Minneapolis, 
nn. 
H. W. Reade, National Pole Co., Escanaba, Mich. 


P. W. Raber, Raber & Watson, Chicago. 

W. B. Thomas, White Marble Lime Co., Manistique, Mich. 
lf’. E. Wenzell, Deer River Lumber Co., Minneapolis, Minn. 
Ww. 2. atkins, Joyce-Watkins Co., Chicago. 

T. R. Wall, Torrey Cedar Co., Clintonville, Wis. 

Ce: Worcester,  & Worcester Co., Chicago. 

Ed Arnold, Itasca Cedar Co., Deer River, Minn. 

M. H. Shussler, Coolidge-Shussler Co., Minneapolis, Minn. 


THE BANQUET. 

The annual banquet of the Northwestern Cedarmen’s 
Association is always a noteworthy occasion. The mein- 
bers who reside and do business in the city where thie 
annual meeting is held seem each year to feel that it is 
their duty to outdo the entertainment of the preceding 
annual and this year showed no exception. The sceue 
was the ladies’ ordinary of the West hotel. The tables 
were decorated with exceptional taste and the dinner was 
all that the most fastidious could desire. H. S. Gilkey, 
who first became famous as the official introducer of 
the organization, presided as toastmaster and did him- 
self proud in that capacity. The toasts were as numerous 
and as apropos as his invention could make them. The 
address of welcome was delivered by Hon. F. V. Brown, 
who presides over the district court of Minneapolis. 
Judge Brown remarked that it was hardly fitting that 
the address of welcome should be delivered by the judge 
presiding over the criminal court, and accordingly con- 
fined himself to the relation of some touching incidents 
in the careers of some of the Minneapolis contingent, 
with special reference to the toastmaster. He distin- 
guished himself by his keen humor and the absence of the 
usual cut-and-dried features of the official welcomer, 
No other formal addresses were made, but during the 
serving of the dinner music was furnished by an unusu- 
ally good orchestra, which also accompanied some operatic 
talking machine records, a new and pleasing combination. 

After dinner a vaudeville program was given by 
special artists, concluding which was featured a 3-round 
sparring match by local celebrities, who were so anxious 
to get at each other that they had to be warned by Toast- 
master Gilkey that there must be no fatalities. 

In conclusion the guests gave the Minneapolis con- 
tingent a rousing ovation in return for the splendid en- 
tertainment they had enjoyed so thoroughly. 

BBO 


AMERICAN LUMBER WANTED IN BRAZIL. 


In view of the effort of American lumber manufac- 
turers to develop trade in South America, the following 
report of Consul General George E. Anderson, of Bra- 
zil, is of value: 

There is an abundance of suitable timber in Brazil, but it 
is difficult to find many districts where the trees suitable 
for lumbering are located close enough together for profitable 
work, and transportation causes much difficulty, often mak- 
ing it impossible to transport logs to a mill or lumber to a 
tnarket. At present, however, there are a number of special 
enterprises which may have an important bearing upon 
American exports of lumber to Brazil. In the southern 


. states of Brazil, along the line of the Brazil railway com- 


pany between San Paulo and Rio Grande do Sul, now in 
course of construction, there are a number of districts which 
are being carefully prospected with a view of not only saw- 
ing lumber to be transported by rail on a large aaile. but 
also with a view of floating both lumber and logs down some 
of the rivers, especially with a view of getting in touch with 
the Buenos Ayres market. In Bahia and Espirito Santo 
and in one or two portions of Minas Geraes similar enter- 
prises are being undertaken more or less seriously. One 
investigator gives details of the cost of getting out average 
logs at an average railway station in a rather favorable 
lumbering locality. He chooses Mimosa, on the Leopoldina 
railway, in Espirito Santo, and gives the cost of a cubic 
meter of “peroba,” a rather high grade wood, at $7.50 at 
the station, basing this price on the following items: Cost 
of felling and preparing a log averaging two cubic meters 
(424 superficial feet to the cubic meter), $2.40; transporta- 
tion, $4.80; loading on cars, $1.80—a total of $9, or about 
$17.50 a thousand superficial feet for each log, which on an 
average will contain two cubic meters of lumber and which 
at $7.50 a meter gives the owner a profit of $6 a log. 

From the station it is stated that the freight to the Sao 
Christovao distzict in Rio de Janeiro costs $9.15 a cubic 
meter; the state export tax, $1.815; transport from the rail- 
road to the saw mill, $3.75: after sawing, transport to the 
lumber yard, $3. The total expenses on a cubic meter of 
wood from the railroad station of origin is placed at $17.70, 
exclusive of the charge for sawing and without regard to 
the loss for bark, hollow places and other bad wood. At 
these figures—and they are in general correct so far as I 
can ascertain—the cost of a cubie meter of lumber, exclusive 
of the expense of sawing and loss from causes noted, is 
$25.20 at the wholesale depot. In southern Brazil, where 
some pine is being cut, the original freight charges are 
lower, but the freight to the consuming market makes up 
the difference where it does not exceed it. 

These charges and the profits of the dealers in wood are 
what make the importation of American lumber in face of 
the duty, at present figuring about $27 a thousand feet, 
not only possible, but almost “unavoidable, indefinitely in the 
future. With the native lumber costing from $25.20 a cubic 
meter up, or substantially $60 a thousand superficial feet, 
the possibilities of Brazilian lumbering at present do not 
appear encouraging. There are unquestionably many com- 
paratively small tracts in Brazil where lumber timber is 
close enough to water transportation to make the cost con- 
siderably less, but in general there are not enough of such 
tracts to materially affect the situation. In spite of the 
present efforts in the direction of lumber development, I 
do not believe that there is any prospect at present for any 
material change in the course of the trade in American 
lumber in this country. 





NEW INSTALLATIONS BY BIG MACHINERY 
CONCERN. 

The New River Lumber Company, which is operating 
a Filer & Stowell single band saw mill at New River, 
Tenn., has just completed the construction of a Filer & 
Stowell 3-band mill at Norma, Tenn. This mill will be 
of Filer & Stowell construction throughout. 

G. W. Truitt & Co., Capron, Va., who lost their mill 
by fire recently, have ordered new machinery throughout 
from the Filer & Stowell Company, the equipment of the 
new mill to consist of a single circular Filer & Stowell 
mill. 

The steelwork for the new fireproof mill of the J. J. 
Newman Lumber Company, of Hattiesburg, Miss., will 
all have been shipped by January 15. The Filer & 


Stowell Company is building this mill from the founda 
tion up and supplying all machinery and appliances to 
put it in complete running order. 
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SILVER ANNIVERSARY OF INDIANA RETAIL LUMBERMEN. 


President’s Address— Secretary’s 





Report Shows a Very Prosperous Year for the Association —Officers for 


1909 Placed in Nomination—American Lumber Trades Congress Code of Ethics Considered—Met L. 


Saley Talks on Necessity of Improved Methods—Banquet and 


INDIANAPOLIS, INb., Jan. 15.—The ‘Retail Lumber 
Dealers’ Association of Indiana opened its silver anniver- 
sury meeting at the Claypool hotel in this city today, this 
being the twenty-fifth annual session of ‘the associa 
tion. The attendance was only fair, many of the re- 
tailers coming on day trains which did not land them 
in time for the sound of the president’s gavel at 11 
a.m. The eighth floor of the hotel was turned over 
to the exhibitors and that part of the building was 
a inaze of advertising signs and thronged with sales- 
men «and sales managers from many manufacturing 
and selling centers. At the request of the officers of 
the association most of the exhibits were closed during 
the hours the meeting was in progress. the re 
sponse to the request was very general and obviated 
one ot the serious difficulties ot the ordinary retail 
convention in eliminating a counter attraction. 

President W. F. Johnson, of Indianapolis, called the 
meeting to erder and read his annual address, which 
was as follows: 

The President’s Address. 


At the beginning of my address I beg to call your atten- 
tion to the conditions existing today in the business world 
ane ask you to compare them with those of twelve months 
ug At that time we were in the midst of one of the great- 
ost “and sharpest financial panics the country has ever known. 
Every branch of business was laboring under heavy burdens ; 
business was stagnant and practically at a standstill. Only 
a few months previous to our meeting last January we were 
apparently in the midst of great prosperity ; out of a clear 
sky came the crash and when the storm cleared away we 
tuund many of our industries at a standstill. For the first 
few months of 1908 this condition of affairs continued, but 
gradually we have picked up the broken threads holding 
together our factories and labor, we have mended them care- 
fully, we have passed the crisis and started well on the 
upward march to prosperity, a prosperity 1 believe that will 
prove as great as any we have enjoyed during the period 
covered by the ten years previous to the fall of 1907. The 
lumbe rmen are to be congratulated upon the manner in which 
they have weathered the storm. I believe I can safely say 
that no other industry has made such certain and speedy 
recovery. 

Changes in Business. 36 

This beiug the twenty-fifth anniversary of our association 
it is appropriate that we should review somewhat the busi- 
ness of the last quarter century. Many of you have seen 
yast changes in our business. You have seen our magnificent 
forests of famous Indiana white oak, yellow poplar, black 
walnut and other fine woods disappear until today our supply 
of valuable hardwood is comparatively exhausted. Twenty- 
tive years ago the retail lumbermen of the state were sup- 
plying their trade with the peerless white pine of the north 
and our own hardwoods. Gradually the white pine has been 
eliminated from our yards, or practically so, and in its place 
came hemlock and the less valuable tin:ber of our own sciate 
and so on up to the point where today the stock in our 
yards is composed largely ot yellow pine from the south 
and southwest with a sprinkling of redwood, red cedar and 
tir from the far west. The changes have been many and 
zreat and many of you looking back over the last twenty- 
live years of your business career and secing ail that has 
taken place may well wonder what the future holds in-store 
for the retail lumbermen, and ask what the changes will be 
in our methods and stocks during the next twenty-five years. 

I might go on and tell ia this connection what this asso- 
ciation has done for the retail lumbermen’s interests, but 
there are present today men who were charter members of 
this association, men who have seen, the changes, men who 
have labored for our interests and have given their time 
und meney to organizing for the common good. I wish to 
say that at the prover time we shall have the pleasure of 
hearing from those men and | feel that there will be much 
ot interest in their experiences for us all. Out of our 
organization has come a lumbecrmen’s insurance company 
that has saved us many thousands of dollars, lien laws that 
have given us needed protection; and many other valuable 
services have been rendered. I can not refrain from saying 
in this connection that the retail lumbermen as a whole have 
shown their appreciation of this work until today we have 
a membership of 350 out of a total of 500 firms doing 
business in the state. ‘This is well as far as we have gone, 
but it is a fact that there are yards not members of this 
association that should be with us in this work. They have 
stood back and let the rest of you do the work and bear 
the expense while they have reaped with us the benefits of 
the association work. 


Dealers Should Support the Association. 


1 do not velieve those dealers who remain outside are 
aware of the ater good that would result if we had as a 
member every yard in Indiana. This association is entitled 
to their support, as there is not a retail lumberman in the 
state worthy of the name who can not afford to pay the 
dues and share with us in the work that is being done as 
well as in the denefits that all are receiving. I would like to 
urge upon each and every one of you the necessity of con- 
stituting yourself a special committee of one for the pur- 
pose of securing new members. ‘This is important work and 
the life of the association depends on the work of its indi- 
vidual members as well as on its officers and directors. 
bear in mind that your officers are greatly handicapped 
Without your assistance. Do you reply to your secretary’s 
letters, do you give him the information he wishes, do you do 
the numerous things which will help him greatly in his 
work’ When a shipment is made into your town that does 
hot come through legitimate trade channels do you take the 
matter up with him promptly and ask his assistance, or do 
you let it pass, then afterward say that the association does 
hothing for yous You must do your part of the work, gen- 
tlemen, and [ repeat that the life of this association depends 
nn the work which we do as individuals as well as upon the 
officers, and if you would receive full value for your expendi- 

ires in connection with this association you must see to it 
hat you help the work along by personal effort. 

, Many will say that they can not see where the association 
has ever done them any zood. My friends, this association 
‘as and is making us money every day. Have you any idea 
how many inquiries our friends the wholesalers and manu- 
lacturers receive direct from the consumers? You do not 
1ear of all of the inquiries received by them, but I can 
ssure you that they are getting them every day and the 
manufacturer who bears in mind proper trade channels lets 








the letters go unanswered or replies that he does not sell 
direct to the consumer, or perhaps in some cases refers them 
to the local dealers. You do not hear of all of these cases, 
but it is happening every day somewhere in our state; in 
that event you sell the carload of fumber, one or more as 
the case may be; you make a legitimate profit of $2U or $30 
a car; sometimes more, sometimes less. Wo you realize ihat 
the association has brought you thut business?’ If not, | 
beg you all to remember thut these things are true, and 
such being the case, stand up for your assuciation and help 
nght its battles. It will pay those of you who are already 
members, and to those outside of the association | say, 
stop! think ii over and give us your support. 


A Memorable Year. 


The last year should go down in the annals of the lumber 
business as one to be long remembered. In one of our great 
cities of the northwest was held a convention of national 
importance; a convention that in years to come will be 
luoked upon as the pioneer movement in an effort to estab- 
lish better business relations between the retailcr and the 
manufacturing interests. I have reference to the 
American Lumber ‘Trades Congress and _ its initial 
session at Minneapolis last June. This congress was 


composed of representatives from practically every 
state in the Lnion, able representatives of every 
branch of the lumber industry. You are all doubtless 


familiar with the work of that convention and with the 
“code of ethics” adopted and recommended by it. This 
matter will be brought before you at the proper time and in 
the regular course of business and | hope you will all be 
present and prepared to give the subject your careful and 
painstaking consideration. 

I wish to call your attention to the tact that your board 
of directors have seen fit to ask the numerous firms having 
rooms in the hotel for the accommodation of the retailers 
and to exhibit their specialties, to close their doors during 
the business hours ot this meeting. Practically all have 
signified their willingness to accommodate us by contorming 
to our request and the names of the firms so signifying their 
Willingness will be read by your secretary at the proper time. 
We hope by this means to have a large attendance, which 
naturally means a more interesting meeting. 

During the last year we have lost by death two of our 
oldest and ablest members, J. O. Parish, ot Shelbyville, Ind., 
and Charles hk. Balke, of Indianapolis, Ind. Both were 
affiliated with this association for many years and devoted 
much time and energy to furthering the interests of our 
organization. Mr. Varish was president of the association 
during 1902, while Mr. Balke was a_ director, serving the 
years of 1905 and 1906. IT recommend that a committee be 
appointed to present suitable resolutions on the death of 
these members, 

sefore closing my remarks I wish to extend my sincere 
thanks to the directors and members of the association for 
the hearty support accorded me during the last year and in 
particular do 1 wish to thank our hard working and efficient 
secretary. Before | became president of the association I 
had no conception of the amount of work he was called upon 
tv perform. 1 must say that his duties are many and that 
they require executive ability of a high order, combined with 
the diplomacy of a high class foreign minister. I do not 
hesitate to say that we are to be congratulated on having 
such an able man to fi'l the position and so ably fulfill the 
duties that devolve upon him. Again I thank the officers 
and directors as well as the members for the loyal support 
und advice given me and ask and hope that they will extend 
the same courtesy to my successor. 

[ thank you for your attention and beg to wish you one 
and all a most prosperous and happy new year. 


Secretary H. C. Scearce, of Mooresville, reail his an- 
nual report as secretary, and it was an optimistic docu- 
ment. The secretary’s statement was as follows: 


Report of the Secretary. 


It is with a feeling of pleasure and some pride that | 
submit my report to you on this the twenty-fifth anniversary 
of the association. 

Our membership is now larger, and I am convinced that 
our influence was never greater than at this time. I have 
received but few reports during the last year of unethical 
practices on the part of wholesalers, and in most cases they 
have shown a perfectly fair attitude when their attention 
was cailed to the mutter. 

In view of the fact that the year’ just past has not been 
a very prosperous one for the retaii lumberman, | feel much 
gratified to report a substantial increase in membership: 
Number of members last report 
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A quarter of a century of unceasing effort in the promo- 
tion of the interest of the retail lumber trade, by means of 
securing and preserving a fair lien law, the organization of 
# mutual tire insurance company, which has “saved to its 
members thousands of dollars in premiums, the recognition 
trom manufacturers and wholesalers of the fairness of mar- 
keting their goods through the regular channels of trade, 
the educational influence of these years of discussion of 
better methods in the oftice, of the more’ economical means 
for the handling and care of stock and other topics dealing 
with progressive ideas, have amply justified the existence of 
this association. 

There is no class of merchants who represent a_ higher 
citizenship, greater enterprise, or more public spirit than the 
retail lumber dealer, 

The tact that Indiana is largely a home-owning state is 
due in a great measure to you. In addition to having been 
foremost in the organization and support of local buildings 
and loan associations, which have enabled many to build 
who otherwise could not have done so, you have extended 
credit beyond loan gy and a large number of working- 
mer own their homes by reason of the confidence you have 
placed in them, and your ‘faith is the security of values in 
your town. 

The very nature of your business makes you an. optimist. 
Growth to you means trade, and to be a success you must 
be a leader in sll the progressive enterprises of your com- 
munity. hat you are this, that the dealers of Indiana have 
risen to their opportunities and have, generally speaking, 
been successful, Is bot due to chance, or by reason of the 
retail lumber business being more remunerative than others, 








Hoo=-Hoo Concatenation. 


for it is a matter of fact tbat the percent of profit in this 
is less than that in any other retail line, but it is largely 
through the educational work of this association, and the 
knowledge thus obtained, that has enabled you to attain the 
best results, 

Those who have not identified themselves with it have 
unconsciously been helped, and yet some withhold support 
on the ground that they can see no benefit to be derived. 


Problems to Solve. 


The end of twenty-five years of successful existence does 
not tind us with all problems solved and no further need 
of this association, but on the contrary there was never 
greater need for association work among the retail lumber 
men than at present. 

At the American Lumber Trades Congress at Minneapolis 
in June last were represented twenty manufacturing and 
wholesale lumber associations, covering practically the whole 
of the United States and Canada. These various associations 
make the grading rules for their products and fix the terms 
upon which they are sold. 

It is not necessary to tell you that as the supply of timber 
diminishes the grades are lowered, and you are being asked, 
and in some cases forced, to accept scant thickness and 
width, short and odd lengths, and upon arbitrary terms. 
The individual dealer is a small factor in the correction of 
the numerous trade abuses. It is only through our associa- 
tions, and then it depends upon the strength and harmony 
of membership, can we hope to secure recognition. The vefy 
life of our business depends upon all of us working as one. 
We must rise above petty differences and as a great united 
body of intelligent merchants command the respect and 
obtain the consideration to which we are justly entitled. 

The tendency of the times is toward the centralization of 
business in the yreat cities. We stand for the preservation 
and growth of the hamlets and towns, and it can be only 
through modern methods of merchandising that we may 
expect to keep our trade from going to the large socalled 
mail order houses. These are problems we cannot get away 
from, and every retail lumber dealer in the state owes it to 
himself to become an active member of this association. 


Formulation of Rules. 


The American Lumber Trades Congress was held for the 
purpose of formulating rules governing the purchase and 
sale of lumber and shingles, and methods of arbitration in 
case of dispute. President Johnson and the secretary were 
uppointed by the board of directors to represent this associa- 
tion, and the results of the conference have been submitted 
to you and will at the proper time be taken up for discussion 
and action. ‘The “code of ethics’ was formulated by a 
special conference committee, and this association was hon- 
ored by the appointment of Vresident Johnson as one of the 
four representatives of the retailers on this committee. In 
justice to Mr. Johnson | want to say that he distinguished 
himself in this very important position by his convincing 
logic and thorough knowledge of the retail business, thereby 
securing some important cuncessions to the retailers. 

The code may not entirely meet with your approval, in 
fact it is not what your delegates would have had it, but we 
believe it marks the beginning of a better understanding and 
the elimination of unfair and unscrupulous business methods 
in the Jumber trade, and on the whole we believe the propo- 
sitions are submitted in a spirit of fairness and that future 
conterences will correct such rules as a trial will show to be 
inequitable. 

The other features of the program are of importance and 
are worthy of your time and thought. ‘The poor quality of 
a considerable percent of red cedar shingles has been the 
cause of much annoyance and should be thoroughly discussed 
and demands made upon the manufacturers for a grade that 
means clear when it is called clear. 

The program has been arranged with a view of giving 
more time to the members for the discussion of such mat- 
ters of interest that may appeal to you, and it is the degire 
of the program committee that you feel entirely free to not 
only discuss the addresses but at the proper time bring up 
any subject you wish. 

In conclusion I want to thank the officers and directors 
for their cheerful and valuable services rendered during the 
last year, and for the personal kindness shown me. I also 
thank the members generally for their almost uniformly 
prompt and appreciative responses to my communications, 
and wish for you and this association many happy returns 
ot this anniversary. 

President Johnson announced the appointment of 
the following committees: 


Audit—Louis G. 
Indianapolis. 

Entertainment—Charles Ilege, Columbus; C. D. Root, 
Crown Point; C. D. Meeker, Monticello. 

Mr. Scearce, as treasurer, presented the financial 
report. It was as follows: 

CASH DEBIt 

Balance on hand last report 
Received for dues............ 
Received advertisement dues 
Received other advertising. 


Puddenbaum and Charles Morrison, 


CASH CREDIT. 

Convention expense 

Directors’ expense 
General expense ...... 

Freight and naee ‘ 
Office supplies > 

ye 
PEGE sccccsore 
resident's expense ; 

Secretary's salary and expense ee . coenesen ae 
Ly balance ..... ss - ne ‘ 186. 70 








$2 411. 34 
F. B. Fowler presented a statement of the affairs of 
the Indiana Lumbermen’s United Insurance Company. 
He briefly outlined the history of the company and 
told how it had forced a reduction of the rates of the 
stock companies. Speaking of the last year, partic u- 
larly, he said that the ine rease of the company’s busi- 
ness in 1908 was more than in any previous year and 
the ratio of losses less than the average. More than 
$37,000 was returned to the policy holders in divi- 
dends. Last year’s dividend was 30 percent, but next 
ear’s dividend will be 35 percent. 
President Johnson stated that the company had 
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saved the retail lumbermen of Indiana thousands of 
dollars. 

Secretary Scearce announced that the following 
exhibitors had agreed to close their doors during the 
sessions of the convention: 


Adams Carr Co. W. LB. Farrin Lumber Co. 
Anson-Hixon Sash & Door Co. Allith Manufacturing Co. 


Foster-Munger Lumber Co. L. A. Trumbo. 
Thomas Dye & Son. J. T. Young. 
Greer-Wilkinson Lumber Co. Cincinnati Sash & Door Co. 
American Column Co. J. D. Williams Lumber Co. 
Portland Cement Co. Kirby Lumber Co. 
Forest City Paint & Varnish Lockland Lumber Co. 

. IKkentucky Lumber Co. 
Radford Architectural Co. 





Co. 
Lehigh Portiand Cement Co. 
H. H. Pierce. 


M. 8. Huey, of Indianapolis, addressed the conven- 
tion urging the members to spruce up their spinal 
columns and stating that if they did it would be a 
good year for them and for their partners. 

Adjournment was then taken until afternoon. 


WEDNESDAY AFTERNOON. 

Secretary Seearce read the following message from 
H. H. Hemenway, of Colorado Springs, Colo., secre- 
tary and treasurer of the Colorado & Wyoming Lum- 
ber Dealers’ Association: 


Note you have same dates as we have—13th, 14th and 
15th. Congratulations on your silver anniversary. Another 
advantage you will have will be the presence of two of the 
great lights in association work and the lumber trade— 
Brothers Saley and Hotchkiss. You will have an interesting 
mecting. My regards to Saley and Hotchkiss. 


On motion Secretary Scearce was instructed to send 
a telegram of friendship to the Colorado & Wyoming 
association. 

The chief feature of the Wednesday afternoon ses- 
sion of the Indiana retailers was a paper by M. B. 
Nelson, of Kansas City, Mo., on ‘‘The Code of 
Ethies,’’ and the consideration of the code itself. 


The Code of Ethics. 


This is a subject of great importance to all interested 
in the lumber trade. The business is divided into three 
branches—manufacturer, wholesaler and retailer. 

Some people interested in the manufacturing and mer- 
chandising of lumber seem to be of the opinion that the 
manufacturer’s interest is not the same as that of the 
retailers or the wholesalers, but I believe leading men in 
all branches of the business concede that the interest is 
mutual. 

You can not seriously affect any one branch without its 
having more or less effect upon the other. There is sel- 
dom a period in which one branch of the industry ever 
prospers without all branches prospering. It seldom oc- 
curs that one branch suffers a depression that the depres- 
sion is not felt by all. 

It has not been many years since many of the retail- 
ers, manufacturers and wholesalers thought it was to 
their advantage to coéjperate with their competitor, but 
during the last fifteen or twenty years there have sprung 
up in our midst manufacturers’, wholesale and retail 
dealers’ associations, organized to promote the general 
interest of the lumber business. 

We have watched these organizations grow from small 
membership until the total membership of the different 
associations in the United States has reached about 
15,000 in number, composed of more than 70 percent of 
the lumber firms doing business—but few being success- 
ful, enterprising business men in any branch of the lum- 
ber business today that are not members of some organi- 
zation. 

You all know the benefits derived through these organi- 
zations. It is hardly necessary for me to go into details, 
for we all know that it is much easier today to conduct 
a lumber business than it was twenty years ago. But 





there are yet many improvements that can be made in: 


all branches. 
Organization in the Trades. 

There have been during the last fifty years growing up 
in our midst a great many trade organizations, such as; 
boards of trade, stock exchanges, associations of every 
character, so that today there is scarcely a single in- 
dustry, of any character, but has some sort of trade 
organization. 

The older trade organizations, such as boards of trade. 
stock exchanges, and other leading industries, have all 
adopted a code of rules or laws governing their busi- 
ness. In most cases, members of these associutions have 
greater respect for the laws and rules of their associa- 
tion than they have for our national and state laws. 
The maximum penalty in practically all cases, is ex- 
pulsion—which means disgrace and ostracism from the 
business world. 

The bylaws and rules governing their organizations are 
revised from time to time; they have their different com- 
mittees to make or recommend changes as may be for 
the general good of their association or organization. 
They have their boards of arbitration to pass upon dif- 
‘erences that may arise between their members. 

Lumber Ethics. 

With the minds of many of our manufacturers, whole- 
salers and retailers, running along the line of other trade 
associations a movement was started, the first part of 
1908, to call a meeting of representatives of the different 
lumber organizations throughout the entire United States, 
so they could meet on common ground and discuss points 
that were of general interest to all, and see if closer 
relations and a better understanding could be brought 
about, and practically all the various associations ap- 
pointed committees to attend such a meeting, which was 
arranged for June 19 and 20, at Minneapolis. 

Present at that meeting were about 125 delegates, rep- 
resenting thirty lumber organizations throughout the 
United States, comprising a membership of over 11,000. 
The majority of associations represented were retailers, 
because there are more retail members than manu- 
facturers. 

After one day of conference held by thé retailers, manu- 
facturers and wholesale delegates, separately, a joint 
conference was held June 19. After a discussion of the 
subject, a committee of thirteen was selected to frame 
a code of ethics to be presented to the meeting. The 
entire day, up to a late hour at night, was spent by the 
committee in discussing different codes and framing one 
that would be satisfactory or agreeable to all. 

On the 20th the code submitted by the committee was 
finally adopted unanimously, only one delegate did not 
concur, and his only objection to the code was in pass- 
ing upon it as a whole, he wishing to have each para- 
graph passed upon separately. 


Adoption of the Code. 

I understand that all associations that have held a 
meeting since the conference at Minneapolis, have 
adopted the code. Since that meeting I have heard a 
great many comments made on the recommendations of 
the committee by members of all branches of the lum- 
ber business. Some of the manufacturers claim that 
the code, as adopted, favors the interest of the retailer, 
and cite their reason to some portion of the code which 





appears to them unfair to the manufacturer. While on 
the other hand, I have heard some retailers contend that 
the code is made up in behalf of the interest of the 
manufacturer and is unfair to the retailer. 

It would be impossible for me to give you, in full, a 
report of the discussion and the whys and wherefores 
regarding each paragraph adopted, but I assure you, 
as will, no doubt. other members who served upon this 
committee, that it became necessary ‘‘to give and take” 
in drawing up the code and I believe, all things con- 
sidered, it is just as fair to one branch, as it is to the 
other. 

If the code is adopted and all members will recognize 
it as law governing their transactions, it will do much 
to dispense with a lot of losses and aggravating contro- 
versies that often arise between buyer and seller, and 
will offer a means of better feeling between them, not 
only members of some associations, but individuals in 
all branches who may not be members of any associa- 
tion. 

We can not expect to receive the full benefit of any 
code or law of this character unless we all join forces 
and live up to it. The more force put behind the code 
the greater will be the benefits to all and the quicker we 
will discover the defects and rectify them. 





Union of Forces Necessary. 

The manufacturer members of associations are not 
strong enough at present to enforce any law or rules 
without the approval and assistance of the conscientious, 
legitimate, honest, upright lumber buyer. ‘The buyers, 
including both members and non-members of associations, 
are not strong enough to enforce the protection or con- 
sideration due them, if not supported by the legitimate, 
conscientious lumber sellers. Therefore, one branch of 
this industry can not stand alone or enforce a code of 
ethics that is not agreeable to the honest, upright opera- 
tors in all branches. 

One of the difficulties we have to overcome is the 
selfish and dominating spirit of mankind. We have in 
all branches of the lumber business men who are ex- 
tremely selfish and who will insist on making settle- 
ment of any controversy according to their own views, 
and their decisions are usually influenced by selfish in- 
terest. 

While we have greatly improved upon business methods 
and practices existing in the past, by reason of the 
honesty and uprightness that is coming to be the domi- 
nating power in our business world today, we have es- 
tablished a feeling of confidence between the different 
branches of the lumber business which permits of the 
unscrupulous operator to take undue advantage. This 
applies to all branches of the iumber business. 

While I will not attempt to go very much into detail 
on this varticular point I think a few illustrations are 
necessary, and will explain to you why the committee 
in adopting the code made some of its recommendations. 

Taking Advantage of the Buyer. 

For instance, it has become common practice for a 
buyer to say to the seller. or a representative of the 
seller: ‘‘You can enter my order for a carload of floor- 
ing,’’ often not even the lengths or the size of the floor- 
ing is mentioned. In most cases, however, the lengths 
are mentioned either 12 to 16 or 10 to 20 feet, but no 
specific amount of any particular length is mentioned. 
The agent fog the selier writes the order up and it is 
sent to the mills: the order is filled with such lengths 
as are not satisfactory to the buyer. In some cases the 
seller takes undue advantage of the leeway offered, and 
in other cases the seller misjnterprets what the buye 
expects. An order handled in this manner, as_ stated 
above, gives the unscrupulous operator too much leeway 

The manufacturer, or seller, may impose upon the 
buyer, or the buyer may impose upon the seller, because 
in many cases when shipments are made in a manner 
that is not in keeping with what he, the buyer, had in 
mind—he will make unreasonable demands because of 
the kind of stock shipped and refuse to take it unless 
his demands are granted. And who knows but what 
some of the buyers mean to place their orders in this 
manner to enable them to get their stock for a less 
price than they could by pursuing legitimate means and 
thus enable them to undersell their retail competitors and 
still make a profit? 

Transactions of this kind not only affect the buyer and 
seller in the particular contract, but in many cases, affect 
the honest, conscientious, competitor of the unscrupu- 
lous retailer as well. 

The placing of an order involves a contract in all cases. 
In practically all orders the terms and conditions of the 
contract are left open, and custom has been such that 
the retailer is seldom asked to sign an order. 

Selling Without Contract. 

Some of the manufacturers, and no doubt all of them, 
at some time have had trouble when prices have de- 
clined, the retailer taking the position that he had not 
placed any order with the seller. ‘The order not being 
signed, and having no communication to show a legal 
contract the seller has been forced to sustain a loss, be- 
cause the law in most states requires any order for more 
than $30 to be in writing. Hence, if an unscrupulous 
operator purchases a carload of lumber and does not 
sign the order or give a written acknowledgment, it is 
impossible for the seller to force the buyer to fulfill his 
contract. That which causes the most trouble, however, 
in these contracts, is the implied understanding which 
exists between buyer and seller on every order or con- 
tract made. 

I dare say but few, if any, cf you will agree in all re- 
spects to the implied understanding that properly ex- 
ists between the buyer and seller on the average order 
placed. So all that is necessary to enable the unscrupu- 
lous operator in any line of the lumber business to profit 
ut the expense of the honest, conscientious operator is 
to make his unreasonable demands. 

The reason that there is not more contention between 
buyer and seller is that one or the other, rather than 
have a controversy will concede to the other individual's 
demands. In many cases the amount involved being very 
trivial. In other cases, the buyer or seller who may be 
at a disadvantage will submit to what may seem to him 
unreasonable demands, rather than resort to the siow 
and uncertain action of the courts. 

I think it is the desire of every honest, conscientious 
lumberman, no matter what branch of the business he 
is in, to deal justly and take no undue advantage of 
either his competitor, buyer or seller. 

Benefits of a Code. 

The great trouble is due to the lack of a proper and 
uniform understanding, and there is no reason why we 
should not have a code that will show both the buyer 
and seller their relations to each other, where no special 
agreement or untlerstanding is had. If the code will not 
answer, or it becomes necessary for either branch of 
the business to have some different understanding in con- 
nection with the order that may be in question, the 
same should be noted on the face of the order, then 
there would be no occasion for a misunderstanding, and 
it would not offer an’ unscrupulous operator a chance to 
profit at the expense of an honest buyer or seller. 

There is another feature, one of the most vital of 
the entire code, and that is the settlement of disputes 
arising between the different branches of the trade or 
between dealers in the same branch of the trade. We 
all know that since the world was created, there have 
been no two minds that were aiike, nor will any two peo- 
ple agree in all things. It is, therefore, quite natural 
there should arise differences of opinion between parties 
operating in any branch of the lumber business, whose 
intentiens are to deal fairly with each other. 


The question is. how can we dispose of, or settle the 
disputes or misunderstandings to the best advantag: 
We find that the oldest trade organizations settled th: 
disputes by arbitration, and I believe that all well post. 
business men will agree that this is the best plan. 

When we analyze our laws, we find they represent noti 
ing more than the principle—arbitration—legalized | 
statute. If we take our controversies into court ar 
leave the decision to a jury of twelve men, it is nothin: 
more than a form of arbitration. If we leave it to th 
judge, it is, in a measure, arbitration. If we appeai or 
case to the highest courts in the land we are leaving 
to the judges to arbitrate. We all know with the most 
learned jurists in our land, whose honesty and imteg 
rity are unquestioned, that there are differences of opin 
ion. In handing down their decisions on some of the 
most important cases, there is almost an equal division 
of Opinion. And, no doubt, were two judges added to 
the Supreme Bench different decisions, in points of law 
would be handed down to us. 

So, is it not fair to presume that one or more fair- 
minded men in the lumber business, who are qualified 
to pass upon the disputes or contentions between differ- 
ent operators, are more capable of dealing out just and 
equitable decisions than either the average jury or the 
average judge of our courts? In the one case, we are 
leaving our differences to men with trained minds. who 
are posted in the lumber business, and it is fair to pre- 
sume that they know more about what would be a just 
decision in matters pertaining to the lumber business 
than would the average judge, or jury, whose knowledge 
in regard to the customs and practices of the lumber 
merchant is necessarily limited. In the other, we have 
simply a judicial settkement in which the court may be 
unable to attain complete justice through lack of know!- 
edge of the lumber business. 

Our civilization has grown to such vast proportions 
that it is no longer possible for any man to gather very 
much knowledge pertaining to any industry unless he 
gives it his entire time and attention, which is impossible 
under our present system of laws, for either judge or 
jury to do. The unscrupulous operator realizes that 
costs money tc enforce a contract er obtain justice from 
any one who is willing to take undue advantage 





A Case in Point. 

I might here mention, as an illustration. «a case the 
firm I am connected with had against a dealer in Michi- 
gan. who bought a carload of lumber and because of de- 
lay in transit refused to pay for it. We were three 
years getting the case brought to trial. During the pro- 
ceedings the judge discharged the jury and rendered 
decision that we had “no claim against the defendant 
We felt that his decision was erroneous, and encouraged 
by our attorneys we appealed the case to the Supreme 
Court, which in another year handed down a _ decision 
reversing the ruling of the lower court. The amount ot 
our claim was $215. Winning the suit cost us a littk 
over $700. We forced the buyer in this case to pay the 
account and court costs, and the expense of his attor- 
neys, but it cost us a good deal of money to do it. While 
this may be an extreme case | know of other similar ex- 
periences. 

I have been asked, ““‘Why do business with people who 
are unfair?’’ It would be an easy matter, if we could 
only locate the unscrupulous or unfair operators, but 
under the system existing at present, we have no means 
of doing so until they have made unreasonable demands 
of us. It would be unfair to the buyer for the sellers to 
join hands and report everyone as being unfair who 
failed to settle with him, in keeping with what the seller 
thought to be just. I contend that no buyer or seller 
has a right to set himself up as a judge of what is right 
und wrong, in any contention, where he is interested 


‘It is not a dishonor or disgrace to differ in opinion from 


your neighbor, neither is it right to force your neighbor 
to settle a dispute contrary to his view, merely because 
you have the advantage and are in a position to force 
him to settle, any more than it is for a strong man to 
take money or property away from a child who is not 
capable of defending itself. 

Our laws are intended to protect the weak, but the 
greatest difficulty in securing protection is the time and 
expense of enforcing the law, especially when one of the 
contending parties is usually placed at a great disad- 
vantage. I do not think I ever heard of a man who had 
lost his case in court who felt sure that he received jus- 
tice. It is always the man that wins his suit who teels 
that a just decision was rendered. 

So, is it not better after all to settle our disputes by 
arbitration? We will not always be able to get what 
we may consider to be a just and equitable decision. 
but we will be able to obtain quick action and feel that 
the party with whom we have our differences was hon- 
est in his contentions and his position was taken, not 
because of a desire to take undue advantage but because 
he viewed the controversy from a different standpoint. 


Refusal to Arbitrate. 


At the present time the firm I am with has a con- 
troversy with a member of your association and we have 
been unable to agree upon a basis of settlement that will 
be mutually satisfactory. We have proposed to them 
to submit our difference to arbitration, in keeping 
with the code of ethics adopted by the American Lum- 
ber Trades Congress, or to any one or three fairminded 
lumbermen of their selection who might be acceptable to 
us. They assume the position that they are able to 
conduct their own business and refuse to arbitrate. 

They operate a great many lumber yards throughout 
the territory in competition with members of this as- 
sociation. The mere fact that they refuse to arbitrate 
our differences, is—according to my view—evidence that 
they appreciate in their own minds that the position they 
are taking is not doing justice to us, and evidently have 
concluded that rather than take the matter to court we 
will submit to their unreasonable demands. 

This is only one case out of many that are constantly 
arising between buyer and seller. I know of a number 
of sellers who have taken orders from buyers; prices 
have gone up and the seller held up shipment to the 
buyer, giving first one excuse and then another for de- 
laying the shipment, hoping that the buyer would be- 
come disgusted and cancel. Some of the sellers will not 
even make any excuse, or answer any letters, but refus¢ 
absolutely to make shipment of the order in keeping with 
the contract. 

Our company has bought thousands of cars of lumber 
and shingles in the last ten years that were never shipped, 
some ot which were purchased from sellers who are 
financially responsible and ure looked upon as reputable 
dealers. To enforce the carrying out of the contract in 
many cases would cost us more than we would gain, to 
say nothing of the waste of time and energy to enforce 
the contract; so rather than to go to the expense and 
trouble of doing so, we have let the maiter drop. 


Cars Canceled Without Reason. 


No doubt this has been the experience of many retail- 
ers who are here today. On the other hand, we have had 
thousands of cars canceled on us for no definite reason 
The only reason that we can conjecture is that of a de- 
cline in prices. 1 appreciate that there are occasions 
that justify the buyer in canceling his order, but we all 
know that this practice is abused by the unscrupulous 
It not only affects the seller but also the conscientious 
buyer who may be a competitor. 

I might continue the balance of the day to give illus- 
trations which would show that the unscrupulous oper- 
ator in all branches of the business is taking undue ad- 
vantage, but I hardly think it is necessary. While in 
the past it has been possible for the buyer and seller 
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to locate a few of the unfair, rankest abusers in the 
business, there are always new fields open for him in 
which to operate, and while in the end he may ‘ ‘reap 
what he sows,” he has succeeded in the meantime In 
causing the honest, conscientious operators loss and trou- 
ble in many ways. : Slee 

Now. I claim the adoption of a code of ethics is just 
as essential to the honest, upright operator in one branch 
of the lumber industry in enforcing honest dealings as 
the other, because one association or branch of the lum- 
ber business can not claim that it is freer from the evil 
than the other. One branch is not strong enough to 
stamp out this evil without the support of the honest 
operator in all the other branches. To have no code 
places us all at a disadvantage with the operator who 
is willing to make money by dishonest means. 

I do not mean to convey the idea that all of our trou- 
bles originate by reason of the methods of the dishonest 
operator. All of us need more education; some need 
more than others. A great many of our differences in 
business arise by reason of the lack of proper under- 
standing of business methods. 


Every Man’s Duty. 


I claim it is the duty of every good American citizen 
to lend his assistance toward the “scamaping out of dis- 
honesty. and it is also his duty to lend his assistance to- 
ward the uplifting of mankind and placing our business 
on a higher plane. 

We have found through many years of experience that 
in systematic coéperation there is strength, and without 
it civilization can not be advanced. It is only in the 
last few vears that the lumbermen have found it to their 
interest to coiperatc. The movement is only in its in- 
faney and I sincerely hope that every lumberman here 
today will give enough of his time and attention to pro- 
mote the universal adoption of a code of trade ethics. 

If the code thai has been presented is not what it 
should be. it is not a difficult matter to call another meet- 
ing. and [ think one should be held every year, to con- 
sider and make such changes that may be found to be 
necessary to the interest of all branches of the lumber 
industry. Whatever your opinion may be of the code, I 
think you will agree that it will not force a great hard- 
ship upon you to live up to its recommendations. Now 
that we have a starting point let us encourage that which 
will benefit us all and lend our efforts toward making it 
better and stronger. Do not let some objection you may 
have to the code ciuse you to vote against its adoption. 
Remember that no code of ethics could be adopted which 
would be just what every lumber dealer in the United 
States would like to have. It is necessary for us all to 
concede something. 

We can better discover the defects, whatever they may 
be, by putting the plan into working order and living 
up to it to the letter. 


Secretary Scearce, at the suggestion of President 
Johnson, read the code of ethics by paragraphs. It 
was in full as follows: 


Code of Ethics. 
Adopted at Minneapolis, Minnesota, June, 1908 
Order Methods. 
ta) All orders taken by personal solicitation should 
be in writing and should be signed or acknowledged by 
both the buyer and the seller or by the authorized agent 
of each. 

(b>) All oral or telephone orders or conversations rela- 
tive to such orders should be promptly acknowledged or 
confirmed; otherwise there will be no evidence to hold 
either party. 

4c) With mail or telegraph orders the original order 
received from a buyer should be considered the contract, 
and all settlements should be made upon the basis of 
the same. unless the buyer permits the seller to make 
ertain changes, which may be requested in acknowledg- 
ing the order. If shipment is made before the buyer 
grants such permission, or is able to instruct the mills, 
settlement should be made on the basis of the buyer's 
original order or such amendments as may have been 
made. 

(dq) Any changes or additions should be agreed to 
by both buyer and seller. 


1 





Order Specifications. 

”. All orders should be complete and explicit and should 
specify the grades, terms and conditions of sale. 

3. The latest grade names adopted by the different 
lumber associations should always be used in writing 
up each and every order or contract. Where the latest 
grade names are not used, or improper abbreviations are 
used. or any omissions cause a misunderstanding result- 
ing in loss, it should be held that the party first writing 
up the order should be responsible and should sustain any 
loss incurred by reason of such errors or omissions. 


Order Acknowledgment. 


1. An order or contract should be considered binding 
when same has been duly signed by both buyer and’ seller 
or legally authorized agents of either party or acknowl- 
edged by the same. Such acknowledgment should be sent 
to buyer immediately upon receipt of order and in due 
course of mail. Failure to send such acknowledgment 
should release the buyer from his order obligations, 

5. No commission man, unless specially authorized. 
should be regarded as having the authority to bind any 
seller on orders taken by him, and all such orders should 
not he. regarded as binding upon the sellers until the 
same have been acknowledged by them as duly accepted. 


Terms of Sale. 


6. In cases where the terms or conditions of the sale 
are not specified on the order, the following terms should 
govern: 

The consignee to pay freight, balance net cash, sixty 
days from date of invoice. Providing the buyer desires 
to discount he may deduct 2 percent from the net amount 
after deducting freight by paying within five days after 
arrival of car as shown by expense bill. No discount 
should be allowed after thirty days from date of invoice. 

Nonarrival of goods within thirty days is no excuse for 
failure to remit. If buyer wishes to take discount, freight 
can be estimated and reasonable deduction made for prob- 
able shortage or improper grades. 

Should any shipment upon which cash has been ad- 
vanced or discount has been taken, on arrival at destina- 
tion. not be acceptable for legitimate reasons to buyers, 
rv satisfactory adjustment can not be made as to the ac- 
tance of the stock, buyer should have the right to 
demand return of such money as he has paid, before al- 
— the shipment to be moved or disposed of else- 
where, 

The terms of sale should be considered as much a 

art of the contract as the price at which the stock is 
purchased. 





Delay by Carriers. 


+. The seller should not be held responsible for delays 
dent to transportation beyond his control, unless 
otherwise specifically agreed. 
Definite Time for Shipment. 
When definite time of shipment is specified, fail- 
to ship within said time should permit the buyer to 
neel the order by wire. 

%. Where definite date of shipment is not specified on 
the order, the buyer should not be entitled to cancel 
such order inside of thirty days from the date of the 
order without the consent of the seller. 


10. No order should be canceled after the same is 
loaded on the car; provided, however, that it has been 
filled in accordance with the contract between buyer 
and seller, except as to date of shipment. 


Special and Worked Stock. 

11. The seller should be protected in all cases where 
special stock has been manufactured or worked to apply 
on the order, providing the buyer is notified promptly 
what such charge or loss will be on the part of the seller, 
if not allowed to ship out such portions as may have 
been worked to apply on the order, with the further un- 
derstanding that shipment can be made with three days’ 
grace, but the buyer should not be bound to accept the 
shipment if it cannot be !oaded within the three days 
regardless of the circumstances which may prevent the 
seller from so doing. 

Credit Rating. 

12. Unless the buyer is rated and in good standing as 
shown by the well known credit agencies, no order should 
be binding upon a seller until such credit and good stand- 
ing shall have been satisfactorily proved to the seller. 

Transit and Storage Shipments. 

13. Transit and storage shipments should be subject to 
the rules applying to direct shipments, except as other- 
wise stated and agreed to at the time of giving and ac- 
ecepting the order. Invoices for transit cars should bear 
the date of diversion. Where a specific carload is ordered 
no other car should be substituted without consent of the 
buyer. It should be the duty of the seller to advise the 
buyer at the time the order for the transit car is accepted 
as to whether the shipment is actually in transit or in 
storage at some intermediate point between original ship- 
ping point and ultimate destination, and to give the pur- 
chaser all the information in his possession regarding the 
present location and movement of the shipment in order 
to avoid misunderstanding. 

Arbitration. 

14. Except when inspection is provided for by asso- 
ciation inspection bureaus, claims on grades, also differ- 
ences regarding contracts, should be settled by arbitra- 
tion on request of the parties interested. 

Whenever a case for arbitration arises one referee 
should be appointed by the president of the retailers’ as- 
sociation in whose territory the claimant resides and a 
second referee should be appointed by the manufactur- 
ers’ or the wholesalers’ association covering the district 
in which the shipment originiated. Said referees as ap- 
pointed should have the option to appoint a third referee 
and all referees should be appointed with due considera- 
tion to convenience and expense. The expense of such 
arbitration should be paid pro rata as the fault may ap- 
pear. 

Arbitration methods should be employed wherever pos- 
sible in the settlement of all matters in dispute. 

A written statement of the findings in each case should 
be made by the referees, and their finding should be final 
and copies should be sent to the secretaries of each of 
the organizations through which the referees were ap- 
pointed. 

15. In the matter of costs of inspections made by as- 
sociation inspection bureaus on lumber the grade or 
measurement of which has been complained of, if rein- 
spection shows the grade of the total amount of the item 
complained of to be within 7 percent of the grade in- 
voiced, the expense should be borne by complainant; if 
otherwise, by the shipper. 

16. It should be the duty of the manufacturers and 
wholesalers to take an active interest in the marketing 
of their products through regular channels only. 

17. It is the sense of the conference that the widest 
possible trade publicity be given for the purpose of 
making known irresponsible, irregular and unscrupulous 
dealers and manufacturers. 


. 


There was smooth sailing until section 6, relating 
to terms of sale, was reached. Then many retailers 
present, in a spirited discussion, balked at the propo- 
sition that the buyer must take his discount, if he 
wished to take it, within 30 days from date of in- 
voice, even if the car has not arrived. The clause 
providing for a subsequent refund in case the ship- 
ment should ‘‘not be acceptable for legitimate reasons 
to buyers’’ did not receive attention. It was pointed 
out that all cars of red cedar shingles would be bought 
‘sight unseen,’’ as delivery inside of thirty days is 
almost a physical impossibility. Many of the dealers 
insisted that thev wished to take the discount but at 
the same time wished to see the goods before paying 
for them. 

A motion to adopt section 6 (the five preceding sec- 
tions having been unanimously adopted) was lost by 
a vote of 25 to 17, a number present not voting. 

On motion the president was authorized to appoint 
a committee of seven to consider the sections the asso- 
ciation might reject and to prepare recommendations 
to be presented to the next Lumber Trade Congress 
that will embody the ideas of the Indiana retailers on 
the sections to which they have objections. 

Sections, 7, 8, 9, 10, 11, 12 and 13 were adopted but, 
on motion, sections 14, 15, 16 and 17, covering arbi- 
tration and other subjects, were also referred to the 
special committee for consideration and report Thurs- 
day. 

President Johnson appointed the following commit- 
tee to consider the disputed sections: 

W. C. Pulse, Greensburg; 

Charles Frank, Mishawaka; 

Cc. D. Meeker, Monticello; 

T. R. Lewis. Indianapolis; 

J. W. Pinnell, Indianapolis; 

M. Kirsch, Decatur; 

Guy Pierson, Spencer. 

President Johnson announced the appointment of 
the following committees: 

Resolutions—Charles Hege, Columbus; C. D. Meeker, Mon- 
ticello; J. W. Pinnell, Indianapolis. 

Obituary—S. P. Stroup, Shelbyville; C. C. Foster, Indian- 
apolis; George Springer, Anderson. 

Nominations—J. S. Jackson. Knightstown; Will C. Pulse, 
Greensburg ; W. C. Raymond, Marion. 

The latter committee was appointed in accordance 
with a resolution offered by George Springer, of An- 
derson. 

The convention adopted an amendment offered by 
Charles Frank, of Mishawaka, providing directors 
should not be paid mileage for attendance at board 
meetings held in connection with the annual meeting. 

President Johnson appointed three sergeants-at-arms 
to round up the retailers and bring them into the 
meeting. Those so appointed were C. C. Foster, of 
Indianapolis; George E. Springer, of Anderson, ‘and 
J. S. Jaekson, of Knightstown. 

Adjournment was then had until Thursday morning. 


THURSDAY MORNING. 

With a very large attendance the Thursday morning 
session opened at 11 o’clock. The auditing committee 
reported, approving the report of Treasurer Seearce. The 
report was adopted. 

The special committee on code of ethies asked further 
time. 

George W. Hotchkiss, of Chicago, secretary of the 
Illinois Lumber Dealers’ Association, was introduced 
and delivered an address on ‘‘ The Grading of Shingles.’’ 

He outlined the history of the American Lumber 
Trades Congress which resulted in the promulgation of 
the code of ethics. He said the five retail members 
of the conference committee did not feel that they had 
given the wholesalers any undue advantage in this code. 
However, Mr. Hotchkiss said, the retailers will be able to 
go into the next congress armed with the expressed 
opinions of the various associations. He himself there- 
upon presented some recommendations to be considered 
by the next congress. 

Taking up the question of shingle grading, Mr. 
Hotchkiss read some correspondence on the subject and 
then offered the following resolution: 


Resolved, That we submit for the consideration of such 
lumbermen’s congress as may be hereafter called our earnest 
desire for the passage of ethical rules for the grading of 
shingles and we commend the following as embodying our 
idea of what rules should prevail in this regard, viz. 

There should be but two grades of shingles for the mar- 
ket of this state and one of these should be known as “clear” 
and the other as “*A*,.” 

Clears: Clears to be 16 inches in length, five butts to 
measure 2 1-16 inches when green or 1 15-16 inches when 
dry. ‘To be of sound timber, well manufactured and free 
from all defects, packed in bunches of 20-inch band, twenty- 
five courses on each end of bunch, no course to contain 
more than one opening of not to exceed 1 inch. No sap 
shall be allowed in this grade. 

*A* brand shall be of the same general character as clears 
except that it may allow sound kaots or small worm holes 
above 10 inches from the butt when the character of such 
defect does not injure the utility of the piece. 

No shake, rot, or shingles less than 14 inches long (ex- 
cept an occasional) and no unsound or loose knot shall be 
packed in this grade, all shingles of either grade to be well 
manufactured as to uniformity of thickness and square 
jointing. 

A third grade may be recognized by special agreement be- 
tween parties in which an 8-inch butt may be allowed, other- 
wise conforming to the *A* and this shall be known as 
aU. 


In closing, Mr. Hotchkiss paid a tribute to the value 
of the association and the work of Secretary Scearce. 
The meeting then adjourned until afternoon. 


THURSDAY’S SESSION. 
[Special telegram to the AMERICAN LUMBERMAN.] 

INDIANAPOLIS, IND., Jan. 14.—A resolution was intro- 
duced protesting against the distribution of thin lumber 
and advocating the adoption by northern manufacturers 
of a standard of thicknesses. This was adopted after 
thorough discussion. 

Report of the nominating committee then was called 
for and submitted, the following recommendations being 
made: For president, E. P. Deming, Hammond, Ind.; 
vice president, Guy Pierson, Spencer, Ind. 

For directors: W. F. Johnson, Indianapolis; Charles 
W. Lanz, Bedford; E. McErlain, South Bend; August 
Fromme, Terre Haute. 

The adoption of this report will come up for con- 
sideration tomorrow when nominees probably will be 
elected. 

A feature of the afternoon session was the address by 
Met L. Saley, Realm of the Retailer man of the AMER- 
IcAN LUMBERMAN, entitled, ‘‘ Necessity for Improved 
Methods,’’ as follows: 


The Necessity of Improved Methods. 


This is a big subject for a short address. ‘Treated in 
detail it weuld fill a book, hence only a few salient points 
can be discussed. First, waste. I should say that in 
half of the yards visited by me there is evidence of 
waste that could be avoided. Waste, waste, waste—it is 
as common as English sparrows; at wholesale and in 
driblets. There are yards in which are loads of dimen- 
sion and boards, cracked, broken—as if there was not 
such an article in the market as a handsaw—disabled by 
being besmeared with dirt, pitched into a common pile. 

Ii I were a gambler I would bet ten to one that I 
could take you to a yard in the Saginaw valley in which 
there is a carload of discarded stuff. In Texas I could 
take you to the yard of a prominent lumberman of that 
state in which teams are driven over boards that have 
fallen from the piles. I could take you to a yard in 
Illinois in which are as many doors that have been ren- 
dered unmerchantable by exposure to the light as could 
be piled on a wagon—and this at a time when natural 
finish is the fashion. Yet all over the country I see new 
warehouses, one of the considerations evidently being to 
have plenty of windows in them. 

I was asked to travel sixty miles to see a plant one of 
the merits of which, according to the ideas of the pro- 
prietor, was the lightness of his new warehouse. Con- 
sistency, you know, is a jewel that only a few of us 
wear, and at a certain yard the dealer told me that he 
did not permit his employees to handle doors except with 
gloves. These gloves were of cotton flannel which did 
not cost more than a dime a pair. The idea is an ex- 
cellent one and one that has been adopted by several 
cGealers, but it was really amusing to see these same 
doors which had been handled with gloves standing in a 
wareroom through the windows of which the sun was 
blazing. 

And speaking along this line, what business have we 
to permit stock doors to stand? ‘They should be piled, 
as they always are in the warehouses of the jobbers, ard 
concerning this a dealer agreed with me, but the top 
doors of his piles were begrimed with dust. “It is only 
the top door that becomes soiled,’’ he remarked. But 
why even the top door? Lath is cheap, building paper 
is cheap and a small amount of each will save even the 
top door. In one wareroom the doors were piled in as 
small space as possible with a canopy of cloth that was 
let down over them. It looked a good deal like a side 
a td of a circus, but the dealer’s heart was in the right 
place. 

We all know how it is with molding. I think that 
fully half of the dealers of the country think that deli- 
cate molding is robust enough to take care of itself. It 
is exposed to dust and dirt and then expected to present 
a zood front for natural finish. Molding by the whole- 
sale is going to ruin all over the country. And the point 
is that every foot of dimension, of a board, of molding, 
costs good money, and consequentiy is worth money. 


Yard Conditions. 
A little more than a year ago, in company with Ccl- 
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onel Kendall, who has charge of the line of yards of the 
great Potlatch Lumber Company, and whose managerial 
ability is second to none, I traveled a thousand miles in 
eastern Washington, for the purpose of making a study 
of the retail conditions in that great wheat country. At 
times, in his own yards, the colonel has dropped dimes 
in the shed alleys and then watched the local managers 
pick them up. ‘‘What’s that?’ the colonel would ask. 
**‘A dime,’’ the manager would answer. “A dime, eh? 
What did you pick it up for?” “Pick it up? Why 
shouldn’t I pick it up?” ‘You appear eager to,’’ was the 
reply, “but over there is a board going to waste that is 
worth a good deal more than a dime and you don’t pick 
that up!” : 

And that is the way it goes. There is not a dealer 
who would not pick up a dime, a nickel, or even a penny, 
but many let dollars and dollars’ worth of lumber, shin- 
gles and molding go to ruin. How wrongly educated we 
are when we cling so tightly to money itself but permit 
to go to waste the goods for which we pay our money. 
Every board, every piece of dimension, every foot of 
molding, every lath costs money and we should watch 
it as closely as we would the money with which it was 
purchased. ; 

I visit approximately 1,000 different yards every year 
and I should dislike to tell you what small proportion of 
them are well kept, and I mean by that as well kept as 
they might be by a man who has learned his business 
and desires to keep them well. There are those which 
at a glance present a good appearance, but look a little 
more closely and it will be discovered that they are out 
at the elbow, out at the knee, or out at the toe. Some 
feature spells the man who does not know, or the man 
who does not care. | 

Frequently I am toid by a dealer that he has been so 
busy that he has not had the time to keep his piles in 
shape. I might as well say that when I arose this morn- 
ing I did not have the time to button my shirtfront or 
adjust my tie. It’s merely an excuse. What would you 
think of merchants in other lines who made such an 
excuse? ’ 

The best yards of the country are always in shape. 
The stock that is not in shape during a busy period is 
not in shape when business is slack. The keeping of 
stock in shape becomes a habit with the man who is 
disposed to so keep it. He as involuntarily places a 
board where it belongs as the man who is particular as 
to his personal appearance brushes dust from his coat 
front. I believe I have said before that if I had a son 
who was to learn the retail business I would rather pay 
for his tuition in some yards than to permit him to work 
in others for wages. There is not a man here who does 
not understand the force of the assertion that whatever 
a boy may undertake he should start right. And for the 
reason that so many boys do not start right in the 
home, in business life, in a knowledge of their physical 
natures, is why our penitentiaries are crowded, why so 
many are inmates of insane asylums and filling the 
graves in our cemeteries. What a grand heritage life 
is for the boy who starts right! 


The Winning Personality. 


A dealer may select a favorable location for a yard, 
have money in plenty with which to operate it, be de- 
termined to care for his stock as he should, but location 
and money and good stcckkeeping will not fill the bill. 
If there is not a winning personality, a desire and a 
know how to please the customer, there is an excellent 
opportunity alongside of that dealer for a competitor. 
A dealer could be named whose ungentlemanly inde- 
pendence pushed his trade from $70,000 down to $40,000 
the second year that his opposite sold lumber across 
the square trom him, and his business is still going 
down the toboggan. 

I take off my hat to the independent man, he who 
has the courage of his convictions and will stand by 
his guns until the skies fall, but I want to see him do 
it in a gentlemanly manner. When Grant said he would 
fight it out on that line if it took all summer, he did not 
bluster, as some would, “By so-and-so, and so-and-so! 
I will whip the sons of sea cooks if it takes until h—1 
freezes over!”’ 

If anything is manly it is strength. And how often 
there is strength even in _ silence. I have seen the 
old-time great tragedians of the country, Barrett, Mc- 
Cullough, Keene and others, but the stage picture that 
after many years is clearest in my mind is that of Ed- 
win Booth in Hamlet, watching the mock play to dis- 
cover if King Claudius had murdered his father. He 
said not a word. The ravings of the others appear at 
this distance a weakness, but the memory of the great 
tragedian who was monumentally strong in his silence 
will not be obliterated until I shall forget all. 

To my, mind not a man of us has ever learned too 
well the lesson of courtesy. All over the country I 
have noticed an exhibition of the socalled American 
rough and ready spirit, that brusk spirit that so often 
contains an element of selfishness and a sad lack of 
refinement. We are apt at times to think that this 
spirit becomes us, but when fishing for trade it does 
not always become us. The other day when buying a 
railroad ticket in Austin, Tex., for Kansas City, on pass- 
ing my twenty odd dollars over the counter the agent 
very pleasantly thanked me. I said to him that for 
twelve years I had traveled continuously, that I kept a 
close tab on some things, and that he was the fourth 
railroad man who had said, ‘‘Thank you,’’ when I had 
paid them my money. His reply was that it cost 
nothing to be a gentleman. It seems to me that as it 
is money every tradesman is working for he should be 
so grateful to receive it that he should thank the man 
who paid it to him. 


A Valuable Asset. 

We do not know what a valuable asset courtesy may 
be. A little incident with which I was personally con- 
nected: A dealer who lived fifty miles from a town I 
was about to visit asked me to tell him what I thought 
of a certain local manager in that town. First and last 
I carry many commissions of a similar character, and 
I told him I would do so. Reaching the town early in 
the morning I sat in the office awaiting the arrival 
of the manager. I expected that on entering he would 
notice me, as any business man should notice a stranger 
who comes to his place. He paid no more attention to 
me than he would had I been a strange dog, and hardly 
as much, as no doubt he would have told the dog to get 
out! He passed into his private office and there I heard 
him swearing like a pirate. I told these facts to the 
dealer fifty miles away and he wrote me that under no 
circumstances would he have a man of that stripe in 
his employ. 

Another instance: I was recently asked by one of 
thte largest ilumbermen of the country, who was about 
to add to the number of his traveling men, to give him 
the names of some young men of my acquaintance who 
would meet his requirements. I thought of the young 
men I knew, and among those who were not already 
holding good positions the name of one came to me. 
I knew him as a competent salesman, but what else 
was he? Profane and foul mouthed. This friend of 
mine who asked the favor is a gentleman of culture, a 
man who had been invited to address the students of 
Yale, and I could not insult his intelligence by recom- 
mending to him a young man from whose lips profanity 
and obscenity fall. 

Not long ago I heard a boy in a yard swearing, evi- 
dently as naturally as he breathed. ‘My boy, how much 
are you getting here?’’ I asked, and he said $8 a week. 
“And you would like to get more, would you not?” J 
asked again, and he answered, ‘‘Betcher life!’ ‘‘Then,” 
I said, “don’t swear. I don’t pose as a very pious man. 
but it grates on my ear to such an extent that I would 
not hire a boy who would go around my premises swear- 





ing as you do.’’ He sulkily walked away. He probably 
did not see the force of the remark, but later on he will 
see it if it is his intention to rise in his calling. 

These remarks on profanity are not made because I 
think the dealers of Indiana are more profane than 
those of other states, but in the treatment of my subject 
they naturally dropped in. The point I want to make 
is this: If a customer is in any way displeased with 
the treatment he receives from a dealer there are plenty 
of other dealers of whom he can buy his material. 


The Meaning of Success. 

The lopsided lumberman is never a success. He may 
make money, but money does not always spell success, 
even to the man who has it. Some of the poorest men 
I ever have known had money, and that was all they 
had. An acquaintance of mine made a clean quarter of 
a million by flimflamming the public in a mining scheme. 
and ‘‘on 'Change’”’ he was called a success, but he knew 
he was not a success. In fact, I once heard him call 
himself a ‘“d——d fraud!’’ ‘True success is associated 
with character, and the man who has achieved it may 
die as poor as Job’s turkey, else the history of many of 
our greatest educators, greatest ministers, greatest 
writers, greatest statesmen is a lie. To the thinking 
man success is the consciousness that in doing his life 
work he has done his level best. As said, the lopsided 
lumberman is only a lopsided success. If he is deficient 
as a buyer, as a salesman, as a stockkeeper, as a coi- 
lector, as a neighbor he has won success only in part. 
It may be unfair, however, to single out lumbermen as 
lopsided, as the man who is not lopsided is as rare as 
a hen’s tooth. I can not say that I have known more 
than one whom I thought gave evidence that he was 
not, and he was deaf and dumb and could not tal’. 
Could he have expressed his opinions he might have 
been as bad as the rest of us. 

I do not believe that too much importance can be 
attached to what is called the ethics of trade, and 
which have been nourished by the associations, and in 
many instances created by them. In trade, as well as 
out of it, the spirit of brotherhood is an asset. We 
know the feeling that existed between many dealers 
before the organization of the associations. Oftentimes 
neighbors were strangers, and without reason business 
enemies. A dealer told me that previous to attending 
an association meeting he had not for two years spoken 
to his competitor whose yard was not more than a 
quarter of a mile from his. They were both at this 
meeting, and seeing the good fellowship exhibited on 
every side, and becoming influenced by it, meeting in 
the hotel lobby they clasped hands. ‘Right there,”’ said 
this dealer, ‘‘we were converted. In addition to being 
competitors we have been neighbors ever since.” 

The Retail Association. 

What finer tribute could be paid to the retail associa- 
tions? Blot out any financial benefit the associations 
may have been to the trade and the good will they will 
have engendered has more than repaid for all the expense 
and all the effort. Through them differences have been 
settled. friendships have been made, and it has been 
learned that the bond of brotherhood may exist in trade 
circles. It is said there is no friendship in trade, but it 
has been demonstrated that there can be _ friendship 
between competitors. It has been demonstrated that if 
only the right button is pushed the better part of man 
will rise above enmity and greed. It has been demon- 
strated that the individual who is wrong will give way 
to the many who are right. 

Here is where our methods have been greatly im- 
proved, but they will bear further improvement inas- 
much as those who are still out of the fold may learn 
of association advantages. They may be improved, 
inasmuch as many of us who are in the fold may become 
more sincere and helpful to the cause. A negro preacher 
in Mississippi shouted, ‘‘Bredren, come right up; de sal- 
vation of de Lod am free, but don you forget you hab 
to support da church!’’ Negro talk, that was, but it 
was mighty sensible. It does not appeal to all of us 
that we must support ‘‘da church;’’ we want the bless- 
ing without paying the freight, and to that the great law 
of compensation Says, ‘‘nay.”’ 

A few words as to prices: If Solomon, called the 
wisest of men, were mixing with us these days he would 
say that certain retail lumbermen had no better business 
heads on them than geese. Giving lumber away! I 
could stand here and offhand name a score of towns, and 
by putting on my thinking cap make it a hundred, in 
which men who call themselves merchants are conduct- 
ing their business in a way that is a disgrace to the 
name of merchant. There is a senseless scrabble for 
business regardless of the prices which are obtained. 
It makes me so tired thinking of this that I don’t want 
to talk about it. 

Wherein, then. should we aim to improve? In stop- 
ping waste, which implies good sheds and the proper 
care of stocks. In so serving our customers that it 
will be a pleasure for them to come again. In treating 
our competitors as we would wish them to treat us. 
In having the backbone to ask, and to get, fair prices. 


The present meeting was the silver anniversary of the 
organization and appropriate talks were made by S. P. 
Stroup, of Waldron; C. C. Foster and E. H. Eldridge, 
of Indianapolis, and W. C. Raymond, of Marion, all of 
whom are charter members of the association. 

Touching tributes were paid to the memories of J. O. 
Parish, of Shelbyville, and Charles R. Balke, of Indian- 
apolis, two members whose loss by death during 1908 is 
keenly felt by all who ‘knew them. 

The special committee appointed to formulate a resolu- 
tion on the Code of Ethics submitted its report, in which 
it was recommended that the code be changed so as to 
limit credit to sixty days after arrival of car and permit 
a discount of 2 percent within thirty days after arrival. 
These and other minor changes were unanimously adopted 
and will be brought to the attention of the next lumber 
trades congress. 

The resolution introduced by George W. Hotchkiss, 
secretary of the Illinois Lumber Dealers’ Association, 
during the morning session was adopted. 

Secretary Hotchkiss lead the discussion of the mail 
order. house question. 

A recess was then taken until Friday at 11 o0’clock. 


Many Hosts and Guests. 

Tonight a complimentary dinner will be given to the 
membership and ladies in the main dining room—ef the 
Claypool hotel, the Retail Lumber Dealers’ Associa- 
tion of Indiana, Indiana Hardwood Lumber Dealers’ 
Association, visiting Hoo-Hoo, local wholesale lumber 
dealers, members of the Central Association of Lumber 
& Sash & Door Salesmen, representatives of mill supply 
concerns and others, 

A concatenation will be held, nine kittens having been 
mewed up for the occasion. 





‘*With us the great problem is to dispose of No. 
2 common and poorer in hardwoods,’’ is the comment 
made by the Bonsack Lumber Company, St. Louis, Mo. 


LUMBER TRADE IN GERMANY. 


Market in Eastern Part of Empire Shows Material 
Increase in Demand — Conditions in 
Other Parts Quiet. 


[Special correspondent to the AMERICAN LUMBERMAN.] 

DRESDEN, GERMANY, Jan. 1.—Demand for hewed and 
sawed beams increases. For those eut, according to 
standard Berlin dimensions, was obtained m.46 to m.47 
a cubic meter, f. o. b. cars Berlin. Square edged boards, 
8 to 10 and 13 to 16 centimeters, were called for and 
brought m.37 to m.38, according to length, for 1909 
delivery. Short ceiling stuff, 1 to 2 meters long, brought 
m.3214, to m.33, f. o. b. Berlin. There was less demand 
for 36x30 millimeter pine flooring, by reason of the 
arrival of large quantities of Liibeck and Swedish planed 
boards. Inch and a quarter sapwood pine boards of 
especially good quality went off freely. Wide, clear 
panel stuff was scarce and brought good prices. There 
was a good market for clear, white siding 20 to 23 milli- 
meters thick; lots 4% meters average length and 15 to 
16 centimeters wide went at m.54 to m.56 a cubic meter, 
f. o. b. cars Berlin railway station. Boxmakers are 
complaining. In spite of a considerable fall in prices 
but little is done in box boards. The best selling dimen 
sions—20 to 23 millimeters wide—brought hardly m.37 


to m.38; 17 to 20 millimeters were offered at m.38 to 


m.39; 13 to 16 millimeters went at m.40 to m.41 from 
the mill to the local dealer, at which price the latter can 
make no profit. Three-quarter inch and inch furniturs 
stuff were unloaded without any difficulty, the prefe 
ence being given to good colored East Prussian sap 
wood. Water seasoned stuff was not taken well. Clea 
white cooperage stuff, 2 to 244 inches thick, came in i1 
great quantities at m.12 to m.121%4 a cubic meter, free 
Berlin. 

In the eastern part of Germany the supply of lumber 
which came down the Weichsel will soon be exhausted. 
Many building projects, which had been held baek by 
reason of the tightness in the money market, are now 
being carried out, so that the demand for lumber has 
increased materially. The rise in prices is most marked 
with pine beams. Pine sawed lumber that early in 1907 
brought only m.42 at the mill now commands m.47 to 
m.48. Offers are scarce, buyers somewhat eager. Build- 
ers are beginning to use more hewed stuff than formerly. 
Floor boards bid fair, by reason of increased interest 
therein, to rise in prise. 

In the kingdom of Saxony prices for logs are 10 per 
cent, and in some cases 20 percent, lower than at the 
same time last year. If in some places prices have ad 
vanced a trifle, the reason is purely local. The prices 
of sawed stock are 15 percent lower than at this time 
last year and the outlook for 1909 is dismal. 

In railway ties the call of tue Prussian and Hessian 
state railways for tenders on 643,000 ties—pine, oak or 
beech—did not bring about the expected increase in price. 
On the contrary, for instance, on pine ties f. 0. b. 
Schulitz, the price was 35 pfennigs less than in October. 
Oak ties f. o. b. Danzig were 66 pfennigs cheaper. 

In Westfalia the condition is one of hopeless stag 
nation. Spruce for building purposes may make a slight 
exception, because none is yet coming in. Spruce for 
paper making and mine timbering and pine mine timber- 
ing have dropped m.1 to m.2 a cubic meter. Calls for 
oak mine material are unimportant. In beech business is 
asleep. 

The South German board market is suffering from too 
liberal offers and too small demand. The market simply 
san not stand the load. There seems to be especial over 
stocking in narrow boards. Wide boards seem to be 
the center of attraction, if clear or half-clear. As long 
as it is impossible to get better prices than m.133 to 
m.134 a hundred for 16-foot boards twelve inches wide 
and an inch thick, f. b. boat middle Rhine port, in 
spite of very high freight rates, there is no money in 
them for the wholesaler. 

In the Rhenish planed board market prices have been 
run down in the last three months so far that there is 
no profit for the planing mills. This has brought the 
mill owners to the conclusion that something must be 
done. Along the lower Rhine a congress has been re- 
solved upon to fix prices. Sweden, Russia and Finland 
have raised prices, but those in the Kronstadt provinces 
have gone up still more. 

In South Germany the market in building lumber is in 
bad condition. Lack of heavy orders at this time of 
year is not infrequent, but the present drop in prices is 
most uncommon. Although a great part of the South 
German mills has been getting out boards, yet there has 
been a most remarkable overproduction of heavy stuff, 
with corresponding fall in price. The most recent orders 
are for beams with the usual mill edge, m.37 to m.38%4, 
f. o. b. cars Mannheim-Ludwigshafen. 

In Riga, by reason of the somewhat nervous state of 
the Russian owners of standing timber, too much mate- 
rial was sent in last spring, causing a lack of eagerness 
in buying, particularly in building lumber. This can be. 
perhaps, because the higher prices and the increased rate 
of interest have choked the building industry in the west 
and resulted in a reduced amount of purchases. The 
wages of loggers and teamsters, which were high enoug! 
in the winter of 1906, have gone up further by reason 0! 
the activity in the forests. 

In Finland,.as the East Bothnian and the most of th 
Finnish ports are icebound, the export for 1908-9 mi) 
be said to be over. The country has been pretty we!! 
traveled over in the last week by buyers from Englam:! 
and the continent. The object is supposed to be to soun| 
the exporters concerning the prospects for next sease 
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BUFFALO LUMBER EXCHANGE ART WOOD EXHIBIT AT RECENT INDUSTRIAL EXPOSITION. 


Disposition of Exhibits Delayed—Trade Opinions Differ—General Trade and Building News and Notes. 


BurraLo, N. Y., Jan. 13.—Certain special consumers 
of lumber are noting that lumbermen are active with 
them whether lumber is or not and it seems to be a 
fact that while the careful and above board dealer is 
not pushing his salesmen out much, there are others 
keeping the road so warm that it does not do the trade 
much good and keeps prices rather slack in most things. 

Considering the state of trade during the last twelve 
months the question is being asked among dealers if 


sales agents for the John L. Roper Lumber Company, 
very much pleased with his trip and more hopeful than 
ever regarding his specialty, North Carolina pine. 

James T. Hurd and Peter McNeil have gone to Mt. 
Clemens for two weeks’ rest and to take the benefit of 
the famous baths at that place. 

Graves, Manbert, George & Co. are overhauling their 
steamer Mohegan, putting in a new boiler and deck 
beams and getting it in readiness for next season. 
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SAMPLES OF WOODS HANDLED BY BUFFALO LUMBERMEN. 


the present volume of business is not better than gen- 
erally might be expected so soon after inventory time. 
While business is not large in volume, there seems to 
be a spotty demand for various woods, so that trade is 
unusually brisk for a few days and then falls off again 
to almost nothing. 

There probably is not as much building going on in 
suffalo now as there probably would have been if 
builders and contractors could have been forewarned 
that winter weather had been postponed until after the 
new year. So lumber dealers whose business is largely 
with contractors and builders are saying that orders have 
been held back because it was expected that every day 
winter would set in in earnest. But nevertheless the 
open weather has served to spur some of the venturesome 
ones on, especially those who build in wood, for last 
week of the forty permits issued by the municipal build- 
ing department thirty-eight were for new frame dwell- 
ings. The total valuation is $149,150, which compares 
favorably with other weeks. One of the features of the 
new building now going on in the city is the number of 
permits that have been issued for additions to factories 
and manufacturing plants, which only goes to show that 
business men in general have confidence in the future of 
their respective trade and are preparing to meet an 
increased demand for their products. 

EK. W. Bartholemew returned this week from Norfolk, 
Va., where he went to attend a meeting of the general 


Lumber Exchange Meeting. 


The meeting of the Buffalo Lumber Exchange on 
Saturday discussed the proposed changes in the lumber 
tariff and it seems to have been the views of those 
present that the tariff ought to be taken off, but final 
action was not taken on account of the small attendance. 
It was voted to make a final payment on the car stake 
assessment made by the National association and the 
new uniform bill of lading was laid aside as not likely 
to be harmful to the trade, especially as it is said the 
consignee can unload his cars without waiting for the 
bill. No final disposition of the exhibit at the Buffalo 
exhibition was reached, as it is hoped that in the near 
future the exchange will have rooms of its own some- 
where for displaying these woods, though no particular 
step has been taken yet in that direction. 


Lumber Exhibit at Buffalo Industrial Exhibit. 


It is the privilege of the AMERICAN LUMBERMAN to 
reproduce this week two photographs showing the ex- 
ceptional character of the room fitted up by the Lumber 
Exchange of Buffalo. A special room was set aside for 
the lumbermen at the Industrial Exposition, held in 
that city last month, and rising to the opportunity pre- 
sented, specimens of the various kinds of wood handled 
by the dealers of that city were furnished and presented 
to the best possible advantage. The exhibits were large 
enough to show to advantage the quality and color of the 
different woods which could be used for interior trim, fur- 
niture and similar purposes, 

The exhibit attracted a great deal of attention— 
much more than some of those who had a hand in pre- 
paring it thought possible. Several enterprising insti- 
tutions of Buffalo have endeavored to secure the speci- 
mens of wood used, among them being the Technical 
high which desires them for educational pur- 
poses. 


school 





EXHIBIT OF THE LUMBER EXCHANGBE, OF BUFFALO, AT THE RECENT INDUSTRIAL 
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THREE DAYS’ FOREST FESTIVAL ON THE BILTMORE ESTATE: 


Chronicle of the Second Morning’s Joyous Journeying— Dissertations on Profitable Planting—Some Mistakes 
and Their Lessons—Value of French Ideas Americanized—An Al Fresco Luncheon 
With Extraordinarily Attractive Features. 


CHAPTER XXXIII.—_IN A WALNUT PLANTATION. 


The last direct association that these chronicles had 
with the participants in the ever memorable three- 
days’ forest festival of November last, on that great 
object lesson in conservative forestry the Biltmore 
estate, left the party on the farther bank of the 
French Broad river on the second morning of the for- 
est fair, after a hazardous passage of the stream fol- 
lowing a ten-mile ride from Biltmore village in the 
kind of weather that prevailed uniformly from start to 
finish of the three days—weather of that kind than 
which no memory can recall any nearer perfection. 
The first objective point of the party after the passage 
of the French Broad, under the tutelage of Forester 
C. A. Schenck, was Tip No. 28, a plantation near the 
bank of the river of black walnut obtained from nuts 
planted in the fall'of 1897, in furrows planted three 
and one-half feet apart at an expense thus estimated: 


Sixty-two bushels of walnuts. .......ccccscccssccces $33.00 

DY UTE. |... 0.6.010:4.056 b.od00 06 6c 560 6400 cence J 

I RE acca) bs maah oe glota mala GAGE. one midie-8 eee Caet 18.85 
ere eee 5 ip alos alecveroutetiee $54.85 


Here Dr. Schenck gathered his pupils about him— 
these pupils including all the ‘‘grown-ups’’ as well as 
the students of the Biltmore Forest School—and said: 

‘‘The idea in forestry, as in any other business, is 
to get rich quick, and as a consequence the idea is, 
when you enter the field of forestry, to plant the fast- 
est growing species, and that is black walnut. [Laugh- 
ter.| That was my idea, somewhat Americanized after 
I had been living here for a year or so, so I planted 
on this Hillside road, some above and some below the 
road, all at one time. Jt is marvelous to see the 
relatively big fellows below the road, and above the 
road the walnut growing smaller and smaller as the 
hill advances. 

‘¢These walnuts will grow rapidly only on a patch 
of land extremely fertile with heavily fertilized soil, 
and on such soil these walnuts have grown in ten years 
to some size. I do not eall these walnuts very good; 
they do not have the bold development that seems to 
be desirable and are not very straight but they have 
grown fast, at least. 

‘¢ Above the road the walnut plantation is practically 
a failure. The soil is too poor; below the road the 
walnut plantation, on agricultural land heavily fer- 
tilized, has done what I expected it to do; it has 
grown quickly to good size. 

‘*You ask why did I do this planting on this aban- 
doned field. Because a few black walnut trees grow- 
ing naturally up here gave me a hint from nature and 
I took this to be black walnut ground, but I was 
wrong. In ten years some of it has grown ten inches, 
but they appear generally to be about as high as im 
1898 above the road. It is remarkable that the slight 
difference in soil makes such a difference in growth— 
over there nearly twenty-five feet and here not twen- 
ty-five inches. It shows the dependence of the walnut 
on the quality of tne soil. It is futile, it seems to me, 
to plant walnut on poor soil. 

‘*When I found I had made a mistake I tried to 
mend it in the usual way by doctoring up with yel- 
low pine with one-year-old seedlings imported from 
Germany, costing about 50 cents a thousand, and I 
believe that all this walnut plantation in time will 
be saved by the pine; the doctoring influence of the 
pine on the soil, I believe, will be to make this a finan- 
cial success. ‘These measley little walnuts are now 
doing better, as the yellow pine has taken a foothold, 











than before and I am hopeful that finally the walnut 
will succeed through the influence of the pine. If you 
come back here after ten years I can tell you whether 
my theory is correct or not.’’ 

As an object lesson a student under the direction of 
Dr. Schenck dug up a small walnut, apparently thriv- 
ing, but suffering from frost. 

Moving to another point in the plantation Dr. 
Schenck said: 

‘¢Here are the two walnut primeval trees which in- 
duced me to plant on these twelve acres. We planted 
under the trees walnut seedlings and planted yellow 
pine everywhere, but nothing is here but the remnants. 
Why is it that pine under the walnut, pine under its 
shade, will not thrive? These trees killed every com- 
petitor in the woods within their reach. Why is it? 
I must ask some expert who knows more about it than 
I do. The shade here or the proximity killed all the 
walnuts and all the pines. I do not know the reason. 
Toxie effects of root excrements is the theory of one 
of my boys, and he may have the correct theory. Only 
from the time do we find that phenomenon after the 
tree has fruited. The green shells are everywhere and 
may have a poisoning influence on the soil. The boy 
may be correct and he may know more than the botan- 
ists do. The plantation will fail in the immediate vi- 
cinity of the walnut trees. In the primeval woods, 
where all the trees started together, the other trees 
flourished with the walnut.’’ 

The little black walnut that was dug up showed a 
root almost as long as and stronger than the stem, 
and it was thought by Dr. Schenek that possibly in 
time the little backward walnuts would grow and 
thrive. The influence of frost was very evident on 
the specimen dug up. 

The bill for the ‘‘doctoring’’ of this plantation was 
given as follows: 





Hoar Thousawl MIMS FORUOGss « o.o.5.0.6scccvaccecesves $ 4.00 

PIAUURS GRE MIBCSIOROOUS, 2.0 .cccccccccceveccececs .30 

Py oer eee rrr ee ee ee 7.50 

$11.80 

CHAPTER XXXIV.—PINES ON AN ABANDONED 
FIELD. 


Journeying to the next point of interest, Tip No. 29, 
the party was addressed by Dr. Schenck as follows: 

‘*T want to draw your attention to the manner in 
which the abandoned field is growing up in yellow pine 
and the attention of the engineers particularly to the 
manner in which the old deep gullies have grown up 
in pine after being saved by the pine humus accu- 
mulated through many years. You see that the heavy, 
deep layers of humus have stopped erosion entirely 
and brought the old field back to productiveness. 
After cutting out the misshapen, huge, matured trees 
after they had reseeded the ground, I obtained a nice, 
even stand of pine poles. The new trees have produced 
as a matured growth a second growth for the future 
use of men.’’ 

Three special of pines, echinata, rigida and Virgin- 
jana, were found growing at this point. 

Attention was called to a bunch of pines killed by 
bark-beetles in 1903, 

Tip No. 30 was given casual attention. It consisted 
of a cut stand of oaks, chestnuts and hickories, some 
of them forty years old, from which an improvement 
cutting was removed in 1898, eight cords to the acre 
being obtained. It was calculated that in about ten 
years a thinning would be made in this tract yielding 


perhaps three cords to the acre. A prominent feature 
of this tip was a white oak 350 years old. 


CHAPTER XXXV.—A WHITE PINE IMPROVE- 
MENT CUTTING. 


2 Tip No. 31 Dr. Schenek halted his big class and 
said: 

‘‘Here I made an improvement cutting which did 
not improve. I blame the contractor and the ranger. 
I was much disappointed with the result, though it does 
not look so bad today, after ten years have elapsed. 
After it was done I planted here a few thousand white 
pines one year old. At that age the white pine is a 
wee little thing and you can imagine that many of the 
little pines, after being planted, stood just long enough 
for a heavy oak leaf to smother them and but few are 
left. I cut out some of the white pines to give the 
others a rapid growth. I have it entirely in my power 
to help all these little pines. Primeval white pines 
are growing more slowly than others because they are 
always suppressed the first few years of their lives. 
These little fellows here will all make trees just as 
good as any. The influence of light on the develop- 
ment of white pine seedlings is here very marked.’’ 


CHAPTER XXXVI.—EXPERIMENTS WITH FAR- 
WESTERN WOODS. 


At Tip No. 32 Dr. Schenck said: 

‘This shows the relative rapidity of growth of a 
number of species—Douglas fir, European spruce, Colo- 
rado spruce and white pine, all of the same age, all 
equally treated and planted about one foot apart. 
The Douglas fir has done poorly. Spruce has shown 
very slow progress. 

‘*T made a little experiment here. To the right the 
white pine planted was obtained from abandoned fields 
and that to the left was taken from the nurseries, but 
it all made no material difference as time went on. 

‘*Here is a German silver fir, and after associating 
m the shade with white pine it may average better. 
In the first seven years the silver fir does very little, 
but later on it may overtop the white pine. The upper 
growth of white pine is better in early youth. The 
silver fir makes better pulp than the spruce; less yield 
but better quality.’’ 

At another point on the same tip Dr. Schenck said: 

‘‘Here we have white pine and locusts alternating. 
It is very notable how much better the white pine does 
than the black locusts or cherries. The black cherries 
here, however, are now doing very well, but, volume 
for volume, give me white pine every time. Here is 
a row of black locusts which suffer very much from 
insects. The insects do not kill but simply injure them. 
They will easily grow to the size of a tie. 


An Interesting Experiment. 


‘*Here I want to show another mess which I made. 
This is a plantation of hickory, wnite pine and chestnut 
oak. Where are they? Here and here; these little 
growths. It shows again that on abandoned fields 
the planting of nuts, as in this case, is practically out 
of the question—the planting of acorns, walnuts and 
hickory nuts, to begin with, is out of the question, in 
my opinion. We can raise the hardwoods only by the 
doctoring influence of pines or in companionship with 
pines; we cannot raise them alone. This soil was occu- 
pied by hickories and white oaks in primeval days, 
and so I was induced to plant the same subjects to 
reproduce what nature had here originally, and again 
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STUDENTS AND SOME OF THE FACULTY OF THE BILTMORE FOREST SCHOOL, MAINTAINED ON THE BILTMORE ESTATE OF GEORGE W. 
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I made a mess of it. I planted white pine, which was 
not a messmate in the primeval forest, but I found it 
did the best for the time being. How it will be three 
or four years from now I cannot say. Trees reproduce 
their kind until the year of their death, be it 500 or 
600 years. 

‘*This is a poor stand of white pine, and here is a 
heavy humus which we get when the trees are planted 
very well together. Then the boles form clean and 
quickly and then I get a better condition generally. 
This seems to be the best way. When they are fifteen 
years old you have a bole of about two long logs free 
of limbs, which makes fine timber. The trees planted 
closely together trim themselves. I could trim these 
at 6 cents a tree and I would select only the best trees 
on each aere to insure the good trees of the future.’’ 


Stories in Hardwoods. 


At a further point the doctor said: 

‘*TIn this tract I would say the hardwoods, and not- 
ably the yellow poplar and white oak, were prevailing 
in a primeval forest and wete cut out about 1893, 
when lumbering was in vogue here after the advent 
of the railroad into Asheville. Here we find evidence 
of spontaneous regeneration of yellow poplar whenever 
it had a little light and the foot of the forester pressed 
the seed into the ground. We have only a few thou- 
sand acres of such forest. The majority we have in 
the vicinity of Biltmore was cut in 1899. What I 
have done here is simply a little improvement cutting, 
taking out the worst trees to make the average tree 
a little better and thus making incidentally a little 
money.’’ 

Further on the doctor called attention to alternate 
rows of white oak and maple, of which he said: 

‘*When the maples were about as high as my belt 
they were all attacked by fungus disease and I thought 
they would all die. First I came and planted here in 
alternate rows, where the oak had failed, yellow pine 
and white pine. What was necessary to beat me was 
that I changed my mind three times, each with entirely 
different results.’’ 

The tract showed a struggle for existence between 
white pine and sugar maples, and of this Dr. Schenck 
said characteristically: 

‘‘The slightest difference in soil brings about an en- 
tirely different result in sylviculture. The differences 
are shown by a few steps different from place to 
place. There are three kinds of lies; first, lies; second, 
statistics; third, theories, and I think I slipped up on 
the last.’’ 

Another plantation showed the effects of attacks of 
rabbits, which destroyed or. discouraged the young 
growth year after year. The use of poison has been 
suggested to kill these, but the estate is preserving 
quail and small game birds and so fears to use poison 
against the rabbits. These pests do not attack the 
trees after they are three years of age, as was demon- 
strated by evidence found in an adjoining plantation 
of black cherry and black locust. 

Leading his party into a dense growth of white pine 


and oaks, Dr. Schenck said: “a 


‘‘This is white pine, and much of it has grown in 
the way IT wanted it to. From now on it may be de- 
sirable to give it more space. Hard maple has been 
planted here for the benefit of the white pine. The 
dead limbs are relatively small, so they can be rubbed 
off without leaving heavy scars and laying themselves 
open to fungus growth. In other places we have in- 
stances of where white pine and sugar maple were 
planted and the sugar maple had outgrown the pine 
because the one was planted before the other.’’ 

The last lecture concluded a walk of four miles and 
the party adjourned to their carriages. 


CHAPTER XXXVII.—REGENERATION OF YELLOW 
POPLAR. 


At’ Tip No. 34 the forester addressed his students as 
follows: 

‘<The yellow labels which you see here indicate pop- 
lar. I do not show all the seedlings here. The yellow 
seedlings in this cover are the progeny of two or 
three big trees down there. Here is one having ap- 


proximately 1,400 feet and one of 750 feet to the right. 
These few trees which [I still find here and there in 
the hollows, all left of the original forest, give me 
a wonderful reproduction and dense stand of second 
growth of strong poplar. In this grove I find the first 
indication of natural seedlings of yellow poplar in a 
small group. I have given it a little extra light, which, 
as done here, may not seem the best way to encourage 
the growth, which is about twenty feet, but here is a 
regeneration which is creditable. From time to time 
I go in with my little ax and mark a few of these 
hardwoods, removing them, making them into money. 
I do the same thing in the valley over there and as it 
goes ‘on these groups will merge. 

‘*This natural seed regeneration is known very well 
abroad now as the group type of natural seed regenera- 
tion. I have found, to my great pleasure, that yellow 
poplar lends itself admirably to this type, which, under 
conditions as found here, is very easy to handle. I 
will show you what I shall mark in order to give my 


yellow poplars more light. Above the road there are. 


the trees of the same growth. It is all the nucleus 
for a group which is gradually enlarged just as the 
waves enlarge as a stone is dropped into the water. 








FAIR NORTH CAROLINIANS WHO PRESIDED AT A 
FEAST. 


It all comes from these two seed trees. The ground 
is strewn with yellow poplar seeds. Every year the 
seeds fall; about ten seeds to the foot. Not more than 
one of them out of ten is good; most of them are 
hollow. The percentage of fecundity in German seeds 
is very poor—only about five in a hundred.’’ 

Here the students, under the direction of Dr. Schenck, 
marked several trees, mostly misshapen or otherwise of 
poor growth, following the instructions of Dr. Schenck. 
He seemed to pick out the victims with half a glance. 


CHAPTER XXXVIII—ACCORDING TO FRENCH 
METHODS. 


At a farther point on this tip Dr. Schenck said: 

‘*Tn the vicinity of Biltmore is an elevation known 
by geologists as the French Broad base level, where 
we would have found, in the first forests, big North 
Carolina pines with an undergrowth of decrepit oaks, 
hickories and the like. The soil on this French Broad 
base level was not good enough to produce good hard- 
woods, but did produce splendid yellow pine. The 
primeval stand of yellow pine here had an average of 
5,000 or 6,000 feet to the acre. When the’ pine was 
cut, about 1883 or 1880, the hardwoods had the upper 
hand and were left intact. These are scrub oaks 
found here, the best having been left, the poorest cut 
out. Three or four years ago this was a stand which 
I would trim into the pole stage; which is to say 
there was a stand of trees of about thirty cords to 
the acre in which the pines were the minority and 
the hardwoods the large majority. I have cut the 
hardwoods out, coppiced them down and you see that 
in three years they have come up from the stumps 
rather rapidly. 

‘‘This system of sylviculture, which I decided to 
introduce here and everywhere else in the larger part 
of the forests where pine alone will yield lumber, has 


a growth of coppiced understandards. It is the French 
system particularly of sylviculture or forest utiliza- 
tion. In the coppiced understandards we have two 
series of forests, an upper consisting of lumber trees, 
and a lower consisting of fuel trees. The fuel trees 
are the oaks particularly and black gum, sourwood and 
hickory and chestnut, forming the under story, and 
the upper story is formed of pines. Where that sys- 
tem is regularly used we have the following classes 
of pines: pines 3 years old, pines 33, 63 and 93 years 
old respectively. We see a few of the older pines in 
the background. The idea is this: every thirty years 
when coppiced down the hardwoods cut twenty cords 
to the acre and we will get as many dollars out of 
it, unless the price is improved, and every thirty years 
at the same time we get out for lumber purposes the 
older classes of the pine standards, of which we have 
30-year-old ones, 60 and 90-year-old ones. 

‘*That is the French idea of coppiced understand- 
ards, which is disputed by the Germans for reasons 
which I do not wish to dweli upon, but which seems 
to me particularly well adapted to our American condi- 
tions and to conditions now prevailing at Biltmore, 
and as I presume they will continue to prevail for a 
little while. This system of standards yields to me 
frequent revenue by frequent cuts of twenty cords to 
the acre and at the same time affords a certain 
amount of lumber. You see that when coppiced the 
pines get plenty of space to grow, but it should be 
done only when the pines are at least three years old. 
Then I give them plenty of food, light and air and 
merely an underscattering of hardwoods to shade the 
soil. I think that system is good and financially 
correct, as it yields to me lumber, fuel woods, chest- 
nut tannic acid woods and business in other woods, 
and wagon timbers from white oaks. 

‘*This is the system which I want to introduce more 
generally. I tried it here tentatively, where it would 
not be seen. I did not know what would develop; 
I do not know today. Suppose that after coppicing 
these pines they are blown down by a storm! I can 
not say today whether it is a good system, but my 
experience of three years tends to prove that I am 
on the right track and that this is financially and 
sylviculturally the best system for us. I get my sec- 
ond growth free of charge—the regeneration of the 
pines free of charge absolutely. I get frequent and 
early hardwood timber and lumber trees, fuel trees 
and minor woods for wagon and acid making in addi- 
tion. I stand on six different legs instead of standing 
on one. Thus it seems a safe investment. I am en- 
larging this system gradually, having obtained Mr. 
Vanderbilt’s approval, but in a tentative way, because 
the Lord only knows what will become of it. The 
primeval forests looked like this system, only magni- 
fied many times. Pine is in the superstructure, oak is 
in the upper structure, and I am rebuilding in a man- 
ner which seems to me economically correct. 

‘*So far not a single tree has been burned down or 
been attacked by insects. I have no promise from 
the insects that they will not attack these individual 
pines, but so far they have not attacked them. I 
find that the insects rather like the dense woods, but 
not the pines where they are swaying in the wind and 
where other conditions appear not so advantageous to 
producing insects. It may be the very way to eradi- 
cate the insects. 

‘Tt is not necessary that the pines should be dis- 
tributed singly over the scope of the wood lands; 
they may stand in a little group here or over yonder, 
We have a few white pines over here that are wel- 
come, coming in free and promising good financial re- 
sults. Should you come back in ten years, instead of 
the 200 acres on this tip I think you will see 2,000 
acres treated in the same way, where the conditions 
are repeated, not taking here and there a spot, and 
having good chances for transportation. 


CHAPTER XXXIX.—LUNCHEON IN THE OPEN. 


With appetites born of strenuous climbing and the 
fillip of hours spent in the open, the forest fair partici- 
pants here rested for luncheon. It was served out of 
doors, around an old log farm house, now and for 
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some time utilized under the patronage of Mrs. Will- 
iam Vanderbilt as a cooking school for children from 
on and near the Biltmore estate, and some of those 
children were mighty proud of having been entrusted 
with the preparation and cooking of the hot biscuit 
which were passed around in quantities to a ravenous 
and appreciative crowd. They were a gastronomic 
success that would have done credit to a French 
chef or, higher praise, a southern “mammy.” The 
biscuits were supplemented by sandwiches, meats, coffee, 
pies and a profusion of other things provided by Dr. 
Schenck’s general and Mrs. Schenck’s immediate and 
practical foresight, with an experienced understanding 
of the robustness of appetite of hungry scores who 
had spent the morning in hill climbing. And the way 


they were served! In the language of an appreciative 
visitor from a far northern city, whose apparent dis- 
respect was apparent only and was hidden by his ad- 
miring enthusiasm— 

‘*S-a-y, did you expect to see anything like that 
in this wilderness? Talk about your belles! Did 
North Carolina produce these, really? Are they types 
of their kind of this section? Then I am going to 
move down here.’’ 

Those of whom he spoke, whose abounding vitality 
was reflected in superb forms, blooming complexions, 
beaming eyes, supplemented by the very latest, rich- 
est ‘‘creations’’ in the dressmaker’s and milliner’s 
line, were Mrs. C. A. Schenck, Mrs. Dr. Wheeler, Miss 
Rita Rees, the Misses Bessie and Bonnie Reeves, Miss 


Martha E. Race, whose hospitality and personal graces 
added that day to the fame of North Carolina’s fair 
daughters. 

The cooking school was formerly used as a Sunday 
school by the junior residents on the estate, but for 
that purpose has been temporarily abandoned. Under 
the immediate charge of Mrs. Dr. Wheeler it has now 
a class of tenants’ daughters who are being skilled in 
cookery, and its influence through them for good and 
for friendly feeling upon the farmers and others resi- 
dent upon the Biltmore estate is marked. 

And in the enjoyment of their hearty luncheon the 
good forester, his fair assistants and his guests may safe- 
ly be left for the time being. 

(To Be Continued.) 





LATEST NEWS OF LUMBER ASSOCIATIONS IN ALL SECTIONS OF THE COUNTRY. 


Annual Meetings in All Sections — Queen City Lumbermen Formulate New Hardwood Rules — Wisconsin Hemlock Men Set Date for Annual Meeting. 


CINCINNATI FURNITURE EXCHANGE ANNUAL. 

CINCINNATI, OHIO, Jan. 12.—The annual meeting of 
the Cincinnati Furniture Exchange was held today at 
Ahlbrand’s cafe. After the reports of the officers 
for the year had been read and routine business dis- 
posed of, President Dietz announced that the special 
order of business was the installation of officers. Retir- 
ing Secretary Ernest Schneider and Treasurer H. Ucht- 
man were presented with the usual vote of thanks. The 
new officers are as follows: 

President—John F. Dietz. 

First vice president—John Dornette, jr. 

Second vice president—A. G. Steinman. 

Treasurer—Henry Hoffeld. 

Secretary—Jobhn Wolf. 





A letter from the Queen City Furniture Club was read 
asking that the exchange appoint a committee of five 
members to work with a similar committee from the 
club in arranging a reception for the Retail Dealers’ 
Association of Ohio, which will hold its annual convention 
in this city February 18 at the Sinton hotel. After 
some discussion upon the subject the following members 
were appointed to serve on the committee: J. F. Dietz, 
John Wolf, W. J. Sextro, Paul Schirmer and H. Hof- 
feld, jr. The committee of the Queen City Furniture 
Club consists of Robert Onken, John Dornette, jr., George 
W. Schutte, Leo S. Mode and John A. Herbert. This 
committee will meet and arrange ways and means and 
have full power to carry out the entertainment of the 
visiting furniture men. 

Chairman Paul Schirmer, of the transportation com- 
mittee, which has been considering the proposition of 
mixed car loading at this point, reported that his com- 
mittee had had several conferences but had arrived at no 
definite plan, but hoped that in the near future to have 
a plan to propose to the exchange which would at least 
be worthy of consideration. It was stated that other 
cities where furniture was the great industry, such as 
Evansville, Shelbyville, Indianapolis, High Point, N. C., 
and various other points, ‘were now working successfully 
along this line and it was expected to have a plan in 
working order within a short time. 

A combination plan of bringing trade to Cincinnati 
was also discussed, which will be referred to a special 
committee at the next regular meeting. 

A discussion which attracted great attention was that 
of placing an export duty on hardwood lumber. 





SOUTHERN RETAIL ASSOCIATION ELECTS 
OFFICERS. 
[Special telegram to the AMERICAN LUMBERMAN.] 

BIRMINGHAM, ALA., Jan. 12.—At the fifth annual 
meeting of the Retail Lumber Dealers’ Association of 
Alabama, Tennessee and Georgia in this city today the 
following officers were elected: 

President—W. M. French, Knoxville, Tenn. 

Vice president—B. Crawford, New Decatur, Ala. 

Secretary—W. E. Wailes, Atlanta, Ga. 

Directors—C. J. Wallace, Nashville, Tenn.; B. W. Kirk- 
patrick, Nashville, Tenn.; W. P. McBroom, Chattanooga, 
Tenn.; D. Whetstone, Montgomery, Ala.; A. W. Nelson, 
Birmingham, Ala.; E. Ricer Barnett, Birmingham, Ala. ; 
Richard Randolph, Birmingham, Ala.; D. N. Pike, Lagrange, 
Ga.; B. Crawford, New Decatur, Ala. 

Executive committee—Richard Randolph, Birmingham, 
Ala.; A. W. Nelson, Birmingham, Ala.; R. M. Jenkins, 
Birmingham, Ala. 

Resolutions were adopted in opposition to the practice 
of shipping odd length lumber and urging closer rela- 
tionship between the members of the organization. 

The attendance was good and a spirit of great earnest- 
ness was manifested by all. 





MEMPHIS CLUB ELECTS NEW OFFICERS. 

MEMPHIs, TENN., Jan. 12.—W. L. Crenshaw, president 
of the Bellgrade Lumber Company and vice president 
of the Arthur Hardwood Flooring Company, was 
elected president of the Lumbermen’s Club at the an- 
nual election held at the Business Men’s Club Satur- 
day evening. The race between Mr. Crenshaw and 
James E. Stark was a close one, but the former 
secured enough votes to land him in the highest office 
in the gift of the club. 

Ticket No. 1, which was headed by Mr. Crenshaw, 
made almost a clean sweep. The only candidate on 
ticket No. 2 who was successful was Charles B. Dud- 
ley, of the C. B. Dudley Lumber Company, who was 
elected second vice president. The full roster of 
officers and directors for the ensuing year follows: 

President—W. L. Crenshaw, Bellgrade Lumber Company. 

First vice president—C. M. Kellogg, Barksdale-Kellogg 
er Company. 


cond vice president—C. _B. Dudley, Dudley Lumber 
Company. 


Secretary-treasurer—James M. Thompson, James M. 
Thompson & Co. 

Directors—W. A. Ransom, Gayoso Lumber Company; 
C. L. Wheeler, J. W. Wheeler & Co., and J. R. Blair, Crit- 
tenden Lumber Company. 

The voting was the heaviest in the history of the 
club, about 136 ballots being cast. The attendance 
of out of town members was exceptionally heavy and 
their votes were really the deciding influence. A large 
percentage of the new members taken in at the pre- 
vious meeting were out of town ones and they seemed 
to take a great deal of delight in exercising their 
prerogative for the first time. 

After the balloting was over a delightful Dutch 
luncheon was served and this was highly enjoyed. 





Photo by Paul Milloy. 


W. L. CRENSHAW, 
President-Elect Memphis Lumbermen’s Club. 


While the votes were being counted a number of mem- 
bers of the club, as well as visitors, were called upon 
and responded in happy vein. J. M. Pritchard, of the 
Long-Knight Lumber Company, told an unusually 
amusing joke at the expense of J. M. Thompson, while 
J: L. Strickland, of Greenville, Miss., delighted his 
hearers with an incident which he told concerning 
some of the experiences of J. W. Darling in classify- 
ing lumber. 

It has been customary for some years to have the 
annual report of the officers at the same time as the 
election, but these were unanimously voted postponed 
until the next regular meeting. The retiring officers 
will deliver their reports at that time and the newly 
elected officers and directors will be installed. 

During the wait for the announcement of the result 
of the election, a telegram was read purporting to be 
from Anna Eva Fay. It brought very little hope to 
the followers of either of the candidates for president, 
as it simply stated that the next president of the 
club would be connected with a hardwood flooring 
company. It is well known that Mr. Crenshaw is vice 
president of the Arthur Hardwood Flooring Company 
and that Mr. Stark is a director therein. 

One of the most pleasing features of the evening 
was the presentation of a handsome cut glass punch 
set to John W. McClure, secretary-treasurer of the club 
for the last two years. This was given to him as an 
expression of appreciation of the members of the club 
for the splendid service rendered in his official 
capacity. The presentation speech was made by OC. W. 
Holmes and Mr. McClure responded feelingly, express- 
ing his pleasure at the receipt of the splendid testi- 
monial. 

When the result of the election was announced, 
there were loud calls for Mr. Crenshaw. He expressed 
very high appreciation of the honor conferred upon 
him in electing him to the highest office in the gift of 
the club and to the presidency of the largest local 
hardwood lumber organization in the world. He 
thanked all those who had supported him and de- 
elared that it would be the policy of his administra- 
tion to carry out the wishes of the majority of the 
club in all matters affecting the welfare of the or- 
ganization. 

James E. Stark, who was called immediately after- 


ward, congratulated the club upon having secured the 
services of Mr. Crenshaw and showed himself a 
splendid loser. He stated that he had prepared a 
magnificent speech in the event of his election and 
that, as he had not taken defeat into consideration, 
he had made no preparations to make a speech under 
such circumstances. 

Other otiicers and directors were called upon for 
speeches and the festivities were prolonged until 
about midnight. 


CINCINNATI LUMBERMEN FORMULATE HARD- 
WOOD RULES. 

CINCINNATI, OHIO, Jan, 12.—The inspection committee 
of the Cincinnati Lumbermen’s Club held a well attended 
meeting at noon Saturday, January 9. This meeting 
was held in the Business Men’s Club and was presided 
over by President B. F..Dulweber. The report of the 
committee was taken up in detail and considered and 
after several hours’ hard work the rules recommended 
were passed over to B. I’. Dulweber and H. C. Freiberg, 
who will represent the Cincinnati Lumbermen’s Club 
in the conference at Philadelphia January 21. Local 
lumbermen have formulated a complete set of rules, 
which they will present for adoption at the Philadel- 
phia meeting and hope to have recommended to the 
next meeting of the National Hardwood Lumber Asso- 
ciation for acceptance by that organization. It is the 
opinion of those who have formulated these rules that 
they will prove satisfactory to everyone who buys or sells 
lumber. Not only will Messrs. Dulweber and Freiberg 
represent the Cincinnati Lumbermen’s Club but the new 
grading conference which had its meeting in Cincin- 
nati in December last. 


QUAKER CITY LUMBERMEN MEET. 


PHILADELPHIA, Pa., Jan. 13.—The Lumbermen’s Ex- 
change held its regular monthly meeting on January 7. 
President Frederick 8S. Underhill in the chair. There 
was a full attendance, but matters before this body 
were principally of a private nature. 

The recent visitors to the exchange rooms were I. New- 
ton Rudgers, of the I. Newton Rudgers Lumber Com- 
pany, Montclair, N. J., and Mr. Hershey, of Stone & 
Hershey, Newark, N. J. 

The following petition was recently received by the 
exchange: 

- To the Lumbermen’s Exchange of Philadelphia—The under- 

signed members in Philadelphia of the National Hardwood 
Lumber Association, believing that the continued antagon- 
ism to the National Hardwood Association by other lumber 
organizations is detrimental to the welfare of the lumber 
trade in general and not in keeping with the spirit of fra- 
ternity which should exist between lumber organizations, 
and 

WHEREAS, The Lumbermen’s Exchange of Philadelphia 
has in the past worked in harmony with the National Hard- 
wood Lumber Association we do not believe that the Lum- 
bermen’s Exchange should be placed in a positiun of ap- 
parent hostility to the National association but should en- 
deaver to work in harmony as much as possible. 

Therefore, We request that your exchange discontinue its 
action as an exchange, leaving the adjustment of the grading 
rules of the National Hardwood Association in the hands of 
the members of that association, and to this end we request 
that the committee appointed by your exchange be discon- 
tinued, while at the same time it be heartily thanked for 
the time and labor it has given on behalf of the exchange. 

The above was signed by twenty-three members of the 
National Hardwood Lumber Association, eighteen of 
whom are members of the Lumbermen’s Exchange of 
Philadelphia, and was read at the meeting of the Lum 
bermen’s Exchange held on the 7th of January, 1909, 
and the above requests granted. 














CEMENT USERS’, CONTRACTORS’ AND MANU- 
FACTURERS’ CONVENTION-EXHIBITION. 


The first annual meeting of the Cement Users’ & 
Contractors’ Convention and Manufacturers’ Exhibition 
will be held at Oklahoma City, February 9-11, 1909, at 
the State Fair Grounds. Manufacturers of concrete and 
tools of all kinds will be given an opportunity to meet 
a large number of contractors handling and using the 
above lines. Ample space has been provided by the 
management for all displays at a minimum cost, the 
exhibition hall covering a combined area of 30,000 
square feet. Ali displays may be shipped to the secre- 
tary, who will receive the same and have them put in 
the exhibition hall storage free, only the cost of dray- 
age being added. 

This will afford an opportunity to visit the ‘‘Sunny 
South’’ at a desirable season of the year when other 
countries are frozen up, and by using homeseekers’ 
tickets one can make the trip to the Gulf of Mexico, 
stopping off. at Oklahoma City coming and going, by 
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securing tickets on the first and third Tuesdays of each 
month. 

Reservations for exhibition space should be made to 
D. C. Patterson, 336-338 Bassett building, Oklahoma 
City, Okla., who will give the matter prompt attention 
and will be glad to furnish any further information on 
request. 


HEMLOCK MANUFACTURERS ANNOUNCE 
ANNUAL. 

lormal announcement has been made of the thirteenth 
annual meeting of the Hemlock Manufacturers’ Associ:- 
tion, to be held at the Hotel Pfister, Milwaukee, Wis., at 
11 o'clock a. m., Tuesday, February 2, 1909. A very 
interesting meeting is promised, and all manufacturers 
are urged to attend. Such subjects as the following 
will be considered: Stock on hand January 1, 1909; 
probable log crop, general market conditions, the tariff 
issue, trade ethics, forestry legislation, followed by 
election of officers. Comprehensive reports on matters 
pertaining to the lumber business will be submitted, and 
discussion had of them. Additional information de- 
sired may be had on request from J. E. Rhodes, see- 
retary, Minneapolis, Minn. 





mo 


MISSISSIPPI VALLEY SALESMEN’S ANNUAL. 

MINNEAPOLIS, MINN., Jan. 9.—The annual meeting 
of the Mississippi Valley Lumber & Sash & Door Trav- 
eling Salesmen’s Association was held in this city yes- 
terday in the Lumber Exchange. President Mark H. 
Moulton presided. After the minutes of the last an- 
nual meeting had been approved T, M. Partridge pre- 
sented the treasurer’s report, which showed a balance 
on hand of $73.94. 

On motion the chairman appointed a committee of 
three, consisting of H. F. Partridge, Charles Van Pelt 
and C. E, Sheppard, te solicit new members. A motion 
was carried to have a committee of five appointed to 
arrange for a farewell dinner to C. M. Stafford before 
his departure for the west coast. The chair appointed 
George P. Thompson, Charles Van Pelt, H. G. Foster, 
Platt B. Walker and Edgar Dalzell. 

After some discussion it was decided not to remit 
the annual dues this year, and a resolution was passed 
providing that when members are two years in ar- 
rears on their dues they shall be dropped from the 
rolls, but may be reinStated on paying the back dues 
and $1 in addition, 

The meeting then proceeded to the election of 
officers, with the following result: 

President—Henry F. Bonham. 

Vice president—W. W. Vawter. 

Treasurer—T. M. Partridge. 

Secretary—J. F. Hayden. 

Directors—George P. Thompson and A. C. Lauren. 





Before adjournment a committee of three, consisting 
of T. M. Partridge, W. O. Barndt and J. F. Hayden, 
was appointed to draw up appropriate resolutions to 
the memory of the late R. 8S. Butler, a veteran sales- 
man and member of the association, 


Those Present. 


M. R. Moulton, H. F. Partridge, 

T. M. Partridge, Henry F, Bonham, 
Charles Van Pelt, I. Fk. Swarthout, 

F. W. Shepard, J. G. Walker, 

L. B. Craven, J. KF. Hayden, 

A. C. Lauren, KE. H. Zimmerman, 
E. O. Hawksett, George P. Thompson, 


J. G. Ballard, N. A. Smith, 

Cc. E. Sheppard, Cc. H. Lee, 

D. H. MeMullen, W. W. Vawter, 

F. H. Flatau, J. P. Lansing, 

A. R. Priest, Cc. F. Osborne, 

F. E. Reynolds, J. A. MacCampbell. 


A. W. King, 
TRI-STATE RETAILERS IN SECOND ANNUAL. 
Members and those eligible to membership in the 
Tri-State Retail Lumber Dealers’ Association are in- 
vited to attend the second annual convention to be 
held in Evansville Tuesday and Wednesday, January 
19 and 20. An extremely interesting program has 
been arranged. Tuesday will be devoted to considera- 
tion of business and discussions of topics of general 
interest to retail dealers. Wednesday night a banquet 
will be served at the Hotel Vendome. Those who con- 
template attending are requested to bring their ladies, 
who also are invited to participate at the banquet. 
Especial arrangements have been made for entertain- 
ing the ladies in a suitable manner Wednesday night, 
when the men will be called upon to attend a hum- 
mer Hoo-Hoo coneatenation. Those who have charge 
of this meeting believe that no one can afford to 
miss it. 








PROGRAM OF THE NEBRASKA MEETING. 

The nineteenth annual meeting of the Nebraska Lum- 
ber Dealers’ Association and the third annual meeting 
of the Nebraska Lumbermen’s Mutual Insurance Asso- 
ciation will be held at the convention hall in the Rome 
hotel, Omaha, Neb., Thursday and Friday, January 21 
and 22. An elaborate program has been arranged, in- 
cluding an address by Nels Darling, of Oklahoma City, 
famous throughout the southwest as orator and humorist, 
as well as an expert on catalog house competition. Mr. 
Darling will be featured on the serious side of the pro- 
gram as well as figuring in the entertainment. 

The detailed program for the meeting is as follows: 

THURSDAY, JANUARY 21, 1909. 

9:30 a. m.—Registration in secretary's office and distribu- 
tion of badges. 

10:30 a. m. sharp—Assemble in convention hall, Rome 
hotel. 

1. Address of president, M. L. Fries, Arcadia. 
2. Report of secretary, B. Critchfield, Lincoln. 
Report of treasurer, BE. S. Clarke, Gretna. 
Appointment of committees: 

a. Auditing committee—general. 

b. Auditing committee—special, for assessment fund. 

ce. Committee on resolutions. 


we o9 


d. Committee on articles of association. 
e. Committee on membership. 
5. Reading—‘Character Studies,” by Nels Darling, Okla- 
homa City. . 
6. Announcements. 
7. Adjournment for lunch. 


AFTERNOON SESSION. 
2:00 P. M. SHARP. 


1. General or unfinished business. 

2. Address—‘‘Why Should the Manufacturer Sell His 
Products Through the Retailer ?’’—Nels Darling. 

é General discussion—Catalog house methods. 

4. Railroad rates—Discussion introduced by A. Barnett, 
McCook. 

5. “Funny Things Observed,” Nels Darling. 

6. Announcements. 

7. Adjournment. 

EVENING. 

Entertainment by Omaha lumbermen, the nature of 
which will be announced during the afternoon meeting. 
FRIDAY, JANUARY 22, 1909. 

10:00 a. M. 

1. Report of auditing committees. 

2. Report of other committees. 

3. “Uncle Sam's Funny Foiks,” Nels Darling. ; 

4. Address, George W. Baldwin, Crete, Neb., “Ethics of 
Trade.” 

5. Unfinished business. 

6. Election of officers. 

7. Readings, Nels Darling. 

8. Announcements. 

9. Adjournment for lunch. 

AFTERNOON SESSION. 
2 P. M. 

Meeting Nebraska Lumbermen’s Mutual Insurance 
Association. 
President’s address, George W. Eggleston, Bennett. 
Secretary’s report, Bird Critchfield, Lincoln. 
Treasurer’s report, S. A. Foster, Lincoln. 
Report of auditing committee. 
General discussion. 
Unfinished business. 
Amendments to constitution and bylaws. 
Nominations of officers and election of delegates to 
annual convention. 

9. Receiving applications for insurance. 

10. Adjournment. 


PAS OU OS ho 


On the night of January 21 the lumbermen of Omaha 
will entertain the visitors and the following evening the 
Hoo-Hoo concatenation will be held under the direction 
of Vicegerent Snark R. H. Moorehouse, of Omaha. 
An invitation is extended to every lumber dealer in the 
territory embraced by the Nebraska association. 

Secretary Bird Critchfield has arranged for an excur- 
sion to Cuba, leaving Lincoln Tuesday, February 2. It 
is hoped that a large number of the retailers and other 
lumbermen who attend the convention will take this trip, 
which will oceupy eighteen days and will involve a total 
necessary expense of $125. Lumbermen who desire to 
make the trip should notify Secretary Bird Critchfield 
at Lincoln, Neb., immediately. 





PENNSYLVANIA LUMBERMEN’S ASSOCIATION 
TO MEET. 

The Pennsylvania Lumbermen’s Association announces 
that its annual meeting will be held at Philadelphia, Pa., 
January 27, at the Lumbermen’s Exchange in the Crozer 
building. A detailed program has been arranged and 
members are urged to be present at this meeting. 





NATIONAL WHOLESALERS IN EXECUTIVE 
SESSION. 

New York, Jan. 12.—The executive committee of the 
National Wholesale ,Lumber Dealers’ Association met 
today at headquarters, 66 Broadway, to consider matters 
of interest to the membership and especially to consider 
important details in connection with the annual meeting 
of the association, to be held March 2 and 3 at the 
Bellevue-Stratford hotel, Philadelphia. Those present 
were C. H. Prescott, jr., Cleveland, Ohio, president; 
G. F. Craig, Philadelphia; Lewis Dill, Baltimore, Md.; 
F. R. Babeock, Pittsburg, Pa., and E. F. Perry, secre- 
tary. The reports bearing on the affairs of the associa- 
tion were of much interest and show that the program 
at the annual meeting would be a good one. Indications 
so far point to a large attendance at Philadelphia, and 
as the adjournment of the meeting permits members to 
reach Washington in time for the inauguration many will 
take advantage of the opportunity of making ti.< two 
events in one trip. 


SOUTHWESTERN LUMBERMEN’S ASSOCIATION 
FINAL ANNOUNCEMENT. 


Final announcement of the twenty-first annual con- 
vention of the Southwestern Lumbermen’s Association 
has been issued, and it promises three exceptionally 
profitable days for those in attendance. The conven- 
tion hall will be headquarters as well as the place of 
meeting, and this will add to the social features of 
the convention. : 

Registration will begin at 9 a. m. Tuesday, January 
26, and registry will be necessary to secure the privi- 
leges of the convention. Ladies are cordially invited 
to attend both meetings and entertainments, and mem- 
bers accompanied by their ladies are asked to note 
the fact on credential card for the information of the 
entertainment committee. 

A business program covering interesting and im- 
portant subjects is in preparation; among the subjects 
will be that of the ‘‘code of ethics’’ recommended 
by the American Lumber Trade Congress, a copy of 
which has been sent to members with the suggestion 
that they be prepared to discuss it at the convention. 

The first session of the meeting will convene at 2:30 
p. m., January 26, the second and third sessions at 
10 a. m. and 2 p. m. respectively January 27, and the 
final session at 10 a. m., January 28. There will be a 
meeting of the directors of the association at the 
secretary’s office, 707 R. A. Long building, January 25. 





The committee has provided a series of entertain- 
ments that will be up to the high standard set by 
previous conventions. 

A roundtrip rate of one and one-half fares on the 
certificate plan from all points within one hundred 
miles of Kansas City, in Missouri, Kansas and Okla- 
homa, have been announced by the Rock Island, 
Frisco, Missouri Pacific, Missouri, Kansas & Texas and 
the Kansas City & Southern. The Santa Fe, Union 
Pacific, Burlington, and the St. Joseph & Grand Island 
have not as yet announced rates. ‘Therefore, members 
on those lines should keep informed through the local 
agents and secure the certificates if such reduction 
is made. 

The convention over, all business dismissed from 
the minds of members, a treat is in store in the form 
of an excursion to New York and return by a route 
through the most attractive parts of eastern United 
States, 

A special train, complete in all particulars, via the 
Chicago & Alton railroad, will leave Kansas City 
at midnight, January 28. The trip will be made via 
St. Louis, Indianapolis, Cincinnati and \yacvington. 
At Washington a stop of two days will be made, the 
train being at.a convenient place to be occupied for 
sleeping purposes. Washington, the ‘‘City of Magnifi- 
cent Distances’’ in the winter, while Congress is in 
session, in the hight of the season, is alone worth the 
trip. From Washington to Baltimore and Philadel- 
phia, with a stop of a few hours in each city, the trip 
will be made to New York city. Here accommodations 
will be secured at the different hotels. New York, too, 
is in the hight of the season, and holds too many at- 
tractions to be mentioned. After two days in New 
York the trip will be continued up the Hudson river 
to Albany, and from there to Buffalo and Niagara 
Falls. After a day at Niagara, the trip continues to 
Detroit for a short stay, and thence to Chicago for a 
day and a night and from Chicago to Kansas City, 
the entire trip occupying eleven days. 

The cost of the trip, including berth, will be $57.50 
for a person occupying a berth alone, and $52.50 each 
for two occupying a berth. Meals will be served on 
the train at regular a la carte prices. As the train 
will be occupied for sleeping purposes throughout the 
trip, except for the two days at New York, there will 
be only those two days to secure hotel accommodations. 

This low rate is available in case at least 100 go, 
and the secretary must have notice on or before Janu- 
ary 21, 1909, and notice must be accompanied by a 
check for $25 for each person, upon receipt of which 
the secretary will reserve sleeping car privileges and 
book the member for the trip. 

Upon arrival in Kansas City, persons intending to 
make the trip should call at the Junction ticket office 
of the Chicago & Alton railroad, Ninth, Main and 
Delaware streets, and arrange complete details. For 
additional information, address Harry A. Gorsuch, 
secretary, 707 R. A. Long building, Kansas City. 





SIXTH ANNUAL OF COLORADO AND WYOMING 
LUMBER DEALERS. 
[Special telegram to, the AMERICAN LUMBERMAN.] 

DENVER, CoL., Jan. 14.—One hundred and fifty strong 
the Colorado & Wyoming Lumber Dealers’ Association 
is in session here in its sixth annual convention. The 
meeting opened yesterday and will not be concluded 
until tomorrow night. 

Thus far only routine business has been transacted. 
At today’s session the roll call found more of the mem- 
bers of the association present than at any previous 
meeting. The opening address by President O. O. Russell, 
of Greeley, was followed by the reading of the reports 
of the secretary and treasurer. These reports showed 
the association to be in excellent condition. This after- 
noon George E. Merrill addressed the convention on the 
subject, ‘‘American Lumber Trades Congress.’’ Mr. 
Merrill is vice president of the congress and his talk for 
the most part dealt with the advantages to be gained by 
coéperation with the congress in its effort to get a uni- 
form understanding between the manufacturers and the 
retail dealers throughout the United States. The con- 
sideration of this question is one of the principal matters 
of business to come before the convention. 

The trade ethics code that was adopted at the national 
convention in Minneapolis last July, where 11,000 firms 
were represented, also was explained in detail by Mr. 
Merrill. 

Tonight the visiting delegates were tendered a ban- 
quet at the rooms of the Traffic Club by, the Denver job- 
bers. 


ARRANGE FOR NEW YORK TRADE BANQUET. 

New York, Jan. 12.—Great preparations are being 
made by the committee in charge of the annual banquet 
of the New York Lumber Trade Association, to be held 
at the Waldorf-Astoria on the evening of February 10. 
The program will be of unusual interest and the com- 
mittee has some surprises in store in the way of unique 
entertainment. A large number of tickets already has 
been subscribed and outsiders anticipating attending 
should promptly arrange with Secretary J. D. Crary in 
order that suitable reservation may be made at the 
tables. Undoubtedly every lumberman in this market 
will be on hand. 


VARIABLE SPEED ENGINES FOR PAPER 
MAKEBS. 


Paper makers will find an end of many of their trou- 
bles in the use of the variable speed engines made by 
the American Blower Company, Detroit, Mich., especially 
for driving paper making machinery. 

A booklet treating the subject interestingly from the 
paper maker’s view point may be had upon request from 
the maker. 
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CHICAGO WHOLESALERS IN ANNUAL SESSION. 


Annual Election of Directors—Widening Chicago River Discussed—Association to Be Represented by Com- 
mittees at Conventions of Large Associations—Trade Ethics Reviewed at Length—Committee to 
Make Vigorous Campaign on Small Maufacturers Relative to Marketing Stock. 


The annual dinner and regular meeting of the Chi- 
.ago Wholesale Lumber Dealers’ Association, with offices 
in the Chamber of Commerce building, was held Tuesday 
evening of this week, at the Chicago Athletic Association. 
A large number of the members of the association were 
in attendance and many visitors, 

At 7 o’clock the guests assembled in the banquet hall 
of the club and were treated to an elaborate dinner, con- 
sisting of seven courses, which lasted throughout the 
next hour and a half, and needless to say was enjoyed 
by all present. 

Immediately after the table had been cleared and all 
were in a happy frame of mind President George J. 
Pope called the meeting to order and immediately pro- 
ceeded to take up the regular business of the association. 

After rollcall the minutes of the last meeting were 
read and accepted. 2 

The unfinished business was then taken up, which 
consisted of but one matter, embraced in a resolution 
that had been referred to the board of directors, rela- 
tive to widening the Chicago river. In this connection 
President Pope said: 

I am going to ask one of the other members of the board 
of directors to talk to you on that matter. I will say, how- 
ever, that your board of directors has made every possible 
inquiry into the matter of widening the Chicago river, and 
we were accorded an invitation by the Chicago Association 
of Commerce to meet its committee that had this matter in 
charge. George T. Mickle, J. A. Nourse and myself met the 
committee and listened to what they had to say. They 
were very kind and courteous and gave us every a op- 
portunity to learn the results of their investigations. They 
also were good enough to send to our secretary a_printed 
copy of the findings of their committee, and I understand 
from Mr. Mickle that a printed copy has been sent to each 
member of the association. With this brief introduction, I 
will ask Mr. Nourse to address the meeting on that matter. 

Widening the Chicago River Discussed. 


J. A. Nourse—In regard to the matter referred to the 
directors, as Mr. Pope says, three of the directors have met 
with other associations and heard arguments for and against 
the resolution offered here and the directors have been ad- 
vised that nearly or quite all of that information has been 
distributed to the members, so that undoubtedly each mem- 
ber of the association is now as well informed as the com- 
mittee, and with that in view, we have decided not to make 
any recommendation regarding that resolution, leaving it to 
the meeting to take such action as it thinks best, except 
that from what information the committee had received it 
appeared to be more of a matter for the engfneers and whe 
city authorities to attend to than for our association 10 
take up. Further than that, they thought it would be bet- 
ter to leave it to the meeting of the association to take 
such action as it might think fit, without any recommenda- 
tion. 


Mr. Nourse made a motion, seconded by Mr. Thorn- 
ton, that it be laid on the table, which was carried. 


Report of Secretary and Treasurer. 


This being all the unfinished business, Secretary and 
Treasurer George T. Mickle was called on for his report. 
On account of other pressing duties Mr. Mickle was 
unable to prepare a report as secretary, but as treas- 
urer he submitted the following report, which was ac- 
cepted: 


Cash on hand January 1, 1908......5...eceeeeee $ 713.30 
Receipts for dues for year 1908............-006- 580.00 
I ics Sms acaiay ei aerera casera nue aeecnsbiaiare aida saie lew $1,293.30 
DISBURSEMENTS. $ 75.00 
TS EORTC OE RC is 
Monthly lunches .....cccccccccccccccccs 101.80 
Stamps, circulars etc........ eee -- 64.73 
ee Err rrr ee ae 6.75 
Traveling expenses .......ceccccsscccece 91.85 
2 ne Sore pis ca iat exeaids Acorn aae ai 400.13 
Balance in bank January 12, 1908.......... -$ 893.17 


During the last year we have lost two members by resig- 
nation and have added three new members. 


The president said he had not prepared any lengthy 
address for the meeting, having said everything he had 
to say at the last meeting, and had not had a new idea 
since, but that the trades relations committee had. How- 
ever, he said he had tried to do the association some 
good, and that while he had not asked any of the trades 
relations committee to make a report he would call on 
George D. Griffith to talk a few minutes on behalf of the 
trades relations committee and what it had accomplished, 
who spoke as follows: 


Report of Trades Relations Committee. 


Our trades relations committee consists of George T. 
Mickle, John A. Nourse, T. 8. Estabrook, E. A. Thornton 
and myself. We have endeavored in one or more conferences 
with the Chicago Yard Dealers’ Association to get together 
on ideas and it has not been very satisfactory, we are sorry 
to admit. We met in one instance with Messrs. Wiehe, 
Barth, Boles and Hettler relative to selling to contractors 
and the matter was brought up to a greater or less extent, 
but nothing definitely arrived at. The meeting was very 
pleasant and I think touching shoulders of the members of 
our organization in that instance perhaps did some good. 

A committee appointed to attend the manufacturers’ 
‘meeting at Minneapolis tried to put through the 3 or 5 
percent in addition to the regular discount, but not success- 
fully. I might sey that our bylaws have been adopted by 
the Pacific Coast Shippers’ Association, Victor H. Beckman 
saying that the manufacturers and shippers were so im- 
pressed they had taken the liberty to adopt them. He 
thought that perhaps was quite a compliment to our little 
association here. 

It is rather difficult to report very much progress in the 
various meetings we have had other than a feeling of co- 
operation and not antagonism. The matter of selling and 








marketing stock through the channel of wholesalers was 
talked of pretty freely at Minneapolis and some progress 
was made. They treated us very courteously but did not 
recognize us as an association, as we are not afliliated with 
the manufacturers’ association, but we made some impres- 
sion on the callous hearts of the yellow pine manufacturers. 
There is lots of work to be done in this trades relations 
committee. It is a committee that has to work, as Presi- 
dent Roosevelt says, “To speak softly and carry a big 
stick,” and when we went before the gentlemen up there and 
stated that this association sold some millions of feet of 
lumber—I do not remember now the exact amount—it made 
somewhat more of an impression than they had really cal- 
culated on. But, as I said, there has not been as warm 
coéperation on the part of our southern friends as we would 
like to have, although northern manufacturers were very 
friendly toward the general personnel of this association, as 
they were kind enough to say its business methods were high 
= Rd were very glad to sell to almost the entire mem- 
ership. 

I do not know that I have anything more to say which 
might benefit this association, but I would urge that each 
one form a part of that committee and wherever he may 
come in touch with manufacturers and wholesalers to talk 
association. I do believe that if this association saw fit it 
would be a good idea to appoint a committee to visit the 
Coast when the Shippers’ association or wholesalers meets 
in July, and in that way keep m touch with the western 
shippers. 

Association Meets Favor in South. 


The Chair—In connection with what Mr. Griffith said 
about taking up the matter of our association with the 
manufacturers in general, 1 am very pleased to say that in 
several instances on my trips to the south I have found our 
little red book with a list of our members on the desks of 
the selling department of some of the saw mills. One whole- 
saler in Birmingham told me that whenever he had anything 
coming to this market he turned to the list of wholesalers 
as furnished him by our association and sent them a list of 
stock which he wished to dispose of; so it is possible that 
we may be securing some benefits from our organization 
without being poaly aware of it. 

It is very difficult to install these possibly new ideas into 
the minds of some of those whom we would like, but I 
firmly believe that we are working toward the proper and 
logical end—that of inducing manufacturers, particularly 
those who have no selling organization, to take up the mat- 
ter of disposition of their stock with members of the Chicago 
Wholesale Lumber Dealers’ Association ; that is, stock which 
would naturally be tributary to this market; and I believe 
that if we work with that end in view and really work that 
we can possibly accomplish a great deal. 

If any of the members present have any suggestions to 
make along this line I know that all would be very glad to 
hear from them. 


No further remarks being offered, the president took 
up the matter of the annual election of the board of 
directors for the ensuing year, appointing a nominating 
committee of three, composed of Griffen H. Deeves, 
Edward Skeele and A. D. Gillis, requesting them to 
submit to the meeting ten names to be balloted on, seven 
of which would be declared elected. 

E. A. Thornton made a motion that a committee of 
two or three—at the discretion of the president—be 
appointed by the chair to attend the Yellow Pine Manu- 
facturers’ meeting to be held at New Orleans the com- 
ing week, in order to bring before them the objects of 
their association. Percival 8. Fletcher offered an amend- 
ment to the motion by suggesting that as President 
Pope expected to attend that meeting that he be ap- 
pointed as one of the committee. 


Functions of the Wholesaler. 


J. A. Nourse—I have copy of a letter in my pocket which 
I presume I ought to have read; before any action is taken 
I would like to read it, if agreeable. This letter was pub- 
lished in the AMERICAN LUMBERMAN July 25, 1908, and is 
now in the hands of the secretary of the Southern Lumber 
Manufacturers’ Association and undoubtedly will be brought 
up at its annual meeting next week. The letter is as follows: 


Southern Pine Manufacturers’ Association, M. B. Nelson, 
hairman Trade Ethics, Chicago, Ill. 

Dear Sir: ‘There has been a great depreciation in 
lumber values since January 1, and numerous causes 
have been assigned for this condition. 

We believe that one of tue causes of cheap lumber 
and one that has done as much as anything toward 
bearing down the prices and continuing the present de- 
moralized condition, not only in Chicago but in other 
markets, is the selling by the manufacturer through the 
commission man and broker. In addition to the recent 
financial stringency, which has probably brought about 
more of these conditions than would occur ordinarily 
during a good financial period, causing — manufac- 
turers zealously to unload stocks, doing so through any 
and every means at their command, causing the greatest 
decline in the price of yellow pine lumber that has ever 
been known. 

We believe, in our judgment, much of this depression 
has been pushed along through the agency adopted by 
the manufacturers in selling their stocks through the 
brokers and commission men. The commission man is 
not interested in the value of your lumber; he is sim- 
ply interested in the sale of it. It makes no difference 
to him whether the price of lumber is $20 or $15 f. o. b. 
cars Chicago, or whether the price of flooring is $18 or 
$10, he gets his commission a car or a thousand just 
the same. Alli he is interested in is to make the sale 
and get the commission. 

We have known of manufacturers who have asked 
higher prices for their lumber when inquiries were sent 
them direct through yard dealers than they offered the 
same lumber at through commission men in Chicago. 
We also know of an actual case where a Chicago com- 
mission man took an order for eight cars very much 
below the market. He had no idea he could fill the 
order, but he submitted it to eight different manufac- 
turers, not expecting them to accept the offer, when to 
his surprise three of them accepted the offer and sold 
the stock at ridiculously low prices; thus cheap lum- 
ber was put on the market in transit and hawked about 
from dealer to dealer, tending to demoralize the market. 

The commission man usually offers the stock to the 
dealer, and if he does not desire to buy it solicits an 


offer from him, in turn, which is usually below what 
the dealer wants or expects to buy the stock at. They 
in turn inform the manufacturer that some other manu- 
facturer has made these prices and that they are simply 
getting the preference, thus reducing values. ‘They then 
use that price, which is made by some one having a sur- 
plus, and, influenced by false representations made by 
the broker, the commission man causes some one else to 
duplicate the prices, and so it goes on all along the line. 

Through misrepresentation the market is gradually 

broken, and once broken it is hard to rally from the 

depressed conditions. 

That some of the larger manufacturers prefer doing 
business through brokers and commission men is evi- 
dent from the following happenings to members of this 
association: An inquiry sent direct to manufacturer, 
and prices quoted, order being made out to manufac- 
turer by dealer. In the interim a broker brings copy of 
manufacturer’s letter to dealer requesting dealer to give 
broker the order; another manufacturer was offered 50 
cents a thousand more for stock than a broker quoted, 
sold and took order, accepted by manufacturer. 

How can manufacturers maintain prices under condi- 
tions such as these? ‘They certainly do not need an 
intermediate broker to sell their goods; they should sell 
their goods direct to the dealer and to such large con- 
sumers as good trade ethics justify them in selling. 

We think it is just as demoralizing for the manufac- 
turer to sell his stock to the consuming trade or to the 
retail dealer’s customers at a reduction in price as it is 
to sell it to the commission man or broker at a reduced 
= and permit him to hawk it about the various mar- 

ets. 

In handling stock at $5 a car commission they do not 
make a legitimate profit for taking any risk, and, not 
taking any risk, frequently quote prices at less than the 
manufacturers have made them, in order to secure the 
business, offering all kinds of subterfuges to break the 
market and help them over the sales they have made. 

This condition of affairs exists in this market, and 
we believe exists in other markets. We are presenting 
it to you for your respectful consideration and urge 
manufacturers to discontinue the putting of cars in 
transit and the selling of stocks through brokers and 
commission men, and if agreeable we would like very 

‘much to meet a special committee of your association 
and talk over this feature of the trade. Yours truly, 
LUMBERMEN’S ASSOCIATION OF CHICAGO, 
By E. E. Hooprrr, Secretary. 

I merely speak of this now to bring it to your attention, 
so that you can take some action, if you see fit, regarding 
the committee that has been talked of. 

The Chair—The letier sent out by Secretary Hooper is 
carrying out exactly the idea which we have always main- 
tained and that is that it is not always profitable for the 
dealer that is carrying millions of feet of lumber in stock 
to knock down his own values by encouraging the shipment 
of cheap lumber into this market, and I believe all are 
agreed that the commission man is one of the largest fac- 
tors, particularly in times when it is so diflicult to secure 
business, in paring prices. ‘This letter, of course, gives a 
side light on the motion which is before the house, but we 
would like very much to have someone take up that motion, 
directly as applied to our association. 


Similar Conditions in North. 


H. D. Welch discussed the subject briefly, saying 
that the condition was very similar to that existing 
as far as northern shipments were concerned. He said 
that some of the manufacturers of the north would 
take orders at much cheaper prices from the commis- 
sion man than from the man who sells the stuff 
himself, 

He further stated that inasmuch as the meeting of 
the Northwestern Hemlock Association was soon to be 
held he thought it would be well for this association to 
be represented at that meeting by a committee to 
take the matter up with them this year. He said that 
it was brought up last year and met with some favor 
and he thought that if it were taken up again at this 
meeting it probably would meet with better results 
than it did a year ago. 

The chair said this would have to be taken care of 
by a separate motion and would be disposed of after 
tney had decided on the motion then before the 
meeting. 


Individual Manufacturers Should Carry on Work. 


A. C. List was called upon and said that he did 
not think the committee would do a great deal of good if 
it met with the same results as it did last year, but 
that the work had better be done through the individual 
manufacturers rather than through the association, as a 
number of the manufacturers in the association were 
favorable to the Wholesale Dealers’ association, while 
the Manufacturers’ association, as a whole, was not; 
and that he thought the qommittee would probably get 
the same treatment at New Orleans this year as pre- 
viously received at Chicago. 

The president said that personally he thought Mr. 
List was right and related a story in connection there- 
with of an ancient cynic who was always kicking 
against everybody and everything and finally, like 
most of those men, he was stoned to death, and as 
he lay there and his acquaintances passed by him, 
one of them looked at him and said, ‘‘ Well, he was 
always kicking at everything and everybody and he 
finally was kicked to death himself and he got just 
what was coming to him.’’ Whereupon the story goes 
that the corpse resumed animation and said, ‘‘ Yes, but 
I always kicked toward the goal.’’ Mr. Pope said he 
thought this would apply well to their association, and 
that they should keep on kicking toward the goal, as they 
always had done in the past. 
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Small Mill Man Should Be Reached. 


J. M. Schultz was asked to speak and he said: 


I do not know that I can add anything to what has been 
said, but my impression is that the lumber being handled by 
the commission men is coming largely from the small mills 
and is not coming from the larger mills—the representative 
mills—that is, the mills that are members of the Yellow 
Pine Manufacturers’ Association. As far as I can learn 
most of the lumber being shipped in here and disposed of 
by commission men is from small mills not members of the 
Yellow Pine Manufacturers’ Association, and it is a question 
how the small millmen can be reached by this association or 
its members. I do not believe that the members or dealers 
that are members of this association can do very much with 
most of the iarger mills in the way of distributing their 
stock, and I think that the work that might be done in this 
association would not be very effective, although, of course, 
it might be of some good and I would be in favor of a 
committee being represented from this association. It might 
do some good. 


Should Keep Hammering Away. 


In response to a call from the chair, W. A. Herbert 
said: 

I believe that you really can not accomplish anything 
unless you keep hammering away at it and while we might 
be turned down once or twice, I believe in going back 
again. I know of two or three manufacturers in the south 
that are allowing the 5 percent discount. Whether they may 
have gotten the idea from this association or not I am 
unable to say, but we are dealing with two or three of them 
that are allowing it and I am strongly in favor of having 
a committee go down there inasmuch as we have a little 
surplus money, and spend it and see if we can not get 
something for it. I would be strongly in favor of a com- 
mittee of two or three going down there at the expense 
of the association, the president included. 

No further remarks or suggestions being offered, Mr. 
Pope again stated the motion, which was seconded and 
carried. ‘The committee, he said, would be announced 
later. 

To Be Represented at Hemlock Meeting. 


H. D. Welch here renewed his motion that a committee 
be appointed to attend the Northwestern Hemlock Manu- 
facturers’ Association, at Milwaukee, to present to them 
the question of marketing their product, which was 
seconded by Mr. Griffith and unanimously passed. 

E. A. Thornton immediately made a motion that a 
committee of one or more, in the discretion of the 
president, be appointed by him to attend the meeting 
of the Northern Manufacturers’ Association, at Min- 
neapolis, Minn., January 17-19, to present the aims 
and objects of the Chicago Wholesalers’ Association 
to that meeting. The motion was seconded by Mr. 
Herbert and after a few remarks by the chair favoring 
the same it was duly carried. 

Mr. Welch said that it seemed to him that the bulk 
of the association’s work had tended along the line 
of urging upon the members of the Yellow Pine, Hem- 
lock and Northern Pine Manufacturers’ associations 
the strong arguments of the association relative to 
marketing of stock, and that in line with Mr. Schultz’ 
suggestion he thought some work might be done to 
great advantage in looking up the names of manu- 
facturers who are not members of those associations 
and mailing them the literature of the association with 
a view of interesting them in this particular line. He 
said it had also been his experience in calling on the 
trade that the bulk of the stock marketed through 
commission men comes from mills who are not affili- 
ated with any of the northern or southern assccia- 
tions and he would be strongly in favor of taking 
the names of those not members of these associations 
and mailing them the pamphlet of the association and 
a copy of the letter just read by Mr. Nourse and which 
was published in the AMERICAN LUMBERMAN recently, 
as he thought it would result in a great deal of good 
and moved that a committee be appointed to carry on 
the work. 

After considerable discussion on the subject, which 
was participated in by President Pope, Secretary and 
Treasurer Mickle, Mr. Nourse and Mr. Welch, it was 
decided that this work would properly come under the 
direction of the trades relations committee and should 
be carried on by it. Mr. Welch then amended his 
motion to read that the trades relations committee be 
instructed to take such lists as are furnished by the 
various members of the association, particularly of the 
concerns who are not members of the Northern Pine, 
Northern Hemlock or Southern Pine Manufacturers’ 
association, and make a special effort to send out the 
literature mentioned to that class, and that each mem- 
ber submit to the trades relations committee the names 
of such manufacturers as they know to be not mem- 
bers of the three associations mentioned. 

_ The motion was put to a vote and passed unan- 
imously, 
Report of Nominating Committee. 


The nominating committee having returned, the 
chair read the names of those placed in nomination, 
for directors, which were: John D. Attley, T. S. Est- 
abrook, George T. Mickle, Percival 8. Fletcher, George 
D. Griffith, W. A. Herbert, Frank B. Stone, J. M. 
Schultz, E. A. Thornton and Charles Westcott. 

Mr. Griffith placed in nomination Charles D. Bull, 
making a total of eleven from which to select the 
seven directors. 

The chair then appointed Mark S. Porter and A. H. 
Ruth as tellers, which was-much regretted by many of 
the members and visitors present, who desired to hear 
— Ruth entertain them for a while with his vocal 
alent. 


Thank Lumber Trade Press. 


The president said he thought it would be well in 
keeping with the meeting if one of the members would 
give voice to a resolution thanking the lumber trade 
press for their uniform kindness and courtesy and the 
good work they have done in behalf of the association, 
whereupon Mr. Thornton made the motion to that 


effect, which was seconded on motion of Mr. Griffith 
by a rising vote. 


Response From Old Time Lumberman. 


The chair then called on C. B. Flinn, who responded’ 
as follows: 


Mr. Chairman and Gentlemen: Since I have lived on this 
earth I have lived in several different worlds. I was first 
born in 1847; I was born again in the Civil war and 
graduated at Appomattox; my next birth was in the lumber 
district in 1870, and well I remember the first meeting 
or meetings I ever attended. The men who sat around 
the banquet table then all had whiskers—nearly every 
one of them—now I do not see a whisker. [Laughter.] 
At that time I did business, as you younger men would 
say, in a rather oldfashioned, slow way. 

In going back over this field and during the old times 
I can remember the stories we used to hear about the 
amounts of lumber handled by different yards. Kirby Car- 
penter along about 1871 or 1872—it was reported that 
large concern handled 10,000,000 feet of lumber in one 
year! Mr. Carpenter, who is now living but very feeble, 
1 believe, was quoted down on the lumber market and was 
questioned about the veracity of this story going about. He 
said it was not true, that he lacked about 200,000 feet! 
| Laughter. ] 

But the business then was great. It was so large that 
it attracted attention all over the — and soon became 
the biggest market in the world and is yet the largest 
lumber market in the world, without much wholesaling 
except what you members here of firms or firms here do 
in the skyscrapers. The yards are practically out of that 
business. 

1 am out of the lumber business practically. I am con- 
nected with Mr. Bull, who runs our firm. am not con- 
nected with him in any way excepting work. Anything else 
he puts on me I will not do, excepting work. I thank you, 
gentlemen, for calling on me. 


E. B. Lombard was called by the chair and begged 
to be excused on account of illness, having come to 
the meeting under difficulty. 


Contrasting Statement. 


Mr. Griffith said that Mr. Mickle had just suggested 
to him that perhaps it would be interesting to make a 
little statement in contrast to Mr. Flinn’s remarks, he 
having spoken of the large dealer handling less than 
10,000,000, feet, whereas from carefully tabulated re- 
ports of the trades relations committee, it is estimated 
that the Chicago Wholesale Lumber Dealers’ Associa- 
tion handled 600,000,000 feet a year. 

The president then appointed the committee to at- 
tend the Northwestern Hemlock Manufacturers’ con- 


vention in Milwaukee, to consist of John D. Attley 
and G. C. Robson. The other committees he said he 
would announce later. He then read the report of the 
tellers which declared the following directors elected: 
T. S. Estabrook, George T. Mickle, Percival S. 
Fletcher, George D. Griffith, W. A. Herbert, E, A. 
Thornton and John D. Attley. 

The president suggested an early meeting of the 
board of directors for the election of the new officers 
so that they could have the various committees ap- 
pointed without delay. 

In closing President Pope said: 


Before we adjourn I wish to thank all the members very 
heartily for their kindness to me during the last year and 
a half, during which time I have had the honor to serve as 
their president. 

I believe that if every member of the association will 
give the officers hearty support we can accomplish some 
good. Again thanking you all for your uniform kindness 
to me I will declare the meeting adjourned, unless there is 
some more business to come before us. 

All business having been disposed of the meeting was 
declared adjourned at 10:15. 

Those Present. 


P, J. Attley, J. M. Attley & Co. 

J. D. Attley, J. M. Attley & Co. 

J. H. Berry, manager box department E. A. Thornton 
Lumber Company. 

W. H. Blencoe, W. A. Herbert & Co. 

Charles D. Bull, Metropolitan Lumber Company. 

H. D. Casey, Howard D. Casey & Co. 

Fk. B. Cockrell, F. B. Cockrell Lumber Company. 

Griffen H. Deeves, Griffen H. Deeves Lumber Company. 

C. Bb, Flinn, Metropolitan Lumber Company. 

P. S. Fletcher, D. 8. Pate Lumber Company. 

A. D. Gillis, Gillis & Moulton. 

George D. Griffith, George D. Griffith & Co. 

W. A. Herbert, W. A. Herbert & Co. 

Ernest B. Lombard. 

A. C. List, George T. Mickle Lumber Company. 

George 'I. Mickle, George T. Mickle Lumber Company. 

E. F. Meyers, Chicago Car Lumber Company. 

J. A. Nourse, Nourse-Taylor Lumber Company. 

Mark §8. Porter, Frank Porter. 

G. J. Pope, D. S. Pate Lumber Company. 

A. H. Ruth, G. W. Jones Lumber Company. 

G. C. Robson, C. H. Worcester Company. 

Edward KE. Skeele, Estabrook-Skeele Lumber Company. 

Robert D. Sullivan, C. D. Benedict & Co. 

H. J. Schultz, Schultz Bros. 

J. M. Schultz, Schultz Bros. 

lx. A. Thornton, E. A. Thornton Lumber Company. 

J. C. Ulrich, Chicago Car Lumber Company. 

H. D. Welch, Chicago Lumber & Coal Company. 

J. N. Woodbury, Ernest B. Lombard. 





LUMBER OUTPUT IN MAINE FOR 1908. 


Bancor, Me., Jan. 9.—Maine continues to cut about 
750,000,000 feet of logs every winter, but nowadays 
about one-half, or nearly one-half, of these logs are 
manufactured into pulp and paper instead of being 
sawed into boards and timber. In that way big mills 
locate up north along the rivers that afford good water 
power, and long trains of cars are seen loaded with 
pulp and paper, instead of so many saw mills as for- 
merly sending millions of feet of lumber down in 
rafts to be loaded into waiting fleets of two-masted 
schooners. Evidently there is more money to be made 
by turning spruce logs into white paper than in sawing 
them into boards. And while Bangor has fewer schoon- 
ers tied up off the City Point and off the Maine Cen- 
tral wharves, it has derived from the pulp and paper 
industry benefits which probably more than compen- 
sate for the loss of the coasting trade, or part of 
that trade. 

Another change of recent years is in the location of 
the mills. In olden times the log always came to the 
mill, and between Bangor and Old Town there were 
numerous plants that sent a constant stream of rafts 
down to the docks of Bangor, to be overhauled and 
loaded into vessels. Now there is but one mill in 
that territory sending rafts to Bangor—James Walker 
Co.’s plant at Basin Mills. There are at and just be- 
low Bangor six steam saw mills, one of which, known 
as the Dirigo mill, has not been operated for several 
seasons. Three of these mills are of moderate to large 
capacity, and when there is any demand for lumber 
all are kept going from May to the end of November, 
the combined capacity of the six being about 100,000,- 
000 feet. This year these tidewater mills have turned 
out only about 70,000,000 feet. The big mills in Aroos- 
took county, which used to send a great deal of lum- 
ber to Bangor for transshipment by vessels, now send 
by far the greater part of their product through to 
market by rail, while that part intended for transship- 
ment by vessel goes to Stockton. Bangor still ships 
large quantities of lumber, and probably will continue 
to do so, but most of it will be sawed in steam mills 
below the city and carried in cargoes of 200,000 to 
800,000 feet instead of coming down in long rafts from 
up river and going to market in cargoes of 80,000 to 
150,000, as in the olden days. 


Penobscot Boom Figures. 


The best gage of Bangor’s lumber trade is furnished 
by the rafting statistics of Penobscot boom, through 
which pass not only the logs for the tidewater mills 
but those to supply mills between Old Town and Ban- 
gor, one of which latter, as has been said, continues 
to send rafts to this port as formerly. Here are the 
figures showing the quantity of logs rafted at Penob- 
scot boom in each of the last nineteen seasons: 


Feet. Feet. 

0 ee 183,983,410 | 1900............ 124,341,580 
rr TR IE eae J ,000 
er 184,608,520 | 1902........ccceee 131,000,000 
LO aa roy ks DE. See 112,563,000 
, eee 123,789,650 | :1904............ 154,823,000 
err 124,549,390 | 1905............ 162,128,000 
eS 157,994,490 | 1906............ 156,000,000 
Sere YS Ee eae 118,000,000 
TBE... cccvcssec ko. 1b Sar 113,000,000 
1808... cccccecee 





The small quantity rafted in 1901 is accounted for 
largely by the fact that a great many logs were swept 
down river by a freshet in the spring of that year. 

There also has been a great falling off in the quan- 
tity of logs rafted at Bangor boom, where all the 
steam mill supplies are handled. In 1906 there. were 
rafted out about 81,000,000 feet, in 1907 the figures 
were 61,000,000, while in 1908 only about 41,000,000 
feet were rafted. 


Lowest Survey Since 1841. 


The report of Surveyor General Eaton H. Bunker 
for 1908 shows that there was a startling decline in 
the lumber business of the port of Bangor, the survey 
of all kinds amounting to only 92,385,267 feet, a de- 
crease of 39,600,509 feet from 1907, and the lowest 
survey total since 1841. 

An average log harvest was made last winter, but 
only a fair proportion of the saw logs was manufac- 
tured, the market for manufactured lumber having 
been slack, at low prices, all the season until late in 
the fall, when, just as the mills were about to close, 
the demand became brisk and prices high. It was 
too late then for the manufacturers to take advantage 
of the situation, even if some of them had not been 
loaded up with orders taken previously at low figures. 
An average cut of logs will be made should condi- 
tions be favorable (which they are not at present), 
and a larger stock than usual will be wintered along 
the river, so that there probably will be a fairly good 
supply with which to meet the good demand that is 
expected next spring. 

When it is recalled that in 1872 there were surveyed 
at Bangor over 246,000,000 feet of lumber, the 92,000,- 
000 of last year looks decidedly small—a drop of 154,- 
000,000 feet. The survey statistics for the last three 
years: 





1906. 1907. 1908. 
Green pine ......... 1,807,770 4,569,229 865,080 
SO DEO bo cccscede 34,314,820 31,937,830 24,063,480 
er 114,560,753 86,103,042 62,452,492 
Hemlock etc........ 8,725,129 9,375,675 5,004,215 
Totals .........159,408,472 131,985,776 92,385,267 





SHOP HEATING. 


In a very interesting and attractive booklet with the 
above title the American Blower Company, Detroit, 
Mich., gives some facts upon the subject that are of 
interest to everybody, but to the manufacturer in par- 
ticular. Winter is certainly the appropriate season in 
which to dwell upon the disadvantages of an unheated 
shop or mill, for the disadvantages have a concrete 
demonstration daily; also to point out the means of 
satisfactorily transforming a comfortless mill into a 
pleasant place to work. 

The booklet above referred to possesses an elegance 
and attractiveness that are in themselves persuasive, and 
it treats in detail many phases of the heating question, 
such as ventilation, sanitation etc. There is much in this 
booklet that should be known to all manufacturers oper- 
ating large plants, and they will be well repaid for its 
reading. It may be had by asking the American Blower 
Company, Detroit, Mich., for booklet of shop heating. 
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REALM OF THE RETAILER. 


A Texas City in Which Mosquitoes and Wealth Are Strongly in Evidence—Phenomenal Growth and Permanent Prosperity 
Exemplified in Houston—Forceful Factors in the Lumber Trade—Leaders in Line Yard Operations. 


FIGHTING SOUTHERN MOSQUITOES. 


On reaching Houston a letter was awaiting me from 
my best girl saying that it was severely cold at our 
home, the mercury standing that morning at 12 below, 
and another from a son at Harvard in which he wrote 
that his landlady was economizing in coal, the tempera- 
ture in his room being so low that just before writing 
he had slid into his overcoat and taken a walk to get 
warm and that it was a pleasure to even write to Texas, 
where he knew it was warmer than it was in Cambridge— 
and that night I fought mosquitoes from 2 o’clock in 
the morning on. In the morning I asked the clerk if 
it was a matter of course that a guest of the highest 
priced hotel in Houston must be made wretched by mos- 
quitoes, and as an answer he pointed to a dozen bites on 
his own forehead. If the next night I should have the 
same trouble ’phone down to the office and they would 
send up a netting, he said. In other words, pay for com- 
fort and lock the door after the horse is stolen. 

I had no faith in netting. The bills of the insects 
here are as long as they are in Jersey, and I believed 
they would stick them through the netting and fly away 
with it. That afternoon I went to a drug store, bought 
a bottle of mosquito lotion, which the druggist said was 
as staple as granulated sugar, and at night rubbed it 
over my hands, into my hair, on my feet, sprinkled it 
over the pillows and sheets, soaked my handkerchief in 
it and hung it on the headboard, raised the window, 
poured half of the contents of the bottle on the win- 
dow sill and then said to the little villains to come, and 
they came not. 

The odor was as if I was lying in a pennyroyal patch. 
It smelt worse than any Hoo-Hoo onion bed I ever was 
in. I was fearful it would asphyxiate me. And I imag- 
ined that in the morning the maid may have thought that 
a gusher like unto those during the oil excitement at- 
tracted the eye of the world on Spindle Top, near Beau- 


mont, had broken out in room 325. The next morning ' 


soap and water would not remove the odor and all day 
it was necessary to explain to the Houston lumbermen 
with whom I came in contact why I smelt so. Tiring of 
this I dashed myself with perfumery and then no doubt 
they thought I was a dude. You may ask, why don’t 
they screen the windows? That is the question I asked. 
Mosquitoes live right through the winter here, and screens 
are scarce. When I get into Congress I will introduce 
bills which will make some of the hotel proprietors have 
fits. The slobmagullion business methods of these hotel 
men tire me out every twenty-four hours. 

I object to mosquitoes. Snakes first and then mos- 
quitoes are my abomination. I believe I would be less 
afraid of licns and elephants, as I would know that a 
lion would eat me up in a minute, and that with one 
swish of his trunk the elephant would do me up, but they 
are so large they could be dodged. But snakes and mos- 
quitoes! they bother and poison and the former kill as 
surely as do lions and elephants. A lumberman sug- 
gested that I ought not say much about the mosquitoes 
in the south, especially in the winter, as my case was 
very likely an exceptional one, but this correspondence 
is not for the purpose of pleasing any one man, even 
myself. It is a personal experience and that which is 
true must go down in cold type, otherwise of what in- 
terest would it be to you? 

The run from Galveston to San Antonio takes a night. 
I had been broken of my sleep and as I tumbled into my 
berth I thought, ‘‘Here goes for a good night’s rest.’’ 
It was so warm that sleeping under cover was not to 
be thought of, and the train had not gone far before 
my feet, hands and face began to itch and burn. I 
knew that something was going for my rich, red blood. 
Striking matches I looked for bedbugs, but there was 
none. Then when the train stopped at a station I heard 
the little villains singing. There was a full orchestra 
of them. I thought of what cowards it has been said 
men would be if they should go into battle where smoke- 
less and noiseless gunpowder was used, and I imagined 
it might be so. If only I could hear the miserable 
insects sing, which the noise of the train prevented, and 
have a chance to fight them it would have been a satis- 
faction. I rang for the porter. ‘‘Bill,’’ I said, ‘‘I am 
being eaten up by mosquitoes. Can’t you shoo ’em 
out?’’ ‘*Cap’n, I’ll try it,’’ he said, and pulling back 
the curtains he pounded around with a pillow case. When 
the train stopped the next time I could hear only one 
song and sticking my feet under the blanket and pulling 
the sheet over my head, after the itching and burning 
had’in part subsided, I went to sleep. | 


EVIDENCE OF HOUSTON’S WEALTH. : 


At the Rice I saw Jim Lane, of Chicago, across the 
dining room, and, of course, knowing Mr. Lane so well, 
and both being far from home we put in some time 
together. In the evening on the street we saw many 
elegantly dressed ladies passing, and said Jim, ‘‘ Wonder 
where they are going? Let’s follow and find out.’’ And 
so we trailed until we came to a theater entrance and 
there we stood and saw the crowd enter. Mr. Lane said 
he never had seen such a bunch of. ladies, so elegantly 
attired, and I told him that was my case. .I had .at- 
tended receptions given to the presidents of the United 
States, had been present at famous balls, but never had 
I seen ladies more richly and stylishly dressed. They 








looked like walking fashion plates. Feathers, silks, 
satins and diamonds. ‘‘This beats anything I ever have 
seen,’’ said Jim. Here for the first time I saw a sheath 
gown outside a show window. The woman walked like 
a queen, with the slit in the gown displaying her shapely 
underpinning. ‘‘I will swear I saw you looking,’’ Jim 
said afterward. ‘‘ Well, tell me what a lady wears a 
sheath gown for if she’doesn’t expect men to look?’’ I 
asked. a 

This: display of. dress was a reflection of the wealth of 
Houston. ‘A: lumberman who knows Houston counted up 





RAY WIESS, HOUSTON, TEX. 


the millionaires of the city and they numbered eighteen. 
‘*They are not millionaires-on paper, either, but the real 
thing,’’ he said. There are others who closely approach 
the millionaire line, so why should there not be a dis- 
play of rich dress? 


FACTS ABOUT HOUSTON. 


In 1890 the government census gave the city 27,557 
population, in 1900, 44,663, and now it is claimed that 
including the suburbs it has nearly 100,000. For the 
year ending September 1, 1907, the records in the office 
of the county clerk show that the real estate that 
changed hands in Harris county, in which Houston is 
located, amounted to $15,000,000. 

There are fifteen banks with resources, in round fig- 
ures, of $35,000.000. The eight national banks have 
deposits of $23,000,000. President Carter, of the Lum- 
bermen’s National bank, is figuring on the erection of a 
building fifteen to twenty stories high to cost $800,000, 
which he will aim to make the headquarters of the lum- 
bermen of Houston, as in Kansas City the Long building 
is of the lumbermen of that great market. The gross clear- 
ings of the eight national banks is $1,169,500,000. There 
are ninety-five churches and thirty-two publications. 
There is an appropriation of $400,000 for a government 
building, and a courthduse to cost $500,000 will be 
erected. In the aggregate there are forty-four miles of 
paved streets and bonds are issued for $700,000 for 
sewage, paving and the extension of water mains. The 
county has expended $700,000 in improving county road- 





J. M. ROCKWELL, HOUSTON, TEX. 


ways, which lead from the city in all directions, and an 
additional amount of $500,000 for the same purpose has 
been pledged. Sixty-five miles of streets are covered 
with electric roads. The cotton handled aggregates 
3,000,000 bales yearly, valued at $152,000,000. In eot- 
ton compress and plants for the manufacture of cot- 
ton seed oil and its products $2,000,000 are invested. 
Last year $3,000,000 were spent in railroad terminals. 
The amount of rice handled is large, and the output of 
breweries roll up to $2,400,000. The city government 
is run by a mayor and three commissioners, which war- 
rants quick action in city affairs and the absence of 
graft. And in addition to this array of prosperity and 
improvement the secretary of the Houston Business 
League writes ‘‘loest, lern, biter, brot, alredy, welth, 
thru, referd, fixt, aut, hav, deth, groth, tuch’’ ete., 
known as the symplified style of spelling. At my right 
hand is the Century Dictionary in ten lusty volumes, 
and I can spell many of the tough words in this dic- 
tionary just about as well as I think the advocates of 
the simplified style can spell the easier ones. If the 
editor of this journal would permit me to cut loose you 
would see spelling that would make your hair stand on 
end. 

The Houston ship canal is regarded of great import- 
ance. The United States government has appropriated 
$1,000.000 for improving the outlet from the city to the 
Gulf of Mexico and has pledged a channel 26 feet deep 
and 150 feet wide, which is now full width and 18% 
feet deep. The city will build free docks and slips for 
which it has voted $150,000. Already the freight trans- 
ported on the canal amounts to 25,000 cars yearly, valued 
at $33,000,000. Not long hence it is expected that 
ocean going vessels, floating the flags of every nation, 
will be seen anchored along the Houston wharves. 


EDUCATIONAL AND RELIGIOUS. 


In an educational way it is predicted that Houston 
will become the Athens of the south. It is the proud 
boast of nearly every. town of any considerable size in 
the United States that her educational advantages are 
excellent, and in common with others so they are in 
Houston. There are thirty-four public school buildings, 
numerous private schools, St. Thomas college, St. Agnes 
academy, a dental, five commercial and two musical col- 
leges. The greatest, however, is yet to come, in the Rice 
Polytechnic Institute, endowed by William M. Rice with 
$6,000,000, making it the richest educational institution 
in the south. We sometimes hear it remarked that a 
poor college is a good one, and as there are exceptions 
to all rules it may be, but the running of a high grade 
school is a business propositicn and to talk about oper- 
ating such a school without money back of it is prepos- 
terous. It can not be done any more than a big mer- 
cantile business can be run without money. The build- 
ings of this institute will cost $1,500,000 and 275 acres 
of land have been purchased for its location. Prof. 
Edgar Odell Lovett, of Princeton, has been selected as 
the head of the institution and is traveling in Europe 
studying school systems in order that the best may be 
here incorporated. At this writing he is in Sweden. 
I am sure that every lover of education over the whole 
country will congratulate Houston on its acquirement 
of what will become one of the really great schools of 
America. 

‘*Are the southern people more religious than those 
of the north?’’ I asked an intelligent southern born man, 
and he replied that they were better church goers. When 
it comes to a definition of religion you know we differ, 
some claiming that religion pertains to the spiritual 
alone, others to the sense of obligation, of conscientious- 
ness, of duty. In church matters and church attend- 
ance I believe the southern people lead. In the south I 
have seen many fine church edifices, and when I have 
attended the congregations have been large. Houston 
has a church edifice that cost $175,000 and another that 
cost $130,000, the latter, architecturally, the finest church 
building I ever have seen. The lumberman who audits 
and pays the bills tells me that the pastor of this church 
receives a salary of $4,400 and that the music costs 
$275 monthly. It is the only church in which I ever have 
seen a leader whose duty it is to wield the baton. 

I could say more about Houston as a progressive city, 
but perhaps I have said enough. I have read that it is a 
city that is coming. I should choose to say it is a city 
that has come. 


HOUSTON’S LUMBER INTERESTS. 


As a yellow pine market it goes without successful 
questioning that Houston ranks third, led only by Kan- 
sas City and St. Louis. I asked a lumberman the extent 
of the Houston wholesale trade, and having made a de- 
tailed list of the different manufacturers and wholesale 
dealers and the amount of lumber each probably han- 
dled, he said that eighteen concerns could be credited 
with 7,500 cars monthly, which, calling 18,000 feet a car- 
load, amounts to 135,000,000 feet. At $300 a car the 
value of this product is $2,250,000 every month, or 
$27,000,000 yearly. There are more than eighteen con- 
eerns here but the others are duplicated in those already 
listed. Another lumberman said he thought these figures 
approximately correct, while another said that in his 
opinion the amount named was excessive. The secretary 





JANUA 





of the 
lumbe! 

Sam 
ciatiol 
salers 
yearly 
estima 
named 
ber co 
000 y 
would 
stock 
smalle 
willin 


HEA) 


Hei 
that 1 
amou! 
would 
which 
mesh. 
man, 
with 
a fid 
in th 
one 0 
took 
arist¢ 
idea 
and | 
But | 
truly 
the 1 
speci 

In 
for t 
and | 
the ; 
it fe 
a ma 
the ¢ 
and 
that 

Te 
requ 
in tl 
acti 
long 
and 
that 
said. 
anxi 


His 
lian 
over 
up 1 
sme] 
devi 
wen 
corr 
new 
of 1 
wen 
Ney 
bee! 
tion 
up | 
to ] 
trie 
play 
Vivi 
stai 
erat 

} 
for 
mel 
eali 
fing 
hon 
lial 
Tes 
hin 
plo 


one 
try 
me 


—<— 
v 


as 





T aoe 


09. 


an 
as 
ed 


>t- 
»t- 


he 


2d 
at 


on 
1d 


re 


Ae ee | 


“~~ aa ws 8 














JaNuARY 16, 1909. 


AMERICAN LUMBERMAN. 


59 





of the Business League cuts to the total value of the 
lumber handled for a year down to $19,000,000. 

Sam T. Swinford, secretary of the state retail asso- 
ciation, himself a wholesale dealer, says that the whole- 
salers of Houston represent at least 900,000,000 feet 
yearly, only a little more than a half of the amount 
estimated by the lumberman who made the figures first 
named. Mr. Swinford thinks that the value of the lum- 
ber consumed in Texas for all purposes is about $50,000,- 
000 yearly. Should you ever become a scribbler you 
would find it much easier to accurately invoice a $15,000 
stock than in a market like Houston, or even in a 
smaller one, to collect figures to which you would be 
willing to swear. 


HEADQUARTERS OF A GREAT MANUFACTURING 
CONCERN. 


Here are the offices of the Kirby Lumber Company 
that manufactures 350,000,000 feet of lumber yearly, an 
amount that should prosperity make the saws hump 
would be largely increased. Mr. Kirby was in New York, 
which I regretted, as I believe his cogs and mine would 
mesh. An able lawyer before he was a great lumber- 
man, yet being both does not elevate him above mixing 
with the common people. Maybe you don’t know he is 
a fiddler. Among the most enjoyable entertainments 
in the south are the old settlers’ fiddling contests, and in 
one of these a couple of years ago at Sherman, Mr. Kirby 
took first prize. No doubt some of you silk stocking 
aristocrats will turn up your noses and remark, ‘‘The 
idea of a man of so much prominence in the business 
and professional world fiddling in public for a prize!’’ 
But have you ever analyzed true greatness? No man is 
truly great who does not adhere to the commonplace and 
the natural, as life is made up of these. Any other 
species of greatness is a sham. 

In Fort Worth I met Ray Wiess, general sales agent 
for the Kirby company. I met him again in Houston, 
and if my visit to this city had resulted only in making 
the acquaintance of this young man I should have left 
it feeling amply repaid. When I come in contact with 
a man who possesses the moral sense, the business sense, 
the artistic sense, I take an extra hitch in my suspenders 
and go on my way rejoicing for, beloved, do you know 
that such men are rare? 

To sell an output of 350,000,000 feet of lumber a year 
requires that the gray matter in Mr. Wiess’ brain, or 
in the brain of any other man who does it, should keep 
active. ‘‘It sometimes seems to me that when we are 
long on certain items that we never will dispose of them, 
and when we are short and there is an active demand 
that it will take the mills a long time to catch up,’’ he 
said. A remark from which one can understand the 
anxiety that attaches to the position. 

I doubt if in age Mr. Wiess is far from the 30 line. 
His father is Mark Wiess, in years past of the old Re- 
liance Lumber Company, of Beaumont, that was taken 
over by the Kirby Lumber Company. Ray was brought 
up where the sawdust flew, but he must have liked the 
smell of printers’ ink as well, for he became a printer’s 
devil in the office of a Beaumont paper. Afterward he 
went to the state university at Austin. Then he was 
correspondent for prominent St. Louis and New Orleans 
newspapers, as well as for the Northwestern Lumberman, 
of which I had editorial charge. When 20 years old he 
went to Dallas and obtained a position on the Dallas 
News, the leading paper of the state and one which had 
been on his list as correspondent, but owing to the objec- 
tions of his parents he did not occupy it. He had saved 
up $700 and going to New Orleans took a tramp steamer 
to Europe and alone traveled through the different coun- 
tries. He is as eager to know things as a boy is to 
play marbles when spring comes. He is a paragon of 
vivaciousness, intelligence and friendliness. Had he 
staid by the newspaper business he would have been a 
crackerjack. 

Mr. Wiess is one who is of the opinion that never be- 
fore have there been so many opportunities for young 
men as now. He has positions for those of the right 
caliber and disposition but he is unable to put his 
finger on them. They must be competent; they must be 
honest; they must be industrious. He says the road is 
liable to spoil a young man. He is placed on his own 
resources and often fails. There is no watchful eye over 
8 and he squanders the time that belongs to his em- 
ployer. 


Right Kind of Young Men Wanted. 


Here I may add that not long ago the secretary of 
one of the largest manufacturing concerns of the coun- 
try asked me to give him the names of several young 
men who would fill the bill of traveling salesmen, as he 
was about to put an extra force on the road, and knowing 
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Houston, Tex. 


the requirements I was obliged to say to him that I 
could not name one such young man who was not em- 
ployed. It is not merely young men that is wanted, as 
the world is full of young men, but it is the right kind’ 
of young men. My young friend, if you are the right 
kind of young man, the world is looking for you with a 
microscope. The fact that you are a young man with- 
out the proper qualifications does not attract the business 
men of the country to you. They would probably like 
you better if you were a young woman. 

There were others than Mr. Kirby who were not at 
home. At ‘‘The House of Thompson’’—the Thompson 
& Tucker Lumber Company—the oldest manufacturing 
concern in Texas, Adair Lockman, assistant sales agent, 
was holding down the office while the proprietors were off 
on business or pleasure bent, J. E. Thompson being in 
the east. The splendid exhibit of the business of this 
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company that earlier in the year was presented in the 
columns of this journal I must have heard spoken of 
fifty times by the lumbermen of the state. 


MEN WHO OPERATE LINES. 


The South Texas Lumber Company has thirty yards, 
four in Oklahoma and the balance in Texas and New 
Mexico, the largest number operated by any Houston 
concern. In Texas the company has a yard at Harlingen, 
another at Stratford, the distance from one point to 
the other, by rail, being 1,120 miles. This is farther than 
it is from the east Texas line into the Atlantic ocean, and 
a like distance westward from the Texas line would land 
one 500 miles in the Pacific. For distance, it would be 
similar to a Chicago man owning a yard in central 
Montana or in the everglades of Florida. 

The proprietors of this company are as wideawake as 
owls in the night. Jesse H. Jones, who is at its head, is 
a young man of pleasing address, stands six and a half 
feet high in the world and is known in Houston as a 
rustler. I was told that in the last four years he has 
probably made a million, and I hope it is so, as no right 
minded man begrudges another money, provided he makes 
a proper use of it. Mr. Jones is broad minded and lib- 
eral, it being told me that he contributed $25,000 to the 
fund of $180,000 with which the Methodist church was 
built. Be this as it may, he has a reputation of letting 
no worthy cause go unheeded. He has the prosperity 
of his town constantly in mind. He is heavily inter- 
ested in real estate and has built a large number of 
houses which have been sold on the installment plan to 
those who otherwise would stand little chance of owning 
their homes. At present he is putting up three large 
buildings, one a reinforced cement for office purposes, a 
7-story hotel annex and a 10-story structure that will be 
the home of one of the daily newspapers. 

Roy M. Farrar, a man who boils over with vim, is vice 
president of the company, and although he. closely re- 
sembles the well known saw mill superintendent of the 
same name at Minneapolis, he says they are not related. 
N. E. Meador, general manager, and’ I emitted: so much 
retail lore during the hour and a half we were talking 
that it so filled the room that it could have been cut 
into chunks and packed away in the vault. For-the last 
two years, Mr. Meador. tells me, they have aimed to 
have everything under roof. Their type of shed is the 
double one, forty feet.wide with a hood. The roofs 
are shingled. The platforms are of 2-inch stuff, four 
feet wide, and all are-furnished with the guardrail. In 
respect to the guardrail one sees rods of it in Texas 
where he would not see yards in northern plants. At 
Palestine the company has a little planing mill and buys 
stock from the mills nearby that cut from 5,000 to 10,000 
feet a day. Another dealer in this splendid Commercial 
Bank building with whom I enjoyed chatting is G. M. 


Duncan, secretary of the Carter Lumber Company, with 
mills at Baber. 

Rockwell Bros. & Co. operate twenty-three yards, fif- 
teen in Texas, five in Oklahoma and three in New Mexico. 
This firm sheds 90 percent of its stock. It has free de- 
livery at two points. It is one of the few concerns in 
this section that sells random red cedar shingles—and, 
further, it piles them out under the sky. Why so many 
dealers in this section are of the opinion that red cedars 
retain their health only when they are under cover must 
be owing to limited experience. Trade the last year has 
been disappointing. January 1 the firm started a job- 
bing house at Amarillo, with W. A. Bowie in charge. 

The City Lumber Yard is owned by the McMurray 
Lumber Company, that has nine yards, all in Texas. 
The Houston yard is managed by Thomas C. Spencer. At 
this yard there is a single’ shed, 24x150 feet, and a double 
one, 38x120 feet, double deck. The year around the 
mules which are used for delivering are turned loose in 
a yard with sheds, under which they eat. A man said to 
me, ‘‘ Down here a mule will stand all the cold we have 
and a nigger all the heat.’’ Mr. Spencer says that all 
the sash and doors sold in Houston are cypress. 


RETAIL YARDS. 


At this writing there are fourteen yards in Houston 
and two or three more are soon expected to be added to 
the number. With this addition, however, the dealers of 
the city are congratulating themselves there will be fewer 
than there are either in Fort Worth or Dallas. About 
March 1 W. T. Carter & Bro. will open a yard which will 
occupy a block surrounded by a brick wall. In nearly 
every growing city, once its prosperity is assured, some 
dealer puts in a yard, intending that it shall be perma- 
nent and keep step with the growth of the town. 

In appearance the plant of the Jesse H. Jones Lum- 
ber Company is the most modern in the city. It ocecu- 
pies a corner,on the Main street and the ground is worth 
a price. There are two single sheds, 20x300 and 24x300, 
and a double shed, 36x300. The warehouse is 24x60, two 
stories. The yard is under the management of W. V. 
Angle, whom I understand is financially interested. 
Everything is under cover. 

From 1,500,000 to 2,000,000 feet of lumber is car- 
ried at this yard. For round fenceposts Texas mountain 
cedar is sold and for sawed posts pecky cypress, 4x6 
inches. The mountain cedar sells at 20 cents. Only the 
larger residences are provided with cellars and under the 
others where brick is not used the support is cedar blocks, 
18 to 24 inches long, which are sold at 30 cents each. 
With the exception of the Paine door all are of cypress, 
as also are sash and blinds. The shingles handled are 
four and six dimension cypress. House sills are solid, 
6x6. Perhaps a tenth of the siding is cypress, the balance 
yellow pine. All delivering is done with mules. For ad- 
vertising Mr. Angle uses calendars and the daily papers. 

The Barrow Lumber Company, composed of three 
brothers, A. D., Ben J. and E. L., is located out on the 
way to Harrisburg, the old capital of the state, and in a 
section of the city that is fast building up. Ben was 
away on a hunting trip, as were several other Houston 
lumbermen. Down here they take to hunting and fish- 
ing as a duck takes to water. George W., another Bar- 
row brother, told me that he and two companions shot 
742 ducks in a day, and if they had secured all that 
were killed he thinks the number would have been a thou- 
sand. It is illegal to ship a duck out of the state as 
also it is to sell one or serve it for a price. We are a 
lawless people, though, and in restaurants and hotels I 
ate duck, a man in one of the latter saying to me, ‘‘ Why 
should we have any respect for such a d—d fool law as 
that?’’ At certain seasons of the year lower Texas is 
alive with ducks and it seems to all except the lawmakers 
that the latter had a lapse of intelligence when they pro- 
hibited the game from being served on public tables. 

The Barrow company started a year ago last April 
and has not yet got things whipped into line to its taste. 
There are two sheds, 20x75 feet each. One side of the 
yard is in part fenced by the end of a cotton warehouse 
that is 88x1,600 feet, and you wouldn’t have much respect 
for the judgment of a bunch of us if I should tell you 
the guesses we made as to the length of this building. 
In part of this shed 16,000 bales were awaiting ship- 
ment. Here the round bales which come to the market 
are stored and between the gins which turn out the two 
shapes of bales there is war, the round bale being re- 
garded as an intruder by the square bale advocates. The 
round bale does away with the ‘‘tie,’’ which is of hoop 
iron, and is handier to handle when shipping. In this 
warehouse I took a lesson in grading cotton from the 
manager, and know as much about it now as I did before. 
Harry Jackson, of Oklahoma City, with the Wisconsin 
& Arkansas Lumber Company, of Malvern, Ark., was at 
one time a cotton buyer and he told me that he quit the 
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We Own and Offer 


$100,000 
6% FIRST MORTGAGE GOLD BONDS 


OF THE 


FROST-JOHNSON 
LUMBER CO. 


Capital, $10,000,000 
OF ST. LOUIS, MO. 
Principal and Interest GUARANTEED by 
N. W. McLEOD, ii.scur? 
C. D. JOHNSON, si.scut 
E. A. FROST, ccctcisnat* 


Maturing in 1915, 1916 and 1917. 








These bonds are secured by first mortgage on 
78,800 acres of Viginia Short Leaf Yellow Pine 
Timber Lands, located in Livingston and St. 
Helena Parishes, Louisiana, estimated by Lem- 
ieux Bros. & Company of New Orleans to con- 
tain over 496,000,000 feet of merchantable pine 
timber. Total issue $900,000. 


Write for price and particulars 


CLARK L, POOLE & CO, 


BANKERS 


Commercial National Bank Building 


CHICAGO, ILLINOIS 














TIMBER BONDS 


Owners of high-grade standing 
timber desirous of borrowing 
money on same secured by a 
First Mortgage are invited to 
communicate with us. We are 
prepared to finance companies 
which are anxious to obtain ad- 
ditional capital with which to 
operate tracts of timber. 


A. B. LEACH & CO. 


140 Dearborn Street 
CHICAGO 


NEW YORK PHILADELPHIA 


BOSTON 


TIMBER SECURITIES 
AND INVESTMENTS 


Correspondence invited with oper- 


ating timber holders who wish to 
enlarge or reorganize their business. 


McCAGUE & CO. 


218 LA SALLE ST., CHICAGO 























business for the reason that it gave him employment only 
a portion of the year. 

The Burton Lumber Company has a warehouse 5144x200 
feet, which width probably breaks the record. Next to 
the street was a slice of the yard that could be spared 
and it was utilized in this way. It is well that no mem- 
ber of the working force is an alderman, else he might 
get stuck in the inclosure. A double shed is 31x250 
feet, and another 40x115. At this yard a general assort- 
ment of hardwood is carried. A thousand feet of sugar 
pine was being shipped to Beaumont for pattern work. 
Only two cars of red cedar shingles have been sold in five 
years and most of these were shipped out of town. 
Cement and lime were recently added to the stock and 
it is thought it is the only yard in the city that is carry- 
ing these articles. G. H. Dorman, who a few years ago 
was associated with a saw mill in Virginia, and there 
regularly read this journal, was the man at the helm 
on my visit to the yard. 

The William Ware Lumber Company has leased its 
two warehouses and shut down its planing mill, the rea- 
son for so doing being dull business. Mr. Ware lost 
heavily in a bank failure and matters have not gone 
swimmingly with him. In ground along the railroad he 
has an asset, however, that many another dealer in the 
city would be glad to call his. The building which is 
used for office, wareroom and residence is an imposing 
one, the living rooms being upstairs. 

If any Houston dealer should care to look around he 
might find a yard that for general bad management 
would be called about the limit. There are piles of lum- 
ber as black as a hat, piled as though it were fired into 
the bins with a blunderbus, and boards lying in the 
mud and walked on. Yet let us not censure too severely, 
for were it not for yards of this character there would 
be no standard for a good yard. We who are saints 
know we are such because there are sinners. 

Secretary Swinford is making preparations for the 
meeting of the state retail association, which will be held 
in Galveston April 13, 14 and 15. In drifting about for 
talent he endeavored to secure Governor Hughes, of New 
York, but failed. At this writing it is thought that 
B. F. Yoakum, head of the Rock Island and Frisco sys- 
tems, a Texan who has gained eminence in the railroad 
world, may be present. 

Me. 








TROUBLE AND LITIGATION. 





Receivership Proceedings Dismissed. 


NEWBERN, N. C., Jan. 9.—An order was filed in the superior 
court today dismissing the action and receivership against 
the Mills-Campbell Lumber Company, which was brought by 
dissatisfied stockholders of the company, who were not on 
the ground to thoroughly understand the affairs of the con- 
cern. No creditor had a hand in the bankruptcy proceed- 
ings. Fifty percent of the stock of the Mills-Campbell com- 
pany is held by the Newbern Lumber Company and its 
officers and the other half is held by the stockholders of the 
Buck Eye Company and the Pamlico & Neuse River Land & 
Timber Company, making twenty-one stockholders in all. All 
of the stockholders not being on the ground nor closely 
associated were unable to agree on matters relative to their 
interest. When the action arose, however, the stockholders 
at Newbern called a stockholders’ and directors’ meeting and 
as a result of the conference and examination the disagree- 
ment was settled and the receivership dismissed. W. B. 
Blades, as temporary receiver, went into the affairs of the 
company very thoroughly and made a statement showing 
that the company has assets over its liabilities to equal its 
capital stock of $270,000. ‘The Newbern Lumber Company 
has no connection with the Mills-Campbell company outside 
of the fact that some of its officers hold stock in the Mills- 
Campbell company. The two concerns are separate and 
distinct corporations. 





Contention Among Stockholders Results in 
Receivership. 


CHILLICOTHE, OHIO, Jan. 9.—A petition was filed in the 
common pleas court December 30 asking that a receiver be 
appointed for the Sterling Planing Mili & Lumber Company 
by William Spetnagel, one of the partners of the company. 
Mr. Spetnagel in his petition states that on July 1, 1901, 
he and Edward Herrnstein formed a partnership under the 
present style, and that on February 1, 1902, Jacob Herrn- 
stein was taken into the partnership. In Mr. Spetnage!’s 
petition he alleges that the agreement between the part- 
ners was not carried out by Mr. Herrnstein in conducting 
the business. He alleges he never drew a dollar from the 
company as long as it had been in existence. He also 
claims that he was to have an inventory and a statement 
of the business the first of each year but that it was refused 
him. It is further alleged by Mr. Spetnagel that the com- 
pany has outstanding accounts owing the concern to the 
amount of $10,797.20 and he asks the court to enjoin Mr. 
Herrnstein from making these collections. On January 2 
Judge Willis H. Wiggins named Henry W. Woodrow as re- 
ceiver and Mr. Woodrow furnished bonds in the sum of 
$10,000. It is thought there will be a speedy adjustment 
of the affairs of the firm, and it was reported that Mr. 
lierrnstein has secured other partners and would buy out 
Mr. Spetnagel’s share in the business. In a statement made 
by Mr. Herrnstein he claims that Mr. Spetnagel has been 
a hindrance to the development of the business. He claims 
the business is perfectly solvent and always has been. 





News of the Courts in Washington. 


Hoquiam, WASH., Jan. 11.—The Hart-Wood Lumber Com- 
pany is asking damages to the extent of $30,000 of the 
Grays Harbor Tug Boat Company for breaking its contract 
to send a tugboat to the scene of the wreck at the time 
agreed upon by the several parties. The tug boat not arriv- 
ing at the scene of the wreck in time the Solano it is alleged 
was broken up and became a total loss. The testimony 
taken is to prove whether or not a contract existed. 

The jury in the case of the Wishka Boom Company 
against the O. K. Logging Company resulted in a victory for 
the defendant. ‘This case was of great interest to the log- 
gers and the money used to fight it was pooled by the log- 
gers of this section. This is the case where the boom com- 
pany raised the price for driving logs 5 cents a thousand 
and attempted to collect on logs put in the water prior to 
the raise. 

The rights of a railroad to cross the state harbor area 
without regard to the priority of the right of the upland 


owner and without compensation to the owner for damages 
done to the upland by reason of the loss of the harbor aren 
has suddenly become a factor of first importance in the 
condemnation suit of the Union Pacific railway against the 
Vulcan Iron Works. The Vulcan Iron Works claims dam- 
ages of $150,000 and the Union Pacific claims that they 
can cross the state tide flats without cost. 


SPOKANE, WASH., Jan. 11.—A series of large suits was 
filed with the clerk of the district court last week against 
the Northern Pacific Railway Company and Libby & Nelson, 
contractors, by the Sandpoint Lumber & Coal Company, 
$16,004; C. F. Ewing & Co., $11,281; A. W. Palmer, $6,719 ; 
A. R. Campbell, $7,810; W. H. Anson, $600; Henning & 
Larson, $425; W. S. Lewis, $237; Thomas Haley, $1,796, 
and C. F. Volz, $497. 

Libby & Nelson contracted on August 1 to clear the right 
of way for yards and structures near Kootenai, Ida. It is 
alleged by the complainants that fires were started by the 
defendants to clear the brush and were neglected and that 
the Northern Pacific Railway Company and its agents were 
aware of the fact that according to the Idaho law it is 
unlawful for anyone to clear land by burning timber between 
May 1 and October 1 without first obtaining a permit from 
the fire warden. 





Bankruptcy Petition Filed Against Tennesseean. 


NASHVILLE, TENN., Jan. 12.—A petition in bankruptcy has 
been filed in the United States district court here against 
John M. Smith, a lumber dealer at Dickson, by the Hickman 
County Bank, of Centreville; the Traders’ National Bank, of 
Tullahoma, and J. H. Baird, trustee in bankruptcy for the 
J. M. Smith Lumber Company. The petition states that Jobn 
M. Smith is insolvent and that within four months preceding 
the date of this petition said John M. Smith committed an 
act of bankruptcy in that he did heretofore, towit, on 
December 7, 1908, admit in writing his insolvency and 
expressed his willingness to be adjudged a bankrupt, which 
he was induced to do by creditors on account of the fact 
that a certain creditor had obtained a judgment against him 
for a large sum of money in the circuit court of Dickson 
county, Tennessee, which would have been a lien upon the 
real estate of which John M. Smith is possessed. 





District of Columbia Lumberman Alleged Bankrupt. 


WASHINGTON, D. C., Jan. 9.—G. H. Adams, a prominent 
lumberman of this city, filed a petition in voluntary bank- 
ruptcy in the district supreme court on January 6 for the 
benefit of creditors. Mr. Adams lists his assets as worth 
$29,811.85 and his liabilities total $28,537.31. Practically 
all of Mr. Adams’ debts are for lumber which is contracted 
for and not paid. In his schedule of assets he has real 
estate valued at $14,800 and his book accounts show uncol- 
lected debts of $9,186.85. His stock of lumber is valued 
at $4,500 and the remainder of his assets is made up of 
delivery and stable equipment. 





Receiver Put in Charge of New York Concern. 


New York, N. Y., Jan. 12.—Judge Truax, sitting in the 
supreme court, has appointed Martin B. Cohen receiver for 
the Fultonville Lumber Company, of Fultonville, N. Y., on 
the application of Bernard J. Ludwig, a creditor for $1,020. 
Mr. Ludwig was given a judgment against the Fultonville 
Lumber Company on November 21 last, but it was returned 
unsatisfied by the sheriff. A petition in bankruptcy has 


. been filed against the company in the northern district of 


New York. The assets of the Fultonville Lumber Company, 
in this city, consists mainly of outstanding accounts. 





Rapid Straightening of Affairs By Receiver. 


Boston, MASS., Jan. 12.—William I’. Mooers, assignee of 
the business of Andrew iF. Leatherbee, the retail lumber 
dealer who made an assignment last September, has sent 
out checks amounting to 22 percent to the creditors. Con- 
sidering that he was only appointed last September the rec- 
ord he has made is an excellent one. He has turned all 
the assets into cash in this short space of time with the 
exception of the real estate and a few accounts that he 
has had to bring suit against for collection. Mr. Mooers 
is thoroughly acquainted with the lumber business, having 
been in the employ of Andrew F. Leatherbee previous to his 
studying law. 





MODERN WOODWORKING MACHINES. 


The essential features of a successful molding or 
shaping machine include, primarily, absolute steadiness 
of motion at highest speed, together with rigidity un- 
der the heaviest continued wear, without undue fric- 
tion. In all of the woodworking machines manufac- 
tured by Baxter D. Whitney & Son, Winchendon, Mass., 
the object sought to be attained is to make them 
economic factors in the production of finished wood- 
work. 

The two machines described in a little booklet re- 
cently published by this firm—the Whitney double 
spindle shaper and the Whitney back knife gage 
lathe—are radically different in construction and are 
intended for entirely different purposes, yet they have 
one feature in common inasmuch as they both are used 
for the rapid reduplication of work fashioned after a 
given pattern. The quick method of doing such work 
that these machines have made possible has relegated 
to the past the leisurely ways of yesterday, and where 
large quantities of one pattern are wanted the output 
of either is only limited by the operator’s endurance. 

The brochure gives the details of construction of 
each machine concisely yet comprehensively, laying 
particular stress upon the high degree of precision in 
workmanship involved because of the high grade ro- 
tative speed necessary for turning out perfect work 
and the severe sudden strain to which both machines 
are subjected. 

Those interested in woodworking machines can se- 
cure this book by dropping a postal to Baxter D. Whit- 
ney & Son, Winchendon, Mass. 





ABOUT STEAM TRAPS. 


A booklet that confesses some faults and tells how 
they have been corrected in the manufacture of steam 
traps has been issued by the American Blower Company, 
Detroit, Mich. ‘This booklet tells what all steam traps 
ought to do,and shows how the Detroit steam trap ac- 
complishes its purpose. The booklet is well worth read- 
ing by every manufacturer, for he is sure to be inter- 
ested at some time in steam traps. It may be had for 
the asking. 
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ENERGY AND ENTERPRISE—(Continued from Front Page.) 


it to establish a system of grades and employ inspectors 
in the settlement of disputes. These grades were recog- 
nized as standard throughout the district where white 
pine from the then western manufacturing sections was 
used. 

In contrast with this orderliness the.western and 
northern mills, which could reach the markets by rail only, 
had no generally accepted rules for the grading of their 
products. Each operator sorted his lumber in accordance 
with his own ideas and as a result the buyer who knew 
lumber and knew men could secure supplies in a more 
satisfactory manner from the northwestern mills. Nearly 
every manufacturer in the section stated had a few 
grades which were better value than the same stock 
shipped out by Chicago wholesale dealers. This was the 
condition of affairs with which Mr. Millard was con- 
fronted when he assumed the duties of his new position. 

As buyer for the Chicago Lumber Company Mr. Mil- 
lard found his time fully occupied. Not only was it 
necessary to provide stocks of regular sizes and grades, 
but in those early days a great deal of special lumber 
was wanted by each yard. Mr. Millard traveled almost 
ceaselessly among the mills. At first he found it neces- 
sary to personally inspect each lot, but in a year or so 
he was able to classify the stock at each producing point, 
having trained his faculties to remember the particular 
items it was advisable to purchase from the different 
manufacturers. While acting in this capacity he bought 
white pine to the extent of about 50,000,000 feet an- 
nually. He had those qualities which go to make up the 
good buyer—practical knowledge of the business and 
the goods and a belief in his own judgment, which was 
justified by results he had obtained. Keen powers of 
observation, the ability to remember what he saw and 
to use this knowledge for the interests of his company; 
also the facility of avoiding excitement; calm judg- 
ment, which enabled him to avoid the error of either 
pessimism or optimism, were forces which made the con- 
duct of the affairs of his department satisfactory to all. 

Shortly after the passage of the interstate commerce 
act the Bogue system of rates was changed and for 
several years traffic officials of the northern roads 
counted it to their interest to suspend the old practice 
of breaking bulk at Missouri river points. Rates were 
so arranged that the local rates to East Atchison plus 
the local to consuming point beyond were 3 to 5 cents 
a hundred pounds higher than the through rates from 
Chicago or the mills to points of consumption beyond 
the Missouri river. This change operated to encourage 
through shipments and, also, to permit yellow pine to 
enter the field. Since entering the Kansas territory yel- 
low pine has strengthened its hold until today it has 
practically preémpted the field. It became a competitor 
of and then supplanted white pine in the central treeless 
states west of the Mississippi river. The entrance of 
yellow pine turned the attention of those in charge of 
this great distributing concern to that wood. Mr. Mil- 
lard’s journeys in search of stock, previously made 
through the northern producing sections, after this ad- 
vent were largely through the southern states, where he 
pursued with assiduity an investigation of the mills and 
the qualities of stock produced by them. 

Applying his knowledge of lumber to the southern 
industry he quietly assimilated those points of difference 
with the northern pine industry. During the several 
years he acted as buyer for the Chicago Lumber Com- 
pany he was enabled to inform himself thoroughly in 
regard to methods, values, grades and freight charges of 
both white and yellow pine. His knowledge of yellow 
pine was of great assistance to him when in 1890 he was 
tendered the position of buyer for the line yards estab- 
lished by the late M. T, Greene and F. C. Fischer, with 
headquarters at Denver. Mr. Fischer was president of 
the Yellow Poplar Lumber Company, Coal Grove, Ohio, 
at the time of his death in September, 1906. Mr. Mil- 
lard was in the service of this company but a few months 
when he moved to Chicago at the invitation of the 
management to occupy the position of acting secretary, 
with the office and sales under his management. 

A year later yellow pine trade offered so many induce- 
ments that he accepted an offer of a position at St. Louis 
with the St. Louis Refrigerator & Wooden Gutter Com- 
pany, which he retained from June, 1892, until the latter 
part of 1895. He severed this connection that year to 
accept a position with the Chicago Lumber & Coal Com- 
pany, representing the reorganized Chicago Lumber Com- 
pany, M. T. Greene’s interest therein having been ac- 
quired by Samuel H. and Robert Fullerton. January 1, 
1896, the offices of the company were moved to St. Louis, 
and Mr. Millard was elected secretary and given charge 
of the wholesale business. 

It was while acting in this capacity that Mr. Millard’s 
knowledge of southern methods proved of greatest value, 
and predicated on past achievements much is expected of 
him in his new work. While with the St. Louis Refrig- 
erator & Wooden Gutter Company he inaugurated the 
system of handling the output of large mills. During 
the last year of his connection with that concern he made 
a contract for 100,000,000 feet with Camp & Hinton, of 

Lumberton, Miss., and this contract at the time it was 
made startled the trade. During this same year the sales 
force of this company reached out across the seas and 
entered into a contract to furnish 7,000,000 feet of yel- 
low pine timbers and kiln dried bin cribbing in ninety 
days for the construction of the first modern elevator 
ever built in England. The contract was carried out 
within the time limit, notwithstanding the handicap 
imposed by a rigid quarantine in the southern states 
because of a yellow fever epidemic, the fiercest known 
Since the plague of 1878. In 1900 Mr. Millard went to 
England and contracted to furnish 10,000,000 feet of 
kiln dried yellow pine anf this lumber also was fur- 





nished within the time specified. The Chicago Lumber 
& Coal Company, with which Mr. Millard was identified 
for so many years, is one of the largest manufacturers of 
yellow pine lumber in the south. It operates a number 
of mills in Arkansas and Louisiana. 

Announcement of Mr. Millard’s acceptance of the posi- 
tion of sales manager for the J. J. Newman Lumber 
Company, of Hattiesburg, Miss., came as a surprise to 
his many friends in the trade. This company operates 
three mills, one at Hattiesburg and two at Sumrall, 
Miss. One of the three mills was destroyed by fire sev- 
eral months ago and is being replaced by a modern, 
fireproof plant built of steel and concrete. The annual 
production of the mills after the completion of the one 
now under construction will be in the neighborhood of 
200,000,000 feet. The product will be distributed 
largely through the general sales office, which has been 
established in suite 812-815 Wright building, St. Louis, 


Mo. The local trade and some of the export business © 


will be handled by E. P. Mackey, southern sales man- 
ager at Hattiesburg. The eastern trade will be handled 
by E. J. Hurst, eastern sales manager, for many years 
general sales manager for the Lackawanna Lumber Com- 
pany, Scranton, Pa. Mr. Hurst has handled a consider- 
able portion of the product of the J. J. Newman Lumber 
Company marketed in the east of late years. 

The syndicate headed by F. L. Peck, of Scranton, Pa., 
interested in the J. J. Newman Lumber Company has 
been instrumental in building the Mississippi Central 
railroad, which now has about 150 miles of main line 
track. This road extends in a southeasterly direction 
from Natchez to Hattiesburg on the Gulf & Ship Island, 
New Orleans & Northeastern, and Mobile, Jackson & 
Kansas City railroads, and from that point is being 
continued in the same direction and probably will be 
extended to the Gulf coast within a few years. Located 
at the junction of these railroads the mills of the J. J. 
Newman Lumber Company are insured a supply of cars 
sufficient to meet requirements at all times. The Missis- 
sippi Central itself has considerable rolling stock and 
can supply the requirements of the mills in large part. 

By the use of the Mississippi Central and the other 
roads named connection can be had with the Illinois 
Central, at either Brookhaven or Jackson; with the New 
Orleans & Great Northern at Smith’s Ferry; with the 
Yazoo & Mississippi Valley at Roxie, and with the 
Iron Mountain at Natchez. The north and south roads 
also furnish facilities for shipping export business direct 
to either New Orleans, Gulfport or Mobile. 

Mr. Millard has begun to organize an efficient corps 
of salesmen and is entering upon his new duties with 
characteristic zeal and directness. The policy of the 
company will be directed toward the methods best cal- 
culated to reach the buyers directly, and to establish and 
maintain personal relations with them. Their extensive 
forest resources being sufficient to supply the wants of 
their customers for the third of the century. Mr. Mil- 
lard’s knowledge of conditions and extended acquaint- 
ance in nearly every market will be of material assistance 
in his efforts to make the personal equation a telling 
force. 

Mr. Millard never has appeared in public or political 
life. He has been a quiet, effective association worker. 
Both the Yellow Pine Manufacturers’ Association and 
the National Lumber Manufacturers’ Association have, 
in tribute to his understanding of the relations between 
the carriers and shippers and his knowledge of freight 
rates, made him chairman of their transportation com- 
mittees. He has been one of the leaders in the move- 
ment to secure better treatment for yellow pine in the 
contest for territory where it meets Pacific coast and 
other woods. His greatest interest outside of business 
has been in the successful movement for the endowment 
of a chair of forestry and practical lumbering in the 
Yale forest school at New Haven. Recognizing in him 
the master of his craft the Yale faculty has made him 
one of the lecturers on lumbering, which obligation, not- 
withstanding the many demands upon his time, he has 
accepted. He was a member of the committee appointed 
by the National association to see that the courses of a 
study at the institution are in line with practical ideas. 

Mr. Millard’s home is in Westminster place, one of 
the most beautiful residential portions of St. Louis. He 
married Miss Nellie Drake, of Burlington, Iowa, June 
14, 1888. They have two children, Lois Drake Millard, 
a daughter of 15 years, and a son, Lyman Clifford Mil- 
lard, 12 years old. The family attends the Congrega- 
tional church. Mr. Millard is a member of the Mer- 
cantile and Glen Echo Clubs, of St. Louis, but his chief 
clubhouse is his home, where Mr. Millard, who is some- 
what of a connoisseur, has gathered a fine collection of 
works of art, books and curios which in their travels 
he and Mrs. Millard have collected. 

SOBA 


THE FRONT DOOR BOOK. 


A new line of cottage doors is shown in Book No. 
107, issued by the Foster-Munger Company, of Chi- 
cago, which is just off the press. These cottage doors 
have a wide stile which will permit of the use of any 
style of fancy hardware. The doors have been highly 
complimented by dealers who have handled them. One 
complaint heretofore made in regard to front doors 
has been caused by the narrow stile which would not 
permit of the use of certain patterns of locks. The 
stile of these doors has a 5-inch face. The company is 
making sixty-eight different patterns of these doors. 
Among the new patterns shown in Catalog No. 107 
are some long light doors both circle and oval, also 
numerous patterns of cottage front windows, sash and 
transoms, which include crystal sheet, bevel plate, lace 
patterns and leaded art nouveau colored glass. The 
catalog will be supplied upon request. 
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Timber Loans 


We are prepared to make loans 

















in amounts of $200,000 and up- 
wards secured by first mortgage 
on high grade, accessible stand- 
ing timber owned by established, 
going lumber companies. 
Correspondence and _ personal 


interviews invited. 


BONDS FOR INVESTMENT 


Los Angeles, Cal., Water 434s. 

River Rouge, Mich. 434s. 

Morton Tpw. Tazewell Co., Ill., Sel. 5s. 
Chicot Co., Ark., Levee 6s. 
Monroe, Wis. 5s. 

Chickasha, Okla., Rfd. 5s. 


Devitt, Tremble & Co. 


BANKERS 
First National Bank Bidg., CHICAGO. 











The American Credit-Indemnity 
Go. of New York. 


CAPITAL, FULL PAID, $1,000,000. 


S. M. PHELAN, Pres. 


302 Broadway, NEW YORK. 
Pierce Building, ST. LOUIS. 
Marquette Bldg., CHICAGO. 





Insures Manufacturers and Whole- 
salers against excessive annual loss 
through insolvency of customers. 








Superior Abstracts of Title. 


To large landholdings in any State or Canada 
made from a page to page examination of all the 
records, without abstract books or indexes. Mod- 
erate cost. Quick service. Write for Booklet. 


CLINTON L. CALDWELL, 
Chemical Bldg., ST. LOUIS, MO. 














By DOUGLAS MALLOCH, 
**the lumberman poet.” 


IN FOREST LAN 


Second edition. The humor and sentiment of 
the lumber industry, in verse. $1.25, postpaid. 


AMERICAN LUMBERMAN, Publisher, 








315 Dearborn Street, CHICAGO. 
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DETACHABLE 


LEAF LEDGERS—IN STOCK 
Prices $10.90 to $17.85 for Complete Outfits. 


Send for new Catalog containing full information 


AFETY SYSTEMS COMPANY 


NUFACTURER: 


UPPLIES FOR BUSINESS SYSTEMS 
34-54 Hubert Street NEW YORK 























AUDITORS AND ACCOUNTANTS. 

















Successful 
Business Men 





owe their prosperity largely to the fact that 
they keep in close touch with every phase 
of their business. We make it part of our 
business to systematize book-keeping meth- 
ods so as to save labor and time and place 
you in easy touch with the conditions of any 
department, We solicit correspondence and 
will be pleased to give any information de- 
sired about our service. 


The International Audit Co. 
413 Merchants Loan & CHICAGO 


Trust Buiilding. 











IS YOUR BUSINESS 
100% PRODUCTIVE? 


—Our latest systems of modern accounting put you in in- 
stant touch with every phase of your business— 


—Lay before you in black and white an accounting of 
every penny— 

— Cause to stand out in quick relief the wastes, excessive 
costs, leaks—every factor that may be at present a constant 
if insidious drag and drain on your resources and business. 


MARK SUMMERS & CO. 


Public Accountants and Auditors 


Corn Exchange Bank Bidg., CHICAGO 








Everett Audit Company 


Accountants— Auditors 
Systemizers—Appraisers 
il Pine St., New York 
122 Monroe 8St., Chicago 
Certified Public Accountants 
(University of Illinois) 





John Everett 
President 


Eric J. Everett 
Vice-President 








a . %/ 
FRANCIS M. WILLIAMS 
PUBLIC ACCOUNTANT AND AUDITOR 


16 Years Experience In Lumber Accounting. 


» 54 Mutual Life Bldg., . JACKSONVILLE, FLA. , 














EASTERN OFFICES—213-4-5-6 Colorado Bidg., Washington. D. C. 
WESTERN OFFICES—National Bank of Commerce Building, Tacoma, Washington 
Mutua! Life Building, Seattle, Washington 


PENFIELD, BLATTNER & CHESTER 
LAWYERS 


Practice before Interstate Commerce Commission of Washington, 
D. C., in cases involving excessive rates and dis- 
crimination against shippers. 














WEEK’S RECORD OF BUSINESS 
INCORPORATIONS. 


Alabama. 


Birmingham—The Adams-Gunnels Lumber Company, au- 
thorized capital $10,000; Adams, president; J. N. 
Gunnels, vice president, and John N. Gunnels, secretary 
and treasurer. 

Chancellor—The Peat Lumber Company, authorized 
capital $5,000; Y. A. and E. M. Hollman and John D. Wil- 
son. 

Greensboro—The Hale Lumber & Timber Company, author- 
ized capital $5,000; Charles and Nettie Litchman and W. 
M. and W. Wedgeworth. 

Troy—The Troy Veneering 2 Crate Company, authorized 
— $20,000; C. M. Edict, J. W. Bedford and E. F. Dun- 


Arkansas. 


Glenwood—The A. L. Clark Lumber Company, authorized 
capital $250,000; A. L. Clark, president; M. E. Sullenberg, 
vice president ; a. zs Bonner, treasurer, and W. E. Mayher, 


secretary. Calif ; 
ornia, 


Eureka—The North Coast Pine & Redwood Company, au- 
Some seattal $50,000; D. L. Thornbury, W. H. Todd and 
y Hu 

Los Angeles—The vetone Hardware Lumber Company, 
authorized capital $75,000; J. H. Strait, W. H. Heacock, 
L. H. Cooper and others. 

Illinois. 


Bates—The Bates Farmers’ Elevator (lumber), ee 
— $3,000; E. H. Taylor, Thomas Cody and C. 
Taylor 

Champaign——W, W. Walls & Co. (lumber), authorized capi- 
tal $25,000; A. T. Walls, G. H. Walls and K. W. Herrick. 

Chicago—The Jay G. Briley Company (cooperage and 
woodenware), authorized capital $10,000; Jay G. Briley, 
R. H. Mather and R. G. Hardy. 

Chicago—The Buckner Bros. Lumber Company, authorized 
— $25,000; E. H. Buckner, 8S. H. Buckner and S. E. 
mith. 

Chicago—The A. E. Darling Lumber Company, authorized 
capital $1,000; A. E. Darling, R. A. Darling and G. R. Bow- 
man. 

Chicago—The Davis Sanitary Floor Company, authorized 
capital $50,000; Frank Davis, A. H. Baker and W. W. Gor- 





am. 

Chicago—The Huddleston-Marsh Lumber Company, author- 
ized capital $30,000; R. S. Huddleston, J. G. Marsh and 
E. P. Eastman, 

Iowa. 


Dedham—The B. H. Shute Company, authorized capital 
$12,000; A. L. Haas, S. C. Shute and others. 

Greenville—The Independent Lumber Company, author- 
= — $15,000 ; Theodore Coffey, J. Valentine and G. 


Camp. 
wane Kentucky. 


Louisville—The James E. Bell Lumber Company, author- 
ized capital $20,000; J. E. Bell, president; W. B. Willey, 
vice president, and E. F. W eigle, secretary and treasurer. 


Massachusetts. 


Clinton—The H. F. Keyes Wagon Company, authorized 
eapital $50, os “e E. Bailey, president; A. J. Chase, vice 
president, and F. . Crocker, treasurer. 


Mississippi. 


Purvis—The ce 3 Jordan Lumber Company, oxo 
capital $30,000; J. B. Perry, F. H. Jordan and D. R. For- 
man. 
Missouri. 

Greenville—The Wayne Iron & Lumber Company, author- 
ized capital $2,500,000. 

Kansas City—The Luce Trunk Company, authorized capi- 
tal $25,000 ; Lorenzo Luce, Milton Luce and Alice Luce. 


New Jersey. 


Camden—The Barnegat Pines Land & Improvement Com- 
pany, authorized -“—_— $125,000; George Kelley, William 
H. Kern and M. L. Berry. 

Jersey City -The > International Woodworking Company, 
authorized capital $125,000; F. J. Higgins, J. M. Kiernan 
and W. J. Radigan. 

New Brunswick—The Mullen & Went Company (manu- 
facture piano cases), authorized capital $100,000; F. H. 
Wendt, A. N. Mullen and Mary Wendt. 

Phillipsburg—The Siegfried Supply & Construction Com- 
pany (lumber and ow eT ee a authorized capital 
$50,000; F. J.. E. H., W. J. and J. F. Siegfried. 


New York. 


Binghamton—The Binghamton Chair Company, Incor- 
porated, ay eapital $300,000; S. M. Ely, R. J. 
Bump, J. R. Clements and Frank Ruckel. 

Brooklyn—The —. = Company, authorized capital 
$5. oo? M. F. Juruick, . Smith, Anne Juruick and Ida 
mit 
Jamestown—The M. E. Towne Furniture Company, au- 
thorized capital $50,000; M. E. Towne, A. M. Towne and 

W. H. Anderson. 

New York—The Klein be 2g Manufacturing omens. 
authorized capital $7,500; C. Klein and A. G. 

New York—The Universal taaneaee Flooring "Company, 
authorized capital $3,0 H. W. Newman, Henry Fried 
and Morris ~ ow ng 

New York—Robert Wolff & Co. (picture frames, moldings 
ete.), authorized capital $10,000; Robert Wolff, Edward 
Roberts and A. L. Strauss. 


North Carolina. 
Murphy—The Woodworking meena. authorized capital 
$10,000 ; S. W. Lovingood, A. A. Fain and J. W. Ford. 
Ohio. 
Ansonia—The Ansonia Lumber Company, authorized ‘'— 4 


tal $5,000; C. J. Herr, Laura Herr, M. M. Herr and G. 
Rehmert. 


London—The Van Wagener Lumber Company, authorized 
capital $30,000; Fred Van Wagener and others. 


Oklahoma. 


Enid—The Enid Sash & Door Company, authorized capi- 
vl $50,000; J. N. Ryan, Joseph Weill and J. S. Feather- 
ston 


Oregon. 


Portland—The Miller-Mowrey Lumber Company, —_—, 
ized capital $50,000; J. P. Miller, C. P. Hogue and H 


Hogue. 
Pennsylvania. 


Reading—The Warrior Coal & Lumber Company, author- 
ized capital $125,000. 


Tennessee. 

Cedar Hill—The oe Hill Lumber Company, author- 
ized capital yy 000; W. H. Gossett, H. C. Leadbetter, E. H. 
Bowers and A. J. jane 

Texas. 


Lumberton—The A. H. oe. Lumber Company, au- 
thorized capital $10,000; A eClurg, David McClurg 
and J. HB. Chance. 


CHANGES, INCORPORATION ETC. 


Washington. 
Everett—The “act Logging Conmpena, authorized 
capital $5,000; i. Y. English and H. A. Moore. 
Seattle—The Joseph N. Britten Land & Timber Company, 
— capital $50,000; J. N. Britten, James Cochran, 
. W. Casler and others. 


West Virginia. 


Buckhannon—Campbell, Cooper & Co. (timber lands and 
lumber), authorized capital $5,000; Charles Campbell, H. Lb. 
Cooper, Pearl Campbell and others. 

Wheeling—The Wilson Lumber & Mill Company, author- 
ized capital” $75,000; W. A. Wilson, W. P. Wilson, A. A. 
Wilson and others, : y 

Wisconsin. 


Milwaukee—The Cooper-Hughes Land & Lumber Company, 
authorized capital $50,000; W. E. Cooper, T. J. Hughes 
and G. T. Hughes. 

Oshkosh—The Milford Millwork Company, authorized 
eapital $25,000; C. M. Radford, T. R. Frentz and George 
Hilton. 

Port Washington—The Grasser Furniture Company, au- 
thorized capital $10,000; N. C. Grasser, J. B. Adam and 
William Allhauser. 


BUSINESS CHANGES. 


Alabama, 


sirmingham—The Industrial Lumber & Coal Company ; 
involuntary petition in bankruptcy. 
Arkansas, 
Oliver—The Thomas-Huycke-Martin Company has been 
suuceeded by the Thomas-Huycke Company. 
Tarry—Hastings & Thompson recently entered the saw 
mill business. 








California. 
Palo Alto—The Dudfield Lumber Company has increased 
its capital stock from $50,000 to $100,000, 
Vallejo—The Aden Company has sold out to San Fran- 
cisco parties. 
Connecticut. 
Forrestville—The Sessions Clock Company has increased 
its capital stock from $300,000 to $400,000. 
Delaware. 
Wyoming—W. M. Newton has been succeeded by the Dover 
Lumber & Milling Company, of Dover. 


District of Columbia. 
Washington—G. H. Adams; involuntary petition in bank- 


ruptcy. “ 
Florida. 
Jacksonville—The Bradford Lumber Company; W. E. Gul- 
lett appointed receiver. 
Lakewood—The Britton Lumber Company has increased 
its capital stock to $500,000, all paid. 
Tllinois, 
Chicago—The Booth & Boyd Lumber Company, of Sagi- 
naw, Mich., has opened offices at 306 Fisher building. 
Chicago— Arthur J. King has been succeeded by the King 
Piano Company. 
Chicago—The Veneer Products Company recently began 
business. 
Hoopeston—The Thornton Buggy Company has changed 
its style to the Hoopeston Carriage Company. 
Hopedale—J. W. Mackemer & Co. have been succeeded by 
the Alexander Lumber Company, of Chicago, III. 
Mount Carroll—Rhodes Bros. & Co. have been succeeded 
by Rhodes Bros. 








Indiana. 

Bluffton—Arthur J. King has been succeeded by the King 
Piano Company, of Chicago, ; 

Evansville—The Federal Stave & Lumber Company; P. 
Haloran bought an interest. 

Evansville—The McGriff Lumber Company is out of busi- 
ness. 

Evansville—The Neptune Launch Manufacturing Company 
is out of business. 





Iowa. 

Albion—Samuel J. Burroughs has been succeeded by C. A. 
Robinson. 

Corydon—W. J. Farris recently began business. 

Dedham—B. H. Shute is now the B. H. Shute Company. 

Dubuque—The — & Loetscher Manufacturing Com- 
pany; Charles M. Peaslee, secretary and treasurer, sold his 
interest. 

Hampton—George F. Smith & Co. have been succeeded by 
the Townsend & Merrill Company, of Cedar Falls. 

Newton—The Denniston & Partridge Company has bought 
out the business of Emerson & Denniston. 


Kansas. 


Edna—tThe Alfred Dicus Lumber & Grain Company, of 
Kansas City, Mo., recently opened a yard. 

Halstead—A. I. Schowalter & Co. have been succeeded by 
the Halsted Lumber Company. 

Ness City—Sam Bennett; receiver appointed to take 
charge of business. 

Osborne—The Swenson Lumber Company is selling out. 

Parsons—William Kee is opening a yard. 

Saffordville—Garth & Stone have been succeeded by the 
Saffordville Hardware Company. 

Topeka—The Thomas-Huycke-Martin Company has been 
succeeded by the Thomas-Huycke Company. 


Louisiana. 
Gallion—The Coulton & Shelley Lumber Company is out 
of business. 
New Orleans—Otto Knoop has been succeeded by the 
Knoop Lumber & Manufacturing Company. 
Shreveport—The Breese Lumber Company has removed to 
Richardson, Miss. 





Maine. 


E. L. Tebbets & Co. have incorporated as 
the E. L. “Tebbets Spool Company. 


Maryland. 
Baltimore—Dwight D. Hartlove recently began business. 
Massachusetts. 
Boston—The Treworgy Lumber Company has been suc- 
ceeded by M. C. Treworgy. 
Cambridge—The Wiiliam H. Wood Lumber Company _ 
WwW 


been reorganized by W. H. Wood, president, and 
Breed, treasurer. 


Lynn—John D. Dennis & Son; petition in bankruptcy. 
Michigan. 
Escanaba—J. G. Leitch recently entered the wholesale 
business. 


Waldron—Abbaduska & Son have been succeeded by Jacob 
Meyers. 





Minnesota. 


Minneapolis—The City Manufacturing Company is out of 
business. 
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Minneapolis—The Hennepin Sash & Door Company has 
been succeeded by the Hennepin Sash, Door & Lumber 
‘ompany. 

. Minneapolis—George O. Wyatt recently entered the whole- 
sale trade. 

St. Paul—The Riverside Builders’ Supply Company re- 
cently began business. ba eit as 

Mississippi. 

Sturgis—The Sturgis Manufacturing Company is out of 

business. : ; 
Missouri. 

Charleston—The H. A. Danforth Lumber Company has 
been succeeded by L. W. Danforth & Co. 

Des Are—Fitz, Stamp & Co. have sold out to Stevenson & 
Fitz. 

Excelsior Springs—The Roanoke Lumber Company has re- 
moved headquarters to Kansas City. 

Kansas City—The Albert Dicus Lumber & Grain Com- 
pany recently began business. 

Kansas City—The Grandin-Coast Lumber Company has 
increased its capital stock from $1,000,000 to $1,250,000. 

Louisiana—The C. J. Harris Lumber Company has been 
succeeded by the Flagg Lumber Company. 

St. Louis—W. M. Kingsberry recently entered the whole- 
sale and commission business, handling Pacific coast prod- 
ucts, with offices at 329 Lincoln Trust building. 

St. Louis—The E. J. Schuster Lumber Company recently 
entered the wholesale and commission business. 

Shelbina—Dobyns & Sparks have been succeeded by B. F. 
Dobyns. 

Montana. 


Moore—The Basin Lumber Company has increased its 

capital stock from $25,000 to $100,000. 
Nebraska. 

Fairbury—Bone & Stutevoss recently began business. 

Lincoln—The Curtis & Bartlett Company has changed 
name to the Curtis, Towle & Paine Company. 

Omaha—The H. F. Cady Lumber Company has opened 
another yard. 

New Jersey. 

Vassaic—The Passaic Column & Lumber Company; O. L. 

Worden has severed his connection. 
New York. 

Elmira—The Hanlon & Bosworth Lumber Company has 
removed to Lowman. 

Fultonville—The Fultonville Lumber Company; Martin 
B. Cohen appointed receiver. 

Goshen—W. M. Sayer Estate has been succeeded by the 
Sayer Lumber Company. 

New York—Macgovern & Bowen have dissolved partner- 
ship. 
= York—H. D. Bowen & Co. have entered the whole- 
sale business with offices at 1 Madison avenue. 

New York—O. L. Worden has entered the wholesale mill- 
work and lumber business at 1012 World building. 

New York—The Central Pennsylvania Lumber Company, 
of Williamsport, Pa., has opened an office at 1 Madison ave- 
nue in charge of J. L. Woolf. 

New York—D. P. Fairchild & Co., of Oswego, have opened 
offices at 1 Madison avenue. 

New York-—W. D. Macgovern will continue the business 
of Macgovern & Bowen. 

New York—F. P. McNulty recently entered the wholesale 
hardwood business. 

New York—Gouverneur E. Smith has admitted Stuart D. 
Walker and George J. Dittmar and will change style to 
Gouverneur E. Smith & Co. 

Rosiyn—John D. Hicks & Co. have been succeeded by 
Conklin, Tubby & Conklin. 

North Carolina. 

Causey—The Davidson-Dunlap Manufacturing Company 
has been succeeded by Isaac Dunlap. 

Wendell—The Wendell Lumber Company has filed articles 
of dissolution. S 

Ohio. 


Chillicothe—The Sterling Planing Mill & Lumber Com- 
pany; Henry W. Woodrow appointed receiver. 
Cincinnati—George P. Reuhl; petition in bankruptcy. ° 
Hamilton—John L. Ross has been succeeded by the Hamil- 
ton Lumber Company. 
Jeffersonville—A. 
Charles C. French. 
Middletown—Fetzer & Co. are out of business. 


Oklahoma. 
Hugo—The Caylor-Leard Lumber Company recently began 
business. : 
South Coffeyville—The Albert Dicus Lumber Company, of 
Kansas City, Mo., recently began business at this point. 
Pennsylvania. 


Philadelphia—James Strong & Co. have been succeeded by 
the Central Pennsylvania Lumber Company, of Williams- 
port, Pa. 

Philadelphia—J. Randall Williams & Co.; T. Deland Will- 
iams admitted. 

Somerset—Seibert & Fox have been succeeded by John P. 


Statler. 
Rhode Island. 
Providence—Charles E. Briggs recently entered the whole- 
sale trade. 


French has been succeeded by 


Tennessee. 
Bradford—Drewry, Crider & Wright have been succeeded 
by R. L. Crider. 
Chattanooga—cC. C. Arnold & Co. are out of business. 


Texas. 


Blum—J. O. McCullough has been succeeded by the Blum 
Lumber Company, of Waco. 

Bridgeport, Chico, Paradise and Park Falls—J. J. Durham 
has been succeeded by the J. J. B. McCullar Lumber Com- 
pany, of Fort Worth. 

Channing—The Queen Lumber Company has been suc- 
ceeded by the South Texas Lumber Company, of Houston. 

Cisco—Gibson & Sorrels, of Tye, recently began business 
at this point. 
os RE The Gallaway Lumber Company; J. F. Cobb sold 
iis interest. 

Dallas—The Southwestern Lumber Company; J. F. Cobb 
admitted. 

Ilamlin—Steger & Hamiiton are out of business. 

Lorraine—Hail & Wimberly have been succeeded by the 
Buell Lumber Company, of Dallas. 

Magnolia—T. T. Turner has been discharged from bank- 
ruptcy. 

Marble Falls—M. H. Reed & Co., Incorporated, have re- 
moved to Austin. 

Miles—Cicero Smith & Son recently began business. 

Nacogdoches—The Nacogdoches Show Case & Manufac- 
turing Company; G. A. Blount appointed receiver. 

Port Arthur—The Port Arthur Export Company recently 
entered the export business. 

Waco—The Blum Lumber Company recently entered the 
lumber business with country yards. 

Utah. 

Nephi—Grace Bros. have been succeeded by the Grace 
Gros. Lumber Company. 

Riverton—The Page-Pixton Company has changed its 
hame to the Page-Hansen Company. 

Virginia. 

en —S. T. Wren recently entered the wholesale 

trade, 


Alexandria—Smoot & Co. have been succeeded by W. A. 
Smoot & Co. 

Haysi—The Haysi Lumber Company recently began busi- 
ness. 

Roanoke—Root & McNany recently entered the commis- 


sion business. 
Washington. 


Seattle—The Falls City Lumber & Shingle Company; 
receiver appointed. 

Seattle—The Tokul Timber fomgany has reduced its capi- 
tal stock from $500,000 to $25,000. 

West Virginia. 

Webster Springs—P. M. Smith & Bros.; filed petition in 

bankruptcy. : ; 
Wisconsin. 

Appleton—The Ideal Lumber & Coal Company has in- 
creased its capital stock from $10,000 to $25,000. 

Milwaukee—Stephen F. Clinton; filed petition in bank- 
ruptcy. 

Monroe—The Monroe Lumber & Fuel Company; B. P. 
Mitchell has withdrawn. 





CASUALTIES. 





Georgia. 


Valdosta—The planing mill, dry kilns and a lot of lumber 
belonging to the Fender Lumber Company were burned 
January 1, with a loss of about $8,000; insurance of $2,000. 

Louisiana. 


New Orleans—The plant of the A. H. White Roofing Com- 
pany was burned Christmas day, entailing a loss of about 
320,000. 

Maine. 

South Gardiner—A large boarding house belonging to 
Lawrence Bros. was destroyed by fire recently with a loss 
of about $5,000. bet ada 

Michigan. 

Cheboygan—Littlejohn & McGuire’s saw mill was burned 

recently with loss of about $8,000. 
Mississippi. 

Fayette—The sheds and stock of the Fayette Lumber 
Company were totally destroyed by tire January 1, with loss 
of about $5,00); insurance, $2,500. 

Natchez—The plant of the Southwestern Box & Lumber 
Company was burned January 8, with loss of about $9,000. 


New York. 
Brooklyn—tThe yards of John G. Creveling were damaged 
about $10,000 by fire January 8; covered by insurance. 
Stony Brook—The saw and planing mill of D. T. Bayles & 
Son was destroyed by fire January 2, with loss of $30,000. 
New Jersey. 


__ Paterson—Fire visited the yards and plant of the Ham- 
ilton Lumber & Manufacturing Company on December 29, 
causing a loss of about $20,000. 


Ohio. 
Yellow a H. Drake's saw mill went up into 


smoke recently with a loss of about $5,000; insurance, 
$1,000. 





Oregon. 

Linnton—Fire destroyed the planing mill of the Clark & 
Wilson Lumber Company on the morning of January 9, 
causing a loss of about $25,000; small insurance. 

Virginia. 

_Capron—The planing mill and box shook plant of George 
W. Truitt & Co. were destroyed by tire recently, with a loss 
of about $15,000; insurance, $5,000. 

Washington. 


Bellingham—Fire January 4 destroyed the plant of the 
Puget Sound Mills & Timber Company, with an estimated 
loss of $415,000; insurance, $150,000. 


~ 


PROGRESSIVE PENNSYLVANIA.. 


‘*Progressive Pennsylvania,’? by James M. Swank. 
Published by the author, 261 South Fourth street, Phila- 
delphia. 

James M. Swank, secretary and general manager of 
the American Iron & Steel Association from 1872 to 
1908, has published a volume of unusual interest to Penn- 
sylvanians, entitled ‘‘ Progressive Pennsylvania.’’ It is a 
record of the remarkable industrial development of the 
Keystone state, with its early and its later transporta- 
tion systems, its early settlers and its prominent men. 
Mr. Swank’s long connection with the association has 
made him familiar with many important facts relating 
to the industrial development of the state. The char- 
acter and purpose of the volume are best described in the 
author’s preface: 





I have given prominence to some features of the early 
history of the province which in my opinion deserve wider 
recognition than they have received. These include the 
presence of settlers on the Delaware long before the granting 
of Penn's charter; the text of important parts of the charter 
itself; the people who settled Pennsylvania after the grant- 
ing of the charter, including the large number of redemp- 
tioneers ; the existence of negro slavery in Pennsylvania and 
when and by whom the agitation for its abolition was set on 
foot ; the text of the act providing for this abolition, a much 

_overrated measure; the cause of the estrangement of the 
peaceful Delaware Indians; the physical characteristics of 
Pennsylvania; and the animal life of the province. After 
the presentation of these and other features of the early 
history of Pennsylvania I have passed to the means of 
transportation that were employed by the pioneers and by 
those who came after them—the early roads, flatboats, keel 
boats, ferries, bridges, turnpikes, canals, steamboats and 
railroads, and these details are followed by several chapters 
which deal with the great productive industries of the state. 
Inciuded in these chapters I have given the early history of 
Pittsburg, Pennsylvania’s indvstrial center and the world’s 
industrial wonder. The prominence of Pennsylvania as the 
leading industrial state of the Union is presented in con- 
nection with some account of the leading industries of the 
whole country. A chronological chapter follows which gives 
a record of many notable industrial events in the history of 
both the state and the country. The book closes with a 
number of chapters that are devoted to biographical sketches 
of some eminent Pennsylvanians. 


The volume is one of the most important contributions 
to the history of commonwealths that has been issued for 
some time, and it will be particularly interesting to resi- 
dents of Pennsylvania and to others who are interested 
in the early history and present greatness of that state. 
The price of the volume is $5. 
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The Continental National Bank 
of Chicago. 


CFFICERS 
GEO. M. REYNOLDS, Pres’t. HERMAN WALDECE, Asst, Cashier. 
ALEX. ROBERTSON, V-Pres’t. F.H. ELMORE, Asst, Cashier. 
WM. G.SCHROEDER, Cashier, WILBER HATTERY, Asst. Cashier. 
B. 8. MAYER, Asst. Cashier. J.R. WASHBURN, Asst. Cashier. 
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Surplus 
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BOARD OF DIRECTORS 


JOHN C. BLACK, Chairman of the Board. 
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ALBERT J.EARLING WM.C.S8EIPP SAM’L McROBERTS 
HENRY BOTSFORD EDWARD HINES ALEX ROBERTSON 


B. A. ECKHART FRANK HIBBARD GEO.M. REYNOLDS 
Courteous Treatment. Superior Facilities 
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Accounts of Corporations, Firms and Individuals 
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Monroe and Clark Streets 
CHICAGO 


Capital, $1,000,000. Surplus & Profits, $400,000 


Transacts all branches of Commercial 
Banking and solicits the accounts of cor- 
porations, firms and individuals. 

Issues Certificates of Deposit payable 
on demand bearing 2 percent and on 
time with 3 percent interest added. 

Courteous treatment is extended to all. 

WILLIAM A. TILDEN, Pres, NELSON N LAMPERT, Vice-Pres, 


HENRY R. KENT, Cashier. CHAS. FERNALD, Ass’t Cashier. 
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DO YOU NEED CAPITAL ? Consu!t.vs , Our larze 


corporation business of 
25 years’ standing enables us to give valuable advice on the 
best methods of organizing companies and procuring capital, 
mining or manufacturing, stock and bond issues guaranteed with 
strong guarantee companies. Timber lands and lumber mills sold 
and purchased. Send for booklet on modern financing. 


Cc. F. CLARKE & CO., Bankers and Brokers, 
1326 Chestnut St., PHILADELPHIA, PA, 


WANTED FOR A CUSTOMER: 


25,000,000’ to 50,000,000’ Long Leaf Pine Stumpage, with or without mill, 
EDWARD L. SLATTERY, New Orleans, La. 




















64 


AMERICAN LUMBERMAN. 


JanvaRy 16, 1909, 














Handy Books for Lumbermen 

















315 Dearborn Street, 


The Lumberman’s 


Handy Library 


Books of recognized value and 
merit in daily use by lumbermen 
everywhere: 


History of the Lumber 
Industry of America 


By J. E. DEFEBAUGH 


A comprehensive and permanent text book on 
American lumber history. Two volumes, cover- 
ing the lumber industry in America from colonial 
days down to the present time in the east, and 
national legislation and policies affecting the for- 
ests. Bound in half leather-levant grain with 
gold lettering on back and _ gold top. Price, 
postpaid, $5 a volume. 


The American Lumberman 
Telecode 


A systematic and practical arrangement of 
telegraphic words to represent phrases, _sen- 
tences and each size of each grade of each article 
of lumber manufactured. Adapted to all branches 
of the lumber trade; 412 pages; 6x9 inches: 
61,427 code words. Price, postpaid........ $5.00 


Realm of the Retailer 


The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints as 
to yard management, descriptions of lumber sheds, 
appliances for storing and handling lumber, book- 
a methods, etc.; 390 pages; illustrated 
and handsomely bound in cloth. Price, post- 
MEE Siar 60m stad eles epentinacein er quan med oe 6,46 Sere $1.50 


In Forest Land 


The humor, sentiment and philosophy of the 
lumber business interpreted by “the lumberman 
poet” in a volume handsomely printed, illustrated 
in tint, bound in silk cloth and gold stamped. 
Ideal for gift or library. Price, postpaid. ..$1.25 


The Lumberman’s Actuary 


The tables in this book show at a glance the 
eost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
OO PE. $3.50 


NG NING aia: wre. eaa/eie hier G, akin. we aeaveraaeee $3.00 


Chapin’s Lumber Reckoner 


Reduces to board measure lumber, scantling, 
Square timber and saw logs; contains over 200,000 
figures that can be relied on. Price, postpaid, 
in morocco binding, with lap and pocket, $3. In 
GU Wet-6tncsees os pe ie Se ereeie eames ean $2.00 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of prac- 
tical questions about the lumber business. To 
each question there is a full and appropriate 
answer, which, in many cases, embodies illustra- 
tlons. In saw or planing mill, the wholesale or 
retail office, in big and small yard, in the woods 
or on the river, this book will prove the most 
satisfactory and handy reference volume _ ever 
published. Price, postpaid... ccccccse $2.00 


The Coalier’s Actuary 


The tables show at a glance the amount of 
any ere of coal from 5 pounds to 1,100 tons 
at prices from 25 cents to $15 a ton, and apply to 
either gross or net tons. Price, postpaid, bound 
ge er ery $2.50 


The Climax Tally Book 


Designed by a practical inspector who knew 
what is wanted. Substantially bound in sheep 
with stiff covers and round corners; the paper, 
printing and special ruling are high grade. The 
Climax has 110 pages and when closed is 4%x 
8% inches. Price, postpaid, one copy, 75 cents; 
six copies, $4; twelve copies............. $7.50 


The Wood Workers’ Manual 


Shows the cost and selling price of moulding 
from \% inch to 10 inches wide; price of lumber 
from $5 to $60 a thousand square feet; 82 pages 
3%x6 inches, printed on high grade bond paper 
and substantially bound in flexible cover. Price, 
ee SR See Sry as ae Geer eee re re $3.00 


Scribner’s Lumber and Log Book 


Gives measurements of all kinds of lumber, 
logs, planks, timbers, wood measure, speed of cir- 
cular saws, care of saws, land measure, wages, 
rent, board, interest etc. Price.......... 25 cts 


Sample pages and further descriptive matter of 
these useful books may be had from 


Amevican{iimberman 


CHICAGO. 











PROGRESS OF A WEEK AT CALIFORNIA CENTERS. 





Dealers Planning for a Prosperous Year — Receipts of Lumber at San Pedro — New Con- 
cerns Enter Trade—Personal Items. 
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FROM THE GOLDEN GATE. 


San FRAncisco, Cat., Jan. 9.—Lumber dealers are 
busy figuring, although the amount of business trans- 
acted since January 1 has not been any larger than is 
usual at this period of the year. Everybody is planning 
for a prosperous season and some new agencies have been 
opened in anticipation of the local building activity and 
the growing interior demand in the state of California. 
The statistics so far as compiled make a better show- 
ing that might have been expected in the lumber trade 
for 1908. Shipments of redwood from the mills of 
California look better than was anticipated, but the 
strike in the early part of last year kept the total down 
somewhat. Arrivals of lumber by sea during the last 
month at this port were not excessive, although more 
than 800 vessels passed through the Golden Gate. This 
week’s arrivals totaled about 14,000,000 feet of lumber, 

The filing of articles of incorporation of the Hulbert 
Lumber Company confirms the reports that an extensive 
lumber yard business was in plan in connection with the 
new wharf, which is to be completed within four months 
on the water front of this city for the Hooper Lumber 
Company. Five acres of land lying back of the pro- 
posed wharf will be utilized as a local yard and other 
yards at points down the peninsula will be supplied from 
this base of supplies. The new company has a capital 
stock of $100,000, of which $2,500 has been subscribed 
by Edward Hulbert, E. A. Christenson, C. E. Sudden, 
Walter Rasor and H. O. Beatty. Five lumber steamers 
will be able to discharge at one time at the new wharf, 
which will rest on concrete piers. Spur tracks from the 
principal railroad lines will furnish rail connections for 
the new distributing yard adjoining. 

The American Lumber Company is the name of a new 
wholesale lumber concern, incorporated with a capital 
stock of $25,000, which has opened an office at 303 
Hooker & Lent building, on the corner of First and Mar- 
ket streets. George J. Hausen, who has had experience 
with both soft and hardwood lumber in the south, is 
associated with W. S. McNamara and E. R. Parke in the 
new enterprise. They are starting in at a favorite time 
to take advantage of the improved conditions in the 
Coast lumber trade. 

An office has been opened in the Marvin building on 
California street by the Oregon Lumber Agency under 
the management of H. E. Doering. A general wholesale 
lumber business will be conducted by the agency, which: 
represents mills in the Willamette valley and on Coos 
bay. E. P. Sheldon, formerly secretary of the Oregon 
& Washington Lumber Manufacturers’ Association, is 
also connected with this agency and is now located at 
Beckwith, Cal. 

Newell & McIntyre, of Fortune, intend to place their 
shingle mill in operation before March 1. It is located 
on the line of the Northwestern Pacific railroad between 
Alton and Burnells. 

An unofficial report from Eureka says that while re- 
cently negotiating with representatives of the Pacific 
Lumber Company for the sale of his 320 acres of red- 
wood timber land, located on the south side of Eel river, 
just above Scotia, C. G. Stafford refused an offer of 
$5 a thousand feet. This would mean a price of about 
$180,000 for the entire tract, which, according to one 
estimate, contains 36,000,000 feet. 

The North Coast Pine & Redwood Company has been 
incorporated by D. L. Thornbury, F. B. Huffman and 
W. H. Todd. The first named is president of the new 
corporation, which is supposed to have plans for operat- 
ing in Humboldt county. Secretary Todd recently de- 
nied the report that‘a purchase of the Freshwater Lum- 
ber Company’s redwood holdings. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CAL., Jan. 9.—Preparations are being 
made for a big output as the season advances. One 
of the leading firms here recently placed an order 
with the northern mills for 50,000,000 feet of lumber, 
deliverable 5,000,000 feet monthly. This contract took 
effect thirty days ago and they are confident that the 
outlook proves justification of their action both as re- 
gards supply and price. 

The general opinion of dealers is that merchantable 
lumber will harden in price shortly. At present clears 
are easier and conditions in these lines are adjusting 
themselves; other lines are normal. 

During the last week of December orders for 8,000,- 
000 feet of lumber were placed in Puget sound ports 
by the Canahl Lumber Company for delivery here 
within the next two or three weeks. This will re- 
plenish recent inroads on the company’s stock and 
prepare it for a brisk trade anticipated for an early 
spring. 

At Redlands reforestation work goes on and at Mill 
Creek canyon, near Redlands, there have been set out 
7,000 young trees, and the force of rangers expect 
more trees with which to continue their work. A short 
time ago 2,000 trees were sent, but they soon were 
planted. ast season 40,000 trees were set out and 
most of them are growing. 

‘ The following receipts have arrived since last re- 
port at San Pedro: 

Steamer Claremont, 600,000 feet of lumber to local whole- 
salers and 160,000 feet: to dealers at Ventura. 

Steamer Fulton, a full cargo of hewn redwood ties to 


Southern Pacific Company. 
Steamer Helen P. Drew, 325,000 feet of lumber to various 


! wholesalers. 


Schooner Esther Buhne, 375,000 feet of pine to Southern 
California Lumber Company. 

Steamer J'amalpais, 600,000 feet of lumber to BE. K. Wood 
Lumber Company. 

Steamer Brooklyn, 220,000 feet of redwood to various 
wholesalers. 

Steamer “George W. Fenwick, 2,000,000 feet of redwood to 
National Lumber Company. 

— Hoquiani, 750,000 feet of pine to local whole- 
salers. 

Schooner Ludlow, 900,000 feet of lumber for the Southern 
California Lumber Company. 

Steamer Falcon, 1,600,000 feet of lumber to Consolidated 
Lumber Company. 

Steamer Majestic, 1,000,000 feet of redwood to various 
wholesalers. 

Steamer William H. Murphy, 750,000 feet of lumber for 
the Pacific Lumber Company. 

Steamer Bowdoin, 730,000 feet of lumber consigned to 
I. K. Wood Lumber Company. 

Steamer Yellowstone, 19,000 railway ties for the McCor- 
mick Bros. Lumber Company. 

Steamer Westerner, 500,000 feet of pine to San Pedro 
and Southern California Lumber Company. 

Steamer Olympic, 800,000 feet of pine to National Lumber 
& box Company. 

Steamer Carlos, 500,000 feet of lumber to various whole- 
salers, 

Steamer Shasta, 900,000 feet of pine to E. K. Wood Lum- 
ber Company. 

Steamer francis H. Leggett, 1,400,000 feet of lumber con- 
signed to National Lumber Company. 

Schooner Stinson, 900,000 feet of lumber for local deal- 
ers. 

Steamer Fair Oaks, 810,000 feet of lumber for various 
wholesale dealers. 

Schooner Wéillapa, 830,000 feet of lumber to local yards. 

British steamer M. 8S. Dollar, 1,200,000 feet of oak ties 
and timber for the Hardwood Lumber Company. 

Steamer National City, 11,378 hewn redwood ties to 
Southern Pacific Company. 

Steamer Wellesley, 750,000 feet of pine to Southern Cali- 
fornia Lumber Company. 

Schooner Mindora, 950,000 feet of lumber to the Southern 
California Company. 

Steamer Pasadena, a partial cargo of lumber to local yards. 

Steamer Fulton, 400,000 feet to local wholesalers. 

Steamer Quindult, 40,000 feet of lumber to E. K. Wood 
Lumber Company, and 260,000 feet to Hicks-Hauptman Lum- 
ber Company. is 

Steamer San Gabriel, 500,000 feet of lumber to Kerck- 
hoff-Curzon Mill & Lumber Company. 

Steamer St. Helen, 1,600,000 feet of lumber to National 
Lumber Company. 

Steamer J'emple E. Dorr, 700,000 feet of redwood to 
Blinn Robinson Lumber Company. 

Steamer Norwood, 600,000 feet of pine to various whole- 
salers, balance 230,000 feet to Santa Barbara. 

Steamer Tahoe, 600,000 feet of pine to Southern Califor- 
nia Lumber Company, 150,000 feet to Port San Luis. 

Steamer Shoshone, 12,000 pine ties to Southern Pacific 
Company and 175,000 feet of lumber to Hicks-Hauptman 
Lumber Company. 

Custom house returns for December show receipts as fol- 
lows: 44,021,000 feet of lumber, 28,070,000 shingles, 193,000 
shakes, 3,927,000 lath, 38,022 redwood ties, 1,105 piles, 
10,000 posts, 340 doors, 164 tons of shooks. 


Personal Mention. 


tl. W. Conway, a well known lumberman of Portland, Ore., 
was here during the week with his family. 

Benjamin Young, a wealthy lumberman of Astoria, Ore., 
accompanied by his daughter, was a visitor to Los Angeles. 

W. F. Dermont, a well known lumberman of Arizona, was 
in Los Angeles during the month. 

D. G. McLaughlin, a lumber mechant of Seattle, is at 
present in Los Angeles. 

J. H. Banner, the millionaire lumberman of Duluth, Minn., 
accompanied by his wife, is at present in Los Angeles. 

John S. Mitchell, a well known lumberman of Duluth, 
Minn., with his wife and family are visiting here. 

M. H. Patton and Floyd Patton, brothers, and interested 
in the lumber business at Spokane, visited Los Angeles dur- 
ing the week. 

A. B. Hammond, lumber dealer of San Francisco, is in 
Los Angeles at present; his wife is with him. 

H. B. Worden, three and a half years with the Slade 
Lumber Company, San Francisco, has joined the staff of 
Blinn Robinson Company. Mr. Worden formerly lived in 
Los Angeles. 

W. B. Richards, well known in the Lumber company at 
San Francisco, has taken over the management of E. K. 
Wood Lumber Company’s business in Los Angeles, relieving 
J. Schultz, who resigned at the end of last year. 





SOUTHWESTERN CALIFORNIA NEWS. 


San Drieco, Cau., Jan. 8.—Goetz Bros., of Oceanside, 
owners of the Goetz ranch, eleven miles east of that city, 
will begin in March to plant the greater part of the prop- 
erty to eucalyptus trees. M. W. Goetz, who will have 
charge of the work, has made a careful study of euca- 
lyptus growing and has decided to set the plants in the 
ground without removing them from the tin cans in 
which they have been grown. He argues that the cans 
will support the young trees until they become rooted 
and that the bottoms of the cans, which will be per- 
forated, will soon rust out, together with the remainder 
of the tin. 

The Maweema finished unloading today a cargo of 
550,000 feet of pine for the San Diego Lumber 
Company. This amount included shingles and_ lath. 
The cargo was from Willapa bay, Washington. 

During the last year 85,000,000 feet of lumber was 
brought into this port, the larger portion, about 70,000,- 
000 feet, being for the Benson Lumber Company. In the 
same period the six planing mills of the city produced 
$597,400 worth of finished material. The Benson com- 
pany ’s box factory now has a capacity of 10,000 feet of 
box shooks a day, its saw mill is cutting 60,000 feet of 
lumber a day and the planing mill of the same concern 
is finishing 50,000 feet a day. 

The Russ Lumber & Mill Company, of this city, has 
received a shipment of 705,000 feet of pine and redwood 
from Hoquiam, Wash., by the steam schooner Capistrano 
and 85,000 feet of pine from Aberdeen, Wash., by the 
steam schooner Westerner, which also brought 33,000 
lath. 
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THROUGHOUT THE HARDWOOD DISTRICT. 





Secretary of Interior Annuls Titles to Swamp Lands—Plans of Large Merger at Indianapolis 


—Kentucky Concern Changes Hands. 
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WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Jan. 12.—Weather conditions 
throughout the Memphis territory and the greater part 
of the south have been rather unfavorable during 
the last few days and this has interfered to some ex- 
tent with logging and with the operation of saw mills. 
Snow fell here last night and the weather is much 
colder than usual at this date. Rains, too, have fallen 
recently, making the bottoms rather wet and making it 
difficult to carry on work in the woods. If the ground 
would remain frozen for any length of time the cold 
wave would be in the nature of a favorable develop- 
ment, but the climate here is subject to such frequent 
changes that it is hardly reasonable to expect a con- 
tinuance of the low temperature now in evidence. Un- 
favorable weather this year will be a serious feature 
because of the known shortage in the log crop, esti- 
mated to be the smallest of any year since Memphis 
assumed such commanding importance as a hardwood 
lumber producing center. 

Lumber firms in this city, Little Rock, Kansas City, 
St. Louis and Chicago are interested in the decision 
of the secretary of the interior, holding that the sunk 
lands in the St. Francis valley, eastern Arkansas, are 
the property of the government and that the titles 
now held thereto by firms and individuals are null 
and void. These lands were granted under similar 
conditions of swamp lands in other states but the 
government claims that they were not properly sur- 
veyed. Buyers have been somewhat cautious about 
taking them over because of the imperfection of 
the titles. Sellers have, in most instances, simply 
given quit claim deeds, refusing to give warranty 
deeds because they did not care to put themselves in 
the position of having to defend the titles. There 
are other than lumber interests involved but the latter 
appear to be harder hit by the decision than anyone 
else. It is probable there may be some litigation be- 
fore the matter is finally disposed of. It is estimated 
that between 75,000 and 100,000 acres are involved 
in the decision. . 

Among the outoftown members and visitors here 
during the election of officers of the Lumbermen’s 
Club Saturday evening, a full report of which is car- 
ried elsewhere in this issue, were the following: Lewis 
Doster, secretary of the Hardwood Manufacturers’ 
Association, Nashville, Tenn.; J. W. Darling, Cincin- 
nati; J. L. Strickland, Starnes & Strickland, Green- 
ville, Miss.; R. M. Carrier and A. P. Steele, of the 
Carrier Lumber & Manufacturing Company, Sardis, 
Miss.; O. Diercks, of Askin & Diercks; Frank Conk- 
ling, southern manager of the Farin-Korn Lumber 
Company, with headquarters at Glendora, Miss.; Ben- 
jamin Emmons, of the Brinkley Car Works & Mannu- 
facturing Company, Brinkley, Ark.; W. C..Dewey and 
D. P. Mann, of the Chapman-Dewey Lumber Company, 
Kansas City, Mo., and Marked Tree, Ark.; J. M. 
Pritchard, of the Long-Knight Lumber Company. 

Dunbar Scott, of North Manchester, Ind., is making 
arrangements for the erection of a veneering plant 
to be located at Earle, Ark. He has spent some time 
there recently looking after his plans in that con- 
nection. It is reported that he will also manufacture 
butter and lard tubs and trays. 

The National Supply Company, Indianapolis, Ind., 
has bought the 2,000 acre Porto Rico plantation at 
Haywood, Jefferson county, Arkansas, and will estab- 
lish a mill thereon for the conversion of the hickory, 
ash, oak and gum timber thereon into lumber. The 
price paid for the property was $75,000. 

The Memphis Machine Works announces that its 
plant, which was destroyed by fire a few nights ago, 
entailing a loss of about $35,000, insured to the ex- 
tent of $28,500, will be rebuilt without delay. This 
is the third fire that has visited the plant since the 
company was organized here in 1887. 

Rapid progress is being made on the Missouri and 
North Arkansas railroad which is nearing completion 
into Helena, which is to be its southern terminus. 
There are two steel bridges to be built and there are 
yet a few miles of track to be laid. It is said, how- 
ever, that this work will be rushed to early completion 
and that in the near future the road will be in opera- 
tion from Neshoba, Mo., its northern terminus, to 
Helena. It is in operation now from Neshoba to 
Leslie, Ark. The road will be of more than passing 
interest to lumbermen owning timber lands in eastern 
Arkansas as it will provide excellent facilities for the 
development of these resources. 

The Lamb-Fish Lumber Company is operating its 
two big mills at Chauneey and Charleston, Miss., and 
will, during the year, begin the erection of the planing 
mill, box faetory and veneering plant which have been 
contemplated for some time.. The company reports 
considerable improvement in the demand for hard- 
wood lumber. 

J. W. Thompson, of the J. W. Thompson Lumber 
Company, is authority for the statement that the 
demand for southern hardwoods, while hardly up to 
the average for this date, is considerably larger than 
a short time ago. He is inclined to take a rather cheer- 
ful view of the outlook. 

Advices received here by export interests indicate 
that there is a slight increase in the demand from 
Europe. They state that the amount of consigned 
Stock has been materially reduced and that there is 


less interference from this class of offerings than for 
some time. They point out, however, that there is a 
disinclination on the part of European buyers to pay 
as high prices as prevail on this side, with the result 
that most of the lumber changing hands is going to 
domestic buyers. 

The box manufacturing plants here report some 
increase in the demand for their output and believe 
the year will prove a very good one from their stand- 
point. They are now operating nearer to full capacity 
than for a long while. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Jan. 14.—Considering the time of 
the year, inquiries are holding their own well. They 
continue to come in. A lively demand for quartered 
oak is noted and some of the local firms have their hands 
full filling their orders. Prospects are reported good 
for the box trade. The prevailing sluggishness of the 
present period is not discouraging any of the lumber- 
men, they considering it but natural for this season of 
the year. Local firms have completed taking stock and 
express themselves as being satisfied with the results. 
There is a strong call for plain oak of good quality and 
orders for this grade are crowding some of the local 
firms. 

McGinnis & Co., of this city, capitalized at $20,000, 
is the new concern that has been launched with the open- 
ing of the new year. The main stockholders are W. P. 
McGinnis and R. K. Horn, formerly with the Prewitt- 
Spurr Manufacturing Company, and W. H. Gordon who 
was formerly with the Union Machine Company of this 
city. This firm is just getting located in their quarters 
and will be actively engaged in business within the next 
few days. They will do a general sash, door, blind and 
molding business which it will manufacture. 

Olin White of New York is here as the southern buyer 
and manager for the local branch of Wistar, Underhill 
& Co., succeeding Mr. Vernon who has engaged in busi- 
ness on his own account. 

I. L. Seott, representing T. P. Scott & Co., the hard- 
wood firm of Cincinnati, was a recent visitor on the 
local market. He was on a southern buying trip being 
especially looking for plain and quartered sawed oak. 
Several orders were placed by him. He said he had 
found a considerable quantity of dry stock at the mills 
on the railroads and they had been holding the stock 
for some time at such prices that they were likely to 
hold it much longer. 

The Cumberland river traffic is especially good just 
now following the recent rise of the water and the con- 
sequent excellent boating stage. The boats, which are 
operating on schedule time, all have large cargoes, ship- 
pers taking full advantage of this first rise of the season. 

Machinery is being installed at Combs, Tenn., for the 
purpose of working hickory timber into shape for use in 
building automobiles. 

The Central Lumber Company of this city has for- 
mally transformed to Ewing & Gilliland two pieces of 
property comprising 337 feet on First avenue, North, 
the consideration being $20,000. This property was 
transferred in settlement of the passing from business 
of the Central Lumber Company occasioned by the con- 
demnation of their former plant property in order to 
construct thereon portions of the terminal structures of 
the new Jefferson street bridge. Two new firms have 
resulted from the dissolution of the old firm, Ewing & 
Gilliland, to whom the property in question was trans- 
ferred as an incident to the settlement, and the Chero- 
kee Lumber Company, recently incorporated with a ecapi- 
tal of $40,000, being the new concerns. The latter has 
acquired extensive timber interests in Alabama. -The 
firm of Ewing & Gilliland is composed of M. S. Ewing 
and George W. Gilliland and they will soon start a large 
plant of their own. 

The stockholders of the Huntingdon Wood Manu- 
facturing Company, one of the most important enter- 
prises at Huntingdon, have elected the following offi- 
cers: James M. McCall, president; A. M. Lee, vice 
president; James Patrick, secretary and treasurer. The 
plant of the company for the manufacture of boxes and 
crates of all kinds, has been in operation only two 
months and has made gratifying progress. <A large 
force of hands is given employment and the plant is 
crowded with orders. 





IN NORTHWESTERN TENNESSEE. 


BristoL, TENN., Jan. 13.—Demand for lumber here 
continues active, with offerings light. There is an 
actual searcity of the more sought after woods and 
the upward trend of prices continues, though no 
marked change is noted. Several new band mills will 
be started in this region soon. A number of large 
mills that have been closed for weeks, are preparing 
to resume as quickly as possible. W. G. MeCain, of 
F. G. McCain & Sons, Johnson county, Tennessee, 
was in Bristol this week and reports that his firm will 
again put its band mill there in operation before the 
latter part of February, while the large band mill of the 
Luppert Lumber Company, at Butler, in the same 
county, will resume within a few days, having under- 
gone extensive repairs. George H. Mell, of Kane, 
Pa., is starting up his mills at Swannannoa and Monte- 
zuma, N. C., again, after an idleness of several months. 

W. B. Bachman, of Bristol, has bought a good sized 


. 


MICHIGAN MAPLE 


Most hardwoods grow mixed in the forest, but 
maple is frequently an exception to that rule. 

So extensive are the maple resources of Michi- 
gan, and frequently it grows so compactly, that 
sometimes large logging operations and extensive 
saw mill outputs are based on maple alone. 





THE FIRST CUT 


The accompanying illustrations indicate the 
methods of wood work in the beautiful rock maple 
forests of Michigan. 

The timber shown in these views is not of excep- 
tional quality. It is hardly more than the average 
of the maple of the “Wolverine” state which gained 
a world-wide reputation. 





CROSSCUTTING INTO LOGS. 


The ax starts the felling of the tree, determin- 
ing the direction in which it shall fall; the ax is 
followed by the saw cutting in from the opposite 
side of the tree, and followed by wedges. 

When the tree is on the ground the saw is again 
used to cut it into logs and then the “swampers” 





THE SWAMPER AT WORK. 


haul it by horses to the skids or alongside the log- 
ging railroad, whence it is taken to the mill. 

Michigan maple is high grade material and is 
treated with the care and respect that so aristo- 
cratic a forest citizen deserves. 





(To be continued.) 
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The Diamond Glass Co. 
CLEVELAND, O. 


Manufacturers of 


White Pine 
Cottage Doors 


Write for.prices on carloads 
and small lots 
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Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK 
and August. 
t It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers. 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED, STATES,. ALBERTA MANITOBA and 
SASKATCHEWAN. 


The trade recognizes this book as the authority 
on the lines it covers. 


A well organized Collection Department is also 
Operated and the same is open to you. 


Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878. ‘ 
1402 Great Northern Bidg., 116 Nassau St., 
CHICAGO. NEW YORK CITY. 


MENTION THIS PAPER AM. L, 
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In 
Forest 








{n Forest Land 
Doug}as Nalloch 


Douglas Malloch 

“The 
Lumberman 

* a Fost.” 





-"]°HE humor, philosophy and sentiment of all 
branches of the great lumber industry are here 
presented. The first edition was exhausted in four 
weeks, the book has been so enthusiastically re- 
ceived. More than any other volume of verse it de- 
serves a place in the lumberman’s library. 

**The lumberman or the logger who fails to se- 
cure a copy of this work will miss a great treat,” 
says George W. Hotchkiss, secretary of the Illinois. 
Lumber Dealers’ Association. ‘‘I find in ‘In Forest 
Land’ the kind of touch with the great outdoors 
that few books contain,’’ says Gifford Pinchot, chief 
forester of the United States. ‘‘Should grace every 
lumberman’s library,’’ says A. F. Bloomer, of York, 
Neb. Hundreds of other letters make similar com- 
ments. 

The book has been designed particularly for - gift 
and library purposes. It is printed in old style type 
on antique paper, is bound in green silk cloth, gilt 
top and gold stgmped, and illustrated in tint. 


Price, $1.25 a copy postpaid. 
American Lumberman, 











315 Dearborn St., CHICAGO, ae 








TO Seal AKE MONEY you should use the Lumber. 

snan’s Actuary for figuring 
‘ae amount of lumber in any number of pieces and for figuring the 
gest of any number of feet at any given price. Absolutely correct 
‘gad for illustrated booklet, AMERICAN LI'MBERMAN. Chicago 





boundary of poplar timber, in Hawkins county, Ten- 
nessee, on the new Holston River railroad. Mr. Bach- 
man and his associates in the deal contemplate the 
development of the property and may begin opera- 
tions soon. 

‘‘The lumber business is moving steadily along,’’ 
said George W. Peter, of the Paul W. Fleck Lumber 
Company, this week. ‘‘There is a searcity of stock 
and a much more healthful demand with slightly bet- 
ter prices. I believe that things will continue to 
look up.’’ 

The band mills of the Bristol Door & Lumber Com- 
pany, and the Morton, Lewis & Willey Lumber Com- 
pany, in this city, are running regularly and both 
concerns are shipping out a large amount of stock. 


Personal Mention. 


H. P. Salmon, of Buffalo, N. Y., was a visitor on the 
local market this week and bought considerable hardwood 
stock. 

Harry Devuell, of the McDonald pon eager Company, of 
Chicago, is in this section buying yellow pine lumber and 
other stocks, for use in contracts which his company has 
on hand. . 

Coleman Rogers, of New York, was among the buyers in 
Bristol this week. 

W. W. Easterly, a well known manufacturer of Russell 
county, Virginia, was in the city this week and reports con- 
siderable activity in the lumber business in his county. 

Cc. M. Hawkins, representing E. Stringer Boggess, of Par- 
kersburg, W. Va., was among the buyers on the local market 
this week. 

Among the railroad transportation men and the Bristol 
lumbermen on freight matters this week, were: W. R. 
Miller, of the Cincinnati, Chicago & Louisville: J. C. 
Eaton, of the Louisville & Nashville; and E. 8S. Hunt, of 
the Cincinnati, New Orleans & Texas Pacific. 

S. E. Gray, of Cincinnati, representing the Ferd Brenner 
Lumber Company, of Cincinnati and Norfolk, was buying 
lumber on.the ‘Bristol market: this week. 

John T. Dixon, of the John T. Dixon Lumber Company, 
has returned from an important business trip to. New York. 





FROM THE HOOSIER METROPOLIS. 


INDIANAPOLIS, IND., Jan. 11—Plans for the merger 
of seven of the largest local retail lumber companies 
under the name of the Indianapolis Lumber & Manu- 
facturing Company, which was mentioned last week, are 
rapidly nearing completion. The interested companies 
are taking invoices of their stocks and a meeting will 
be held the first of next: week, at which it is expected 
the final steps for the reorganization of the new com- 
pany will be taken. At a meeting held last Wednesday 
night a committee was appointed to look for suitable 
offices and, will report at the next meeting. So far no 
other companies have signified their intention of selling 
out to the new company. 

The Indiana legislature is now in session and lumber- 
men are much interested in proposed legislation. One of 
the most important matters to come up will be that of 
placing all public utilities under state control, probably 
under the Indiana railroad commission. W. B. Schaefer, 
of South Bend, and Robert Tomlinson, of Fairland, lum- 
ber dealers, are members of the house of representatives. 

After several months’ preparation the Brannum- 
Keene Lumber Company has opened its new yard at 
Twenty-fifth street and the Lake Erie & Western rail- 
road. Several buildings have been erected and Mr. 
Keene has taken charge of the yard. The company now 
has three large retail yards in this city. 

Local business and professional, men are organizing 
the. Independent Lumber Company, which will be in- 
corporated with $100,000 capital, and a retail yard estab- 
lished as soon as a suitable site can be obtained. Edward 
C. Sisson, for the last eighteen years engaged in the 
lumber business in Indiana and Michigan, is interested 
in the company. Other members of the company are 
Harry E..Negley, an attorney, and Dr. Albert H. Har- 
rald. , ‘ 

Charles D. M. Houghton, of the Greer-Houghton Lum- 
ber Company, has returned from an extensive and suc- 
cessful business trip through Illinois. The .company 
reports that L. G. Anderson has been appointed a sales- 
man in southern Ohio. Mr. Anderson was formerly with 
the W. M. Ritter Lumber Company, of Columbus, Ohio. 

Alexander Hamilton called on friends and former asso- 
ciates in the local lumber’ field last week. He was 
stationed here several years as sales manager for the 
Missouri Lumber & Land Exchange and now has charge 
of the manufacturing business of the Louisiana Central 
Lumber Company, of: Clarks, La. 

The Gansberg-Shirk Lumber Company’ has secured the 
services of, Louis Bade, as foreman of its: local yard. 
Mr. Bade has been identified with local lumber com- 
panies seyeral years, having until recently been with the 
Adams-Carr Company and the Burnet-Lewis Lumber 
Company. 

. George W. Eicholz, of George W. Eicholz & Son, with 
offices in the Lemcke building, has returned from a 
business trip to Lafayette in the interests of his firm. 

William A. Hamilton, president of the recently organ- 
ized Hamilton Lumber Company, has been seriously ill 
for: the last two :weeks, but has returned to his office 
slight improved. 

A business. trip through the south, which will last 
about two weeks, is being made by W.- D. Leach, who 
has offices in the Lemcke building. He will.call on lum- 
ber concerns with whom ‘he is connected. 

The Greer-Houghton Lumber Company has received 
the following from the Crossett Lumber Company, of 
Crossett, Ark. : 

The long anticipated revival in the demand for yellow 
pine is upon us, and notwithstanding the withdrawal of 
specials, the volume of business exceeds our. ability to sup- 
tm -For the immediate present, prices based’ on October 

2, last, should apply, ‘but will -be -subject to withdrawal 
after’ January 20. If you have any quotations out at lower 
pricgs, withdraw them. It-may be necessary to wire you 
cancelation of above concessions if demand continues to 
increase, and it is reasonable to believe vhey will. 

Included in the letter is a schedule of concessions, 
which were made last October. 


FROM SOUTHWESTERN INDIANA. 


EVANSVILLE, IND., Jan. 12.—The following hardwood 
lumber manufacturers of Evansville were at Indianapulis 
this week to attend the annual convention of the In- 


diana Hardwood Lumbermen’s Association: Claude - 


Maley and Daniel Wertz, of Maley & Wertz, and Bedna 
Young and Frank Cutsinger, of Young & Cutsinger. 

John A. Thompson, of Thompson, Thayer & McCowen, 
has returned to his home at Edinburg, after a visit of 
several days in this city on business. He says trade 
conditions are looking up well all over the country from 
all the reports his firm has received. 

Charles Davis, of the Perkins Lumber Company, Grand 
Rapids, Mich., was a visitor the first of the week placing 
orders with local manufacturers for lumber. He says 
things are booming with the lumbermen in southern 
Michigan at the present time. 

Mr. McCowen, of Thompson, Thayer & McCowen, left 
a few days ago for Fort Smith, Ark., where the company 
has mills located. He expects to be gone several days, 
Mr. Thayer, of the same firm, is also making a southern 
tour in the interest of the company and will not return 
for several days. 

A. B. Turner, of the Singer Manufacturing Company, 
of Cairo, Ill., was in this city several days ago to place 
orders for lumber with several of the local lumber 
manufacturers. 

Charles P. White, of the C. P. White Lumber Com- 
pany, Princeton, this state, left this week for western 
New Mexico to join his wife and daughter, who have 
been spending the winter there. He will be gone for 
several weeks. 

George T. Meinzer, of the Evansville Sash & Door 
Company, left a few days ago for Chicago on a business 
trip and from there was to return to Indianapolis to 
attend the twenty-fifth annual convention of the: Retail 
Lumber Dealers’ Association. 

Charles Von Behren, of the Von Behren Manufactur- 
ing Company, and W. H. Multman, of the. Wolflin- 
Luhring Lumber Company, have been initiated into the 
United Commercial Travelers. 

A. P. Fenn and Adolph -Zuelly, who are engaged in 
the manufacture of chairs at Tell City, have sent a 
petition to the ways and means committee of the house 
of representatives at Washington, D. C., asking that the 
tariff on rattan be reduced. They claim that the present 
duty on rattan is too high. 

Ferd Gumberts, of the R. & G. Furniture Company, 
left this week for Grand Rapids, Mich., to attend the 
semiannual furniture exchange and will stop several days 
in Chicago on his return trip. 

As an evidence of returning prosperity J..V. Stimson, 
who conducts a large saw mill at Huntingburg, Ind., was 
here a few days ago looking for more men to put to work 
in his mill. He wants to start running the mill at night 
and will put on an additional force. He reports he has a 
supply of logs on hand and that business is improving 
right along. He is at present employing fifty men. 

Claude Maley and Daniel Wertz, of Maley & Wertz, 
have returned from a trip to Edinburg, Ind., where they 
inspected their large mill. They also have mills in this 
city and at Grammer and Vincennes. All the plants are 
now being operated on full time. 

J. A. Thompson, of Edinburg, Ind., of Thompson, 
Thayer & McCowen, of this city, was here a few days 
ago to attend the annual meeting of the company. <Ac- 
cording to Mr. Worland, the office man for the company 
in this city, the Evansville saw mills ran steadier during 
the last year than most of the mills of the country. 
Practically all the mills here were kept in operation dur- 
ing the year, save an occasional shutdown for repairs or 
because of a scarcity of logs. 

Charles Wolflin,-of the Wolflin-Luhring Lumber, Com- 
pany, of this city, left Sunday for Arbo and Neeham 
Junetion, Miss., to inspect the company’s mills. He 
expects to be gone about two weeks. 

The Mossman Lumber Company, with mills, at Dubois 
and Jasper, Ind., report business on the upward -trend. 

Frank P. Euler, of this city, who has represented the 
buying and selling end here for the Crosby & Beckley 
Lumber Company, of New Haven, Conn.,. for the last 
eight years, has resigned his position and has decided to 
embark in business for himself. He will open a general 
office in a few days and do a general wholesale lumber 
business, dealing in all grades of lumber. Mr. Euler is 
one of the best known lumber men in the city and is 
known to the trade through the central west and southern 
states. 





IN SOUTHEASTERN KENTUCKY. 


ASHLAND, Ky., Jan. 12.—A deal in this city has just 
been closed by which the Standard Planing Mill & 
Building Company bought the Park City Lumber Com- 
pany’s business, including real estate, machinery and 
lumber. The Park City Lumber Company’s plant was 
recently damaged by fire. The Park City Lumber Com- 
pany was composed of E. B. Kennedy, president; Dr. 
William Saulsberry, secretary and treasurer; George 
Bartholomew, general manager, all of this city. It is 
understood that Mr. Bartholomew has accepted another 
position with a large lumber company in West Virginia. 
The Standard Planing Mill & Building Company owns 
and operates a planing mill and retail yards in this city, 
and with this acquirement of the Park City Lumber 
Company will be in a position to do a large amount of 
business. They report business last year very satis- 
factory and have several contracts already in for this 
year. This company is composed of D. J. Taft, presi- 
dent; W. J. Stevens, vice president; Charles Kitchen, 
treasurer; J. W. Kitchen, secretary, and J. B. Kitchen, 
general manager, all of this city. 

R. G. Page, secretary of the Licking River Lumber 
Company, has returned from a business trip to Chicago 
and other points in the west. He reports business cou- 
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ditions looking much better and the receipt of some very 
desirable orders for car stock and bill oak. The company 
is operating its band mill and planing mill at Farmers, 
Ky., full time, but unless there is a tide in Licking river 
they will be cut out in a very short time. The company 
has, however, about 10,000,000 feet of logs along Licking 
river that will come in to the mill booms and log ponds 
with a reasonable tide. 

The Fearon Lumber & Veneer Company, Irontou, Ohio, 
is operating its band mill at the present time, and with 
the expectation of running for the next six to eight 
months. The present rise in the Ohio has enabled them 
to get in a good supply of logs. 

The Whisler & Scearey Lumber Company, of Ironton, 
Ohio, has again placed in operation its mill at that place, 
also has its mill at Farmers, Ky., in operation, but will 
soon be eut out at that place on account of log supply. 

J. H. P. Smith, president of the Hardwood Lumber 
Company, is on a business trip through Indiana, Illinois 
and Michigan. His company reports business better 
and the receipt of very desirable orders for hardwood 
Jumber. 

The Wright-Saulsberry Lumber Company is ready to 
place in operation its new band mill. It reports a lot 
of business and several orders for car stock with which 
to start its new mill. It has also a good supply of 
timber cut and at the creeks ready for the first tide. 
This company receives most of its timber from the Big 
Sandy territory. 

The W. H. Dawkins Lumber Company reports business 
improving and orders coming in. It has large amounts 
of timber in the Guyan and Big Sandy rivers, and with 
a reasonable tide will get in a good supply of logs, at 
which time it will place in operation its band mill at 
Ironton, Ohio. W. H. Dawkins is away this week on a 
trip through the south. 

J. L. Lytle, of the J. L. Lytle Lumber Company, 
Pittsburg, Pa., was a business visitor this week. Mr. 
Lytle says business conditions are improving. 

C. E. Wilson, of the R. G. Page Lumber Company, 
has returned from:'a two weeks’ trip to South Bend, 
Ind., and Chicago. Mr. Wilson spent the holidays with 
his folks. 

The Yellow Poplar Lumber Company, of Coal Grove, 
Ohio, has just completed a flood defense. Its extensive 
lumber yards and large plant are now protected from 
floods in the Ohio river. In accordance with an agree- 
ment with the Norfolk & Western Railway. Company it 
has raised its tracks about 3 feet and will connect with 
the 8 foot conerete wall on the river bank built by the 
Yellow Poplar Lumber Company. The high embank- 
ment of dirt is 40 feet at the base, tapering to 16 feet 
at the top for wagon road. Several sewers have been 
laid on the grounds to carry away any surface water, 
and also put in a shape that they can be closed dur- 
ing the time of floods. The Yellow Poplar Lumber 
Company has enclosed in these embankments and con- 
erete walls about thirty-five acres of ground, which will 
be exempt from floods after the work is entirely com- 
pleted. The company has lost very heavily in former 
years on account of floods and takes this means of pro- 
tection. 

W. B. Oelze, of Little & Wright, Jackson, Ky., was 
a business visitor this week. Mr. Oelze was just re- 
turning from a business trip to Chicago, and was expect- 
ing to make a trip up Big Sandy before his return to 
Jackson. He says his company has bought a large band 
mill in connection with other operations. 





~~ 


THE KENTUCKY-VIRGINIA TIMBER FIELD. 


SE ° GENT, Ky., Jan. 14.—Benjamin Holbrook, Turkey 
Creck, Ky., who is operating seven miles of narrow gage 
road in the Line Fork ereek mountains in a rich timber 
section in southern Letcher county, has just completed a 
three mile extension, and taken with him in the business 
Israel M. Holbrook, Millstone, Ky. 

Sam J. Wright, the veteran hardwood manufacturer 
of Vilas, Ky., has been visiting the trade in south- 
western Virginia for several days. While there he 
arranged for shipments of lumber over the Indian 
Creek & Pond River railroad, the Currier Lumber 
Company’s lumber earrier. Mr. Wright is enthusiastic 
on the present conditions and the future outlook for 
the lumber business. 

The Webb-Davis Lumber Company’s mills at Colly 
Creek, Ky., have elosed down for repairs. It is an- 
nounced that the company will shortly remove its mills 
to a new timber tract near the mouth of Colly creek. 

The Pisechel Lumber Company, of Salyersville, Ky., 
of which Fred Pischel is president and general man- 
ager, announces the installation of new lumber and 
stave mills on its large timber tracts near Salyersville, 
Ky., several miles from a shipping point on the Big 

Sandy extension of the Chesapeake & Ohio railroad. 

The Asher Lumber Company’s road from Wasioto, 
Ky., through the timber fields of Harlan county, Ken- 
tucky, is being rapidly constructed and within a few 
months a greater part of the road will be put into com- 
mission, This coneern has large timber holdings along 
its route in Harlan county, consisting of all the hard- 
woods of this climate. 

Anderson Wells, a pioneer among local lumbermen 
of Wise county, operating three mills in a rich timber 
(istriet near Esserville, Va., has just installed his 
fourth mill on a virgin timber tract. He said he 
helieved this year would be the best in the hardwood 
business of southwestern Virginia. Already business 
is rapidly ine reasing, few mills are idle and the manu- 
factured produet is being produced at a better profit 
than for several months. 

The Baker-Minter. Lumber Company, of Norfolk, 
Va., was incorporated the last week by H. E. Baker, 
president, Elmira, N. Y.; 8. F. Minter, vice president, 
Ne w York city, ‘and D. W. Pratt, treasurer, Elmira, 


N. Y. Capital stock, $100,000. The company will 
draw considerable of its product from the southwestern 
Virginia timber field. H. E. Baker, president of the 
concern, has many years of experience in the business. 

The Currier Lumber Company, of Glamorgan, Va., 
is planning some increases for the next few months in 
the addition of mills. Every one of their old mills, 
including a 65,000 feet capacity band mill, are now 
running full time, while their lumber road, the In- 
dian Creek & Pound River, is running every day, car- 
rying the logs overland to the mills at Glamorgan. 
This road is about sixteen miles long and is doubtless 
the heaviest lumber road of its size in the state. C. 
W. Currier is manager of the plant. 

The Black Mountain Lumber Company, Keokee, Va., 
installed a large mill on January 4, and it is said 
it is selling every stick of its stock to the local 
market for the extensive building that is in progress 
thereabouts. Lee county is coming to the front in 
coal and timber developments. 

F. C. Knight, of the Tug River Lumber Cone, 
Elberton, Va., announces some important extensions 
during the year. This is one of the largest concerns 
operating in that section. Mr. Knight announces some 
recent heavy purchases, with an important connection 
of lumber road with the Louisville & Nashville at Dor- 
chester Switch, in Wise county. 

R. K. Seott, manager of the McClure Lumber Com- 
pany, McClure, Va., said: ‘‘Business is making rapid 
strides in the way of improvement throughout Dicken- 
son county and the whole of southwestern Virginia and 





STORY OF HARDWOOD DEVELOPMENT. 


The Louisville Hardwood Club, an organization 
composed of the leading hardwood manufacturers 
and jobbers of that city, has reserved page 5 in 
the AMERICAN LUMBERMAN every other week for 
a period of one year, in which the organization is 
going ta, have something interesting to say to the 
trade. It is going to be a serial story of the 
development of a great hardwood market, the 
second installment of which will be found in this 
issue. The purpose of this publicity is to show the 
buyers of hardwood lumber east and west and 
north and south that Louisville is a great natural 
distributing point, that lumber can be sold here 
as cheap as anywhere else and that it can be 
shipped to all points of the compass without delay. 
If there be any buyers of hardwoods who have 
heretofore passed Louisville by, and who through 
this interesting campaign of publicity may be 
induced to stop at this large central market and 
investigate Louisville’s great natural resources as 
applied to the hardwood lumber industry the pub- 
lication of this continued story will not have been 
in vain. 











the present year will be by far the most satisfactory 
year in its history. A number of new concerns are 
opening for developments in Dickenson county.’’ 

In the Big Black mountain section near Eolia, Ky., 
Maggard Bros. have begun cutting a large area of fine 
oak and poplar. 





KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Jan. 14.—Current business is gen- 
erally good and orders are expected in inereasing vol- 
ume. Untoward weather conditions have combined with 
other influences to retard the complete return of pros- 
perity to this section of the Ohio valley. 

Mark Brown, of W. P. Brown & Sons Company, re- 
ports searcity of quartered oak. Everybody has a little 
and prospects are good for a rise in prices very soon, 
but the scarcity was not a dream of the manufacturer. 

E. L. Davis, of the E. L. Davis Lumber Company, 
reported good trade in oak and poplar materials, a sear- 
city of firsts and seconds in plain oak and a woeful dis- 
appearance of the quartered variety. 

Claude Sears, secretary of the Davis company, is out of 
town this week. 

The Norman Lumber Company, through A. E. Nor- 
man, its president, reported a good business in futures 
and current sales and prospects brighter than ever for 
the year 1909. The market is getting onto its feet after 
the year-end maneuvers and the outlook here is excep- 
tional, he said. 

‘‘Trade is getting better,’’ said J. C. Wickliffe, of 
the C. C. Mengel & Brother Company, mahogany im- 
porters and manufacturers. Current needs were all that 
were being supplied, he said, and futures had not yet 
begun to look up. The great facilities and stock of 
the Mengels was at the top of its bent, however, said 
Mr. Wickliffe, and at present three boats were ‘under 
charter for shipment of mahogany. One was for the ter- 
ritory from Belize, in British Honduras up; a second was 
tor Axim, in Africa; and a third along the African 
coast. 

All the other firms which deal in hardwoods had good 
reports, they being uniform in outlook and varying 
in good current trade. 


FROM THE BUCKEYE STATE CAPITAL. 
CoLuMBus, OHIO.,* Jan. 12.—Steady improvement in 
the demand for most. grades of lumber in this section 
is the gist of reports from manufacturers and jobbers. 
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One thousaud fir doors every day 

Is the Chehalis Fir Door Company’s way; 
Doors you know of Soft Fir, Yellow, 
Good enough for any fellow. 


SUPERIOR 
FIR MOULDINGS 
AND TRIM 


























SUMMIT MILL Co. 


CHEHALIS, WASHINGTON. 


- Manufacturers and Wholesalers - 
Eastern Representative, L. C. BRICKER, Briggs House, Chicago, 
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ALL KINDS OF 


Lumber and Shingles 
OUR SPECIALTY 
FIR TIMBERS ana 
CAR MATERIAL 


Sterling Lumber Co. 


We are Manufacturers. 
. Mills at Chehalis, Wash. 








Chehalis, Wash. | 











DO YOU KNO when you are going to 
need a car of shingles? 

Send us your order 

now, stating grade, size of car and when shipment 
is to be made. Before loading the car we will ad- 
vise you the market price by wire. This enables you 
to get your shingles “right” on any market and also 
when you need them. Ajlour regular custom- 
ers send orders this way, and if it pays them it will 
pay you. We have cars in transit all the time. 


FRED. A. ENGLAND 


407-8-9 Lumber Exchange Bidg., Seattle, Wash- 








Telecode 























OH, WEEP NO WEEPS, 


By endian Malloch, “the lumberman poet”. Seventh 
edition. A poem to pass along. 25c., postpaid. 
AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 
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Buyers of Flooring 
In Less Than Carloads | 


find our methods of delivering at car- 


load prices interesting. It might appeal | 


to you— better let us quote you on 


MAPLE AND BEECH 


FLOORING 


and explain how we doit. A’ good stock 
enables us to fil! orders without delay. 


Cummer, Diggins & Co. 


CADILLAC, MICH. 


Telecode used 








Mt. Mitchell Lumber Co. 


White Pine Planing Mill 
Hardwood and Assorting Yard 
Swannanoa, N. C. 


and Hemlock. 
DRESSED STOCK A SPECIALTY 





GEORGE H. MELL, Kane, Penn. 
Exclusive Sales Agent. 








For Quick Shipment fics tsuc, 
5 CARS, 2x4—1I0 to 16’ 
5 CARS, 2x6—I0 to 16’ 

J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail 
YARDS, 2300 TO 2316 BROADWAY KANSAS CITY, MO. 








Foster - Latimer Lbr. Co. 


MELLEN, WIS. 





HEMLOCK 


Our specialty quick shipments mixed cav. of 
Hemlock, Basswood and Hardwood Flooring. 











Pa 


J. A.WILKINSON 
THIN POPLAR 
SPECIAL OAK BILLS. IAW. ( 


Basswood, Chestnut, Ash, White 


Pine, Hemlock, Walnut, Plain Oak. Ask for prices. 
EXPORT and DOMESTIC TRADE. 








Cable Address “JAW.” BRISTOL 
Telecode, A. B. C. bd 
Western Union Sth Edition. VA.-TENN. 

















HUNTINGBURG, IND. 


J.V. STIMSON & CO. | Kinds 











OWENSBORO, KY. Hardwood 
Lumber. 
If you don’t know us you ought to. 


It’s your loss. 








White Oak Lumber & Piling 


PROMPT SHIPMENT. FIRST CLASS STOCK. 
LOW PRICES. 


NEBRASKA BRIDGE SUPPLY & LUMBER CO. 


OMAHA, NEBRASKA. 














Retail dealers also report better conditions and the 
consensus of opinion is that the trade will maintain its 
advantage and show better results as the season ad- 
vances, Optimism is the keynote of all the lumbermen 
in central Ohio and men who have been through one of 
the worse years in the business are again wearing smiles. 
With the holiday season over and inventories completed, 
all are now preparing for an active campaign for more 
business. 

Local manufacturers are running their mills at full 
force in order to keep pace with the better conditions. 
Jobbers are buying in larger orders in anticipation of 
the better demand which is expected from dealers and 
the inclination is to increase stocks. The scarcity in 
many grades of lumber, especially hardwoods is. still 
the feature of the trade. In quartered oak, white oak, 
chestnut and poplar there is a stiff demand and prices 
are on the up grade. The others on the list are firm 
also with a prospect of still higher quotations and in- 
creased movements. 

Traveling salesmen who have covered the middle west 
pretty thoroughly are meeting with better success. Their 
reports indicate renewed business activity together with 
a good outlook for active building operations. As a re- 
sult of their reports manufacturers are preparing for the 
good times which are now in prospect and will undoubt- 
edly soon be realized. 

R. L. Gilliam, secretary of sales of the W. M. Ritter 
Lumber Company, commenting on the market said: 

We are now running our twenty: mills in the south to 
their full capacity. Orders are coming in much _ better 
from every section of the country. We have just booked 
an order for 500,000 feet of poplar at the full list price, 
which is a good indication of the trend of the market. Pop- 
lar is scarce and also there is a great scarcity in quartered 
oak, white oak and chestnut. The firmness is not only in 
the better grades but also in the lower varieties. In chest- 
nuts there is a tendency to cover by all concerns which 
have figured out their requirements. Dealers with whom 
we have been dealing, which formerly asked for a cut are 
not coming in the market at the full list price. 

The three sales departments of the W. M. Ritter Lum- 
ber Company will be represented at the annual meeting 
of the Hardwood association to be held at Louisville, 
January 19 and 20. Mr. Gilliam of the Columbus office, 
who is secretary of the sales department, will attend 
as will W. H. Mathews, division manager of Chicago 
and H. W. Collins of Philadelphia. The Cleveland agent 
will attend the meeting of the Union Association of Re- 
tail Lumber Dealers which convenes at Toledo, the 
same time. Mr. Gilliam reports a slow market from its 
foreign agencies, located at London and Liverpool be- 
cause of the holiday season which has a bad effect on 
business generally in England. 

Attorney James A. Allen of the American Hardwood 
Company, will likely go to Little Rock, Ark., soon to 
look after the legal work in increasing the capital stock 
of the concern from $500,000 to $1,000,000. President 
Kenneth McLeod of the company is now in Sedgwick, 
Ark., where the properties are located. 

M. J. Bergin, of the M. J. Bergin Lumber Company, 
believes that building operations will be active this sea- 
son, judging from indications. ‘‘I look for a pretty 
fair year in building lines,’’ said Mr. Bergin. ‘‘The 
yellow pine people are holding prices pretty strong. We 
will not know for several weeks yet what will come 
from the spring season.’’ 

The General Lumber Company is now running its two 
mills in the timber tract in Kentucky. The mill at 
Ashland is not running because of a lack of supply of 
logs. The water in the Big Sandy has not been such 
that logs could be brought to the mills expeditiously, 
but several large rafts have now been started since the 
recent freshets. President and General Manager W. 
H. Putnam, of the company, is of the opinion that a 
gradual picking up will result from now on. ‘‘ The last 
week was the best for some time,’’ said Mr. Putnam. 
‘*Prices are being maintained at the advance made after 
the presidential election and there is searcely any cut- 
ting at present.’’ Mr. Putnam recently returned from a 
business trip to the plant at Ashland, Ky., and a num- 
ber of northern points. 

The committee of the independent window glass man- 
ufacturers which is in charge of the existing strike met 
at the Chittenden Hotel Wednesday, January 13, to dis- 
cuss the situation. There were several propositions be- 
fore the committee which were discussed. It is reported 
that some of the men have shown a disposition to return 
to work while others are remaining firm on their de- 
mands. Only the co-operative plants of the independents 
are in operation at the present time. It was expected 
that the proposition for a combination of window glass 
factories will be considered. The matter was broached 
last fall but fell through because of the fact that some 
of the manufacturers objected to the terms of the con- 
solidation. 





FROM A VIRGINIA LUMBER CENTER. 


REELING, VA., Jan. 11.—The lumbermen at Bristol 
and other points in southwest Virginia report a greater 
demand for hardwoods than usual, and while there is the 
usual lull in business incident upon the holidays, the 
demand is imminent, and prices have an upward ten- 
dency. Most of the band mills will continue to run 
through the winter, but some of the smaller mills will 
suspend operations during the bad weather. The condi- 
tion of the roads in the rural sections has prevented 
some hauling of stock to the railroads. 

The firm of Roberts & Kiser have installed new mills 
in Wise county. The McClure Lumber Company will 
extend its operations into this (Dickenson) county, John 
8S. Wright will move his mill from Brush creek to Camp 
creek in the near future. 

The Currier Lumber Company, of Glamorgan, Va., is 
having considerable work done on the Glade fork of 
Pound river, in Wise county. It is understood that the 





company is paying its men better wages than heretofore, 


Hardwood buyers are to be seen daily in the local 
markets. Hans Berg, representing Walter Gartner, of 
New Orleans, is one of the recent visitors to this sec- 
tion. J. A. Richardson, of Geissel & Richardson, of 
Philadelphia, is also in southwest Virginia. 





IN CENTRAL NORTH CAROLINA. 

CHARLOTTE, N. C., Jan. 6.—Further utilization of tim- 
ber in the swamp lands of the eastern part of the state 
will be had by the establishment at Williamston, N. C., 
of a $250,000 concern to prepare ash, gum, cypress and 
other woods, for the market in the form of lumber and 
wood pulp.- The company is known as the Melrose Pulp 
& Milling Company, with M. L. Rosenwald, of Cleveland, 
Ohio, the principal promoter. The section of country 
about Williamston, including large stretches of swamp 
lands well timbered, will supply the mills of the com- 
pany with raw material for a long time. The Roanoke 
river and its tributaries offer convenient water routes 
for the transportation of logs and the section is espe- 
cially rich in extensive areas of gum trees, some of which 
offer a high grade material for manufacturing purposes. 

The Carolina Paper & Pulp Company has begun opera- 
tions at New Bern, N. C., making wrapping paper as a 
starter. The company at present holds about 7,000 acres 
of timber, containing cypress, poplar and gum. 

In proof of the revival of lumber business in the state 
the John L. Roper Lumber Company recently shipped 
400,000 feet of lumber to northern markets inside of 
six days’ time. 

A veneer plant’will be established at Maxton, N. C.,, 
by J. J. Kineaid, who has secured a site and will shortly 
erect thereon the necessary plant for beginning work. 
Poplar timber will be most extensively used at the start. 

The National Casket Company, which has had under 
contemplation the establishment of a dimension plant 
near Asheville, N. C., has secured a site about three miles 
up the French Broad river, it is stated, whence the 
Southern railway will soon begin the construction of a 
siding. The company will put up extensive buildings 
and install the necessary machinery, for a plant costing 
about $50,000. When the dimension plant is estab- 
lished, it is further said, that a finishing plant will be 
built nearby. A tract of twenty acres has been secured 
by the company together with the required right of way 
ete. for the development of its plans in the neighbor 
hood of Asheville. 

Joseph E. Hawk has bought near New Bern, N. C., a 
large tract of nearly 3,700 acres of timber, the con 
sideration therefor being $14,000. 

The Columbian Paper Company, operating plants at 
Bristol and Buena Vista, Va., has been making experi 
ments in the manufacture of paper from okra, a com- 
mon vegetable in the south, and the results have proven 
of such a satisfactory nature that the company will 
plant a number of acres of the plant next season to be 
used in its plants and in the carrying out of further 
experimentation. 
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WESTERN NEW YORK TRADE. 

BuFFALo, N. Y., Jan. 13.—President Frank A. Beyer, 
of the Hardwood Exchange, left on January 12 to 
attend the meeting of the National Hardwood Associa- 
tion, of which he is a director, at Chicago. Before re- 
turning he will visit his mills in Missouri. 

F. M. Sullivan leaves this week for Michigan, where 
he will look over the hardwood markets and arrange for 
early spring shipments of some of those woods of which 
he makes a specialty. 

F. W. Vetter reports that he had a large run of busi- 
ness last week but does not find it so active this week. 
He sells oak largely and knows how to get a good price 
for it. 

C. Elias & Bre. do not eal! business anything above the 
ordinary and think it may remain quiet until spring. 
They take the winter months for buying white pine and 
will be going west about next month to look after it. 

John N. Seatcherd is back from New York, where he 
has been looking after his contract interests and on 
January 12 answered to the toast, ‘‘The Campaign of 
1908,’’? at the annual banquet of the Road Drivers’ 
Association. 





HARDWOOD CENTER OF MICHIGAN. 


CapILLAc, Micu., Jan. 15.—The Michigan Hardwood 
Manufacturers’ Association is planning for a meeting 
in Grand Rapids the latter part of the month. 

During December Cobbs & Mitchell sold more lumber 
than during any other month in the entire year. Regu 
larly December is a quiet month in the lumber business 
here. 

The Boyne City Lumber Company declared a 15 per- 
cent dividend, payable January 1. It cut 17,000,000 feet 
of lumber the last year. 

The Cadillac Manufacturing Company, manufacturer 
of cooperage stock, has another month’s run, and then 
if no more orders are received the plant will shut down 
until spring. 

The Eastern Woodenware Company, at Frankfort, has 
closed down owing to its inability to secure logs, «due 
to a shortage in cars. It is expected the company will 
start again in a few days. 

The Stephens Lumber Company is cutting over eighty 
acres of fine pine in the neighborhood of Gaylord. It 
is estimated there will be 2,000,000 feet of lumber. 

H. H. Cummer, head of the Cummer Manufacturing 
Company, announces that the stock formerly held in that 
company by A. W. Newark, of the Cadillac Handle 
Company, has been bought by Edgar L. Ide, of Detroit, 
who will become soon the general office manager with 
Mr. Cummer. Mr. Ide is an expert credit man and was 
one of the charter members of the Detroit Credit Men’s 
Association. At one time he was with the Murphy 
Chair Company. 
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GRIM REAPER TAKES MANY LUMBERMEN. 


GEORGE D. EMERY. 

Boston, MAss., Jan. 12.—George D. Emery, one of 
the pioneers in the mahogany business and formerly 
president of the George D. Emery Company, manufac- 
turers of mahogany, Spanish cedars and veneers, died 
Friday afternoon, January 9, at his home at Allston, 
Boston. Mr. Emery had been in failing health for 
some time and in October retired from active business 
in the George D. Emery Company. 

Mr. Emery was born at Fall River, Mass., in 1833, 
and when a child moved with his parents to Buffalo, 
N. Y. He entered the lumber business as a tally boy 
in the yard of Oliver Bugbee at Buffalo. Oliver Bug- 
bee was in the white pine business at that time and later 
drifted into the hardwood trade and Mr. Emery became 
his Michigan, Ohio and Indiana buyer. In 1859 Mr. 
Emery entered the lumber business on his own account 
by erecting a mulay mill in Noble county, Indiana. On 
account of insufficient capital Mr. Emery abandoned his 
mill and in 1866 became the western buyer for Skillings, 
Whitney Bros. & Barnes. Two years later he again em- 
barked in business for himself, building several mills 
and manufacturing black walnut and oak of the choicest 
timber sections of Indiana, Illinois, Iowa, Kentucky and 
Missouri. He made his headquarters at 
Indianapolis, Ind., for several years in the 
early seventies. His search for walnut ex- 
tended down the Mississippi and Missouri 
rivers and as far south as the Yazoo delta 
and along the Red and lower Mississippi 
rivers. He practically retired from this line 
of business in 1891 and since that time has 
been identified with the cedar and mahog- 
any business. Mr. Emery was known as 
the largest producer of black walnut the 
United States has ever known and has prac- 
tically the same record in the mahogany and 
cedar business. At the time he entered the 
latter line of business he established a 
plant at Chelsea, Mass., for the manufacture 
of the timber into lumber and veneer. The 
mery operations extended along the north 
ern coast of South America and Central 
America as far as México. Railroads were 
established by the company which trans- 
ported the timbers to the coast and then 
shipped on the Emery steamers to Boston. 
The South American end of the business was 
in charge of Mr. Emery’s son, Herbert, and 
Herbert Emery has had charge of the south- 
ern operations since he was 20 years of 
age. In October last Mr. Emery disposed 
ot his interest in the company to Samuel 
Segar, of London, England. Mr. Emery’s 
action at that time was taken on account of 
his advanced age and failing health. Mr. 
Segar was for many years in charge of the 
European operations of the company and 
succeeded Mr. Emery as president of the 
company. Mr. Emery’s death will be 
greatly regretted by his many friends in 
social and business circles. He was of a 
lovable disposition, which can be atested to 
by the number of years some of his em- 
ployees have been in his employ. He is one 
of the many men who has taken time by the 
forelock and made a success of it. 





— 


Henry W. Magoon. 

Ilenry W. Magoon, vice president of the Howard Cole 
Timber Investment Company, Limited, with headquarters in 
Chicago, died of neuralgia of the heart, at the Del Prado 
hotel, Chicago, at 9:30 a. m., January 11, 1909. Mr. 
Magoon apparently was in geod health and spirits on the 
Saturday preceding his death, was at the Chicago office of 
his company until 4 o'clock and, accompanied by his wife, 
attended a theater that evening. Sunday he was somewhat 
indisposed, but not seriously ill. He was stricken Monday 
morning as he was seated at the table awaiting his break- 
fast which was being served by an attendant when he 
suddenly put his hand to his heart, cried out in pain and 
fell over into the arms of his wife. The house physici 
Was at his side almost immediately, and another physic 
Was summoned, but all efforts to revive him were unavailing 
and he died without regaining consciousness. 

Mr. Magoon was born at Manistee, Mich., 52 years ago, 
and he was for many years connected in a _ confidential 
capacity with the Louis Sands Salt & Lumber Company, 
of that city. His connection with the Howard Cole Timber 
Investment Company began about four years ago, and since 
May, 1908, he has conducted the office of his company at 
Vancouver, British Columbia. He was in Chicago merely 
lor an annual business consultation, and plans were under 
way that would have taken him into the south during the 
coming year. 

Mr. Magoon was looked upon by those who knew him best 
as a man of sterling worth, unblemished character and high 
moral purpose, and he occupied in their hearts a much 
warmer place than would be reached by mere business asso 

a His death is felt by them as the loss of a kind, 
“, personal friend, a loss not easily repaired. 

Besides a wife and daughter to mourn his death, Mr. 
Magoon leaves his father and mother, a brother, W. W. 
Mayoon, and a sister, Mrs. T. B. Jones, all living at 
Manistee, Mich., where interment will take place. 









See 
George Wilson. 

foLEDO, Onto, Jan. 12.—George Wilson, founder of the 
George Wilson & Sons Company, of this city, died recently 
‘t his home in Toledo. Mr. Wilson came to Toledo in 1849 
wind entered the contracting and building trade and has 
erected some of the most important buildings in this city. 
Ile established a box factory in 1854, which is being 
run under the style of George Wilson & Sons Company. The 
lisiness is now in charge of his two sons, who own and 
ate the business. Mr. Wilson retired from active busi- 
about fifteen years ago, and his death is attributed to 
age. He leaves four sons and two daughters. 


—_—eaer 


Otis Hall Smith. 


B STON, MASs., Jan. 9.—Otis Hall Smith, for many years 
prominent lumber dealer in this city, died at his home 
Cambridge, January 4, after a lingering sickness, at the 
» of 66 years. Mr. Smith was born in Maine and when 
young man started in the lumber business in Fairfield, 





Me. He later became a large owner in the Fairfield Framing 
Company. He came to Boston about twenty-five years ago. 
At one time he was a member of the firm of Smith & 
Blanchard and also of the Bartlett Company. He is sur- 
vived by his widow and four daughters. 





Charles L. Wood. 


OSHKOSH, WIS., Jan. 12.—Charles L. Wood, associated for 
the last thirty-two years with the Paine Lumber Company, 
died at his home in this city Sunday, January 10, at the 
age of 64 years. Mr. Wood's death is attributed to a sudden 
attack of heart failure. Mr. Wood entered the lumber busi- 
ness as a millwright before the Civil war and after serving 
in the army during the war he again entered his former 
profession. He superintended the erection of the Paine 
company’s plant at the time it was built and is the inventor 
of numerous saw mill appliances, which are in use in 
many of the mills in Wisconsin. He was a member of the 
G. A. R., Masons and Odd Fellows. His widow and four 
sons survive. 





Oscar Reid. 


FERGUSON, Mo., Jan. 12.—Oscar Reid, a pioneer lumber 
dealer of St. Louis, died at his home in this city Friday 
afternoon, January 8, at the age of 69 years. Mr. Reid 
retired from business about three years ago and has been 
practically an invalid since that time. He was stricken with 
a severe attack of Bright’s disease on Christmas eve, result- 
ing in his death January 8. Mr. Reid was born in 








THE LATE GEORGE D. EMERY, OF BOSTON, MASS. 


Virginia and served in the confederate army. He was 
wounded at Gettysburg and was a prisoner two years during 
the war. After the war he returned to St. Louis and mar- 
ried Miss Brotherton, eldest daughter of Judge Marshall 
Brotherton, former president of the Bremen bank and first 
vice president of the Bank of Commerce, now thé National 
Sank of Commerce. Mr. Reid is survived by his widow and 
six children, Marshall B., Oscar, jr., Mrs. S. A. Baker, Fred 
Lee and Mrs. D. W. Currie. 


eT OOOOOD 
Augustus Grusch. 

PiIrTsBuRG, PA., Jan. 9.—Augustus Grusch, formerly well 
known in the lumber business, died at the home of his 
daughter, Mrs. Charles Brock, Wednesday, January 6, at the 
age of 79 years. Mr. Grusch was born in Baden, Germany, 
and came to this country with his parents at the age of 
ten years. Mr. Grusch retired from the lumber business 
about twenty years ago and has since lived more or less of 
a retired jife. He was a director in the German National 
Bank of Allegheny. Besides his widow the deceased is 
survived by four daughters and three sons. 


Nicholas I. Veeder. 


SCHENECTADY, N. Y., Jan. 11.—Nicholas I. Veeder, one 
of the best known business men in this city, died Friday 
morning, January 8, at his home in Amsterdam. Mr. 
Veeder’s death is very much regretted on account of his 
recent marriage. He had just returned a few weeks ago 
from a six months’ bridal tour of Europe. He was the 
senior member in the lumber firm of Veeder & Brown and 
was also interested in the T. B. Crane Contracting Company. 


Newell S. Washburn. 


SturGeon Bay, WIs., Jan. 12.—By the recent death of 
Newell Stratton Washburn this city loses one of its pioneer 
lumbermen. Mr. Washburn entered the employ of the Stur- 
geon Bay Lumber Company in 1871 and remained with this 
concern about twelve years, when he bought the planing mill 
and retail business of that concern. Since that time he has 
been engaged in the operation of the business under the style 
of the N. S. Washburn Lumber Company. Mr. Washburn has 
by honest dealing, integrity and strict attention to business 
principles built up a large trade. 

Fred J. Dowland. 

LUDINGTON, Micn., Jan. 11.—Fred J. Dowland, secretary 
of the Pere Marquette Lumber Company, died on the morn- 
ing of January 3, at the age of 71 years. Mr. Dowland was 
one of the oldest residents of this city and had been secre- 
tary of the Pere Marquette Lumber Company for forty-two 
years. He was formerly mayor of this city, and at one 
time was county treasurer. Mr. Dowland is survived by two 
sisters, Mrs. R. Porter, of Northport, and Mrs. A. Rohn, of 
Milwaukee; a brother, D. A. Dowland, of Spokane, Wash. ; 
two sons, William and Clarence, and two daughters, Edith 
and Mayme. 


‘= HARDWOODS. “2a. 


For Immediate 
Shipment 


We offer a complete stock of 


WHITE PINE, 
CHESTNUT, 
HEMLOCK, 

OAK and POPLAR. 


Can furnish the above Rough, Dressed 
or Re-sawed as wanted. 





YOUR Yard Stock not complete with- 
out an assortment of our Planing Mill 
Products. 











OUR SPECIALTIES: 


Oak and Maple 


Flooring 


Write, Phone or Wire our 
Philadelphia office for prices. 


General Offices: 


WHITING LUMBER 
COMPANY, 


Land Title Building, 
PHILADELPHIA, PA. 





Band Millis, Complete Planing Mills 
and Dry Kilns, 
WHITING MFG. CO. 
Abington, Va. Judson, N. C. 











Our present Stock List shows an assortment of 16,000,000. 


Inmelberget-Harnison Lumber GO. 


IRed Gum 
Specialists 


MOREHOUSE. MISSOURI. 











TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct 
Gerd for illnetrated booklet. AMERICAN LUMBERMAN, Cbicage 
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lpg TENNESSEE. “Wel 


The reason why you should have our 


DRY STOCK AND PRICE LIST 


is that it gives you information regarding the 
largest stock of hardwoods in the South with 
delivered quotations f. 0. b. your city. At the 
present time we are offering a choice lot of 


PLAIN AND QUARTERED 


RED and OA K 


WHITE 


of our own cut 9 to 18 months old, now on sticks at 
the Nashville yards. The ability to get cars is a 
positive guarantee of prompt shipment of large 
or small orders for straight or mixed cars of Pop- 
lar, Oak, Ash, Hickory, Hardwood Flooring, etc. 


John B. Ransom & Co. 


NASHVILLE, TENN. 


In writing, mention this paper. 











W. J. CUDE, J. B. RANSOM, 
Pres't. Vice-Pres't. 


A. B. RANSOM, 
Secretary 


W. J. Cude Land & Lumber 
Company 
SOUTHERN 
HARDWOODS 


OAK, ASH, POPLAR, GUM 
AND CHESTNUT 





NASHVILLE, TENN. 











lf You Want 
the Best 


Get Our 
Prices. 







ACORN 


— NASHVILLE 
OAK coven — HARDWOOD 


50,000 feet. 


BEECH 
FLOORING 


FLOORING C0. 


NASHVILLE, TENN. 











c 


J. B. RANSOM, President. W. A. RANSOM, Secretary. 


Gayoso Lumber Co. 


MANUFACTURERS 


Hardwood Lumber 


SPECIALTIES: 


OAK, ASH, POPLAR 
and WAGON STOCK 














Tenn. 








Memphis, - 
Bi ieee a 





CRESCENT CITY NEWS. 


New ORLEANS, LaA., Jan. 12.—Gradual improvement 
is reported in practically all lines of the trade, though 
there is not a sufficient gain in the volume of business to 
justify a statement that normal conditions have been 
restored. The betterment is shown in the steady en- 
largement of buying orders, the vast number of in- 
quiries afloat, the advance of quotations on cypress 
upper grades and the stand of certain among the yel- 
low piners for better figures on some items of car 
material, flooring and other items in short supply or 
better demand. The market symptoms are nearly all 
favorable. 

Yellow pine market conditions are still in rather con- 
fused shape. Reports regarding demand and prices vary 
considerably. It is agreed that inquiries are more numer- 
ous and there seems to be no dispute regarding the bet- 
ter call for railroad material, though the volume of that 
call is hard to estimate, so quietly is the buying done. 
Production was again reduced during December and a 
number of mills that closed down for the holidays have 
postponed resumption for awhile longer. Taken all 
round the average prices can hardly be said to have im- 
proved much, save that they are steadier. Export trade, 
while still quiet, is healthier. South American schedules 
are more active, while European buyers are displaying 
more interest in the situation on this side. 

Governor Noel, of Mississippi, has appointed Attor- 
ney W. R. Harper, of Jackson, a special justice of the 
state supreme court to sit in the case brought against 
the Louisiana-Mississippi Retail Lumber Dealers’ As- 
sociation under the Mississippi antitrust law. Attor- 
ney General Fletcher, who instituted the suit and has 
participated in its trial hitherto, is now on the 
supreme bench and is disqualified to pass upon it be- 
cause of his previous connection with the suit. It 
will be reargued, in all probability, during the present 
week. 

The Mason Lumber Company, near Seminary, Miss., 
has shut down its plant for extensive repairs and 
improvements. Its logging engines will be thoroughly 
overhauled and several brick and concrete drykilns 
erected. 

Mulford Parker, president of the Ellisville Lumber 
Company, of Eliisville, Miss., and promoter of the new 


controls the Kola Lumber Company, is quoted as say- 
ing that the Ellisville plant, which was recently burned, 
will not be rebuilt for the present. Surveys on the rail- 
road are being rushed, and he states that a large mill 
will be built just at the intersection of Leaf river and 
the railroad, which is virtually completed to that point. 

The machinery and equipment of the plant formerly 
operated by the Eckhardt Manufacturing Company, in 
South Crowley, La., is to be moved to a new build- 
ing under construction and used in the establishment 
of a sash, door and blind factory, which will be under 
the management of Jens Nelson. W. E. Lawson is 
financing the enterprise. 

Charles M. Arias, connected with the importing 
firm of Ramon Arias, of Panama, reached New Orleans 
last week, and will spend some time in this section 
making a study of lumbering methods and commercial 
practices, paying special attention to the subject of 
grades and classifications. 

J. B. James, representing the Lindsay Wagon Man- 
ufacturing Company, of Laurel, Miss., has been a vis- 
itor to Winnfield, La., where he inspected the outlying 
timber lands with a view to estimating the available 
supply of oak, ash and hickory timber. It is under- 
stood that his company contemplates the establish- 
ment of a branch factory in Louisiana, and the citi- 
zens of Winnfield are hopeful that it will be located in 
that town. 

Eastman, Gardiner & Co., of Laurel, Miss., have 
announced the opening of extensive tracts of their 
cutover land in Jones, Jasper and adjoining counties, 
to settlement. The land will be sold to settlers at rea- 
sonable prices and on easy terms. Farmers already 
owning and cultivating lands in the vicinity of the 
tracts will be given opportunity to enlarge their hold- 
ings, if they desire, and will have preference over 
immigrants for a short time. Manager Sullivan, of 
the company’s land department, is in charge of the 
new development program. The cutover lands in that 
section are of proven agricultural value, not only for 
general farming, but for truck growing. The tracts 
set aside for sale and development comprise, it is 
understood, about 25,000 acres. 

Exports during the week were as follows: 

Steamship Jl Piemonte, Genoa—129,694 oak staves, 235 
pieces pine timber, 3,255 pine staves, 1,686 pieces gum lum- 
ber, 6,719 pieces sap lumber, 3,585 pieces oak lumber, 3,887 
pipe staves, 8,610 oak staves. 

Steamship Capella, Liverpool—165 packages handles, 
6,670 pieces hardwood lumber, 3,001 pieces oak lumber, 
6,786 pieces gum lumber, 210 bundles gum lumber, 839 
pieces pine lumber, 3,554 pieces oak lumber, 974 bundles 
oak lumber. 

Steamship Cycle, Hamburg—12,515 pieces pine lumber, 
895 pieces cottonwood lumber, 3,354 pieces pine lumber, 60 
pine logs, 55 ash logs, 3,690 gum staves, 114 cases spokes, 
6.933 pieces oak lumber, 108 hickory logs, 183 poplar logs, 
235 walnut logs, 785 persimmon logs, 3,302 pieces walnut 
lumber, 27 ash logs, 6 oak logs. 

Bark Baden, Lisbon—133,879 oak staves, 225 pieces oak 
timber, 794 pieces gum timber. 

Steamship Antilles, New York—489,375 feet lumber, 100 
holly logs. 

Steamship Molina, Vera Cruz—2,400 bundles box shooks. 

Steamship Beatrice, London—600 pieces oak lumber. 





railroad between that town and Kola, Miss., where he ~ 


NEWS NOTES FROM THE CENTRAL SOUTH. 


Conditions Gradually Improving — Many Mills Resuming Operations — Railroad Demand Im- 
proving—Prices Remain Firm—Foreign Market Quiet. 
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Steamship Wm. Cliff, Liverpool—3,600 staves, 30 ash logs, 

rege | Massapequa, Porto Rico—2,160 bundles box 
shooks, 1,911 _ lumber. 

Steamship assala, Glasgow—7,440 pieces oak lumber, 
— pieces gum lumber, 33,335 staves, 934 pieces pine 
imber. 

Steamship Conde Wilfredo, Barcelona and Oporto — 
36,000 staves, 3,906 pieces gum lumber, 1,462 pieces oak 
lumber, 13,200 staves, 5,400 staves. 

Steamship Bluefields, Bluefields—620 bundles pine lumber, 
111 pieces pine lumber. 

Steamship Harry T. Inge, Port Cortez—1,274 pieces pine 
lumber, 774 crossties, 18 pieces oak lumber. 

Steamship Atlanta, Triest, Barcelona and Naples—9,985 
staves, 951 pieces pine lumber, 735 pieces oak lumber, 50 
pieces pine timber, 1,547 pieces gum lumber, 34 pieces wal- 
nut lumber, 9,000 staves. 

Steamship Wavelet, Bordeaux—158,985 oak staves, 2,595 
pieces gum lumber, 4,747 pieces oak lumber, 26 oak logs, 
44 pieces hewn pine timber. 

Steamship Corinto, Port Limon—4,432 crossties, 6,214 
pieces ceiling. 

Steamship Appomattor, Bocas del Toro—1,166 pieces 
yellow pine lumber. 

Steamship Burton, Hull—1,125 pieces yellow pine lum- 
ber, 9,631 pieces oak lumber. 

Steamship Jmogen, Antwerp and Rotterdam—256 ash 
logs, 608 pieces oak lumber, 10 pieces gum lumber, 1,377 
pieces cottonwood lumber, 59 walnut logs, 3,236 pieces pine 
lumber, 41,796 bundles oak staves, 3,752 oak staves, 379 
pieces gum lumber, 1,909 pieces oak lumber. 

Steamship Aldgate, Bremen—207 pieces pine lumber, 219 
hickory logs, 73 ash logs. 

Steamship Comus, New York—286,875 feet lumber, 2,302 
bundles box material. ‘ 

Steamship Parasmina, Colon—729 pieces yellow pine 
lumber, 35 pieces piling, 503 bundles lumber. 

Steamship Bray Head, Dublin—99 hickory logs, 164 
pieces pine timber, 3,750 pieces pine lumber. 

Steamship Floride, Havre—6,552 pieces oak lumber, 2,171 
pieces gum lumber, 205 cases oars. 

Steamship Farringford, Hamburg—1,815 pieces pine lum- 
ber, 11 poplar logs, 97 persimmon logs, 25 hardwood logs. 


Lumber receipts at the basins (coastwise shipments) 
totaled for the week 1,027,000 feet, 120,000 shingles. 





SOUTHWESTERN MISSISSIPPI NEWS. 


HATTISEBURG, Miss., Jan. 11.—The market during the 
last week seems to have taken on a very encouraging 
aspect and manufacturers of yellow pine lumber in this 
territory seem very well pleased with the trade outlook. 
Inquiries have been more numerous and considerable 
business has been placed this week. It seems, however, 
that the manufacturing interests, taking into considera- 
tion the volume of business, anticipate an early im- 
provement in price and are extremely cautious about 
taking on anything for future delivery. Demand for 
export material is steadily strengthening and most of 
the mills in position to furnish this product are taking 
orders freely. 

The situation in car service seems very favorable and 
almost all of the mills report reasonably prompt fulfill- 
ment of requisitions for equipment. The outlook is 
decidedly better and it is generally believed ‘that there 
are no breakers ahead and that the yellow pine millman 
is about to come in for at least an even break if not a 
small margin of profit for his efforts. 

The Ingram-Day Lumber Company has replaced its 
old saw mill with a plant which has no superior in this 
country. Its new mill, consisting of three single cutting 
bands and a gang, is running full blast and turning out 
a great volume of lumber, the major portion of which 
is being moved into export channels. It was recently 
learned that this company has completed its plans for 
the erection of a large planing mill which will be 
thoroughly modern in every detail and will be ready 
for operation at an early day. 

The new saw mill of the Kola Lumber Company, at 
Kola, this state, recently completed, and which replaces 
its plant destroyed by fire some time ago, is now run- 
ning regularly and has proven to be one of the best 
saw mills on the Gulf & Ship Island railroad. In con- 
nection with this mill was installed a lath mill, a new 
feature for the plant. 

Ewing A. Walker, who recently assumed management 
of the local office of the Marbury Lumber Company 
(recently installed), tendered his resignation as secretary 
of the Mississippi Pine Association, owing to the re- 
moval of the headquarters of the Alabama Saw Mill 
Company, of which concern he recently became a member. 

E. M. Brown, formerly connected with the Yellow Pine 
Manufacturers’ Association, who recently assumed man- 
agement of the Mississippi Pine Association’s employ- 
ment department, was unanimously elected secretary. 





ON MISSISSIPPI SOUND. 


GuLrport, Miss., Jan. 9.—The exports of forest prod- 
ucts during December from this district were: 


Lumber, 27,625,000 feet, value $521,833; joists and 
scantling, 452,000 feet, value $6,779; sawn timber, 1,880,- 
000 feet, value $40,379; hewn timber, 1,823 cubic feet, 
value $440; miscellaneous in value $450,687. 

During the last week the exports have been: 

Steamship Westmoor, Rotterdam, Netherlands, 76,000 feet ; 
lumber, value $1,515; Sharpness, England, 824,000 feet 
sawn timber, value $16,480; by the European Lumber Com- 


any. 
ss Steamship Carrisbrook, Buenos Ayres, Argentina, 1,941,- 
000 feet lumber, value $32,024; by the L. N. Dantzler Lum- 
ber Company. 

Schooner C. D. Pickels, Havana, 417,000 feet lumber, 
value $5,005; by the Moragues Lumber Company. 

Schooner Olga, Humacoa, Porto Rico, 285,000 feet ium- 
ber, value $4,129; by J. Bounds. 

Schooner Alice Lord, Humacoa, Porto Rico, 316,000 feet 
lumber, value $5,064; by S. E. Naylor. 

Steamship Chelford, Ostend, Belgium, 852,000 feet lum- 
ber, value Bo1930: Manchester, England, 260,000 feet lum- 
ber, value $5,215; Liverpool, England, 662,000 feet lumber, 
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value $16,638 ; 7,774 cubic feet hewn timber, value $2,560; 
by the European Lumber Company. 


Vessels in port: 


Ships—Canada, Lena. 

Barks—Aldo, Anglo Norman, Tarawaki, Oddersjaa, As- 
toria, Concordia, Altavela, Crusader, Arabia, Oxo, Coquimbo, 
Andrea, Gripen, Rosa, Langea, Florida. 

Schooners—Lady of Avon, Harrison T. Beacham, Fred W. 
Ayre, Evadue, Lewiston, Harry W. K. Fooks, Van Lear 
Black, Zeta. 





MATTERS AT MOBILE. 


MosiLE, ALA., Jan. 11.—Since the beginning of the 
new year a very fair amount of business is being placed 
in the interior trade and wholesalers are finding it neces- 
sary to divide their orders and make a considerable 
search for their supplies. Prices are firmly maintained 
and the mills generally are supplied with sufficient busi- 
ness to take care of their early product, while the gen- 
eral feeling is confident of increasing demand and ad- 
vancing prices. Mill stocks are still light and those at 
points of consumption are still more moderate, while 
the demand is keeping pace with the supply. 

Orders for railroad and carbuilders’ stock are still 
more in evidence. The carshops find active and increas- 
ing business, and the practical suspension of this in- 
dustry during 1908 increased the necessity for larger 
additions to railroad equipment at an early date. 

Prices for West Indian schedules show an upward 
tendency. Cuban trade remains very light, though there 
are some inquiries pending, chiefly for small schedules. 
Porto Rico is still in the market for a few cargoes, and 
the Jamaican trade is holding up well. The smaller and 
less important islands show a fair amount of interest, 
and several transactions have lately been concluded, and 
others are awaiting acceptance. The lumber trade with 
the West Indies during 1909 is very likely to far exceed 
that of the year which has just closed. Cuban shipments 
during the last week were 1,300,000 feet, including three 
schooner cargoes and a small quantity by the Munson 
liners. Shipments were also made to Jamaica and 
Grand Cayman. 

Exports from the Gulf to the River Platte during the 
year 1908 were nearly 40,000,000 feet below those of 
1907, and 50,000,000 feet under 1906. The decrease, as 
compared with last year, is about 18 percent. There is 
a fair list of vessels loading at the various ports, and 
chartered for the early months of the year, but scarcely 
more than last year at the same time. River Platte 
business is, however, much more active than it was a 
year ago, and both inquiries and orders continue fairly 
frequent, with prices showing no material change. There 
is a feeling extant that lessened supplies during the last 
few months, together with prosperous trade conditions 
now existing in the southern republics, should favor 
steady progress in this branch of the Gulf’s commerce. 
The last year has been a very lean year in the export 
and import business of the world, and practically all 
countries exhibit heavy falling off in values; but Argen- 
tina stands out in contrast with material gains. During 
the last week but two cargoes left the Gulf ports for 
Argentina, both by steamship and both exported by the 
L. N. Dantzler Lumber Company, of Moss Point, Miss. 
These were destined to Bahia Blanca and Buenos Ayres. 
A small eargo was cleared from Apalachicola for the 
latter port, making a total of over 4,000,000 feet. The 
Thayer Export Lumber Company also cleared a cargo 
for Rio de Janeiro. 


FROM THE ALABAMA IRON CENTER. 


BirMINGHAM, ALA., Jan. 12.—It is officially announced 
that the Building Material Men’s Exchange, of Jefferson 
county, this state, has leased handsome quarters in the 
new Chamber of Commerce building, now in course of 
construction. The suite of rooms taken by the exchange 
will be among the most advantageously located in the 
big building, being on the second floor, immediately over 
the entrance to the building and consisting of rooms 
206 to 210 inclusive. The last three will be thrown into 
one, making a hall of about 570 square feet. In this 
room it is proposed that the members shall erect perma- 
nent displays to show the kind of goods they make. It 
is pointed out that everything in the way of building 
materials can be displayed to great advantage. This 
apartment will also be used as a permanent reading 
room. The other two rooms will be used as the secre- 
tary’s office and as a private consultation room. 

The present plan contemplates the furnishing of the 
quarters entirely with material made in Birmingham. 
Thus it is proposed that all the chairs, tables and other 
furniture shall be made of yellow pine and manufactured 
by local members of the exchange. The private offices 
will be in quarter sawed oak, the material being manu- 
factured here. The step taken by the Building Material 
Men’s Exchange is in line with the original plan for 
the Chamber of Commerce building, which it is hoped 
to make the home of all the commercial organizations of 
the city. 

One of the most important features of the exchange 
will be ‘‘change hour,’’ when all the members will meet 
in the middle of each day to greet each other. It is 
thought this will be a great feature in bringing them 
together for the business deals, which it is believed can 
be promoted more effectually during a social hour than 
im any other way. 


FROM ALABAMA’S CAPITAL. 


Montcomery, ALA., Jan. 11.—The mills are getting 
under way after the holiday stops and the output in 
this section is coming up to what it was before Christ- 
mas, about 75 percent of the normal, and business is 
showing good qualities. Some of the low grades that 
have been dragging for months are so much in demand 
the price is beginning to stiffen and in some cases half a 
dollar or so is added to get business. 

Among the good things is the continued demand for 








car materials from a number of the southern roads. 
Even the heretofore quiet Southern is buying some and 
is talking of putting on two more trains between Mobile 
and Birmingham to handle the business. It is found 
that the trade in that section and between Montgomery 
and Tuscaloosa has grown wonderfully as a result of the 
opening of a number of mills that have begun business. 

As an indication of the return of prosperity some 
big deals in timber are being figured on. Richard 
Tillie, who recently paid $1,000,000 for the Montgomery 
Traction Company, says he has been told of several 
prospective deals. 

A peculiar thing is that in all the hard times and the 
depressions the value of timber lands has not been 
reduced. The books of the tax commission show that 
in not one case has the assessment been reduced on 
Alabama timber lands. On the other hand, a number 
of tracts have been raised, or at least cited as better 
in value than before. 





WESTERN FLORIDA TRADE. 


PENSACOLA, FLA., Jan. 12.—There is marked change 
for the better in the interior market for pitch pine lum- 
ber if orders and inquiries received in the Pensacola 
district are to be taken as an indication of the trend of 
the market. Manufacturers in this section report that 
they are now receiving more inquiries than they have at 
any period during the last six months, and that in addi- 
tion buyers are visiting their plants and securing prices 
on material. The mills are running almost on full time 
and with the influx of more orders will resume their 
former output, as many are already considering placing 
them on full time. 

Export shipments from Pensacola during the last 
week have beeh exceptionally light of both lumber and 
timber, less than 3,000,000 feet being exported. 

The sawn timber market continues to remain dull and 
inactive. There is no demand from the foreign trade 
and local shippers are not giving any encouragement to 
manufacturers of a better market later. At present the 
local timber market is lower than for the last four 
months. 

During the last week the sales of sawn timber in this 
port included two rafts—one of 1,259 pieces and an- 
other of 400 pieces, both 30 cubic feet average, at 25 
cents basis price. The standard of value has not varied 
much from 25 cents for many weeks, sales made at 
prices above that rate having been chiefly of lots con- 
taining some specials of desirable dimensions, or in- 
fluenced by immediate needs for vessels in port and 
loading. On the whole the sawn timber market on the 
Gulf shows strength and firmness, and the fairly remun- 
erative values ruling do not serve to bring out any 
surplus stock. The arrivals are fully balanced by ex- 
ports and the supplies at the shipping ports remain very 
low. Contracts for future delivery are of small aggre- 
gate volume, although very thorough search has been 
made for such engagements. The foreign market con- 
tinues quiescent, general dullness of trade and the in- 
creased values in effect limiting sales to immediate 
wants, while the usual holiday suspension of business 
has further checked trade. Very fair returns have been 
obtained by importers of some late cargoes, and the 
number of inquiries on hand is of fair number. No 
active trade is yet in sight, but the early spring shoula 
bring improved demand, in view of the light stores of 
sound and desirable timber at the principal foreign 
centers. The total exports of last week reached about 
4,800,000 superficial feet. 

The demand for kiln dried saps shows some falling 
off, as does the outward movement in this commodity. 
At the Gulf ports about $21.50 is obtainable for 1x6 
saps. As the season progresses requirements for early 
spring delivery on the Continent should bring about im- 
provement, and as rather better results have of late 
been possible in the interior trade, it is safe to predict 
higher prices for export saps. 

The foreign hardwood market shows the usual holi- 
day stagnation, but encouragement is manifest in reports 
therefrom. The shortage of stock is making itself felt 
in several of the leading centers, and prices are buoyant 
and advancing. Receipts have been light and European 
prices are still on a par with those obtainable at home, 
while consumption has made heavy inroads upon the 
heavy supplies shipped over early in 1908. Plain oak, 
which was regarded as a drug in the market a few 
months ago, is now meeting a very active demand. 
Quartered oak is in scant supply, but prices have not 
yet risen to the high level prevailing in the United 
States. Walnut and poplar are very lightly stocked, 
especially in the prime grades, while cull and common 
qualities also are going freely. Logs are being shipped 
in fair quantity, and desirable parcels of oak, ash, 
hickory and poplar meet a satisfactory sale. The in- 
terior demand is generally active and production is 
hardly equal to requirements. Quartered and plain oak, 
poplar and cottonwood are in best request, with gum 
showing improvement, and ash moving better than of 
late. Cypress has taken a considerable jump and sales 
are much larger in volume, with accompanying advances 
in value. 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Jan. 12.—Inquiry for lumber is increas- 
ing in volume and prices are steady with slight advances 
on some grades. All millmen are decidedly hopeful. 
Shingles and lath are seasonably quiet. 

Frank Huckins, of the P. S. Huckins Company, Boston, 
Mass., was in Atlanta last week. Mr. Huckins’ company 
is a heavy buyer of Georgia yellow pine and he is in the 
state looking over the situation. He will visit several of 
the larger saw mills before returning to Boston. 

J. L. Phillips, of the J. L. Phillips Lumber Company, 
Thomasville, Ga., was in Atlanta last week on business. 
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Know About 
Lumber 


Enables us to fill your orders with the kind of 
stock you want. If you are skeptical try uson 


WEST VA. SOFT YELLOW 


POPLAR 


We are manufacturers of and can furnish Bevel 
Siding, Drop Siding, Ceiling, Casing, Shelving, 
Corner Boards, Base, Door and Window Jambs, 
Columns, Newels, Balusters, Spindles and Brackets. 
All kinds of Hardwoods. 

MIXED CARS A SPECIALTY. 


Prices yours for the asking. 


American Column & Lbr. Co, iy"32"* 











WHITE 


yHITE PT LING 


For all kinds of Construction purposes; 
also POPLAR and WHITE OAK BILL 
TIMBER and other hardwoods. LONG 
SHIP TIMBER a specialty 33 $3 


THE PARKERSBURG MILL CO. 


PARKERSBURG, W. VA. 




















DO YOU KNOW sii prowentr 
200,000 feet 4-4 1st and 2nd White Oak 
300,000 feet 4-4 No. 1 Common White Oak 


200,000 feet 4-4 No. 2 Common White Oak 
250,000 feet 4-4 Log Run 8’ & 10’ White Oak 


Write or Wire ° 


J, W. ROMINE LUMBER COMPANY, Parkersburg, W. Va. 




















We want orders for the following: 


30,000' 4-4 1s and 2s Hard Maple 28.000' 8-4 Log Run Hard Maple 
150,000' 4-4 Log Run Hard Maple 20,000' 4-4 1s and 2s Soft Maple 
60,000' 6-4 Log Run Hard Maple 80,000' 4-4 Log Run Soft Maple 
110,000' 4-4 Log Run Birch (very fine) 
MIDLAND LUMBER COMPANY 


PARKERSBURG, W.VA. 
Manufacturs and Wholesalers of HARDWOOD LUMBER 


D. G. COURTNEY, °48¢257°™: 


MANUFACTURER OF 


POPLAR AND OAK LUMBER, R. R. TIES, 
BILL STUFF, TIGHT COOPERAGE STOCK. 
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PARDEE & CURTIN LUMBER CO., 


Sales Office, 
Clarksburg, W. Va. 


MANUFACTURERS OF 


Poplar, Hardwood 
and Hemlock Lumber 

















By DOUGLAS MALLOCH, 
‘the lumberman poet.” 


IN FOREST LAN 


Second edition. 
the lumber industry, in verse. 





The humor and sentiment of 
$1.25, postpaid. 


AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 
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DIRECTORS: 
WM. H. STEELE, GEO. EK. HIBBARD, L. M. BORGESS, 
Pres’t & Treas. Vice-Pres’t & Gen. Mgr. Sec’y. 


L. GIEDINGHAGEN, Auditor. ROBT. A. FERRY, Sales Dept. 


Steele & Hibbard Lumber Co. 


Wholesale 


HARDWOODS AND MAHOGANY 
ST. LOUIS, MO. 























Plummer Lumber Co. 


ST. LouIS 


Manufacturers and Wholesalers 


SOUTHERN HARDWOODS 


Shipments from St. Louis yard and 
direct from mills. :: :: Write us. 




















f Oak, Ash, _ Birch, Walnut | 
Poplar, Mahogany, and 
Cypress, Cherry, Maple. 


READY FOR IMMEDIATE SHIPMENTS: 


8,600,000 feet at St. Louis. 
,000,000 feet at New Orleans. 
2,000,000 feet at Benton, Ark. 


Write for Prices. 


\ American Hardwood Lor. Co.°"mo. 











GARETSON, GREASON LUMBER CO. 


MANUFACTURERS AND 
WHOLESALERS 


Southern Hardwoods 


TIMES BUILDING 


ST. LOUIS, MISSOURI 














/ \ 
T. H. GARRETT LUMBER CO, 


Manufacturers and Wholesalers 


YELLOW PINE 


LUMBER. 





oo Building, ST. LOUIS, MO. 








Ozark Cooperage & Lumber Co. 
ST. LOUIS, MO., LIGGETT BUILDING 
SOUTHERN HARDWOODS 
FOR SALE WANTED 
“ a 7 a — — 4-4 Log Run Dry Cottonwood 

4-4 Plain Red Oak 


5 cars 4-4 1sts and 2nds Sap Gum 
2 cars 5-4 No. 1 and 2 Sap Gum 
G. W. ALLPORT | 
Manager Lumber D t 





2 cars 5-4 No. 1 Com. Red Oak 
2 cars 6-4 No. 2 Com. Red Oak 




















SCOTT SHORT 


Rail Road 





Rail Road 
and Car 
Material. 


ST. LOUIS, MO. 


Switch 


Cross Ties. 


Ties. 
1719 Wright Bldg., - 























C.H.L. Beckers, HARDWOOD 


Your Inquiry Solicited, LUMBER. 
429 Victoria Building, ST.LOUIS, MO, ———— 
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He reports an improved market and is optimistie con- 
cerning the future. 

The Georgia-Florida Lumber Company, of Jackson- 
ville, Fla., is preparing to erect a large saw mill plant 
at Wayeross, Ga. 


AT TWO HARDWOOD CENTERS. 





Outlook for Sash and Door Trade at St. Louis— 
Monthly Meeting Lumbermen’s Club— 
Activity at Cincinnati. 


St. Louis, Mo., Jan. 12.—Mr. Clark, of the Hutting 
Sash & Door Company, is feeling unusually sanguine 
over the sash and door market and says he finds the 
market generally unusually firm, and there is consider- 
able hesitancy among manufacturers and jobbers to ac- 
cept orders, because they are well supplied with orders 
and are not anxious to take on new business in any con- 
siderable quantity at present, and are therefore not 
soliciting any new business. 

He says the strike of the hand glassworkers has had 
a marked effect on the window glass market, owing to 
the fact that this strike will curtail the output in the 
neighborhood of 150,000 boxes, causing jobbers and 
manufacturers who have any stock on hand to use cau- 
tion in the disposition of their goods. He says they are 
having a strong market for all lines, and he does not feel 
there is any question whatever as to the strength of 
the market and the outlook for the future, and that he 
feels that there is bound to be quite a marked and posi 
tive advance in prices in the near future. 

Roy E. Frye, of the William G. Frye Manufacturing 
Company, says that while trade has been a little quiet 
with them, owing to the season of year, they are getting 
better, that their trade has shown a marked improve- 
ment, and. he feels that conditions will continue to im- 
prove from now on. The concern is well supplied with 
orders, and have nothing to indicate the early resump- 
tion of the regular trade, if not an improvement over 
what it has usually experienced at this season of the 
year. 

F. J. Riefling, of the Miles Timber & Lumber Com- 
pany, said a few days ago it is having an excellent 
trade, inquiries have been more numerous since January 
1 than for many months and that with the orders coming 
in it will soon regain its old volume of business. Mr. 
Riefling left Monday night for a visit among the mills 
for a week or ten days, for the purpose of arranging to 
take care of their already increase in trade. 

Mr. Beardon, of the Long-Bell Lumber Company, has 
just returned from a visit to the mills and says they are 
in exceptionally good condition for the handling of a 
large volume of business the coming season, and while he 
has not been in touch with the trade since some time in 
the latter part of December, at which time the company 
gave all its salesmen and managers « visit to the mills, 
he finds a fair volume of business and every indication 
of a strong and healthy trade. 

G. W. Bright, of Tremont Lumber Company, has just 
returned from a visit to the Chicago office of his com- 
pany and reports business decidedly on the increase, 
with a very attractive showing of orders received. 

W. D. Reeves, hardwood dealer of Helena, Ark., was 
in St. Louis Tuesday of this week looking after business 
in his line. 

At a meeting of the board of directors of the Lum- 
bermen’s Exchange of St. Louis January 8 August J. 
Lang, of the A. J. Lang Lumber Company, was elected 
treasurer, and A. H. Bush, secretary. Mr. Bush has 
been the secretary for a number of years and his return 
to this important office is a fitting tribute to his worth 
and ability. 

Albert Behrens, of the St. Louis Sash & Door Works, 
reports that everything is satisfactory in this line, that 
orders are coming all along, not for immediate trade 
or for immediate delivery, but for shipment next month, 
showing a disposition on the part of the dealers to buy 
for stocking up and for future use, evidencing a confi- 
dence in the future. As a rule during January and 
February they do not expect to have much business, but 
this year they are having plenty of inquiries and there is 
considerable buying being done even now so soon after 
the holidays, which indicates beyond conjecture the early 
resumption of trade in this particular line, for which 
they have made preparations to handle very expeditiously 
at their plant. 

H. F. Hafner, of the Hafner Manufacturing Company, 
St. Louis, says that while trade is a little quiet 
for this time of year, as has been anticipated, that 
company is receiving numerous inquiries and he con- 
siders the outlook to be very satisfactory in every par- 
ticular. There was quite a Jot of business booked with 
them during December, which caused the company to 
anticipate a dropping off during the first of the year, 
but it finds its trade beginning to pick up much sooner 
than anticipated, indicating clearly the early resumption 
of normal trade conditions. 

Mr. Imse, of the Imse-Schilling Sash & Door Company, 
says it has no complaint to make of trade conditions 
and that it is having much better trade than it had this 
time last year. 

T. A. Moore, of T. A. Moore & Co., Chicago, was in 
St. Louis Wednesday, shaking hands with his old friends 
and acquaintances. 

B. L. Van Cleave, of the Van Cleave Lumber Com- 
pany, will leave for a trip to the mills Saturday of this 
week. Mrs. Van Cleave will accompany him, and after 
the visit to the mills they will visit New Orleans to at- 
tend the Yellow Pine Manufacturers’ Association annual 
meeting and to enjoy the many attractions of the Cres- 
cent city. 


LUMBERMEN’S CLUB IN MONTHLY MEETING. 
Sr. Louis, Mo., Jan. 13.—Regular monthly meeting of 


the Lumbermen’s Ciub of St. Louis, held at the Merean 
tile Club, 6 o’clock, p. m., Tuesday, January 12, Presi 
dent Seidel in the chair. Present were C. M. Jennings, 
Frank Goepel, W. A. Bonsack, E. C. Robinson, C. LL. 
Robinson, Dr. Herman von Schreneck, D. M. Hazlett, H. A. 
Boeckeler, Uy S. Mussick, Charles L. A. Beckers, Louis 
Essig, John A. Reheis, C. I. Millard, George R. Hogg, 
G. W. Bright, Henry G. Rolfes, L. H. Ballman, R. 8. 
Price, W. M. Klenk, Frank J. Shields, A. C. Baird, W. E. 
Rockwell, J. B. Kessler, 8S. J. Gavin, J. G. Knebel, G. E 
Jurden, James Prendergast, A. H. Schnelle, F. G. Hanley 
C. G. Atkinson, J. L. Benas, Thomas W. Fry, Frank JJ. 
Liebke, L. M. Borgess, W. D. Reeves, of Helena 
Ark., J. L. Scheve, James E. Gatewood, C. E. Price 
W. C. Howland, R. F. Hodges, Ek. G. MeLean, of Min 
neapolis, Minn. 

After partaking of a delightful menu, and the transac 
tion of the regular business, the club was very ably e1 
tertained by a leeture by D. M. Hazlett, of St. Louis 
Mo., on the Panama canal, being fully illustrated wit 
views of the canal, canal zone and the operations now 
progress. Mr. Hazlett has his subject well in hand an 
his lecture was not only very interesting but very i: 
structive, showing in a very thorough way the differe: 
plans of operations now in progress there, their mo 
of life on the isthmus and the general conditions su 
rounding the work which the government is now doing 

After this lecture the president announced that fi 
their April meeting they would have J. A. Emery, see: 
tary of the National Lumber Manufacturers’ Associ 
tion, New York city, to lecture to the club, subject to | 
announced, 

The committee on statistics, to whom was referred t} 
resolution of the Lumbermen’s Club of Memphis, Tem 
regarding ‘‘ A cireular pamphlet giving the average pri 
of various kinds of lumber in different markets of 
United States’? beg to report as follows: 

We met Mr. Smith, of the Forestry Service, at the roo 
of the Lumbermen’s Club, December 18, and went over t! 
grounds fully with him. He explained that these prices we 
gathered for the benefit of the Forest Service and that or 
about 600 of these copies were printed. These were sent 
the firms in the different markets who had furnished him w 
prices and to the various departments of the Forest Servi 
None were sent, however, to the newspapers and it is 1 
the intention of the department to publish these figi 
Your committee therefore recommends that the resolutior 
tabled. 

Itenry A. BorcKELer, 
GEORGE R. HoGc, Committe 

The various committees made their reports. Eight 1 
members were elected. Several communications receiv 
and read. 

The thanks of the club were extended to the St. L 
Star for its exposition of the lumber and building mat 
rial interests of St. Louis. 

The matter of the National Tariff! Commission ’s 
vention, to be heid at Indianapolis, Ind., February 16, 
and 18, was introduced and the chair will appoint 
delegates at the convenience of the president of the « 





QUEEN CITY TRADE FEATURES. 
CINCINNATI, OHIO, Jan. 12.—Activities around 
lumber yards and railroads were somewhat interf< 
with tgday by a heavy fall of snow, the ground be 
covered to the depth of a foot. In the retail yards the 
has been some activity since the first of the year 
all teaming has been suspended until the snow disap. 
Lee Arthur, of the Arthur Hardwood Flooring ¢ 
pany, Memphis, Tenn, stopped over in Cincinnati I 
a few hours last week and visited several of the « 

town offices while on his way to the east. 

T. P. Xirby, formerly with the Stearns Lumber ( 
pany in this city, has joined his gfortunes with the 
River Lumber Company, which now has headquarter 
this city. 

S. E. Giffen, Cincinnati representative of the Louisiana 
Red Cypress Lumber Company, has returned fron 
extended trip in the south embraeing a visit to vial 
cypress manufacturing plants. 

John Oxenford, the well known Jumberman of In 
apolis, Ind., came over to Cincinnati last week to se« 
things looked and returned at once, so as to be on hat 
welcome the visitors to the Indiana convention on .J: 
ary 15. 

J. D. Farley, the Cincinnati representative of 
Great Southern Lumber Company, of Chicago, says | 
ness for the last month has been very good and hiv 
feels satisfied that it will keep up and was very jubil 
over the revival in the yellow pine trade. 

There is much interest created by the fact that the 
Louisville & Nashville railroad, also the Big Four 1 
road, were in the market buying car stock to rebuild and 
repair their rolling stock. 

The election of J. Watt Graham to directorship in th 
Cincinnati Chamber of Commerce has been accomplis! 
At noon Monday the time for the nomination of an in: 
pendent ticket expired and as there is no opposition to 
the regular ticket, J. Watt Graham will be declared 
elected tomorrow at noon. 

C. R. Hall, the enterprising young lumberman from 
West End, who has recently opened a branch oflice i" 
Buffalo, N. Y., is now trying to arrange an automolil 
race between the lumbermen of Cincinnati who own their 
own machines. The race is to be pulled off in the early 
spring and the run will be made from Cincinnati !0 
Buffalo, N. Y. 


OBB BBBL LILI I 


First Meeting of Creditors. 


New York, N. Y., Jan. 12.—The first meeting of creditors 
of Soble Bros., with offices at 1 Madison avenue, will be heid at 
the office of Nathaniel F. Smith, referee in bankruptcy, 65 
Williams street, Manhattan, on January 20 at 11 a. m. Soble 
Bros. were adjudicated bankrupt on September 19 last. At 
the meeting the creditors will have an opportunity of pro’ 
ing their claims and also elect a trustee in bankruptcy. 
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EXCEPTIONAL STRENGTH IN CENTRAL ATLANTIC COAST CITIES. 





Baltimore to Have New Lumber Docks —North Carolina Pine in Strong Position—South 
Atlantic Coast Developments. 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., Jan. 13.—An event of considerable 
importance to the lumber trade here will be the formal 
transfer to the city by the contractors of pier No. 7, 
which will probably take place next Friday. Pier No. 7 
is one of two docks which take the place of the old 
wharves along Block street, at the mouth of Jones’ Falls. 
This stream described a curve just before it entered 
the harbor, forming with the latter a hook of land, the 
water inside the hook being known as the back basin. 
The hook was cut away and the drawbridge was removed, 
making access to the back basin much easier and en- 
abling lumber craft to berth without difficulty. Work 
was begun on the new pier about seven months ago and 
in its completed state it will represent a cost of about 
$20,000. The new dock is 400 feet long and 100 feet 
wide, and can easily take the largest of the lumber 
vessels, Like pier No. 8, which was finished about two 
weeks ago, pier No. 7 will be used almost exclusively for 
the lumber trade. The docks will be rented on a per 
diem basis. Lumbermen, however, have not waited for 
the completion of the work to utilize it. Already both 
piers are piled up with lumber almost to their full 
capacity and additional room is needed to afford adequate 
facilities. These will be supplied by pier No. 6, now in 
course of construction. The water of No. 6 virtually 
tukes up the bed of Jones’ Falls as far north as Pratt 
street, and will be dredged to afford ample depth of 

ater. No. 6 also will be largely devoted to the lumber 
trade. 

Several new additions have been made to the ranks of 
the lumber firms and corporations in this city. One of 
them is the Waltz-Burgan Lumber Company, which con- 
ists of W. H. Waltz and Charles Burgan, and which 
egan business on the first of the year. Mr. Waltz was 
formerly secretary and general manager of the Baltimore 
sash & Door Works, having come here from the west, 

t resigned some months ago to look after private 
uterests. Mr. Burgan is a brother of William M. Bur- 

in, the widely known North Carolina pine and cypress 

an, and has been with him for twenty years, though 
never held a partnership. The new corporation was 
rmed to do a wholesale and commission business in 
le woods heretofore handled by Mr. Burgan, who will 
ve this end of the business his special attention, while 
ir. Waltz will look after sash, door and blind orders 
ecause of his familiarity with this territory. The com- 
iny has taken an office in the Stewart building, Ex- 
iange place and Gay street, and is thus close to the 
harf district as well as to the center of the business 
ection. Application has been made for membership in 

Lumber Exchange. 

S. R. Eeeles, for about eighteen months connected with 
e Surry Lumber Company as a salesman, has resigned 

engage in the wholesale and commission North Caro- 
ue pine business on his own account. He will transact 

siness for the present with his home at 1510 Madison 

enue as headquarters. Mr. Eccles is the son of a 

dely known lumberman and in thus striking out for 

uself maintains the traditions of the family. 

No sueeessor to the late Winfield Scott Price, who was 
easurer of the Price Hardwood Company and secretary 
' the Cattooga Lumber Company, the latter corporation 

erating a saw and planing mill at Madison, S. C., has 

en eleeted yet, but meetings of the stockholders will be 
led shortly. 

Charles E. Lewis, of the wholesale Georgia pine firm 
i Granger & Lewis, with oflices in Baltimore and Savan- 
ih, has gone down to the Georgia port and will remain 
ere until March so as to be in close touch with his 

rtner and confer with him at length about various 

siness matters. He also desires to observe at close 
nge the conditions in the producing sections. 

\ reorganization of the South Baltimore Car Works, 

which various Baltimore lumber firms are large cred 
ors, is expected soon, It is said that the creditors will 

eive stock in the new company to the amount of their 
laims. Among those interested are W. D. Gill & Son, 
ewis Dill & Co. and Granger & Lewis. The car works 
ent into the hands of receivers in November, 1907. 





FROM THE OLD DOMINION. 

NorFoLK, VA., Jan, 12.—North Carolina pine is hold 
“ a strong position and there is an unusual amount of 
ude; more, in fact, than the average dealer imagines, 
ud it has been remarked upon how persistent buyers are 
ho are out after lumber. It seems that as far as prices 
re concerned there is little or no difficulty, the main 
hject in view being to seeure satisfactory stock, as 
yards quantity and quality. Practically the same con- 
ition of affairs exists throughout the milling and ship- 
ping territory in North and South Carolina regarding 
toeks on hand, orders, inquiries and other factors which 
+o to make up the business. Concerning visible supply, 
there is no more in sight and possibly not as much as 
here was a week or two ago. A number of mills re- 
porting themselves practically cleaned up in rough and 
lressed lumber. In the matter of orders, while there has 
been an easing off along these lines, it in no way affects 
the mill situation, as there is a generous supply of busi- 
ness still in the hands of operators, and a number of the 
hest known manufacturers have expressed themselves as 
not earing whether they got any more inquiries or not 
for awhile, as they are looking forward to increased 
husiness and better prices. It seems to be uphill work 
tor the mills to accumulate as much as they desire. To a 
inan they believe that when the spring trade fairly begins 


there will be a great shortage, in spite of the efforts 
being put forth to get something ahead. The principle 
difficulty now arises from this short supply feature, and 
planing mill operations particularly have had and are now 
still having a tussle to get sufficient stock whether from 
their own saw mill or by outside purchases to keep 
moving in a way caleulated to handle their orders with 
a reasonable degree of promptness. A great deal of lum- 
ber continues to be handled from dry kilns direct into 
shipments and a very small percent, everything consid- 
ered, is going into pile. The regular yearly overhauling 
at the mills has about been done, but there does not 
seem to be any great desire to rush matters, although 
manufacturers would like to see more lumber and better 
assortments in their sheds and yards. To a certain 
extent this seems to be accounted for by adverse log- 
ging conditions, not that the weather has interf:red to 
any extent but with long hauls, scattered timl. r and 
other matters incident to the situation, there sms to 
be more or less difficulty experienced in keepi.:: the 
mills fully logged. Prices are being very firmly :vain- 
tained and there seems to be an air of general satis- 
faction prevailing the North Carolina pine market. 

W. M. Ritter, of the W. M. Ritter Lumber Company, 
Columbus, Ohio, was in Norfolk this week in the inter- 
est of his extensive operation. Mr. Ritter is recognized 
as one of the conservative lumbermen, in the hardwood 
trade. He spoke very encouragingly of the situation and 
expects a very substantial increase in business this 
year. 

Arthur Logan, Boston representative of the John L. 
Roper Lumber Company, in company with the com- 
pany’s staff of salesmen, spent a week in the North 
Carolina mill section, principally at the Roper company’s 
operations for the purpose of familiarizing himself with 
the manufacturing end of the business. Mr. Logan 
was very enthusiastic over the outlook for future trade 
and stated that he was compelled to withdraw from the 
market several lines of stock from the fact that he 
could not, on account of orders in hand, supply the 
goods promptly. The outlook for North Carolina pine 
in Boston and New England generally is very promising. 

Robert M. Libby, Washington representative of the 
John L. Roper Lumber Company, was in Norfolk this 
week conferring with his principals and lining up his 
affairs for the new year. Mr. Libby reports business in 
his territory as very good and prospects showing up 
better as the season advances. 

C. H. Holden, with the Pardee & Curtin Lumber Com- 
pany, of Clarksburg, W. Va., was in this market last week 
after a line of supplies of North Carolina pine for his 
company. Mr. Holden says that business is rapidly as- 
suming satisfactory shape in his territory and looks for 
a very large future trade. 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Jan. 9.—The new year opens with 
a good line of inquiries, mostly for special building jobs, 
but the yards have not yet got down to business after the 
holidays, therefore yard business is quiet. Demand for 
dressed stocks continues good, with prices holding firm 
and in some grades showing a slight increase over last 
report. No railroad inquiries reported this week. 

The Georgia-Florida Saw Mall Association met here 
on January 5 and passed stirring resolutions against any 
repeal of the tariff on lumber. The committee that was 
sent to Washington reported what it did before the com- 
mittee on ways and means. The association is against 
even any modification of the tariff. It says the 1,453 
saw mills in Georgia and Florida are a unit on this 
proposition. It feels that a reduction of the tariff would 
lose to the south $2 a thousand on the first round, add- 
ing 75 percent to the supply in sight and force them 
to cut prices $1 or more in order to hold the business 
they now have. A committee of five from each state 
—Georgia and Florida—to which was added President 
Tift as chairman, was appoiited to render such aid to 
the Washington committee as lay in its power. 

dumber shipments from this port for December were 
22,283,843 feet and for the four last months of the 
year 81,426,341 feet. Arrival of sailing vessels for 
December, forty-eight; departures, loaded with lumber, 
thirty-nine. 

Florida continues to yield large timbers as the schooner 
Anna Rk. Bishop left this port carrying as a part of its 
cargo, shipped by the W. R. MeLeod Company for F. R. 
Clarke & Co., four pieces, each measuring 18x18 inches, 
sixty feet in length, of longleaf pine. ° 

Among those who were present at the meeting of the 
Georgia-Florida Saw Mill Association were: 

Il. Hi. Tift, president; William B. Stilwell and J. B. Con- 
rad, vice presidents; A. G. Cummer, D. G. Colt, S. L. Cha 
man, C. W. Smith, H. M. Graham, H. B. Carter, L. ¢. 
Gracey, H. Canfield, George T. Betts, C. E. Melton, F. B. 
Waymer, T. H. Martin, R. H. Paul, A. B. Bliss, A. L. Ligon, 
George L. Camp, C. H. Barnes, jr., J. Corbett, J. L. 
Gordon, D. W. McArthur, T. J. Aycock, L. L. Williams 
T. H. Cathoun, C. F, Smith, A. Hardaker, John J. Earle, 
J. A. Melton, H. E. Pritchett, E. A. Polly, A. G. Garbutt, 
M. J. Roess, W. Whitehead and E. C. Harrell, secretary. 

The next meeting will be held in this city February 16. 

— Ween 


MINNEAPOLIS CONCERN GETS CONTRACT. 


The Forest Products Company, Red Wing, Minn., has 
placed the order for transmission machinery for its new 
saw mill with the Minneapolis Steel & Machinery Com- 
pany, of Minneapolis. The machinery for this plant will 
all be delivered by the middle of January. 





The Belt You Want 


Ask the man who has used a “‘Sable”’ 
Belt and he will tell you that besides 
transmitting more power than ‘Oak- 
tanned Belts, a Shultz ‘‘Sable’’ Raw- 
hide Belt once put on the pulleys 
gives no trouble, It’s 
soft, kid-like surface 
and pliability enable it 
to cling to the pulleys 
and transmit power 
without loss by slippage. 
Send for a belt on 
oes 30 days free triel. 


S SA We pay all ship- 
s ping expenses. 38 


SHULTZ BELTING CO. 


ST. LOUIS, MO. 


BOSTON, PHILADELPHIA. 





















End-Matched 
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CHAS. F. RHEA LUMBER CO. Inc. 


Manufacturers and Wholesalers of 


POPLAR, GUM, ASH, 
CHESTNUT, BASSWOOD, 
BUCKEYE, CEDAR and 

RoucH AND YELLOW PINE SiRiic2t,0r 
—— Send in Your Inquiries. —— 


1027 Stahlman Bldg., Nashville, Tenn. 

















YELLOW PINE. 

















YELLOW PINE 








Kiln Dried Flooring 
and Ceiling. Rough and 
Dressed Timber & Plank 


Shipments by 
RAIL, SAIL OR STEAMER. 











CUMMER LUMBER CO. 


Jacksonville, Fla. 
Northern Sales Office, 45 Broadway, New York. WALTER ADAMS, Mgr. 














LONG LEAF 


Yellow Pine Lumber 


(Kiln Dried, Dressed and Matched.) 


CEILING AND FINISHING STOCK A SPECIALTY. 
Bridge, Building and Car Timber cut toorder. Will 
be pleased to quote delivered prices at any point 
in the United Btates ELECODE USED. 


J. J. WHITE, vincerron, huss.” 
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Always osaitiiaeall 
to be fully the equal 
of any brand of 


PORTLAND 
CEMEMT 
MADE. 


UNION SAND & MATERIAL CO, , "wo." 


Handling the product of 
\ THE KANSAS CITY PORTLAND CEMENT WORKS: j 




















C, J, Carter Lumber Co, 


KANSAS CITY, MO. 
OFFERS: 


11,000 sezareurr™ om 


Ix4 to IxlI2 — 8 to I6 ft. 


300 00 FEET SHORT LEAF YEL- 
5 


LOW PINE FINISH 


B and Better—I, 14, 1% and 2 in. 


ALL STEAM DRIED—RIGHT 


_ ¢. J. CARTER LUMBER CO. 





























| KANSAS CITY, MO. 
Yellow Pine and 
Red Cedar 
ea 2 Shingles 


R. A. Long Bldg., 
Kansas City, Mo. 











THE BELCHER STINE LUMBER CO., Kansas City, Mo. 


OFFERS THE FOLLOWING OAK AT LOW PRICES: 


10 cars 2x8, 10 and 12”—12, 14 and 16 ft. Com. Oak Rgh, 
10 cars 2x8, 10 and 12”—12,14 & 16 ft. Com. White Oak Rgh. 
10 cars 3x8, 10 and 12”—12, 14 and 16 ft. Com. Oak Rgh. 
5000 Extra No. i and No. 2 632 ft. Split white Oak Posts. 


Write for Prices on Any Kind of OAK or FIR. 


THE BELCHER STINE LUMBER CO., Kansas City, Mo. 











CONNELLY HARDWOOD LUMBER CO. 


KANSAS CITY, MO. 
Wholesale Dealers LARGE STOCK AT MILL. 


Hardwood Lumber LARGE STOCK IN K. C. YARDS. 


Send us yourorders. Our Prices are right. 








s SHINGLES | 


ANSON Shingle & Lumber ANSON 
0 Company 0 


i " KANSAS CITY, MO. N 











: It makes long messages 
merican short. It pays for itself 
many times over in the 

course of a year, It isin- 

um erman dispensable to every lum- 
ber office. It is used by 
leading lumbermen ev- 


erywhere. Descriptive 


Telecode circular and sample 


ages free for the asking Price, pos d, $5.00 per copy. 
0 copies, $9.00, Three copies, $12.75. For sale by 


American Lumberman, 315 Dearborn St., Chicago. 








REPORTS FROM SOUTHWESTERN LUMBER TERRITORY. 





Cold Wave Weakens Demand in Missouri and Kansas— Railroads Reported Buying Exten- 
sively—Prices Advanced—Export Trade Good. 





IN THE MISSOURI-KANSAS DISTRICT. 


Kansas Crry, Mo., Jan. 12.—Another western storm, 
accompanied by cold weather, visited this territory be- 
ginning Sunday, and since that time the weather has 
been as cold as at any time this winter. It may be said 
that it has been too cold for outdoor work since January 
4 and the demand for lumber since the first of the year 
has been practically at a standstill. Occasionally Janu- 
ary is warm enough to enable the dealers to do a little 
business, but this year it looks as if their trade would 
be light through the entire month, except at. some of 
the larger points, where cold weather no longer seriously 
retards building operations. Retail trade conditions and 
prospects in the southwest were covered to some length 
in the last report, and there has been no change worth the 
mention since that time. The Southwestern Retail Im- 
plement & Vehicle Dealers’ Association is holding its 
annual convention in Kansas City this week and a num- 
ber of lumbermen who also handle implements are in 
attendance. Many of the dealers, however, are remain- 
ing at home and are busy balancing their books on last 
year’s business and are figuring on coming to Kansas 
City for the big convention of the Southwestern Lum- 
bermen’s Association, which will convene here two weeks 
from today. It is entirely likely that a good percentage 
of the dealers who expect to attend that convention will 
delay the placing of orders for spring stock until they 
come to town and get a chance to talk to the wholesalers 
regarding market conditions. 

Wholesalers here say that the cold weather has checked 
business noticeably and the inquiry has been light since 
the first of the year and they do not now look for any 
great improvement in the demand until toward the close 
of the month. As a matter of fact, a number of the 
leading firms here in the yellow pine trade are making 
no special effort for trade as yet and a number of the 
salesmen have not started out after business. The con- 
dition of mill stocks of all kinds of lumber seems to be 
the same, and from all mill points come reports of poor 
assortment and stocks below normal, and in view of the 
prospects for active demand in the near future the mill 
operators everywhere are endeavoring to better the 
assortment so as to make reasonably prompt shipments 
of mixed lots for the spring trade. The general tendency 
of prices is upward and there is no question that about 
everything in the lumber line is firmer than thirty days 
ago. 

The final announcement of details of the annual con- 
vention of the Southwestern Lumbermen’s Association is 
just being mailed to the members today. While this 
will give the members ample time to make their arrange- 
ments, the delay is regretted by the committee on ar- 
rangements but was unavoidable and the announcement 
was held up awaiting the decision of the railroad com- 
panies regarding special rates for the convention. Most 
of the lines in this territory have granted the rate of 
one and one-half fare for the round trip but, as will be 
noted in the announcement which appears in another 
portion of this paper, several have not made the rate, 
although it is hoped they will do so before the meeting. 
An excursion announcement, which is also published in 
this issue of the AMERICAN LUMBERMAN, is being mailed 
to the members, offering a delightful trip to New York 
and other eastern cities at an exceptionally low rate. 
The arrangements for this excursion were only com- 
pleted this week, otherwise it would have been announced 
earlier, and although the time for the members to de- 
cide whether or not they desire to take an excursion is 
short, this will be such an enjoyable trip that the re- 
quired number of 100 will doubtless avail themselves of 
the opportunity to take the excursion. 

Plans for the business and entertainment features of 
the convention are being completed, and while the com- 
mittee is not ready to announce the program at this 
time, assurances are given that the business of the con- 
vention will be interesting from start to finish and the 
entertainment will be fully as attractive as that at pre- 
vious meetings, and the convention hall feature is sf@re 
to add considerably to the interest of the meeting. Word 
is just received today that Douglas Malloch, the ‘‘ Lum- 
berman Poet,’’ who had been invited to attend the con- 
vention, will be present and he will be given a prominent 
place on the program. It will be remembered that Mr. 
Malloch made a big hit at the convention two years ago 
with his humorous description of the hills of Kansas 
City. 

7. C. Skeen, a well known lumberman who for the last 
three years has been secretary and general manager of 
the Milltown Lumber Company, of Milltown, Ga., has 
removed to. Kansas City and taken an interest in the 
Beekman Lumber Company, of which he is now vice 
president. Mr. Skeen will take an-active part in the 
affairs of the company, which is preparing to extend its 
business with the retail yard trade. 





IN THE EAST TEXAS LUMBER CENTER. 


Houston, Tex., Jan. 10.—It has been reported that 
the railroads are buying extensively, but the orders are 
small, and they are so dividing and scattering their pur- 
chases that none of them make any appreciable influence 
in the market. The only large order within the last 
thirty days is the Rock Island’s purchase of 5,000,000 
feet. 

The most recent addition to the wholesale lumber busi- 
ness in Houston is the McFarland Lumber Company, 


which has established offices in the Fox building. J. A. 
McFarland, at the head of the new company, was con- 
nected for several years with the McMurray Lumber 
Company. 

During December the Kirby Lumber Company landed 
an order for 5,000,000 feet of railroad construction ma- 
terial from the Rock Island Railroad Company. 

Notice has been published that the Groveton, Lufkin 
& Northern Railroad Company will issue bonds this month 
for $450,000, and January 12 they will be offered for 
sale in this city. ‘The property of the road will be 
mortgaged to secure the bonds. This road, now operat- 
ing between Lufkin and Groveton, has applied to the 
state for a charter. 

The retail yard and lumber business of the Matteer 
Lumber Company, of Karnes City, Tex., has been bought 
by the Norris Lumber Company, of Houston. The new 
owners will continue W. 8. Scott as manager. 

W. T. Carter & Bro. are beginning the building of 
their modern retail lumber establishment, which, it is 
said, will be the biggest and most modernly equipped 
lumber yard in Texas. An enormous shed, of brick and 
roofed with iron, in fireproof construction, will be the 
feature of the new establishment. 





FROM THE SABINE RIVER MILLS. 


ORANGE, TEX., Jan. 9.—This week .one of the largest 
producing companies in the south has sent out circular 
letters advising that it would be the policy of the com 
pany to base all quotations on the October 12 list and 
allow no discount from that list. It is understood that a 
large number of the big producers have fallen in line 
since and announced a similar policy. The October 12 
list represented $2 a thousand more than the prices at 
which lumber has been selling during the last few weeks. 

Orange manufacturers report that they are consist 
ently holding out for better prices and, while they have 
not booked any great amount of business, they feel that 
their policy is the best, for they are manufacturing the 
very best lumber that is made, and when the demand 
opens up at prices that are satisfactory they will be in 
a position to handle their full share of the business. 

No transactions of particular importance have been 
noted in the way of railroad business during this week. 
Press reports state that some large contracts for ties may 
not be placed here, but they will be placed somewhere 
in the yellow pine district and will help to bolster up 
the market. 

Inquiries for export material continue to come in and 
Orange manufacturers report the outlook for this trade 
much brighter than for some time. It is anticipated 
that the mills in this section which cater to the export 
trade and are favorably situated for caring for it will 
do a larger business in this line during the coming year 
than they have done for several years. Demand is goo: 
for sawn timber, especially, and it is likely that large 
shipments will go forward from Orange during the next 
few months. 

B. M. Talbot, of the Talbot-Duhig Lumber Company, 
of Lemonville, was a visitor this week and states that 
his company has decided to install the new system of 
dipping the lumber with which several of the mills have 
been experimenting for some time and which has proved 
to be a decided success. Some of the Orange mills are 
also considgring the installation of, the system during 
the present year. 

E. W. Brown, general manager of the Diebert, Stark 
& Brown Cypress Company, at Donner, La., and mayo! 
of this city, is the latest to join the ranks of auto 
mobile owners and has bought a handsome five-passenge! 
touring car. Mr. Brown is at present in New Orleans, 
undergoing treatment for the injuries in a_ fireworks 
explosion Christmas night, but is rapidly recovering, ani 
his many friends will be pleased to know that he wil! 
not lose his hearing as had been feared. 

F. E. H. Newcombe, manager of the export department 
of the Chicago Lumber & Coal Company, was a visitor 
this week and submitted some large schedules to local 
mills for quotations. 

L. Miller, president, and J. W. Link, general manage! 
of the Miller*Link Lumber Company, visited Beaumont 
and Houston this week on important business for that 
company. 

W. H. Stark, general manager of the Lutcher & Moort 
Lumber Company, spent a day in New Orleans this week, 
going to the Crescent City Sunday night. 

H. 8. Filson, general manager for the Gilmer Lumber 
Company at Remlig, spent a day in Orange this week 
looking after business matters for his company. He 
reports the mill in full operation. 





FROM A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Jan. 9.—A marked improvement in 
lumber conditions has been noticeable this week, the 
improvement being noticeable in a toning up of prices, 
heavier inquiry and a slight increase in business over 
that of last week. 

C. 8S. Vidor, of the Miller-Vidor Lumber Company, 
of Galveston, was a visitor this week and he said that 
all five mills operated by his company were running 
full time and that all the lumber is being disposed ot 
at a good price. 

C. E. Walden, of the Sabine Tram Lumber Com 
pany, says business is not coming in with a rush at 
present but it is better than anyone could reasonably 
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expect .so soon after the first of the year and gives 
every evidence of continued improvement. 

The export market is improving and advices from 
Europe indicate that it is but a question of a few 
weeks until the market is back to where it was a 
couple of years ago. There is also a prospect of a 
much better trade from South Africa, while the de- 
velopment of the oil industry in Mexico and the de- 
velopment of the mining industry is also increasing 
the demand for lumber from that country. 

Col. Sam Park, president of the Industrial Lumber Com- 
pany, accompanied by Mrs. Park and children, have gone to 
Chicago where they will visit with relatives. 

W. B. Gillican, of the Gilican-Vizard Turpentine Company. 
of New Orleans, is in this city. Mr. Gillican is heavily 
interested in the turpentine manufacturing industry in this 
section of country. 

A. P. Ford, @ well known lumberman of Dyersburg, Tenn., 
was a visitor this week. He was en route to Ennis where 
he contemplates the purchase of a 30,000-acre ranch. 

The Sabine Tram Lumber Company is making some ex- 
tensive improvements to its plant at Deweyville. 

Robert Morgan, jr., has formed a coalition of interests 
with John W. Gates, of Port Arthur, and the Port Arthur 
Exporting & Lumber Company is the result. Mr. Morgan 
is preparing to move his family from Orange to Port 


Arthur. 
Ww. B atterson, of the Patterson Lumber Company, 


. 2 
Mobile, Ala., is im the city looking after local business 
interests. 

Information from San Antonio states that George W. 
Smyth, president of the Sabine Tram Lumber Company, is 
well on the road to recovery and will soon be himself 
again. Mr. Smythe has been seriously ill for several 
months, He will remain in San Antonio several weeks 
longer. 
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IN CENTRAL ARKANSAS. 


LirtLe Rock, Ark., Jan, 12.—From figures recently 
ompiled by Secretary George Russ Brown, of the Little 
Rock Board of Trade, this city suffered a considerable 
lump in the amount of in-bound shipments of lumber 
ind building material for the year just closed. The 
ear showed a total of 1,648 cars received, against 1,818 
for 1907, in building material, and in lumber the drop 
as from 4,412 in 1907 to 2,089 in 1908. 

There is a decided opening up in the lumber market, 
ud large orders for building material are being placed 
(he general outlook is good and many contractors de- 
are that the ensuing year will be as good as that of 
1907, which was a banner year. 

A sample of the productiveness of some of the Arkan- 
is timber lands is shown in an official test recently 
made of a 160-acre tract of land in Boone county, where 
1,000,000 feet of white oak alone was taken from the 
land, leaving half as much more of various other tim- 
hers uncut on the land. The test was made by the South- 
estern Telephone Company, which had bought the. tim- 
ber on the land for the purpose of making brackets for 
telephone poles. 

George R. Easton, of Texarkana, has been named as 
state agent of the Gulf Cooperage Company, at that 
place, to succeed William C. Gage, whose appointment 
as agent in 1907 has been revoked. 

Reports from western Arkansas indicate a steady in- 
crease in the lumber business. In the vicinity of Caddo 
Gap and along the new line opening up the section from 
Fort Smith to Gurdon, on the Iron mountain, there are 
reports of much activity, in the stave business especially. 

\n extension of five miles is being built on the Little 
Rock, Maumelle & Western railroad, a lumber line lead- 
ing out from the Niemeyer plant west of this city. The 
line will eventually be extended twenty-five miles into 
the timber belt. 

Robert York, son of J. B. York, and who was formerly 
associated with his father in the Bluff City Lumber Com- 
pany, has been honored with a membership in the Ameri- 
cin Society of Mechanical Engineers. He is now con- 
nected with the York-Browning Lumber Company, of 
Memphis. 

(he bridge over the White river, on the new Arkansas 
trunk line, the Missouri & North Arkansas railroad, has 
n practically finished. There is yet a short stretch 
track, some five miles in length, to be completed, after 
ch operations will be installed over the entire line 
from Kansas City to Helena, Ark. This line will open 
ly) a magnificent timber and mineral belt. 





SOUTHEASTERN COASTWISE TRADE. 


\WANNAH, GA., Jan. 11.—William Stillwell has just 

returned from Tifton, Ga., where, as vice president for 
Georgia, he attended the regular monthly meeting of the 
Georgia-Florida Saw Mill Association. He is much in- 
terested in the tariff question and upon his return home 
sail that the great lumber industry is aroused as it has 
never been before in years over the probable reduction 
or the absolute removal of the duty on lumber and shin- 
gles and no effort will be spared to prevent the removal 
or reduction of the tariff as it now stands. 
_ J. KE. MeMillan, secretary and general manager for the 
larver-MeMillan Lumber Company, of this city, yester- 
day said that he could see nothing but bright prospects 
for the spring business now at hand. 

!u the last week a better volume of business was in 
evidence. Indications are favorable for slightly better 
prices and indeed in some few instances slight advances 
over current prices have been reported. The mills, it is 
Teported, are not in a position yet to accept much busi- 
ness offering at the moment because they have not as yet 
cleaned up that accepted in the tail end of last year. It 
1S believed, however, that this condition will be elimi- 
nated by the last of this month or the first of February. 

Among those visiting Savannah the last week were 
Lewis Dill and Albert Dill, his son, of Baltimore. Mr. 
Dill has just taken his son into the business and the 
Present trip was primarily for the purpose of introduc- 
Ins him to the trade. It is said that young Mr. Dill 
graduated from one of the large universities with high 
onors, 

(. W. Boynton, of Wendell F. Brown & Co., Boston, 
Was also here in the last seven days. 


J. B. Murphree, of Henderson & Murphree, New 
York city, was here for a short time a few days ago. 
Mr. ‘Murphree went on to Jacksonville, where a branch 
office was recently established. 


HYMENEAL. 
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Borgeson-Holt. 

A wedding of considerable interest to lumbermen in 
Chicago was that of Charles Edward Borgeson and Miss 
Harriet Handy Holt, which took place January 11 at the 
home of the bride’s parents, Mr. and Mrs. George G. Holt, 
508 Bast Fullerton avenue, Chicago; Rev. J. H. Edwards 
officiating. The ceremony was performed at six p. m. in the 
presence of the ‘mmediate family only. After the wedding 
a reception was held for the friends of the family. Miss 
R. Nadine Wiley, of Huntsville, Mo., was maid of honor, and 
the bride’s sisters, Miss Ellen G. and Cameele L. Holt, 
attended the bride. M. F. Parker, Chicago sales manager of 








MR. AND MRS. CHARLES EDWARD BORGESON. 


the Industrial Lumber Company, acted as best man, and 
Fred Schroeder and Jack Delaney, of Albany, N. Y., were 
ushers. The bride was dressed in a beautiful creation of 
white voile, while the maki of honor was attired in a blue 
messaline. The home was beautifully decorated for the 
occasion in holly, evergreen, pine, ferns, orchids and pink 
roses. The groom is connected with the Chicago office of 
the Industrial Lumber Company, Beaumont, Tex., and has 
been associated with that concern for a number of years. 





Blakeslee-Greene. 


NASHVILLE, TENN., Jan. 11.A society event of consider- 
able interest to the Nashville trade was the marriage 
Wednesday evening, January 6, of Albert D. Blakeslee, of 
New Haven, Conn., and Miss Martha Greene, daughter of 
M. F. Greene, of the Davidson, Hicks & Greene Company, of 
this city. The wedding took place at the Tulip Street church, 
Rev. W. R. Richardson officiating. The church was hand- 
somely decorated and an artistic program of music was 
rendered before the arrival of the bridal party. The groom 
is a member of the contracting firm of Blakeslee & Son, of 
New Haven, Conn. The bride and groom received numerous 
gifts, including a chest of massive silver from the bride's 
mother and father. After the wedding a reception was held 
at the Greene home, after which Mr. and Mrs. Blakeslee 
departed for southern points. Their honeymoon will be 
spent at Rock Ledge and other points in Florida, and on 
their return will make their home at New Haven, Conn. 


~_—— 


Simpson-Guenther. 


Mrs. J. C. Guenther, of Brooklyn, N. Y., announces the 
engagement and approaching marriage of her daughter, Miss 
Irma Cathrine, and Ervine C. Simpson, of Minneapolis, Minn. 
The date of the wedding has not as yet been decided upon. 
Mr. Simpson is associated with the Curtis & Yale Company, 
von known sash and docr manufacturers of Minneapolis, 
Minn, 








Stewart-Barnard. 


MOLINE, ILL., Jan. 11.—-Announcement has been made of 
the engagement of Miss Elizabeth Finley Barnard and Lieut. 
Gilbert H. Stewart, U. 8. A. Miss Barnard is the daughter 
of Charles A. Barnard, president of the Barnard & Leas 
Manufacturing Company, and is a granddaughter of the late 
H. A. Barnard, one of the pioneers of this city. Miss 
Barnard is well known ip this city as well as in the sur- 
rounding territory. She is a graduate from Wellesley. 





Lippman-Taylor. 


LirtLe Rock, ARK., Jan. 12.—Judge L. Lippman, presi- 
dent of the Arkansas Hardwéod Association, and Mrs. Mar- 
garet Taylor, of Tupelo, Ark., were married on the evening 
of January 6 under rather unique circumstances. Mrs. 
Taylor boarded a_ train at Tupelo and met Judge Lippman 
and Judge H. 8. Simons, who performed the ceremony before 
the next station was reached. Judge Lippman’s home is at 
Newport, where he is prominent in the lumber business and 
political circles. He made an unusually warm race for state 
senator from his district last fall in contesting for the honor 
against Hon. John H. Keel, who won by a small majority. 





Kahney-Davis. 

Pesotum, ILL., Jan. 13.—UI. J. Kahney, manager of the 
Fred A. Smith Lumber Company, and Miss Effie Davis were 
married January 12 at the home of the bride’s parents, Rev. 
Clipinger, of Champaign, officiating. The bride is one of the 
most popular young ladies of this city, having held the 
position of assistant cashier in the bank of Pesotum for the 
ast two years. The groom is held in high esteem by his 
employers and is the son of H. J. Kahney, of Cissna Park, 
who is also associated with the Fred A. Smith Lumber 
Company. After the ceremony the couple left for Chicago 
and northern points and upon their return will make their 
home in this city. 

| it ae 


GENERATORS AND MOTORS. 


What every manufacturer ought to know about the 
generators and motors-he now has and about those that 
he may have in the future is interestingly told in two 
booklets issued by the Western Electric Company, of 
Chicago, entitled respectively Design E and Design L 
Generators and Motors. It is worth money to know how 
to set up, operate and care for. these machines, and much 
interesting and valuable information may be had by 
reading these booklets, which may be had for the asking. 





OWBOY 
BRAND 


MANUFACTURED % 


With Just a Little More Care, 
With Just a Little More Attention 
To Detail Than SEEMS Necessary. 


RESULT 


AN INCOMPARABLE PORTLAND. 
ie ft. 


Western States 
Portland Cement Company 


COWHAM SYSTEM. 
Sales Office and Plant, INDEPENDENCE, KANSAS. 
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LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange. NEW YORK 12 Great St. Helens. LONDON, ENG, 

Unexcelled facilities for negotiating Ocean freight con- 
tracts. and effecting quickest despatch from seaboard. We 


handle all classes of cargo, and have Special Department 
handling Export Lumber Shipment. 














LEWIS DILL & | K!L" DRIED NORTH 


COMPANY CAROLINA AND 
BALTIMORE, MD. LONG LEAF 


wvocrence” | YELLOW PINE | 











Stevenson Lumber , %"é 274 Sort 
Company, Yellow Pine 


KANSAS CITY, - MO. Lumber. 
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THE 


Climax Tally Book 


For Tallying Hardwood. 


It is substantially bound in sheep, with stiff covers and 
round corners; the straps are of heavy leather, riveted on; the 
paper is of fine quality; the special ruling and printing are 
first class. Size of closed book, 4}6x 8% inches} 150 page® 
In universal use. Send for full particulars, PRES. 


American Lumberman, 
815 Dearborn Street, CHICAGO, 
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If You Are 


Particular 


About quality and appreciate good ser- 
vice, just tell us your requirements in 


Michigan 
Maple Flooring 


We have well assorted stocks and can ship 
at a moments notice 13-16—1 1-16, car 
load lots. 


WRITE, WIRE OR ’PHONE US. 


Bemis & Vosburgh, 


Farmers’ Bank Bldg. PITTSBURG, PA. 






































Hardwoods s" 


OAK AND MAPLE FLOORING 
Linehan Lumber Co. 


2424 Farmers Bank Bldg., PITTSBURGH, PA. 
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CALIFORNIA WHITE PINE 


Douglas Fir, Cedar and Redwood 

Lumber, rough or worked, kiln dried; 

Lap Siding and Cedar and Redwood 

Shingles are a few of our specialties, 

SAN FRANCISCO, CAL. 
Flood Bullding 


PORTLAND, OREGON 
Wells-Fargo Bidg. 


LONG-BELL LUMBER CO., "4"s23.c"7"- 


Exclusive Agents for Kansas, Nebraska, lowa, Oklahoma and Indian Territory 











California White Pine, 
California Sugar Pine, 
and Arizona Soft Pine, 


Best Stock for Factory 
and Pattern Lumber. 


ask LOUIS WUICHET, 


Rooms 706-710 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILL. 








FROM THE EMPIRE STATE. 


Lumbermen Await Opening of Building Season— 
Cargo Business Improving—Well Known 
Lumberman Admits Partners. 


New York, Jan. 12.—Retailers and wholesalers can 
only patiently await the opening of the building season, 
and in the meantime anticipate as far as possible the 
spring trade that is sure to follow at an early date. 
The weather now is permitting much work, but nothing 
of magnitude is undertaken and builders are waiting 
for a favorable opportunity to start operations on con- 
tracts for which plans have been filed during the last 
four months. Every borough is putting out encouraging 
figures, and as fundamental conditions, labor and mort- 
gage money, are improving steadily, the outlook is all 
that can be desired. In Brooklyn, where conditions seem 
to be making great strides, 199 permits for new build- 
ings were issued last week, costing $969,000. This gives 
an average of less than $5,000 a building, but the situa- 
tion is most pleasing from a lumberman’s standpoint, 
because most of the new plans are for frame buildings. 

‘«There is not much snap to buying just now’’ is the 
phrase used by many yard men, who are themselves not 
buying much lumber to go into pile. 

R. R. Sizer, of the yellow pine firm of R. R. Sizer & 
Co., 15 William street, says conditions in the cargo line 
are steadily improving, although there is still plenty of 
room for further betterment. Shipping men say there 
are plenty of vessels available, but that the demand for 
coastwise and West Indian shipments is sufficient to 
keep rates firm. 

John Catheart has withdrawn from the wholesale firm 
of C. & W. Lumber Company, 18 Broadway, composed 
of himself and William L. Willich. Mr. Willich, who 
has been the active partner, will continue the business 
alone under the old style and says the withdrawal of 
Mr. Catheart has no effect on the business. The latter 
organized, some time ago, the Catheart Lumber Com- 
pany, of Plainfield, N. J. 

Doscher, Gardner & Co., 11 Broadway, have been 
formed, consisting of Charles A. Doscher, F. B. Gardner, 
Waldo Neweomb and James F. Doran. Mr. Doscher 
has been engaged in the wholesale business in this city 
for a number of years and is very popularly known; 
F. B. Gardner is a member of the Gardner & Lacey Lum 
ber Company, Georgetown, 8. C., the large cypress manu 
facturing concern. The new firm will conduct a general 
wholesale business. 

George A. Swazey, 18 Broadway, has moved into more 
commodious offices on the sixth floor of the same build- 
ing, where he will conduct his wholesale lumber business 
on a more extensive scale. 

George F. Gray, of D. P. Fairchild & Co., 1 Madison 
avenue, was married on January 7 to Mrs, Lillian Angell. 
The‘couple will be at home after March 1 at their home, 
195 Claremont avenue. 

Gouverneur E. Smith, wholesale lumber dealer at 17 
Battery place, has admitted as partners to his business, 
Stuart D. Walker and George J. Dittmar, both of whom 
have been in the employ of Mr. Smith for a number of 
years. The style of the business will be changed to 
Gouverneur E. Smith & Co. 





FROM THE TWO TONAWANDAS. 


NortH ToNAWANDA, N. Y., Jan. 12.—The market is 
devoid of active tendencies, a condition which has pre 
vailed since the holidays. While the trade is invariably 
without briskness at this time of the year, the belief 
is expressed by some of the dealers that inereasing prices 
have had considerable to do with the slackening off in 
orders. Those dealers who have found it necessary to 
seek stock for shipment to their yards here or to cus- 
tomers from Canadian points have encountered greatly 
advanced quotations since the close of navigation. As a 
result they have bought sparingly, obtaining only such 
items as they are most in need of to supply their cus 
tomers. There is plenty of’ stock reported for sale at 
Canadian points easily accessible to this market, but the 
increased demand is having a marked bearing on the 
high prices which the holders are asking. 

The report for the port of Niagara, which includes 
North Tonawanda, places it as the sixth largest of the 
border entry ports. This city is given much credit for 
its part in placing the port in this position through the 
collection of revenue on lumber imported from Canada. 
While the amount of lumber received here last season 
was much less than for the preceding year, the revenue 
from Canadian stock was greater and showed that the 
dealers here are getting more lumber from Canada than 
usual. The duty collected during 1908 amounted to 
$158,921.88 on stock valued at $1,630,474.64. 

The local board of trade today adopted resolutions 
urging that the government erect building terminals, 
wharfs, docks etc. along the Niagara river and improve 
the waterway with a view to preventing a further diver- 
sion of commodities from the northwest through Canada. 
The local trade organization considers that these im- 
provements could be done by expending a part of the 
$500,000,000 which it is proposed to expend on water- 
ways. With the construction of the ship eanal around 
the rapids at the head of the Niagara river and the com- 
pletion of the barge canal across the state it is the belief 
of leading business men in this section that the prestige 
of the nation and state in getting commodities to the 
sea coast would be retained. 

A. K. Silverthorne, of Silverthorne & Co., is on a trip 
to the firm’s mills at Collins and Ellisville, Miss., and 
Randolph, La. He will spend considerable time on the 


trip at the Collins plant. The mill there is being 
equipped with band saws, which are expeeted to increase 
the capacity of the plant at least 50 percent. The 
present cutput is 40,000 feet a day. 

J. A. MeKenny, of the Twin City Lumber Company, 
has returned from a trip to Canada in search of stock for 
shipment to the local yard by rail during the winter. 
About 1,000,000 feet will be brought forward. 


LAKE ERIE PORTS. 


Large Timber Tract Changes Hands — Market De- 
veloping Strength—-Builders’ Supply Asso- 
ciation to Hold Annual Meeting. 





CLEVELAND, Oul0, Jan. 12.—The market is showing a 
reasonable amount of activity for this season of the year 
but prices, especially in ret tail lines, are at such a low 
figure that dealers are inclined to look at business as 
being very poor. From now on, however, a better con- 
dition is expected and it is hoped that the spring trade 
will open with a much better outlook. 

The effort on the part of the local lumber dealers to 
have the building code amended so as to prove less a 
hardship for those yards in residence districts, which are 
forced to pile near residences, is meeting with encourag 
ing progress. At recent meetings of the council commit 
tee the amendment was favored by many and the com 
mittee is now prepared to put it back to the council 
for action. It is expected that the amendment will be 
passed by the council within a short time. The amend 
ment favored by the dealers prohibits the piling ot 
lumber nearer than three feet from the lot lines. 

A large lumber deal was recently consummated when 
the Prendergast Lumber Company, of Marion, bought 
from the Ocoee Timber Company 59,980 acres of hard 
wood timber in Ocoee and Hiawasee valleys in eastern 
Tennessee. Senator Whitmore, who is one of the chief 
stockholders of the Ocoee Timber Company, estimate 
that there is about 300,000,000 feet of hardwood timber 
in the deal. 

The Ohio Shippers’ Association, which is interested 
in the ease brought by the railroads to enjoin the en 
forcement of the car service rules promulgated by th 
Ohio railway commission some time ago, is now assist 
ing the commission to fight the case when it comes up i 
court. The points to be decided in the case are both withir 
the jurisdiction of the Ohio railroad commission to make 
and have enforced such rules and also the feasibility 
of the rules themselves. The shippers’ association has 
asked the Cleveland Board of Lumber Dealers to en 
deavor to have on hand at the trial such of its member 
as might be good witnesses against the railroads. 

D. Y. Leslie, of Buffalo, was in Cleveland this week. 
He dropped in to see his friends at the Robert H 
Jenks Lumber Company and incidentally trade overcoat 
with S. R. Griner, taking the wrong overcoat to Buffalo 
with him. 

Charles J. Kammer and J. F. Stengel, of the Buffal 
Veneer Company, were in this city this week looking 
after the opening of thirty-five fine mahogany logs a! 
the plant of the Martin-Barriss Company. The log 
contain 52,785 feet of stock and will be shipped to But 
falo for manufacture into veneers. They report encour 
uging improvement in business among piano, car and fui 
niture lines, especially so in the car shops, which hav 
been practically closed for some time. 

A. M. Carpenter has been appointed to represent t! 
Robert H. Jenks Lumber Company in Detroit and neig! 
boring territory. 

At its recent meeting at Dayton the Bartow Luml: 
Company elected the following officers: Peter Kuntz, j! 
Dayton, president; F. T. Peitch, Cleveland, vice pre 
dent, and John A. Payne, Dayton, secretdry and tre: 
urer. 

Charles D. De Pew, sales manager of the J. R. Perki: 
Lumber Company, St. Louis, was a local visitor t) 
week, 

Clyde Klumph, who for a long time has been ce 
nected with the Cuyahoga Lumber Company, has 1 
signed to accept a position with the F. T. Peitch Cor 
pany. 





TRADE AT TOLEDO. 

ToLEpo, Onto, Jan. 12.—In keeping with the | 
creased activity, the lumber market is gradually develo, 
ing strength and a considerable advance of prices 
expected before the actual opening of the spring buil 
ing season. A number of grades have gone up duri! 
the last week. A new yellow pine list has just been 
ceived, dated January 5, and this shows an average ral 
on the right hand side of about 50 cents a thousan 
Red cedar shingles have been quoted 10 cents highe: 
during the week, while the common grades of white pi! 
are reported to be somewhat broken, with a decided 
upward tendency, although new lists have not yet be 
received. Hemlock continues strong, stocks are ba'll 
broken, and it is thought will certainly follow the « 
ample of yellow pine up the scale. 

Judge Reed at Sandusky, Ohio, has confirmed t! 
sale of the property, plant, business _ good will « 
the Sandusky Cooperage Company, to H. R. liuntingt: 
under agreement with creditors. 

The Kobacker Furniture Company, last week boug! 
a valuable business property on Summit street, the co! 
sideration being $100,000. 

The Ohio Builders’ Supply association will hold its 
annual convention at the Secor hotel, Toledo, on We! 
ruary 4 and 5. A delightful program has been })! 
pared, including not only business, but social featur: 
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for the visitors and their wives. Present officers of the 
organization are: President, W. A. Fay, Cleveland; 
first vice president, Frank Hunter, Columbus; second 
vice president, George H. Junod, Athens; third ‘ vice 
president, J. B. Van Wagener, London; fourth vice 
president, F. M. Townsend, Zanesville; fifth viee presi- 
dent, M. L. Banyan, Mansfield; secretary, Bert J. 
Graham, Cleveland; treasurer, R. E. Doville, Toledo; 
executive committee, J. H. Thompson, Coshocton, W. J. 
Wise, New Philadelphia, G. H. Genhagle, Dayton, D. K. 
Thompson, Columbus. ' 


NORTH ATLANTIC NEWS. 


Rhode Island Firm Incorporates — Heavy Rains 
Make Logging Difficult—Paper Company 
Lets Contract for Machinery. 





30STON, MAss., Jan. 9.—Arthur R. Logan, manager 
of the Boston office of the John L. Roper Lumber Com- 
pany, has been entertained by the company at its head- 
quarters at Norfolk. On this occasion all the sales- 
men of the company were in attendance. 

A. W. Hayford, a wholesale lumber dealer of Boston, 
has returned from a trip to Pinehurst, N. C., where he 
had been for his health. A few weeks ago he was thrown 
from his automobile. 

Burrows & Kenyon, Providence, R. I., retailers, have 
been incorporated under the name of Burrows & Kenyon, 
Incorporated, with a capital stock of $200,000. The 
incorporators are James 8, Kenyon, John F. Galina and 
Edwin O. Chase. There has been a lumber business con- 
ducted on this Jocation for 100 years. Mr. Burrows estab- 
lished the present business in 1836. 

H. W. Blanchard, of the Blanchard Lumber Company, 

soston, has returned from a trip to New York. 

The Sessions Clock Company, Forestville, Conn., has 
voted to inerease its capital stock from $300,000 to 
$400,000. The additional capital will be used to enlarge 
the business. 

H. A. Grimwood, sr., has been appointed chairman of 
the financial committee of the city common council of 
Providence, R. I. L. Sweet, of L. Sweet & Co., is also 
i member of this committee. Mr. Grimwood also has 
heen appointed chairman of the committee to investigate 
vraft charges. 

V. L. Perkins, of the V. L. Perkins Lumber Company, 
Waterbury, Vt., was in Boston recently. 

Charles E. White, of the C. E. White Lumber Com- 
pany, has gone to Tennessee to look after the affairs 
of the Tennessee Lumber Company, recently incorporated, 
n which he is interested. 

The building contracts awarded in New England dur- 
ing the week amounted to $2,277,000, against $679,000 
for the same week in 1907. During 1908 the contracts 
awarded in New England amounted to $111,514,000, as 
compared with $129,318,000 during 1907. 





THE PENOBSCOT RIVER DISTRICT. 


BaNGor, ME., Jan. 9.—Heavy rains this week took off 
nearly all the snow in central and southern Maine, while 
in the logging regions of the eastern and northern sec- 
tions the hauling has been made difficult, hardly enough 
snow remaining to cover the ground. The rivers and 
lakes, which had been at an extremely low pitch follow- 
ing a protracted drouth, are now fairly well filled and 
manufacturing interests have gained at least as much as 
the loggers have lost by the great storm. Many mills 
lad been running on reduced time and farmers had been 
complaining for many weeks of lack of water when the 
rain came. It is several years since Maine experienced 
<0 heavy a rain in January and for a year or two even 
the proverbial January thaw has failed to materialize. 
lhe rain has been followed by a cold wave, freezing 
the rivers thick, while the roads are in most places as 
smooth and hard as paved ways, making a good bottom 
for the next snow. 

The St. John Lumber Company, whose plant is on the 
\merican side of the St. John river two miles above Van 
Buren, has 1,500 men and 300 horses in the woods this 
winter getting out 30,000,000 feet of logs for next sea- 
son’s sawing, and this quantity, with logs carried over 
from last season, will give a total log stock of 45,000,000 
feet for 1909. 

An important contract for electrical machinery has 
just been closed by the Oxford Paper Company, of 
Rumford Falls, with the Western Electric Company. 
The machinery bought includes five motor generator sets, 
consisting of five 500-horsepower, 2,300-volt induction 
motors, driving 330-kilowatt, 230-volt, direct current gen- 
erators, with motor driven exciters and a 13-panel switch- 
hoard. Power is to be taken from the line of the Rum- 
ford Falls Power Company, which is increasing its plant 
for that purpose. Everything is of the most modern 
type and designed to include the latest improvements in 
apparatus of its class. 

This electrical machinery is to be used in a large new 
plant which the Oxford Paper Company is now building 
at its Rumford Falls mills to manufacture for its own 
use bleach liquor and caustic soda by a new electrolytic 
process invented by Jasper Whiting, of Boston, and de- 
veloped under his direction during the last three years 
to a point where it is said to have obtained a high de- 
gree of efficiency. The Whiting process, unlike those 
previously used for manufacturing the above chemicals, 
employs mercury as an agent and produces only chem- 
ically pure materials. It is said to be exceptionally 
economical as regards the use of power and to require 
only a minimum amount of labor in its operation. A 
great saving in the cost of manufacture of pulp and 
— is expected to result from the installation of this 
plant. 


PENNSYLVANIA TRADE NOTES. 


Philadelphia Trade Adjusting Its Affairs for the 
New Year—Pittsburg Lumbermen Re- 
port Increased Activity. 


PHILADELPHIA, Pa., Jan. 13.—Stock taking and the ad- 
justing of accounts are still going on and reports indi- 
cate that in the face of the various commercial ills of 
the last year the showing on the average balance sheet 
is not so bad as anticipated. Confidence has at last been 
restored and the lumberman is optimistically inclined as 
to future business. 

Howard B. France, of the Monarch Lumber Company, 
reports business reasonably good; John J. Rumbarger, 
who is constantly on the hustle, is reaping good results, 
and William T. Latham, also of this concern, is kept busy 
in the south filling orders, 

Owen M. Bruner, of the Owen M. Bruner Company, 
states that business is progressing satisfactorily; re- 
ports coming in from all sides are encouraging. He is 
preparing for a buying tour through the southern stump- 
age fields. 

W. H. Harding, of the Harding-Finley Lumber Com- 
pany, is making a short stay at the company’s mill in 
Maxton, N. C. While there he will close some desirable 
deals in near territory. 

George Hugenir, of the Fenwick Lumber Company, is 
much pleased over the last few months’ trading. He 
reports heavy inquiries and orders coming in right along. 
J. C. Tennant, of this house, is at the company’s mills 
sizing up things there. i 

William P. Shearer, of Samuel H. Shearer & Co., is on 
a selling trip through eastern and western Pennsylvania, 
after which he will start on a buying trip through the 
south. 

C. O. Maus, eastern manager of the Germain Com- 
pany, of Pittsburg, Pa., feels much encouraged over the 
good orders booked during the last few weeks and is 
enthusiastic over the outlook. T. A. Packer, of this 
house, is on a selling trip through the coal region and 
Cumberland valley and reports improvement all along 
the line. 

Joseph R. Rogers, secretary and treasurer of A. Hankey 
& Co., Incorporated, machine knives ete., reports very 
good business coming in; is anticipating a prosperous 
year for 1909. 

Justin Peters, manager of the Pennsylvania Lumber 
men’s Mutual Fire Insurance Company, at the ending of 
its fiscal year is wearing a satisfied smile. He states 
that thovgh 1908 as a rule was a poor business year, 
a year of large fires, the company has come out with a 
fire loss of only 31 percent and 1908 will close as the 
banner year in business. 

Francis Goodhue, jr., of the Philadelphia Veneer & 
Lumber Company, Incorporated, reports things moving 
fairly well, acknowledges considerable improvement in 
the last few weeks and is hopeful of a steady onward 
mareh for 1909. 

Sheip & Vandegrift, Incorporated, states that business 
has inereased during the last few weeks. It recently 
closed its fiseal year and in spite of the drawback of 
the panic reports the year’s showing satisfactory. 

Among the recent visitors to the local trade are: E. V. 
Babeock, of E. V. Babeock & Co., Pittsburg, Pa.; Paul 
B. Drye, of the Louisville Lumber Company, Ineor- 
porated, Louisville, Ky.; E. B. Sheriff, of the Breon 
Lumber Company, Incorporated, Williamsport, Pa., and 
Thomas F. Sinouse, Cumberland, Md. 

Latta & Turnbull, wholesale lumber, 922 Lafayette 
building, is the latest addition to the lumber firms of 
this city. The firm is composed of George A. Latta, 
formerly with Charles M. Betts & Co., and J. Wallace 
Turnbull, formerly of the Northern Lumber Company. 
They will handle white pine, North Carolina pine, long- 
leaf yellow pine and Gulf cypress. Both partners are 
on a buying trip to Tonawanda and Buffalo, N. Y. 

Notice was given on January 4 that the partnership 
heretofore existing between Charles F, Felin, William L. 
Ludascher and Amos Y. Lesher, under the firm name of 
Charles F. Felin & Co., had been dissolved January 
2, 1909, in consequence of expiration of partnership 
agreement. All property rights and credits of the late 
firm are payable to, and all contracts, debts and obliga- 
tions thereof are assumed and will be fulfilled by Charles 
. Felin and Amos Y. Lesher, who will continue the 
business at the same places of business, namely, 325 
Land litle building, York road and Butler street, pier 
No. 42, north wharves, Westmoreland street wharf, un- 
der the name of Charles F, Felin & Co. 





SMOKY CITY TRADE NOTES. 


PirrspuRG, Pa., Jan. 12.—Improvement has _ been 
shown in demand for lumber the last week in the Pitts- 
burg district. The number of inquiries received for 
requirements for early spring indicate that the delayed 
business expected is about to come out. The recent snow- 
fall with extremely low temperature is weleomed by the 
millmen and logging has been aided materially. There 
is no longer any complaint for lack of water and mills 
are running steadily throughout this district. 

E. V. Babeock & Co. report business extremely active 
and prices holding up in fine shape. O. H. Babcock, who 
went to Norfolk, Va., last week, was in Harrisburg today 
and will return this week. 

I. F. Balsley, of the Willson Bros.’ Lumber Company, 
returned from an eastern trip looking up business mat- 
ters and reports the outlook for hardwood trade as ex- 
cellent. There is an increasing demand for it and a 
growing scarcity of the better grades. 
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For Sale— 


5 cars 1x18 to 21” panel and No. 
Sets ge ists & 2nds 
13 to 17” “ “ 


5 “ 1x8to 12” box boards 
10 “ 1x6 and wider ists & 2nds 
20 “ 1x13to 17” No. 1 Common 
20 “ 1x5 and wider No. 1 Common 
20 “ 1x5 and wider No. 2 Common 


a 
$ 
- 


seersgees 


The above is bone dry, ready for immediate shipment, and 
we can name attractive prices on same. 


American Lumber & Mfg.Co. 


PITTSBURG, PENNA. 














Capacity 200 M. Feet Per Day. 


Kendall Lumber Company, 


MANUFACTURERS, 


WHITE OAK, 


HEMLOCK, 
HARDWOODS 
and CROSS TIES. 


mins } Gettin, wa, PITTSBURG, PA. Gar'toaa tou. 
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RED OAK, 
POPLAR. 






















YELLOW IPINE 


Large and well assorted stocks kept 
on hand at all times insure the filling 
of orders without unnecessary delay 


Gm 


PITTSBURG, PA, 3 











NEW YORK | 


Hotel Schuyler 


57 to 63 West 45th 


Between 5th ‘and 6th Avenues. 


ST satisfactory accommodations for tourists; 
center of shopping and theatre district ; rates 
ranging from $3 to $5 per day with board, or 
sitting zoom, bedroom and bath at $2 to $4 


per day, without board. 
M. LUEZ, 
Race : _J 








LOCATIONS FOR 


Saw Mills and Woodworking Plants 


on the 


Illinois Central 


and 


Yaz00 & Mississippi Valley Railroads 








There are thousands of acres of timber 
properties tributary to the above lines await- 
ing development. 

For full information address 


J. C. CLAIR, 


No. 1 Park Row, 
Industrial Commissioner, 


Itinois Central R. R. CHICAGO. 
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Wm. Whitmer & Sons 


(INCORPORATED) 


PHILADELPHIA 




















Main Office 
200 Girard Building 





Manufacturers of and Wholesale 
Lumber Dealers in 





Spruce 

Hemlock, 

White Pine, 

North Carolina Pine, 
Hardwoods, 

Virginia Pine, 
Yellow Pine cis 

















BRANCH OFFICES 


517 Empire Bldg., PITTSBURG, PA. 


Delta Bldg., BOSTON, MASS. 
143 Liberty St., NEW YORK CITY 


Union Bldg., NEWARK, N. J. 








WE WISH YOU A HAPPY AND PROSPEROUS NEW YEAR 





GET INTO THE HABIT 
- Of sending us your orders for 
YELLOW PINE TIMBERS, RIFT AND FLAT GRAIN FLOORING, SHORTLEAF 
PINE SIZES, FLOORING AND FINISH, MAPLE AND OAK FLOORING, 


You will then always have in your yard a grade 
of lumber that will please your customers. 


Orson A. Bruner Company 


PHILADELPHIA, PA. 








(YELLOW PINE) 


Flooring and Bill Stuff. 


North Carolina Pine and Cypress. 


EL! B. HALLOWELL & CO., 


‘a Harrison Building., PHILADELPHIA, PA. - 














Eastern 
Door & Sash Co. 


DOORS, BLINDS 
GLAZED SASH 
FRAMES, MOULDINGS 
MILL WORK 
AND LUMBER 


SPECIALTIES:—VENEERED DOORS, STAIR WORK, FINE 
INTERIOR TRIM. 


Dealers Only ¥#<J cs 
CUMBERLAND, MD. 



































Business Chances Along the Line 
of the M. K. & T. Ry. 


Manufacturers are cordially invited to communi- 
cate with the Industrial Department for information 
regarding the many opportunities offe1ed along the 
line of the M. K. & T. for factory locations. 

We have several good openings for factories. 
The demand for fruit and vegetable crates and 
packages is so great that the smaller plants in our 
territory are too small to supply the demand. All 
conditions are favorable for the establishment of 
several of these plants. 


We have alsosplendid openings for glass, cement, 
and wood working plants, machine shops, canning 
factories, etc. Cheap fuel is offered, building sites 
are offered by a number of our most progressive 
cities. There are hundreds of acres of good truck 
farm land along the line in communities where the 
industry has been most successful. 


For Full Information Address, 
T. L. PEELER, Industrial Agent, M. K. & T. Ry., 
726 Linz Building, DALLAS, TEXAS. 











THE SAGINAW VALLEY. 


Bay CIty AND Sacinaw, MICH., Jan. 12.—Colder weather 
has been of material benefit to the loggers north and haul- 
ing is being pushed. The mild weather facilitated cutting 
and skidding but did not freeze the swamps and roads 
and make good hauling. These conditions are improved. 
The big firms which operate the year through are not 
affected by the temperature, but the small concerns need 
cold weather and snow to enable them to get along with 
dispatch. Probably more than 100,000,000 feet of logs 
are on the skids waiting to be moved. 

The Michigan Central business has greatly improved 
in most lines. Assistant General Freight Agent W. C. 
Lewis says the road is hauling a lot of lumber and there 
is particularly a good movement in maple flooring. A 
large quantity of box lumber is also going forward. 

The Mackinaw division of the Michigan Central 
traverses the most extensive belt of timber standing in 
the lower peninsula and aside from stocking a number of 
mills on the line of the road and its branches, which pro- 
duce 150,000,000 feet of lumber and 40,000,000 shin- 
gles annually, furnishes the bulk of the stock of the 
Saginaw river mills, which manufacture more than 100,- 
000,000 feet of lumber annually. 

Last year there was hauled on this division 118,736,- 
390 feet of logs, the smallest since 1903. In 1907 there 
was hauled 136,417,160 feet; in 1906 the quantity moved 
was 130,969,270 feet, and in 1905 the scale showed 133,- 
188,320 feet. The industry of hauling logs on this di- 
vision was inaugurated in 1880 and up to the close of 
1908 there had been hauled a grand total over this road 
of 3,491,085,269 feet of unmanufactured saw logs. Be- 
sides this over 6,000,000,000 feet of manufactured lum- 
ber has been moved and hundreds of millions of shin- 
gles, besides cedar and other forest products. Mr. 
Lewis states the company expects to haul more logs and 
lumber off this division the present year than was hauled 
last, owing to improved business conditions. During 
December just ended the company moved 10,191,520 feet 
of logs, compared with 8,119,190 feet the corresponding 
month in 1907. The increased business is due to the 
fact that as times have improved there was an increase in 
the amount of lumbering. 

S. A. Price is buying 1,000,000 feet of mixed logs and 
1,000 cords of bolts at Beaverton, which are to be 
shipped to other points to be manufactured. 

Ralph Loveland, of Loveland & Stone, operating at 
Cutler, Ont., and the Saginaw Lumber & Salt Company, 
operating at Thessalon, estimates the entire loss of tim- 
ber in the Georgian bay country by forest fires last 
summer at not to exceed 40,000,000 feet, and he believes 
these are outside figures. This is increasing the input of 
logs to some extent. He says there is little unsold lum- 
ber in the hands of manufacturers in that district at this 
time and some lumber firms already have contracted their 
entire cut for the ensuing season. The market there is 
decidedly stronger, he says, and indications point to a 
good demand in the spring. 

A. M. Lemke, of A. F. Bartlett & Co., machinery 
manufacturers at Saginaw, says his company is doing 
some extensive work in the machinery line for the south. 
This concern is heavily interested in the Laclede Lum- 
ber Company, of Laclede, Ida., Mr. Lemke being secre- 
tary and treasurer. Koss Bros., of Beaverton, Mich., 
who failed a little over a year ago, held $51,000 of the 
stock in the Laclede company, but it was hypothecated 
before they failed. The mill has a capacity for 65,000 
feet a day but has averaged 55,000 feet. Mr. Lemke 
says negotiations are in progress for the sale of the mill 
and timber holdings of the company. 

The H. M. Loud’s Sons’ Company, at Oscoda and Au 
Sable, manufactured last year 1,180,090 feet of pine 
lumber, 1,598,040 feet of hemlock, 3,574,570 feet of 
hardwood lumber, 2,305,000 pieces of lath and 3,628,000 
shingles. 

D. N. McLeod has shut down his mill at Rexton until 
March but has his camps in operation and will put in 
several million feet. 

Small operators are getting out lots of logs in the 
lower peninsula lumbering district, which they sell to 
buyers for big concerns. They pick up small lots here 
and there for manufacturers and dealers and also buy 
lumber from interior mills. A number of portable mills 
are in operation. Charles Woods, of West Branch, is 
operating in Ogemaw county, not far from Rose City. 
He manufactured last season 3,000,000 feet of pine lum- 
(ber. Of this 2,000,000 feet were for L. Jensen, of 
Salling, and 1,000,000 feet for Selig Solomon. He also 
manufactured 1,000,000 pieces of lath. 

Thursday night Mershon, Schuette, Parker & Co. gave 
a banquet at the Wenonah hotel, Bay City, to the sales- 
men, superintendents of departments of the plant and 
the stockholders. Salesmen were brought in from New 
York, Philadelphia and St. Louis. The object was to 
get together and enjoy a feast and discuss matters per- 
taining to business and plans for the year. I’. E. Parker, 
president of the company, said: ‘‘We are unanimous 
in our prophecies for the year. There is no question but 
that it is going to be good.’’ 





MENOMINEE RIVER NOTES. 


MENOMINEE, MIcH., Jan. 12.—The last of the socallea 
‘*Dietz logs,’’ which the Cameron dam man had been 
holding up for about four years, are now being hauled 
across the country to Winter, Wis., where they are being 








loaded aboard cars.. Most of the logs in the river above 





WINTER LOGGING OPERATIONS IN MICHIGAN. 


Increased Activity Reported in the Lower Peninsula — Preparing for the Retailers’ Annual 
at Grand Rapids—‘‘Dietz’’ Logs—Active Mill Building at Boyne City. 





Dietz’s farm were taken across to the Flambeau river 
last winter, but there are about 100,000 feet of logs in 
the Thornapple river passing through Mr. Dietz’s land. 

The rush of logging operations is welcomed by the 
traiamen. From the extra lists and half time men are 
now being rushed along to overtime duty. 

The Menominee river district has experienced a cold 
and stormy season for the last two weeks. The ther- 
mometer has frequently fallen to 10 and 20 below zero. 
There is plenty of snow in the woods. The ice roads are 
in fine shape. Ideal conditions prevail. 

It is expected that the Wisconsin & Michigan will 
handle this winter the heaviest log traffic in the history 
of the road. Several new trains have been placed in 
commission this week. 

The St. Paul road is hauling several trains of logs 
every day into Menominee and Marinette. 

A new saw mill will be built by Herman Sassman at 
Klondike, Wis. 

The new shingle mill at McAllister, Wis., is now run- 
ning full blast. 

The plant of the Michigan Elm Hoop Company, of 
Marinette, is now in operation and will run continuously 
through the winter. The factory will manufacture elm 
and ash hoops of all kinds, to be used for barrels, casks 
and kegs. Later a cooper shop will be added and com- 
plete barrels turned out in large quantities. 

Charles Sizer, of Arthur Bay, has repurchased his 
old saw mill. 

Rev. Thomas Hurd has been a visitor to the lumber 
camps in Cedar River and vicinity. 

A. W. Clark, of Portland, Ore., a well known lum- 
berman and a former resident of Menominee, is visiting 
friends. Mr. Clark was the organizer of the Diamond 
Match & Block Company, a flourishing Menominee con- 
cern, but moved to the west several years ago. He is 
now operating, with his brother-in-law, Mr. Shields, vast 
tracts of timber lands in the vicinity of Portland, and, 
it is reported, that he cleared up $250,000 last year. 





THE CITY OF THE STRAITS. 

Derroit, Micu., Jan. 11.—Secretary Arthur L. Holmes, 
of the Michigan Retail Lumber Dealers’ Association, 
says prospects are bright for the annual convention in 
Grand Rapids February 9, 10 and 11 being the biggest 
and most enthusiastic gathering the lumbermen of the 
state have ever held. The feature is to be ‘‘ Adver- 
tisers’ Day,’’ the second of the convention, when the 
entire time will be devoted to the interests of the whole- 
salers. The exact program for this day is not an- 
nounced, says the secretary, the matter being left in 
the hands of a committee, which promises something par- 
ticularly fine and interesting. The association has in- 
creased nearly 50 percent in membership during the last 
year, largely as the result of the efforts put forth by 
Secretary Holmes, who has made trips all through the 
state, arousing and stimulating interest. The fact that 
the Michigan lumbermen now have an official organ, the 
Scout, which Mr. Holmes edits, is also a factor in the 
increased prosperity of the association, 

William E. Brownlee, of the Brownlee-Kelly Company, 
has returned from an extended trip through the lumber 
producing sections of the state. He says that the feel- 
ing generally among dealers is one of extreme optimism 
as to the outlook for trade. There ig no doubt, says 
Mr. Brownlee, that with the elections o¥er and the assur- 
ance that for the next four years at least the chief 
executive authority of the nation is to be vested in safe 
and conservative hands, conditions are slowly but gradu- 
ally improving and that there is likely to be a marked 
impetus given business in all lines when President-elect 
Taft actually takes hold. Locally the first statistics 
available are encouraging. During the initial week of 
January the permits issued by the fire marshal’s office 
call for an expenditure of $150,117 on new buildings and 
improvements, which is regarded as a good start. 

After trials and tribulations that would discourage 
men of ordinary stamina, the Michigan Retail Lamber- 
men’s Mutual Fire Insurance Company has been suc 
cessfully launched and the first policies will be written 
during the convention in Grand Rapids next month. A 
large amount of business has been awaiting the organi- 
zation of the company and success is assured from the 
start. The long delay has been occasioned by technical 
rulings by the attorney general of the state relative to 
the preparation of the papers and to their once being 
lost, much valuable time being consumed in tracing 
them. Arthur L. Holmes has been the moving spirit in 
this concern and despite setbacks he stuck to his knit- 
ting and was bound to sueceed, as he does in all his 
undertakings. : 


NORTHWESTERN MICHIGAN NOTES. 

Boyne Crry, Micu., Jan, 12.—The W. H. White Com- 
pany has about completed plans and work has been 
begun on one of the most modern saw mills that can be 
built on the site of the big mill burned last summer. 
It is known at this time that the plant will be equipped 
with two band and one resaw. The work will be rushed 
as much as possible and the mill should be complete by 
fall. The big enterprise will mean much for this city. 

The Johannesburg Manufacturing Company has been 
compelled to put on a night shift and its plant is run- 
ning night and day to keep up with its orders. 

Jackson Wylie & Co.’s stave plant at Gaylord re- 
sumed operations for the season Monday. 
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FROM THE FURNITURE CITY. 


GRAND Rapips, Micu., Jan. 12.—John W. Blodgett and 
the Blodgett Company, Limited, will occupy their new 
offices in the Michigan Trust building January 20. They 
will occupy a large suite of rooms on the seventh floor. 

The Gogebic Lumber Company has negotiated a loan 
of $160,000 on short term 6 percent mortgage bonds, 
the Michigan Trust Company placing the securities. The 
bonds are payable in six months’ installments of $20,000, 
beginning January 1, 1911, the last payment to be made 
January 1, 1914. The bonds cover 31,000 acres of 


timber lands in Gogebie county, with an _ estimated: 


stumpage of 160,000,000 feet of timber, largely hemlock, 
birch and maple; also some basswood, tamarack, elm, 
ash and pine. The value of this stumpage is estimated 
at $1,096,264, including lumber, wood, bark, poles and 
ties. Owned by the company, but not covered by the 
mortgage, are large saw and shingle mills at Marenisco, 
Mich. In addition to the mortgage on the timber the 
Joan is guaranteed by A. C. Stickley and E. L. Maddox, 
furniture manufacturers here, who are largely interested 
in the Gogebic company. 

The Thanet Bros. and the Austrian Bent Wood .Com- 
pany, who have exhibits of furniture here, manufacture 
their goods in Austria and Bohemia. Austrian beech is 
the material used and Thanet Bros. have seven big 
factories. They own their forests and grow their ma- 
terial, planting a tree for every one that is cut down. 
The trees when cut are saplings, and then are steamed 
and bent under a secret process. 

Pulp wood operations in Chippewa county will not be 
as extensive as Jast year. The cut may not be more than 
10,000 cords, a decrease of about 90,000 cords from the 
eut of previous years. Prices have not fully recovered 
and operators believe the uncertainty resulting from 
tariff agitation is the disturbing factor. 





NORTHERN MICHIGAN NOTES. 
MANISTIQUE, Micu., Jan. 11.—The block factory of 
the Diamond Match Company at Menominee has been 
closed down permanently. The stock of timber and 
other equipment are being shipped to the company’s 
new, big plant at Oshkosh where the matchwood blocks 


will be sawed in future. F. J. Cronkhite, local manager 
of the Menominee plant, has gone to Oshkosh and 
taken a position with the same company there. No 
disposal has as yet heen made of the old Menominee 
factory. 

Fisher & Hutchinson, box manufacturers at Menomi- 
nee, has been dissolved and D. J. Fisher, former owner 
of the plant, will continue the business, while Edward 
Hutchinson will return to the banking business. The 
concern is a prosperous one turning out cigar boxes, 
packing boxes and also a line of pasteboard goods. 
Since their recent extensions they have operated their 
own saw and planing mill, dy kiln etc. and have bought 
all their own rough timber direct from the farmers, 
working it up themselves. The concern makes the pack- 
ing boxes for all the Menominee factories. 

The Lake Superior Iron & Chemical Company will 
start its Manistique furnace February 1 and large quan- 
tities of wood are being brought in from the company’s 
camps. The chemical plant will start up about Feb- 
ruary 15. The two: plants have been idle for several 
months. 

The Peninsular Box & Lumber Company of 
Menominee, is operating a box bolt camp at Woodlake 
on the Peshtigo river, Wisconsin, in charge of J. W. 
Cummings, of Konsted, Wis. 

It is announced that Charles Zeiser, of Menominee, 
has repurchased the saw mill that he formerly owned at 
Arthur Bay and will again operate the same. The 
plant includes a circular saw mill and a shingle mill 
and has turned out some large cuts. Since selling the 
property to outside parties Mr. Zeiser has reside in 
Menominee. The mill is advantageously located on the 
shore of Green bay. 

Hayward Bros. are logging near Arthur Bay. 

The J. W. Wells Lumber Company, of Menominee, is 
operating a large lath mill which not only uses up the 
larger part of the waste from the saw mill but also 
enables the company to cut off practically all of the 
small timber and saplings in its woods operations. The 
company is operating a large number of camps this 
winter and is shipping in steadily by rail. Mostly hard- 
wood is being sawed during the winter as it not only 
cuts easier frozen but makes better lumber. 





THE WEEK IN THE BADGER STATE. 





Factory Demand Is Stronger — Favorable Conditions for Logging — Many Mills Resume 
Operations— Milwaukee Concern Organized. 
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CREAM CITY TRADE NOTES. 

MILWAUKEE, WIs., Jan. 12.—Milwaukee lumber dealers 
say that already something in the nature of a business 
revival is taking place. Factory demand is taking on a 
stronger tone and inquiries are coming in thick and fast, 
as compared with the last few weeks, from all over the 
state. Dealers are preparing to restock and there is 
every indication that the spring business will be a record 
breaker. 

Prices are holding their own, although there are rumors 
that vellow pine is somewhat lower. Efforts are being 
made by both wholesalers and retailers, however, to pre 
vent anything in the nature of a serious drop. White 
pine is being well maintained. The hardwood market 
remains firm and business in this line is showing much 
improvement. ' 

The building figures of Milwaukee for 1908, as shown 
by figures in the office of the building inspector, would 
indicate that builders realized that the period was an 
exceptional one for the erection of new structures. 
Building operations for the last year came to $9,000,000, 
only $1,000,000 less than the exceptional record made 
during the banner year, 1907. The last year would have 
been equal to the record of 1907, had not the largest 
single improvement, the Majestic building, costing 
$1,000,000, been finished and counted in the building 
operations of 1907. 

John Strange, the new lieutenant governor of Wiscon 
sin, a well known paper manufacturer of the state, be 
lieves that the present pulp wood supply is sufficient, 
but that conservation is needed. He said: 

The talk about pulpwood giving out and that this country 
will soon be dependent upon Canada for its paper supply 
is all wrong. Vhat is needed is not more pulpwood, we 
already have two or three times as much as this country 
will ever use, if we use it rightly, but a proper conserya- 
tion of our supply. It is not the scarcity of timber which 
causes paper to go so high. It is the rainfall. 

Richard B. Watrous, for many years secretary of the 
Citizens’ Business League, has resigned that position to 
fill one of a similar character in the nature of a pro- 
motion with the American Civie Association, of Har- 
risburg, Pa., whose purposes, generally stated, are 
cited as being ‘‘the beautification of cities and 
the country at large, the preservation of natural 
scenery and the general betterment of living condi- 
tions along physical lines.’’ Mr. Watrous will assume 
his new duties January 15. During his incumbeney of 
office here he has been a potent force for the .advan 
tageous advertising of Milwaukee as a business and resi- 
dence center, possibly more effective in that. way than 
any other one man connected with the Citizens’ Business 
Association, and his influence will be correspondingly 
missed, as will his presence among the many organiza- 
tions of this city with which he has been prominently 
identified and in whieh he has been deservedly popular. 

The Cooper-Hughes Land & Lumber Company, with 
headquarters to be located in Milwaukee, has been formed 
hy W. E. Cooper, president of the Cooper & Maxson 
Lumber Company; T. J. Hughes, partner of Mr. Cooper 
in the retail lumber business at Wales, Wis., and George 
T. Hughes. W. E. Cooper is president, T. J. Hughes is 
vice-president and George 'T. Hughes is treasurer. A 


general land and lumber business will be carried on in 
the west, principally in Montana. 

R. F. Hodges, Milwaukee wholesale lumberman, re- 
cently returned from a business trip in northern Wiscon- 
sin and is now in St. Louis for a short time. 

The annual meeting of the Wisconsin Hardwood Lum- 
ber Manufacturers’ Association will be held at the Hotel 
Pfister in Milwaukee on January 27. It is expected that 
the attendance willbe large and that the session will be 
an important one. 

Frank N. Snell, Milwaukee wholesale lumberman, has 
been reélected to the board of directors of the Citizens’ 
Business League, one of the leading civie organizations 
of Milwaukee. 


MISCELLANEOUS STATE LUMBER NEWS. 

MILWAUKEE, WIs., Jan, 12.—Lumbermen say that con- 
ditions for logging were never more favorable than dur- 
ing the present winter. The snow did not come until 
after the ground and swamps were frozen, a very essen- 
tial condition of affairs. Conditions also have been 
favorable for the building of the best kinds of roads, so 
that hauling has been greatly facilitated. Many of the 
logs left over from last season, when there was such a 
scarcity of snow, are now being hauled and, together 
with the big cut which is being made at the present 
time, a big influx is being received at all of the mills 
in the lumber country. 

While not all of the saw mills are running night and 
day, operations are well under way and a busy sawing 
season is expected to be maintained. At Wausau practi- 
cally all of the saw mills are now busy and the same 
situation seems to exist throughout the lumber country. 
Those mills depending upon their log supply from rail 
shipments are being somewhat handicapped by the ex- 
treme.cold weather, which is preventing some of the rail- 
roads from hauling their heaviest loads. 

The repairs which are being made at the Thompson 
mill at Washburn, the plant recently bought by the 
Stearns Lumber Company, of Odanah, are rapidly 
progressing and it is expected that the establishment will 
be ready for operation by early spring, when both day 
and night shifts will be kept busy. The Stearns Lumber 
Company is carrying on its logging operations on an 
extensive scale in the woods of Bayfield county and the 
company’s mills at Odanah, Superior and other points 
will experience a busy season when they are put under 
way. ‘The concern has also awarded considerable con- 
tract sawing with the Smeaton mill at Ashland, the 
Wachsmuth mill at. Bayfield and the Park Point mill. 

The chair plant of the Webster Manufacturing Com- 
pany, at Superior, which has been closed since Christmas 
while inventory is being taken and repairs made, will be 
put into operation again about January 18. More exten- 
sive repairs than were earlier anticipated are being made. 

Logging operations at Willis are well under way. 
James Webster has a large crew of men at work and 
S. D. Seavy is cutting the timber on a recently bought 
Indian land allotment. : 

According to. the figures recently compiled by Customs 
Collector James Kerr, lumber imports to the port of 
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Try 
Laguna 
Mahogan 


Have you suffered loss, through 
trouble with stringy wood, or 
with the color fading, or the 
figure flattening, or with unsatis- 
factory finish. 

If so try the Mahogany with the 
basic foundation or hardness, 
color, texture and figure. 











Do not rest on our assurance but 
inquire what the manufacturers 
use who have made their reputa- 
tion on fine Mahogany goods. 


Laguna Mahogany 


will help to make a reputation for 
any handler of Mahogany by sat- 
fying his customer. 





We handle it from the stump to you. 


Lewis Thompson & Co,, Inc. 


PHILADELPHIA, PA. 

















Little River Lumber Company, 


Manufacturers of 
Poplar, White Pine, Hemlock, 


and all kinds of 
Hardwoods. 








Clearfield Lumber Company, Inc. 


Manufacturers of 





Poplar and Hardwood Lumber. 
Oak a Specialty. 





Peart, Nields & McCormick Co, 


Manufacturers of 





North Carolina Pine, Box 
Shooks, Ceiling, 
Flooring, Etc. 





SALES OFFICES: 
218 Girard Trust Building, 


PHILADELPHIA, PENNA. 
Send Us Your Inquiries. 
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LET US KNOW 
YOUR REQUIREMENTS IN 
4-4 ASH. DRY STOCK 
4-4 to 8-4 BIRCH. DIRECT FROM 
4-4 to 8-4 SOFT ELM. OUR MILLS. 
A COMPLETE STOCK OF HEMLOCK. 
Send us a let us quote 
Rib Lake Lumber Co. 
L RIB LAKE, WISCONSIN. a 











Manufacturers 


HEMLOCK LUMBER, 
LATH, SHINGLES, 
CEDAR POSTS 


DREGGE-GROVER 
LUMBER CO,, 


General Offices, 
GRAND RAPIDS, MICH. AND POLES. 


Ozark, Mich. We can Ship Mixed 
MILLS = 461 Soo Line. or Cargoes. me 








EGYPTIAN BOX & PLANING MILL CO, 


Specialty: Milling in Transit, 
Surfacing and Resawing. 


Office, 2301 Commercial Ave., CAIRO, ILL. 


MINNESOTA. 20 




















Anything We Miss | 


in sawing a log you can rest assured 
isn't worth saving and as a result we 
can give you anything you want from 


LATH > TIMBERS 


Drop us a line telling us your wants 
and we will gladly quote you prices, 


WE USE THE TELECODE. 


CA.Sam Loma Co. 


Leamber Manufacturers. 
MINNEAPOLIS, MINN. 


44th Avenue, North and Lyndale. 
Branch Office: PEORIA, ILL., M. A. Magruder, Mgr. 


IF YOU WANT PINE 


LET’S GET TOGETHER. 


WE HAVE FINE STOCKS—WE 
DO GOOD PLANING MILL 
WORK—AND SHIP ON THE 
DOT. 








TRY US. 


Northland Pine Company, 
MINNEAPOLIS, MINN. 


A Few 
Surplus Items 


1x8 16’ No. 1 Norway 

3x12 16’ No. 1 Norway 

1x8 and wider, D and Better 
White Pine, 6, 8 and 10’ 


Ask For Prices 


CARPENTER-LAMB CO. 


No. 126 Security Bank Bldg. MINNEAPOLIS, MINN. 
























Green Bay for the last year, were larger than formerly. 
The report shows that 258,000 feet of lumber was im- 
ported, 69,798 poles, 160,000,000 of shingles, 52.189 
eords of pulpwood, 27,000 eubie feet of timber and 297 
cords of bolts were received at the port. In regard to 
exports, 66,000 feet of lumber and 525,000 shingles were 
sent out. 

The Edward Hines Lumber Company, operating camps 
at €usson and Benoid, is cutting and hauling a record 
breaking amount of ldgs this season. 

The saw mill of the Rib Lake Lumber Company at 
Rib Lake is running night and day manufacturing hard- 
wood lumber exclusively. 

The recent annual meeting of the Shawano Lumber 
Company resulted in the election of the following officers: 
President, Leander Choate, Oshkosh; John C. Black, vice 
president; J. J. Steiger, Oshkosh, secretary. The com- 
pany is building a new office building at Shawano and 
is increasing the capacity of its mill. 





IN AND AROUND WAUSAU. 

Wausau, WIs., Jan. 12.—Moore & Galloway, loggers 
of Eldron, this county, have discarded the use of horses 
in hauling logs and are now operating with a steam 
hauler, which takes the place of fourteen horses. It is 
the only hauler of its kind in this locality. At night it 
is used for making ice roads. The machine has much 
the appearance of a traction engine, only it is low and 
to prevent slipping has chains around the wheels. The 
above named firm expects to cut about 3,000,000 feet of 
hemlock and hardwood timber damaged by the fires 
during the last season, all of which will be shipped to 
Fond du Lae, where the firm owns a mill. 

The Wisconsin-Arkansas Lumber Company, of this 
valley, whose mills are located at Malvern, Ark., held its 
annual meeting in this city last week for the election of 
officers and the transaction of other business. After an 
interesting business session all of the old officers were 
reélected. A smoker and a good time generally followed. 

The late fall of snow and cold snap has invigorated 
loggers and millmen and now all is aetivity in both cir- 
eles and big crops are expected to be harvested by both 
parties before the close of the log and lumber eam 
paign in the spring. Lumber dealers look for active 
business in their line with the opening of the building 
season and all are deserving of a revival on that seore. 

The Wausau Lumber Company’s mill at Rib Falls, 
this county, has resumed operations and expects to run 
steadily until next fall. The company at the present 
time is receiving large stocks of logs. 

The Barker & Stewart Lumber Company’s mill in this 
city, after a shutdown of several months, has resumed 
sawing and is running day and night. This company 
employs about 200 men. 

Large quantities of logs are arriving in this city 
daily. One hundred carloads is about the average num 
ber received each day. Of this number the Barker & 
Stewart Lumber Company receives about twenty-five, the 
Alexander Stewart Lumber Company about the same, 
the Mortenson Lumber Company about twenty carloads 
and the J. A. Underwood Veneer Company from twenty 
to twenty-five. 

The Curtis & Yale Company’s factories Nos. 1 and 2 
in this city are again in operation after a shutdown for 
several days to take inventory and make repairs. Other 
and more extensive improvements will me made in the 
course of a few weeks. 

The Goodwillie Bros.’ box factory, of this city, which 
has been shut down for some time for repairs, ete., is in 
motion again and doing good business. 

The Fred Schubring mill, located in the southwestern 
part of the city, is running night and day. A large 
quantity of logs is being received at the mill daily. 
Carl Lotz is cutting a body of hemlock and pine on 
Rib river, which is hauled to the mill on sleighs and 
farmers are adding to the supply in the same way. Mr. 
Schubring has considerable lumber in pile, left over 
from about a year ago. 

The Mosinee Sand, Log & Timber Company’s mill, 
about six miles from Mosinee, is now running night and 
day and the company claims it is well stocked and is 
doing fine work. 

An outgoing shippers’ organization was inaugurated 
in this city last week. About fifty shippers were present. 
The object of the organization was to attend to the 
shipping interests of this city and see that favorable 
freight rates are secured for Wausau. 

Joseph Dessert, a pioneer located at Mosinee over 
sixty ago, where he engaged in the lumber business, now 
a resident of Milwaukee, celebrated his ninetieth birth- 
day Friday of last week at the home of his daughter, 
Mrs. H. M. Thompson, in the above named city, with 
whom he makes his home. Louis Dessert, his nephew, 
of Mosinee, presented his uncle with a bunch of ninety 
carnations, one for each birthday of his life, the elder 
gentleman being fond of flowers. Many appropriate 
congratulations were sent from Mosinee and vicinity. 





ON THE MENOMINEE. 


MARINETTE, WIS., Jan. 11.—The shingle mill of the 
Lieber Manufacturing Company started up a few days 
ago after a close down of several weeks. The plant will 
not operate continuously all winter. The company has 
a iarge supply of shingle bolts brought in by rail and 
the yards are well filled. 

The Sawyer-Goodman Company is sawing a large quan- 
tity of long timber at present. Some of the timbers are 
so long that it requires two cars to transport them. Both 
mills of the company are in operation and from twenty 
to thirty carloads of logs are unloaded there daily. 

The new plant of the Michigan Elm Hoop Company 
has at last started on active operations and is now run- 
ning full blast. The plant was completed over a month 


ago, but was shut down pending a settlement of the busi- 
ness arrangements of the proprietors. There is a large 
stock of logs on hand and more are coming in by rail. 
Later a cooper shop is to be added to make complete 
barrels. 

R. C. Merryman, who is spending the winter on his 
California estate, has been at home there for several days 
preparing for next season’s run at the saw mill of the 
Merryman Manufacturing Company. The mill will have 
a full season. Mr. Merryman has returned to California. 

The planing and woodworking departments of the new 
Jennings company mill at New London started up for 
its initial run the last week and is turning out a line of 
interior finish, The yard is being stocked with 500,000 
feet of lumber cut by John Jennings at his country mill 
last winter. A new spur track is being built to the mill. 
Logs are being brought in to stock the plant and the 
saw mill will be installed soon. 

The Kaukauna Lumber Company has commenced its 
season’s sawing at its Kaukauna plant. Five hundred 
thousand feet of hemlock logs have been bought from 
a logging firm near Antigo. There will also be the usual 
amount of custom sawing. 

B. P. Leughmiller, of Konsted, was at Intervale last 
week looking up a new location for the new saw mill 
recently purchased by G. L. Rawson. About 1,000,000 
feet of pine will be sawed at the new mill this winter. 

The mill of the O. Brault Lumber Company, at Beaver, 
will resume operations after a shutdown of two months. 
Logs are coming in in large numbers. The plant has 
undergone a thorough overhauling and is now in first- 
class shape. 

The mill of the R. H. Glowe Lumber Company, at 
Beaver, will resume operations January 10. The com 
pany has a full supply of logs on hand and expects a 
good season’s run. 

Andrew Gulbrondt started sawing today at his port 
able saw mill three miles west of Beaver, where he will 
cut 300,000 feet of timber for H. A. Taggatz, of Lena. 
Lee Bros. will start their saw mill at Left Foot lake 
January 15. The saw mill at Pinevale starts work this 
week. Logs are coming in rapidly to the Paul Biehl mill 
at Winesville, which will have a busy season. 

Herman Heller, of Shawano, half owner in the Lynd 
hurst Saw Mill Company, of Lyndhurst, will put in a 
shingle mill at Lyndhurst this winter. 

The officers of the new $450,000 Mellen Lumber Com 
pany are George E. Foster, president; C. F. Latimer, 
vice president; H. I. Latimer, secretary; J. 1. Joyce, 
treasurer, and J. D. Twomey, general manager. The 
stock of the new company is held by the members of the 
Foster-Latimer Lumber Company. The new company 
has bought a 30,000-acre tract near Mellen and has con 
tracted with one of the largest paper concerns in the 
state to furnish it with all the spruce, balsam, hemlock 
and tamarack cut. It is estimated that 15,000,000 feet 
of timber will be cut annually. 

Samuel Shaw, of Crandon, is foreclosing a $10,000 
mortgage which he holds against the property of the 
Crandon Manufacturing Company’s hub and heading 
mill. 

January 5 about seventy-five men working in_ the 
lathes and hooping department of the Menasha Wooden 
ware Company’s plant at Menasha struck because of a 
reduction of 10 percent in their wages. Working by the 
piece some of these men have been making $4 to $5 a 
day. It is feared that the whole plant may be tied up 
and the entire crew of 800 men thrown out of work. 

The newly eleeted officers of the Shawano Lumber Com 
pany, of Shawano, are Leander Choate, Oshkosh, presi 
dent; John C, Black, Shawano, vice president, and J. J 
Steiger, Shawano, secretary. The company has yreatly 
increased the capacity of its saw mill, but will manu 
facture no shingles this winter. 





MINNESOTA LUMBER NEWS. 


New Surveyor General of Logs Appointed—Tie In 
dustry Continues Quiet—Heavy Snow 
Aids Loggers. 


MINNEAPOLIS, MINN., Jan. 13.—Ten days of extrem: 
cold weather in the northwest has put a damper 0 
business. Snow storms have helped to keep peop! 
housed up, and it has been below zero almost contin 
uously. It is just after iniventories and early for spring 
trade. While there is some inquiry in all lines, and i 
very good outlook for the coming season, no buying 
movement has begun vet. The retailers as a rule intend 
to wait unti! after their conventions. There does not 
seem to them much object in placing orders now, sine 
advances have been made in most of the lists and fur 
ther upward movement is not to be expected till spring 
trade is well developed. The most buying in this te 
ritory is credited to yards using fir and cedar, whic! 
are placing orders to some extent now for March le 
livery. The verified reports of a strong lumber situation 
on the Coast have been an inducement to buy stock 
early. The severe cold has interfered some with work 
in the woods, but the roads are in splendid shape. Lum 
bermen from the territory north of Duluth who wer 
down this week declared conditions ideal in that section. 

Governor Johnson has announced the appointment 0! 
Harris Bennett of Duluth as surveyor general of logs 
and lumber for that district, to succeed Fred L. Ryan. 
He has reappointed Fred E. Wheaton as surveyor gel 
eral for the second or Minneapolis district. : 

The Forest Products Company, of Red Wing, Minn., 
a new corporation organized by local men_ to. utilize 
timber along the Mississippi river in that vicinity, has 
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begun the erection of a saw mill and has ordered ma- 
chinery to be delivered during February. 

P. M. Thompson, a veteran lumber salesman who has 
been with the T. M. Partridge Lumber company for the 
last two years, has joined the forces of the Carpenter- 
Lamb Lumber Company, also of this city, and will 
travel for that company in Minnesota, lowa and South 
Dakota. 

A. R. Priest, sales representative of the B. R. Lewis 
Lumber Company, of Coeur d’Alene, Ida., has moved his 
offices here to $17 Lumber Exchange. 

LL. A. Rousseau, of Rib Lake, Wis., was here last 
week visiting with F. W. Shepard, of the Shepard- 
Traill Lumber Company, with whom he was formerly 
associated in the lumber business at Madison, Wis. 

Bb. W. Smith, of the City Sash & Door Company, has 
been elected president of the Minneapolis State bank, a 
thriving institution started last fall which is making a 
good showing. 





AT THE HEAD OF THE LAKES. 

DuLUTH, MINN., Jan, 12.—Extremely cold weather has 
prevailed throughout northern Minnesota and Wisconsin 
for the last ten days; otherwise the logging conditions 
are ideal. There have been but a few days when the 
temperature was too low for the best results in the 
woods. The early promise of a mild winter appears to 
have been dispelled. There is just about the right 
quantity of snow for the loggers. 

James EK. MeGrath and A, E. Ewart, of Stillwater, 
have entered into a partial arrangement to conduct opera- 
tions on the Knife river north of Duluth. The old con- 
tracts of McGrath to supply logs to Stillwater parties 
have expired. He still has considerable timber on Knife 
river and this will be manufactured at Pine City at a 
mill which Mr, McGrath has operated in the past. The 
mill will be overhauled and put in commission soon, 

Alger, Smith & Co. have purchased a tract of timber 
tributary to Vermilion Lake, Minn., estimated at 1,240,- 
QUO feet. The timber will be manufactured in the com- 
pany’s mill at Tower on Lake Vermilion. Alger, Smith 
& Co. bought the saw mill of the Tower Lumber Com- 
pany, at Tower, Minn., a year ago and will have use for 
the plant for several years. 

S. J. Cusson, general manager for the Virginia & 
Rainy Lake Company, announces that the mill at West 
Duluth will be put in commission February 1 and the 
mill at the West End, in Duluth, early in the spring. 
Three hundred men will be given employment at the 
West Duluth plant. Day and night shifts will be put 
on. Both of the company’s mills at Virginia, Minn., are 
sperating with double shifts. The Duluth mills of the 
Virginia & Rainy Lake Company will be supplied with 
logs from the line of the Rainy Lake road, north of the 
Mesaba range. The plans of the company regarding 
logging operations during the winter have not been 
made public. The company is admirably situated to log 
the year round, so that the winter period does not have 
the importance in that connection that otherwise would 
btain. 

The tie industry in this district continues quiet, though 
there is more inquiry than formerly. It is claimed that 
there are three firms in this district which have an 
iggregate of 2,000,000 unsold ties. The Great Northern 
road is said to be buying a limited number at points 
mn its own line. The Milwaukee road is not in the field. 
The Duluth & Iron Range road is said to have a three 
veurs’ supply, and the same is true of the Duluth, 
\lissabe & Northern. 

The Stearns Lumber Company expects to log 170,000,- 
00 feet on the Odanah reservation in northern Wiscon 
in before September 1. This large cut was made neces 
sary by the forest fires of last fall, which burned over 
arge tracts. The Edward Hines Lumber Company will 
yperate heavily in Bayfield county, Wisconsin, this 
vinter. 


FROM OVER THE BORDER. 


English Syndicate Secures Control of Big Timber 
Limits—-Logging Operations Retarded 
by Thin Ice. 





HuLL, Que., Jan. 11.—Logging operations are re 
irded by thin ice on the lakes in the Ottawa valley 
umbering district. The heavy snow followed so rapidly 
fter the lakes were first frozen over that the ice did not 
et the usual chance to form. Consequently, hauling is 
vossible, yet only over bush roads. Lumbermen expect 
ome benefit from the pronounced thaw in the first week 
f January if it be followed by a period of intense 
old. Otherwise lumbermen will not be able to make up 
he few weeks they are already behind in shanty work. 
in expectation of improved hauling conditions teams 
ave just been dispatched to Mominingue, Massey, Kip- 
ewa and other points. While the wages for shanty 
ands continues to be 10 or 15 percent lower than last 
ear, teams with their drivers command the $1907-8 
price, $1.75 to $2 a day. 

The Canadian department of trade and commerce 
publishes a report from an acting agent in Birmingham, 
lingland, stating that the dominion is neglecting its 
opportunities for exporting timber to Great Britain. 
‘rom British board of trade figures he draws the con 
clusion that competitors of Canada less favored by 
iatural conditions are exporting more. wood. He de- 
jlores the fact that the trade in railway sleepers has 
increased scarcely any in the last ten years, there being 
in actual decrease since 1902. Canadian firms could 
secure a portion of this trade by asking managers of 
railway companies for permission to tender. Creosoted 


wood blocks, he adds, are bought by many of the cities, 
but Canadian firms have not been supplying much. The 
blocks are of various sizes and are made from a hard- 


‘wood that at the same time is susceptible to creosote. 


Arrangements for creosoting can usually be made at the 
ports if desired. The report says that the United States 
has captured a large quantity of the trade in wooden 
handles. The representative of a first class Birmingham 
firm tried to get these supplies from Canada, but failed 
after visiting almost every handle manufacturer in the 
dominion. The trade agent expects good results from 
two Ontario firms, whose men visited Birmingham a few 
months and studied the requirements of the market. 
The officers of the forty-third regiment (the Duke of 
Cornwall’s Own Rifles), Ottawa, Can., as a New Year’s 
gift, presented J. R. Booth, the veteran lumbérman, with 
an oak and cut glass cabinet. The presentation was out 
of the ordinary in military affairs and was prompted 
by a wish on the part of the officers to show in a 
tangible form their appreciation of Mr. Booth, who has 
on many occasions during the last ten years tendered 
the officers of the regiment the use of his palatial private 
car. In addition Mr. Booth has made a handsome dona- 
tion to their regimental funds. This donation was the 
first in Ottawa in which any prominent man recognized 
the services of the militia to the country. The lum- 
bermen on many occasions have derived benefit from 
the armed citizens who were called upon to preserve 
peace in times of labor strifes. In accepting the gift 
Mr. Booth mentioned the value of the militia and com- 
plimented the Ottawa soldiers for valor shown in the 
rebellion of 1885 and in the South African war. 





FROM THE CANADIAN CAPITAL. 


OTTAWA, ONT., Jan. 11.—One of the biggest lumber 
deals in the history of the maritime provinces has been 
put through in England recently. By this deal the 
properties of the Alfred Dickie Lumber Company in 
Nova Scotia pass to an English syndicate, headed by 
Sir Thomas Trowbridge, the chief promoter of the 
Blacksod steamship enterprises from Ireland to Canada, 
The price for the properties, which included 405,000 acres 
of timber lands and eight large mills, is $1,567,500. 

The deal was put through by the Royal Bank of 
Canada, which has been indirectly managing the prop- 
erty for a year or more, and which has a claim upon it 
of nearly $1,000,000, including interest. 

The buyers are to build a line of railway from Halifax, 
eastward to Guysboro and the Strait of Canso. This 
railway will tap all the properties except that at Tusket 
in the eastern part of the province and will be subsidized 
by the government. The Tusket property consists of 
60,000 acres and is disposed at $6 an acre. The limits 
east of Halifax embrace 395,000 acres at $3.50 an acre. 

No change worth mentioning is noticed in prices of 
lumber in Ottawa. As may be expected, there is not 
much doing in the trade. 





FROM THE CANADIAN NORTHWEST. 


Vancouver, B. C., Jan. 9.—Arthur Camwell, who has 
secured the contract for the delivery of 400,000 feet of 
timber to the United States government, is interested 
on Vancouver island, and it will be from there that he 
will draw his supply for the contract. He outbid the 
mills at Portland, which were not after the order, the 
average bid being $10 a thousand. E. E. MeClaren, a 
lumber manufacturer of Portland, declares that this is 
proof that the duty on lumber should be raised instead 
of lowered. In British Columbia, he says, the saw mill 
men get all the logs they want by simply paying the 
crown a rental each year of $140 a section. In the 
United States they have to own the land from which 
the timber is taken, and a section now costs $60,000. 
In other words, the British Columbia manufacturer pays 
about 20 cents a thousand stumpage, while the Oregon 
or Washington man pays from $2 to $4. 

During the last five months about 140 sections of 
timber located on the west coast of Vancouver island 
have been transferred through the agency of P. D. and 
H. M. Hillis, of Victoria. It is stated that, in the 
majority of instances, the buyers have been American 
capitalists who, being interested in the lumber business, 
contemplate actively exploiting their new holdings. The 
movement is still active, and on Saturday last twelve 
cruisers went up by the steamer Tees to Nootka sound 
to report on 122 sections of timber there. 

Eastern capitalists will take over the holdings of the 
British Columbia Timbers, Limited, on the upper Fraser 
river, comprising about four and a half billion feet. 
Several parties were inquiring after these limits, which 
are conveniently situated for lumbering operations. The 
British Columbia Timbers, Limited, is a Montreal com- 
pany, with head office for this province in Revelstoke. 

Pennsylvania and Chicago capitalists have been in- 
specting 117 square miles of timber on Moresby island, 
owned by Messrs. Wallace, MeMillan and Murray, of 
Queen Charlotte. Mr. MeMillan accompanied the party 
and reports that a deal is probable. Several sites for 
a saw mill also were looked at. 

The Heaps Timber Company, of Vancouver, which was 
recently incorporated with $1,000,000, is planning the 
construction of a railway to log 20,000 acres of timber 
located along Stave river and lake. Surveyors are now 
working on the line, and it is the intention to have the 
first section in commission before midsummer. E. H. 
Heaps & Co., which might be called the main company, 
has a saw and shingle mill at Ruskin, at the junction of 
the Stave and Fraser rivers, about forty-six miles from 
Vancouver, on the main line of the Canadian Pacific. 
Most of the timber will be manufactured there, but some 
will be boomed and brought down the Fraser river and 
around the headland to Vancouver. 
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Cut from large logs and runs 
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4 Cars 4” and 6” C and Better 
Bevel Siding. 
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1 to 4” thick. We have always on hand a 
large assortment of above class of lumber 
Buffalo and Tonawanda Grading. 


Write for Prices. 


A. S. PIERCE, 


First Nat’] Bank Bldg., RHINELANDER, WIS. 














/ FOR PROMPT SHIPMENT ~ 
MIXED CARS 


White Pine 
and Hemlock 


Boards, Strips and Dimension Especially 
© 4° ALL 
Bevel Siding aravss. 
Place Your Orders With 


RICE LAKE LUMBER CO. 


RICE LAKE, WISCONSIN. i 














OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding 


Wisconsin Cork Pine 


Cut full width and thickness Mixed cars to retail trade 
We carry a large stock and complete assortment. 
MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 

















WHITE CEDAR PRODUCTS 


Tiles, Posts, Poles, Piling and Shingles. 
WRITE FOR DELIVERED PRICES. 


ANDREW EMERSON, 
Prompt Shipment. DUNHAM, MICH. 
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Sawyer Goodman Company 


MAKE PROMPT SHIPMENTS OP 


WHITE PINE and BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER. 


MARINETTE, WISCONSIN. 
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Dry Hemlock 


Quick shipments guaranteed—No car shortage here, 


8,000,000 ft. Piece Stuffs & Boards. 
eae i 300,000 ft. 1 & 2in. D Select & Bet. 


The JOHN WEEK LUMBER CO. 
STEVENS POINT, WIS. 


Established 1851. Incorporated 1884, 
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Any One of 


Our Customers 


could probably give you many rea- 
sons why they prefer our stock to 
that of others, but you can save 
time if you’re looking for good 
stock by writing us direct about 


LUMBER,LATH 
and SHINGLES 


We always carry a well manufactured stock of 
standard grade—as good as can be made—sure to 
meet the demands of the most critical. 














Alexander Stewart Lumber Co., 


We use the Telecode. WAUSAU, WIS. 












COLD WEATHER DELAYS LOGGING AND MILL OPERATIONS. 





Pacific Coast Snow and Cold Bound— Increase in Seattle Building for 1908—New Bank Or- 
ganized—Ballard Mills Report Good Cut. 





PUGET SOUND NOTES. 

SEATTLE, WASH., Jan. 8.—The entire Pacifie coast 
country is this week enveloped in cold and snowy 
weather, something that is unusual for this section. For 
several days there has been a light fall of snow extend- 
ing from southern Oregon to British Columbia, and the 
thermometer in Seattle, Tacoma and Portland has 
dropped to 15 degrees above zero, which is for the north 
coast colder weather than has been experienced since 
1893. For a region that boasts of green grass and 
flowers in bloom every month in the year, this is con- 
sidered pretty severe weather. There is but two or three 
inches of suow on the ground near sea level, but back 
in the foothills the snow fall is much heavier and is 
interfering with lumber and shingle manufacturing 
operations. 

Probably 85 percent of the shingle mills of the state 
closed down before the holidays, to remain inactive for 
at least sixty days, and the cold weather has resulted in 
the suspension of operations at all inland saw mills owing 
to logging ponds freezing up. The tide water mills 
are able to operate, and owing to the heavy demand 
coastwise and foreign, and particularly from California 
points, some of the Sound and Grays harbor mills are 
operating night and day. 

The interior mills that cater more particularly to the 
eastern trade are now nearly all shut down, owing to the 
cold weather and snow, which is also interfering with 
logging operations, causing a practical cessation for the 
time being. It is not likely that the severe weather will 
continue, yet it is bringing about a suspension of pro- 
duction, and coming at the beginning of the year will 
leave the mills with little stock to take care of the spring 
demand for lumber from the east. Although the time 
for eastern buying is still several weeks away, millmen 
and wholesalers even now report numerous inquiries and 
are doing considerable figuring on orders from the middle 
west for yard stock. 

The local demand, that is, the demand for railroad 
and other heavy construction material in Washington, 
Oregon, Idaho and Montana, continues very heavy. The 
present year will witness an extensive era of railroad 
building, particularly in western Washington, which will 
consume a vast amount of lumber, and furnish the mills 
an outlet for a large part of their output, independent 
of the demand from the middle west. The Harriman 
system is beginning active operations in the construction 
of its extension from Oregon to Seattle, and has let 
contracts for the construction of a branch from Cen- 
tralia to the Grays harbor country. Men are already 
being put to work and the contractors are assembling 
their material for rapid construction work. It is ex 
pected the extension to Seattle will be completed before 
the end of the year and the branch to Grays harbor will 
probably be built inside of six months. 

The Milwaukee road will have its transcontinental 
extension to Seattle in operation by May 1, there being 
now but a few miles and some large bridges and tunnel 
work to finish, as has been stated in these columns here 
tofore. The St. Paul is also planning to build into Grays 
harbor at once, and with the advent of this road and 
the Harriman line, which is called the Oregon & Wash 
ington railway, the mills of Grays harbor will at last 
have ample rail outlet to take care of their eastern 
shipments. Being located on a branch line of the North- 
ern Pacific, they have heretofore been the last to get 
cars during the periods of car scarcity, and those con- 
cerns on the Harbor that have built up an eastern trade 
during quiet times are forced to relinquish it when cars 
are scarce. 

The western extension of the St. Paul road from South 
Dakota to Puget sound is now known as the Chicago, 
Milwaukee & Puget Sound railroad, the name having 
been changed a few days ago. On the whole, the out- 
look for business in all lines on the North Pacific coast 
during 1909 could not be much better than it is at 
present. 


Coastwise Charters Firm. 


Coastwise lumber rates continue firm from Puget 
sound and Columbia river points to San Francisco and 
San Pedro. The weekly circular issued by the Ship 
owners’ Association of the Pacific coast shows that the 
steamer Aurelia has been chartered at $4 from Grays 
harbor to San Francisco, which is 25 cents higher than 
the rate heretofore prevailing. In addition the following 
lumber charters were negotiated the past week: 

Steamers Daisy Mitchell and South Bay, Columbia 
river to San Francisco, $3.75; steamer Tiverton, Willapa 
harbor to San Francisco, $3.75; schooner R. W. Bartlett, 
Puget sound to San Francisco, $3.75; schooner H. D. 
Bennett, Grays harbor to San Francisco, $3.75; schooner 
Mary Dodge, Coos bay to San Pedro, $3.25. 


Heavy Building in Coast Cities. 


During 1908 building permits were issued in Seattle 
invowing an expenditure of $13,777,329, as compared 
with $13,572,268 in 1907 and $11,908,697 in 1906. In 
1905 it amounted to $6,704,735. This report is consid- 
ered good, as it shows that 1908 exceeded the total for 
1907, despite the general business depression that ex- 
tended all over the country. Of the amount spent last 
year $2,082,307 was for one-story frame structures, 
$1,161,683 for one and one-half story buildings, $2,691,- 
460 for two-story buildings and $830,200 for three-story 
buildings. About $1,900,000 was spent on brick build- 
ings. The remainder was spent in erecting concrete 


buildings “in alterations and repairs, and in building 
wharves and other miscellaneous work. During the year 
several large office structures were erected ranging as 
high as $450,000 each. In all about $5,000,000 was spent 
in large structures, against $2,900,000 in 1907 and 
$1,051,000 in 1906. 


Tariff Committee Leaves for East. 


A committee of lumbermen, consisting of J. H. 
Bloedel, of the Larson Lumber Company, Bellingham ; 
John MeMaster, of Seattle; KE. P. Blake, of the Wash- 
ington Logging & Brokerage Company, Seattle, and 
D. KE. Skinner, of San Francisco, left for the east the 
last of this week to attend a conference before the ways 
and means committee at Washington, D. ©. The con- 
ference was called by the National Lumber Manufac 
turers’ Association and will be held on January 13. Mr. 
Skinner and Mr. Bloedel will represent the lumbermen, 
Mr. MeMasters the shingle industry and Mr. Blake the 
logging end of the industry. It has also been announced 
at the last moment that George H. Emerson, of the 
Northwestern Lumber Company, Hoquiam, may also 
attend the hearing, which is called for the purpose of 
looking towards a means for conserving the forests of 
the United States. At this meeting an effort will be 
made by this committee to show the disastrous effect 
that the removal of the duty on lumber will have, inas 
much as it will cause a greater waste of the lower grade 
timber should the tariff be removed. 


Zephyrs Only Slightly Damage Mill. 


Later reports from Poet Harry John Miller, of the 
Big Falls Lumber Company, Index, Wash., are to the 
effect that the east winds that blew down through the 
canyon around the base of Mount Index dealt more 
kindly with him than was supposed from the first re- 
ports. The light frame roof over the cut off end of the 
mill and the smoke stacks were blown down, but the 
machinery was not injured. The mishap occurred on 
Christmas day and the plant resumed operations again 
this week, so that the damage was of little consequence 
and will not interfere with the Big Falls Lumber Com 
pany continuing to take care of the large number of 
orders that it has on its books. Mr. Miller’s many 
friends will be pleased to learn that his mill escaped 
from the poetic zephyrs of the Mount Index country so 
lightly. 


Lumber Capital Behind New Bank. 


The new White building, being completed by the 
Metropolitan Building Company, of which C, F. White, 
manager of the Grays Harbor Commercial Company, is 
president, is fast becoming the home of many lumber 
concerns in Seattle. As fast as offices are finished and 
made habitable the lumber concerns are taking posses 
sion, although the last will not have moved to their new 
quarters before February 1. At this writing fifteen o1 
twenty concerns have already moved into the White 
building. 

In order to facilitate banking operations for the 
attendants of the building and business men in general 
in that section of the city, some of the stockholders of 
the Metropolitan Building Company have bought the 
Security Savings & Safe Deposit bank, a private banking 
institution now located in the Lumber Exchange. It has 
been reorganized as the Security Bank of Seattle, and 
starts with a capital stock of $50,000. It will move into 
its quarters on the ground floor of the White building 
in a few days. The officers of the Security Bank of 
Seattle are: H. C. Henry, president; C. F. White, vic 
president; J. T. MeVey, cashier, and these, with C. H. 
Cobb and J. F. Douglas, will constitute the present 
board of directors. Other stockolders are: KE. A. Stuart 
and James Campbell. Mr. Henry is heavily interested in 
other banks in Seattle and is also a well known railroad 
contractor, being at the present time engaged in build 
ing the Milwaukee road from the Idaho line to Puget 
sound, a distance of about 500 miles. C. H. Cobb is a 
well known logger and timber land owner of Seattle, as 
is James Campbell. The stockholders in the bank arv 
all heavily interested in the Metropolitan Building Com 
pany. 


Ballard Mills Show Good Year’s Cut. 


Considering that 1908 was not a year during which 
the mills throughout the state ran the entire year, and 
in this respect the large lumber and shingle mills at 
Ballard Station, Seattle, were no exception, the estimate: 
eut of 132,000,000 feet of lumber and 1,117,000,000 
shingles for the year just closed by the mills at Ballard 
is a good showing, considering first that the mills, 0! 
most of them, only ran ten months in the year. Part of 
this output was divided up as follows: 


H. C. Boleom Lumber Company, 50,000,000 shingles and 
35,000,000 feet of lumber; Canal Lumber Company, 2!.- 
000,000 feet of lumber and 650,000,000 shingles; Seattl+ 
Cedar Lumber Manufacturing Company, 9,186,347 feet of 
lumber and 140,000,000 shingles. This last named toncern 
only ran nine months last year. The Stimson Mill Com 
pany, which ran nine and one-half months last year, cut 
35,000,000 feet of lumber and 80,0000,000 shingles. The 
output of shingles for the Stimson Mill Company last 
year was only about three-fifths of its capacity, and its 
lumber output five or six millions below the average cul 
for a year. The C. H. Nichols Lumber Company, which 
did not run the entire year during 1908, cut 100,000,000 
shingles. The Ballard Lumber Company cut in the neigh- 
borhood of 20,000,000 feet of lumber and 40,000,000 shin- 
gles. In addition to the above there are seven or eight 
exclusively’ shingle cutting mills whose output varied 
from 20,000,000 to 40,000,000 shingles last year. 
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Supplemental Rate Hearing at Washington. 


A. F. Specht, secretary of the freight rate committee 
of the Pacific Coast Lumber Manufacturers’ Association 
and the Shingle Mills Bureau, whose commodious offices 
are now located at 1003 and 1004 White building, is in 
receipt of a telegram from W, A. Wimbish, chief counsel 
for the lumbermen in the freight rate litigation that 
has been before the Interstate Commerce Commission 
for the last year, advising that the commission will grant 
a supplemental hearing, to be held in Washington on 
the 21st of this month, to hear the complaint of shippers 
that the carriers, parties defendant to the original suit 
have not complied with the order of the commission of 
June 2 last, fixing the rates on shipments of forest 
products from the Coast to points east. The railroads 
have not fully complied with the order of the commis- 
sion, in that full’ freight rate charges have been assessed 
against shipments in excess of what they should right- 
fully be to destinations west of the line named by the 
commission. It is probable that the committee who will 
represent the lumber interests at this hearing will be 
composed of J. H. Bloedel, of the Larson Lumber Com- 
pany, Bellingham, who is now on his way to Washing- 
ton; C. KE. Patten, of the Atlas Lumber & Shingle Com- 
pany, Seattle; W. A. Whitman, of the Tacoma Mill 
Company, Tacoma, and A. I. Specht, of the joint freight 
rate committee, this city. 


With the Lumbermen. 


F. C. Graham, president of the F. C. Graham Lumber 
Company, Portland, Ore., was a visitor in Seattle and 
other Puget sound points this week, looking into market 
meee and placing orders for stock for eastern ship- 
ment. 


H. B. Waite, president of the H. B. Waite Lumber 
Company, Minneapolis, arrived in Seattle the last of this 
week to spend a few days with EK. L. Connor, manager 
of the western office of the company in Seattle, 


lL. G. Chapman, manager of the Barber Lumber Com- 
pany, Boise, Ida., was a visitor in Seattle on Thursday 
of this week, leaving that evening for his home by wav 
of Spokane, Wash. This was Mr. Chapman's first visit 
to the Puget sound country, and although he arrived in 
the midst of a snow storm, he was much pleased with 
what he saw. His company does not contemplate operat- 
ing at Boise this year. At the present time Mr, Chapman 
states that there is a good demand for lumber in the 
local territory tributary to Boise, but that prices are far 
from satisfactory. He anticipates, however, an excellent 
business this year. 


KE. B. Hamilton, of the Hamilton Lumber Company, 
wholesale lumber dealer of Pittsburg, Pa., spent a few 
days in Seattle, Tacoma and other Puget sound points 
this week making connections for handling Pacific coast 
lumber in the Pittsburg territory this vear. This was 
Mr. Hamilton's first visit to the coast, and from here he 
went to Portland, and contemplated Visiting the pine 
mills in California before returning to the east. 


J. H. Mathews, general agent for the yards of the Pa- 
cific Coast Coal Company, with headquarters at San Luis 
Obispo, Cal., was a visitor in Seattle and other Puget 
sound points this week on his annual tour to the mills. 
looking after supplies of stock for the ensuing year. The 
Pacific Coast Coal Company is one of the allied concerns 
of the Pacific Coast Company, which owns the Pacific 
Coast Steamship Company, operating steamships from 
Puget sound to California and Alaska points. It has 
live yards at San Luis Obispo, Aroyo Grande, Santa 
Maria, Los Olivos and Nipomo, Cal., located on the nar- 
row gage railroad eighty miles in length, owned by the 
Pacific Coast Company. Mr. Mathews has been with the 
company three years, having received his education in 
the lumber business at his native town, Quiney, Ill., 
where he was for a number of vears with the W. I. 
McKee Lumber Company, extensive wholesaler of Pacitic 
oast lumber. He reports a good business the last year 
it the company’s yards, they being located in a fertile 
iley in southern California where fruit raising is the 
principal industry There is also an extensive production 
f oil in the vicinity of San Luis Obispo and in addition 
‘o lumber needed for agricultural purposes the furnishing 
f lumber for the oil wells is quite an item. His company 
handles at its five yards nearly 15,000,000 feet a vear. 
which shows that they do a good business. Over half of 
this is fir lumber from the Puget sound country, the 
nuance being redwood and some California pine. “While 
i Seattle Mr. Mathews visited with Sam P. Johns, sales 
inmanager of the Seattle Shingle Company, who was also 
with the W. I. MeKee Lumber Company at Quiney, Il. 
t the same time as Mr. Mathews. ; 5 ; 


R. S. Blair, who has for the last twelve years been 
onnected_ in various departments of the H.C. Boleom 
‘umber Company, starting in as stenographer in the 
iffices of this company at Winona, Minn., where he 
worked up to sales manager of the company, which posi- 
ion he has held in the Seattle oftice of the company for 
everal years, resigned on January 1 to engage in busi- 
ess on his own account. Mr. Blair's plans are not fully 
matured at this writiug, but he will be heard from no 
oubt in the near future. 


The A. P. Henderson Lumber Company, this city, finds 
much firmer tendency to the shingle market and is of 
ie opinion that the high price mark has not yet been 
‘cached. Mr. Henderson states his company is receiving 
me good inquiries for quotations on lumber, although 
e demand is not active as yet. = 


Orders continue good with the Great Northern Mill 
‘ompany of this city. President C. A. Lux is now on the 
uid, making a trip among the mills that are running, 
‘ndeavoring to place some good orders for car framing, 
eae and ceiling. It also reports shingles stiffer this 
Schwager & Nettleton have business enough on hand 
'o keep their mill at Avon running for four M4 five weeks 
least. Sales Manager Hayes says the demand is not 
_good from the east as he anticipated it would be by 
‘his time. There is an inclination, he thinks, for the 
nills to boost the price on dimension stock a little too 


high to meet competition of white pine and pine from 
the Inland Empire. 


Harry Veness, who for the last year has been in the 
office of the Nelson Lumber Company, of this city, re- 
cently accepted a position as sales manager with the 
Cold Bar Lumber Company. who now has its general 
offices in the New York block, this city. 


A. W. Godfrey, of the L. N. Godfrey Company, whole- 
Sile lumber dealer, of Boston, Mass., was in Seattle this 
week looking after connections for lumber supplies this 
Year, His company handles fir columns, cedar siding and 
shingles, making a specialty of handling British Columbia 
Shingles and represent in New England the Hastings 
Manufacturing Company, of Vancouver, B. This is 
Mr. Godfrey’s second trip to the coast, he having been 
here last year on a similar errand, and he anticipates 
returning during the summer to visit the Alaska-Yukon- 
Pacific Exposition, 


WESTERN WASHINGTON NEWS. 


TacoMA, WASH., Jan. 8.—Discussing the meeting held 
in Spokane Monday and Tuesday, at which the Northwest 
Pacific Forest Protection & Conservation Association was 
organized by representative timber men of Washington, 
Oregon, Idaho and Montana, George 8. Long, resident 
agent of the Weyerhaeuser Timber Company, says: 

It is not the _ of this organization to supplement 
any work done by local organizations, but to get all the 
states interested to work together for a common end. It is 
estimated that the standing timber in Washington, Oregon, 
Idaho, Montana and California—which latter state will also 
be included in the association—comprises 50 percent of the 
standing timber in the United States suitable for lumber. 
To protect this vast source of. wealth from the ravages of 
forest fires and to keep it reforested as fast as the timber 
is cut off is the object for which this association is formed. 
If the people of these states would work in harmony with 
the federal government and reforest all logged off lands as 
fast as the timber is cut, the Pacific northwest would have 
a perpetual forest to draw from and would, in time, be the 
wealthiest portion of the United States. This is the first 
time the representatives of the forest fire associations of the 
northwest states have held a meeting and it was the most 
important of its kind ever held in the northwest. The fed- 
eral government officials and the lumbermen realize that 
their interests are similar and have decided to work to- 
gether in both the protection of forests and the reforestation 
of the waste lands, as by so doing the best results can be 
obtained for both parties, The Pacific northwest is taking 
steps in advance to protect its forests from fires, while in 
other parts of the country nothing was done until it was too 
late. The consequence is that in eastern states great fires 
are annually decreasing the amount of standing timber. The 
association intends to recommend to the different states in- 
cluded in its membership that all lands which have been 
logged off and are not adapted to agriculture be set aside 
for reforestation. -If this is done we can without doubt 
keep this country a perpetual forest, providing both state 
and individual work together toward this end. 

Mr. Long has been invited to address the annual con 
vention of the National Forestry Association, which 
opens in Washington, D. C., January 13. He will be 
unable to be present, but has a paper prepared which 
will be read on that occasion. 

Everett G. Griggs, president of the St. Paul & Tacoma 
Lumber Company and president of the Pacific Coast 
Lumber Manufacturers’ Association, has been named as 
second vice president of the new Washington Conserva- 
tion Association, organized at a meeting held this week 
in Seattle. The association will be regularly 
porated, 

Saw mill men of the Pacific northwest are having a 
touch of eastern winter weather this week. Wednesday 
the mercury got down as low as 19 degrees above zero 
and the cold has been accompanied by a fall of several 
inches of snow all over the Puget sound country. 

The Reliance Lumber Company is getting out a cargo 
of about 1,000,000 feet of lumber for the California- 
Manila Lumber Company, to be ready for shipment to 
the Philippines in thirty days. The Reliance has also 
just furnished 200,000 feet for Melbourne, to go on the 
steamer Aagot, which has been loading at the St. Paul 
& Tacoma Lumber Company’s mills. H. 8. Mitchell, of 
the Reliance, says he looks for a brisk year’s business 
for the saw mills. 

The Tacoma city council at its meeting Wednesday 
night formally passed the necessary ordinances and 
franchises asked for by the Great Northern Railway 
Company for its Tacoma terminals. Nothing now 
hinders the progress of construction and officials of the 
railroad announce it will go forward with dispatch. 

The Dempsey Lumber Company’s mill, which was idle 
during the holiday week, resumed again this week, run- 
ning to capacity. The company has several coastwise 
cargoes to be filled this month, and is also now loading 
the schooner Oliver J. Olsen for California, and is fur 
nishing a considerable shipment to go foreign on the 
steamer Sverre, which is also to get considerable cargo 
from the St. Paul & Tacoma Lumber Company’s mills. 

State Senator Ralph Metcalf, of the Metcalf Shingle 
Company, leaves this week for Olympia, where he will 
spend the most of the next sixty days attending the 
sessions of the state legislature, which convenes the first 
of the week. 

Announcement was made yesterday that the Oregon & 
Washington Railroad Company, which is the Union 
Pacifie’s corporation for its extension from the Columbia 
river to Tacoma, has awarded to Caughran, Winters, 
Smith & Co., Spokane, the contract for the construction 
of the Grays harbor branch. It is to extend practically 
from Gate City to Hoquiam and is to be completed in 
July. The contract price is said to be about $800,000, 
the bids ranging from this figure to as high as $1,250,000. 
The railroad company also applied to the Tacoma city 
council Wednesday for permission to lay temporary 
tracks for the removal of the dirt to be taken from its 
8,650 foot tunnel, which it is to build in Tacoma. 

The Hague Box & Lumber Company reports inquiries 
plentiful for box shooks and kindred goods, and is mak- 
ing several good-sized shipments. It has several notably 
large orders which it is expecting to book in the near 
future. 

W. E. Patterson, one of the largest lumber manufac- 
turers of the Puyallup valley, says he is finding business 
picking up and is increasing his force to run to capacity. 
He has just bought additional timber sufficient to supply 
him six months and has orders enough ahead to keep 
busy for some time. 

The Defiance Lumber Company is running its plant 
about at capacity and is getting out a cargo, besides its 
other business. Officers of the company say advices from 
eastern correspondents report demand good and higher 
prices expected. 

Everett G. Griggs, president of the St. Paul & Tacoma 
Lumber Company and of the Pacific Coast Lumber 
Manufacturers’ Association, says of the market: 

It is too early in the inventory season yet to say what the 
eastern demand is likely to be, but the outlook is encour- 
aging. The railroads are now buying liberally. The market 
has had a firmer tone for the last thirty days. Cargo orders 
are fairly good and we are getting out several consignments. 
Our cut last year was about 100,000,000 feet. 
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IT IS UP TO YOU. ] 


In the spring there is going to be action in the lumber 
business. Will you be ready for it or will your com- 
petitor get the cream of the business because his yard 
is better stocked than yours? 

Will it not be better to get your stock on the way 
early and have it in the yard when the demand 
comes, than to wait until the last minute and then 
wonder why the other fellow does the business? 

IT IS UP TO YOU, what do you think? 

If you need anything in Fir or Cedar Lumber, 
Lath or Shingles, send us your inquiries. 


Gold BarLumberCo. 
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211 New York Block, 
SEATTLE, WASH. 
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“‘The railroads now are hauling our freight 
Of Fir and Spruce Products up-to-date; 
Our Lumber they are hauling— 
For our customers are calling; 
We are working from the dawn ‘till very late.’’ 


HOQUIAM, WASH. 








Washington Fir, Cedar and Spruce, 
California Redwood, 
Red Cedar Shingles. 


Complete stack. of above for Coast shipment or from our 
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H. B. Waite Lumber Co. 


MINNEAPO'LIS, - MINNESOTA. 














= BUY => 
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and get prompter shipments, and save the long over-mountain haul. 
Write us on FIR, CEDAR, SPRUCE, YELLOW PINE. 
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E. Walker Foster, of the Foster. Lumber Company, 
speaking of trade conditions, says: 


The market is active and prices on all grades are firm with 
an upward tendency. Indications all point to a greatly in- 
creased demand for lumber this year for building purposes 
and the railroads will be also likely heavy buyers. Prices 
have advanced about $1.50 in the last sixty days and are 
now rabout $2.50 above the lowest point reached last sum- 
mer. Rail shipments have been fairly good the last month 
and are improving right along. Many inquiries are coming 
in from the east and there is every reason to believe rail 
trade will be active this spring. Within the next few 
months I think prices will get back to normal again and 
1909 will probably be a record year for building in the west. 

Henry Skramstad, of the Hill Lumber Company, says 
of the red cedar shingle market: 

Little is doing locally in shingles. The cold weather and 
snow this week has shut down those mills that had not 
already closed and the market will likely remain inactive 
until building begins in the east. Shingle prices vary so 
often it is hard to keep track of them. Shingles have ad- 
vanced considerably since last fall and will probably con- 
tinue upward until they resume their former level. There is 
every indication that the demand for shingles this year will 
be large and we are preparing for a brisk trade. Many 
eastern inquiries are coming in and the general feeling is 
one of optimism. 

Lumber shipments from Tacoma by water during 
December amounted to 12,459,996 feet, according to the 
records of the harbormaster. This is a total for 1908 
of about 112,644,176 feet, valued at $1,478,083. Of this 
amount 67,432,489 feet went foreign and 45,211,687 went 
coastwise. The total for 1908 is less than for 1907, 
owing to the general depression in the trade the first 
half of the last year. Following are the shipments for 
1908 by months: 





Foreign. Coastwise. 
Feet. Feet. 

oe EE EET OIE 4,845,341 3,570,000 
rer rere 3,433,086 5,535,170 
rere rere et 4,577,937 1,700,438 
MI eof idiclaleraielli ziscritials logis inca aceaee 6,165,889 2,460,865 
rere ie 7,405,068 3,658,000 
RR re rr eee 7,357,327 1,667,000 
Re sre ar Wererera 1,822,282 3,223,592 
I cha a's ‘all a al 0a 6m ree kw are Se 7,776,454 3,603,122 
Se ee ee 5,936,453 3,182,500 
ERA ere weet ee 5,600,322 4,915,000 
PED nos cd ocsantcnrececeses 6,208,334 5,540,000 
I acc gra ace. 6623 bene. eRe Bee 6,303,996 6,156,000 
MN a5. 5i0-55ka:s.0 0s sianiaxiae soe 67,432,489 45,211,687 


Progress of Construction at Eatonville. 


H. 8. Mitchell, president and manager of the newly 
organized Eatonville Lumber Company that is build- 
ing a plant at Eatonville on the Tacoma Eastern rail- 
road, states that the framework is up and machinery 
will be soon installed. The mill will have a capacity 
of 150,000 feet a day and be equipped with a 10-foot 
Allis-Chalmers band saw, a horizontal band resaw, a 
Wickes gang and a 11x72 edger, slasher, trimmer ete. 
and a lath mill. Power will be furnished by a 14x72 
high pressure boiler and a twin Reynolds-Corliss 800- 
horsepower engine. A shingle mill is also being built 
equipped on the start with four Sumner upright ma- 
chines, and it is the intention to add four more upright 
machines in the near future. A Stetson-Ross sizer also 
will be part of the planing mill equipment. 

The company will build a mile of logging railroad 
the first year, which will enable it to reach its timber, 
of which it has about 400,000,000 feet in the vicinity 
of Eatonville. A dam is being built in the Big Mashel 
river 800 feet long, which will give the company a 
logging pond covering five acres, sufficient to hold a 
large supply of logs. : 

H. S. Mitchell, besides being president and manager 
of the company, is also manager of the Reliance Lum- 
ber Company, of Tacoma, and was formerly for many 
years in charge of the Pacific coast business of the 
Allis-Chalmers Company and is a well known machin- 
ery and saw mill man. The other officers of the Eaton- 
ville Lumber Company are: H. E. Salsich, vice presi- 
dent, and L. Houghton, secretary. Mr. Houghton has 
charge of the logging operations and is at the head of 
the Houghton Logging Company that logs for the 
Atlas Lumber & Shingle Company, at McMurray, 
Wash. Mr. Salsich is a well known former Wisconsin 
lumberman, who is also president of the Salsich Lum- 
ber Company, that is just completing a big plant at 
McKenna, Wash. The Eatonville Lumber Company’s 
plant will be in operation early in April, according to 
Mr. Mitchell. 

George Browne, secretary of the St. Paul & Tacoma 
Lumber Company, left last week for Paso Robles, Cal., 
to remain several months with the object in view of 
regaining his health, which has been rather bad of 
late owing to overwork and constant devotion to busi- 
ness. At a meeting of the directors of the company 
held recently Charles A. Foster, son of ex-Senator A. 
G. Foster, vice president of the St. Paul & Tacoma 
Lumber Company, was elected assistant secretary and 
treasurer of the company to take up the work of Mr. 
Browne while he is absent. Mr. Foster has for sev- 
eral years been associated with the Puget Sound Dry 
Docks & Machinery Company, and later with the Con- 
nell Machinery Company, of Tacoma, disposing of his 
interests therein several months ago. He will now de- 
vote his time to the lumber company. 

David K. Jeffress, of Janesville, Wis., a well known 
lumber manufacturer of Wisconsin, who is also at the 
head cf the Chicago Car Lumber Company, of Chicago, 
has been spending a few days in Tacoma, returning to 
Chicago- Thursday night. While here Mr. Jeffress se- 
cured a substantial interest with Henry S. Royce, of 
this city, in the Tidewater Lumber Company and its 
allied concerns, the Sitkum Timber Company and the 
Tanwax & Western railroad. The Tidewater Lumber 
Company disposed of its millsite on the tide flats in 
this city a couple of years ago to railroad interests 
for $200,000 and then acquired a large tract of timber 
on the Tacoma Eastern railroad and began the building 
of the Tanwax & Western railroad from Tanwax Junce- 





tion out into the timber. It is at present constructed 
to Silver Lake, a distance of eight miles, and it is the 
intention to extend the road. The plans of the com- 
pany include the probable construction of a mill plant. 

Frank Jones, who has been with the Central Ware- 
house & Lumber Company, of Seattle, as a buyer for 
the past two years, leaves that concern February 1 
to take charge of the Immber department of the West 
Coast Shingle Company, which has offices in the Bank- 
ers’ Trust building, Tacoma. It is the intention of 
this company to build up an extensive lumber depart- 
ment as well as the wholesaling of shingles and Mr. 
Jones will have charge of this department. 





IN THE GRAYS HARBOR COUNTRY. 

ABERDEEN AND HoquiAM, WAsH., Dec, 31.—The mills 

of Grays harbor are all preparing for a short shutdown 
for annual repairing. Everyone seems to be optimistic 
about the new year bringing good prices and lots of 
business. The logging camps all resumed operations 
quicker than usual this year because of the greater de 
mand for logs. The camps shut down for Christmas 
only, all starting up the Monday following. 
_ The National Lumber & Box Company, of Hoquiam, 
is preparing to shut down the first of February for two 
weeks. The company will install a new Simonson log 
turner and a new steam feed and doing other minor 
repairs, 

The Burrows Company will close and do some remodel- 
ing. Other mills here will shut down long enough for 
general repairs. 

Ocean freight rates are still low and owners of vessels 
are talking of an advance. Logs are firm at $10 a thou- 
sand. The mills have experienced no difficulty in get- 
ting all they need. 

Lumbermen of Grays harbor entertain various opinions 
concerning the threatened removal of the $2 tariff on 
lumber. Some declare removal of the tariff would have 
a ruinous effect, while others are of the opinion that 
it would make no difference so far as the industry of 
this state is concerned. By those who oppose the re 
moval of the tariff it is pointed out that stumpage in 
this state brings $2.50 to $3, while in Canada it is 
worth only 50 cents. At the mills of Victoria very few 
white men are seen, except as directors of work or filling 
some of the more responsible positions. The common 
laborers are Chinamen, Japanese and Hindoos. 

R. J. Stoner and Martin Holman have purchased the 
interest of A. J. Gaisell in the Gate City Lumber Com 
pany and now own all the stock of that company. 

The Grays Harbor Commercial Company, of Cos 
mopolis, is decidedly against the proposed annexation of 
that town to Aberdeen. This influence will probably 
defeat the measure. 

Frank H. Lamb, of the Lamb Timber Company, again 
has been appointed by Governor Mead to be a member 
of the state board of forest commissioners, 

It is reported that R. L. MeCormick, of Tacoma, sec 
retary and one of the principal stockholders of the 
Weyerhaeuser Timber Company, has bought all of the 
interests of George W. Ninemire in the Montesano State 
bank. The Weyerhaeuser company’s holdings around 
Montesano are very large and the connection of Mr. 
MeCormick with the bank may mean much to that im 
portant section of the country. 

The Union Pacific Railway Company is negotiating 
with the Northwestern Lumber Company for four ot 
five blocks of its property in Hoquiam for the erection 
of a depot and freight buildings. 

A section of land on the Wishkah river is reported to 
have been sold for $200,000. This section was sold 
twenty years ago for $2,000 and ten years ago change: 
hands for $40,000. ’ 

Arthur Hl. Devers, one of the directors of the National 
Rivers & Harbors Congress, says that the passage of th 
rivers and harbors bill at this session of Congress is 
very doubtful unless the people generally make thei: 
wishes known so effectively that Congress will be com 
pelled to listen in deference to public opinion. Mr. 
Devers calls attention to the fact that work on harbo: 
and river improvements must cease unless this bill goes 
through and cessation would prove disastrous to thi 
northwest and the country at large, inasmuch as it woul: 
make the measure a triennial rather than an annual one, 
as at present. The Commercial clubs of both Aberdeen 
and Hoquiam are working hard on the problem. 


Personal Mention. 


A. L. Paine, of the National Lumber & Box Company 
Hoquiam, was called to Youngstown, Ohio, on business. Mrs 
Paine accompanied him as far as Spokane, where she will 
visit until his return. 

R. R. C. Woods, of Montrea, Canada, who has been in 
town the last week, left yesterday for Portland en route to 
southern Oregon to look over timber lands. Mr. Woods has 
been on the Coast for the last six months representing 
Michigan capital. He expects to return to Grays harbot 
shortly. 

The families of A. L. Coats, of the Coats Timber Com 
pany, and S. M. Anderson, of the Anderson-Middleton Com 
pany, who have been spending the holidays in Aberdeen, 
have returned to their homes in Seattle. 

Carl and Andrew Lindstrom, of the Lindstrom Shipbuild 
ing Company, have gone to Bureka, Cal., to live. 

C. M. McCoy, lumber broker of Minneapolis, spent a part 
of the week on the Harbor. 

O. H. Cole, secretary of the S. E. Slade Lumber Company, 
was an Aberdeen visitor last week. 

Guy Cheney, of the Columbia Lumber & Box Company, 0! 
South Bend, was looking up business in this section the first 
of this week. 

Roy Van Cliff, an employee of the Grays Harbor Lumbe! 
Company, writes to friends in this city stating that he is 
now with the Ascari Lumber Company, of Ascari, Peru. 

Iver Hanson and Henry A. E. Egge, who are operating * 
new logging camp at New London, left for Sound points on 
important business. 

E. Eastman, of Portiand, president of the Western 
Cooperage Company, was in Aberdeen looking after some im 
portant business for his company. ‘The principal milis 0! 
=e Western Cooperage Company are at Aberdeen and Port 
and. 
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W. J. Cook and Frank R. Stokes, two well known lumber- 
men of Portland, are spending several days on the Harbor, 
guests at the Hotel Washington, of Aberdeen. Mr. Cook is 
interested in timber lands and lumber manufacturing in 
Oregon, while Mr. Stokes owns a mill at Bucoda, Wash. 

Willis P. Shelton, of the Volson Logging Company, has 
gone east to spend the holidays with relatives. 

Hl. Rh. Jackson left this week for St. Paul, where he will 
hereafter be located. Mr. Jackson had been traveling rep- 
resentative of the Northwestern Lumber Company, of Ho- 
quiam, and is now connected with the Tyee Lumber Com- 
pany, of Seattle. He will represent that concern in the east. 

Grays Harbor Shipping. 
DECEMBER 24. : 

Schooner Dauntless arrived from San Francisco, bringing 
30,000 brick for the E. K. Wood Lumber Company. After dis- 
charging the cargo of brick the Dauntless will reload with 
lumber. 

DECEMBER 26. 

Schooner Eldorado has been chartered by the Slade com- 
pany to take a cargo of lumber to Australia. The schooner 
recently was repaired at the Lindstrom shipyards. 

DECEMBER 28. 

Steam schooner Raymond sailed from the Aberdeen Lum- 
ber & Shingle Company's plant at Aberdeen, carrying a cargo 
of 800,000 feet of lumber for California ports. 

Steam schooner Jahoe sailed from the Burrows mill at 
Aberdeen, carrying a cargo of 750,000 feet of lumber for 
southern California. 

Schooner Lspada sailed from the Northwestern Lumber 
Company's mill, carrying a cargo of 850,000 feet of lumber 
for San Francisco. 

DECEMBER 29. 

Steam schooner Grays Harbor sailed from the Hoquiam 
Lumber & Shingle Company's mill with 700,000 feet of lum- 
ber, some lath and shingles, consigned to San Francisco. 

Schooner Dauntless is putting on a cargo of lumber and 
shingles at the E. K. Wood Lumber Company’s plant. 





NORTHERN WASHINGTON NOTES. 

Everett, WaAsH., Jan. 8.—Shippers of lumber by 
water entertain a belief that January will prove a banner 
month in the cargo trade. Nor is this all, for it is 
generally thought that the entire year will prove one of 
the brightest ever recorded in this section of the country 
for traffic on the high seas to nearly every port in the 
civilized world. Many of the mills have large orders on 
hand for fairly early delivery, notable among them being 
the Ferry-Baker Lumber Company, Weyerhaeuser Lum- 
ber Company, H. O. Seiffert Company, Canyon Lumber 


Company and Mitchell Lumber Company. The Canyon 
Lumber Company has 3,000,000 feet on lighters ready for 
loading as soon as a vessel arrives. For an ‘‘off’’ 
year 1908 did not treat the trade in Everett so badly as 
the following cargo shipments show: Mukilteo Lumber 
Company, 49,878,322 feet; Clark-Nickerson Lumber 
Company, 30,600,000 feet; Weyerhaeuser Lumber Com- 
pany, 9,828,434 feet; Canyon Lumber Company, 5,793,- 
742 feet; Ferry-Baker Lumber Company, a recent entry 
in cargo business, 1,490;746 feet; Mitchell Lumber Com- 
pany, 1,147,000 feet, and the Eclipse Mill Company, also 
a somewhat recent convert to cargo business, 600,000 feet. 
This gives a total lumber cargo shipment of 99,338,244 
feet and 15,865,050 lath. The total rail and cargo ship- 
ments of lumber amounted to 186,574,502 feet, while 
the rail and cargo shingle shipments aggregated 606,- 
005,000 feet. During the year also there were thirty- 
four vessels in port for cargoes or partial cargoes of 
telephone and telegraph poles. 

Laughable as the news will be to the eastern manu- 
facturer, the mills in this vicinity are closed this week 
owing to rigorous winter, for the thermometer has fallen 
to 15 degrees above zero, something very much out of 
the ordinary in the Puget sound district. Plants are 
merely keeping up steam so everything will not freeze. 
Owing to the general openness of winter here the mills 
are not provided with warm water ponds or other con- 
trivances used farther east where winter cutting is in 
order, Another somewhat unusual happening accompany- 
ing the cold is the fall of several inches of snow. 


Shipping News. 


Departed, schooner A. /’. Coates from the Clark-Nickerson 
Lumber Company with a full cargo for San Pedro and a 
deckload of poles. 

Arrived, steam schooner Shna Yak to load 350,000 feet 
from the Mitchell Lumber Company and 100,000 feet from 
the Canyon Lumber Company, destined for San Pedro and 
Redondo. 

Arrived, schooner C. FE. Falk at the Mukilteo Lumber Com- 
pany for a full cargo. At this mill the schooner Borealis 
and bark Sardhana are completing loads for Hawaii and 
Australia, respectively. 

Arrived, steamer Nebraskan at the Weyerhaeuser Lumber 
Company for 180,000 feet of ties for Mexico. 

Arrived, 4-masted ship Ricart de Soler to take on 2,700,000 
feet from the Canyon Lumber Company. 
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NEWS AND VIEWS FROM INLAND EMPIRE. 





Ideas on Tariff—Sales—Hayden Lumber Company Absorbed—Record Tax Paid—Federal Pine 
Seed Distribution—Idaho Company Plans Improvements. 
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IN THE PINE COUNTRY. 

SPOKANE, WASH., Jan. 9.—Inland Empire lumbermen 
ire hopeful of a good market this year and do not seem 
'o be alarmed over the proposed reduction of the tariff. 
(he only outside lumber district of importance to be 
feared is that of Canada, and some who are in touch 
with the existing conditions say there is little to be 
feared from that country as it costs more to log and 
prepare the lumber for the mill there than it does here, 
lue to the mountainous character of the country and 
the lack of navigable streams in the lumber district. 
Large dealers on the Coast who have investigated the 
onditions report that it will cost from $1.25 to $1.50 
more to log there than it does in the timbered sections 
‘f this country. The market is firmer than last summer 
nd no great advances are expected in the near future. 
Dealers are hopeful of a good season, as they were a 
vear ago, but nothing is definite as to the next season’s 
trade only from inquiries which now seem to be on the 
increase. 

The report of sales for November, just issued by the 
\Western Pine Manufacturers’ Association, shows that 
he number of mills reporting for November, 1908, was 
ighty-three, against sixty-two in November, 1907. The 
umber of mills in this district reporting no sales was 
lirty, against ten in the corresponding month last year. 
Shipping and sales has a big lead over 1907, however. 
suring November, 1908, 2,561 ears were shipped, repre- 
enting 62,003,012 feet, as against 1,922 cars and 41,513,- 
70 feet for the corresponding month in 1907. There has 
een a decrease in stock of 6,685,057 feet and a material 
ain is shown in inquiries. 

The Lamb-Davis Lumber Company, of Leavenworth, 
is bought the entire business of the Hayden Lumber 
ompany and the retail lumber yards which have been 
vned and operated by this company for six years. The 
ansfer includes the yards at Davenport, Creston, Wil- 

ir, Govan, Almira, Hartline, Edwall, Harrington, 
owns, Krupp, Ephrata, Winchester, Quincy and We- 
vatehee, all points in eastern and central Washington. 
7. EK. Hayden, who was president and treasurer of the 
llayden Lumbéet Company, has been appointed manager 
of the yards. 

This transfer is one of the largest during the last 

ar and means the enlargement of the plant of the 
|.amb-Davis company to handle the lumber necessary to 
ipply all of these retail stations. The Hayden Lumber 
‘ompany only recently moved its headquarters from Spo- 
kane to Wenatchee and has erected brick structures which 
ure to be used for the general offices. The headquarters 
o! the Lamb-Davis Lumber Company is at Wenatchee. 

The taxes of the Potlatch Lumber Company, whose 
hig mill is located at Spirit Lake, amounted to $13,000, 
the largest amount paid by one concern doing business 
in the county of Kootenai, Ida. The Potlatch mill is 
one of the finest in the northwest and will be visited by 
i special. train carrying the visiting lumbermen at Spo- 
kane during lumber week. The party will spend all day 
at the mill attending and inspecting the plant. They will 
he accompanied by the bureau of grades of the Western 
Pine Manufacturers’ Association. 

About 520 pounds of white pine seed has been shipped 


to Wallace, Ida., from Grand Forks and will be dis- 
tributed over Idaho and Montana for experimental use 
on the reserves. This western seed can not be pur- 
chased, although there is an inferior-eastern seed that 
sells for $3 a pound, A large amount of white pine seed 
is yet to be delivered at the main office of the Coeur 
d’Alene reserve in Wallace. Some of the cones are not 
threshed out at Murray and Delto and when the work is 
finished there will be 1,000 pounds on hand. Nearly 
1,400 bushels of cones were picked to get the necessary 
number of pounds of seeds. The gathering of the white 
pine seeds on the Coeur d’Alene national forest reserve 
will be an annual work hereafter of the Forest Service 
and the seeds will be distributed for planting. 

The Coeur d’Alene Lumber Company, which closed 
its saw and planing mills at Coeur d’Alene, Ida., De- 
cember 30, after continuous operation since last April, 
plans to erect a new dry kiln, lumber sheds and a ware- 
house. The plant also will be overhauled and improved. 
The company is looking forward to a prosperous season 
next year and is making every preparation to meet the 
demands of the market for its products. As the com- 
pany has now on hand 30,000,000 feet of logs ready to be 
cut into lumber, the logging operations during the win- 
ter will not be as extensive as in former years. Logging 
operations will be carried on, however, and the com- 
pany expects during the season to cut between 12,000,- 
000 and 15,000,000 feet of logs. General Manager Car- 
roll is optimistic over the future business outlook in the 
lumber trade and says the company is making prepara- 
tions to meet the demands. It will resume operations 
February 10. 

Secretary Kellogg, of the Western Pine Manufac- 
turers’ Association, is preparing to issue a freight rate 
book naming the towns in alphabetical order aud the 
rates to the same from Spokane. The book will cover 
points -in Washington, Idaho, Montana, North and 
South Dakota, Colorado, Oregon, Wyoming, Utah, Ne- 
braska and Iowa. The book will be sold by the asso- 
ciation for $1.50 for the first volume and 50 cents extra 
for each additional copy. 

Natwick & Harris, owners of the Pioneer saw mill, 
have more orders for lumber than they can fill with their 
present plant, so they have decided to put in a mill at a 
point near Elk City, Ida. They have had cruisers out 
looking up a location for the new mill and have decided 
on Wheeler gulch, three miles west of Elk City, where 
2,000,000 feet can be handled at small cost. The new 
location also will give the firm access to Oro Grande 
trade. More lumber was used last year than any other 
year in the history of the Elk City country and there is 
a big demand already for spring delivery. 

Work has been started on a saw mill at Husam, 
Wash., owned by the Husam Power Company, which will 
furnish its own power, derived from the water power 
plant now nearing completion. This will be a great con- 
venience for the growing town of Husam and the sur- 
rounding country as all building material used there 
necessitates hauling from a long distance. The Buck 
creek mill was consumed by fire several weeks ago and 
the new mill will cover the field. 

Spokane was one of the few cities in the United 
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TELECODE 
SHIPMENTS 


NOW is the time you should send us your inquiries 
or orders for lumber and shingles while cars are 
plentiful, prices low and before the rush starts in. 
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We Ship Promptly 


FIR LUMBER 


Vertical Grain 


FLOORING 


RED CEDAR 
LUMBER and 
SHINGLES 


Eastern Office: 
HARRISON G, FOSTER, 
849-851 Security Bank Bldg. 

* Minneapolis, Minn. 


St. Paul and Tacoma Lbr. Co, 


TACOMA, WASH. 


C. W. GRIGGS, Chairman, Board of Trustees. 
E. G. GRIGGS, President. 
A. G. FOSTER, Vice-President. 
GEO. BROWNE, Sec’y. and Treas, 
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IN TIMES PAST 


when people didn’t know about our Fir doors, They 
used to say in those days, a Fir door isa 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


where the ambitious builder wants something 


BETTER THAN PINE, 


he hunts till he finds a door which has rift or vertical 
grain stiles and rails and beautifully figured panels 
and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir & Cedar 
Mouldings, Finish, Siding, Columns—in fact, pretty 
much everything a yard carries in stock. 


The Wheeler, Osgood Co. 


TACOMA, WASH. 


New York and New England Representative, 
HARRY L. FULLER, 708 Broad Exchange Bldg., Boston, Mass, 
Pennsylvania and New Jersey Representative, 

W. C. ASHENFELTER Builders’ Exchange, Philadelphia, Pa. 
Spokane Representative, 

H. 8. OSGOOD Spokane, Wash. 
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States to make increases in building operations in 1908 
over the previous year. The gain was 2.4 percent, as 
against 66 percent in 1907 over 1906. Two thousand, 
nine hundred and twenty-seven permits, involving 
$5,927,548, were issued, as against 1,870 permits, with 
an expenditure of $5,778,876 in 1907. With 304 working 
days of eight hours each more than one house was com- 
pleted every sixty minutes. The showing for 1908 is a 
remarkable one from the fact that the Paulsen building, 
$750,000, and the federal building, $600,000, were in- 
cluded in the report for 1907. The outlook for 1909 
is that the $8,000,000 mark will be touched, as several 
big buildings, including the Hotel Davenport, $2,000,000 ; 
the Old National bank, $700,000; the Spokane club, 
$250,000, and several structures costing more than $200,- 
000 each, will go up. Architects, builders and handlers 
of material are greatly encouraged and they believe that 


‘the coming year will be the best in the history of the 


city and the country. 
eee 


IN THE FLATHEAD VALLEY. 


KALISPELL, MONT., Jan. 9.—One of the worst storms 
that ever visited this section of the country has been 
raging for the last week. Business of all kinds is at a 
standstill. The snow is light and dry and is eighteen 
inches deep. on the level and is reported to be nearly two 
feet deep in the foothills. The mercury has been around 
i8 below for a few days, something unusual for the Flat- 
head valley. Manufacturers have made no attempt to 
operate their shipping departments during the last week 
on account of the storm. Traffic on the Great Northern 
is tied up and no mail has been received from the east 
for the last sixty hours. With the assurance of plenty 
of snow, together with favorable weather conditions, 
logging operations will be resumed Monday and every 
available effort will be used to land the amount needed 
for next season’s run. At the beginning of the logging 
season it was intended to curtail the input about 25 
percent, but owing to the late date on which sufficient 
snow came for the sleigh haul it will probably be neces- 
sury to force operations in order to bank the required 
amount. 

J. Rhodes will resume operations at his mill located 
twelve miles west of Kalispell and saw about 1,000,000 
feet. The cut will be delivered to the O’Neil Lumber 
Company, of this city, which operates a large retail yard. 

G. W. Hunt, formerly connected with the Hunt-Hollis- 
ter Lumber Company, of Columbia Falls, Mont, has ae- 
cepted a position as traveling salesman with the North- 
western Lumber Company, of Kalispell, and left the 
forepart of the week to visit the trade in eastern Mon- 
tana and North Dakota. 

H. C. Neffner, of the Enterprise Lumber Company, of 
Kila, Mont., left Wednesday for points in eastern 
Montana for the purpose of visiting the trade in the 
interests of his company. Mr. .effner reports that the 
new mill will be completed and ready for operation at 
the beginning of next season. 

J. H. Shirkey, retail lumberman of Norwich, N. D., 
Mr. Shir- 
key is making a trip to the Coast and will return home 
via California, Mexico and the eastern states. 

C. L. Dobner, manager of the Northwestern Lumber 
Company, reports that its mill is undergoing repairs pre- 
paratory to next season’s run. It is putting in about 
6,000,000 feet of logs. 

Members of the Montana Larch & Pine Manufacturers’ 
Association recently had finished by Berry Bros., Limited, 
of Detroit, Mich., 600 cases of finished larch samples. 
These cases are made up of six different samples, show- 
ing the wood in Flemish brown, dark mahogany, Flemish 
black, Filipino, Dutch prown and the natural finish. 
These samples are being sent out to the trade and it is 
believed that most favorable results will be realized 
from this method of advertising the larch products of 
this district. 

George J. Ryan, the industrial agent of the Great 
Northern, was in Kalispell yesterday looking up matters 
connected with his department and giving special atten- 
tion to the matter of a dock and shipping facilities at 
Somers. 

The Boorman Lumber Company has resumed opera- 
tions at its circular mill located on Lost creek and will 
saw about 2,500,000 feet during this winter. B. J. 
Boorman, president of the company, states that if con- 
ditions are favorable its retail yards at Conrad and Great 
Falls, Mont., will consume its entire 1908 cut, amount- 
ing to 6,000,000 feet. 





IN THE KOOTENAI COUNTRY. 


SANDPOINT, IpDA., Jan. 8.—For the last four days a 
blizzard with strong wind and low temperature has been 
driving over this part of the northwest. Work at some 
of the planers of the lumber companies has been tempo- 
rarily suspended and work has been delayed or crippled 
at lumber camps. 

Cc. D. Bennett, president of the Riverside Shingle 
Company, reports that the company’s business was ex- 
ceptionally good during the last two months of 1908 and 
the outlook for the next year even better. Within the 
last two months the company sold and shipped over 
2,000,000 shingles and 1,000,000 were sold locally. 

E. T. Chapin, one of the enterprising lumbermen of 
this section and who was formerly with the Humbird 
Lumber Company and later with the Sandpoint Lumber 
& Pole Company, has now gone into business for him- 
self. He has opened a general commission business for 
the handling of lumber products, together with all cedar 
products and ties, and will be in close touch with eastern 
dealers with whom he has an extensive acquaintance. He 
is splendidly equipped to carry on a successfui business 
for eastern buyers. 

The annual report of Supervisor Fromme, of the 
Kaniksu (Priest river) forest reserve, was recently 


filed in Washington. It is interesting for the informa- 
tion it contains about the forest fire record for the year 
just closed, the territory being confined to that reserve. 
It shows that upwards of forty fires were discovered 
and extinguished by the forest rangers. Nearly all the 
fires were extinguished before they had gained much 
headway and the total. area burned over was about 740 
acres and the amount ‘of timber destroyed is estimated 
at 1,700,000 board feet. The more valuable stands of 
saw timber were saved, and it is estimated that but 
$3,000 worth of saw timber was destroyed. The greatest 
loss was in young timber. The loss of that is estimated 
at $15,000. 





INTERMONTANE NEWS. 


Satr LAKE City, UTau, Jan. 9.—Spring business will 
undoubtedly open unusually early this year throughout 
Utah, Idaho, Montana, Nevada, Wyoming and eastern 
Colorado despite the fact that for the last few weeks 
conditions have been anything but encouraging and with 
the immediate outlook decidedly dubious. With the 
middle western, Pacifie east and northwestern states 
in the grip of cold and inclement weather, the local 
weather authorities are predicting a decidedly stormy 
month, so that the yardmen and jobbers of Salt Lake 
and vicinity look forward to light movements until the 
first part of March. The majority of the dealers are 
still at their inventories and not until well after Janu- 
ary 15 will they be in the clear on this work, stocks being 
unusually heavy in anticipation of a big spring, rising 
quotations and much building activity among Nevada 
mining camps. 

A large amount of apartment house construction seems 
at hand in this city and several local houses are already 
figuring on some big jobs. The work of putting in the 
finishings of the two 1l-story Newhouse buildings is 
well under way and the Harriman lines are moving con 
siderable lumber to town for the $500,000 passenger sta- 
tion under construction here in the Oregon Short Line 
yards. Work on the $75,000 Denver & Rio Grande sta 
tion is well under way. Concrete and steel will be largely 
used in the structure. ; 

Milford, Utah, will shortly have another lumber yard, 
as the Farmers’ Cash Union at a recent meeting au- 
thorized the purchase of stock necessary to equip such 
a yard as is now required at that point. 

The big stock of the Weeter Lumber Company is now 
installed in the company’s new quarters on Taylor 
street in Blackfoot, Ida. The new yard is one of the 
finest in the state. 

Utah and Montana dealers are particularly interested 
in the probable result of the statement issued last month 
by prominent Helena, Mont., lumber interests that James 
J. Hill has promised shippers of that territory a direct 
route over the Harriman lines to the Gulf, the Burling 
ton handling lumber from Washington, Montana and 
Oregon to Galveston on a direct line. 

Word comes from Hailey, Ida., that the Two Unit 
mill at the Lucky Boy mine in that section has been 
completed, 260,000 feet of lumber having been used in 
its construction, 

The Black Butte saw mill controversy, in which the 
J. 1, Case Threshing Machine Company, H. Dougan and 
W. J. Summers are involved at Great Falls, Mont., has 
been further complicated by the filing of a lien for 
wages against about 4,000 feet of saw logs located upon 
the Summers property. 


BBB 


REPRESENTS STRONG WEST COAST CONCERN. 


The Tyee Lumber Company, of Seattle, Wash., one 
of the strong wholesale lumber congerns of the Puget 
sound country, will be represented this year on the 
road in the middle west by H. R. Jackson, who will 
make his headquarters at Fargo, N. D. Mr. Jackson 
is a son of Thomas Jackson, of Thomas Jackson & 





Ii. R. JACKSON, SEATTLE, WASH. 


Co., Saginaw, Mich., one of the large exporters of 
doors of the country. It was with his father’s com 
pany that he first learned the lumber business. In 
1902 he went to the Coast and was with the North 
Western Lumber Company, of Hoquiam, Wash., unti! 
the first of the year, when he became associated with 
the Tyee Lumber Company. He worked at the plant 
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of the North Western Lumber Company in the various 
departments, and also acted as chief tallyman until 
he went on the road for the company the first of the 
year, 

" The Tyee Lumber Company is made up of J. H. 
Hewitt, president; Harry B. Hewitt, vice president, 
and D. H. Cale, seeretary.: Its general offices are at 
608 and 609 Central building, one of Seattle’s new 
and finest office buildings. The Tyee Lumber Com- 
pany is becoming well known through its unique and 
original advertising in the AMERICAN LUMBERMAN. It 
has adopted the totem pole and other Indian symbols, 
and with the Chinook expressions from the fertile 
brain of Dave Cale it has been putting out some orig- 
inal advertising matter that is attracting attention 
throughout the country. It is starting out the new 
year with every prospect of a satisfactory business, 


HEAVY SNOWFALL IN OREGON. 


Market Satisfactory —Cargo Shipments — Govern- 
ment Orders—Incorporations— Rivers and 
Harbors Bill—Installations. 





PoRTLAND, OreE., Jan. 9.—For the first time in many 
years this city and surrounding country lie buried under 
L blanket of snow. The rivers float sluggish with slush 
ind ice and traffic and manufacturing are partly at a 
standstill, but milder weather and a bared ground are 
looked for in a few days. It is seldom that cold weather 
prevails here long, cold waves usually giving way to 
melting Chinooks. There is some danger of high water 
n the rivers should the change oceur suddenly, as the 
vround is now covered with snow ten inches deep. This 
vill necessitate precaution in regard to the handling of 
ogs in rafts and ponds, 

According to the consensus of opinion among manu- 
facturers and dealers of lumber, market conditions are 
entirely satisfactory for this time of year. Several large 
ders have been placed recently for rail business and 
the demand from California is steadily increasing. A 
irge number of cargoes have been dispatched to Cali- 
fornia from this port and mills on the Columbia during 
the first week of the year, and if business continues at 
the same rate for the next fifty-one weeks all records 
for California lumber shipments for the period of one 
ear will be smashed into smithereens. 

Charles R. MeCormieck & Co., of San Francisco, have 
lad their entire fleet of steam schooners here this week 
and one chartered craft arrived here today from San 
lraneiseo to load for San Pedro. This is the new steam 
schooner Majestic, which is under orders to load 1,000,000 
feet at the mills of the Standard Box Company. The 
steam) schooners Cascade, Yosemite, Yellowstone and 
Shoshone have loaded here and on the river during the 
week so that this fleet alone will be credited with having 
moved approximately 4,000,000 feet during the first ten 

ys of the new year. In addition to these the steam 
schooners F. S. Loop, Mayfair, Saginaw, Olson §& Ma 
honey and Wasp departed for California ports with 
about 2,500,000 feet, while the sailing schooner Endeavor 
cleared for San Pedro with 600,000 feet. 

Che British steamer Tweeddale completed loading at 

mills of the Portland Lumber Company today and 
the French bark Eugene Schneider will soon begin to 
loud at one of the lower river mills for Europe. The 
l'weeddale cargo goes to Sydney, Australia. 

The Eastern & Western Lumber Company secured a 
government order this week for 2,000,000 feet of Oregon 
fir for Manila. It will be shipped on one of Frank 
Waterhouse & Company’s steamers in February. It was 
also announced today that the British steamer Tymezic 
Will be here in February to take a large shipment of 
lumber to Australia in the Frank Waterhouse line. The 
cirgo is being eut by the Portland Lumber Company. 

The Monareh Lumber Company, with headquarters in 
this city, has filed articles of incorporation with the see 
retary of state. The incorporators are S. S. Somerville, 
a prominent lumberman of Napavine, Wash.; George F. 
Heusner, of Portland; J. A. MeDougal, a capitalist of 
Erie, Pa., and Lester W. David, of the Lester W. David 
Limber Company, with offices in Portland, Seattle and 
Vancouver, B. C. The eapital stock is placed at $750,000. 
The objeet of the company among other things is to 
build a large lumber mill with dry kilns, box factory and 
planing mill, on a site on the peninsula, just south of the 
North Bank railroad bridge on Oregon slough, adjoining 
thy new Swift packing house site. About $300,000 will 
he expended in the erection and establishment of the 
mill, whieh will have a daily capacity of 175,000 feet. 
The plant will be thoroughly modern throughout, with 
an 1l-foot single cutting band saw, an 8-foot double 
tulting band saw, one roll feed band saw and a gang saw. 
Corliss engines and water tube boilers will be installed. 
Kor temporary purposes and for the eutting of the lumber 
to he used in the construction of the larger plant a small 
mill will be built at onee at a eost of about $50,000. 
When the large plant is completed this smaller plant will 
be devoted entirely to the cutting of cedar. The shingle 
mill, which will form a part of the smaller plant, will 
cut about 400,000 a day. It is also planned to install a 
Modern power plant for the operation of the pjaning mill 
and box faetory. This will entail an expenditure of 
about $50,000. The smaller mill is expeeted to be ready 
to hegin eutting within sixty days. The site is admirably 
located for shipping by rail and water. 

Lumber manufacturers complain of logs advancing 
faster than lumber so that while conditions are im- 
Proving a proportionately larger share of the margin 
foes to the logger instead of the manufacturer who 
has to earry the greater part of the burden from which 
ever point the industry might be viewed. They say 


logs are higher now in proportion to the values obtained 
for lumber than during the dull times when the manu- 
factured product was selling at its lowest level. 

The state legislature will go into session and the 
lumber manufacturing fraternity has a few measures 
that will be brought to the attention of the law 
makers. 

W. H. Little, Portland representative of the Loop 
Lumber Company, spent a few days in San Francisco 
recently, returning this week. Mr. Little says in his 
opinion San Francisco will buy large quantities of 
lumber this year, more than has been bought at any 
time since the heavy demand for material after the 
earthquake. The Loop Lumber Company has three 
steam schooners plying regularly in the coastwise 
trade. They are the #. L. Loop, R. D. Inman and 
Johan Poulsen. The company also operates the sailing 
schooner Mabel Gale, which is now en route to the 
Columbia river to load lumber for California. 

H. C. Huntington, manager of the Paceifie coast 
department of the Lumber Insurers’ General Agency, 
with offices in the Commercial Club building, leaves 
soon for a tour of the east. During his absence the 
affairs of the agency will be looked after by W. 8S. 
Jelliff, who is now en route from the head office in 
New York to become Mr, Huntington’s assistant. 

The Oregon & Washington Lumber Manufacturers’ 
Association today sent a telegram to Senator Wesley 
L. Jones at Washington, D. C., urging him to give 
every possible support toward the passage of the 
Rivers and Harbors bill. The telegram was signed by 
Lloyd J. Wentworth, president of the association. 
The lumber manufacturers are fully aware of the 
necessity of having appropriations made for the con- 
tinuation of the good work that is now under way on 
the Columbia river, and which work will be seriously 
hampered unless more money is provided at this ses- 
sion of congress. Major James F. McIndoe, United 
States engineer, in charge of the work in this district, 
stated the other day that failure to pass the bill at 
this session will seriously delay the completion of the 
jetty at the mouth of the Columbia and the final com- 
pletion of the Celilo canal, which opens the gate from 
the ocean to the vast Inland Empire. The jetty can 
be completed in a couple of seasons if enough money 
is forthcoming as soon as the fund now on hand is 
expended, but if another appropriation is not made 
this session much of the work already accomplished in 
all probability will be lost, as the trestle work around 
which the jetty is being built can hardly withstand 
the storms of two seasons. The engineers have enough 
money on hand to continue work until the latter part 
of next summer, but will have nothing for the resump- 
tion of operations in 1910 unless the money is appro- 
priated at this session. 

Oregon lumbermen are deeply disappointed over the 
failure of the Fulton amendment to pass and feel the 
disappointment keenly. The initiative to the amend- 
ment was taken by members of the Oregon & Wash- 
ington Lumber Manufacturers’ Association and they 
worked hard for it at every turn. 

The Klickitat Pine Lumber Company has closed its 
plant at Goldendale, Wash., for a couple of weeks and 
is installing an 80-horsepower Kewanee boiler furnished 
hy the Zimmerman, Wells, Brown Company, of this city. 
The Klickitat Pine Lumber Company reports a good deal 
of business on its books, although prices are not all that 
could be desired. It is again making shipments to 
Nebraska, although until recently it has been out of this 
market for a year. It is also shipping some box shooks 
to the Colorado territory and doing a little business in 
California fruit boxes. However, the outlook for busi- 
ness in the California market for the coming season is 
rather discouraging. The Klickitat Pine Lumber Com- 
pany manufactures fir and pine lumber, its plant being 
located at Goldendale on the eastern slope of the Cas- 
cade mountains near the Columbia river, and with the 
completion of the North Bank railroad several months 
ago is now in a position to reach all of the eastern 
markets, 

Frank Gilbert, manager of the Klickitat Pine Lumber 
Company, Goldendale, spent a few days in Portland the 
first of the week, visiting with his brother, Wells Gilbert, 
president of the company, whose offices are in the Con- 
cord building, where he looks after the various timber 
companies of which he is manager. 


BABA OOOO 


A NEW SURFACER. 


Every fault overcome in the construction and opera- 
tion of a machine is an important step in progress. So 
all lumber manufacturers are on the lookout for im- 
provements in their field. 

The 8. A. Woods Machine Company, of Boston, Mass., 
is just putting on the market a new surfacer, which is 
said to embody distinctive features that insure turning 
out work of the highest grade at a feed of from 100 
to 150 feet a minute. 

The machine has a wide range and is adapted for use 
in factories demanding a large output and high grade 
work, from furniture and cabinet dressing to box boards 
and the rougher class of work. The machine is claimed 
to be specially successful in working cotton and gum. 

Fast feed and large capacity are attained by exclu- 
sively original features of Woods machines, all of which 
are concisely set forth in literature that will be sent 
upon request. 





‘*‘SOMETHING TO BLOW ABOUT.’’ 


A folder with the above title sets forth just what a 
manufacturer wants to know about how best to operate 
the forge in his blacksmith shop, and the folder may be 
had without cost by simply asking the American Blower 
Company, of Detroit, Mich. 
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WAMICO 


This will be our Trade Mark for our GOOD 
DOORS. It stands for Washington Mill Co. 

Our NEW STOCK FACTORY will be running by 
October 15, when we will have a daily output of 


500 Western Pine Doors; 800 K. D. Western Pine 
Windows. 
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E. F. CARTIER VAN DISSEL, Manager. 
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Now is the time to Stock up your Yards 
with our Western Pine Lumber. 
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MICHIGAN LUMBERMAN ON THE TARIFF. 





Thinks Consumers Are Not Considered—Believes People Will Repudiate Protection Unless 
Tariff Is Readjusted—Pays His Respects to Steel Industry. 


MENOMINEE, Micu., Jan. 11.—Ways and Means Committee 
and AMERICAN LUMBERMAN: I have read with much interest 
the testimony before your committee in reference to 
revision of tariff on lumber. It seems to me ridiculous 
that but half a day was allowed for the consideration of 
so important a schedule as lumber. It also seems to me 
that in all their proceedings they ignore the consumer, 
who pays the bill. 

I always have been a protectionist, but only for those 
industries that need it. Many schedules in the Dingley 
tariff were too high in the first place, as was well under- 
stood by its framers at the time of its passage. Since 
then many of our large industries have to a large extent 
outgrown the necessity of protection. The present duties 
on many articles are excessive and some are ridiculous 
and not needed for protection of American industries or 
American labor but, as it is well known, are used to 
prevent competition at home and from abroad, For in- 
stance, the tariff on pig iron is $4 a ton, while the labor 
cost to produce a ton is but about $1.10. The tariff on 
steel rails is about $7 a ton, while the labor cost is but 
about $6.50. Tariff on iron ore is 40 cents a ton; the 
cost to mine, in many cases, is less than 10 cents a ton, 
loaded on cars with steam shovels from open mines, and 
still the ‘‘steel trust’’ asks for this tariff to protect 
American labor. The government has furnished the steel 
trust with more capital than did Morgan, Carnegie, Frick 
and the whole crowd of steel trust financiers put to- 
gether, by protecting them where no protection was 
necessary, thus enabling them to shut out competition 
at home and from abroad and adding the $7 a ton tariff 
to their selling price when Carnegie, Schwab and other 
great iron masters said years ago that they could and 
did produce steel and iron cheaper than any country on 
earth. Excessive protection of steel has also caused the 
loss of many lives, which I think is not generally known. 
Being an extensive user of steel rails, I know (and any 
railroad manager will bear me out in the statement) that 
the rails rolled since the steel trust was formed do not 
begin to be of as good quality as the rails rolled before, 
and the reports made by the railroad superintendents of 
the country show an astonishing increase in rail failures 
over former years, leading to disastrous wrecks with at- 
tendant loss of life and property, although railroad men 
have tried to protect their patrons by replacing light 
rails with heavy, but with no competition between manu- 
facturers, they were compelled to take what was offered 
them, although they have for several years endeavored 
to obtain improvement in quality, as their reports will 
show. During the late depression the trust has steadily 
refused to reduce their price, while every other industry 
has made sweeping reductions and concessions, although 
I see that the trust has of late kindly consented to make 
serviceable rails at the old price, which they would have 
been compelled to have done right along had there been 
any competition. 


Those Who Pay the Bills. 

The people who pay the bills will not much longer sub- 
mit to tax themselves for the benefit of Pittsburg mil- 
lionaires, degenerates and other tariff leaches. Had the 
democrats made a sane campaign on the tariff alone, 
with a conservative candidate last fall, there would not 
have been many standpatters left to tell the story now, 
and unless the tariff is adjusted on a fair basis the people 
will rise and go to the other extreme by repudiating the 
whole plan of protection. For this reason, if for no 
other, the lumbermen of the country can well afford to 
do their share by consenting to abolish the unnecessary 
duty on lumber. I am interested in mills and stumpage 
on both sides of the boundary, although much heavier 
on this side than in Canada, and can, I think, give a dis- 
interested opinion. The most important point seems to 
be whether or not the price of lumber to the consumer 
will be reduced by the reduction in tariff. I think there 
is no doubt but that it will and, paradoxical as it may 
seem, without much reducing the manufacturers’ selling 
price. We would accomplish this by taking advantage 
of our geographical situation. Georgian bay lumber would 
go to the nearest market, largely to the eastern and 
middle states. Minnesota pine into the Winnipeg terri- 
tory; Wisconsin and Michigan hardwoods, of which Can- 
ada has but little, would go all over Canada. We must 
remember that we must meet Canadian competition 
anyway; they must market this surplus. Why not let it 
in under favorable freight rates, giving our consumer the 
benefit and replace their lumber with ours in other mar- 
kets where our lumber has the favorable rate. The south 
could replace Canadian lumber in the West Indies, Cuba, 
Mexico and like territory with their cheap freight rate. 
Why compel Canada to ship their lumber 2,000 miles to 
the West Indies to compete with the lumber from the 
south when the same lumber could be used by us at their 
back door, and we be compelled to ship lumber from the 
south or west at very high freight rates to the same 
back door, charging all this excess to our consumer? I 
own a good deal of unsold lumber in Canada today that 
would go to an American consumer for less to him with 
duty removed. Increased supply over widening territory 
at lower cost will always reduce and create uniformity 
of price. It would have been much better if Canadian 
lumber had been let in free to supply the abnormal de- 
mand existing during 1906 and 1907, which caused such 
overproduction with its attendant evils. a 

The question is asked: ‘Can we compete with Can- 
ada?” The answer is, ‘‘Yes.’’ We are competing with 
her now in the markets of the world, and if so, we can 
certainly compete with her on our own soil. 





. The Price and the Market. 

It is amusing to hear the onesided testimony before the 
ways and means committee in regard to lumber schedule. 
Mr. Tift of Georgia says: “It is not a question of price, 
but of market.”’ Price will always make a market. Mr 
Hines, in his very able argument for high tariff, says 
he can not compete with Georgian bay lumber at Buffalo, 
Pittsburg and St. Louis territories, as the freight rates 
are against him, and gives the following figures: Cana 
dian lumber against American, delivered Buffalo, freight 
Georgian bay to Buffalo $1.75, duty $2; total, $3.75. For 
Canadian lumber delivered at Pittsburg, freight from 
Georgian bay to Cleveland, $1.75; freight from Cleveland 
to Pittsburg, $1.50; duty, $2; total, $5.25. For Canadian 
lumber delivered to St. Louis: Freight from Georgian 
bay to Chicago, $1.75; duty, $2; freight from Chicago to 
St. Louis, $2.50; total, $6.25. Mr. Hines gives the total 
for lumber delivered St. Louis at $5.25, but he evidently 
made an error of $1 in addition and he is also wrong in 
his comparison. He is comparing cargo shipments with 
car shipments. The former, in lots of usually 600,000 to 
800,000 feet, millrun stock, must be unloaded and handled 
through a yard at some lake point, say in Mr. Hines’ 
Chicago, Buffalo and Cleveland yards, sorted into prob 
ably 150 different grades, widths, lengths and thicknesses 
piled and dried. After remaining in pile several month 
it is taken down, planed and worked to all kinds of mat 
rial and sold. Mr. Hines is not noted as working for fur 
and would not expect to stand the expense of handling 
this lumber for less than $5 a thousand feet to pay hin 
for yard rent, sorting, piling, insurance, taxes, interest 
depreciation, bad debts and profits on the operation. Fivy: 
dollars is small enough. The car of lumber from th: 
south or west which Mr. Hines compares with Canadia: 
cargo does not have to stand this heavy yard expens: 
It has been produced from stump to car at the originat 
ing point cheaper than Georgian bay lumber has bee: 
produced from stump to boat at its originating point 
When Mr. Hines gets through with his Canadian cargo i 
will stand him about the following prices for deliveric 
I have added 25 cents more freight than Mr. Hines has 
as his figures are too low by at least 25 cents for tl 
last ten years’ average. Lumber delivered in Buffalk 
Freight from Georgian bay $2, duty $2, Chicago yard 
expense $5; total, $9. Mr. Hines says he can delive: 
Wisconsin lumber in Buffalo for $7. Lumber delivered i: 
Pittsburg will stand him as follows: Freight from Geo: 
gian bay to Cleveland $2, duty $2, freight from Clevelan: 
to Pittsburg $1.50, yard expense in Cleveland $5; tot 
$10.50. Mr. Hines says he can deliver lumber from Wi 
eonsin to the same point for $7. Lumber delivered 
St. Louis will figure as follows: Freight from Georgia 
bay to Chicago $2, duty $2, freight from Chicago to § 
Louis $2.50, yord expense Chicago $5; total for Canadi 
lumber deliverea St. Louis, $11.50. Mr. Hines says 
can deliver lumber from the south for $8.10. A carload 
of Canadian lumber would draw a crowd at a sideshow 
in St. Louis, altnough he says it can compete wilt 
southern lumber at that point. In the same issue of t 
AMERICAN LUMBERMAN reporting Mr. Hines’ ‘testimony be 
fore the committee when he said that Canadian, yellow 
or norway pine could compete with southern yellow pi 
as far south as St. Louis, your correspondent from ‘I 
ronto said “Southern pine is not only maintaining 
strength in Ontario but is taking the place of norw 
pine.’”’ For the sake of fair play, abolish the tariff a 
stop this game of shuttlecock between Toronto and $ 
Louis at the consumers’ expense. 


The Burden of Taxes. 

Mr. Hines cites as another reason why he can 
compete is that his taxes are so high, and mention 
case where the cost is $3 a thousand on the cut of 
mill, which must be exceptional. It is out of all prop 
tion to my experience. I am interested in six mills 
Wisconsin and Michigan and in 320,000 acres of land 
uated in fourteen different counties. We manufactt 
about 140,000,0000 feet of lumber a year. Our tax 
amount to about 50 cents a thousand on the amount 
lumber produced and we think it high, and it is hig! 

As to the cost of stumpage in Canada and the Unit 
States there is but little difference. Late sales by t 
government have been on a basis of $11.50 to $12, |! 
scale. Cost of logging in Ontario is at least $2 a tho 
sand more than in Wisconsin and Michigan, cau 
mostly by roughness of the ground, labor and suppli: 
being somewhat higher also. 

The cost of sawing at our Georgian bay mills is 
least 20 percent more than in our Wisconsin and Mic! 
gan mills, caused mostly by higher wages to millm 
and high tariff on mill supplies and machinery. We P 
a duty of 30 percent on machinery and supplies, and t! 
Canadian manufacturers take full advantage of it ! 
adding the duty to their cost price. 

As to conservation of our forests, free lumber W!! 
help by preventing exorbitant prices, which induces Cc! 
ting of small trees. There was never so much deforest 
tion as was practiced during high prices of 1906 and 19" 
Millions of young pine, spruce, jack pine etc. were ‘ 
for lumber and lath that at normal prices would be le! 
to grow to fair size. 


The Tariff and Low Grade Timber. 

There has been a great deal said about the effect of th 
tariff on low grade timber. The tariff has nothing to 
with it. I have lately been through many operations |! 
the south. They are practically clearing the land, which 
present prices of stumpage and lumber warrants, aud 





lal 

wh 
lis} 
No 
Re; 
to 





JAN 


abou 
price 
stea 
we : 
are 
lumk 
ever 
As 
sand 
high 
mills 
the | 
wast 
cost 
wast 
part) 
remo 
there 
thou: 


C, 
Woot 
mV 

Wi 


‘rea 


ays 
irge 
H. 
« De 
vood 
rs O 
his 
Ge 
ett 
n of 
eC oW 
ind 
sma 
Ell 
3s 0 
tices 

N 
er | 
d ' 
\t 
ymp 
tnué 
anh 
e |] 
cret 
nti 
Rie 
Oy { 
r tl 
ite 


sent 


sa 


pr 
{ it 
iliti 
the 
| co 
offi 
iey 
he 


iseme 


S ee 
of 


ts, 


"he 


spo 

less 

ed | 
l 

il ¥ 

Jan 


James 


act 


as 








JANUARY 16, 1909. 


AMERICAN LUMBERMAN. 


89 












































































































































about the only thing left is the small trees, which, with Pennsylvania. This arrangement has been discontinued - 
prices as they were in 1906-1907, would now be cut, in- and the Central Pennsylvania Lumber Company has taken 
stead of being allowed to grow to fair size. In the north over the James Strong & Co.’s office and force of sales- SEAT ILE WASHINGTON 
we are practically clearing the land; most of my mills men. The office is now in charge of James P. Strong, ] 
are cutting the cord wood, and the lower the price for formerly of James Strong & Co., and the New York 
lumber the more caretul we are to economize by saving office is now in charge of J. L. Woolf, formerly connected 
everything to make ends meet. with James Strong & Co. These branch offices will 
As to the Pacific coast: If the tariff was $10 a thov- handle the company’s sales business in eastern territory 
sand they would not cut clean. Whether the price be under the direction of R. G. Brownell. second vice presi- * ERN . 
the high or low, the waste goes on. Many of their largest dent and sales manager, with office at Williamsport. This Brand 8 Mi, What Will 
lule. mills use the circular saws, which waste three-eighths of ae - me aK. & 5/2 4 It Do 
rice, the timber in sawing inch boards, as against one-eighth . ing es A 9 
Mr waste with modern band saws, but their stumpage has ORDER FOR LOADERS AND SKIDDERS. Has cLeane vw For YOU? 
says cost them next to nothing, which is the cause of the Arche Kyle, jr., general southern agent for the Clyde Increased |S Seattic, Wn. Z WE 
fulo, waste. So we need shed no tears over them. The only Iron Works, of Duluth, Minn., and J. R. McGiffert, sec- ray les 
ates party that can possibly be adversely affected by the retary and treasurer of that company, closed a sale this OUR Sales. - Un Mn AERA ee ] KNOW, 
ina removal of the duty is the stumpage owner, and where week in Chicago to the Tremont Lumber Company for 
ight there is one stumpage owner there are probably ten four of their logloading and skidding machines, two of ; . . 
For thousand consumers that wiil reap the benefit. these machines to go to the Tremont logging operations We have peer ches on oe and can ship 
from J. W. WELLS. at Rochelle, La., and two to go to the logging operations ing vane 
land of the same company at Pyburn, La. The machines sold SEND US YOUR ORDERS 
dian were two McGiffert swing boom loaders and two Clyde 
gian LOCAL AND PERSONAL 4-line skidders, the four machines having a daily capacity GREAT NORTHERN MILL COMPANY 
0 to ° of 300,000 feet of timber, log measure. 
total cuties — eee SEATTLE, WASH. 
»ntls We use Telecode. 
2 in C. F. Dacy, manager for the Dacy Lumber Company, CANDIDATE FOR CABINET HONORS. ——— 
wit! Woodstock, Ill, visited the lumber district of Chicago R. J. MacLean, president of the Wilmington (Del.) 
10 to in Wednesday. board of trade, has started a campaign to secure the ap- 
dled William Dings, general sales manager of the Garetson- ree of E a. ~ - Lanne, — of the Fi L b ° 
ines’ ‘ireason Lumber Company, of St. Louis, spent several : 5 a phia boar — ©, as secretary 0 Conneroe Ir um De ccccce e ar Shingles 
rob lays in Chicago this week and disposed of a number of and labor. Mr. La Lanne has not announced himself as CED 
SOS irge bills of hardwood lumber to dealers in Chicago a candidate for the position and in the open letter which LONG AR TELEGRAPH POLES. 
a ; , ae he has sent out Mr. MacLean states specifically that he 
th T & x = a . oe , ‘ J 
i — ——. — 7 = es yong is not representing Mr. La Lanne. He urges, however, WASHINGTON LUMBER & TIMBER co. 
“nad : 1 & re arsed - _ i, Wis., } Chi, presen é a tt that such an appointment would be a recognition of the 712-13 Lowman Bldg., SEATTLE, WASH. 
Nine yoo" & sericmand Nompany, of wncago, manuractur-  pusiness, commercial and industrial interests of the en- 
gv rs of sash and doors, in central and southern Llinois tire United States, inasmuch as Mr. La Lanne is presi- 
in his vear . 23 te nd 
bien is year. dent of one of the largest boards of trade belonging to 
ee George L. Stevens, Chicago manager of the Alf Ben he National B 1 of Trad ] t an e i 
er re > Li Stevens, vt anage 2 4 , the National Board o rade and a representative busi- 
, + ett Lumber Company, of St. Louis, Mo., has opened , CHWAG a & N maiaate 
. . n office at 1005 Chamber of Commerce, Chicago, where 
cate will be glad to see the trade. Mr. Stevens will INCORPORATED 
rensi . 
indle also northern pine, hemlock and hardwood on 
tna ue EAT TLE,WASHINGTO 
int Ellington & Guy, Incorporated, wholesale lumber deal- 
Oin . 
on s of Richmond, Va., announce the removal of their MANU FACTU RERS 
eric flices January 1 to room 703 Mutual building, corner 
:iias f Ninth and Main streets, where they are better than WHOLESALERS 
a er before equipped for the handling of their business 
Pr. d prompt attention to all inquiries. 
iffal: I J | 
yard \t the annual meeting of the Tibbits, Cameron Lumber LU M BE R AN 2) 
lelive: Company, of Milwaukee, in the office of the company, 
red ir January 12, Fred P. Tibbits was elected a director and SH| Le LES 
Geo: ce president of the company to sueceed the late 
velan hrank J. Cameron. The other officers of the company 
tot e Frank L. Tibbits, president, and H. L. Tibbits, LUMBER EXCHANGE 
Wi scretary and treasurer, and these gentlemen were is al <a Bete) 0) = PROMPT SHIPMENTS 
red continued in their respective capacities. 
org! Richard Cortis has returned from Excelsior Springs, 
to 5 Mo., at which place he has been spending several days ‘i , 
nadi for the benefit of his health. He returns to Chieago 
Lys quite as good as new. Mr. Cortis is the Chicago rep- BUCKEYE BRAND 
arload resentative of William Buchanan, of Kansas City, and " SHINGLES 
leshow has an office at 623 Chamber of Commerce. During 2 4 assist the sale of House 
> wil lis journey he visited the office of the company at BUCKEYE “2, % and Barn Bills better 
of Kansas City. He was accompanied by Mrs. Cortis. = BRAND sy than Salaried Salesmen. 
oan \nnouncement has been received at the office of the FRANK D. LA LANNE, OF PHILADELPHIA, PA. ‘ . N 
“i x \MERICAN LUMBERMAN of the dissolution of partner . 4 ba 
Ww pl » of the wood brokerage frm of Lyo M iro & Ness man. Portions of letters from prominent men EXTRA CLEAR: R. J, Menz Lumber Co. 
oa 7 ip of the woo rokerag irm of Lyon, Munro & < . ° 
“i : (o., 5 Castle street, Liverpool, England. The business throughout the country and copies of resolutions passed oS 5-2 16 Ay Manufacturers and 
ate s dissolved by mutual consent December 31, 1908, hy various bodies favoring the appointment are included “ary wr Wholesalers 
= he ul as a result two firms will enter the broker- i the letter. There seems to be material evidence why LE. Pacific Coast Lumber 
oe ave business at Liverpool under the style of John relay ag 0 — oa ag member of vn ml and Shingles. 
l.von & Co. and H. J. Munro & Co., with offices at 5 (emt art's cabinet, and while the incoming executive ' 
( ai ileal Liverpool. ‘ should be in a position to make his own choice, it is Meet us in Seattle in 1909. 
Py hag eae .. but natural that he should consider the best interests and _ a 
Rs. ). J. MeCabe, 30 Church street, New York city, warns the wishes of the country at large. Therefore it is hoped 
=i th trade against a man giving his name as Eddie Ward that the national appeal for the appointment of Mr. 
ngs - on oe " ip acer nage hg J. —— bs - La Lanne to the secretaryship of commerce and labor 
of t ird’s practice to negotiate a trade for a machine to be will be given suitable recognition. H d U: Yi O d 
prop shipped from a point other than the factory and to col- g S an s our r er 
mills let an advance deposit. He was last heard from at , , 

: reel oo ve ' nie : : ME If you d e the bes ity 
ind West Point, Miss., and Talladega, Ala., where he was ELECTRICAL ee FOR CENTRAL * col iain antes 
fact still operating his confidence game. J. J. MeCabe states a : -s P : : in need of 
p tax tht his firm at this time has no traveling representative The commercial activity of the modern city is ae e he 
ount in the south and west, being represented in those sections largely dependent upon the efficiency of its central CR Fir, Cedar 4 Spruce 
hig! by prominent machinery dealers. Every effort is being ‘Stations. This is brought about by the fact of the (Qe: 

Unit nivde to apprehend Ward. general use of electricity for power and lighting. Any AND 
by ' ‘ - : oo , : interruption of the central station service, however A HIN 
$12, | - Che M. Winter Lumber Company, of ; yor oe slight, is certain to cause considerable annoyance and RED CEDAR SHINGLES 
a tho ee maker of — and office ae owe inconvenience, consequently if the business of a city Car and Cargo Shippers. 
cau: hv erection of a 4-story building 48x150 at its plant i, to be maintained without interruption it is essen- 
suppli: \’* at the foot of Seventh street and the Sheboygan +i) that absolute reliability be insured for the central NELSON LUMBER COMPANY 
tiier, This building, the plans of which are now be- ciation equipment throughout ’ 
=" ins prepared, will add 28,000 square feet of floor space The Western Electric Company has issued a bulletin 1052-1053 Empire Building, 
. Mic! ae ' it will be equipped with all necessary modern ¢,9m its New York city office which gives some idea Mills at Tacoma, Wash. SEATTLE, U. S. A. 
millm lu ilities for the handling of the increasing output of the facilities of the company for furnishing central 
“ep ot the business, the growth of which has been healthy tation equipment of the highest quality. The West- 
¢ | * . . rn . 
and t! +h , erg es a Lo a cee ern Electric Company has been engaged in the manu- 
ea 1  olicers have plans for still greater expansion, tnel facture of electric power and lighting apparatus since CIFI HIN 
policy is the conservative one of growing only to meet 4991 and was a pioneer in Pc ne Pe tar of the oar” bay = 
ner wil the healthy demand for its class of goods, the adver- oonstant current series are light generator and are 
non cl “ ‘ment of which appears elsewhere in this issue. lamp. Many of these early designs are still in sue- 
forest his company issues a very complete and useful cata- cessful operation both in this country and abroad and LI IMBER HINGLES 
ind 190 : hes its goods which will be sent upon receipt of 25 sive reliable testimony to the superior quality of West- 
ce s 7 ° 
yere ( - ern Electrie products. MANUFACTURER 
1 be lett _ The Central Pennsylvania Lumber Company, of Will- The bulletin, under headings ‘‘ Alternating Current WHOLESALE DEALER 
lanisport, Pa., one of the leading manufacturers and Generators,’’ ‘‘Direct Current Generators,’’ ‘‘Are AND SHIPPER 
Wholesalers of that state, announces that it has estab- Lamps’’ and ‘‘Switchboards,’’ goes thoroughly into 
. " ? wae . 03.92 I . ° 8 ‘ 

: lished branch offices at room 2077 Metropolitan building, the question of central station equipment, and those Robert S Wilson 
iy? ® No. 1 Madison avenue, New York city, and room 705 who want to make a thorough investigation of the ° $ 
> Sed ? _ Estate A on ee eee Pa. Rg quality of all Ley He = a pigate + me 1211-1212-1213 Alaska Bldg., 

! geal o January the company had an arrangement with nature can not be too careful in the selection o eir 
d, = . James Strong & Co., Incorporated, of Philadelphia, to apparatus, therefore the company will gladly send on SEATTLE, WASHINGTON. 
nts, au act as its representative in New Jersey and eastern request Bulletin No. 5910-9 to those interested. 

I y q , 
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Griren |] -)EEves 


WHOLESALE 


UMBER (0- 


MAHOGANY. HARDWOODOS.TIES & CAR STOCK 
RAILWAY EXCHANGE i. 


CHICAGO 








John O’Brien Land & Lumber Co. 
Pine and Hardwoods 


115 Dearborn St., CHICAGO 








Telephone, Harrison 1120 


Hardwood Mills Lumber Company 


WHOLESALERS OF 


NORTHERN HARDWOODS sovurTHERN 


1120 Monadnock Block, CHICAGO 








W.A. Messer Lumber Co. 


Chamber of Commerce, CHICAGO 


YELLOW PINE & HARDWOODS 








LOUISIANA RED CYPRESS 
C. L. CROSS, ciirexeor ire: 


Sales Agent, Loulsiana Red Cypress Ce. 


*Phone Harrison 810. 











W. L. SERRELL 
Pacific Coast Lumber 


1646 Monadnock Block, CHICAGO 








J.L.Lane & Company 
COMMISSION LUMBER 


Send me any Items you wish to Sell. 
108 LaSalle Street, CHICAGO, ILL. 











\ OT oF 


NOURSE-TAYLOR LUMBER 


OAK »° YELLOW PINE 


CAR and CONSTRUCTION STOCK 


Chamber of Commerce CHICAGO, ILL. 








Wisconsin Hemlock 
Michigan White Cedar 


C. H. WORCESTER COMPANY 
CHICAGO 








Log Run 
Poplar 


All Thicknesses. 
Send us your list with prices. 


CHICAGO 
CAR 
LUMBER 
COMPANY, 


Pullman Building, 
CHICAGO. 
































HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular, Address AMERICAN LUMBERMAN, 316 
Dearborn Street. Chicago. Ill. 


CONDITIONS IN THE ORIENT. 

PORTLAND, ORE., Jan. 9.—O. M. Clark, of the Clark 
& Wilson Lumber Company, this city, who, accompanied 
by Mrs. Clark, made a tour of the orient as delegate of 
the Portland Chamber of Commerce to the commercial 
excursion that started from San Francisco about four 
months ago, returned this week after a most pleasant 
‘trip. Mr. Clark studied commercial conditions and inci- 
dentally paid a great deal of attention to the prospect 
for Oregon fir in Japan, China, the Philippines and the 
Hawaiian islands, the countries included on the itinerary. 

China, Mr. Clark believes, will furnish a steadily in- 
creasing market for Oregon fir, whereas Japan will not 
buy largely because of its own forests in the northern 
islands, where timber is now being cut and even ex- 
ported. The market for Oregon fir in China today, he 
found, is not heavy, for the reason that silver is high, 
but an awakening in the market is looked for as soon 
as financial conditions change for the better. 

Mr. Clark found China developing rapidly. He found 
many railroad projects under way and others to be 
taken up shortly. Oregon fir he found to enter in the 
construction of buildings, wharves and railroad strue- 
tures. In connection with this Mr. Clark said: 

China, I am_= sure, will always be a good market for 
Oregon fir and the demand will steadily increase as long 
as we have lumber to sell. While the individual wants of 
the Chinese are not great, collectively they are enormous 
because of the immense population. 

The large undertakings that are projected from time to 
time require more or less lumber and Oregon is the logical 
source of supply. Japan on the other hand has considerable 
hard and soft wood in its own forests and I do not there- 
fore look to Japan as a particularly promising market for 
Oregon fir or any foreign lumber. 

Nor can we look to the Philippines as a good market 
for fir, The islands have large bodies of timber that are 
beginning to be opened up and the mills there will be pretty 
well able to supply the demand. ‘Timber is being disposed 
of on the same plan as in British Columbia, stumpage 
costing from 50 cents to $2.50 a thousand. But the stand 
of timber is not heavy, few tracts carrying more then 
25,000 feet to the acre. From this it will be seen that the 
average stumpage is low. 

Returning from the orient, we stopped at Honolulu and 
looking over the situation, [ found that a_ great deal of 
Oregon fir will be wanted there as soon as the construction 
of Pearl harbor naval station gets well under way. The 
islands have some Koha timber that is being logged and 
manufactured, but it is a very valuable wood and hence 
does not enter into competition with fir. 

Speaking of the trip from a social standpoint Mr. 
Clark relates that the delegates and their party were 
royally entertained everywhere. He found the Japanese 
very friendly toward America and Americans, and they 
did everything to make their visit one they would long 
remember. Mr. Clark returned by way of San Francisco 
on the liner Siberia. 





LOUISVILLE HARDWOOD CLUB BANQUET. 


LOUISVILLE, Ky., Jan. 14.—The Louisville Hardwood 
Club, at its meeting Monday, devoted most of its time 
to plans for the banquet which will be given the visiting 
lumbermen on the night of January 20. It has already 
been decided that the banquet in itself will be elaborate 
and that the vaudeville entertainment and smoker which 
are to follow will be of great proportions. An expendi 
ture of about $2,000 is counted on and the chief work 
just row is in spending this in the most artistie and 
fun-bestowing way. Secretary Macdonald, of the Louis- 
ville Commercial Club, is still in the attitude of ‘‘ grand 
idea promoter’’ for the affair, which promises to reach 
the magnitude of an event. Mayor James F. Grinstead 
and Governor Augustus EK. Wilson will deliver addresses. 

Nor is the least likely aspect of the convention and 
entertainment here the probability that the two big 
lumber associations among the hardwood men of the 
country will be joined. Both, by the way, were started 
in Louisville and it is argued that it is peculiarly 
fitting that here they should consolidate. 

There_ were many visitors at the meeting Monday. 
Secretary Lewis Doster, of the National Hardwood 
Manufacturers’ Association, was present to arrange for 
the convention and to learn the details of the banquet 
and entertainment. Mr. Hall, of St. Louis, and Lafe 
Green, of Falls-of-Rough, Ky., were two others, and for 
a time the room was full of outoftown lumbermen. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 35. 


Improvement in general trade conditions has con- 
tinued slowly and steadily this week, although the de- 
cided change in conditions which was anticipated by 
some dealers failed to materialize. Prices are firmer 
on almost every item and the movement of lumber is 
gradually increasing. Hemlock is practically the only 
lumber in which this advance has not been noted dur- 
ing the week and on this prices are unsatisfactory and 
offerings are made at low quotations. Taking of in- 
ventories both in city and country yards is practically 
at an end and dealers are able to tell definitely what 
lumber will be needed for their spring trade. Inquiries 
from country vards are fairly numerous and the de- 
mand is better from the manufacturing concerns using 
lumber of various kinds. Weather conditions through- 
out this section have precluded any activity in build- 
ing during the last month and little or no work of 
this kind will be started before spring. Collections 
are better than at any time during the last six or 
eight months and most of the manufacturers and large 
dealers say that in many instances bills are being dis- 
counted. The railroads are coming into the market a 
little more freely for all kinds of lumber, but at the 








same time most of the orders are for lumber that is 


needed immediately and little buying of spring stocks 
on the part of the railroads is taking place. 
Chicago Lumber Receipts and Shipments. 
Reported by George F. Stone, secretary of the Board 
ot ‘Trade. 
. Receipts, Jan. 1 to Jan. 9. 
Lumber. Shingles. 





ee en See 346,000 11,822,000 
ERE: eo) ee eemee ae eee 8,162,000 
DN in esaks wales mens 5,708,000 3,660,000 
Shipments, Jan, 1 to Jan. 9. 
Lumber. Shingles. 
MUNG Te ataie.caaieiensia aiaiv an &.4 sve echt 17,793,000 13,201,000 
SE a rene eee aPe aera 17,716,000 11,857,000 
Re ere ee ee 77,000 1,844,000 
Permits issued by the Chicago building department 
during the week ended January 13 were: 
NS MI ss oie n\n x hs 6 isco s Ak ava tore KS 2 $ 1,100 
$ 1,000 and under $ 5,000............... bo 101,100 
»,.000 and under Ere + a 145,600 
10,000 and under BOO bike + bee ‘- = 114,900 
25,000 and under ee a? » - 245,000 
50,000 and under 100,000... . av dca “SE 210,000 
Totals for week..... : ttcieeccoe Se @ Giieee 
Average valuation for week........... — 10,483 
TWOCKIS HPCVIONS. WEEK. .0.5.6.0.0 cscs cows 128 1,254,250 
Average valuation previous week...... i 10,424 
Totals corresponding week, 1908S... . re) 782,800 











Average vaiuation corresponding week, 
ecg, MOE EE EC Tere as 
Totals Jan. 1 to Jan. 18, 1909.........170 1, 
Totals corresponding pericd, 190S8......155 1,: 
Totals corresponding period, 1907..... .227 1, 
Totals corresponding period, 106...... 157 1,502,150 
Total corresponding period, 105...... 140 1,200,450 
Totals corresponding period, 104......130 2, y 
Totals corresponding period, 108......119 SSY,500 
Totals corresponding pericd, 1902... ...165 1,011,000 
Northern Pine, 
eee 
Chicago. White pine in all better grades is moving 


freely and the manufacturing demand has shown an 
increase during the week. Prices on upper grades are 
firmer and in some instances difficulty is experienced 
in filling orders on shop and pattern lumber. Wide 
boards of all grades are selling well at satisfactory 
Cull lumber and narrow boards are quiet and 
price concessions are made. Norway piece stuff is be 
ing disposed of to the country yards in considerabl 
quantities but at low prices, 


prices, 


Minneapolis, Minn, Conditions are hugely improved 
over those of a year ago. The movement of lumber is 
about the usual volume for this time of year and 
three times as strong as a year ago. The new lists 
have been generally sent out to the trade and old lists 
recalled. The actual market is close to the new list 
Demand has fallen off slightly since the advance was 
declared, for it stopped the run of speculative buying 
which has been in progress 

Saginaw Valley. ‘There is a fair movement in box 
stuff and in doors and house material. Prices of lum 
ber are steady and firm. The railroads report a good 
movement of manufactured products, and the volum: 
of business appears to be steadily increasing. The 
firms engaged heavily in handling pine are earryil 
good stocks. 


New York. Most wholesalers find trade more or les 
desultory and the opinion prevails that while the out 
look is decidedly satisfactory the edge has worn ofl 
the demand stimulated immediately after electior 
Yards are ordering now only what they actually nee: 
and ws this permits no accumulation for spring trad: 
we ought to see much more activity within a few 
weeks when the building season! opens on full swing 


——_—eeeEeeeeerreees> 


Buffalo, N. Y. Low among retailers and 
woodworking mills have resulted in keeping up t! 
trade of the local white pine dealers right through t! 
holiday season and some of them are saying that they 
expect it to continue through the winter and spring 
The volume of business is not large but the number 
of orders is much more than usual at this time of tli 
year. Prices are holding firm but no general advan 
will be made until spring, if it is then. 


stocks 


Pittsburg, Pa. One hears a few facts and many 
generalities concerning the present state of the white 
pine demand. Stocks are badly broken, and searec, 
and prices are holding firm, but the demand is not 
larger than during December, with possibly a few in 
stances of a local nature. The fact, however, tha! 
there is considerable animation in buying for th 
coming season among the dealers indicates perha; 
the most significant feature of this line, as there 
a widespread belief that he who has stock will be th: 
lucky man this year. 


Pewee 

Toledo, Ohio. Reports show stocks to be somewhi! 
broken, especially in the common grades. Any heas 
demand is certain to be followed instantly by a flood 
of substantial orders. Although inventories are no! 
altogether out of the way, inquiries have been ni 
merous during the week and much of the figuring | 
sure to develop into business, There is at present 
healthy local call both from the building field and fo 
factory use. 





Eastern Spruce. 


New York. The demand for eastern spruce is firm 
and it is now apparent that local assortments were 
even worse than reported two months ago when rv 
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tailers started to get their stocks in shape for better 
trade. The custom had become so uniform of ‘‘sizing 
up’’ as occasion required that little stock was bought 
ahead. Most of the recent orders from yards covered 
stock going into pile, as the actual consumption of 
spruce was moderate. Cargo orders are now very nu- 
merous, and while wholesalers look for an easing off 
in purchases for several weeks, there is evidently 
enough business offered to maintain the advanced 


price level. 
wane 


Buffalo, N. Y. The greatest demand for eastern 
spruce is for crating purposes because of its strength 
and the fact that it can be cut thin. It is also true 
that the demand now is largely for five-quarter, which 
is much searcer than other thicknesses. If more of it 
could be obtained clear it would compete with a good 
many other woods, but it makes a poor showing as 
against the Pacific coast. spruce, except in price as 
dealers say that best New Brunswick is hardly 7 
pereent clear. 





Boston, Mass. Demand for spruce has not been 
active during the last week. Prices are easier than 
they have been, but there are many who believe values 
will become firmer as the retail dealers find they 
must enter the market for supplies. A few whole- 
salers believe that when the winter mills get under 
way, as many of them will this month, that offerings 
will be larger and that stock may be offered at a 
lower price. There are a few large orders in the 
market for spruce. The call for frames is not large, 
as buyers feel confident prices have not touched bot- 
tom as yet. Sales have been made on a basis of $24 
for frames 9-inch and under. Some buyers claim sales- 
men have quoted them lower prices than this and have 
appeared more anxious to sell than they have been. 
Random is less active and prices are easier than for 
several weeks. It is reported that 2x10 and 2x12 has 
been offered as low as $24, but most dealers ask $25. 
In the smaller sizes prices are even easier than they 
are for large random. ‘The call for spruce boards is 
not large and prices are a little soft in spots. 

PPO 

Pittsburg, Pa. The new spruce list which advanced 
many items on the list has been held firmly since it 
was issued December 15, and the demand has not been 
affeeted to any extent. In fact, spruce seems to be 
in the best possible shape and is going along satisfac- 
torily, with mills all busy and orders comparatively 
more plentiful than for any other grade of lumber. 
astern buying has been steady and much stock is 
under contract for delivery there. 


White Cedar. 


Chicago. Telegraph and telephone companies are 
holding out of the pole market except in instances 
where special sizes of poles are needed immediately. 
Large poles are dull and prices are low. Traction 
ompanies are buying some poles. As usual at this 
eason few posts are being sold. Stocks of both poles 
ind posts are heavy in yards here and north, owing 
o dull trade of the last six months. . 


——eeeEeeeeerrs*> 


Minneapolis, Minn. Indications from operations in 
he cedar camps are that a much reduced supply of 
oles and ties will be gotten out, and the post output 
vill be somewhat less than last year, though posts are 
iow good property and continue to sell about as well 
s any stock in the market. Some items in the post 
ist are being cleaned up. The opinion of cedarmen 
athered in convention here this week is that post 
ircles will advance considerably this season, 











Hardwoods. 





Chicago. Quartered oak continues to be the feature 
f the hardwood trade in this section, and as it is ex- 
emely searee prices probably will go higher. Furni- 
ire and manufacturing concerns are buying plain 
iwed white and red oak in considerable quantities 
fast as they are able to secure it. The railroads 
e buying some plain sawed white oak, but not in the 
‘sual quantities at this season. As yet the imple- 
iment factories are buying very little cherry or other 
lardwoods and although stocks are large no change has 
hoen made in quotations. Hard maple is quiet, as the 
fooring manufacturers have sufficient stocks on hand 
t+ run them well into the summer. All the other hard- 
woods are unchanged. 


——_—_—ewoeon 


Minneapolis, Minn. Dealers here are complaining 
0 slow conditions since the holidays, but the condition 
' really no different from what the trade expects. 
The factories are supplied for present needs and are 
hot buying to any extent till their probable wants are 
ivertained. The outlook is good and the price situa- 
tion firmer than ever. Birch is strong on advanced 
{votations, and basswood continues to be bid high, 
With a small supply of the upper grades in sight. Oak 
Is strong with northern stocks about cleaned up and 
Southern quotations higher. Little is doing in the 
other hardwoods here, dealers having placed their or- 
(ders early for rock elm, ash and other of the seareer 
Stocks, 

o_o eee 
_ Saginaw Valley. The trade in hardwood lumber is 
Steady and there is a tendency both here and in other 


localities in the state toward a hardening of prices. 
Maple flooring is moving especially free and while 
prices are not up to the wish of manufacturers, yet 
they are doing a good business. Ash, maple, elm, 
beech and basswood are firm and in some instances 
quotations have been lifted. A fair stock is available. 





. 

St. Louis, Mo. The demand for quarter sawed white 
oak is strong with light offerings, prices strong. Plain 
sawed white oak is also in good demand, with light 
stocks to draw from, both plain and quartered being 
scarce and nothing like equal to the demand. Gum 
shows a fair demand, with supply about equal except 
as to dry stock, which seems to not be very plentiful. 
The strongest demand is for the box and common 
grades, with but slight call for the clear red and up- 
pers. This is largely accounted for by the users having 
made liberal purchases and being limited for yard 
room for storage purposes. With the shortage of logs 
at the mills and the low stock of hardwoods of all 
kinds, the coming demands of the new year, there is 
a general feeling of a strong upward tendency in 
prices, which is clearly indicated in the decided im- 
provement which has occurred since January 1. 

OPDBDAL LI I 

Ashland, Ky. Conditions of the lumber market in 
this vicinity continue to improve, the several manu- 
facturers receiving more orders and at better prices 
than received sixty days ago. As usual poplar and 
basswood are in good demand, with the demand for 
oak increasing, especially for inch dry stock in both 
plain and quartered. There is also a marked increase 
in bill oak business, as the railroads and large con- 
struction companies are placing orders for the first six 
months and some of them for the entire year of 1909. 
The timber supply for the mills on the Ohio river is 
limited and the peculiar weather conditions, with 
other influences that retard business, account mostly 
for the present log condition. There is, however, a 
comparatively small amount of logs in the Guyan and 
Big Sandy valleys ready to come out on the first tides, 
but it is a small amount compared to last year. Manu- 
facturers of our vicinity are looking forward to a 
large amount of business for this year. 

OPO 

Memphis, Tenn. The situation is reported healthy, 
and while business is rather quiet there is so much in- 
crease in the number of inquiries as to make the trade 
believe that there is further increase in the volume 
of business not far away. Even the export demand is 
improving to some extent, while foreign buyers are 
feeling the market in a way to suggest that they have 
important requirements to fill. One of the difficulties 
of the situation lies in the scarcity of high grade oak, 
both plain and quarter sawed. The demand for this 
class of lumber is good, but there is so little of it 
available that the volume of business therein is re 
stricted. The demand for the lower grades is not so 
active, though showing some tendency toward improve- 
ment. There is not much poplar for sale and offerings 
therein are readily taken. Ash and cypress are.com- 
paratively slow. ‘The demand for cottonwood and gum 
is reported somewhat better. The box factories are 
more active and tiis means increased requirements in 
the lower grades of both kinds of lumber. The higher 
grades are showing some slight tendency toward ad- 
vance and some holders are predicting a higher level 
still when the consumers of this sort of stock realize 
how serious the deterioration has been therein and how 
great a searcity there is in dry firsts and seconds. 

Nashville, Tenn. Great caution in the placing and 
acceptance of orders has recently characterized the 
local lumber market. It is evident that more stock 
is on hand in some localities of this section than ex- 
pected, while in others there is a marked scarcity, 
this being particularly true as to the better grades of 
hardwoods. There is no evidence of sufficient surplus 
stocks to cause dealers or manufacturers to accept 
orders for the far future. Speculators who took con- 
tracts some weeks ago, now find they can not fill them 
without heavy losses. Some grades are hard to secure 
at any figure. There is a continued advance in the 
prices of hardwoods. The better grades of oak lead. 
The orders from railroads continue to be scattered and 
are placed only when occasion requires. 





New York. The situation continues quiet but the 
undertone is getting stronger every day and the in- 
crease of inquiries for shipment after March 1 indi- 
cates that within a short time factories and hardwood 
consumers willbe well prepared for the anticipated 
spring improvement. Furniture manufacturers are 
only moderately busy, but reports are frequent that 
buying of high class furniture is steadily increasing. 
Conditions do not permit much of an increase in the 
demand for cheaper goods. Some local millwork plants 
have received orders from warehouses for birch and 
oak millwork to carry in stock in readiness for spring 
trade and this accounts for more optimism in some 
quarters. Birch as a rule has not held well, as is also 
the case with maple, there being plenty of stock ready 
for prompt shipment. Quartered oak is strong, also 
basswood and gum and upper grade poplar. Low grade 
stocks are generously offered and prices are irregular. 





Buffalo, N. ¥Y. While an improvement is hardly no- 
ticeable at this time, dealers are mostly looking for- 
ward to a boosting of low grade values and increased 
sales of chestnut, birch and maple, due to the scarcity 
of the upper grades and advancing prices of oak, both 








=—— FOR $2.75 ——— 


Premier Goody Box 


Price, $2.75 


Each box contains $4.40 retail value in the follow- 
ing delicious assortment. Best goods packed in 
the world. Guaranteed under the Food and Drug 
Act, of June 30th, 1906, Serial Number 193, 


Tin Premier Baked Beans 3s. 
Jam Jar Premier Cranberry Sauce 1s. 


1 

1 

1 ‘Tin Premier Plum Pudding 1s. 

1-10 Oz. Tumbler Premier Red Current Jelly. 
1 Medium Jar Primier Figs. 

1 Jar Premier Strawberry Jam. 

1-18 Oz. Bottie OlivesNo.2. 

1 Bottle Tri Olives No. 12 Cylinder. 

1 Jar Premier Mince Meat 3s. 

1 Jar Premier Orange Marmalade, 

%4 |b. Tin Premier Black Pepper. 

1 Bottle Premier Prepared Mustard. 

1-% Pint Bottle Premier Chili Sauce. 

1 Bottle Premier Celery Salt. 

11. Carton Premier Mocha and Java Coffee. 


FRANCIS H. LEGGETT & CO. 


Importing and Manufacturing Grocers, 
West Broadway, Franklin and Varick Sts. 
NEW YORK. 


Bordeaux Office, 
18 Rue Victoire Americaine. 


Manufactory, 
132 to 138 King St. 


N. B.—We do not sell at retail or supply families, 
but solicit business from commissaries and those 
who buy to sell again. To such we shall be 
pleased to mail copy of our price list, Premier 
Enquirer, which gives quotations for every article 
in the grocery line. 

Write for free sample conister Perri Walla Ceylon 
India Tea. also the folder which tells all about 
Premier Line Food Product. 


THE BEST 
THE WORLD PRODUCES. 
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STOGIES AREMADE:IN WHEELING ANNUALLY: 
‘OF THISVAST PRODUCTION THE CREAM 1S: 
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$2.00 00 


RAKNEL “HAVANAS” are hand-made, by skilled 
workmen, in a sun-flooded factory, from clean, 
clear, long American Havana filler and covered 

with a genuine Connecticut wrapper. Five inches in 
length: guaranteed to contain no artificial flavor. 

Send $2.00 apy way you like and we will forward, car- 
riage prepaid, 100 ‘“‘Havanas” on day your order isreceived. 
Smoke as many as a thorough critical test requires: then, 
if you are not satisfied, return the remainder at our ex- 
pense, and your $2.00 will be refunded promptly, Order 
now, stating preference— light or dark tobacco. 

Illustrated literature descriptive of our other styles mailed upon request 


THE DRAKNEL COMPANY, 1337 Market Street, WHEELING, W. VA, 


Reference—R. G@. Dun & Company 














Brass and Aluminum Trade Checks 
STEEL LOG STAMPS ) 
\ STENCILS ( 

Astomatic Counters for Counting Logs ; 





GET QUOTATIONS FROM 


W. W. Wilcox Co. 


~ . 201 EAST LAKE ST, ‘CHICAGO ; 
ESTABLISHED 1872 
* COMPLETE CATALOGUE SENT ON APPLICATION 
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plain and quartered, and poplar, and already dealers 
are beginning to say that the weakness that has so 





Our descriptive Booklet 


Free tells you all about the 


BOOKS THAT WILL SAVE YOU MONEY. 


A minute of your time to 
write the postal card giv- 
ing us your address, We 
cheerfully tell you all 
about them. $ 38 ts 


Free 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 
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Will You Accept This 
Business Book if We 
Send it Free? 


Sign and mail the coupon below. Send no money! 
Take no risk! 

One hundred and twelve of the world’s master business 
men have written ten books—2,079 pages—1,497 vital business 
secrets, ideas, methods. In them is the best of all that they 
know about 





—Purchasing =Salesmanship —Position-Getting 
—Credits Advertising —Position-Holding 
— ti —, 

Collections Correspondence —Man-Handling 
Accounting Selling Plans —Man-Training 
—Cost-keepi = ling C i 
areatiestion Handling Customers _uciness Generalship 

<8 —Office Systems —Competition Fighting 
—Retailing -—Short-cuts and and hundreds and hun- 
—Wholesaling Methods for every dreds of other vital busi- 
—Manufacturing line and department ness subjects. 


A 9,059-word booklet has been published describing, explaining, picturing 
the work. Pages 2 and 3 tell about managing businesses great and small; pages 
4and5 deal with credits, collections and with rock-bottom purchasing ; pages 
6 and 7 with handling and training men ; pages 7 to 12 with salesmanship, with 
advertising, with the marketing of goods through salesmen, dealers and by 
mail; pages 12 to15 with the great problem of securing the highest market 
price for your services—no matter what your line; and the last page tells how 
you may get a complete set—bound in handsome half murocco, contents in 
colors—for less than your daily smoke or shave, almost as little as your daily 
newspaper. Willyou read the book if we send it free? 

Send no money, Simply sign the coupon. 
p———The System Co., 151-153 Wabash Ave., Chicago——— 
If there are, in your books, any new ways to increase my business or 


my salary, I should like to know them. So send on your 16-page free 
descriptive booklet. I'll read it. i 
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HOTEL CUMBERLAND 


Ideal location, Near theatres, shops and Central Park. 
New Modern and absolutely Fire-proof. Coolest Summer 
Hotel in New York. All outside rooms. Transient rates, $2.50 
with bath, andup, Special rates for summer months. 


Send for Booklet. 


HARRY P. STIMSON, R. J. BINGHAM, 
Formerly with Hotel Imperial. Formerly with Hotel Woodward. 
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Commonwealth Hotel 


CORNER BOWDOIN STREET 


Opposite State House, BOSTON, MASS. 


This hotel is new and Lge fire-proof; 
even the floors are of stone, nothing wood but 
the doors. Equipped with its own vacuum 
cleaning plant. Long-distance telephone in 
every room. Strictly a temperance hotel. 


We offer you the following rates: Room with hot and cold 
water and free public bath, $1 and $1.50a day. Rooms with 
private bath, $1.50 and $2a day. Will make a weekly rate for 
rooms with hot and cold water of $6 to $8; with private bath, 
$0 to $12. Suites of two rooms, with bath, $15 to $22. 


STORER F. CRAFTS, Manager. 














long handicapped these minor woods will soon be a 
thing of the past. Sales are generally called light. 
eee 
Boston, Mass. The demand for hardwoods since the 
first of the year has not been active. During Noveni- 
ber and early December there was a little demand for 
hardwoods, but this has fallen off since the first of the 
year. The consensus of opinion is that prices will be 
advanced before the month is out, due to the small 
stocks of desirable lumber at mill points. There is 
eall enough for the best quartered oak to keep the 
market well cleaned up and holders are firm in their 
asking price. The call for plain oak is not active. 
Some holders are asking a little higher price, but it is 
not possible to get an advance at present at least. 
Cherry is not in large offering. Brown ash is in fair 
demand and prices are well held. 
Os 
Baltimore, Md. Hardwoods are gradually regaining 
the relative snap which they showed before the end 
of the year temporarily checked the movement. Lum- 
ber is being called for in considerable volume, and 
indieations are that the demand _ will inerease in 
urgency from now on. The range of prices is prac- 
tically unchanged, holders of stocks feeling that they 
have nothing to lose if they adhere to advanced 
figures. The gradual increase in business is expected 
to enable the mills to adjust themselves to conditions, 
so that extraordinary fluctuations are not likely to 
oceur. The export movement shows indications of 
becoming more active before long. None of the favor- 
able symptoms detected in the foreign market some 
time ago have disappeared; the tendency is rather 
toward a more pronounced feeling that the future 
will develop a satisfactory volume of business at re 
munerative prices. 
_—eeeeee 
Pittsburg, Pa. Hardwoods are in good demand and 
prices are firm. A decided improvement has been 
made in the demand for sound wormy chestnut the 
last week, while the better grades of oak and poplar 
are scarce. The common and lower grades are plen 
tiful, but are not weakening in price. Reports from 
the eastern markets indicate considerable demand 
there at present and some large orders being placed. 
ew 
Philadelphia, Pa. The hardwood situation is steady, 
with a marked improvement over a few months ago. 
The furniture factories in this section are running 


-about medium capacity, and flooring and indoor con 


eerns are fairly active. The stocks in better grades 
of poplar, ash, oak and one or two other woods are 
still short and no effort seems to be made to pile up 
stuff. The veneer market shows a slight improvement, 
cigar box lumber is apparently plentiful. Consequent 
ly a little sluggish in prices, however, the cigar busi 
ness is livening up and the buying of cigar boxes 
has increased accordingly, creating a better feeling as 
to outlook. 

Toledo, Ohio. While there has been no unusual ae- 
tivity, prices have held firm. Some orders have been 
placed during the week and there is a fair local de- 
mand for quartered oak, maple and hickory. Box 
plants report some dullness recently owing to the sea 
son, but box materials have not declined. Hardwood 
dealers are unanimous in the opinion that higher prices 
will prevail as soon as spring building begins, if not 
before. 

Cincinnati, Ohio. A better tone is noticed to the 
hardwood market the last week and there is a feeling 
that from now on there will be a steady betterment. 
There is a good sale of quarter sawed white oak, with 
plenty of activity in plain white. Red oak is moving 
along in a satisfactory manner, both quarter sawed 
and plain being fairly active. Chestnut is in good 
demand both for interior finish and furniture making. 
Prices remain unchanged. Poplar is active, with a 
tendency to higher prices. The stocks on hand and 
available at this point are said to be equal to any de- 
mand that may be made at present. Good clear stock 
of good width and length is, however, not so plentiful, 
while there is a good inquiry. Ash is quiet, while the 
stocks are in better condition than at any time in 
years, though it is estimated that in the event of a 
brisk demand there would develop in the market a 
shortage equal to that in the summer of 1907, when 
there was scarcely any to be had. Hickory is slow but 
the stocks at the yards are such that a rush in the 
wagon and carriage industries would make what stock 
there is disappear very rapidly. 

—_—eeee 

Columbus, Ohio. Hardwoods have been firm on the 
local market the last week. All grades enter into the 
firmness. Quartered oak is scarce and the quotations 
in that line for firsts and seconds are about $76 at the 
Ohio river. No. 1 common is quoted’ at $45 to $46, No. 
2 common at $27 and No. 3 common at $14, while oak 
is also scarce and quotations are high. Chestnut is 
wanted at many points with a tendency to advance 
prices. Hemlock is being quoted at about $2 to $3 
more a thousand. 


Hickory and Ash. 


Pittsburg, Pa. The demand for ash and hickory re- 
mains without feature, but steady. . Prices are un- 
changed and stocks are small. The sales are usually 
in small lots of few carloads at a time, and consumers 
are trying to keep a little ahead of the actual need for 
fear of running out of stock. 








Hemlock. 


Chicago. Not only has the inquiry for hemlock 
fallen off more than that in any other lumber during 
the week but prices have shown a considerable decline. 
This is believed by dealers to be due to the fact that 
a number of the large manufacturers are making un 
usunl efforts to clean up their stocks in the shortest 
possible time and therefore are making material con- 
cessions on all lumber that can be sold immediately. 
Hemlock yard stock is quiet with the exception of 
some of the larger sizes in piece material, for which 
the demand is good and which are searce in this mar- 
ket. Hemlock boards are dull and lath have sold lower 
this week than at any time this winter. 





SOI 

New York. Buying is of a better character than at 
any time since December 1, when there was a little 
setback after the postelection spurt. Reports from 
mills are to the effect that no chance exists for get 
ting stock ahead and that lumber is shipped as fast as 
sawn. There is a lack of orders for special sizes, indi 
cating that little hemlock is being consumed. 

SON wr 

Buffalo, N. Y. Some of the Pennsylvania hemlock 
producers have advanced the price 50 cents, making 
the base $18.50 at Buffalo. While dealers in Michigan 
hemlock have taken no steps in the matter, some of 
them at least say that they are in favor of maintain 
ing the price. 

Boston, Mass. The call for hemlock boards has 
ruled quiet during the last few weeks. For a while 
spruce prices were advancing and holders of hemlock 
looked for a larger call for their stock, due to the 
lower asking prices as compared with those of spruce. 
Now that the latter have become easier the call for 
hemlock has fallen off again. Offerings are not large 
and dealers are not trying to force sales as a rule. 
They feel that later they will be able to get their 
prices. 

PBB LIOI IST 

Pittsburg, Pa. Hemlock remains about stationary. 
There is no weakness noted and no change in prices 
thus far. Exeeptional orders of large size seem to 
get the best of the old Pittsburg list but this is only 
a slight concession. Generally the full list is secured, 
and buyers are becoming accustomed to meeting it. 
There is a fair production and millse are running 
steadily. Construction timbers are in exceptionally 
good demand at this time and inquiries are out for 
large bills upon which Jocal dealers are figuring at 
this time. 

eee 

Toledo, Ohio. Hemlock shows every indication of 
advancing in sympathy with yellow pine. There is a 
shortage of the coarser grades and fair demand espe 
cially from country points. There has been some 
buying, although receipts have been light. Hemlock 
lath are still rather weak. 





Poplar. 


Chicago. With the exception o. a light buying de 
mand from large corporations practically no movement 
of poplar is noted this week. Prices are firm on bet 
ter grades, but on lowers which are being bought to 
some extent by the box manufacturers concessions 
from previous quotations are being made. 

SAPO 

Buffalo, N. Y. Conditions in the poplar trade do 
not change much, as the demand is almost always fully 
up to the supply and is likely to remain so. Where a 
dealer has a mill behind him with a supply of logs 
and dry stock on hand he is in command of the situa 
tion; otherwise it is pretty hard to keep up an assort 
ment. The fact that basswood is so scarce and high 
shows that poplar is not giving way to other woods 
much and it is at the same time rather too searce to 
crowd its way into work that will take white or yel 
low pine. 





PP OOO 

Boston, Mass. The demand for poplar is not large 
but dealers are able to get their asking prices for the 
better grades. One-inch ones and twos are quoted at 
$47 to $49 and bring these prices. 

Baltimore, Md. The poplar trade reflects in a 
general way the improved tone that prevails through 
out the lumber trade. The demand for stocks is be 
ginning to reassert itself, and those dealers who 
placed liberal orders some time ago find opportunities 
for disposing of holdings at fair profits. Intending 
buyers seem rather more concerned about getting 
lumber promptly than about the price, and there are 
other indications, equally encouraging, of a stronger 
tone in the trade. The stocks likely to come in for 
some time will be relatively small, many of the mills 
having shut down because of the weather and the 
condition of the roads making it almost impossihle to 
move lumber in considerable quantities. The inquiry 
from abroad is rather better than it has been and a 
material reduction in the stocks held abroad has taken 
place. There is room for improvement, however, ani 
exporters will do well not to ship stocks on consign 
ment. 


Toledo, Ohio. Poplar is slowly recovering from the 
weakness which has prevailed for some time, espe 
cially in the lower grades. The better grades are now 
fairly strong. The supply while not large is sufficient 
for all present purposes. 
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Columbus, Ohio. Poplar is by far the strongest 
point in the lumber market in this section. The. seare- 
ity of supply coupled with the increased demand has 
made the prices advance appreciably. Volume orders 
are now the rule with a disposition on the part of pur 
chasers not to quibble over cuts or discounts. 





Fir, Spruce and Cedar. 


Chicago. Prices on all better grades of fir, espe 
cially in shop and tank lumber, have recorded a very 
satisfactory advance during the week. Little cull or 
any other low grade lumber is being brought here. 
Tank factories are placing a number of orders, as 
stocks were badly broken. Thick tank stock is scarce 
and is bringing better prices than for some time. Fir 
yard stock is quiet. With the exception of a few tim 
bers that are being bought by the dock and dredging 
companies but little inquiry is received for heavy ma- 
terial of any kind. Fir car siding is active. 





—o—oOorr~rnaeaer> 


Seattle, Wash. The demand for fir lumber is gener 
ally conceded to be light by dealers on the Coast, 
though with better weather conditions in the east, 
and inventories taken, line yard men will get back in 
the market for stock. Some eastern buyers have vis- 
ited the Coast this week and are making connections 
for handling lumber from the Coast, believing that 
a good demand will result within the next fifteen to 
thirty days. Upper grades are still in good demand 
and dimension and common show improvement in the 
local market. Coastwise charters are firm and up- 
ward, as is also rates from Puget sound, Grays harbor, 
Willapa harbor and Columbia river points to the Ha 
waiian islands, Guaymas and Santa Rosalia.  Char- 
ters to these ports are, it is said, being made under 
private terms, the old rate of $6 having been with- 
drawn. To San Francisco, $3.75 and $4 is being paid 
and $4.50 to San Pedro, for lumber charters. 


——eeOoor 


Tacoma, Wash. Fir lumber is maintaining the firmer 
tone it has had the last thirty days and the outlook 
for 1909 continues encouraging. There is extensive 

‘ilrond buying and the general demand is good, with 

fair volume of eargo orders coming in. The amount 

husiness being done is fully up to expectations. 


Sern 


Fortland, Ore. The cold weather and snow storm 
this week has somewhat disrupted local business 
(ta number of mills throughout the state have been 
mnpelled to shut down, but aside from this conditions 
considered very satisfactory with many inquiries. 
iiifornia is buying large quantities of lumber and 
isiderable will go foreign during this and next 
uth. The local demand promises to be good this 
r. Ties are bringing about $9 at the ship and there 
some business in that line. The shingle market 
s shown no material improvement. Logs are steady 
from $7 to $10. 


———eaeEeeeEee 


Kansas City, Mo. The outlook for the fir trade in 
nsas City territory, especially from northern Kan- 
and Nebraska, is better than for over a year. The 
vanee in rates from the south to Nebraska points 
expected to materially increase the demand for fir 
| other west coast stock during the coming season, 
d in fact has already done so. Prices are consider- 
ly firmer than they have been and the mills seem 
have a very fair volume of business for the time 
year, 
BAO 

Buffalo, N, Y. There seems to have been a steady 
rovement in the demand for Washington fir and 
ice in the eastern market and fir has advanced $3 
e the first of the year. The weakness that has 
iracterized the spruce trade is fast disappearing 
d dealers are looking forward to a fine spring trade. 
‘ight rates, however, are so high that the coast 
de is greatly handicapped and will be until there 
ome relief, 


California Pines and Redwood. 








Buffalo, N. ¥Y. Dealers in white pine are beginning 
look to the California sugar pine to take the place 
upper grade stocks that have been used for pattern 
rk, but inquiry shows that the supply is short even 
vw. Some dealers say that because of their fine 
ality and good widths redwood and red cedar will 
obably work into this trade. Prices in Pacifie coast 
vods here are stronger and the demand improving. 





Mahogany and Spanish Cedar. 


Chicago, Receipts of mahogany logs continue heavy 
‘nd when the shipments on the way have been placed 
in the yards the veneer manufacturers in this section 
helieve that they will have sufficient stock on hand 
'o run them well into the summer. Mahogany lumber 
‘Ss comparatively quict, although without change in 
rices, Mahogany veneers continue fairly active, fur- 
oe and finish manufacturers being the principal 
uyers, 


Spanish cedar is in light supply and prices are un- 
changed, 





Southern Pine. 


Chicago. No change in yellow pine conditions has 
been noticed this week, and although a better demand 
is looked for in the latter part. of January and the first 
of February, there are as yet no indications of this 
improvement in the movement. Country yards are 
buying very little lumber as yet, although they are ex- 
pected to begin to fill their needs before the middle 
of February. As an unusually active season in build- 
ing is looked for throughout the middle west, yellow 
pine manufacturers are confident that there will be an 
average amount of business done during the next two 
months. All the lower grades of yellow pine are quiet. 





Oooo 
St. Louis, Mo. The demand for yellow pine seems 
to have increased to a marked degree during the last 
week, as well as a strengthening of values to a con- 
siderable degree. Many dealers report large sales to 
lurge consumers as well as a fair and increasing de- 
mand among the yard dealers throughout the country. 
While prices have not been obtained that are desired 
as vet, at the same time the marked improvement in 
this respect shows a healthy condition of the market. 
BOBO 
Kansas City, Mo. The market is steady with a 
slow but sure advancing tendeney. Several items are 
being quoted at from 25 to 50 cents a thousand higher 
than a few wecks ago, and concessions on surplus items 
do not seem to be as marked as some time back. There 
is a continued inquiry for railroad and car material, 
which is encouraging, and factory stock of various 
kinds is selling with considerable freedom for so early 
in the year. The feeling is decidedly optimistic all 
along the line. So much so that a number of large 
companies are asking more than the regular run of 
prices, feeling satisfied that the market will advance 
to their quotations in the near future. 
OPPO 
New Orleans, La. Progress toward recovery has 
been slower than was hoped, but some betterment of 
trade conditions is reported by most manufacturers. 
Inquiries, for one thing, are plentiful. Some of the 
millmen are holding out for advances on some items 
of railroad material, notably car decking. Scarce 
items of flooring are selling at improved quotations. 
There is a better demand for factory stock and some 
little increase in the call for yard stock, though not 
the gain in this direction that had been anticipated. 
Production is still restricted below the volume of out- 
put during the early part of December, which gave 
rise to some fear lest the market be overloaded. Mills 
shut down for the holidays have not, in some cases, 
seen fit to resume so far, while still others have closed 
down for extensive repairs or improvement. It is gen- 
erally believed here that the increase of production so 
far noted or indicated will not unfavorably affect the 
quotations, which are presently firming up, though 
the actual changes are slight. Export call is still dull. 
There are indications of a revival of the South Ameri- 
can demand and timber stock has recently been quoted 
up a wee bit. European buyers also seem to be taking 
livelier interest in the market. Stocks at ports are 
low. Prices, in spite of the dullness, appear on the 
surface to be well held. 
eee 
Boston, Mass. The call for southern pine is moder- 
ate as far as new business is concerned. - Buyers have 
fair sized stocks due them on orders placed some weeks 
ago, and so are not worrking a great deal. Some of 
the large dealers have been busy for several weeks 
bringing in stocks, believing that the dealer who has 
a good stock on hand when the retail call starts will 
receive a large business. The outlook favors a higher 
level of prices as the season advances, as mills are 
well filled up with orders and will not sell ahead unless 
they get their full asking price at least. Heart face 
is firmer at $50 to $52. 
BBB LI 
Baltimore, Md. ‘The details appertaining to the 
close of the year are about disposed of, and Georgia 
pine men are beginning to give their attention to the 
disposal of lumber. Salesmen are starting out or 
have already done so, and energetic -efforts are being 
made to secure orders. The mills are once more at 
work, and the situation has assumed an air of activity 
which was lacking for a time. Some changes have 
taken: place, but in the main matters are much the 
same as they have been, except that the prospects are 
regarded as decidedly more promising than was the 


ease until lately. 
OOOO 


Pittsburg, Pa. A decided stiffening of prices all 
over is noticed and a better demand with inquiries in- 
dicating a broader market in the immediate future. 
The mills are reporting plenty of orders and -small 
stocks, and when short on certain sizes want the best 
price possible for those items before cutting. The 
improvement, however, is not irrational and has much 
steadiness to it. 

Peer" 

Toledo, Ohio. The new list quotes yellow pine at an 
advance over the old list, averaging about 50 cents on 
the right hand side. A few orders have been placed 
and inquiries have been unusually frequent. All ship- 
ments have been coming in promptly. . Local dealers 
do not expect any more cheap yellow pine and are pre- 
paring to buy in quantities before values again shoot 
upward. Inventories have revealed, or at least em- 
phasized the fact, that stocks have run far below nor- 
mal and that in order to meet the rush and hurry- 
up call of a prosperous season it will be necessary to 
do a lot of filling in. This has given rise to‘the large 



















aouDAnpua $32 0} 21U17 OAT 


oY? 48V 
SUID3} fp 9} J JO YAOM ay} s20q 


upuliaquiny] upDIuaup 





“91OUl 


yonur no sod pjnom yioM jo JuNoure sures 9y] Op |[IM yey} 


suoseM pue sasioy{ 














> 
+= | 
<q 
1?) 
cr 
y' 
@ 
om 
° 
a 
K 


Q 
O 
a 
v 
e 
2 
VW 
= 
O 
9 
7 
le 
> 
W 
a 
© 


IM Jed INO 


‘OSE'EF SI 1e9 INO jo aoud 


“JaBuo] yonur 4se] |] 


o1ed qymM pue *QOIAIOS sieak 9014} jo ons oie NO 





3! 
f 
a 
® 
° 
9 |§ 
Sle 
Rls 
3 |* 
o|3 
el | 
|e 
315 
8 |e 
@ 18 
.~ 
7 
z 
3 
a 
<< 


O 





uD ‘aseyealq JO JeaMm ysulese CYYW AA € 10F 


st goqueIens Jn 


VNVIGNI ‘ANLVOAG 





























12 
yc ranneo BELTING 
TANNED 
773 The 12th of a series of ads 


illustrating Belt Making. 





The above view shows our process of cutting belting strips. 
Matching the pieces so as to get strips of relative thickness 
and quality into the same belt is the work of an expert and 
requires careful inspection. 

For other steps watch this space or send for FREE book- 
let—"‘Glimpses of Modern Belt Making.”’ 


GRATON & KNIGHT MFG. CO. 


Oak Leather Tanners and Belt Makers. WORCESTER, MASS. 
a 

















94 


AMERICAN LUMBERMAN. 


JaNuaRy 16, 1909. 













eppes Will Send 
ustomers to You 


Write today for our great 1908 
plan for sending buyers to you for 
Heppes No-Tar Roofing. We are 
helping lumber dealers all over the 
country to build up a big paying 
business with our famous 


HEPPES’ 
NO-TAR 


Somebody in your community is 
going to profit by our Roofing Sales 
plan. Why not you? Investigate! 
Write us today, and let us tell you 
all about it. 

Heppes No-Tar is the roof for 
every building, new or old. There’s 
a weight for every purpose. 


Write To-day 
For Heppes’ Great 
Trade Building Plan 


Now is the time to. get in on the 
big business that is being done on 
Heppes’ No-Tar. You can’t fail to 
reap big profits, for the Heppes 
Company will throw all the force 
of its enormous advertising cam- 
paign and its personal efforts into 
your trade territory to send cus- 
tomers to you. Every inquiry will 
be promptly turned over to you. 
Drop us a line and see in how many 
ways we will work with you. It’s 
the greatest trade winning propo- 
sition you ever heard of. 



































Quick Shipments 
To Any Point 


There’s no delay. We can ll an 
order in any part of the United 
States in the briefest possible time 
from our big warehouse stocks in 
Philadelphia, Memphis, Kansas 
City, Minneapolis or our big fac- 
tory with railroad right at the 
doors in Chicago. Write now! 


3320 Fillmore Street 


CHICAGO 









volume of inquiry and it is now evident that yellow 
pine will find a ready market here from this time on. 





Cincinnati, Ohio. A better feeling is noticed in the 
yellow pine market at this point than has been the 
case in more than two years past. ‘he business for 
December in yellow pine was good and all kinds were 


in active request. This kept up until after the first. 


of the year, and at this time business continues good. 
It was expected that the advance in prices to take 
effect January 1 would discourage the market, but such 
has not proved the case. More yellow pine is being 
handled by the railroads running into Cincinnati than 
for many moons, and the dealers feel encouraged to 
believe that the long looked for turn in the market is 
now at hand. 


Columbus, Ohio, There is a good market for south- 
ern pine and dealers are laying in stocks preparatory 
to the advent of the spring building season. Prices 
are stiff and for 2-inch dimensions the prices are about 
$19 to $20. Shipments are larger, with a better tone 
prevailing in every section. 





North Carolina Pine. 





Norfolk, Va. On account of many of the mills 
stopping to overhaul, there is less stock on hand since 
last report. Sheds and yards show badly depleted 
assortments and in a number of instances mills are 
obliged to wait or hold off on charters until they can 
accumulate sufficient lumber to fill out requirements. 
Orders and inquiries are continuing to be handed in to 
manufacturers in sufficient numbers to give them an 
opportunity of accepting or rejecting as circumstances 
dictate. Prices on all lines of stock are firm, as there 
is not much in reserve and all the mills well supplied 
with orders. Box edge, kiln dried, while not moving 
as freely as a few weeks ago, maintains a firm position 
and is quoted $14.50; 6-inch, $15.50; 8-inch, $16; 10- 
inch, $16.50; 12-inch, $17.50. Roofers and factory 
flooring, especially the former item, are firm; 5%%4-inch 
being quoted at $17; 7%4-inch, $17.50. All standard 
lines of flooring, partition and thin ceiling, are firm. 
Lath are in a little better supply, but firm at $2.65 a 
thousand. Charters are easy on a basis of $2.65 to 
$2.85 to New York and sound ports, and $3.25 to $3.50 
to Boston, one-fifth off for dressed lumber. 

SOB 

New York. Several wholesalers have booked big 
orders for inch rough boards and this is the feature 
of the week’s market. The situation generally is un- 
changed, business running on a steady basis but with- 
out the urgency shown three weeks ago. There is a 
continued good demand for edge box, roofers and floor- 
ing and ceiling. Building sizes are in fair demand but 
the very heavy stocks carried through last year are 
large enough in many instances to supply the mod- 
erate demand. A substantial increase in cargo in- 
quiries is noted and this is considered one of the best 
signs of the approach of normal trade. 


——eoeeeeeeees*™ 


‘ 

Buffalo, N. Y. Dealers do not seem to agree as to 
future advances in the price of this wood. A large 
dealer who has just returned from Norfolk says that 
no advance will be made until spring, while a large 
mill owner says that the tendency will be to climb up 
to the old high price just as fast as the trade will war- 
rant it, and he is inclined to think that will be in the 
near future. Stocks are badly broken and the good 
trade of before the holidays has not yet been resumed. 


——eeOenrrre* 


Boston, Mass. The market for North Carolina pine 
is not active, but this is not unusual at this season 
of the year. Buyers have been busy with their stock 
sheets and have not been willing to place large orders 
for prompt delivery. Reports from the mills show 
that the majority have about all the orders they can 
take care of during the next few weeks at least. 
While such conditions last it is not likely that there 
will be any decline. Some dealers look for still higher 
prices. There is a fair call for roofers. 





Baltimore, Md. Some increase in the holdings here 
has been noted, but this has not unfavorably affected 
the situation. The range of prices is practically un- 
changed and holders of stocks are not disposed to offer 
important concessions. The mills have resumed opera- 
tions, and the trade is rapidly regaining what might 
be called a normal state. 





Cypress. 


PPL IIL 


New Orleans, La. The new list will show the fol- 
lowing advances: No. 1 shop and better, first and 
second selects, upper grade finish, tank stock, $1; A, 
B and C finish, $1; flooring, ceiling, partition, casing 
and base, A and B, $1 to $2; A and B bevel siding, 
50 cents to $1.50; flat pickets, $1.50; window and door 
frame stock, $2; car siding and roofing, $2.50. No 
changes in lower grade stuff are noted. The list will 
be ready for distribution this week. It represents, 
of course, the general run and trend of prevailing 
prices. Demand is slowly bettering and the same 
steady volume of routine business is serving as the 
stable foundation for better things. Orders are still 
below the normal in volume and there is not much 
speculative buying. Wholesalers are increasing their 
takings gradually, and the demand is well distributed 


over the consuming territory. Mill stocks, though per- 
haps better assorted, are still low; a number of items 
are said to be scarce. Production is not increasing to 
any marked extent. Car supply is good. 
SOOO 
Chicago. The cypress trade is still confined to sales 
of shop and tank material and there has been as yet 
little or no intprovement in sales of yard stock or of 
the lower grades. The advanced prices on thick tank 
stock and some grades of shop lumber which went into 
effect early in the month are being fairly well main- 
tained and the number of concessions made is decreas- 
ing steadily. Cypress manufacturers are of the opinion 
that by the beginning of spring practically the same 
list prices as those of two years ago can be secured. 
OOOO 
St. Louis, Mo. Improvement is reported in cypress 
both in prices and volume of orders and the feeling 
of last week is still fully maintained, and in view of 
the fact that orders have been coming in without 
slacking up for the time of the year produces a very 
optimistic feeling among the dealers. 
SOON Ow 
Kansas City, Mo. While the yard stock demand 
in this territory is still largely prospective and the 
dealers have not yet begun to buy with any great 
freedom, the opinion of cypress people here is that 
the spring demand will be fully as active as that of 
any previous year, and there is a fair inquiry which 
indicates a noticeable increase in the demand within 
the next few weeks. The call for factory stock is 
increasing in this territory as elsewhere and this trade 
is now nearing its normal proportions. Prices are 
steady and firm, with an upward tendency, and Louis- 
jana cypress is getting back to its former position 
as one of the firmest woods handled by the dealers 
of this territory. Mill stocks are still low and the 
assortment is improving but slowly. 





New York. The demand from yards is only moderate 
but strong enough to put prices at a slightly higher 
level than last month. Business is confined largely 
to car trade. The larger yards are of course always 
unloading vessel shipments, but millwork factories or 
other buyers who buy in large lots at this time of the 
year prefer to keep their purchases as low as possible. 
The outlook is good but wholesalers do not expect a 
big demand until building contracts are started on a 
more progressive scale. 

BBL OO 

Baltimore, Md. The cypress trade is beginning to 
assume a more active aspect, and stocks in conside: 
able quantities are being taken by builders, who con 
tinue to be fairly busy and have so far suffered littl 
interruption by reason of unfavorable weather. Con 
struction work is being conducted on a rather large: 
seale than is usual at this period of the year, and th« 
demand for cypress is accordingly augmented. The 
requirements of other classes of consumers also seem 
to expand, so that the entire situation presents a 
favorable aspect. Prices are firmly maintained, ani 
though no increase has been noted recently, it would 
not be surprising if a further advance in the quota 
tions were made. The stocks held here, while ade 
quate for current needs, do not show a large margin 
over and above the withdrawals, nearly all of whic! 
are for immediate use. An extensive restocking on 
the part of the yardmen is still to take place. 

ooo 

Toledo, Ohio. While the movement is still light it 
has taken on enough life recently to direct attention 
toward cypress stocks. Hothouses, tank concerns an 
factories are all coming in for their share of the busi 
ness. This has resulted in some buying by retailer 
Prices are firm and the recent advance is being stea: 
ily maintained. 


Shingles and Lath. 


Chicago. As the country and line yards have not 
yet begun to buy shingles in any large quantities the: 
has been no change in price conditions during the we 
and quotations are unchanged. The number of trans 
cars of red cedar shingles has increased and the supp! 
here seems to be fully up to the demand. White ceda: 
are quiet and unchanged. No variation in quotatio: 
on white pine lath are looked for for several weeks, 
but hemlock lath is being sold at unusually low pric: 
owing to the efforts of some of the manufacturers 
move their stocks. 








Minneapolis, Minn. Prices continue to work upwar, 
with little stock in sight and but a light demand. A 
speculative buyers are out of the market since tl 
ris2 and the trade in general is waiting for things | 
settle down before placing orders for the spring deliv- 
ery. Prices quoted here this week are on the basis «! 
$2.73 for stars and $3.19 to $3.24 for clears on tlic 
55-cent rate. There is a reduced stock in storage, b 
not much demand for it now and very little coming i 

Seattle, Wash. The red cedar shingle market hi 
a stronger and healthier tone than for many mont!s 
past. The price continues to advance and it is harl 
to get an order placed with any of the mills at ti 
present price basis. Buying in the east has not r- 
sumed to any extent as yet, but on a rising markt 
and every indication that prices will continue to £0 
higher, early resumption of buying is anticipated 
from the east. A conservative estimate of the mills 
that are now closed down throughout the state is about 
85 percent, and until the demand is much better, there 
is little likelihood of a resumption. 
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Tacoma, Wash. Red cedar shingles are firm, condi- 
tions ranging about the same as reported last week, 


with prices tending upward. Nearly all the mills are — 


shut down and the supply on hand is light and any 
rush of demand will force an advance in prices. 
Shingle logs continue stiff. 
i ie 

Kansas City, Mo. The shingle situation has tight- 
ened up noticeably within the last week or ten days. 
The supply of transit cars is so limited as to be not 
worth mentioning, and there are no cars to speak of 
being shipped from the Coast at this time. A report 
from Seattle dated the 1lth by wire, states that on 
account of recent storms and other causes the few 
mills that were running at the beginning of the year, 
have had to close and that no shipments are being 
made. Jobbers here say that there are few shingles 
at the mills in shipping condition, and that the hold- 
ers of same are reluctant to sell their shingles, as they 
look for higher prices. As an evidence of the firmness 
of the market, stars have been sold here this week 
at $2.86 and clears at $3.33 of a 60-cent freight. The 
inquiry has increased since the first of the year and 
will likely be considerably stronger within the next 
two or three weeks. 





New Orleans, La. No change in demand is reported. 
Upper grade cypress shingles are moving moderately 
well, while the lower grades, as usual, are in low 
supply. Prices unchanged. Lath demand is rather 
quiet and the quotations are said to be unchanged, 
with supply sufiicient to meet trade demands, though 
not unwieldy. 





Boston, Mass. The demand for shingles is not large. 
For the best cedar shingles the asking price is $4, 
but few buyers will listen or show any interest at 
this figure. Sales have been made at $3.90, but at this 
figure there is but little demand. There is a strong 
call for 114-inch lath in the New York market, and 
this has acted toward keeping the price up here, al- 
though the demand in this market is not active. For 
14-inch the price here is $3.50. For 15-inch, asking 
prices range from $3.90 to $4. 


—eueeees 


Toledo, Ohio. The price quotations on red cedar 
shingles went up 10 cents during the week, but as 
there has been little buying it has had but little ef- 
fect here. The shingle movement is lethargic and 
white cedar shingles are especially featureless. There 
s still a surplus of lath of all kinds here, except white 
pine, which holds firm. Prices are uncertain. 





Cooperage. 





Chicago, A little more inquiry for pork barrels and 
\ierees has been noticed in this market during the last 
week and as a result prices on this class of cooperage 

ave improved to some extent. As yet there has been 

o change in conditions in the south on tight oak 
ooperage of all kinds and cooperage men seem to be- 
ieve that no improvement can be looked for before 

ext year. Chicago prices are as follows: ~ 

o. i, alee Michigan elm flour staves, 


OUR Tink 064050 5h.00556000450000406000055 $9.50 

\o. 1, 28%-inch Michigan elm flour staves, 

net M., twelve months’ contract.......... 10.75 to $11.00 
so. 1, 28%-inch Wisconsin elm flour staves, 

OE Tiline 0:0.0¥:1 664066000400 405008008642 9.50 
No. 1, 28%-inch red oak staves............ 9.00 

\o. 2, 28%4-inch elm staves, net M........ Nominal 6.00 
No. 1, 17¥4%-inch kiln dried basswood head- 

VS 2 ere Sanhes ta aa +. 6to6%e 

o. 1, 17%-inch gum _ heading, per set, 

MONI ib oo 00s 56a baa dese 60084406 No demand 


o. 1, 28%-inch gum staves, nominal 
atent coiled elm hoops, 6-foot, per M. es 
atent coiled elm hoops, 5%-foot,:per M... 


No demand 
8.50 to 9.00 
325 








itent coiled elm hoops, 5-foot, per M...... 6.50 Dull 
ilalf barrel staves, elm, per M............. 7.00to 8.00 
falf barrel basswood heading, per set....... .05 

lickory hoops, flour barrel, per M......... 5.00 No call 
‘tickory hoops, half barrel, per M.......... None wanted 
Hickory hoop poles, per M.............00. No sale 
‘lead linings, car lots, per M, 12-inch...... .30 to 40 
fead linings, small lots, per M, 18-inch..... .40 to -50 
CN-POURE DOOD DALTOIB..... .cccccscctcncese 4 
ight patent hoop barrels... .........cc0.5 46 
our patent and four hickory hoop barrels. .’. 45 
vo patent and six hickory hoop barrels.... 45 
‘our patent and four wire hoop barrels... .. 45 
Ce OB aera pie ner 37 to 388% 
Teal DREPSIS 20.020 00000 beracees 00006006 o0 42to .44 
‘o. 1 white ash butter tub staves.......... 10.00 
ii & ee ae ere 30.00 to 31.00 
PUCDOW GN 6.4:6:0.0, 016 010 0 0.0:00 ¥10:000445-0004.0% 11.00 

RCE UD ing o's. 0..6'05'500 2040 bck een 11.00 to 11.50 
ey I ig teh a's ins % wara.o 6S aww ere abies 1.30to 1.32 
Ne I here. er adh aw asa ee 4k ge ott dace 1.05to 1.07 
a ee oa ee 92% to 95e 
Railroad Ties, 
—e—m 


St. Louis, Mo. The market on cross ties still con- 
\inues to show a lack of activity. There have been 
10 large orders placed at this point recently and owing 
to the large stock of ties which a number of the roads 
have on hand tie dealers generally are not looking for 
any exceptionally large buying. Prices seem to remain 
about the same for white oak as they have been for 
some time past, with a slight indication to improve. 
ted oak and mixed wood ties remain about the same. 
Cypress and sap pine ties also inactive, cypress being 
confined largely to street railway companies, and sap 
pine and all ties for treating purposes will remain in- 
uctive so long as the price for white oak is less than 


een price of ties and treating process com- 
ined, 








Advertisements will be inserted in this department at 
the following rates: 


For one week, . . - 26 cents a line. 
For two weeks, «- ° - 465 cents a line. 
For three weeks, - . - 60 cents a line. 
For four weeks, - . ° - 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No displ t the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in recular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


| Too fate To Classify 











ARE YOU IN NEED 
Of the services of a thoroughly competent retail yard man- 
ager, capable of assuming entire control of a business of 
$150,000 to $200,000 per year? Have always made a success 
of business under my charge—good salesman, buyer and col- 
lector; also attend to all correspondence and details. Am 
now employed in just such a capacity, but have good reasons 
for desiring a change. Can furnish first class testimonials 
from present employer and others touching character and 
business ability. City of the middle west preferred. 
Address “W. 55,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
All woods, north and south. 
Address “W. 53,” care AMERICAN LUMBERMAN. 


BOX & SHOOK SALESMAN WANTED 
To represent firm in New York city and vicinity on commis- 
sion basis. Address ““W. 52,” care AMERICAN LUMBERMAN, 


WANTED--EXPERIENCED LUMBERMAN 
To take $5,000 or $10,000 working interest in established 
wholesale and retail lumber business in city of 250,000, car- 
rying with it position at fair salary. Good opportunity for 
capable man. Address “W. 54,” care AMERICAN LUMBERMAN. 














SAW MILL BARGAIN. 


Complete circular outfit. 15,000 capacity. 

Sinker-Davis mill and jumbo carriage. 

Tower edger — Equalizer — Cut-off — Two boilers — Two 
engines—Saws and filing room machinery. 

Shafting—Pulleys—Belts—tTools etc. 

Running within last 30 days. 


At Darling, Miss. 
Address LONG-KNIGHT LUMBER COMPANY, 
Indianapolis, Ind. 





FOR SALE-COMPLETE EQUIPMENT 


Including all necessary machinery for manufacturing field 
fence, slat fence, corn cribs, bale ties ete., including estab- 
lished trade with lumber and bardware dealers. 


Address “W. 51,” care AMERICAN LUMBERMAN. 





WANTED 
By a man of several years’ experience in the retail lumber 
business as manager and auditor a position in either line of 
work. Am at present employed, but owing to the climate 
not agreeing with family must make a change. Can furnish 
best of references. 
Address “W. 56,” care AMERICAN LUMBERMAN,. 
WANTED-—-IMFORMATION. 
One thousand questions answered in “The Curiosity Shop,” 
a new book. Address AMERICAN LUMBBERMAN, 








[ Wanted:Cmployees | 


WANTED-GANG FILER, EDGERMAN AND 
Setter. Good references and wages wanted. 
DAVISON LUMBER CO., Springfield, Nova Scotia. 


WANTED-—TWO WHITE EDGERMEN 
For up to date cypress two band saw mill. Good wages paid 
for satisfactory work. 
Address 








“W. 2,” care AMERICAN LUMBERMAN, 
WANTED-—GRADERS 


Familiar with Yellow Pine Manufacturers’ Association dressed 
lumber grades. 
MANCHESTER LBR, CO., Mancbester, Walker County, Ala. 


WANTED—ESTIMATOR. 

Wanted, plan and special millwork estimator. Man com- 
petent to detail and order into factory. Must be accurate 
and reliable. In replying state former employer etc., to- 
gether with salary expected. Location within 100 miles of 
Chicago. Address 

“COUNTY ESTIMATOR,” care AMERICAN LUMBERMAN. 


WANTED—MILLWRIGHT AND FOREMAN. 
Mill in northern Wisconsin. Good wages; married man; 
steady and competent. Fifteen years’ run. 
Address “W. 20,” care AMERICAN LUMBERMAN. 














WANTED-MANAGER FOR MILL ° 
Cutting 20 M spruce daily. One who can take $5,000 or 
more of stock. Address 
S. MONTGOMERY SMITH, Asheville, N. C. 


WANTED-—A PRACTICAL LUMBERMAN 
With office experience, capable of taking charge of both buy- 
ing and selling end of hardwood lumber business, and having 
a few thousand dollars to invest, can find a rare chance to 
get into an established wholesale business on the most favor- 
able terms. Business located in healthy southern city. Write 
today. Address “W. 32,” care AMERICAN LUMBERMAN, 


WANTED-BOOKKEEPER 
Chicago wholesale lumber office; quick and accurate at 
figures; familiar safeguard system; state experience, salary 
wanted. Address “W. 61,” care AMERICAN LUMBERMAN, 


WANTED-—EXPERIENCED 
Lumber stenographer, wholesale lumber oflice; male pre- 
ferred ; mention salary wanted and experience. 
Address “W. 62,” care AMERICAN LUMBERMAN. 


WANTED-GENERAL MANAGER 
By a first class company operating on the Pacific coast; 
party must thoroughly understand the lumber business and 
have successfully operated mills; must also know the woods 
end of the business. Investment of from $20,000 to $25,000 
required. Don't answer this ad unless you are thoroughly 
qualified and can produce best of references. 
dress “W. 27,” care AMERICAN LUMBERMAN. 




















WANTED 
One first class gang sawyer for 52” belt gang. 
One first class gang sawyer for 42” steam gang. 
Applicants please give reference and state wages expected. 
Mills located in the south. 
ddress “S. 14,” care AMERICAN LUMBERMAN. 


WANTED-LADY STENOGRAPHER 
Lumber office northern Wisconsin. State experience and 
salary expected. 
Address 





“W. 24,” care AMERICAN LUMBERMAN. 


WANTED-—ASSISTANT INVOICE CLERK 
To do general office work. Must be quick and accurate at 
figures and have experience in lumber business. 

ddress “W. 23,” care AMERICAN LUMBERMAN. 


CAPABLE AND EXPERIENCED TIMEKEEPER 
Wanted by February 1. Rapid and accurate at figures and 
must have thorough experience in handling pay roll labor 
distributions. First letter give record of services for past 
five years, age, married or single. None others need apply. 








G. P. WILSON, ASST. SUPT. 
Great Southern Lumber Company, Bogalusa, La. 


WANTED-—A YELLOW PINE MAN. 

A well known northern manufacturer and wholesaler, 
about to open a yellow pine department, wants a live young 
man of practical experience to manage Chicago office and 
buy and sell. Must have good education and be willing to 
accept small salary, depending largely upon share of profits 
for income. A good opportunity to the right man. Write, 
giving age and full particulars, to 

“W. 46,” care AMERICAN LUMBERMAN. 


WANTED-MANAGER. 

An experienced hardwood flooring manager. We have a 
new uptodate plant, well located. Want a man that is 
thoroughly capable. Give age, experience, references and 
salary wanted. 

Address 








“W. 45,” care AMERICAN LUMBERMAN. 





THIS IS WORTH NOTICE. 

27,000 acres yellow pine, hickory, oak, ash, elm, gum and 
cypress, in south central Arkansas, 24% miles from railroad. 
Cut 6,500 feet acre. Valuable corn and cotton land when 
cleared; well watered; comparatively level; borders on two 
rivers, one navigable. Has outcroppings of coal. Title 

erfect. Price for land and timber, $18 per acre. Invite full 
nvestigation if you mean business. 

‘Address “W. 57,” care AMERICAN LUMBERMAN. 


EXPERIENCED YOUNG MAN 
Age 24, married, wants position as manager of retail yard 
anywhere; 4 years’ experience; with best references. 
Address “W. 58,” care AMERICAN LUMBERMAN. 


RETAIL LUMBER YARD FOR SALE. 

On account of espe | health I offer for sale my lumber 
stock with four lots of land containing eight lumber sheds 
and buildings. ‘his yard is situated at Oak Orchard Harbor, 
Orleans county, New York, center of richest fruit belt in the 
worid and doing a good business. No other yard within nine 
miles. Stock on hand $12,000. Four lots of land, eight 
sheds and good office building with all fixtures, $1,700. 
Address H. 8. SELHEIMER, 

Point Breeze, Orleans Co., New York. 


WANTED-—SITUATION AS ENGINEER. 
Corliss preferred. Ten years’ experience, also experienced 
in power house generating stations. Sober and satisfaction 
guaranteed. Can furnish good references. 
Address “W. 59,” care AMERICAN LUMBERMAN. 


DO YOU WANT A SITUATION? 

Advertise now. An advertisement placed in the Wanted 
Employment columns will bring your want notice before the 
eyes of people who are looking for men. If you want some- 
thing, write the AMERICAN LUMBERMAN, Chicago. 














WANTED-—-GOOD INSPECTOR 
To buy and ship hardwoods from New York and Pennsyl- 
vania. Address “T. 33,” care AMERICAN LUMBERMAN, 


WANTED—YOUNG MAN 
Bookkeeper for lumber yard in southern Illinois, with knowl- 
edge of shorthand and lumber terms preferred. Address us 
in own hand writing and state age and salary wanted. 
ress “T. 19,” care AMERICAN LUMBERMAN. 


WANTED—EXPERIENCED SKIDDER MEN. 
Levermen, riggers, loading levermen and loaders wanted for 
Lidgerwood cableway skidders on Pacific coast; fine climate 
and good wage. In eRe state reference. Address 

M. H. DICKIN , Alaska Bidg., Seattle, Wash. 

WANTED-—FIRST CLASS SKIDDER MEN 

To work “. Lidgerwood cableway skidders in Washington. 


ess W. 8. TAYLOR, 
812 North Thirteenth St., Tacoma, Wash. 














WANTED-—AT ONCE 


Several thoroughly experienced yard managers for Iowa 
points. Address, with references, 
“999,” care AMERICAN LUMBERMAN. 








WANTED—EXPERIENCED ESTIMATOR. 

Well equipped factory manufacturing interior finish needs 
Al man to estimate from plans and handle office end, 
Have Al shop superintendent. An exceptional opportunity 
for the right man. 
Address “L. 31,” care AMERICAN LUMBERMAN, 
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Wanted = Salesmen 











| Wanted: Employment 





WANTED-SASH AND DOOR SALESMAN 

By large river manufacturer for Iowa territory; first class 
man, well informed on millwork; one capable of estimating 
plans preferred; state experience, give references and sal- 
ary expected. 

Address “WwW. 10,” care AMERICAN LUMBERMAN. 

WANTED-COMMISSION SALESMEN 
In all territories by well established and advertised yellow 


pine manufacturing concern, 
Address “W. 34,” care AMERICAN LUMBERMAN. 


WANTED-EXPERIENCED LUMBER SALESMAN 
To cover Iowa territory for a well known wholesale concern. 
Address “W. 42,” care AMERICAN LUMBERMAN. 











WANTED—FIRST CLASS EXPERIENCED 
Lumber salesman for northern Indiana and Illinois; none 
but first-class man need apply. Give full information in 
first letter, stating age, experience, references and salary 
eatatie and when could begin. 

Address “W. 4,” care AMERICAN LUMBERMAN. 


WANTED-SALESMEN. 

One for New York and New Jersey territory, one for 
Ohio and Indiana, and one for Pennsylvania. Do not apply 
unless you have established trade in territery mentioped and 
are familiar with white pine, chestnut, hemlock, oak and 
poplar. We are large manufacturers and have the stock to 
sell, and want only responsible, hustling salesmen who can 
get orders for straight or mixed cars of the products men- 
tioned. Address ‘I. 15,” care AMERICAN LUMBERMAN, 


WANTED-TRAVELING 


Sash and door salesman by Chicago house for central and 
western states ; state experience, references, salary etc. 
Address “T. 17,” care AMERICAN LUMBERMAN. 


WANTED-SASH & DOOR SALESMAN 
By Chicago house to travel in eastern territory; give refer- 
ences, experience, sale ete. 

Address “T. 18,” care AMERICAN LUMBERMAN. 


WANTED-—-TRAVELING SALESMAN 
Reliable salesmen to handle on a commission basis a special 
brand of upright sawn red cedar shingles. 
Address ” care AMERICAN LUMBERMAN. 


[ Wanted-Employment | 


YOUNG MAN AGE 23, COLLEGE GRADUATE | 
Desires to connect himself with a good lumber company 
where by close application he can make good advancement ; 
no objection to leaving city; have had 3 years’ study in for- 
estry ; can give best of reference. 

Address “W. 12,” care AMERICAN LUMBERMAN. 


























A i LUMBERMAN, 10 YEARS MANAGER 
Of retail yards, now manager of large Indiana yard, wishes 
to change; would prefer office or road work for good whole- 
sale firm; moderate salary and best of references. 


Address “W. 5,” care AMERICAN LUMBERMAN. 


BUYER COAST PRODUCTS 
Competent, experienced, up to date young man will take posi- 
tion February 1; none but first class concerns will be con- 
sidered. Address 
“COAST BUYER,” care AMERICAN LUMBERMAN. 


BUYER SOUTHERN PRODUCTS 
Young man capable of managing purchasing office or buying 
on the road; Al references. Address 
“SOUTHERN BUYER,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS FILER 
In band mill. Experienced both soft and hardwood. First 
class references. 
Address “Ww. 60,” care AMERICAN LUMBERMAN. 


FILER’S HELPER WANTS POSITION. 
Four years’ experience in large mills on single and double 
cut and resaw bands. Address 
FILER, Box 214, Glidden, Wis. 


MANAGER RAILROAD OR WOODS OPERATION. 
Energetic, experienced young man with unquestioned refer- 
ences; open for position February 15, the west or south. 
Address “R. R. MGR.,” care AMERICAN LUMBERMAN. 




















MANAGER MANUFACTURING PLANT 
March 1st I will be open for an engagement with a first ciass 
concern, south or northwest coast; competent and familiar 
with lumber business from stump to market. 

Address “MGR. PLANT,” care AMERICAN LUMBERMAN. 


SALESMAN. 
First class salesman wants position with good coast concern 
to travel southern Idaho, Wyoming, Utah, Colo., Nev.; can 
produce results. Address 
“IDAHO SALESMAN,” care AMERICAN LUMBERMAN,. 


WANTED-—OFFICE POSITION 
Bookkeeper with six years’ experience in wholesale and re- 
tail lumber business; can give satisfaction in any depart- 
ment of lumber office; age 37, married, sober; Al reference 
from present employer and others. 
Address “W. 6,” care AMERICAN LUMBERMAN. 











TRAFFIC MANAGER, EXPERT RATE AND CLAIM 

Man, would like to figure with large concern who is willing 

to pay liberal salary = rp ayn man. Address 
“TRAFFIC,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS BAND FILER. 
Experienced ; sober and reliable ; A No. 1 reference. 
Address “W. 16,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS MANAGER OR SUPT. 
By a man with 20 years’ experience from stump to car with 
large lumber companies in the north and southwest; south- 
west or Old Mexico preferred; have no objections to going 
south or west if in the right locality ; would accept position 
as superintendent of logging and railroad department; can 
furnish Al references. 

Address “7 


, 


14,” care AMERICAN LUMBERMAN. 





ESIRES TO CHANGE POSITION, 

A widely experienced yellow pine lumberman, as sales man- 
ager or buyer, who will influence trade for mill or whole- 
saler: prefer south ; competent, undoubted integrity and gilt- 
edge references; presently employed. Manufacturers or good 
wholesale houses, please reply. 

Address “W. 18,” care AMERICAN LUMBERMAN, 








SITUATION WANTED 
Fy competent bookkeeper and general office man, at present 
employed. Eight years’ experience. Not afraid of work. 
est references. 
Address “W. 15," care AMERICAN LUMBERMAN. 


WANTED-—POSITION ON PACIFIC COAST 
By competent, sober man of 37; married; will engage with 
reliable firm where there is chance for advancement ; capable 
of superintending or managing saw mill operations from 
stump to market. Best of references. 

Address “W. 17," care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPERINTENDENT 
And estimator, by experienced planing mill man who thor- 
oughly understands construction, 

Address “W. 19,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER OR 
Salesman in lumber yard. Either wholesale or retail. Seven 
years’ experience. Best of reference. 


Address “W. 37,” care AMERICAN LUMBERMAN, 

















[  Wanted:Cmployment | 


WANTED-POSITION BY EXPERIENCED MAN 
To manage saw mill and logging operation from stump to 
car; up in all branches of the work; sober, industrious and 
can give best .of referénces; at prese nt employed, but desire 
to change: ten years with present employers. 

Address “W. 7,” care AMERICAN LUMBERMAN. 


EXPERIENCED ESTIMATOR 
Is open for position in office or _on the road. Moderate 
salary. P. O. BOX 227, Morgantown, Ww. Va. 

WANTED- POSITION AS ‘SALES MANAGER. 

An experienced, competent yellow pine man now enploret ed 
wants situation with wholesale concern or first class mill 
large acquaintance “—— mills and trade and can show results. 

Address . 14,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS SALES MANAGER 
For yellow pine manufacturing concern or manager ye llow 
pine department wholesale lumber company; ten years’ ex- 
perience with representative southern mills; Al references. 

Address “T, 12,” care AMERICAN LUMBERMAN. 














WANTED-POSITION BAND SAW FILER. 
Who may have trouble with their saws write me; work 
guaranteed ; strictly sober. 
J. A. LAWSON, Virginia Beach, Va. 





WANTED-POSITION AS MANAGER 
Of lumber yard. Seven years’ experience. Can furnish best 
references. Address “W. 36,” care AMERICAN LUMBERMAN, 


BOOKKEEPER AND STENOGRAPHER 








Experienced in lumber “—- desires position. Manufac- 
turing or wholesale end. —— of taking charge of office. 
Address “W. 38," care AMERICAN LUMBERMAN, 





CAN YOU USE AN EXPERIENCED MAN 
In your sash and door, mantle or lumber department? Sales- 
man, correspondent, accountant and estimator ; employed but 
want to change. Write me. 
Address “W. 33,” care AMERICAN LUMBERMAN. 


A POSITION AS PHYSICIAN AND 
Surgeon with saw mill company in Arkansas or Texas. 
H. N. HARDISTER, 626% Central Ave., Hot Springs, Ark. 


POSITION BY FIRST CLASS MILLWRIGHT, 
Thoroughly experienced; a ‘otal abstainer; would like 
position as foreman or master mechanic for lumber company 
with several saw mills to_keep in repair and improvement. 

Address “W. 35,” care AMERICAN LUMBERMAN. 


CONSULTING LUMBERMAN. 

If you want your timber estimated, a new mill built, 
railroad or town laid out or modern plans made for manu- 
facturing at lowest possible cost by one who has been a 
successful operator south and north, 

Address “W. 31,” care AMERICAN LUMBERMAN, 














WANTED-POSITION IN CEDAR AND 
Tie business. Man thoroughly experienced as buying and 
shipping representative; will be free very soon to accept a 
similar position. Personally acquainted with all leading 
producers in northern Wisconsin and Minnesota. Highest 
references. Address “W. 25,” care AMERICAN LUMBERMAN. 


SALESMAN OR OFFICE MAN 
Of 34 desires position. Active, good record, experienced. 
Located in Philadelphia, but willing to change. Employed, 
Salary reasonable. Address 
312 W. SEYMOUR ST., Philadelphia, Pa. 


WANTED-POSITION AS SALESMAN OR 
Office man. Thoroughly familiar with each branch of the 
business, having seven years’ experience with a large yard in 
Chicago. Best of re fe rences as to character and ability. 

Address “W. 21,” care AMERICAN LUMBERMAN. 


SITUATION WANTED. 

Young man 27 years of age would like to get proposition 
from some lumber manufacturer or wholesaler to handle 
freight matters, eventually working into selling line also. 
Expert on lumber rates. Six years’ experience in general 
freight office of large western road, where I am at present 
employed. Address “W. 47,’ care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS SUPT. & ESTIMATOR 
Of planing mill; sash, door and interior finish; 10 years’ 
experience; A 1 references. 

Address “W. 50,” care AMERICAN LUMBERMAN, 


WANTED-TO MAKE CHANGE. 
Am band saw filer; many years’ experience; guarantee 
satisfaction or no pay; large or small saws and circulars. 
Address EXPERT FILER, Box 10, Booker, Va. 


WANTED-POSITION BY Ai BAND FILER, 
With 15 years’ experience; can come at once; double mill 
preferred. Address “W. 49,” care AMERICAN LUMBERMAN, 


WANTED-POSITION AS BUYER OR 
Salesman of hardwoods. Twelve years’ experience. 
Address “W. 41,” care AMERICAN LUMBERMAN. 


























WANTED-POSITION 
As planing mill foreman or machinist in a good mill. Under- 
stand working all lumber. A1 mill machinist. Understand 
handling labor. Best of references given. Would prefer the 
south or west. 
Address “W. 43,” care AMERICAN LUMBERMAN. 


BY ALL AROUND LUMBER OFFICE MAN 
Operate typewriter, experienced correspondent, know markets 
and sources supply yellow pine and hardwoods; business 
getter. References. 

dress “W. 44,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Of hardwood plant. Have had fifteen years’ experience in 
southern bardwoods. Operated large saw mill plants. Can 
give best of references. 
Address “T. 40," care AMERICAN LUMBERMAN, 


FIRST CLASS BAND FILER WANTS POSITION 
Zest references. 
Address “T,. 32,” care AMERICAN LUMBERMAN, 


BAND SAW FILER WANTS POSITION. 
Satisfaction ounces. Reference. 
Address 43,” care AMERICAN LUMBERMAN. 


WANTED-—IN CHICAGO. POSITION 
By man, age 31, as shipping clerk and general office man. 
Fifteen years in sash and door, lumber and planing mill 
business. _ Address “T. 42,” care AMERICAN LUMBERMAN, 




















BAND CIRCULAR AND GANG FILER 
Wants position. Can furnish good references. 
Address “T. 22,” care AMERICAN LUMBERMAN. 


~ WANTED- POSITION 
As planing mill foreman ; 8 years’ experience ; references. 
Address orp’ 7,’. care AMERICAN LUMBERMAN. 











WANT POSITION WITH SASH & DOOR HOUSE 

As correspondent or manager ‘s assistant with large concern; 

experienced and capable of handling any part of the work. 
Address ‘T. 5,” care AMERICAN LUMBERMAN. 


METROPOLITAN REPRESENTATIVE. 
University graduate, 29, married, 3 years’ trim experience 
N. Y., department head, would represent millwork, door or 
hardwood concern in metropolitan district ; estimator, biller, 
peeing greene trained accountant, correspondent and sales- 
man ; consider permanest opening south, with future. 

Address . 4,” care AMERICAN LUMBERMAN,. 
FIRST CLASS SAWYER WANTS POSITION 
On band or circular; best reference. Address 
G. W. SMITH, Neola, W. Va. 
Tel. address, Neola, W. Va., via White Sulphur. 


PRACTICAL LUMBERMAN WANTS POSITION 
Of woods superintendent. Fifteen years’ experience. Capa 
ble of taking charge entire operation from stump to mill 
Sober and a hustler. Address 

F. I. LINDSAY, Stanton, Mich. 


WANTED-—POSITION BY EXPERT 
Band saw filer of twelve years’ experience on band mill or 
resaws, hardwoods or yellow pine mill. Open for position at 
once Best of references. 
“address ae $1, ” care AMERICAN LUMBERMAN. 




















BAND SAW FILER. 
I would like a position filing band saws in a large mill. 
Can also handle gang saws and band resaws. 

Address “T, 29," care AMERICAN LUMBERMAN. 
FIRST CLASS BAND & GANG SAW FILER 
Wants position in first class mill. Married and temperate 

Satisfaction guaranteed or no pay. Reference supplied. 
Address ‘T, 28,” care AMERICAN LUMBERMAN. 








WANTED-POSITION BY FIRST CLASS 
Band saw filer. One or more mills. Good references. 
Address SAW MILL, 667 Concord Ave., Memphis, Tenn. 


YARD FOREMAN IN CITY 
Wholesale and retail yard, wishes to make a change. Years 
of experience. Age 36. Family. 
Address “T. 27,” care AMERICAN LUMBERMAN. 





THOROUGH PRACTICAL LUMBERMAN WANTS 

Position of woods superintendent. Twenty years’ experience 

from stump to car. Use no stimulants. Good references. 
Address “Pp, 44,"" care AMERICAN LUMBERMAN, 


BAND SAW FILER WANTS POSITION 
In hard or soft timber, single or double cutter. Address 
THOS. McCANN, 425 Twelfth St., Rock Island, Ill. 
TIMBER ESTIMATOR AND LAND LOOKER 
Experienced in logging by rail or water, married man, ab- 
stain the use of liquor, wants position. Good references. 
Address “S. 34,” care AMERICAN LUMBERMAN,. 


SALES MANAGER, BUYER OR WHAT HAVE 
You to offer well qualified man? Married; age 33; nine 
years’ experience in hardwoods, white pine, hemlock; good 
office manager. 

ddress “S. 40,” care AMERICAN LUMBERMAN. 








BAND SAW FILER WANTS POSITION. 
Has twenty years’ experience. Address 
THOMAS F. MERRETT, No. 1 King St, Cohoes, N. Y. 


POSITION AS COMMISSARY MANAGER 
By competent, experienced man with twelve years’ expe 
rience. At present a but desires a change. Corre- 
spondence invited. Addre 
“COMMISSARY,” care AMERICAN Lu MBERMAN. 


EXPERT BAND FILER 
Wants | Position. Address L. WILEY, Emporium, Pa. 


EXPERIENCED BUYER, COAST PRODUCTS, 
Offers services, salary or commission. Extensive mill ac 
quaintance. Address “BUYER,” 

1008 White Bldg., Seattle, Wash. 


WANTED-—SITUATION 
In a saw mill or sash and door factory or lumber business 
by a Frenchman or Lorrain who is thoroughly experienced 
and capable. Can estimate and lay out plans. Forty years 
old; married. Good references. Speaks English, French and 
German. Desires situation in the United States or Canada 
by the end of _——.. 
Address 














19,” care AMERICAN Lu MBERMAN. 


WANTED- A POSITION AS SUPT. OR 
Shipping clerk, south or west preferred; reason for wishing 
a change, firm sold out; good reference. 

Address “R. 16,” care AMERICAN LUMBBRMAN. 


WANTED-SITUATION AS 
Master mechanic by an A No. 1 saw mill and railroad man 
and electrician. 
Address 





“N. 23,” care AMERICAN LUMBERMAN. 
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[ Wanted:-Tinber~finber Lands} 





[ Wanted-Business Opportunies | 


 forSale:Tinber-Tinber Lands 





WANTED-TO BUY 
5,000 to 10,000 acres timber land in Tennessee that will run 
heavy to oak. Give estimate of each kind of timber, location, 
how near railroad. Want you to guarantee your estimate 
and give your cash price. 
Address “T. 3,” care AMERICAN LUMBERMAN. 


| e 
s 
Wanted:fumber=«§ hingles | 
WANTED—TO HANDLE ON COMMISSION 
Basis the output of a mill in Washington making low grades 
of cedar shingles. TOWNLEY SHINGLE CO., 
Jackson, Mich. 














WANTED 
2,000 pes. 344”x7 hard maple. 
2,000 pes. 4x5 hickory axles. 
2,000 pes. 4x5 hard maple axles. 
1-4 Com. & Bet. Qtd. sawed oak. 
Can use green or dry. Correspondence solicited. 
Address “W. 3,” care AMERICAN LUMBERMAN. 





WANTED-AT ONCE 
500 cars good black walnut logs, 10” and up in diameter 
will inspect at shipping point. 
GEO. W. HARTZE LL, U. B. Bldg., Dayton, Ohio. 


WANTED- NO. 2 GUM, , BIRCH, ETC. 
If you have any to — for immediate or future delivery, 
quote delivered Chicag 
AMERICAN BOX COMPANY, Chicago. 


WANTED-MOULDINGS IN POPLAR 
i %”"x1\%” to 1%”, mostly 10’ lengths. Half round 
4,” %”"—12’ to 16’ lengths. 
F. F. BOWN MFG. HOUSE, 
1210 West Carson St., Pittsburg, Pa. 











WANTED-TO MANUFACTURE OR SELL 
Some new or improved machine for use in saw mills, planing 
mills or furniture factories. 

Address “W. 9,” care AMERICAN LUMBERMAN. 





WANTED-—A CONTRACT TO MANUFACTURE 
Lumber by M; can furnish modern heavy band saw mill. 
Address “W. 22,” care AMERICAN LUMBERMAN. 


WANTED-RETAIL YARD IN IOWA OR 
Missouri, in one or two yard town, selling above $20,000 a 
year. Must stand thorough investigation. Unless you have 
a good yard to sell don’t answer. 

Address “W. 48,” care AMERICAN LUMBERMAN. 


WANTED-A LUMBER AND COAL BUSINESS 
In a one yard point in northern Illinois. 
Address ‘W. 40,” care AMERICAN LUMBERMAN, 











WANTED TO BUY 
Yards in Iowa or northern Illinois. 
Address “W. 39,” care AMERICAN LUMBERMAN, 





WANTED-SELLING AGENCY 
Of hardwood mill, also white pine and western pine shop. I 
have office and trade established. Mostly factory and interior 
finish. Corresponde nce solicited. 
Address “W. 26,” care AMERICAN LUMBERMAN. 


RECOVER YOUR SUNKEN LOGS. 

We will corftract to deliver your sunken and deadhead logs 
to your mill. We have recovered over twenty million feet 
on the Manistee river under contract. We have machines 
and facilities for taking large contracts. Correspondence 
solicited with log owners. 

MANISTEE NAVIGATION COMPANY, Manistee, Mich. 


WANTED-CONTRACT 
To saw pine or hardwood in the south by the thousand on 
25 to 35 M capacity circular mill. 
Address “J. M.,” care AMERICAN LUMBERMAN. 











WANTED-BLACK WALNUT LOGS & LUMBER. 
We buy any amount of black walnut logs 14” and up and 

jack walnut —. We inspect at shipping point and pay 

ash f. 0. b. ca 

ALEX. ‘SC HMIDT, A. HEIDT, Cincinnati, Ohio. 


LUMBERMAN DESIRES TO CORRESPOND 
\With southern lumber manufacturer of yellow pine who 
wishes to dispose of their 1909 cut. Will advance payment 
on all shipments. 

Address “R. 32,” care AMERICAN LUMBERMAN. 














MANUFACTURERS OF LUMBER 
Would like to have stock lists and lowest cash prices. If 
varranted will take up stock at mill. 
EMIL GUENTHER, Wholesale Lumber Dealer, 
301-302 Pennsylvania Bldg., Philadelphia, Pa. 


WE WANT TO ARRANGE 
With some company to handle on a commission basis two or 
three million oak, poplar and chestnut lumber. Address 
LOCK BOX 89, Lobelville, Tenn. 


WANTED-SAW MILL OR LUMBER YARD. 
What have you? “X. Y. Z.,"" AMERICAN LUMBERMAY 








WANTED—MILL SITE. 
One that will last 2 = cutting 15,000 read 4 day from 
six to ten years. Hardwood preferred. Add 
TILLER LUMBER COMPANY, Clarkton, Mo. 
WANTED-PARTY TO PUT IN PLANING MILL 
Near our saw mill and sell him cut of K. D. yellow pine, 
30 M per day. 
Address “R. 5,” care AMERICAN LUMBERMAN. 








WANTED- 300,000 STRIPS 
1" — clear, 1% inches wide, inch thick, 6 ft. 2 inches 
length; sawed from any kind o tough, heavy, thrifty oak. 
1A yU Is RASTETTER & SONS, Ft. Vayne, Ind. 


SEASON’S CUT YELLOW PINE WANTED. 
Wish to negotiate with dependable saw and planing mill 
anufaecturing 10,000,000 to 20,000,000 feet per annum long 

shortleaf or mixed, a general line of dimension, boards, 
finish and planing mill stock. Want entire output 1909. 
Hiscount all shipments. 4 

Address “Pp. 103," care AMERICAN LUMBERMAN,. 








FOLLOWING DRY YELLOW PINE POLE STOCK 


20,000’ 4x7%—16’. 

10,000’ 4x8—18’. 

10,000’ 4x10—18’. 

5,000’ 4x11—16’. 

5,000’ 4% x6%—186’. 

5,000’ 34%4x9—12’. 

10,000’ 3%x7%4—11’. 

2,500’ 14%4x14—16’. 

40,000’ 4x7—12’. 

30,000’ 3x4-4’6”—9’—13'6” or 18’. 

Advise us what you can furnish and your best price de- 

livered St. Louis. Also let us know of any other sizes that 
you may have in pile and your best price delivered St. Louis. 


CHAS. F. LUEHRMANN HARDWOOD LUMBER CoO., 
St. Louls, Mo. 





WANTED-—BOX SHOP LUMBER 
{4 and 5-4 thickness, No. 1 common and No. 2 as 
i ades, sap gum, maple and sycamore. Yr * 0. b. cars 
pping point, stating quaney’ Jat have of 
CHICAGO MI MBER CO., Wines. Ill. 


WANTED—WALNUT SQUARES. 
We require for immediate or future delivery clear black 
walnut squares, 1”x1” to 3”x3” thick, 18” and up long. 


Apply for — of - 
. O. BOX 1569, New York. 








WANTED- GUM AND COTTONWOOD LUMBER 
\\ill buy in lots of from one to 100 car lots or more. Will 
ntract for the cut of rills, log run or on grade. Address 
KANSAS CITY PACKING BOX COMPANY, 
Kansas City, Kan. 


| Wanled-Seeond Hand Machinery | 


WANTED-—SECOND HAND SIZER 
In good repair. Address 
P. O. BOX 178, Hattiesburg, Miss. 


VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
‘Climax” tally books cost 75 cents a copy or $4 for six, yet 
Pe of them are sold, and hardwood men who once 
use them emnas use them. Why? Because they are the 











best. For e pages and description address 
AMioRICAN arp MET MAN, Publishers, 315 Dearborn St., 
ite ago. 





WANTED-—BY EXPERIENCED LUMBERMAN 
To exchange lumber, lath, real estate and cash for whole 
or managing interest in retail yard. 

Address “N. 38,” care AMERICAN LUMBERMAN. 


CASH FOR YOUR YARD OR BUSINESS 
No matter where located. If you want to buy, sell or ex- 
change any kind of real estate or business anywhere, at 
any price, address FRANK P. CLEVELAND, 
1507 Adams Express Bldg., Chicago, Ill. 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN. 
Your ad inserted in this paper would be read by negrly 
everyone ee, hg = lumber world and its allied in- 
dustries. Don end your advertisement at once to 
the AMERICAN TUMBE 3MAN, Manhattan Bidg., Chicago. 


[forSale-Retail fumber Yards 


FOR SALE-RETAIL LUMBER & COAL YARD 
In corn belt. Fine farming country; a good town; no oppo- 
sition; a good chance for the right man; worth investigat- 
ing; reason for selling, age and health. Address 

LOCK BOX 8, Champaign Co., Ogden, III. 


IN EASTERN NEBRASKA, GOOD COUNTRY, 
Best reason for selling. Sell before January 1. 
Address “N. 26,” care AMERICAN LUMBERMAN, 


FOR SALE-RETAIL LUMBER YARD. 

We offer for sale an up-to-date lumber yard, with commo- 
dious storage sheds, saw and planing mill connected. York 
state, junction three railroads, Erie canal. Doing $50,000 
annual business, increasing yearly. In a prosperous farming 
section. A bargain worthy quick inspection. Satisfactory 


reason for selling. 
Address “YORK STATE, NO. 9,” 
care AMEXICAN LUMBERMAN. 


NORTHERN ILLINOIS YARD 
Well established trade. Coal elevator in connection. If 
interested, address “S. 31,’ care AMERICAN LUMBERMAN, 


FOR SALE-LUMBER AND COAL YARD 
In northeast Nebraska; good class of trade and best reason 
for selling; can deliver February i. 
Address “S. 3,” care AMERICAN LUMBERMAN. 


FOR SALE 
An A No. 1 new, well located, finely equipped retail lumber 
yard (with or without saw and planing mill); one of the 
most conveniently arranged retail yards in Indiana ; price 
moderate; a bargain; satisfactory reasons for selling. If 
you wish ‘to buy address 
“R. 10,” care AMERICAN LUMBERMAN. 


FOR SALE-RETAIL LUMBER YARD 
In northern part of Illinois. City 11,000 population. No 
real estate to buy. Good reasons for selling. Worth investi- 
gating. Address “G. 44,” care AMERICAN LUMBERMAN. 


FOR SALE-THREE GOOD YARDS 
In South Dakota. New territory. Reason: Disagreement 
parties p. -~~a 
re’ 






































“T. 81,” care AMERICAN LUMBERMAN, 


LUMBER YARD FOR SALE 
At Rose Lawn, Ind. Big bea oY good prospects. 
ROSH LAWN LUMBER CO. 








SOUTH AND PACIFIC COAST TIMBER 
We employ the largest and most complete crew of timber 
cruisers in the United States or Canada and estimate and 
examine every tract we buy or sell for our clients. We 


solicit correspondence with actual timber investors or 
timber owners (no attention paid to letters from brokers 
or agents) who desire to buy or sell high class timber 


properties in the south, Pacific coast or Canada. See our 
ad on page 6 of this issue. 
JAMES D. LACEY & COMPANY, 
608 Hennen Blidg., 507 Lumber Ex., 1200 Old Colony Bldg., 
New Orleans, La. Seattle, Wash. Chicago, Ill. 
829 Chamber of Commerce, Portland, Ore. 


TIMBER FOR SALE. 

600 square miles of eastern spruce and pine stumpage, on 
drivable streams; rail and ocean transportation; easy log- 
ging ; timber first class; 45 cents per thousand. Address 

Rt. A. MASON, Romney, Ont., Canada. 


FIFTY MILLION, TWO DOLLARS PER M., 
First class poplar, oak and surface clear shortleaf pine, 
close to railroad. No attention paid to letters from brokers 

or agents. LATHROP LUMBER CO., Birmingham, Ala. 


STUMPAGE FOR ry MILLS 
1 million to 5 million feet, a = to $3 per M. Will con- 
tract for output of lumber as sa 
8S. MONTGOMER Y SMITH, Asheville, N. C. 


60,000,000 FEET STANDING TIMBER 














On one tract. Largely hardwood, much of it a virgin growth ;- 


some softwood, spruce predominating; southern Vermont, 12 
miles to North Adams, Mass. ; good lot to operate; price very 
low for cash; it’s the best timber proposition in the United 
States today. Dept. X, P. F. LELAND, 
113 Devonshire St., Boston, Mass. 

- WHEN You HAVE A WANT 
In the lumber line, get what you want through the want 
columns of the AMERICAN LUMBERMAN, the greatest clearing 
house for lumber wants. 


WHITE PINE 75 MILLION FEET 
Fee title, in compact body, accessible to railroad; owners; 
direct to buyer. Price $150,000, easy terms. Write 
E. H. SMITH, Albuquerque, N. M. 


WANTED-—A BOOKKEEPER 
One who will keep the “Curiosity Shop” on his desk for 
frequent consultation on lumber matters. Published by 
AMERICAN LUMBERMAN. 


FOR SALE-2800 ACRES 
Of deeded timber land in Grand county, Colorado ; 35,000,000 
feet B. M. white pine and white spruce; good saw mill and 
buildings ; six miles from railroad. 
THE DEISHER LUMBER MPG. CO., 
Room 418, E. & C. Blidg., Denver, Col. 


fir Sale Pacific Coast limber fands 


CALIFORNIA, OREGON AND WASHINGTON 
Timber lands with our own expert cruisers’ reports on every 
2% acres on each tract offered by us. Our estimates can 
be verified from our original field books, thus saving you 
heavy expensés of making original estimates and also saving 
valuable time. Our representations guaranteed. 

See our ad on page 6 in this week's issue. 

JAMES D. LACEY & COMPANY, 
Western offices: Other offices : 
829 Chamber of Commerce, 608 Hennen Blidg., 
Portland, Ore. New Orleans, La. 
507 Lumber Exch. Bldg., 1200 Old Colony Bidg., 
Seattle, Wash. Chicago, Ill. 


20 SECTIONS OF THE FINEST TIMBER 
In British Columbia, consisting largely of fir and cedar. 
The cruise is absolutely guaranteed at 30,000 feet to the 
acre. This is located near Port Renfrew. Can be logged at 
a very moderate cost and logs can be towed to Victoria, only 
sixty miles away. Price 25 cents per M. Cannot sell at this 
price long on account of the rapid increase in value of tim- 
ber tracts. WESTERN REALTY COMPANY, 

506 Security Bldg., Cedar Rapids, Iowa. 


OREGON AND WESTERN WASHINGTON, 

We have for sale timber lands, saw mills and logging 
camps. We solicit correspondence with anyone seeking in- 
vestments of this character. 

McCARGAR, BATES & LIVELY, 
Failing Bldg., Portland, Ore. 


FOR SALE—WE WILL EXCHANGE 
Many thousand dollars’ worth of 2 for $20. See 
“History of the Lumber Indus ~~ Ro merica.” Address 
AMERICAN LUMBERMAN, Publishers, Ane Dearborn S8t., 
Chicago. 









































10, 000 MILLION FT. TIMBER 

In B. C., Wash. and Ore. Tell what sizes wanted. Examples: 
125 million ft. fine timber near Puget sound, together with 
large coal veins, only $150,000 ; 400 million ft. B. C. license 
(cedar, spruce and fir), fine location, heavily timbered, only 
$50,000. We bring you direct to owners. Save this adv. 

WASHINGTON TIMBER AGENCY, 

1902 Hewitt, Everett, Wash. 


BRITISH COLUMBIA TIMBER 
Limits on coast and in eastern B. C., containing from 100 
to 700 million feet first class timber, specially selected; at- 
tractive propositions; will furnish full particulars. 
H. GILMOUR & CO., 
413 McIntyre Block, Winnipeg, Man. 
OREGON TIMBER LANDS AT BOTTON PRICES. 
Write us your wants. Best of references furnished. 
L. G. GILLETTE & CO., 
614 Board of Trade Bldg., Portland, Ore. 


THE WANT GETTER 
Quick returns at small cost. Do you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN, 
“DO IT NOW.” 


VANCOUVER ISLAND 30,000 ACRES 
Cedar, spruce and hemlock, 50,000 feet to the acre; 1,000,000 
feet in right—from (4) reports. Ocean facilities. Ideal 
tract. Address “PIONEER,” care AMERICAN LUMBERMAN, 


FOR SALE—-TIMBER LANDS ON 
Vancouver island and mainland in B. C.; 3. also in Washing- 
ton and Oregon. Correspondence with bona fide investors 
solicited. T. R. FRENCH, Tacoma, Wash. 
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for Sale PaciieCoastTimber fands 








for Sale-Hardwood Timber 














FOR SALE-36 TIMBER LIMITS B. C. 

Limits situated on the North Thomson and Blue river, 
about 150 miles from Kamloops. All accessible; good water 
for driving to C. P. R. at Kamloops; also railroad surveyed 
through the property ; estimate about one billion feet, com- 
prising cedar, fir, white pine, spruce and hemlock. For 
terms apply owner. Address JOHN MORRIS, 

60 Jasper Ave., Edmonton, Alberta. 


TIMBER LAND IN TRACTS TO SUIT, 
California, i , ton and Oregon 
H. LOUGH, Hinkley Block, Seattle, Wash. 


BRITISH COLUMBIA TIMBER. 
Investments of all sizes. Correspondence solicited. 
W. L. KEATE, Crowe Wilson Bldg., Vancouver, B. C. 


TO SELL MORE, ADVERTISE MORE. 

Want to sell second hand machinery? 

Want to sell locomotives, cars, rails ete.? 

Want to sell boilers, engines and equipment? 

Want to sell electric machinery? 

Want to sell timber lands? 

Want to sell a lumber yard? 

Want to sell a saw or planing mill? 

Want to sell a factory? 

Want to sell a stock of lumber? 

Want to sell shingles, posts etc.? 

You surely have something to sell; advertise in the Wanted 
& For Sale Department of the AMERICAN LUMBERMAN, 
WRITE US NOW. 


BARGAIN IN EAST OREGON PINE. 

16,000 acres virgin pine, very easy of access, heavy 
stumpage, extra quality. Key to and controls a large 
acreage. A bargain for pos action. 

CONNER & STEVENSON, 
331 Chamber of Commerce, Omaha, Neb. 














2000 ACRES GUM AND OAK 
* Five thousand feet per acre, $16.50 per acre, in fee. Well 
located. Good logging. Also can ya about 2,500 to 3,000 
acres good gum sees at $8 per acre 
mm <. PHILLIPS, New Madrid, Mo. 


70000 ACRES OF LOUISIANA HARDWOOD 
Timber land; 5,500 acres oak, 13,500 acres mostly gum, 
50,000 mixed timber. Lands are of alluvial soil and worth 
ten times as much for farming purposes as we ask for the 
land. Price for the entire tract, if sold at once, $4.50 per 
acre. JAMES N. SMITH & CO., Vicksburg, Mich. 


FOR SALE-1100 ACRES TIMBERLAND 
Near Miss. river, that will cut from four to six millions feet 
of gum, oak, ash, cottonwood and elm. Will sell in connec- 
tion a hardwood mill that will cut from 50 to 75 M feet per 
day. Ideal location; no trouble to secure logs to keep mill 
running. Rare bargain for someone. 
ddress “S. 17,” care AMERICAN LUMBERMAN. 


FOR SALE—HARDWOOD VIRGIN TIMBER LAND. 
1,200 acres in Wisconsin Forest county, near railroad. 
dress “N. 14,” care AMERICAN LUMBERMAN. 


FOR SALE-3500 ACRES 
Choice oak, gum and hickory, land and timber. 
plant complete and in operation. 
and main line = 
ddress . 98," care AMERICAN LUMBERMAN. 


| forSale: ner Shingles] 














Saw mill 
Mill site junction river 











BRITISH COLUMBIA TIMBER. 
We handle British Columbia timber exclusively. Write us 
for what you want. WM. G. WASMANSDORFF, 
No. 407 Hastings St. W., Vancouver, B. C. 


PACIFIC COAST TIMBER LANDS. 

Dealer in timber land and mill property exclusively. 
Timber lands estimated in any size tracts. Employ largest 
and most competent crew of timber cruisers on the Pacific 
coast. I make personal examination of tracts of timber and 
estimates thereon, bought or sold for my clients. Corre- 
spondence solicited = a investors or timber owners. 





301-302 Lumber me. -B.. bine e Seattle, Wash. 


PACIFIC COAST TIMBER LANDS. 
For timber lands or mill properties in Washington, Oregon 
and California —— 
- EWART, Alaska Bldg., Seattle, Wash. 


PACIFIC COAST TIMBER LANDS FOR SALE. 
Tracts and quarter —- in California, Oregon and 
Washington. Send for lists. 
112 Market St., San Francisco, Cal. 


[forSaleSouthernTimber fands 


FOR SALE-TIMBER LANDS 
In Tenn., Ala., Ga., N. and §S. Carolina and Florida; also 
Anderson’ Co., ‘Texas, farm lands. 
. J. NOBLETT CO., Chattanooga, Tenn. 


10,000 ACRES OF TIMBERED LANDS . 
In East Carroll Parish, La., in tracts of 300 acres and up to 
4,000 acres; or will sell as a whole, as it all joins; lies on 
Bayou Macon. W. F. BRINGLE, Owner, 
Covington, Tenn. 


FOR SALE-FINE TRACT YELLOW PINE 
To operate. 12,000 acres in Franklin county, Mississippi. 
The Miss. Central R. R. runs through it. Short haul and 
water competition make low rates to New Orleans and in- 
sures profit on low grades and large profit on export. Will 
divide the tract or sell timber only on easy terms if wanted. 
Will make an attractive price for a quick deal, as we can 
just now use money to advantage in another deal. 
DOUVILLE TIMBER LAND CO., Mobile, Ala. 


FOR SALE-SOUTHERN TIMBER LANDS. 
I have some choice yellow pine and hardwood timber lands 
in nae Texas, Arkansas and Mississippi. Address 
. C. BARNETT, 907 Times Bldg., St. Louis, Mo. 


FOR SALE-SOUTHERN TIMBER LANDS. 
I have bargains. Details only to bona fide purchasers. 
Address DAVID FUNSTEN, Staunton, Va. 


FOR SALE-100,000,000 FEET 
Shortleaf pine in Louisiana and 25,000,000 hardwood. No 
mill. Commences right on good railroad. Nine-tenths land 
in fee. Price $320,000, of which one-quarter cash, balance 
one, two and three years. 
Address “S. 21,” care AMERICAN LUMBERMAN. 


YELLOW PINE TIMBER. 
EKighteen thousand acres of highest quality yellow pine tim- 
ber, estimated at one hundred forty million feet, directly on 
Atlantic Coast Line railroad and Seaboard Air Line railroad, 
and close to tide water. Details to ee. als one. Price 
low. Owner, EVIE, 
Prudential Bldg., Buttaio, w.. Y. 


TIMBER LANDS FOR SALE IN THE YAZOO 
Mississippi Delta. 1,700 acres, 5,000 acres adjoining can be 
bought. Estimated to cut 8,000 to 10,000 feet per acre; 
virgin forest; trees five to six feet through, sixty feet to the 
first limb; fine loam land, high and dry, situated four miles 
from railroad on a navigable stream the year round. Price, 
$18 per acre, third cash and balance on time. 

dress “R. 30,” care AMERICAN LUMBERMAN. 


FOR SALE-—LARGE AND SMALL TRACTS 
Of yellow pine and cypress timber in Florida. We examine 
all lands before offering, and can — detailed estimates 
to parties who mean business. Addre 

WHISPELL & IRWIN, Castle Hall, Jacksonville, Fla. 


THE AMERICAN LUMBERMAN TELECODE 
Contains 61,427 code words, and each size of each grade of 
each article of lumber is represented by ONE word. By 
using the Telecode you can greatly shorten and simplif: 
oa message and effect a big saving in your telegrap 


soempectns free for the asking. 
‘ou interested? 
antl CAN LUMBERMAN, Publishers, 315 Dearborn 8t., 












































FOR SALE 
15,000’ B & Bet. Sap Rift, 13-16x2\4. 
15,000’ C Sap Rift, 13-16x2%4. 

5,000’ Heart Flat Flig., 13-16x2%. 

18,000’ B & Bet. Sap Rift Fig., 18-16x2\. 
20,000’ No. 1 Com. Flg., 13-16x2%. 

40,000’ No. 2 Com. F ig, 13-16x2 % 

5,000’ B & Bet. Sap Rift, 13-16x3\4. 

4,000’ C Sap Rift, 13-16x3\4. 

5,000’ B & Bet. Heart Flat Flg., 13-16x3%. 
20,000’ B & Bet. Flat Fig., 13-16x3\4. 
60,000’ No. 1 Com. Flg., tom tg 
60,000’ No. 2 Com. Flg., 13-16x3%4 

5,000’ No. 3 Com. Flg., 13- 16x314. 

10,000’ oo 1 Com. Fig., 18-16x54%, D2S&CM. 

2 Com. Fig., 13- 16x5%4, D2S&CM. 

5,000’ BR & Bet. Clg., 7-16x3%, D2S&CM. 
10,000’ No. 2 Com. Cig., 7-16x3 4. 

15,000’ No. 3 Com. Clg., 7-16x3\4. 

10,000’ B & Bet. Clg., eS. 16x34. 

8,000’ No. 1 Com. Cig., 9-16x3 4 

7,500’ No. 2 Com. Clg., 9-16x3% 

FLORALA SAW MILL COMPANY, Paxton, Fla. 


FOR SALE-PLAIN WHITE OAK. 
% car 2 in. No. 1 common white oak. 
% car 2 in. No. 2 common white oak. 
This stock is bone | dry and will sell cheap. 
S. D. SMITH, Ft. Wayne, Ind. 
WANTED- ‘TO SELL ANY SIZE 
Louisiana red cypress cross arms, bored to pattern. 
LOUISIANA RED CYPRESS COMPANY, 
New Orleans, La. 


FOR SALE—YELLOW POPLAR. a 
500,000 ft. 1 ” No. 2 Com. Poplar. 
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50,000 ft. 144” No, 2 Com. Poplar. 
50,000 ft. 144” No. 2 Com. Poplar. 
100,000 ft. 2 ” a 2 Com. Poplar. 
500,000 ft. 1 ” a Com. Poplar. 


All dry stock. Aadte JOHN L. COCHRAN, 
wrotten ‘hall, Broadway, New York City. 


FOR SALE— WHITE PINE LATH AND LUMBER. 
Also mixed pine lath of all grades. Can work lumber as 
desired. For special —_ address 
IOUGLASS LUMBER CO., Bemidji, Minn. 








BARGAIN COUNTER 


5 cars 4-4 select No. 2 common poplar, guaranteed to work 
% and better clear cuttings, at $26 per M ft. 
2 cars 8-4 select No. 1 common poplar, largely yellow 
stock, at $42 per M ft., f. o. b. Louisville, Ky. 
Also poplar bevel siding, all grades and widths, at close 
prices. GAMBLE BROS., 
Highland Park, Ky. 





REICHEL BROTHERS STOCK 
4” No. 3 Com. and Bet. white pine. 
100,217 ft. 4-4— 8” No. 3 Com. and Bet. white pine. 
62,107 ft. 4-4— 8” No. 3 Com. and Bet. white pine. 
32,373 ft. 4-4—10” No. 3 Com. and Bet. white pine. 
20,448 ft. 4-4—12” No. 3 Com. and Bet. white pine. 
159,259 ft. 8-4—42” and wider Com. and Bet. white pine. 
2,367 ft. 5-4 shop and Bet. white pine. 
14,994 ft. 6-4 shop and Bet. white pine. 
8,820 ft. 8-4 shop and Bet. white pine. 
3,275 ft. 12-4 shop and Bet. white pine. 
27,221 ft. 4-4 No. ; Com. and Bet. shorts white pine. 
8,746 ft. 8-4 No. 3 Com. and Bet. shorts white pine. 
42,934 ft. 4-4 No. 4 bourds, white pine. 
15,603 ft. 8-4 No. 4 and No. 5 boards, white pine. 
80,640 ft. 2x 4—10’ and longer No. 1 Norway. 
99,230 ft. 2x 6—10’ and longer No. 1 Norway. 
52,164 ft. 2x 8—10’ and longer No. 1 Norway. 
18,648 ft. 2x10—10’ and longer No. 1 Norway. 
2,866 ft. 2x12—10’ and longer No. 1 Norway. 
26,460 ft. 4-4 No. 1 Norway. 
15,377 ft. 4-4 No. 2 Norway. 
11,739 ft. 8-4 No. 2 Norway. 
7,360 ft. 4-4 Norway shorts. 
14,280 ft. 8-4 Boswer shorts. 
2 4-4 log run ash. 
6,659 ft. 12-4 and Heewey timbers. 


920,618 ft. total. 





REICHEL BROS., Marquette, Mich. 





FACTORY LUMBER FOR SALE. 

Carload lots of white pine and western pine shop, 1” to 2” 
thick. Also« birch,: basswood, oak and other hardwoods. 
Prices on application. 

THE LEVINE LUMBER & TIMBER COMPANY, 
900 Lumber Exchange, Minneapolis, Minn. 


FOR-SALE 
10 cars of 6-4 log run gum at our mill, Cherry Valley, Ark. 
LAWRENCE LUMBER COMPANY, Chicago, Ill. 


RED CEDAR POST 
Five cars 3%” to 5” top, 7-foot. 
GERNERT BROS. LUMBER CO., Louisville, Ky. 


20,000 WHITE OAK RAILROAD TIES 


4-4 oak boards, - 2 — and better; 4-4 gum boards, 
No. 3 common an 
VIRGINIA LUMBER. « "BOX CO., INC., Petersburg, Va. 


POSTS, POLES AND PILING 
Red cedar and chestnut, all 
J. P. MEREDITH CEBAT CO., Memphis, Tenn. 


DRY HARDWOOD LUMBER. 

















5 cars 4-4 1st and 2nd plain sawed white oak. 

2 cars 4-4 No. 1 and No. 2 common plain sawed white oak. 
2 cars 8-4 No. 1 common plain sawed white oak. 

2 cars 8-4 No. 2 common plain sawed white oak. 

10 cars 4-4 Ist and 2nd clear sap gum. 

13 cars 4-4 — 1 common gum. 


All dry stock 
BLUFF CITY LUMBER COMPANY, Pine Bluff, Ark. 


fir Sale Seeond Hand Machinery 


FOR SALE 
Two veneer saw carriages, one 18 ft. Smith-Myers, one 14 ft 
Rochaw, eight Nichols steam platen (patent) driers for 7 
ft. stock, five are 40”, two are 28”, vertical, and one hori 
zontal, 36”. One Capital Machine Co. rotary 4% round 











veneer cutter, cuts 10’ 4”. Also pulleys, shafting and hang 
ers, all of which are second hand, in fairly good condition 
and salvage from our recent fire 
GEORGE D. EMERY COMPANY, 
No. 11 Broadway, Chelsea, Mass. 
FOR SALE 
Complete set of machinery for manufacturing crossarms an: 


insulator pins. Consists of cut-off saw, crossarm borer 
crossarm shaper, Link Belt conveyors, 3 pin lathes and ° 
threaders, pulleys, belts etc. and 50 H. P., 3 phase, 220 volt 
motor, starting box and switches. Machinery was pur 
chased new and used only 90 days. Will sell separate o 
together. EK. J. NOBLETT CO., Chattanooga, Tenn. 


FOR SALE-20,000 CAPACITY MILL li 
Complete. Address BOX 104, , Zwolle, La. 








SAW MILL MACHINERY FOR SALE. 


Band mill, Smith, Myers & Schnier, seven foot, R. H. 


Cireular mill, No. 1, R. HL, Stearns, with 40” carriage. 
Circular mill, No. 3, R. H., Geiser, with 46” carriage 
Conveyor, slab, with steel trous gh and pipe support. 
Drills, rock, 2—2%", UC Sullivan, with mining column 
Iidger, 54” Arthur, five saw, right hand. 

Edger, 52” Wilkin, four saw, right hand. 

Edger, 40” Stearns, seven saw, right hand. 

Edger, 40” Rowley & Hermance, four saw, right hand. 
Fdger, 26” U. S. Machine Co., two saw, left hand. 
Hog, No. 9 Mitts & Merrill, spout 13” x17 ” opening. 
‘Trimmer, Moltz two saw, to trim from 10 to 20 feet. 


JAS. HW. LINK MACHINERY CO., Williamsport, Da 





FOR SALE A CIRCULAR SAW MILL. 

Daily capacity, 15 M. Lath mill and bolter, 24” sing 
surfacer and matcher. Address 

MARVIN F. LEACH, Ewen, Mich. 
GENERATING GET. 

1—100 K. W. General Electric, 125 Volt, Direct Curren 
Generator, direct connected to 13 and 20x14 Tand 
Compound Ideal Engine. Practically new. Special 
price for prompt shipment. 

Write for our Special Bargain Catalogue of Machinery an: 
our new Booklet listing a complete stock of Power Hou 
Machinery, Engines and Boilers. ‘Thirty-six long distance 
telephones- all Yards 1900. 

CHICAGO HOUSE WRECKING CO., 
Thirty-fifth and Iron Sts., Chicago 


FOR SALE OR EXCHANGE FOR LUMBER 
A complete circular mill, practically new, at Hollywoo, 
Miss., with power plant, saws, tools etc.; capacity, 25 M |! 
per day. A bargain for someone. - 
THE LEAVITT LUMBER CO., 
Twenty-second and Laflin Sts., Chicago 


FOR SALE 
One No. 20 Mitts & Merrill refuse grinder, in good wor! 
ing order, used only a short time. Will offer at a barga'! 
for quick sale. 
NEKOOSA-EDWARDS — COMPANY, 
Port Edwards, Wis. 


BAND MILL & LOG RY. EQUIPMENT FOR SALE. 

Allis 8-foot, right hand band mill; endless chain jacker; 
Hill log loader; Hill steam nigger; Clark five-block car- 
riage; steam feed; live rells; Allis six-foot horizontal! 
resaw; Allis 60-inch gang edger; Allis five-saw slasher; 
Allis eight-saw trimmer; lath machinery ; planer; twenty- 
four lumber trucks ; 24x32 engine ; four boilers, 340-hor:e- 
power; steam pumps, hose ete.; machine and blacksmi(! 
shops; 350-light electric plant. Mill has capacity of 80,0'0 
feet per ten hours. One 31-ton Shay geared locomotive ; 0° 
75-ton Shay geared locomotive; twenty-six log cars; Ba 
hart log loader and 140 gross tons 35 and 40 pound r* 

CAMPBELL & HAGENBUCH, Asaph, Tioga Co., Pa 


REBUILT SAW MILL MACHINERY 
2—Prescott 3-block carriages, 48” ——. 
4—Prescott Standard steam set wor 
This ae arenany overhauled and ona by the 
manufacturers. e for description and price 
THE MENOMINED MACHINERY COMPANY, 
Menominee, Mich 























FOR SALE 
1—S. A. soem improved 15”, 4-side inside moulder. 
1—J. A. & Egan 72” automatic glue jointer. 


1—Hall ei rown power feed rip saw, iron frame and t 
All in first class condition. 
GAMBLE BROS., Highland Park, Ky. 
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